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Just like Christmas decorations in stores right a� er Halloween, 
it seems like the presidential election hype is starting earlier and 
earlier. Hillary’s con� dential emails, Trump’s name calling and whether 
or not Jeb is his own man. No this isn’t my son’s 7th grade classroom, 
it is election season in the world’s most powerful country. � e media 
will work itself into a frenzy with anything they deem “news worthy”.  
And just like when I hear stories on the happenings in my son’s class, 
I’m listening but I’m not getting overly concerned.  

Investors should pay attention to the pertinent issues that will help 
them make informed decisions at the polls but need to be careful to 
not let the election circus make them lose focus of their long-term 
investment goals. Financial markets have performed well and poorly 
during both Republican and Democratic administrations. I’m sure 
there have been times when you’ve thought, “How will the country 
survive this guy as our President?” and yet it always has. 

Election season needs to be observed at an arm’s length and your 
investment portfolio needs to be managed as if our country will 
survive the next President.  
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Keep your goals in perspective 
during election season 
By Mario Ruiz
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Articles and other information in this Newsletter are for informational purposes only and not meant as 
speci� c investment advice. Your situation may be di� erent. See your advisor for your speci� c situation.



NEWS & 
ANNOUNCEMENTS
by Diana Remboski

August was my 13 year anniversary with Oak Partners and I continue to be amazed with all 
the changes I’ve experienced during my career with our � rm. As our Operations Manager, 
I don’t really have a “client facing” position, but I do have a unique perspective on most of 
what goes on at Oak Partners. 

I started as a Service Assistant, � lling an important roll 
very similar to what our Executive Assistants ful� ll now. 
Back then we had only � ve Financial Advisors and there 
were no teams. But as the � rm continued to grow, I need-
ed to grow as well and so I began training in Compliance 
and Supervision as well as Accounting.

In time, our Advisors formed into Teams, and our growth 
really began to take o� . In 2010 we moved from the 
Chase Center on Broadway to our new headquarters in 
Crown Point.   It was at that point that the � rm really 
began to evolve into the institution it is today.   

When I think about the technology, asset management, 
supervision, client experience and human resource systems Oak Partners employs today it 
truly astounds me. It’s true, things are a bit more complex nowadays, but I believe our clients 
are the ones who truly bene� t from the results generated by the quality business we operate.

If the kind of changes I’ve experienced over the past 13 years are an indicator, then the 
sky’s the limit during the next 13. Although I serve from the background, I am still 
honored to serve our clients every day and look forward to the exciting things ahead 
of us here at Oak Partners.

� ank you for making the Oaktoberfest food 
drive a success!

Properly benchmarking the di� erent parts of your portfolio is always di�  cult to do. It takes a lot of work.  
However, inaccurately assessing the performance could unnecessarily keep investors away from strategies. 
Over the last several years, many institutional investors have changed their strategies. � eir goal? Steadier 
returns achieved with lower volatility and some degree of downside protection. 

At Oak Partners, we are able to build individual portfolios that are tailored to each client’s personal needs 
and goals because everyone wants or needs something di� erent. � is is an advantage to being part of the 
Oak Partners team. Still, there are some goals that are consistent for most of our clients. From most investor’s 
perspectives, diversi� cation, risk management and volatility mitigation continue to be deeply held objectives. 
So why aren’t more retail investors following suit? 

First, it is tough to think about the need for these goals when we have been in a period of record low 
volatility and good returns from equity markets. � is is where the disconnect exists. Instead, these 
strategies should focus on meeting their own investment objectives and benchmarks. � is is just one 
more example where working with an advisor, investors will be provided the advice needed in determining 
and accurately evaluating strategies that will help them meet their goals of diversi� cation, risk management 
and volatility mitigation. Because, we know there is no strategy that works all the time, but your strategy 
should work most of the time. 

