
Are you ready for the 2005 
road trip, the one that we’re 
all taking together?  It’s a 
little scary when you think 
about  i t .  We a l l  hurt le 
through space with the man 
in the moon, not having any 
idea where we’re really go-
ing, but quite confident that 
we’ll eventually complete the 
loop anyway.  On the local 
scene, guys continue driving 
around in circles, looking for 
that address but refusing to 
stop for directions; 2005 will 
be another year for you la-
dies to practice the eye-roll. 

But what about retirement 
planning, income projec-
tions, and portfolio returns?  
There is no well-worn path 
around the sun or easy ride 
around town. If we make a 
financial mistake, we can’t 
just circle the block or pull a 
U-turn.  Hasty decisions and 
negligent moves may cause 
serious portfolio loss and the 
sacrifice of retirement secu-
rity.  Let’s take a minute and 
review the Householder Road 
Map. 

Our goal is to help protect 
our client’s investments and 
to grow them carefully.  You 
won’t find “Ba-Boom to the 

Moon” investments or 
“get-rich-quick” stocks.  
No proprietary products, 
no loop holes, no end- 
runs, and nothing that is 
too good to be true; our 
map picks a careful route 
through the many haz-
a r d o u s  z o n e s . 
“Divers i f icat ion and 
safety” continues to be 
our primary theme. As a 
starting point we offer a 
carefully selected portfo-
lio of investments, filling 
such investment catego-
ries as Large Cap, Mid 
Cap,  Small  Cap,  and 
Global.  We include such 
bond components  as 
Global, Corporate Invest-
ment Grade, Short Term 
and Intermediate Term.  
The important sectors of 
Energy, Health and Bio-
Technology, Finance, 
Utilities, and Technology 
are offered. Emphati-
cally, we maintain that 
past performance is not 
an indicator of future 
returns. We review each 
portfolio quarterly, and 
focus our analysis on risk 
adjusted performance 
relative to peer group. 

We recommend a com-
ponent of fixed income 

securities, i.e. investments 
that are expected (but not 
guaranteed) to provide a 
certain range of returns 
over time. Real Estate In-
vestment Trusts [REITS] 
and Equipment Leasing 
programs are possible op-
tions.  As always, each 
product must be reviewed 
for its suitability relative to 
the specific goals of each 
client. 

We look forward to riding 
around the sun with you in 
2005.  We’ll  continue 
working together one-on-
one ,  ma inta in ing  our 
scheduled investment re-
views and helping you 
strategize to protect and 
grow your investment as-
sets.  Let’s make our 2005 
road trip the very best yet! 

 
Van Mason CFP®, CLU, MBA 

President/LPL Registered 
Principal 

A Ride Around the Sun  

Special points of interest: 

●  A Ride Around the Sun 

●  Portland City Grill 

●  Strategic Corner 

●  Recipe Of The Season 

Our December 7 celebration at the Portland 
City Grill was a great way to begin the Holiday 
Season. Wonderful clients, a breathtaking view 
from the 30th floor, great food, and a compel-
ling presentation by ICON Equipment Leasing!  
From all of your cards and 
phone calls, I think you had 
as much fun as we did.  Pull 
your calendars, because this 
will be a yearly event!  

Portland City Grill 
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Recipe of the Season 

VOLUME 1,  ISSUE 1  

Southwestern Chicken Soup 
1 12-ounce jar salsa verde 

3 cups cooked chicken pieces 

1 15-ounce can cannelloni beans, 
drained 

3 cups chicken broth 

1 teaspoon ground cumin 

2 green onions, chopped 

1/2 cup soar cream 

Tortilla chips (optional) 

Empty the salsa into a large sauce-pan. Cook 
2 minutes over medium –high heat, then add 
the chicken, beans, broth, and cumin. Bring 
to a boil, lower heat to a simmer, and cook 
for 10 minutes, stirring occasionally. Top 
each bowl with a sprinkling of onions, a dol-
lop of sour cream, and some tortilla chips (if 
desired).  For a soupier dish, use 4 cups 
broth. 

Nothing takes a chill off a winter evening, 
like a hearty bowl of soup! 

 

I really hesitate to write about 
standard deviation. Statistics is so 
boring that most people would 
much rather dust or vacuum than 
even think about it.  So, why am I 
mentioning it?  Well, because it 
involves your money, and the risk 
that you might lose some of it, or 
the chance that you might get 
lucky and make a pot-full next 
year.  You just turned off the vac-
uum, didn’t you?  I knew it! 

Here’s why you need to know 
about standard deviation.  Let’s 
pretend that you own my famous 
and fictitious “Ba-Boom to the 
Moon” investment.  Ba –Boom 
has been averaging about 18% 
each year since 1998, and it’s 
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even been featured on the cover of 
“Waste Your Money” magazine.  It 
has a standard deviation of 28%. 
This means that Ba-Boom might be 
expected to return 46% in any 
given year!(You add the standard 
deviation of 28% to the average of 
18%)  Well, before we get too ex-
cited, standard deviation tells us 
that Ba-Boom might just as likely 
lose 10% in any given year. (You 
subtract the standard deviation of 
28% from the average of 18%).  Of 
course, Ba-Boom can earn much 
more, and it can also lose much 
more, but standard deviation sug-
gests that the range of returns 
might swing from a  negative 10% 
to a positive 46%, and average 
about 18% over the long term. 

Standard Deviation: That BORING Measure of Risk 

Clearly, standard deviation is 
important because it helps us 
build our investment portfo-
lios based upon how much 
risk we are willing to absorb.  
Remember, our first goal is to 
protect the assets.  The more 
aggressively we try to grow 
our investments, the more 
likely we are to suffer signifi-
cant losses.   

Van Mason CFP®, CLU, MBA 
 

You can either take action, or you 
can hang back and hope for a    

miracle. Miracles are great, but 
they are so unpredictable. 

- Peter Drucker 
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This is a hypothetical example and is not representative of any specific situation. Your results will vary. 

The opinions voiced in this material are for general information only and are not intended to provide specific advice or recommendations for any individual. 
To determine which investment(s) may be appropriate for you, consult your financial advisor prior to investing. All performance referenced is historical and is 
no guarantee of future results. All indices are unmanaged and cannot be invested into directly. 


