SUMMER | 2018

HELPING OTHERS TOGETHER | 2
Stewardship Principles to Share
THE VALUE OF YOUR
RELATIONSHIP | 3
While we strive to provide a valuable
service to clients, we gain much from
our relationship with you
A TALE OF TWO SISTERS | 6
Summer fun or disaster... it’s a fine line

TAKE A LESSON
by Tyson Ray, CFP®

The R in FORM stands for recreation and one of my favorite ways to recreate is
golf. A problem with golf, though, is golf is a seasonal sport in Wisconsin. The
season could start sometime around April and end sometime around October.
Yet for me golf is June, July and August.
Last year’s golf season ended like all other years where I promised myself
that next year I was going to play as soon as the snow melted. I was going to
start early because you lose a little bit of your game when the thing you’re
swinging is a snow shovel rather than a golf club. But, life happens. The urgent
crowds out the important. Deadlines and scheduling continue week after week
and golf never gets blocked off. And the next thing I know, it’s June. And the
Geneva National President’s Cup is always my wake-up call.
Geneva National Golf Club holds an annual event that runs all summer long. It’s
known as the President’s Cup. The event is an individual match, single elimination
tournament. The biggest goal of the President’s Cup is to not lose your first match
because, if you do, you are out of the event for the rest of the summer.
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So sure enough, I got a phone call from John who was ready to play me in the
first match. However, I hadn’t played a single round of golf yet. So I hit a practice
shot or two and was off to play our match. I don’t know why I was so surprised
and/or so frustrated with myself when I lost my opening match, again.
Because I played so horribly, which was quite embarrassing, I decided to take
a lesson. I knew there was something wrong with my game because I kept
making the mistake of hitting the ball out of bounds off the tee, which in golf
CONTINUED ON PAGE 5
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“Keep your face to the sun and you will
never see shadows.”
– HELEN KELLER

RACHAEL
NICKELSEN

Senior Account
Executive
Tyson and Luke are pleased
to announce that Rachael
Nickelsen is now a Senior
Account Executive with FORM
Wealth Advisors. This comes
as Rachael has been registered
with her Series 7 & 63 licenses
for five years. This is no small
feat and we are proud to have
Rachael on our team, working
with our clients, helping make
lives better.

HELPING OTHERS TOGETHER
by Luke Kuchenberg, CFP®

On a daily basis, I endeavor to
enhance the lives of other people by
providing comprehensive financial
oversight. My goal is to understand
each person’s situation and how, after
20 years of learning from thousands
of other people, I might be able to
speak into their situation to help
them avoid the pitfalls and potholes
I know exist. I feel a real burden
because financial stewardship is
not taught in grade school. It’s
not taught in high school, nor is it
taught in college classes. Balancing a
checkbook, how compound interest
works, the difference between a
stock and a bond, term and whole life
insurance, these are concepts that
aren’t well known, and consequently,
people make mistakes. My life’s
passion is to try and help people
avoid making mistakes.
I recently read an article from
Bloomberg that said roughly 25% of
the population in the United States
has no money saved. They are living
paycheck to paycheck. The next 25%
have less than three months expenses
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saved. When I took my courses to
become a CFP® professional, the
recommendation was to have three
to six months expenses saved as an
emergency fund before you start
investing. Dave Ramsey, who has
helped thousands of people turn their
financial lives around, believes that
you should start with $1,000 in cash,
then work to pay off all your debts,
and then save three to six months in
the cash reserve account - all before
you get to investing. Yet, only 29% of
the population has that three to six
month emergency fund.
Two of the bigger financial mistakes
people can make, and that we see
frequently, are with homes and cars.
They spend thousands of dollars
more than they need, or should, for
their situation. They want the granite
countertops, the new stainless
appliances, and the hardwood floors.
They want to remodel the house,
wanting something bigger, better,
more. They want the leather seats and
the new car smell. Yet many affluent
CONTINUED ON PAGE 7

Rachael’s responsibilities are
not changing - we believe she
is doing exactly what she is
called to do. This is a chance
for us to recognize, and attest
to you, that the past five years
of diligent work have served
to grow, strengthen and fine
tune Rachael’s abilities. Her
relationships with clients, her
earnest desire to serve, her
knowledge in her work – all
these prove to us that she has
earned the title Senior Account
Executive. We look forward
to many more years of service
together. P

our conversations regarding where
life has taken you and why and how,
what you treasure, what you regret
and what you would change. You may
not realize it, but as you have shared
these important insights with Tyson
and me over the last twenty years, we
have learned much from it. This is the
best definition of wisdom I can find.

