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The Wealth Effect
by L. Carlos Lara

One of the greatest awakenings we can experience happens when we
recognize that our monetary systems rest entirely on our confidence.
In other words, when analyzed from a purely materialistic viewpoint,
our beliefs in the financial strength of the U.S. dollar and the U.S.
Treasury are what actually keeps our economy propped up. Our trust
in these monetary instruments sustains us.

But since confidence is psychological in nature it is immensely
fragile and can, under certain conditions, evaporate in the minds of
people in an instant. We have plenty of historical evidence to back
up this claim and we don’t need to go back any further than the 2008
financial crisis to prove this to ourselves. The idea that “this time it
will be different” has been proven wrong time and again.

Of equal importance is understanding that confidence in a nation’s
money is built up in a society over time and eventually becomes

a self-reinforcing mechanism. But once that confidence is lost it’s
nearly impossible to win it back. The country of Venezuela is the
most recent example of a currency crash that was caused by the
people’s loss of trust in their government’s money. Long before
the recent Venezuelan events in current headlines, its citizens had
already abandoned the bolivar and considered it to be so worthless
that they got rid of it as fast as they could by trading it in the black
market for U.S. dollars.

Alternatively, the confidence the Japanese people display toward
their country’s currency is the exact opposite. The Japanese people
trust the yen so much they literally hoard it. In fact, the Japanese
savings rate is an incredible 51% as of June 2018! Compare this to
our meager 3.1% savings rate here in the U.S. and we can’t help but
to be surprised. It seems inexplicable that its society should behave
in this way especially after two decades of continuous Quantitative
Easing (QE) by their central bank, which has by now monetized
half of the country’s debt, and has done it all with negligible signs
of price inflation! What’s going on? The Japanese seem to be of a
mindset that keeps them from spending their money. Consequently,
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this self-enforcing mechanism may have contributed
to keeping consumer price increases in check.

It’s as though the people of Japan have adjusted to
their economic reality of low, and even negative
interest rates, since anyone under 40 has never really
known anything any different. To be clear, Japan’s
problems are much more numerous and certainly
more complex than what I am stating here, but the
psychological conditioning aspect that seems to be
harnessing prices cannot be ignored. And, because it
is mental in scope, we should also recognize that this
mindset could easily vanish in a flash, especially if
the yen’s purchasing power should suddenly decline.

This brings us back to our own domestic affairs. No
matter what our particular investment strategy may
be, or what methods we plan on using to weather
the coming financial storms, the recognition of the
frailty of this #rust factor in our monetary systems
must be front and center in our thinking at all times
as we analyze the market forces that play out daily
in our own economy. If our currency should ever fail
it will be because confidence in it has evaporated.
Consequently, our overall financial strategy should
include a remedy for that particular event should it
occur.

Since this is certainly an important factor in the
management of our economic responsibilities |

am often asked if there is one main barometer for
measuring the changing attitudes of people regarding
this confidence issue and the currency, especially
now under our present economic environment.

Understanding the Consumer Price Index
(CPI1)

Gauging the direction of the national and global
economy is the work of economists and the number
of indicators they use to predict these directions is as
varied as the different economic schools of thought
to which they belong. But certainly one indicator
that has been used by all of them since it was first
established in 1913 is the Consumer Price Index
(CPI).!

The CPI is a way to measure the “cost of living,” or

what is often referred to as the “purchasing power
of our currency.” The CPI examines the weighted
average of certain prices of a basket of consumer
goods and services, like food, beverages, apparel,
housing, medical care, recreation, and transportation,
just to name a few.

But you must also be aware that the CPI also
excludes certain other prices such as investments
(stocks, bonds, mutual funds, etc.), life insurance
and real estate. Due to this discrimination in prices
the CPI can at times be puzzling, even to the
sophisticated bankers of the Federal Reserve because
predicting its direction is not an exact science.
This may be because individuals are subjective in
their decision-making, especially when it comes to
how they spend their money. These decisions are
emotional decisions.

What we can understand from the CPI is that when
CPI prices rise, it means that our cost of living

has gone up because the purchasing power of our
money has declined. Obviously, this can create a
very negative attitude among all of us and has a
very direct effect in our confidence factor toward
our money and, by extension, our government.
Hence, “price inflation” is dreaded by everyone so
a close watch is constantly kept on its up or down
movements, especially by the Federal Reserve.

