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IMPORTANT DISCLOSURES

Investing in securities involves a risk of loss. Past performance is never a guarantee of future returns. This document 
contains general views of Pier Financial Advisors and should not be regarded as personalized investment advice, investment 
recommendations, market forecasts, or indicative of the performance of our clients. Future markets and changes to law may 
change the views expressed herein. The contents of this document were developed from sources believed to be reliable, and 
should not be considered a solicitation for the purchase or sale of any security. This commentary does not constitute legal or 
tax advice. Pier Financial Advisors, Prime Capital Investment Advisors ( “PCIA”) and its associates do not provide legal or tax 
advice.  Please consult an attorney and/or CPA for information pertaining to your specific situation.

Advisory Services offered through Prime Capital Investment Advisors, LLC (“PCIA”), a Registered Investment Advisor. 
PCIA: 6201 College Blvd., 7th Floor, Overland Park, KS 66211. Pier Financial Advisors and PCIA are not affiliated.

INTRODUCTION

There is a wonderful scene near the end of the 1989 movie Indiana 
Jones and the Last Crusade. Indiana’s father lies on the floor, 
dying from a gunshot wound. Now Indiana has only a few fleeting 
moments to pass a series of tests in order to find the Holy Grail and 
heal his father.

When you’re planning for retirement, it’s easy to feel like Indiana 
Jones. Your life and legacy are on the line as you face impossible 
obstacles. All the while, you are racing against the clock as you seek 
the “Holy Grail” of health and wealth in your retirement years.

Whether you are looking towards retirement in a few years, or 
you have been retired for some time, we want you to thrive during 
this time of your life. That’s why we have put together this guide 
summarizing 31 mistakes that could ruin what you have worked so 
hard to build.

We have organized these mistakes into several categories relating 
to family, health, perspective, investments, planning, and more. 
No matter where you are on your retirement journey, we urge you 
to carefully consider how you can put these tips into practice and 
avoid the mistakes that have ruined so many retirements.
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FAMILY & LEGACY

#1 UNINFORMED STAKEHOLDERS
Many people do not adequately share their retirement plan with their children. Whether out of a 
sense of privacy, conflict avoidance, or simply embarrassment, keeping your kids in the dark can 
create resentment when you are gone. It can be difficult to decide what age to bring them in, and 
it depends greatly on the individual child. However, they will find out all the details eventually, 
and may have a headache on their hands if they are not included in the planning process.  

Make sure your spouse, children, and other relevant parties are introduced to your team of 
financial professionals—especially your accountant, financial planner, wealth manager, insurance 
agent, attorney, and banker. Many of our clients say that children rise to the occasion and learn 
from the involvement. 

As a bonus, you will know more about your children’s wishes and lifetime goals. It can also be 
helpful to put the details into a Life After Me plan, which you should review and update annually.

#2
Funding a college education for grandchildren is one of the things Pier clients consider to be 
highly fulfilling. But you can’t let the financial woes of your loved ones put you in the poorhouse 
either. You must set ground rules about what you will pay for, when, and for how long. 

Another thing to consider is that it can be helpful if you require students to come up with some 
money on their own. That way they have some skin in the game. Those sunk costs help create a 
sense of commitment. By all means, enrich the lives of your children and grandchildren, but don’t 
let it put your own financial plan in jeopardy.

not setting boundaries

spouse
children  

 attorney
  wealth manager
  insurance agent
 accountant
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FAMILY & LEGACY

#3 GIVING WITH COLD HANDS
Consider not only how much you will leave to your heirs—also consider when and how. History 
shows us that sudden wealth frequently has negative outcomes. I call this “giving with cold 
hands.”

Have you ever heard the saying “Leave your kids enough money to do something meaningful with 
their life, but not so much that they do nothing”? Consider creating a giving plan for your heirs 
while you are still alive. I call this “giving with warm hands.” This allows you to share in the joy 
your generosity creates, but also allows you to pass on your values by directing how the funds 
are used.  

For example, you may wish to fund a start-up business (entrepreneurship and work ethic), college 
expenses (education and learning), a family trip to Europe (quality time, history, and culture), new 
cars or a home (stewardship and safety), or even a swimming pool (fun, recreation, and health).  