THE VALUE OF YOUR RELATIONSHIP
by Luke Kuchenberg, CFP®

Over the years that Tyson and I have written for this
newsletter, we have covered many topics, from various
financial planning points to life events along the way.
We each keep an ongoing file of things
we find interesting and would like to
write about and we constantly add
to that file. Sometimes we take our
topics from the file and other times
we feel inspired to write about things
that are more spontaneous.
As I sat down to think through
this quarter’s newsletter, and as I
reviewed past articles, I found a
topic that we have mentioned here
and there, but never really put it all
together. We have spent all kinds of
time writing pieces on how we help
and guide you through life’s critical
financial events, but we have never
articulated what you have done and
continue to do for us. We gain a
tremendous amount from you, and

I thought it was time to tell you all
about it.
The first gift we continually glean
from
our
conversations
and
relationships is perspective. Over the
past years, you have heard me say
how blessed Tyson and I have been
to have some wonderful mentors in
our lives. They taught us many things,
but above all else, we gained their
perspective. It is amazing how much
a little bit of perspective can change
or alter your view. While it is great to
have a solid technical background,
that knowledge lacks any action
without perspective. However, it is
not just our mentors who gave us
this enduring gift - all our clients
give it as well. We’ve listened during

The second gift we appreciate is your
advice. Similar to the perspective
we’ve gained, you have helped
shape us through your advice. This
has mostly come from various life
events we have shared through
our relationships. Everything from
money, spouses, children, and general
life topics have been discussed over
these last two decades. This advice
has become invaluable to us as we
raise our families, build this practice,
and navigate our own lives as we
age. Some of this advice has been
relayed through funny, tongue-incheek quips, while other words have
been heartfelt and meaningful. One
of my all-time favorites from a client
regarding raising children would have
to be, “The days can be long, but the
years are short.” This was undoubtedly
given to me after sharing how the kids
had been a handful lately. This was
not only meant as an appreciation for
how we currently felt as parents, but
also a nod for us to remember these
years will indeed go fast and before
we know it, the kids will be adults.
Again, just like the perspective point
above, this “life” advice is something
we not only apply and remember in
our own lives, but we look to share
those treasures along the way.
The third gift is harder to put onto
paper. Value, worth, meaning and
wealth are all words that come to mind
here. However, this has absolutely
nothing to do with money, but rather
a feeling of fulfillment and peace.
CONTINUED ON PAGE 5
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A FIRST SUMMER JOB
by Tyson Ray, CFP®

In the summer of 1987,
at the age of 12, I got
my first real job.
It was at Gehl’s Marina located
on Lake Como at what was then
Interlaken Lodge, now called The
Ridge. As soon as school was out, I
rode my bike down to the marina and
inquired about a summer job. It was
my lucky day as just that morning,
the gas pump at the end of the pier
had stopped working. I was hired on
the spot at $2.75 an hour to carry two
5-gallon gas cans from a temporary
holding tank down to the docks to fill
up boats. Carrying 60 pounds of gas a
few hundred yards all day was a lot of
work, but I will never forget receiving
my first official paycheck and being
able to deposit it into a Chubby
Chipmunks Junior Savings Account
at the local bank.
This past May, I was surprised when
Austin, my middle son who happens
to be 12 years old, stopped me and
asked, “Dad, can I have a job working
in your office this summer?” I said
sure, thinking he would soon forget
all about it. Then a few days before
school let out, he asked me, “So
when do I start?” The question made
me realize he was serious and that I
needed to find something for him to
do in the office.
On June 11, Austin started his official
employment at FORM Wealth
Advisors. His first day was spent
making sure everything was official:
getting a work permit, filling out a
W-4 tax withholding form and his
employment application. Austin’s job
will be to spend 4 hours a day in our
office working on different internet
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research projects. After his first day,
he asked if he could work more hours.
As his parents, we want him to still
enjoy his summer so Austin’s work
schedule stands firm. However, he
made it very clear he would like be in
the office as much as we would allow
him. His only complaint is sitting at a
desk the whole time.
I have had this research project in
mind for some time but haven’t had
the free time to dig data out of the
internet. So we have hired Austin
to start this project. His research
involves looking up 1,000 individual
reports and collecting specific data.
After his first week he told me, “Dad,
I will be done in 3 weeks!” Upon
inquiring on what he meant, Austin
clarified, “Well, it is 1,000 reports

and I am averaging 70 a day. 70 a day
times 5 days a week is 350 reports
a week. 1,000 reports is about 3
weeks.” I was both impressed and
concerned - impressed with how
quickly he used math to solve a
problem and concerned because I
thought the project would take him
all summer! No worries, though – I
am never out of ideas for things I’d
like to have done.
As I have enjoyed watching my son
start his first summer job, I have
also enjoyed thinking back to my
first job and how far I have come. If
you happen to be in the office this
summer between noon and 4 p.m.,
stop and share with Austin what you
did for your first job. He would love
to hear all about it. P

TAKE A LESSON
continued from page 1
is about the worst thing you can do - especially if you do
it more than once in 18 holes. I was getting to the point of
doing that about every other hole. Desperation set in. My
options were to either give up the game all together or get
a coach and take a lesson. I opted to take some lessons
and get some professional help.

want to be, do or have and then, using some powerful
technology, help them understand the probabilities and
possibilities of accomplishing what they want. Often times,
just little adjustment, tweak, or change of perspective can
correct a blind spot and make a powerful difference. P

At my first lesson, I met Charlie, a PGA Professional Golf
Instructor. He watched me hit a few balls, took out a piece
of technology (also known as an iPad), recorded my swing,
analyzed my swing, then had me go back and sit in the golf
cart. Charlie joined me there, pulled out his iPad and began
to explain my problem. He visually showed me the mistake
I was making. Once I saw it, it just stuck out like a sore
thumb. I had a blind spot. I couldn’t see what I was doing
and I didn’t know I was doing it. It took a coach and some
analysis to identify it and that made all the difference.
Are you doing anything for fun these days? What hobbies
and activities are you allowing yourself to enjoy? Have
you taken the first step of planning for them in your busy
calendar? It’s just as important to block off time for fun
as it is for other necessities. If you are engaged in your
favorite activity, what have you done to become better at
it? Could a teacher or coach enhance your experience?
What I love about being an advisor is the opportunity to
help clients live better lives. I get to understand what they

THE VALUE OF YOUR RELATIONSHIP
continued from page 3
You see, this practice - this craft - that
Tyson and I love so much is tied tightly
into our relationships and we’ve built
our lives around it. We are continually
driven to help you better plan and
live out your most meaningful life.
One of the greatest things about this
is that what is meaningful to you is
different and unique to each client.
This is where our work becomes more
of an art – the art of planning, which
is the side we enjoy the most. In the
end, witnessing you live out your
plan is the most meaningful part for

us. It gives us tremendous fulfillment
and for that, we thank you. There are
few careers with this type of personal
connection. We know it and are
honored to be a part of it.
Perspective, Advice and Worth. While
it may sound like those are the very
values we try to share with you, please
know you have done the same for us.
All of them together create a collective
wisdom that we have been able to
cultivate and learn from you over
the last twenty years. These are not

