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Nexus Notes 
                                                                                           May 2017 

Friends, 

  

 My apologies for not communicating via my newsletter recently.  Not, that I haven’t had plenty of topics to 

write about, but every time I started a newsletter, something interrupted my train of thought and I just wouldn’t get 

back to it.  Consequently, there may be a few coming in rapid succession.  I do hope you find them helpful.    

 

An investment manager on a recent TV commercial stated (forcefully), “I would die and go to hell before I 

would sell an annuity!”  He cites two main reasons, “High commissions going into the pockets of annuity salespeople 

and the fees within the annuity.”   

A real estate guru on a recent radio show touts the fact that all you need to do to be financially independent 

is to own 20 rental properties netting $8,000 per month.   

A different “expert” on another radio show rails against anyone taking any risks in the market and that all 

retirement funds belong in…wait for it…annuities!      

 

Who ya gonna believe?  What do all of these “experts” have in common?  They’re not financial planners.  I 

doubt any of them could create a thorough financial plan that includes a truly well thought out retirement investment 

portfolio.  The guy who hates annuities conveniently does not mention the fact that there are low cost annuities out 

there and that guaranteeing a portion of retirement income against outliving might be a prudent planning component.  

The real estate guru paints a rosy picture of living off the rents from others but doesn’t mention anything about ongoing 

rental house maintenance costs and the potential liability presented by the tenants themselves.  The annuity guy doesn’t 

mention that certain annuity contracts base their income-producing benefits on a contractual obligation on the part of 

the insurance company, not the actual cash value of the annuity account.   

     

What’s the bottom line?  I believe the pitchmen I’ve mentioned above are displaying a form of monomania 

which can crowd out a rational analysis of a client’s personal financial objective.  Of course, this monomania may not 

be a true reflection of what the pitchman believes, but a partial reflection of what is buttering his bread.  An 

independent planner can craft a truly holistic financial and investment plan.     
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