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So just what is it that you guys do?

… dream … plan … do … share

what is best?

We help people reach answers to their most important questions.

Howmuch is enough?

Will someone be here to help my loved ones if something

With all the noise andmarketing hype,how do I know

happens to me?



BASS financial

Planning is …

Synonyms Antonyms

strategy not ready

blueprint vulnerable

roadmap unprepared

big picture disorganized

game plan ill considered

forethought without direction

Frequently Asked Questions

1) What should I expect from Bass Financial?

2) With all the noise andmarketing hype, how do we know what is best for us?

3) Will you be here to help my loved ones if something happens to me?

4) How can we bemore confident through uncertainty?

5) How will our portfolio keep up with the speed of today's markets?

6) What makes Bass Financial different?

7) Carl, if something happens to you, what happens to us?

8) What is Bass Financial looking for in a prospective client?

…dream … plan … do … share
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1) What should I expect from Bass Financial?

dream
plan
do
share

Getting and
Keeping

Organized

Preparation
for Life's

Transitions

Appropriate
Tax Strategies

Portfolio
Construction
andOversight

Day to Day
Management
of Investments

Efficient Estate
Strategy

Social Security
Claiming Strategy

Withdrawal
Strategy

Desire to
Maximize Returns
(Behavior Coach)

Organization  bring order to your financial life,

Accountability  follow through,

Objectivity  unbiased insight

Proactivity  anticipate life transitions and to be
prepared for them

Education  understand what  you need to do and why ,

Partnership We work with you seeking the best possible outcomes

…dream … plan … do … share
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2) With all the noise and marketing hype,
how do we know what is best for us?

We help you move…

… from this, … to this.

A Planning
Environment

A Sales Process

I'm seeking individualized
guidance and advice which may
take time to develop

Readily available solutions based
on what generally works well for
most people

I want the focus to be on
helping me understand what I
need to do now and why

Focus is on the "bells and
whistles" of products

I'm seeking a reasonable return
that is consistent with the risk
I'm able to take

I'm pursuing the highest possible
returns

I'm expecting a customized plan
that reflects my wishes and
values

Recommendations that are
generally acceptable to our
culture

I'm looking for someplace
where everyone knowsme and
is responsive to my needs

I feel more comfortable with a
larger name brand

I want to work with someone
who is held to a fiduciary
standard of servingmy best
interest

???

…dream … plan … do … share
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3) Will you be here to help my loved ones
if something happens to me?

Cash Flow

Keeping Organized

Taxes

Legal Documents

Risk Management

Investment Management

… dream … plan … do … share



We invest to have money available when you expect to need it …

Milestones

 Susie 
completes her 

under-graduate 
studies at 
NCSU and 
begins her 

masters 
program. 

 Replace 
Mary's vehicle. 

 Susie finishes 
her masters 

program.

John is eligible 
to start 

receiving 
Social 

Security. 

 Kitchen 
renovation and 

paint the 
outside of the 

home. 

 Provision for 
Susie's 

wedding. 

 Replace 
John's vehicle.

John is eligible 
for Medicare. 

 Mary is 
eligible to 

begin receiving 
her Social 
Security 
benefits. 

 John's full 
retirement age 

for Social 
Security.

John and 
Mary's target 

retirement 
date.   

Age 61 / 57 62 / 58 63 / 59 64 / 60 65 / 61 66 / 62 67 / 63 68 / 64 69 / 65 10 yrs +

 For routine living expenses -               -               -               -               -               -               -               80,000          83,000          

 For your care -               -               -               -               -               -               -               -               -               

 For emergencies 15,000          15,000          -               -               -               -               -               -               -               

 For education 25,000          25,000          25,000          -               -               -               -               -               -               

 For travel -               -               -               -               -               -               -               12,000          13,000          

 For other projected needs -               25,000          -               40,000          35,000          35,000          -               -               -               

 Total anticipated needs 40,000          65,000          25,000          40,000          35,000          35,000          -               92,000          96,000          

 Less your income sources -               -               -               -               -               -               -               45,000          46,000          

Needed from Savings 40,000          65,000          25,000          40,000          35,000          35,000          -               47,000          50,000          

Immediate Needs Ride Out Downturns Long-Term Needs

BASS financial

Immediate Needs                                                                                                              Long-Term Needs

200,000 40,000 1,250,000 
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5) How will our portfolio keep up with

the speed of today's markets?
The benefit of focus…

taking your portfolio to the next level.

