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tudes towards money have deep roots in people’s past and often 
lead to differences in couples and families that cause stress, 
hurt feelings and sometimes cause people to end their rela-
tionships.” He further states, “When couples and families meet 
with professionals who can help them express and resolve their 
feelings about complicated financial issues and differences, they 
are investing in protecting their most important assets--the love 
and connection in their lives.” A distinction in working with the 
Astorino Financial Group is we work with outside professionals 
to address both the financial and the emotional issues taking 
place in the client’s lives.

As a student of behavioral finance, I give witness to the un-
conscious decision making that clients largely correlate to the 
market when it is not the market that needs to be the focus it is 
the bias from within that evokes often poor or untimely judge-
ments about their portfolio. The portfolio is intended to be a 
vehicle that aligns with their values and goals, augmented by 
their need for paying less tax, predictable cashflow and sustain-
able risk adjusted returns for the rest of their lives. Meir Statman 
defines behavioral finance as, “A framework that augments some 
parts of standard finance and replaces other parts. …behavioral 
finance provides several overarching constructs that elucidate 
investment performance: it describes the behavior of investors 
and managers; it describes the outcomes of interactions among 
investors and managers in financial and capital markets; and it 
prescribes more effective behavior for investors and managers.”

At the Astorino Financial Group we address the entire per-
son with their biases and their net worth to make them aware 
quantitatively as well as qualitatively the potential outcome of 
some irreversible decisions. We also point out the decisions they 
have control over and the events, like elections, that they do not 
have control. We will continue to explore the topics of behavioral 
finance as part of health and wealth management.

Securities and Advisory services offered through LPL Financial. 
A registered investment advisor. Member FINRA & SIPC.

For over 30 years, our mission has been “Putting Clients First”. 
The Astorino difference is the time we take to truly understand 
every client’s story, even before helping them develop a finan-
cial plan. What are their goals and aspirations? What are their 
fears? How have they gotten to where they are today?  Over the 
years we have done joint workshops for couples with Dr. Bar-
retti, a licensed psychologist and licensed marriage and family 
therapist, from my hometown, Essex Fells. He has often shared 
with us these thoughts: “Issues around money are the most psy-
chologically complex problems I deal with in my practice. Atti-
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We help clients manage and generate wealth, worry less about 
money, live life to its fullest, and better plan life transitions.

PUTTING CLIENTS FIRST