concepts that can be learned from a
book, seminar or conference; they are
much more valuable than that. They
are principles and concepts that can
only come from time spent building a
life and/or a business, raising children,
sharing life’s triumphs and losses and
then reflecting on it all. More than
anything else, we are thankful for this
shared wisdom and look to continue
to pay that forward; sharing it with you
and others to keep that perspective,
advice, worth and wisdom alive and
impacting clients in the future. P
formwealth.com
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scales at just over 85 pounds. Lauren
on the other hand, is just under 50
pounds. At the time of this accidental
collision, Lauren just happened to
be passing in front of the well casing
in our backyard. As physics would
have it, Stella won that match and
little Lauren went flying right into
that steel well casing. Lauren would
later say that, in those final seconds
prior to collision she was holding
the puppy treats over her head and
the next thing she was on the ground
crying, holding her arm while Stella
was scarfing down the treats. Becki
rushed Lauren to our local emergency
room where we quickly found out
Lauren had a broken arm.

A TALE OF TWO SISTERS
by Luke Kuchenberg, CFP

®

I certainly don’t want to alarm anyone, but I must tell
you there was an accident.
In late April, there was a collision that
occurred at our home. While details
of the whole event are still sketchy at
best, here is what we know right now.
Let me take you back to the afternoon
of April 25th…
It was a typical after-school afternoon
on a lovely spring day. Becki and the
kids came home and had some time to
play before homework and dinner. Not
only do the kids like to play, but our
yellow lab, Stella, loves to run and play
at this time as well. As many of you will
understand, Stella is not just a dog, she
is one of us… a member of the family.
In our house, she is just another kid…
Jackson and Lauren’s little sister.
So on this particular day, the kids had
Stella out running around the house,
playing a game of hide-and-go-seek.
Lauren loves this game, especially
when Stella plays along. Lauren also
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likes to “sweeten the pot” by running
around with Stella’s puppy treats
in her hand. This, of course, makes
Stella hunt for Lauren with a little
more intensity.
As the game progressed, Lauren was
hiding and Stella was seeking. After a few
trips around the house and not finding
Lauren, Stella picked up the pace in her
search. When Lauren thought the coast
was clear, she decided to come out of
her hiding place and re-locate. At some
point in this relocating process, the jig
was up and Stella was in hot pursuit of
her treat-wielding sister, Lauren. As you
can imagine, it didn’t take Stella long to
catch up to her sister and “tag” her. This
is when it all turned south for Lauren.
Now, one needn’t be a student
of physics to understand that the
collision that occurred was unevenly
felt by its two subjects. Stella tips the

In all of the chaos of getting to the
ER, even Stella rode along in the car
to make sure Lauren was going to be
all right. It will come as no surprise
to any parent that Lauren, while
hurt and in pain, was quick to lay
all the blame of the accident fully
and directly at the feet of Stella.
After all, Stella is bigger, was not
hurt in the collision and did get all
the puppy treats in the end. It will
equally not surprise you that Stella
offered no rebuttal to her sister
Lauren’s claims when she was asked
about it. Those dogs tend to be tight
lipped! Maybe that’s why they are
man’s best friend…
At this point in time, it’s easier to be
a little light-hearted about the story
because Lauren is doing well. While
those initial days were very nerveracking with two trips to Children’s
Hospital and a surgery to boot,
Lauren’s cast is already off and she
is recovering well. To add a little
cherry to the top of this, Lauren is
not mad at Stella. They have made up
and are back to being best buddies…
running around and yes, even back
to playing hide-and-go-seek. Some
things never change. P

HELPING OTHERS TOGETHER
continued from page 2
clients live in more affordable homes and drive modest vehicles, and do
so for many years. Things like budgets, cash savings, insurance coverage,
retirement savings, and a handful of other topics are simple in message but
can be hard to implement and sustain in today’s consumer world. This is a
place for us to make an impact.
Starting with this quarter’s newsletter, we are going to start sharing these
simple concepts in a new column called “Helping Others Together.” We
intend these to be foundational stewardship principles that can be shared
with your children, family, friends and neighbors as you interact with them
throughout the year. No complicated planning strategies here, just the basic
concepts that are rarely taught and that could have a great and meaningful
impact as people navigate their lives. Please look for the column and feel
free to pass along any of this information to those you care about most.
Thanks for taking a look. P