Recalling one event from history can emphasize this
case in point. After President Nixon closed the gold
convertibility window internationally ending the
Bretton Woods Agreement of 1945, inflation in the
United States and abroad soared. It reached 14.8%?
here in the U.S. in March of 1980 and threatened to
spiral out of control.

Federal Reserve Chairman Paul Volker acted quickly
and decisively by increasing interest rates in order to
stop price inflation’s dangerous spread. His actions
were tough and literally shocked the nation into
submission, including myself in my own personal
business affairs. His actions sent the commercial
bank’s prime rate spiraling upwards to 21'4% at one
point! Millions of Americans were devastated, but
eventually, over time, the CPI settled into the 2% to
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3% range as an annual increase that we now have,
and confidence in the nation’s monetary system was
eventually restored.

However, Consumer Price Inflation as reflected by
the CPI is vastly different from the price inflation
attributed to the other asset classes not included in
the basket of prices of the Consumer Price Index.
Here I refer to stocks, bonds, mutual funds, real
estate, in fact, the entire spectrum of investments,
which are left completely out of the CPI.

Point being that the Federal Reserve’s near-zero
interest rates and QE program directly inflated these
specific asset classes over the past decade. This is
where the real economic harm has been committed
and where the real danger currently lies. When these
inflated asset prices reverse course, which is only a
matter of time before they do, it will create immense
havoc for commercial banks as a starting point and
potentially spread to the entire financial system as a
whole. This is why Bob and I have stated repeatedly
that all that Ben Bernanke’s QE Program actually
accomplished was to set us up for a much bigger
financial meltdown than what we all experienced in
2008.

The Wealth Effect

In Chairman’s Ben Bernanke’s Op-ed column for
The Washington Post dated November 5, 2010° he
made it perfectly clear that his near-zero interest
rate policy and QE program would directly drive

up prices in the the stock market, and that it would
be done deliberately in order to create a wealth
effect that would “help increase confidence ™ in our
economy. Keep in mind that we were struggling to
emerge from a serious recession during the time

of this program. More specifically, the ongoing
purchases of over $2 trillion in U.S. Treasuries and
Mortgaged Backed Securities by the Fed, beginning
in 2008 and ending in 2014, was intended to make
stock prices rise and Bernanke noticed with approval
that “long term interest rates fell when investors
began to anticipate this additional action,”” on the
part of the Fed each quarter.

I have repeatedly watched Bob Murphy show

audiences exactly how Ben Bernanke inflated the
stock market, as well as how other Fed Chairmen
before him did the very same thing. But not only
was the stock market artificially inflated, so was
the real estate market! As Ben Bernanke made
clear, “... Lower mortgage rates will make housing
more affordable and allow more homeowners to
refinance.”® When interest rates are kept incredibly
low, real estate speculators cannot resist the
availability of cheap money and will take actions
that will naturally drive up real estate prices on a
national scale.

But the one stimulus that Ben Bernanke says the QE
program will directly impact are bond rates. “Lower
corporate bond rates will encourage investments.’”’
Indeed! When yields are at nearly zero for a
prolonged period of time, fixed income (bond)
investors are forced to chase after yields anywhere
they can find them, which motivates corporations

to arbitrage the cheap Fed money against the going
market rate by issuing their own corporate bonds.
This type of cocktail mixture can become lethal as
it stimulates the “junk bond” market, which it has
done. Unfortunately, for some companies it has
grown into a potential $1 trillion dollar time bomb!

The Fed’s Cheap Money Can Be Deadly

During the economic recession associated with the
2008 financial crisis, many corporations experienced
weak sales growth and anemic returns. Additionally,
due to the crisis, many companies stopped paying
dividends to their stockholders. In order to prevent

a sell off of their company shares many companies
used the Fed’s low interest rates to issue their own
corporate bonds and used the cash to buy back their
own corporate shares.

By reducing the number of outstanding shares,

a company’s earnings per share (EPS) ratio are
automatically increased. This created a quick fix to
their financial statements and made them look more
attractive to stock investors. Other corporations,
however, used the cash to buy out competitors. But
many of these corporate acquisitions may have
over leveraged these companies by carrying two,
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three, and even up to five times more debt than

their company earnings (before interest, taxes,
depreciation and amortization—Ebitda). Yet many of
their bonds were still given a BBB investment grade
rating by the rating agencies.