Upcoming Events
October – Economist Robert Stein
November – Co� ee Talk
December – Client Advocacy Night 

I believe our clients 
are the ones who truly 

bene� t from the results 
generated by the quality 

business we operate.

Proper 
BENCHMARK
By Nick Scheumann



A Return to 
Market Volatility
by Joe Starkey

� e market volatility that has been absent from the equity markets for so long returned 
recently. Is it time to panic? Time to sell out? Or time to be committed to the plan that 
you and your Advisor put in place for your portfolio?

Sometimes the best action in volatile markets is taking no action. � e truth is, timing the 
market doesn’t work. Now is the time to make sure that you stay committed to your long 
term strategy. It is also the time to remain properly diversi� ed with asset allocation for 
your goals and rebalance your account. But most importantly, it is a time to work with 
your � nancial advisor to review your accounts and make sure you are both on the same 
page regarding your goals and appetite for risk. Remember to look long term when 
thinking about your portfolio.  

� ough we cannot control market volatility, we can control the strategies we employ.  
Be patient and con� dent in your long term approach and welcome back to a more 
“normalized market”.

Investing involves risk no investment strategy can guarantee positive results.  
Loss, including loss of principal may still occur.

In the run-up to the presidential election we will hear 
many di� erent views regarding the current and future 
state of the Social Security system.  

Is it bankrupt and just a bucket of IOU’s? Get ready for the 
scaremongers.  A recent Gallup poll reported that 66% of 
the participants polled doubt the system will be able to 
pay them a bene� t when they retire. � e Social Security 
Administration projects that the social security fund is 
projected to pay full bene� ts to participants until the end 
of 2034. To add to the discussion, the current Social 

Security Disability Insurance Trust Fund will be exhausted in 2016 causing an immediate and urgent threat to those 
receiving bene� t payments under the disability program. On the � rst day of the new Congress this year, the politicians 
adopted a rule that boxed them in a corner (nice strategy?) by approving a rule that says that there will be no � xing of 
the Social Security Disability Insurance program unless it is accompanied by broader Social Security reforms.

We have been here before with threats of the Social Security system going broke.  � e � x has always been about mathemat-
ics and generally pushed down to the younger generation.  � ere are many ways to make the math work to extend the date 
that the funds will be available and the politicians are extremely adept at kicking the can down this road.  In the best-selling 
book, “Get What’s Yours-� e Secrets to Maxing Out Your Social Security”, the authors identify various methods to impact 
the math. Some of these have been used before -- such as increase the full retirement age, increase payroll taxes or increase 
the taxability of bene� ts received. A sampling of the changes or combination of changes, if implemented, would insure that 
the Social Security system will remain solvent for many years to come.

� ere are numerous items that are � gured when understanding the complete � nancial picture of a 
household, but did you know that insurance policies are (and should be) one of those items that are 
taken into account. Most people forget they even have these policies, let alone account for them in 
understanding their � nancial status and detailing their expenses in preparation for retirement.

� ere are various questions that need to be addressed, and the outcome can be bene� cial: Is the policy 
you hold still meeting your needs? Can you reduce your yearly insurance premiums by researching what 
your options are? � ese are the various questions that we can help you answer and quite frankly are an 
important part of reducing expenses and retirement planning.  

Here at Oak Partners we have access to various carriers that can help us to ensure we can � nd the most 
competitive rate for your needs.  Dig up those old policies, make an appointment with your advisor, and 
let them help you analyze the policies to ensure they are the right � t for your needs. 

Any guarantees are based on the claims- paying ability of the underlying insurance company.  Surrender penalties may apply.  
Additional bene� ts and riders may increase the cost of the premium or reduce the interest rate earned. Applicants are subject to 
underwriting, which may include medical history and current health.

I want my 
Social Security 
with a Dash of 
Possibility
by Vincent A. Catania,  CPA

Life & Long Term Care Insurance
— Are You Paying Too Much?
By Stacey Fargo






