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SAVE THE DATE!
The ABCs of Medicare - Webinar

Thursday, October 13   11:00 a.m.

UWP Shredfest ‘22!
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FREE secure shredding of your paper documents



President’s Letter

Dear Friends,

Over the last 30 months, I have written frequently in this space about all of the 

changes that the Pandemic has brought to how we live—Zoom, remote work, 

separation from family and friends, and new medical breakthroughs.

We need each other. Post pandemic I have noticed a change in how we get 

together with friends. Pre pandemic we would invite friends over for cocktails and 

they would stay for a couple of hours and then make their goodbyes. We were so 

bereft of social interaction that we now stay and linger—cocktails turn into an 

afternoon, or an evening or even dinner. As technology has sped us up, our personal 

interactions seem to be slowing down. To me that is a gift—how many trips around 

the sun do we get? 

For our practice, our partners are acutely aware of the need for contact—yes 

sometimes by email, newsletter, and Zoom. But also eyeball to eyeball. Our firm 

culture is anchored in the words of Maya Angelou: “I’ve learned that people will 

forget what you said, people will forget what you did, but people will never forget 

how you made them feel.”

Having spent hours on the phone trying to contact Amazon for a lost package, 

or the airlines trying to modify a flight (after receiving a message that they have 

unilaterally changed the itinerary by hours without my approval) or navigating 

multiple “smart” voice menus succumbing in the end to screaming into the phone 

“REPRESENTATIVE”—that feeling is anathema to our practice.

During these turbulent market times (and even when things are more placid), that will 

NEVER be your experience at Ullmann Wealth Partners. We are here to answer the 

phone, return email, respond by cell phone, and follow up from review appointment 

tasks. We are accountable to you and fully present for you. Easy access and fluid 

communication in every interaction is our promise to you, whether it’s investments, 

planning, or connecting you to the very best professional resources. 

One of my roles as senior statesman is to ensure that when so many other business 

interactions can be impersonal and frustrating, working with us is a pleasure. Not 

because of markets going up (although they do over time) but because we listen, we 

hear, and we are available when you need us.

Sincerely,

Glenn Ullmann



Wealth Advisors’ Corner

Emily Crowther, Client Services Manager, celebrates her 
twentieth anniversary with our firm in December. Many of you 
have had the opportunity to work with Emily, but here is a chance 
to get to know her better!

What is your role at Ullmann Wealth Partners?

My role is developing, fostering, and managing 
client relationships. Administratively, I bring in new 
client accounts, maintain and execute financial 
needs of our clients. 

Who or what inspires you in your career?

Honestly, I’ve been inspired by Glenn from the time we 
met 20 years ago; he has been an encourager, positive 
and energetic, and someone who values every client. I 
aspire to be seen that way! I also admire not only how 
knowledgeable he is about finances, but also many 
other topics and his constant pursuit to learn more.  

What motivated you to work in the financial services industry?

After college graduation, I worked for a large insurance company, segued to becoming an 
independent agent with my father’s insurance agency, but stepped away to spend several 
years at home with my two children. When I returned to work, getting back to financial 
services seemed a natural for me. I was motivated to obtain the necessary licenses to learn 
as much as possible for my roles.

Since you started in the wealth management industry, where have you seen the 
most change? 

Obviously, technology is ever changing, so in 20 years, I’ve seen a lot of that! It has changed 
the way we handle the administrative part of our business, undoubtedly. I’ve also seen our 
office evolve in such positive ways as extremely talented people have been added to the 
Ullmann Team through the years. We have never been stagnant! 

You are a big reader! What are you currently reading? 

In the last few weeks, I’ve read The Palace Papers, by Tina Brown, Close the Shore by 
Michael Capuzzo, The President and the Freedom Fighter, by Brian Kilmead, and am now 
enjoying The Lincoln Highway, by Amor Towles. I could go on – I do love books! And I love 
my Book Club – girlfriends who have been getting together for over 20 years! 

What is your favorite way to spend a day off?

Exercising, walking on the beach, playing golf are hobbies. If we have the opportunity, I love 
taking trips with my husband, Dan. Between the two of us we have five children and two 
grandchildren in different cities, so we have lots of fun road trips. 