These are all things your heirs may do after you are gone anyway. For multi-generational wealth, 
it is particularly important to give with warm hands. These transfers can be beneficial for estate 
tax reasons, but they can be structured to help alleviate the burden of unearned wealth.

#4 not educating your heirs
A large inheritance doesn’t necessarily mean a carefree life. Studies indicate that over 90% of 
family fortunes disappear within three generations.1 All too often, wealth creators don’t give 
enough attention to equipping their heirs until it’s too late.  

Encourage your heirs to think about their values and attitudes toward wealth and money. What 
would they do differently if their bottom line suddenly had additional zeros? 

If you want your estate to survive past your children, ensure they are educated in the financial 
basics and know how to size up professionals they may encounter after you are gone. Being 
equipped with financial knowledge and self-awareness can help your heirs get the most from 
their inheritance.
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FAMILY & LEGACY

#5 NEGLECTING SELF-CARE
At some point, you may become the primary caregiver for a loved one. Some say the caregiver’s 
health is more at risk than the one being cared for. If you end up caring for a loved one, be sure 
to schedule time for personal hobbies, getting outside, downtime, visiting friends, and medical 
check-ups. 

You can’t be much help to your loved one if you let your own health slip. As they say on airlines, 
“Put on your own mask first before helping those around you.”

#6 not SEEKING GRIEF THERAPY
Death and loss are not fun topics to talk about, especially when it comes to the loss of a spouse. 
However, most of us will face the loss of a loved one at some point in our lives. 

Everyone must find their own way through the loss. Some write journals, read, or find other ways 
to escape the pain. Grief counseling is often particularly useful to get you to the place where you 
can live with the loss in a healthy way. 

The loss can also impact you on a financial level beyond the cost of burial. It often involves the 
loss of income (social security, pension, and more), and can present challenges if the deceased 
spouse handled finances.
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HEALTH & WELLNESS

#7 MISSING THE CHANCE  
TO IMPROVE YOUR HEALTH

Now that you have the time, establish a relationship with a doctor you trust. Also make sure to 
visit regularly for checkups. Stay active, exercise more, and eat healthy. Take advantage of prime 
daylight hours and go for a walk. 

You might also play pickleball or bocce, practice yoga, grow your own vegetables, or spend time 
preparing healthy fresh foods. The possibilities are endless. Take advantage of the opportunity to 
improve your physical and mental health to help you enjoy and extend your retirement years.

#8 NOT PLANNING  
FOR LONG TERM CARE

Consider this: nearly 50% of people turning 65 will need to pay for some type of long-term care 
in their lifetime, and half of those people will spend more than two years in long-term care. Home 
health aide costs average nearly $55k annually, and nursing home costs average over $100k per 
year and are rising faster than overall inflation.2 

Whether you plan to self-finance or buy long-term care insurance, you need to carefully consider 
how you will pay for these critical services when the time comes. When we are younger, these 
needs seem a lifetime away, but they have a tendency to take us by surprise.

long term care

<2 years >2 years....
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ATTITUDE & PERSPECTIVE

#9 living reactively
Have a routine, schedule, and goals. Write them down. When are you going to get up in the 
morning, when are you going to exercise, when are you going to eat? What do you have to look 
forward to, what are you going to accomplish?  

Structure and work are still important. Otherwise, the transition to retirement may be 
emotionally challenging. Many Pier clients take quite some time to adapt after they first retire. 
In the beginning, they can feel lost. Retirement isn’t when you stop working, it’s when you are 
unencumbered by the responsibilities of a career. It is also a time when you can focus your time 
and energy on the things that matter most to you. 

Have a hobby and limit your screen time (television, computer, and phone). If you limit TV 
watching, you will spend more time with real people and doing real activities. The fastest way to 
an early grave is to retire to your recliner, watching network news all day.
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ATTITUDE & PERSPECTIVE

#10 MISSING OUT  
ON LIFELONG LEARNING

An ongoing self-motivated pursuit of knowledge not only keeps you mentally sharp, it can also 
enhance your social life. Many Pier clients find life enrichment by attending talks, seminars and 
lectures, and even taking classes at the local community college. 

Take advantage of opportunities to see and hear people talking about their areas of expertise. 
Not only will you learn something, it will get you out of the house, help you to meet new people, 
and make the topics far more interesting than reading about them online.

#11 KEEPING YOUR BUCKET  
LIST IN A DRAWER

Don’t put off things that you want to do and can easily afford. Travel and physical experiences are 
best enjoyed while you still have a strong body and mind. Money is like fuel that we use to power 
our lives. While you’re not going to get very far if you run out of gas, some people accumulate 
massive sums of money with no purpose. This behavior often comes from a past financial 
insecurity event such as unemployment, divorce, or simply being born poor. 

Buying more toilet paper than one can use during a lifetime sounds silly. What about hoarding 
newspapers or gasoline? What would you do with a million gallons of gas? 

How about money? If you have a hard time getting over the feeling that you’re going to go broke, 
a thorough financial plan can help give you well deserved peace of mind! After all, isn’t it better 
to live richly than die with a mattress stuffed full of money?

travel
adventures
relationships

financial plan

peace of mind
insecurity
hoarding res

ources

lack of plan
ning
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ATTITUDE & PERSPECTIVE

#12 hanging on to your old identity
Many Pier clients go through an identity crisis when they retire. This is especially true for clients 
with a high public profile such as physicians, athletes, celebrities, and business owners. However, 
it can affect anyone making a major life transition such as moving or selling a business. 

It is easy to overlook how much of our personal self-worth is derived from our career. When 
that career ends, whether it is voluntary or not, some people are left searching for purpose, 
value, and identity. 

Here’s the good news: you get to decide who you are after you retire. When you were working, 
your career, position and coworkers limited your self-definition. Now it is time to view 
retirement as a great opportunity to really think through who you want to be. 

Also consider how retirement will affect your spouse. You’ll have to change as she or he changes 
their role. When you are supportive and willing to have conversations on topics like, “Who are 
you?” or “Who do you want to become?” it can bring you closer together through this transition.
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ATTITUDE & PERSPECTIVE

#13 only having friends  
your own age

Having friends your age is great. In fact, they are more likely to be interested in doing the same 
things you are. But consider this: if you live into your 90s, chances are remarkably high that most of 
your close friends will be gone by then. 

By mixing in younger friends, you can help ensure your social circle remains intact even in your 
later years. Also consider befriending older retirees now. They may have lost most of their close 
friends already.
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ATTITUDE & PERSPECTIVE

#14 letting political beliefs drive 
your investment strategy

As an investor and citizen, it is important for you to be aware of what is going on politically. 
However, it is equally important to understand that not all political issues have an economic or 
stock market impact. Often the political changes that do impact us financially can take years to 
be reflected in investment values, or be overshadowed by larger driving themes such as new 
technology and changes in consumer preferences.  

Don’t let social issues or political theater sway your investment strategy.  Remember when 
Obamacare was supposed to ruin the economy? Hopefully you didn’t sell your investments, 
because the S&P 500 gained over 100% in the following seven years.3 When it comes to 
achieving financial success, don’t mix your investments with your politics. As they say, “money 
is green—not red or blue.”

politics investments

don’t let 
them mix!
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HOUSING & OTHER EXPENSES

#15 ignoring inflation
Ronald Regan famously said: “Inflation is as violent as a mugger, as frightening as an armed 
robber, and as deadly as a hit man.” Inflation is like a hidden tax on your assets, secretly stealing 
your purchasing power year by year. While we are currently enjoying low inflation, over the long 
term it has averaged over 3%.4 

Let’s look at an example of how this affects retirees: if you expect to spend $50k a year for 
basic living expenses at age 65, those same expenses could cost well over $90k when you’re 85! 
Financial projections that don’t take into account inflation are totally useless. 

Also, plan carefully if you have a private pension that doesn’t include cost of living adjustments 
(COLA). You could find yourself short of funds later in life if you don’t have additional savings to 
cover the income shortfall that develops over time due to inflation. 

Failing to consider longevity and inflation may lead you to invest too conservatively, putting 
large portions of your assets into stable but stagnant investments. Without growth, you may 
eventually need to dig into your principal to cover the increased cost of your living expenses, 
ultimately putting you at risk of running out of money.

age 65 age 85

living expenses 
due to inflation

inflation
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HOUSING & OTHER EXPENSES

#16 forgetting about your rmd
Also known as the Required Minimum Distribution, the RMD is a rule that requires all IRA 
holders over the age of 72 to make annual taxable distributions based on the total value of all 
IRA assets. The required distribution amount is based on age and becomes a larger percentage of 
your portfolio as you get older.  

Failure make your RMD annually can trigger stiff penalties in addition to ordinary income taxes, 
leaving you with almost nothing. Ouch! While this should be a simple process, as with most 
things in the US tax code, it can be complex and esoteric, especially when it comes to inherited 
IRAs. It may be worth asking someone with the right expertise help you make sure it is done 
correctly and on time.

#17 STATUS QUO SPENDING
Once you retire, you will have a lot more time on your hands. There are plenty of ways to cut 
your costs but not your lifestyle. Many people stick with the same service providers for years 
because it’s too much of a hassle to change. Looking for a better value could save you hundreds 
or thousands of dollars annually.  

Take some time to shop the price of auto and homeowner’s insurance, house alarm, cell phone, 
television, home internet, and pest control. Start asking for a senior discount, but not just at 
restaurants. Service providers may provide discounts, and insurance premiums may be lower 
now that you’re driving less. 

Also, consider refinancing your house. 
What about buying fewer prepared 
foods? You have the time to buy fresh 
raw ingredients and make healthier 
and cheaper meals yourself. Once you 
get started, you may be amazed at 
how you can reduce your costs while 
still splurging where it counts.
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HOUSING & OTHER EXPENSES

#18 paying off your mortgage
Most of our Pier clients have heard the conventional wisdom that says you should pay off 
your mortgage when you retire. In most cases, this will dramatically reduce your liquidity and 
negatively impact your long-term net worth. 

Consider this: if your fixed mortgage of $200k is costing you 4% annually and your investment 
portfolio is generating 6% annually, you may be better off by 2% annually (that’s $4000!) not 
to pay off the loan early. Also keep in mind that most mortgages include escrow for taxes and 
insurance, so you will never be caught short when those bills come due.

#19 failure to reevaluate housing
It is quite common for people approaching 
retirement to plan on living in the family home 
until the very end. However, in retirement your 
needs, capabilities, and preferences can quickly 
change. 

For example, your kids can move to follow 
their careers, leaving you further from your 
grandchildren than you would like. The big old 
family homestead may be entirely too much 
maintenance as you age. It could get awfully 
expensive to hire someone to handle the small 
tasks like changing light bulbs. 

Also consider how you will connect socially 
when you are unable to drive or your mobility 
decreases. Retirement communities can provide 
important socialization opportunities. Consider 
options like downsizing or even renting.
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INSURANCE & INVESTMENTS

#20 owning municipal bonds
In many cases, retirees are worse off owning municipal bonds when compared to the after-tax 
return of taxable bonds. For example, if an investor is in the 22% tax bracket (for 2021 that is up 
to $172k of joint taxable income) and owns a taxable bond that pays 4%, they would need to find 
an equivalent municipal bond with over 3.12% yield to be better off.  

While the income level that would necessitate the use of municipal bonds does fluctuate over 
time, generally they only make sense for retirees in the highest tax brackets. Retirees should be 
aware of their expected tax bracket and adjust their bond portfolio accordingly.

#21 BUYING ANNUITIES
At Pier, we rarely recommend annuities to our clients, and for good reason. These products are 
overly complicated, difficult to understand contracts that favor the insurance companies that 
write them, not the buyer (which is you). In general, insurance companies have a well-earned 
reputation for finding ways to chisel their customers. It is hard to understand why consumers 
who are mistrustful of insurance companies when it comes to products like car and homeowner’s 
insurance, would be so trusting when it comes to investment products. 

Also keep in mind that annuity salespeople generally get paid some of the highest commissions 
in the industry, and you get stuck with a terribly expensive contact that carries steep penalties 
if you want to get your own money out within the first 7-10 years. There are much better 
ways to build a stable retirement income stream in retirement. In general, if anyone offers you 
guaranteed income in an uncertain world, they’re going to charge you enough to ensure that the 
odds are in their favor—not yours.
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INSURANCE & INVESTMENTS

#22 LEAVING YOUR 401(K) BEHIND
When you rollover to an Individual Retirement Account (IRA) you may have greater access to 
investment options, lower fees, Roth conversion options, more lax distribution rules, and estate 
planning flexibility. Rollover eligibility can vary from plan to plan. However, once you have left 
employment with the company you will generally be eligible to start a rollover.  