Bloomberg intelligence identified “50 of the biggest
corporate acquisitions over the last five years and

peers.”® These bonds now represent almost 50%
of the $2.47 trillion of U.S. corporate debt rated

in the BBB market. As Bloomberg analysts see it,
“Any hiccup in the economy or exodus of investor
cash will lead to a surge of downgrades to junk
rating. And if it were to happen en masse, it could
overwhelm the $1.3 trillion U.S. speculative-grade
debt market and potentially cause the weakest

Levered Up

are typical of junk-rated borrowers in their sectors

Current leverage
2% 3x 4=
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After a decade-long buying spree, many companies have pushed their leverage to levels that
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borrowers to lose access to
capital.”” When deprived of
cash and credit a company

cannot survive.
5x 6x

Assets Are Collateral For
Lenders

Keep in mind that assets
support loans. Consequently,
when assets are inflated in the
way they are now, not only does
everyone feel “wealthier,” but
it also promotes bigger loans.

But what happens when these
assets deflate? Suddenly the
borrower’s collateral will no
longer cover the loan. This
forces banks and other lenders
to act to seize and protect their
collateral.

Keurig Dr Pepper I —— 5 . 6»
British American Tobacco I 4 . 6
Kraft Heinz I 4 . 2 x
Walgreens Boots Alliance S 3 . 7 »

Energy « © &4
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Kinder Morgan I— S ., 3 x
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Source: Moody's Investors Service, Bloomberg Intelligence

Notes: Broadcom's rated issuer is Broadcom Cayman Finance Ltd. Moody's leverage and Biloomberg Intelligence leverage
may not compare. Nutrien's leverage is as of year-end 2017; Bayer's tevorage reﬂecls 1uwyear Ebitda contribution from
Monsanto. Energy sector median includes E&P, mids! oil & gas d oils, oll & gas services, power
and refineries. Pipeline companies, such as those listed above, leod to have higher leveraqe than E&P companies.
Representatives for some of the firms said this was not a fair comparison,

Since commercial banks

tend to over collateralize
themselves thereby becoming
the secured creditor in
bankruptcy proceedings,

banks will deliberately push
many companies into these
courtrooms in order to get paid.
But if the rout in asset deflation
occurs en masse then banks will
have a much bigger problem to
face, which is investor panic
and bank runs. 1f the rout is

found that they contributed to a surge in debt rated
bottom investment-grade tier (BBB) bonds that
pushed their leverage to levels typical of junk-rated

severe enough it can have a devastating effect on the
entire U.S. financial system due to the systemic risk
problems inherent in banks.
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This is why a program of low interest rates and

QE cannot be maintained forever and the Federal
Reserve knows this all to well. While they can
temporarily inflate asset prices to psychologically
give us that artificial wealth boost they also know it
can go too far and, in fact, it already has. This is why
they are persistently raising interest rates despite
President Trumps’ displeasure.

In response to these interest hikes the stock markets
are reacting wildly and real estate sales are slowing
down. The trick, of course, is to bring these asset
prices down gradually and somehow avoid the
dreaded panic that sets off the bank runs. The
problem is that when matters get to where they are
now, it’s every man (investor) for himself and that’s
when our individual actions, when done en masse,
create the avalanche.

Are we there yet? As always this is difficult

to pinpoint precisely. For example, and just to
illustrate the varying sentiments that are tied to
stock market investing: Recently, there were flash
reports circulating from several news sources that
individual stock investors (that is, “Mom and Pop”
investors) had for the past several weeks been the
ones buying the “dips” after each major stock market
plunge while institutional and hedge funds were
the net sellers! (This is data gathered from Bank of
Americas’ Merrill Lynch Brokerage Services.)."!

I don’t know about you, but this news strikes me
as so unbelievable that I don’t even know how

to properly comment on it except to call it pure
gullibility—a sort of “pin the tail on the donkey,”
scenario. Unfortunately, this is nothing new. I have
actually witnessed this sort of behavior before, just
prior to the 2008 crisis, but one would think that
people would eventually learn not to do this sort of
thing.

Add to this example another case in point of
diverse investor attitudes. This one comes from

an emergency phone call that was received by my
attorney just three days ago. He is allowing me to
share it with you because it was a message that was
very hard for him to believe since it came from his

stockbroker— and stockbrokers normally don’t say
this sort of thing. Basically, he told my attorney
and I quote— “sell every stock position you own—
immediately!”