What is your favorite thing about your job?

Meeting and maintaining relationships with our clients; I am interested in people – everyone 
has a story and I sincerely enjoy hearing them. 



The Federal Reserve raised the Fed Funds rate by 0.75% at the 
end of July. Brian James, Director of Investments, answered a 
few questions on the topic. We hope this information will help 
you understand what the increase in rates means and how it 
impacts Americans.

Ask a Wealth Manager

1. Why is the Fed raising rates so much? 

The Federal Reserve has several tools that it can use to attempt to control monetary policy, but 
basically, they control short term rates and the size of its balance sheet. During the pandemic 
the system was flooded with cash and rates fell to near zero in an attempt to keep the economy 
from seizing up. Now inflation is much higher than anticipated and the word “transitory” has 
all but left any economic commentary. The Fed is raising rates aggressively to attempt to tame 
inflation and bring it back to its target level of 2 – 2.5% over time.

2. What impact would a big Fed Funds rate hike have on average Americans? What 
products and services would see prices go up? 

Rate hikes increase the cost of money, so borrowing costs rise. For example, only last year 
conventional mortgage rates were 2.5%. For a 30 year, $300k mortgage, the payment was $1,185. 
With rates moving up near 6%, that same mortgage now has a payment of nearly $1,800. Rents 
are rising as well. Borrowing costs for businesses also increase, which can disproportionately 
affect small business owners that rely on lines of credit for inventory management. These 
businesses will ultimately try to pass this increase in cost down to the end consumer.

3. What’s the long game for the Fed here? And when will this long phase of rate hikes end? 

The Fed is trying to tamp down inflation without stamping out the economy, the “soft landing” 
scenario. Rate hikes will end when they feel inflation is under control. Whether or not they can 
avoid a hard landing is yet to be seen.



Keeping your personal information safe is of utmost importance! 
The phone and email methods we use to communicate with you, our valued clients, are listed below. 
If you receive communication that appears to be from us, but is not from these email addresses or 
phone numbers, please do not click on any links or respond to any request for information.

Via Email: 

• DocuSign from UWP: docusign@ullmannwealthpartners.com

• DocuSign from Fidelity: Advisor Account Services via DocuSign dse@docusign.net

• Email: @ullmannwealthpartners.com

Via Phone:

• We will call to confirm any external money movement requested by email

• We may ask for confirmation of the last four digits of your SSN or your birthdate if you call to 
discuss your accounts

• All calls should be received from Ullmann Wealth Partners – 904-280-3700

Remember: 

• We will NEVER ask you to download an attachment that we have not discussed with you

• We will NEVER ask for your username or password by phone or email

• We will NEVER ask for your full account numbers by phone or email

• We will NEVER ask for your full social security number by phone or email after initial new 
client onboarding

The More You Know

Ullmann Wealth Updates

Our firm was recently nominated by RIA Intel as a finalist for RIA of the Year 

in the “Less than $1 billion assets under management” category! The winner 

will be announced on September 14, 2022, in New York City. 

Reminder 
Our complimentary Second Opinion Service is available for your friends or 

family members to familiarize themselves with our wealth management 

process. Please contact us for more information. 

Continuing Education  
Glenn Ullmann and Carrie King each recently earned their Certificate 

in Blockchain and Digital AssetsSM from the Digital Assets Council of 

Financial Professionals. Ongoing education, especially as it relates to this 

new and transformational asset class, is an important part of our fiduciary 

duty to our clients.

Beth Putnam 
5 Years

Eric Burke 
1 Year

UWP Recent Anniversaries

Webinar Replays

Please visit ullmannwealthpartners.com/webinars to see our latest recorded webinar: Planning for 
Aging Family Members with Michelle Branham, Secretary of the Florida Department of Elder Affairs.



To the extent that this material concerns tax matters, it is not intended or written to be used, and cannot be used, by a taxpayer 
for the purpose of avoiding penalties that may be imposed by law. Each taxpayer should seek independent advice from a 
tax professional based on his or her individual circumstances. These materials are provided for general information and 
educational purposes based upon publicly available information from sources believed to be reliable—we cannot assure the 
accuracy or completeness of these materials. The information in these materials may change at any time and without notice.
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