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Smart Today May Not be Smart Tomorrow 
 

 
It’s human nature to focus more on the present than the future, which is in line with our basic 
instinct of survival. After all, if we don't take care of the now, there may not be a future.  

Marketing departments know this!  Many things in life are about experiencing pleasure today, 
and pushing the cost of that pleasure into the future.  Drive off with the car with zero down.  
Go ahead and have another piece of cake - you can work it off later.   

Many decisions investors face have similar tradeoffs.  Buy a new car or put more into 
retirement?  Take another vacation or fund the college account?  And the further out the 
consequence, the less weight we give to it. This is because we have a hard time imagining the 
future…especially way into the future. 

We tend to extrapolate the present into the future, as if things will never change.  

In the financial crisis of ’08-’09, many people were selling after experiencing financial losses.  
Some of that selling came just weeks before the market hit bottom.  What would cause an 
investor, who desires to buy low and sell high, to sell after experiencing significant losses (i.e. 
sell low)?  One factor is that they were extrapolating the present into the future…they couldn’t 
see how things would change.  What seemed smart at the time surely wasn’t smart in 
hindsight. 

A more recent example is the German Bund (treasury bond).  In 2016, Germany sold the 10-
year Bund at a negative yield (that means buyers get back less than they put in).  Those 
investors were certain that rates would continue going negative for the next 10 years.  But here 
we are just one year later and the current yield is already +0.50%. Substantial money could be 
lost on this bond simply because investors extrapolated the present of 2016 into the future.  

Think about everything that has happened in the last 10 years.  A lot has happened.  And while 
we may not be able to project what will happen in the future, how it will happen or when, we 
know – through the history of mankind - that unexpected things will occur.  

The plan we have developed prepares us for a lot of scenarios.  We don’t have to get any one 
right.  We just need to be disciplined enough to stick with it through the tough times. 
 
About Platania Financial  
 
Platania Financial Inc. (PFI) provides Financial Planning and Asset Management Services for 
families, nonprofits, and corporations.  PFI is based in Arlington Heights, Illinois, and works with 
clients across the country.  We are affiliated with Cetera Advisor Networks, one of the premier 
independent broker-dealers in the industry.  We use Pershing LLC as the custodian for our 
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client’s assets.  Pershing is a subsidiary of the Bank of New York Mellon Corporation, which is 
the nation’s oldest continuously operating bank and one of the world’s leading providers of 
securities services.  
 
Disclosures  
 
The views stated in this letter are not necessarily the opinion of Cetera Advisor Networks LLC 
and should not be construed directly or indirectly as an offer to buy or sell any securities 
mentioned herein. Due to volatility within the markets mentioned, opinions are subject to 
change with notice. Information is based on sources believed to be reliable; however, their 
accuracy or completeness cannot be guaranteed. Past performance does not guarantee future 
results. Information obtained from The Emotional Investor with permission. 
 
The Platania Financial Team 
2 W. Northwest Highway  
Arlington Heights, IL 60004 
(847) 870-7526 

 
 
 
 
 
 
 
 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

Financial advisor offering securities and investment advisory services through Cetera Advisor Networks LLC.  Member FINRA/SIPC.  Cetera is 
under separate ownership from any other named entity. 


