
Market 
 

SPRING 2017 

New Year . . . New Rules!  

Always do the right thing!! 

You may have heard something on 

the news recently about a new De-

partment of Labor (DOL) rule clari-

fying the fiduciary responsibilities 

of advisors who work with individu-

als and their retirement accounts.  

It has been referred to as the 

“Fiduciary Standard,” and it is set 

to go into effect on April 10th. 

The rule says that advisors who 

manage retirement accounts are 

now considered fiduciaries, mean-

ing they must act in the best inter-

ests of their clients, without any 

conflicts of interest, when providing 

savings and investment advice. 

What does this mean for you? 

Actually, in the case of working 

with our firm, you are not likely to 

experience any big changes.  You 

see, I’d like to think that, for the 

past 37 years, we have ALWAYS 

put our clients’ interests first.  And, 

five years ago, I took this commit-

ment to a higher level when I com-

pleted my Accredited Investment 

Fiduciary (AIF®) coursework, earn-

 

"It's a very simple 

principle: You 

want to give fi-

nancial advice, 

you've got to put 

your client's in-

terests first." 

 

Barack Obama 
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ing this important industry designa-

tion. 

But, this promise doesn’t stop with 

me.  Commonwealth Financial 

Network®, the firm I partner with to 

process investment transactions 

on your behalf, also embraces and 

stands behind the fiduciary rule.  

Therefore, this legislation won’t 

really alter the standard of integrity 

and care that we have always of-

fered. 

Originally, the DOL regulated the 

quality of financial advice sur-

rounding retirement assets under 

ERISA. Enacted in 1974, ERISA 

had never been revised to reflect 

changes in retirement savings 

trends, particularly the shift from 

pensions to 401(k) and IRA plans. 



Dan and Dale Fielder are two of my very favorite clients!  And why?  Maybe it is because we have so much in common!  Dan continues, as I do, 

to play “old men’s” baseball (albeit, at a much higher level than I do)!  Or, perhaps it is because, just like me, they are also transplanted New 

Yorkers and Yankee fans (you can always spot a Yankee fan - they are typically really good looking!).  Whatever the reasons, we all enjoy 

working with the Fielders. 

Ironically, they both grew up in the same Westchester County town (Thornwood, NY), and their 

mothers and fathers knew each other . . . but, because they were four years apart in school, did not 

actually meet until a couple of years after Dan graduated from Geneseo College.  Dale, still attend-

ing Purchase College was out with friends at Foley’s Bar & Grill in Pleasantville, NY 

(affectionately dubbed “Club Foley”) in November 1976, when Dan walked in . . . and the rest, as 

they say, was history! 

They had their first date on New Years Eve at the Mount Kisco Boys Club, of all places, and have 

been together ever since! 

Both Dan and Dale attended Westlake High School, where Dan excelled on the Baseball and Bas-

ketball teams, and Dale was involved in the Art Club.  At Geneseo College, in upstate New York, 

Dan studied Business Management and played both Basketball (1 year) and Baseball (3 years).  

Dale got her B.A. in Literature and Graphic Arts from Purchase College. 

The couple was married in 1979 and settled in Watertown, Connecticut, where their daughter René 

was born in 1981.  A job transfer with Busman Fuses, where Dan was a Production Manager, took them to North Carolina, where their son, 

Daniel, was born in 1985.  Dale, meanwhile, had begun to work as a substitute teacher, which 

eventually morphed into a payroll secretary position at the local middle school. 

But, Dan’s company was going through some big changes and, in 2004 decided to move their plant 

to Mexico.  It was at this time that Dan’s old boss alerted him of an opportunity with another divi-

sion of the company, Cooper, that was establishing a large facility in Peachtree City.  So, off they 

went again, and relocated to our area.  Dan worked for Cooper/Eaton for 12 years before retiring in 

2016. 

Daughter, René, graduated from the University of North Carolina Charlotte and still lives in the 

Charlotte area.  Son, Daniel, who went to Western Carolina, is a Vice Principal in Fort Mill, South 

Carolina, and actually was part of a state championship baseball team in high school!  The Fielders 

also have two grandchildren, Jackson, age 4 and Hazel, age 2. 

Their plan is to relocate back to North Carolina one of these days, and to vacation as often as they can at Prince Edwards Island in Canada (they 

have already been there four times!).  Meanwhile, they are still in the neighborhood and, on really nice days, you can occasionally catch Dan 

and I pitching batting practice to one another down at the Braelinn recreation area in Peachtree City! 

Client Profile:. 

Dan & Dale FielderDan & Dale FielderDan & Dale FielderDan & Dale Fielder 

“The best way to make someone 

remember you . . . . . . . . . . is to 

borrow money from them!” 
 

~ George Burns 



In 2015, the financial industry was put on notice that 

the landscape was going to change. A major over-

haul was proposed by President Obama on Febru-

ary 23, 2015. "Today, I'm calling on the Department 

of Labor to update the rules and requirements that 

retirement advisors put the best interests of their 

clients above their own financial interests," the pres-

ident said. "It's a very simple principle: You want to 

give financial advice, you've got to put your client's 

interests first." 

The DOL proposed its new regulations on April 14, 

2016. This time around, the Office of Management 

and Budget (OMB) approved the rule in record time, 
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while President Obama endorsed and fast-tracked its 

implementation; the final rulings were issued on April 

6, 2016. Before finalizing the ruling, the Labor Depart-

ment held four days of public hearings. While the final 

version was being hammered out, the legislation was 

known as the “Fiduciary Standard.” 

And, while there has been some “buzz” about the cur-

rent administration delaying or rolling back this legisla-

tion in their continued mission of reducing regulation 

on businesses, it is pretty hard to imagine them chang-

ing a rule designed to mandate that financial advisors 

“do the right thing for their clients!” 

We believe these new rules are reasonable and con-

sistent with the movement toward greater transparency 

in the financial services industry. As a firm that has 

always supported a fiduciary approach, we welcome 

these changes and truly believe that investors will de-

rive substantial benefits as the broader industry ulti-

mately embraces this fiduciary standard as well.  

Ray Ray Ray Ray     

She’s Here !! 

� Elise Gray “Ellie” DunlapElise Gray “Ellie” DunlapElise Gray “Ellie” DunlapElise Gray “Ellie” Dunlap        � 
 

When we went to press for the Winter edition of our newsletter, 
this little bundle of joy hadn’t yet made an appearance!  But, that all 
changed on December 16th when our first grand-daughter, Ellie Dun-
lap, was born!! 

She checked in at 6 pounds, 6 ounces and she was 16 inches long.  
She just celebrated her two-month birthday and is a sight to be-
hold!! 

Mom (Jen) and Dad (Bryan) are doing great, and Gigi (Sandye) and 
Gramps (yours truly) are beaming!!! 



Our Spring “Bio” subject, Dan Fielder batting in our Flori-
da baseball tournament in front of a “packed house!!”  Dan 

was voted the MVP of our team in the tournament! 
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Dan & I in Florida - in case you 
can’t tell, I’m the shrimp on the 

left! 