Keep in mind that many companies require 30-45 days after your final workday to make sure all 
contributions have been deposited. You may also be eligible for an “in-service” rollover if you are 
over 59½ years old and still working for the company. However, this is not a universal rule.  

To start a rollover, contact the custodian (the phone number is usually on your statement). Be 
sure to review the plan tax disclosure before calling. Otherwise you may be in for a delay. They 
will usually mail a check to you that is made payable to the new retirement account. If the check 
is payable directly to you, it could be subject to a mandatory 20% tax withholding, even if you 
plan to roll it over. You would then have sixty days to deposit the check in your new account but 
may still be taxed on the 20% that was withheld!  

For most people switching jobs, there are many advantages to rolling over a 401(k) into an IRA. 
That being said, much depends on the specifics of the 401(k) plan, such as investment options, 
fees, and loan provisions.

IRA401(k)
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INSURANCE & INVESTMENTS

#23 OWNING LIFE INSURANCE
Life insurance should have one purpose only: to replace an income stream for your survivors if 
you die prematurely. As you approach retirement, your nest egg should build, and you should 
need less and less life insurance. Once you are fully retired, there is a good chance you don’t need 
any life insurance at all. 

Your income is now probably generated by social security, pensions, interest and dividends, 
rental income, and more. Some of those may be reduced if you die, but they generally do not go 
away completely. If your retirement is properly planned, your spouse will have more than enough 
income whether you live one year or forty years into retirement. 

At Pier, we frequently help clients reevaluate paid-up policies since those may no longer be need 
and you may prefer the cash instead. At a minimum, planning for retirement is an important time 
to understand what policies and benefits you currently have.

#24 CHOOSING THE  
DEFAULT PENSION OPTION

Pensions often allow you receive payments several different ways. The default is usually 
structured so you get a larger monthly check. However, the payments will stop when you die. 
This could leave your spouse short on income if she or he outlives you substantially. 

Pensions often give you other options where you take less per month now, but your spouse 
gets 50%, 75% or 100% of the monthly payments after you are gone. You need to consider how 
important this income will be to your spouse when that happens.

#25 claiming social security early
Social Security can be complex because you must navigate penalties, spousal benefits, survivor 
benefits, deferral credits, WEP, GPO, and much more. Making a poor decision of when and how 
to take your Social Security benefits can cost you thousands of dollars! 

Consulting with a financial professional can help you maximize your lifetime benefits. In general, 
consider delaying social security until age 70 for the higher wage-earning spouse. You may have 
to draw more heavily on your savings for a couple of years. However, if you or your spouse live 
into or beyond your mid-80s, you may be substantially better off.
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PLANNING & PROTECTION

#26 SCATTERED ASSETS
Having accounts at a dozen brokerage firms can make it challenging to keep track of your net 
worth and, more importantly, to understand your composite portfolio risk and asset allocation. 
While you probably had very good reasons for each of your old investment accounts, you’re most 
likely going to be better off reducing the number of brokerage firms you deal with. 

This doesn’t mean that you must give up diversification, just the complexity. Have unproductive 
real estate? This is property that you don’t use and doesn’t generate income. Consider selling it. 
There are probably better uses for those funds, and the increase in simplicity is often well worth it.

#27 FAILING TO DIVERSIFY
I am sure you’ve heard the saying, “Don’t put all your eggs in one basket.” As an investor, this is 
generally accepted to mean: don’t put all your money in one company’s stock. But the saying 
stops short of what we need to know as savvy investors. Perhaps the saying should be appended 
with “… and don’t keep all of your baskets in same barn.” Just because you have more than one 
investment basket doesn’t mean you have achieved appropriate diversification.  

Many investors own investments with overlapping holdings. For example, owning three different 
US Large Cap Growth funds probably isn’t adding to your diversification because underneath the 
hood they all own similar stocks. Most investors benefit in the long run by owning a mix of large, 
medium, and small company stock, various types of bonds (quality, durations, and issuer types), 
cash equivalents, commodities, real estate, and even splitting investments in each category 
between the United States, Developed, and Emerging Foreign Markets.  

