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Building wealth requires protection
from the forces of wealth destruction.

When you are planning for your future, what do you 
think about? You may think about your retirement, 
enjoying having the time and money to take trips and 
pursue your interests. Maybe you think about your home 
and enjoying the feeling of stability that can come with 
home ownership. In making these plans, people often 
find that their long-term view involves money, in some 
fashion.

That said, life also involves risk as well as unforeseen 
events that can change our plans in an instant. As an 
example, sudden injury or disability could leave you in 
a financial bind, unable to work for an extended period 
of time, or ever again. For this reason, among others, 
insurance is an important tool in allowing you to build 
and maintain your wealth, as well as protecting it from 
unanticipated and destructive forces.

Contact Us:

412-733-4016
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The Journey
I hope that you are staying warm and having 
success with your goals for 2019. During the 
winter months, I always make it a point to 
get organized in order to set the pace for the 
rest of the year.  Sometimes it's easier to stay 
accountable with a friend. If we can help you with 
any of your goals, let us know!

Inside this issue, be sure to check out our unique 
valentine's day gift recommendations. Go beyond 
the typical gifts this year! If experiences are 
more your style, send your loved ones into our 
office for some financial pampering.  We would 
be happy to help you set 
up a complimentary visit 
for Bridger family and 
friends to talk openly 
about the "big picture" 
and financial strategies. 
You may be able to make 
a difference in your 
special person's life for 
years to come, which is 
a great way to say "I love 
you."

All my best,
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of American 
workers have 
no long-term 

disability income 
protection.1

Roughly

70 million 
Americans aged 
18-38 have no 
life insurance.3

About

1 in 8 
drivers

is uninsured.2

Did you know?
68%
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The market decline will likely extend into early 2019. While 
it would be nice to be able to tell investors the market is likely 
to bounce back by the end of 2019, truth-telling tempered with 
cautious optimism can sometimes be more reassuring to inves-
tors. The reality is that we are in the late stage of a secular bull 
market and much of what we are observing is not surprising in 
that context: market turbulence, rising rates, slowing earnings 
growth, low unemployment, and widening credit spreads.

The 9+ year bull market is likely not yet finished. Having 
acknowledged that we should not be surprised by the current 
market correction, it is not clear that the longer-term bull mar-
ket is finished. While a bear market is technically defined by 
a market drop of 20% or more, extended bear markets usual-
ly coincide with an economic recession, which we do not cur-
rently see on the horizon. The US economy continues to ex-
pand, consumer spending is strong, 
corporate earnings continue to grow, 
unemployment is remarkably low and 
likely to fall further, inflation is low 
and steady, and Federal Open Market 
Committee (FOMC, the Fed) tighten-
ing is measured and cautious. What 
investors are currently experiencing 
may be similar to 1994-1995 when 
the Fed raised rates 300 basis points. 
During this period price-to-earnings 
ratios contracted, causing the market 
to struggle even as earnings continued 
to grow. Once the Fed reached its tar-
get and rate hikes stopped, the mar-
kets stabilized and stock prices began to climb. In its announce-
ment of the latest rate hike, the FOMC revised its expectation 
for further rate hikes in 2019 down, from 3 to 2, and despite the 
market’s fear of the Fed accidentally triggering a recession, it 
is not the Fed’s intention to stall economic expansion and any 
material softening in the prospects for the economy is likely to 
result in the Fed’s pausing further hikes to stabilize the econ-
omy.

A 15+ % drop is not unusual from an historical perspective 
and investors should not assume it’s the beginning of the 
end. Drops of more than 15% on average occur roughly every 3 
years and have only slightly greater risk of evolving into a loss 
of 20% or more than it does of recovering. Drops of 15% -20% on 
average have taken 3.5 months to hit bottom and another 4.7 
months to fully recover to its prior peak1. Even in this most recent 
extended rally we have seen a number 
of corrections that were disheartening 
in the moment but in hindsight were 
merely bumps in the road: a 10.2% 
drop early in 2018, a 14.2% drop that 
ended in early 2016, a 19.4% drop in 
2011 and a 16% drop in 2010.

Diversification in client portfolios is now more important 
than ever. A change in market dynamics is likely to be accom-
panied by a change in market leadership. What has done well 
in the past may very well struggle in the period ahead. The 
diversification message is sometimes dismissed by investors in 
periods such as 2018 when every major asset class suffered a 
negative return.3 But the reality is that sometimes the benefit 
of diversification is holding asset classes or strategies that lost 
less than investors would have experienced in an all large-cap 
US equity portfolio. With lower correlation among stocks, ac-
tive managers going forward may finally have the opportunity to 
outperform index managers. Select international stock markets 
may finally outperform US stocks as the headwind of a strength-
ening dollar weakens. With widening credit spreads, municipal 
bonds may become attractive for reasons other than tax-free 
income. The environment going forward may present attractive 

opportunities to strategists who can se-
lectively invest globally for enhanced 
return and may cause high-yield strat-
egies that have in the past handily out-
performed investment-grade debt to 
struggle. Advisors with clients who are 
overly anxious about the gyrations in 
the value of their portfolio may want 
to revisit that client’s risk tolerance 
given that realized market volatility is, 
at the moment, not that far above the 
market’s long-term average. This may 
be particularly important for clients in 
distribution mode if they are systemi-
cally making distributions from equity 

portfolios, increasing the difficulty of bouncing back when the 
market eventually recovers. Consistent with these thoughts on 
diversification, some of our strategists are tactically reducing 
their equity exposure to limit losses, with an eye to systemat-
ically adding equity exposure back once they see signals that 
suggest the market has regained its footing.