One thing is certain, we cannot ignore that the
stock market as well as the real estate market are
very emotional markets and we never know when
human sentiment toward them will change all at
the same time. Nevertheless, as the stock market
continues to lose ground most sophisticated investors
are beginning to realize that they could now lose
serious money in the stock markets, so thoughts of
capital preservation are definitely reaching a new
high. Risk-reward strategies are shifting. There is
movement toward the safety and quality found in
short term U.S. Treasuries where yields are now
rising above the CPI’s inflation barometer.

Even so, it’s still all a dicey maneuver moving
capital away from risk to safety before it all comes
crashing down all around you. It’s like a game of
musical chairs and you definitely don’t want to be
the last man standing.

Conclusion

Trying to time the stock market is impossible, but
as the markets rise and fall more precipitously each
time it’s difficult not to begin anticipating when

its time to cash out. As long as we have an equal
amount of buyers and sellers the sloshing back

and forth can continue for some time, but once the
direction is all selling, each of us will know if we
acted in time, or not.

Bob’s and my strategy for these turbulent times has
not changed and has actually become more relevant
than ever as the time of reckoning draws nigh. It’s a
simple yet well-balanced formula divided into three
easy to understand steps. These steps can be found in
many of our LMR articles or you can simply watch
the video How To Weather The Coming Financial
Storms, to gain an understanding of its fundamentals.

It all boils down to this. At its very essence our
economic philosophy rests in our belief in learning
to become our own bankers. To learn the origins
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and theory of this amazing concept read the book
that started it all, Becoming Your Own Banker by R.
Nelson Nash: https://infinitebanking.org/product/
becoming-your-own-banker/

Also, read our newest book that covers all these
privatized banking principles in a fresh new light,
The Case For IBC—How To Secede From Qur
Current Monetary Regime One Household At A
Time, by R. Nelson Nash, L. Carlos Lara and Robert
P. Murphy,

It’s not too late to get started and the positive
results are incredibly quick. There is a way out of
this flawed monetary system and the sooner you
incorporate it into your own financial affairs, the
sooner you can relax.
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Why Banking is No
Ordinary Industry

Ryan Griggs

The following article of mine originally appeared on
Mises Wire.

Have you ever wondered what you ought to do with
the money you make? If's, you aren’t alone.

Recent college graduates, many of whom have had
little to no experience in managing an income, find
themselves in the awkward position of having to do
something with it; that is if we suppose they actually
find employment in the first place.

The problem of what to do with the money we make
has literally existed for centuries. However, the issue
isn’t totally opaque. It doesn’t take a financial genius
to know that some portion of income should be —
must be — spent on life’s necessities, e.g. food,
clothing, and shelter.

But what happens when there’s some money left
over?

It’s an odd problem to have. We’re all told that to
get rich requires earning more than you spend. The
remainder should be saved. But what’s that mean?
Cash under the mattress? Leave it in the bank
account? Shares of publicly traded stock? Or maybe
a mutual fund?

Discussions about what’s best typically revolve
around rates of return. Where can my money

make the most money? How do I best invest what

I earn? After all, “everyone knows” that you can

do something better than just hoarding the money.
We’re told to “put it to work.” And fair enough, we
work hard for our money, shouldn’t our money work
hard for us?

Notice the change in language. We’ve gone from the
importance of saving to the best way to invest. Is this
an innocuous shift?

I want to suggest to you that it’s not. In fact, the
focus on investing has a peculiar similarity to the old
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adage of “missing the forest for the trees.”

The Special Privileges of Banks

In your work, do you have a colleague, boss, or
client who just “makes your life easy”?

Society’s financial focus on the investment trees at
the expense of the economic forest makes the lives
of those in a particular industry especially easy.

That industry is banking.

A banker’s life is made pleasant almost to the
point of effortlessness. The language and form

of conversations about money facilitate this ease
of existence. You see, the foundation of a bank’s
profitability consists in the deposits folks like you
and I grant to them.

It goes like this, banks make money by charging
interest on loans. Banks have a unique, legal
privilege to originate loans at a multiple of its
deposits. That means that every new dollar in
deposits allows a bank to originate more than a
dollar in new loans.

See, you might think that banks lend your money.
Now, it’s technically impossible to trace what
happens to those particular dollars you deposit with
a bank. At the end of the day, what matters to a bank
is leverage. Banks don’t just lend out the dollars they
receive from depositors. Far from it. They take those
deposits, multiply by a factor, e.g. 10, and lend out
that amount.