Many believe one of the greatest advantages of working with an independent

financial advisory firm like Bass Financial is our ability to provide access to a much

larger selection of non proprietary financial products and services.

We thrive on change. Over the years, our practice has always repositioned for the

next era facing our clients. We have successfully stayed ahead of the curve.

Bass Financial was an early adopter of the fiduciary standard (1984).

From the beginning, we have prepared comprehensive financial plans.

We have many years of experience functioning as a portfolio manager.

We are now proactively moving on to an even higher level of sophistication.

Today we have the resources of large teams of specialists through independent

third party money managers.

…dream … plan … do … share
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6) What makes Bass Financial different?
We often look at the same world but may just see it differently.

Ownership

Control

My role

Purpose

The Goal

…dream … plan … do … share
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7) Carl, if something happens to you,
…what happens to us?

Getting and
Keeping
Organized

Preparation
for Life's

Transitions

Appropriate
Tax Strategies

Portfolio
Construction
and Oversight

Day to Day
Management
of Investments

Estate andMulti
Generational
Strategies

Social Security
Claiming
Strategy

Withdrawal
Strategy

Desire to
Maximize
Returns
(Behavior
Coaching)

You "birthed" it. You nurtured it. You poured your heart and soul into it for over
40 years. And over those years, your clients became your close friends, almost family.

Would you choose someone who relies solely on "book learning," or
… someone who also has great wisdom and understanding?

Would you seek the most polished salesman, or
… someone with great integrity?

This is why I've chosen Todd.

While Todd is a very intelligent person with strong credentials, he is also
a man of great wisdom.

For 15 years, Todd has demonstrated impeccable integrity and unwaivering
commitment to always do what is in the best interest of our clients.

As an MBA, Todd is more than capable of successfully running our practice,
but most importantly to us, he has proven he truly cares for our clients.

…dream … plan … do … share
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8) What are we looking for in a prospective client?

BASSfinancial

BASS financial …

… a client focused culture,

…making a difference in the lives of others,

… doing our best in all we do,

… doing what is right all the time,

… encouraging and valuing different ideas,
experiences and backgrounds.

…dream … plan … do … share
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How are we paid?

planning fees

financial advisor fees, and

referrals

…dream … plan … do … share
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What is
best for
me?

Getting and
Keeping
Organized

Preparation
for Life's

Transitions

Appropriate
Tax Strategies

Portfolio
Construction
and Oversight

Day to Day
Management
of Investments

Estate andMulti
Generational
Strategies

Social Security
Claiming Strategy

Withdrawal
Strategy

Desire to Maximize
Returns

(Behavior Coaching)

"The value of experience is not in seeing much, but in seeing wisely."

~ William Osler

"Experience is the hardest kind of teacher. She gives you the test first,

and the lesson afterward." ~ unknown

"Experience is something you don't get until just after you needed it."

~ StevenWright

"There are three kinds of men. The one that learns by reading. The few

who learn by observation. The rest have to pee on the electric fence

for themselves." ~ Will Rogers

…dream … plan … do … share



Financial planning services are provided through

Bass Financial Strategies, Inc.
600 Green Valley Road, Suite 106

Greensboro, NC 27408

(336) 282 8780

Carl Bass and Todd Adams provide securities through

Grove Point Investments LLC
member FINRA / SIPC

2440 Research Blvd., Suite 500

Rockville, MD 20850

(301) 944 5900

Carl Bass and Todd Adams are registered representatives of Grove Point
Investments, LLC which is otherwise unaffiliated with Bass Financial Strategies, inc.

For a copy of Form CRS scan the QR Code below

BASS financial

Howmuch is enough?

Since 1971, we've helped people understand what they need,
and the best way to get there.

…dream … plan … do … share

I'm not worried about taking 
it with me ... I'd just like it 