Getting the right blend can be complex. It can involve a lot of statistical standard deviation and 
covariance calculations. As a result, it may be worth finding a trusted financial advisor to make 
sure you are property diversified.

don’t put all your eggs in one basket...  
and don’t keep all your baskets in the same barn.
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PLANNING & PROTECTION

#28 not having a cpa
It can be helpful to have a tax adviser when you make the transition to retirement. Some 
retirement decisions you will make have a significant impact on your taxes: things such as 
divesting from a company stock plan, what state you retire to, or converting your IRA to a Roth.  

In addition, new tax issues can come up as your income streams change. Be sure to find out if 
your CPA will help you with tax planning, not just tax preparation.

#29 failing to plan for longevity
You may live a lot longer than your parents. The average lifespan has increased steadily in the U.S. 
over the past few decades. Life expectancy is nearly a decade longer than it was in 19605. In fact, 
for a couple age 65 now, the odds are incredibly high that at least one spouse will reach age 90. 

We see this increasing longevity in Pier clients. Unfortunately, many people do not plan 
adequately for the later years of retirement—a time in which you may not have the physical and 
mental ability to generate income.
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PLANNING & PROTECTION

#30 using age to determine  
your allocation

The conventional wisdom is that “your age should be the percentage of your portfolio in bonds.” 
This approach is overly simplistic and miserably fails to take in to account the time-horizon of 
your investments. For example, using this rule, a 70-year-old (with a life expectancy of nearly 20 
more years) would have 70% in bonds and only 30% in stocks. That is a lot of money tied up in 
bonds for well over a decade.  

This rule is totally unjustifiable when we consider someone planning to leave most of their 
assets to their grandchildren. In this case, the money may remain invested for nearly one 
hundred years! The rule you should be using is this: the longer your time horizon, the higher the 
percentage of portfolio should be in stocks.

% 
st

ock

time-horizon
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PLANNING & PROTECTION

#31 falling prey to  
financial predators

By now everyone should know to not answer unsolicited phone calls. Just in case you missed the 
memo, the IRS and Social Security Administration don’t call when there is a problem. They will 
send an official letter. When I answer an unsolicited call from someone who claims to be with a 
financial institution, I hang up the phone and call them back using the company’s official phone 
number. This can help reduce the risk of accidentally providing your personal information to 
impersonators and scammers.  

Similarly, it is always best to work with a financial advisor that you initiate contact with, not 
someone who seeks you out. Time is money, so if an advisor takes the time to cold call, follow-up 
a dozen times, or come out to your house, they must be expecting a big commission check.  

Also, don’t get suckered in by affinity. It’s tempting to go with a financial advisor who is a member 
of your church or country club. They may be playing the long game, working extremely hard to 
endear themselves to high-value clients like you. They know that people generally build trust 
with others who they spend time with and like. That trust allows them to convince their victims 
to make financial decisions they otherwise would have avoided. Bernie Madoff was a well-known 
master of affinity marketing.  

Another type of advisor to avoid is one that holds your money at their own firm (also see Bernie 
Madoff). Reputable independent advisors often use a third-party brokerage firm (custodian) to 
hold your assets adding a layer of fraud protection.

The next tip may seem counter-intuitive: beware of advisors with fees that are too low. I 
certainly like the idea of saving money. However, a low fee may indicate that the advisor also 
makes money in indirect ways that are not in your best interests. 

Regardless, a low fee can reflect the level of personalization and quality of service you will get. 
Warren Buffett has been known to quote Benjamin Graham: “Price is what you pay; value is what 
you get.” As always, avoid firms with performance that seem “too good to be true” (once again … 
see Bernie Madoff).
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ABOUT US

At Pier Financial Advisors, We Put You First

We believe financial planning is about more than just money … it’s about your entire life. You only get 
one chance to live the rest of your life, and there are no do-overs. We want to help guide you to make 
the most of it. 

Pier Financial Advisors is the culmination of many years of financial planning and wealth management 
experience. Pier is founded on the philosophy that “If you do what is right for clients every single day, 
regardless of profit, you will be successful in the long run.“
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ABOUT US

We’re a Fiduciary

That means we always sit on the same side of the table as you and we will always put your interests 
first. A fiduciary is a much higher level of accountability than the standard required of Stockbrokers. 
We are legally obligated to put our client’s best interests first, always.

