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We would like to 
introduce Paul Smith who 
joined our team this 
summer. Originally born 
in Dallas, Texas, Paul 
moved to Modesto, 
California where he 
obtained his business 
degree from California 
State University in 1969. 
He and his wife, Drs. 
Elizabeth Smith moved to 
Fountain Hills in 1994. Drs. 
Elizabeth Smith and their 
son, Dr. Grant Smith are 
both chiropractors and 

have been practicing in 
Fountain Hills since 1995.  
Bringing 21 years of 
experience in the financial 
services industry Paul will 
be specializing in strategic 
insurance techniques and 
asset preservation. Paul 
started his career with 
Allstate and just recently 
sold his agency in 
Scottsdale, AZ after which 
he joined our office in July. 
With Paul now aboard, we 
are able to spend the time 
along with the resources to 
assist our relationships with 
comprehensive services 
necessary to help them 
define, understand and 
manage their alternative 
insurance needs, both as 
individuals as well as small 
business owners. 
Should you have any 
questions, please give Paul a 
call, at 480-837-1736. 
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IMPROVING COMMUNICATIONS 

 

Text Messaging 

We understand that many of our 
clients use their cells phones for their 
main source of communicating with 
family, friends and business partners.   

Please note when you communicate 
with us, we ask you do not use text 
messages, rather use our email, 
advisor@itsourlegacy.com for Doug, 
jaime@itsyourlegacy.com for Jaime, 
and paul@itsyourlegacy.com for Paul.   

We will not be able to respond to a text 
message since this is a form of instant 
messaging and at this time is not 
monitored.   

 

 

 

 

 

 

 

 

 

 

Web Based Meetings 

We have recently rolled out an amazing 
new tool that we are very excited about, 
web based meetings. We know that you 
have busy schedules and for some it 
difficult to get time off to meet us at our 
office in Fountain Hills. 
  
Moving forward, we are now able to 
conduct portfolio review meetings from 
the comfort of your own home by using 
the join.me web conferencing platform. 
The program is extremely user friendly 
and easy to set up. All that we would need 
to do is set aside 20-30 minutes when you 
will be at your computer and we will send 
you the link to access the meeting via 
email a few minutes before we are 
scheduled to start. 
  
If you would like to set up a web meeting 
with us please contact Jaime at 480-837-
1736 and he will get you on the schedule. 
 

Communications have changed and evolved quickly over the past several years.  While we 
hope to constantly improve upon our website and social media sites, we still prefer meeting 
personally one on one, when it fits your busy schedule.   

mailto:advisor@itsourlegacy.com
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IMPROVING COMMUNICATIONS 

 
by [Article Author] 

Emails 

Communicating with us via 
our email can be at times 
the best way to get ahold of 
us.  It also provides a 
historical archive for us to 
maintain.   

While we encourage you to 
call us, 480-837-1736, 
sometimes we can respond 
quicker to an email. 

 

Encrypted Emails 

As our business has grown, 
so has the complexity of 
communicating with each 
of you with regards to cyber 
security. While Emails are a 
great way to stay in touch, 
we are restricted on what 
information that we can 
relay using a non-encrypted 
platform.  

To help improve the ease 
and security of sending 
personal information back 
and forth to each other, we 
are adopting an Encrypted 
Email service. In the past, 
we would have to fax or 
directly mail anything with 
personal information on it, 
so we are very excited about 
this new tool.  

Moving forward, any email 
that contains personal 
information in any form 
will be processed through 
our encrypted email server. 

An example would be our 
Albridge reports, copies of 
tax returns, etc.  

Encrypted emails will look 
different from the standard 
emails that you are 
receiving from us right 
now, as they will require 
you to log into our secure 
server to view the message. 
Once you have registered 
on our server, you will use 
the same login (which will 
be your email address) and 
the same password (you 
will set this on your initial 
login) to view any 
encrypted email that we 
send to you.   

When you receive your 
first encrypted email it will 
prompt you to create an 
account. If you have any 
questions or would like 
additional information 
about this service, please 
contact Jaime at               
480-837-1736 
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We started implementing the Riskalyze program into our practice earlier this year 
and the responses that we have been receiving from clients have been 
overwhelmingly positive. This tool has quickly become a staple in our process with 
both new and existing clients. It provides a simple solution to identify and 
understand your acceptable levels of risk and the potential reward in your portfolio, 
and is also an amazing learning experience for you to fully understand your 
holdings and the reasoning behind the allocation.  
 
1. Capturing Your Risk Number 
The first step is to answer a 5-minute questionnaire that covers topics such as 
portfolio size, top financial goals, and what you’re willing to risk for potential gains. 
Then we’ll pinpoint your exact Risk Number to guide our decision-making process. 
 

 
 

 
Review Your Current Investments   
It turns out 4 out of 5 people have more risk in their portfolios than they previously 
realized. Riskalyze technology empowers us to make sure the Risk Number of your 
portfolio matches your personal Risk Number. 
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2. Aligning Your Portfolio 
After pinpointing your Risk Number, we’ll craft a portfolio that aligns with your 
personal preferences and priorities, allowing you to feel comfortable with your 
expected outcomes. The resulting proposed portfolio will include projections for the 
potential gains and losses we should expect over time. 
 

 
 
Stress Test Investments 
Stress tests illustrate how your proposed portfolio would have fared through various 
market events over the past 8 years, including the financial crisis and recovery. 
 

 
 

 
3. Meeting Your Retirement Goals 
We will also review your progress toward your financial goals by building a 
Retirement Map. 
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It’s Time to Review Your Life Insurance 

 Are you underinsured, or not insured at all? 

 

When was the last time you looked at 
your life insurance coverage? Why not do 
it now? Life insurance can be a remarkable 
utility as an estate planning and tax-saving 
tool. