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Remember back when Ronald Reagan was in office and you could 
get a CD for nearly 15%?  Or maybe you were at the other end of the 
spectrum and were forced to pay double digit interest on your first 
mortgage. Yikes!

When interest rates are high, it’s great for people that have money, but 
bad for people that need it. Today is the opposite. We are at historically 
low interest rates. That’s great for people that need to borrow money 
for homes or business ventures, but not so good for people that have 
money and want to generate interest and provide income.  

Over the last 30+ years, interest rates have gone from a peak to a 
historical low level. Knowing that interest rates and bonds have an 
inverse relationship (values of bonds go up when rates drop), 
investing in fixed income securities was relatively easy. Bonds 
tended to complement  stocks, with less expected volatility. 
But this may not be the case moving forward.

As interest rates begin to rise, whether slowly or more abruptly, 
traditional fixed income investments may see more difficult times. 
If you haven’t already, it might be time to review your fixed income 
investments and consider ways to adapt your strategy. Don’t leave 
things where they were just because they have done well. 
The winds of change are blowing.
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What do rising interest 
rates mean to you?
By Mark VandeVelde

SECURITIES AND ADVISORY SERVICES THROUGH SII INVESTMENT, INC. A REGISTERED
BROKER DEALER, MEMBER FINRA, SIPC AND A REGISTERED INVESTMENT ADVISOR. 
OAK PARTNERS, INC. AND SII INVESTMENTS, INC. ARE SEPARATE AND UNRELATED COMPANIES.

Articles and other information in this Newsletter are for informational purposes only and not meant as 
specific investment advice. Your situation may be different. See your advisor for your specific situation.

Oak Partners 
events 

Oak Partners hosted an event at the Auburn Cord Duesenberg 
Automobile Museum June 24th.

Oak Partners - Auburn Grand Opening: 
Joe Starkey, Michael Hadt, Mark VandeVelde, Jami VandeVelde, 
Shannon Scheumann, Nick Scheumann, Tina Williams, 
and Fred Ruiz



news & 
annOuncements
by Crystal DeHaven 

Oak Partners, Inc. started the spring celebration early 
kicking off with the Margarita mingle, Fishing instruction 
and annual Garden walk. Our 6th Annual Oaktoberfest 
will be Friday, September 25th.  Save the date!

This spring some new faces joined the Oak team.  
Asia Strom, Administrative Assistant, joined the Wealth 
Management Group in May.  Asia shared three interesting 
facts about herself:  
• She played viola for eight years
• She has won first place in a debate competition
• She has a strange taste in beverages, she prefers flat pop,   
   warm water, and cold coffee.

The Wealth Management group is mentoring Oak’s 
newest advisor in training, Brent Hill. Brent is currently 
studying for series 7 registration.  Brent’s passions include 
fitness and finance.  Three fun facts about Brent: he won 
Valparaiso’s cutest baby contest many years ago, he 
recognizes the Jimmy Buffet concert every year as a 
national Holiday, and had a pet stingray named Romeo. 

Nick Remboski graduated this summer from Indiana 
University Northwest and has also joined the Oak 
Team working with the Principal Management Group 
this summer.  Nick also enjoys fitness, football, classic 
cars, riding bikes and vacationing to his second home
in Macedonia.   

Lisa Batchelder was promoted and is the Business 
Support Specialist for the Capital Management Group.  
Congratulations Lisa! 

Sue Shoemaker recently celebrated her 5th anniversary 
with Oak Partners. We are lucky to have such a great 
Communication Coordinator on our team.  Thanks 
for all your hard work Sue. 

We also have a number of college students interning with 
Oak Partners this summer, Brett Szafasz a student at 
Indiana University, Adam Sipes a student at Purdue 
University.  Both Brett and Adam are working with the 
Wealth Management Group. Dan Smith is a student at 
Indiana Wesleyan and is working with the Retirement As-
set Management Group this summer. 

Please welcome all these new faces to the Oak Family!

Margarita Mingle: Crystal DeHaven, Rich Kalamir,
Geri McClanahan, Ed Kasiak, Lauren & Tim Brown

Fishing Instruction at Bass Pro Shop

We’ve also discovered an added benefit: informed and 
engaged clients are also more likely to introduce us to 
new prospective clients, i.e. people who may be just like 
them, another “win-win”.
So as part of our firm culture, each investment team and independent advisor at Oak Partners 
commits to re-investing a percentage of their gross revenues back into our client relationships 
and client event programs.

This is money that could be directed other places, or could quite frankly be pocketed, but we feel 
that reinvesting this money in our clients is money best spent. Our firm also has the benefit of 
strong working relationships with the investment product partners that we do business with, 
and most are enthusiastic about helping us grow our practice.    

And one last point about the money. The universe of investment products (the source of invest-
ment costs) is unlimited and our asset management fees are designed to be very competitive in the 
markets in which we compete. So, while we don’t always know exactly what our competitor’s costs 
are, we do know this business and work hard to keep our costs in line and preferably from our 
point of view…lower.

So that’s where the money comes from, but money is not everything. It is not easy to run client 
events, it takes competence and professionalism, which is exactly what our clients get from the 
Oak Partners staff. Our client experience team, headed by Crystal, works hard to develop and 
host events that work for our clients and their friends, and having a team like this is not something 
that should ever be taken for granted.

So now when we are asked what makes Oak Partners so successful, the answer would have to be a 
combination of our individually-tailored investment strategies and our dedication to maintaining 
strong client relationships. 

We love to hear feedback on our events and suggestions for future events. And if you know 
someone whose advisor isn’t willing or capable of reinvesting in his or her practice with client 
focused events, maybe they should ask their advisor why.

Sincerely,
Oak Partners, Inc.

Over 50 clients joined in the 5th annual Garden Walk at 
Taltree Arboretum this year.



The Planning Process
by Fred C. Ruiz, CLU, ChFC

This year, Oak Partners, Inc. has been conducting a series of seminars entitled “What If ”.  
The title implies a wide open forum for an exchange of possibilities.  The “what ifs” can span 

everything from “what if I find out I’m not making it on my income level; what am I going to do?” to “what if I want 
to buy an RV that’s going to cost me $50,000, how are we going to do that”?  The what ifs are as varied as people’s lives 
but the fundamentals are the same.

Sometimes, it takes creativity on our part to navigate some of the issues 
in our client’s lives.  It may be that our client intends to take a once in a 
lifetime trip to Europe that will cost $30,000 or maybe a relative is being 
endlessly needy and we’re called in to intervene. We are prepared to go 
beyond the call of duty in many instances. In some situations, we just 
can’t, but we’ll let you know if the issue is out of our league. In those 
instances, we can usually direct the client to specialized assistance.

We became this type of resource because we’ve been faced with such a variety of issues. We’ve seen and done almost 
everything to help our clients in times of need.  In fact, I’ll go so far as to say, if you have an issue, check with us first.  
We may be able to help and if we can’t, we’ll at least provide you with some ideas on what to do.

Community Involvement
Oak Partners would like to congratulate Joe Starkey on his recent graduation from Leadership North-
west Indiana (LNI) Class 37.  It is a great honor and privilege to be invited to this program that is offered 
twice a year by the South Shore Leadership Center.  Through the past year, Joe has spent time learning 
and sharing experiences with other business and community leaders throughout Northwest Indiana.  

The LNI program was created with the purpose of exposing a select group of current and emerging lead-
ers to the issues and concerns that affect Northwest Indiana while celebrating its wealth of resources and 
assets.  By developing a greater understanding of the history and issues confronting Northwest Indiana, 
it is hoped that each graduate will take this knowledge and return to their business and community ready 
to meet these challenges armed with a network of new contacts, growth in personal leadership skills, and 
an enhanced knowledge of the region as a whole. Oak Partners is already an active member in its com-
munity and will only become more involved through its affiliation with Leadership Northwest Indiana.

“If you have an Issue, 
check wIth us fIrst.”

Reinvesting in Our Practice
We are asked all the time about how Oak Partners continues to maintain its high standards. Until recently we 
always just answered that we keep treating our clients as we would want our financial advisor to treat us, but 
due to some recent questions from clients and prospective clients we would like to add a bit to this answer. 

Oak Partners was founded in 1993, has grown from three advisors in the Chase building in Merrillville to now 
17 advisors with offices in Crown Point, Valparaiso, Lafayette, Auburn and Cincinnati, OH. If we had to give 
the credit for our growth and success to one characteristic it would have to be this: we are invested in our practice. 

As an independent financial services firm we are small business owners and because we are not associated with 
a bank or large national wirehouse this means we have much more control over costs on the local level.

Having control over costs locally means that we are not forced to support spending on national TV commer-
cials, or on sponsorships of athletic events and stadiums. Instead we take these cost savings and reinvest them 
into our practice in the form of local client-centric events. We believe that by hosting informational and 
entertaining events for our clients we help solidify our client relationships and keep our clients informed on 
important issues such as the economy and markets. We believe that informed clients stay more engaged in 
their retirement planning and account management and we also believe that the time we spend with our 
clients in group settings only serves to strengthen our relationship with them. A “win-win” situation.