WELCOME BRETT MORRIS, INTERN
We are pleased to introduce our
summer college intern, Brett Morris.
Brett is a student at UW-Oshkosh,
studying finance and information
systems, scheduled to graduate in
May 2019. Brett is a local Walworth
native. He graduated from Big Foot
High School in 2015 where he played
football, basketball and baseball.
He gets along well with Tyson and
Luke, sharing a love for sports and
the outdoors.
Brett has been working at FORM
Wealth Advisors since June 4 and
will complete his internship at the

end of August. During this time,
Brett has been assigned three
specific tasks which will help
introduce him to the “real world” of
finance. His projects do not involve
client accounts or information –
they relate to market research and
the systems we use to do our work.
Tyson and Luke believe strongly
in sharing their experience and
knowledge with the next generation
of service providers. Whether or not
Brett follows in their footsteps, we
know that this summer of learning
will serve to enhance his future. P

HELPING OTHERS
TOGETHER #1 CASH SAVINGS
For this first column we thought we
would start at the most basic of all
financial planning concepts, the
cash reserve. This account can be
called many things from simply Cash
Savings to the more descriptive
Emergency Fund. Whatever one
calls it, it is a cash account, separate
from a checking account, that is there
when the unexpected happens.
Generally, the rule of thumb is to
have the equivalent of three to six
months expenses set aside in this
account. Some small adjustments
to that rule of thumb may be made
if one has a single income family or
if they know of a large upcoming
expense like a new furnace or other
home repair. This account is not
to be used for eating out, travel, or
other unnecessary expenditures.
This is only for financial emergencies
that WILL come along at some point.
All other goals should be planned
and saved for in a separate account.
Not putting something like this in
place can lead to the use of high
interest credit cards or other debt
to navigate the emergencies that
inevitably come along.
So, to sum up this first and important
planning tip, open a savings account
to complement your current
checking account. Work to save 3-6
months’ worth of expenses in this
account and then adjust for other
factors if needed to customize for
your situation. You will not earn
much interest on this account
and that is not what it is for. It is to
have flexible, fee-free access to
cash quickly when an unexpected
financial event comes along. While
it may take some work and discipline
to put into place, you will be thankful
for it when it is inevitably needed. P
formwealth.com
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FORM FAMILY

Summer 2018

ORADO
THE KUCHEN BERG FAM ILY IN COL

THE RAY FAMILY IN HAYWARD, WI

Summer highlights with our families

FORM MISSION
FORM Wealth Advisors seeks to be a family’s sole financial
advisor. Working with only a select number of clients, we consult
by knowing your Family, Occupation, Recreation, and Mission.
Then we focus on risk management.

431 Geneva National Ave South | Lake Geneva, WI 53147 | 262.686.3005

formwealth.com
FORM Wealth Advisors is independent of Raymond James Financial Services, Inc. and is not a registered broker/dealer. Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC. Investment
advisory services offered through Raymond James Financial Services Advisors, Inc. Certified Financial Planner Board of Standards Inc. owns the certification marks CFP® and CERTIFIED FINANCIAL PLANNER™ in the U.S.,
which it awards to individuals who successfully complete CFP Board’s initial and ongoing certification requirements. Any opinions are those of Tyson Ray or Luke Kuchenberg and not necessarily those of RJFS or Raymond
James. Expressions of opinion are as of this date and are subject to change without notice. The information has been obtained from sources considered to be reliable, but we do not guarantee that the foregoing material
is accurate or complete. Any information is not a complete summary or statement of all available data necessary for making an investment decision and does not constitute a recommendation. There is no guarantee that
any statements, opinions or forecasts provided herein will prove to be correct. Investing always involves risk and you may incur a profit or loss. No investment strategy can guarantee success. Past performance may not be
indicative of future success. Changes in tax laws may occur at any time and could have a substantial impact upon each person’s situation. While we are familiar with the tax provisions of the issues presented herein, as
Financial Advisors of Raymond James Financial Services we are not qualified to render advice on tax or legal matters. Cover photo courtesy of Matt Mason Photography.
18-028637