The road ahead for investors may be filled with twists and turns 
that will be difficult to anticipate, but investors should take 
comfort that, in the long term, stock markets go up as earnings 
grow. While downturns will happen, they are generally short-
lived compared to the longevity of periods during which stock 
market values are climbing. Given the uncertainty of the pre-
cise path ahead, a well-diversified portfolio of asset classes and 
strategies will provide investors the smoothest ride and help 
them to achieve their long-term financial objectives.

This commentary was prepared by Jerry Chafkin (Chief Investment Officer, 
AssetMark, Inc.) and does not necessarily present the views of the present-
ing party, nor their affiliates. This is for informational purposes only, is not 
a solicitation, and should not be considered investment or tax advice. This 
information has been drawn from sources believed to be reliable, but its 
accuracy is not guaranteed, and is subject to change. Investing involves 
risk, including the possible loss of principal.  Past performance does not 
guarantee future results.
1 Zephyr StyleADVISOR
2 Goldman Sachs, Where to Invest Now?,
November 2018
3 Zephyr StyleADVISOR
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The road ahead for investors 
may be filled with twists and 
turns that will be difficult to 
anticipate, but investors should 
take comfort that, in the long 
term, stock markets go up as 
earnings grow.



♥ If you ask a homeowner, replacing a roof is probably the 
least satisfying expense they will ever face. While the value 
of such an investment is obvious, it doesn’t quite provide 
the satisfaction of new landscaping. Yet, when a heavy rain 
comes, ask that same owner if they would have preferred 
the nice flowers or a sturdy roof.

Insurance is a lot like that roof. It's not a terribly gratifying 
expenditure, but it may offer protection against the myriad 
of potential financial storms that can touch down in your 
life.

The uncertainties of life are wide ranging, and many of 
them can threaten the financial security of you and your 
family. We understand most of these risks; for example, a 
home destroyed by a fire and a car accident are just two 
common risks that could subject you to outsized financial 
loss.

Similarly, your resulting inability to earn a living to support 
yourself and your family due to death or disability can 
wreak long-term financial havoc on those closest to you. 
Insurance exists to protect you from these forms of wealth 
destruction.

Some insurance (e.g., home or car) may be required, but 
when it isn’t mandatory (e.g., life or disability), individuals 
are tempted to avoid the certain financial “loss” associated 
with insurance premiums, while simultaneously, assuming 
the risk of much larger losses, which are less likely to 
happen.

But insurance premiums aren't a financial “loss” – they are 
designed to help protect you and your family as you build 
personal wealth. Keep that in mind as you consider your 
coverage options and make decisions about your future; you 
could be making a decision that could affect the rest of 
your life.  

This material was prepared by MarketingPro, Inc., and does not 
necessarily represent the views of the presenting party, nor their 
affiliates. This information has been derived from sources believed 
to be accurate. Please note - investing involves risk, and past 
performance is no guarantee of future results. The publisher is not 
engaged in rendering legal, accounting or other professional services. 
If assistance is needed, the reader is advised to engage the services of 
a competent professional. This information should not be construed 
as investment, tax or legal advice and may not be relied on for the 
purpose of avoiding any Federal tax penalty. This is neither a solicitation 
nor recommendation to purchase or sell any investment or insurance 
product or service, and should not be relied upon as such. All indices 
are unmanaged and are not illustrative of any particular investment.
A5RM-Dec20
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Contribute to their IRA

Contribute to their
529 Savings Plan for college.

U.S. Consumers spent over 19 Billion on their 
valentines in 20181. Spouses, significant others, children, 
parents, friends and even pets topped the list of gift receipients, 
with jewelry, food and entertainment as the most gifted 
items. This year, give the special people in your life something 
thoughtful and long lasting - a financial gift!  Check out these four 
ideas to help your loved ones build a financial legacy.  

Get Life Insurance  

Buy them stock of their 
favorite company or brand

They'll thank you again at high school graduation!

It may not be traditionally romantic, but the benefits 
will last much longer.

Help your cash-strapped valentine plan for a more 
secure future.

in your loveINVEST

Make it a personal gift!

1 - nrf.com/media-center/press-releases/nrf-says
-consumers-will-spend-near-record-196-billion-valentines-day [1/20/2018]
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Feb 14 - Valentine's Day

Feb 18 - President's Day (Office Closed)

April 1-30 - Financial Literacy Month

April 15 - Tax Day, Deadline for making contributions

to Roth & Traditional IRAs 

April 24 - Administrative Professionals Day

On the Horizon