Jason W. Urbaniak, AIF®

Student 
Debt

Did you know that the rules pertaining to IRA rollovers changed in January of this year? 
In case you missed the news or perhaps you forgot, here it is: Beginning January 2015, IRA 
account holders can only make one IRA rollover every 365 days regardless of how many IRA 
accounts you own. Previously you would have been able to make one rollover per year for each 
IRA account. The new rule does not apply to trustee-to-trustee transfers or Traditional IRA 
to Roth IRA conversions. 

Why the change? Apparently some people were abusing the system by using IRA rollovers 
as short term loans.  With an IRA rollover you receive a check for the amount of the distribution. 
You then  have 60 days to deposit them back into another IRA to avoid paying taxes on the 
distribution. Previously, if you had multiple IRA’s, then you could take multiple distributions 
throughout the year. However, one couple missed the 60 day deadline and ended up in court try-
ing to avoid paying taxes & penalties. That court case is what led to this change.

There is an exception to the new rule.  If you did an IRA rollover in 2014 you may still be able to 
do one in 2015 provided that this year’s distribution doesn’t involve any of the IRA accounts that 
were involved in the 2014 rollover.  I don’t think that this new rule will affect most people but it 
is good to know about it in order to avoid any costly mistakes. If you are considering an IRA 
rollover, make sure you discuss it with your accountant or call your Oak Partners representative.  
For more information visit www.IRS.gov. SII does not provide tax or legal advice.

With much of my time spent managing the assets of my 
clients, I don’t always have the opportunity to talk about 
personal finance like a well-known financial personality 
does.  That doesn’t mean I think debt reduc-
tion, monthly budgets and credit card control 
isn’t important though. I actually think basic 
personal financial discipline sets the stage 
for retirement savings and building up a nice 
portfolio. With that being said, I thought I 
would move away from retirement talk this 
month and give some simple ideas on how to 
cope with student debt.

We all know it’s a fact that the average cost 
of college has tripled over the past three 
decades, but if you think of education as any 
other consumer good like groceries, cars or 
gas, price hikes are to be expected right?  But 
there is one problem with rising education costs in the U.S. 
and wage growth has not kept up. 

Because of this, more and more students have turned                   
to student loans to pay for college. So here are a few very 
simple steps to start to cope with debt you may have…..or 
your children may have.

Figure out what you owe – Log into the National Student 
Loan Data system to see all of your outstanding federal 
student loans in one place. If you have private loans, you can 

always run your credit report annually to 
see what debt you have.

Pay your bills – It is going to be tough 
for some of you. Sometimes you have to 
work part-time while you are interviewing, 
but not paying your debt will only slowly 
destroy your credit right off the bat. On 
top of that, the collection calls will be 
annoying and non-stop potentially. 
Finally, you never know if an employer will 
check your credit to see if you have fiscal 
responsibility. 

You have options – If you are in trouble, 
at least contact your lender. They may have payment options 
you didn’t realize they had like loan consolidation, forbear-
ance or loan deferment. Whatever you do, don’t hide. Most 
lenders appreciate the honesty of your situation.

If you listened to talk radio for half an hour over the past few years you were likely to hear commercials 
warning of hyperinflation, government defaults and currency crises. How the world has changed.  

Instead of impending doom what we actually experienced is the dollar gaining strength which has led oil 
prices to drop 40% from the ’14 highs, and instead of a collapse, GDP growth has been a modest 2-3% a year. 
The answers we gave in 2009 are still the answers today. I believed the dollar was always going to be okay. Why? 
Because there has yet to emerge a better option. Gold, silver (even bitcoins) are all down significantly from the 
dark days. Other currencies, forget about it.  As other nations embark on their own quantitative easing (money 
printing) it looks as if the dollar will continue to be the world’s reserve currency for some time. 

What does a stronger dollar mean to your investments? Last year 
was poor for any type of balanced portfolio including foreign 
investments. Many indexes with exposure to European stocks 
were down an estimated 6% last year. But in local currency terms 
European market indexes were up close to 6%. An estimated 12% 
swing all related to strength in the US dollar. After all the quantita-
tive easing, here in the US, the dollar still seems to reign supreme.  

So, the fed appears poised to raise rates in the fall this year. I have to ask WHY? I believe this will only add to 
the issues we have now. Exports will suffer and imports will continue to flood our markets as our government 
sits idly by.  Let’s protect this country first for once.  

It is not possible to invest directly in an index.  Past performance is no guarantee of future results. 

Yahoo Finance / Bloomberg News

“I BELIEVED THE DOLLAR    

  wAS ALwAYS GOING 

 TO BE OKAY.”
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