We’re Aligned with Your Interests

As a fiduciary, we are compensated solely by you, our client, and do not accept commissions or 
compensation from any other source. This provides us with the independence to objectively make 
recommendations that always put you first. 

This approach allows us to avoid common conflicts of interest that are prevalent in the financial 
services industry. Our fee structure is transparent and helps tie our incentives directly to your success. 
We charge a simple fee based on the assets we manage.

We’re Focused on Service

At Pier, we believe that a personal relationship with your trusted financial advisor is essential to 
long term success. We proactively contact you for regular in-person meetings and to make sure you 
understand what we’re doing with your portfolio and why. And of course, we’re always here for you 
when you need us.

We’re Experienced

We offer clients the service of a local advisor with the resources of a national 
firm. Pier Financial Advisors was founded by Rik Ditter to provide innovative 
and ethical Financial Planning services to his clients throughout the county with 
offices initially in Memphis, Tennessee and Boca Raton, Florida. 

Mr. Ditter has over 15 years of experience in the finance industry and has 
passed the FINRA Series 65 examination, earned both the RFC® and CMFC® 
designations, received the Five Star Wealth Manager Award multiple years, and 
holds Ethics Approved status from the IARFC.  

Over the course of his career in personal finance, he has assisted thousands of 
families to plan for the future. In doing so, he built a fiduciary wealth management 
firm with over $100 million in assets under management.*  Rik has additional 
expertise in Retirement Planning, Commercial Real Estate Analysis, Small 

Business Acquisition/Sale, Divorce Financial Planning, Sudden Wealth Management (inheritance and 

other windfall events), High-Net-Worth and Estate Planning.

*Originally founded as The Mutual Fund Store of Memphis, which was later acquired by and rebranded to 
Financial Engines, and eventually sold to Edelman Financial. AUM data as of 1/26/2018

Rik Ditter,  
RFC®, CMFC®

Managing Director
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WHAT TO EXPECT

What to Expect as a New Client

Moving your nest egg can be a stressful decision. We get it. It takes a great amount of 
trust to give us the opportunity to manage your money. Thankfully, we’ve done it once 
or twice before and we have it down to a science, making the transition as easy and 
straightforward as possible.

Joining the Pier Family

Once you’ve decided to join the Pier private client group, we’ll handle all the details. 
Our premier service will streamline your onboarding experience to make it a hassle-
free transition. We work hard to reduce the amount of paperwork so all we need is a 
signature. We monitor your transfers closely, and we keep you up to date on each step 
of the process. You will get to know each member of our team and have direct access to 
your personal advisor.
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OUR PROCESS

Our Process

Plan: We use a proprietary discovery process that not only uncovers financial facts 
about your life, but we also identify your goals, dreams, and personal biases when it 
comes to money. Our process is built on the latest behavioral finance research and 
designed for EVERYONE, not just our CFO clients.

Invest: Warren Buffett is often quoted as saying, “The biggest risk comes from not 
knowing what you’re doing.” Our advanced technology can provide unsurpassed clarity 
into the risk of your portfolio. We build portfolio recommendations customized to 
your priorities and goals. We utilize a broad range of investment solutions that range 
from low-cost ETF and mutual fund portfolios to more sophisticated custom strategies, 
alternatives, options, and private offerings.

Evolve: As you go through life, positive and negative financial events will occur. When 
your financial conditions change, we help you to make appropriate trade-offs. We don’t 
want you to run out of money, nor do we want you to die with a mattress stuffed full of 
money. We will let you know if you veer outside of the guardrails, and help you make 
decisions to get back on track. We do this in a way that always keeps you in control. 
We will proactively contact you for regular in-person meetings and to make sure you 
understand what we’re doing with your portfolio and why. And of course, we’re always 
here for you when you need us.

Retire: Retirement isn’t the end. It is the beginning of a new phase of your life. When 
you are retired, you are unencumbered by the responsibilities of a career, which allows 
you to focus your time and energy on the things that matter most to you. We have many 
years of experience helping clients navigate this transition, and offer a broad set of 
solutions to ensure you live your one best life. Leverage our investing expertise so you 
can spend more time enjoying your retirement instead of worrying about how you’re 
going to afford it.

We want you to be as excited as we are about taking this next step. To get additional 
information about joining the Pier private client group, call us at 901-471-8100 to 
speak with an advisor.

plan > invest > evolve > retire
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