So it’s not that banks lend your money. They lend
out far more than just “your” money.

How do they do that? What would happen if you
or [ made a loan to someone else with money that
we never received from someone else first? How
could such a thing even be possible? Well, for

you and I, it’s not possible, at least not legally.
Profiting by using money we ourselves created is
called counterfeiting and it can come with a prison
sentence.

But not for the banks. In the technical language
of economics, we call this process of legal
counterfeiting “inflation.” The euphemistic definition

of “inflation” is “an increase in the quantity of
money.” The thorny ethical question as to the origin
of that increase is conveniently set aside.

Are you starting to see the forest?

The more deposits a bank has, the more legal
counterfeiting (“lending”) it can do. The more
“lending” it does, the more interest it will collect.
The more interest it collects, the more profitable it
becomes. The more profitable it is, the more property
over which it can exercise control — like politicians.

How do you receive income? Direct deposit? A
paper check? To where is that income destined?

A bank.

How do you imagine bankers feel about that
process? It’s like asking, “how would you feel
about a client or colleague that makes your life
easy?” Words like spectacular, tremendous, blessed,
fulfilled, and content come to mind. However, the
question is a bit off. It’s more like, “how would you
feel about a client or colleague who not only makes
your life easy, but makes it 10 or 50 times more
profitable than it was before?”

This wouldn’t be so bad if you still owned money
you deposited in the bank. At least if it was legally
yours, you could demand it back whenever you wish.
However, it would be in the bank’s interest for the
bank to own your deposits. That way, if they were
ever to get into a situation where they didn’t have
enough money on hand to fulfill your withdrawal
request, they could just deny the request.

Unfortunately, you don t own the money you deposit
in a bank. The bank does, and this is reinforced by
Dodd-Frank. Of course, banks don’t typically refuse
withdrawal requests. If they did, people might object
to sending them fresh new deposits. This technicality
of legal ownership is an ace up the sleeve of banks.
No banker plays that card unless he must.

It’s an ugly forest, isn’t it?

Suppose you don’t keep money in the bank. Your
high school teacher, whose financial acumen
credentials are unknown, if they exist, has done his
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duty and you’ve listened. “You should be investing!
And start young!”

What sort of business would a bank be if it had no
solution for the prudent student of finance? Shares
of stock and government bonds, cloaked in a veil of
indecipherable financial lingo, buried in stacks of
paper, enumerated in eight-point font, dressed up in
super official, authoritative language, are available
to help you “prepare for your financial future.”

A smooth-talking, well-dressed, personal wealth
adviser is available to help you select the best option
(for whom?).

The hard-working, well-intended bank customer
has, by now, been sufficiently (a) mystified and (b)
steam-rolled by the opulence and polite manner of
the whole experience. Well, the experts know best,
right? Better to go with their recommendations,
rather than to “go it alone” — or so they say.

Now that the forest is more fully in view, we can
discuss some of the features of this business, or
racket — depending on which side of the table you
sit.

Notice the core around which the banking — and all
financial — business revolves. The flow of money.
You might think of it as cash flow. This term is
typically, and sadly, reserved for discussions about
the revenue and expenses of a business. But in
reality, the flow of money, or cash flow, is a feature
of everyone s financial experience. The flow of that
money, the velocity and direction of it, in particular,
is the determining influence behind the form and
function of the financial industry.

How does this relate to money?

Consider that money flow is the key ingredient to
economic activity just in the way water flow is the
key ingredient to biological activity. Money flows
through banks just the way water flows through
rivers. However, whereas the flow of water is
determined by the laws of physics, the flow of
money is determined by the choices of men (and
women). And unlike nature, where matter is neither
created nor destroyed but only transferred, money

can be conjured when backed with sufficient force of
government through special legal privileges.

The result is a literally unnatural, disproportionate
flourishing of economic activity around those
mstitutions where new money is conjured through
the exercise of legal privilege. Therefore, it is no
wonder that the bankers and money managers are
unnaturally, disproportionately wealthy.

With water, man is limited in his capacity to
influence its flow. The oceans are vast and water’s
flow and erosive power are tremendous. The best we
can do to change its flow is a dam here and a levy
there, each of which is ultimately at the mercy of a
complex atmospheric system.

Man’s odds with affecting the flow of money are
categorically different. Man chooses where his
money flows. The priestly power of banks rests on
the decisions of men. Banks specifically require a
stable, relatively predictable flow of new deposits,
each kept with the bank — or at least within the
banking system — for a stable, relatively predictable
length of time.

So long as men remain docile, submissive, and
complacent with respect to the banking class’s legal
privilege to conjure money where before it did not
exist, the economic landscape, in its general form,
will remain unchanged.

So long as men refuse to discuss the true nature of
the banking business, and prefer instead to leave it to
the experts, the chances men will think differently are
nil.

The forest is clear. It’s up to you to do something
about it.

Exciting news: Our latest YouTube video is creating
a buzz and we don't want you to miss out! If you
enjoy our content, remember to hit that subscribe
button to stay updated with all our future releases.
Join our growing community HERE and be part of the
conversation!
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https://www.youtube.com/@nelsonnashinstitute?sub_confirmation=1
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Take control of your financial world by

Becoming Your Own Banker

Find a Practitioner Near You

The following financial professionals joined or
renewed their membership to our Authorized
Infinite Banking Concepts Practitioners team this
month:

New Members

» Elizabeth Wall, Quispamsis, New Brunswick
* Mark Hutchinson, Saratoga Springs, New York
» Katrina Williams, Lake Ridge, Virginia

* John McQueen, Boynton Beach, Florida
Membership Renewals

* Bruce Wehner, St. Louis, Missouri

* Jacob Neathery, Alvarado, Texas

* Ryan Griggs, Fate, Texas

* Jim Kindred, Saint George, Utah

e David Cheatham, St Charles, Illinois

* Brett Kulman, Southampton, New York

e James Pollard, La Salle, Manitoba

» Karl Schnitzer, Philadelphia, Pennsylvania

* Garett Bras, Pearl City, Hawaii

* Roman Pushkar, Steinbach, Manitoba

» Kenneth Lester, Smyrna, Georgia

* Joel McGriff, Birmingham, Alabama

* Clayton Campbell, Houston, Texas

e Tom Laune, Nashville, Tennessee

You can view the entire practitioner list-
ing on our website using the Practitioner
Finder.

IBC Practitioner s have completed the IBC Practitioner s
Program and have passed the program exam to ensure
that they possess a solid foundation in the theory and
implementation of IBC, as well as an understanding

of Austrian economics and its unique insights into our
monetary and banking institutions.

The IBC Practitioner has a broad base of knowledge to
ensure a minimal level of competency in all of the areas
a financial professional needs, in order to adequately
discuss IBC with his or her clients.

Before you look for a practitioner, we suggest
listening to the following two episodes of The Lara
Murphy Report.

How-To Guide for Starting IBC, Part 1 How to
begin your study of Infinite Banking, including
finding an Authorized Practitioner.

How-To Guide for Starting IBC, Part 2 How
to prepare for your first meeting with an Infinite
Banking Authorized Practitioner.
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This online video series for the general public provides a
comprehensive introduction to the Infinite Banking Concept.

The first four modules are free, you can view them here:
infinitebanking.org/foundations
The remaining eight modules are subscription-based, costing $49.95 for all eight.

Or contact an Authorized IBC Practitioner and ask for a coupon code
that will enable you to watch all twelve modules FREE.

Module 1: Introduction to the Nelson Nash Institute

Module 2: What the Infinite Banking Concept Is

Module 3, Part 1: How IBC Works

Module 3, Part 2: Policy Loans & The Nature of Collateral

Module 3, Part 3: How to Read a Policy Illustration

Module 4: Why Nelson Calls It The Infinite Banking Concept

Module 5: The Life Insurance Industry

Module 6: Why Not Buy Term and Invest the Difference?

Module 7: Using IBC to Pass Wealth to Future Generations

Module 8: The MEC Rule and Policy Design

Module 9: Does IBC Work for Older People?

Module 10, Part 1: IBC for the Business Owner

Module 10, Part 2: IBC for the Business Owner

Module 11, Part 1: Using Your IBC Policy: Premiums, Dividends, and Policy Loans
Module 11, Part 2: Using Your IBC Policy: Premiums, Dividends, and Policy Loans
Module 12: IBC as a Way of Life

Contact an Authorized IBC Practitioner and ask for a coupon code
that will enable you to watch all twelve modules FREE.
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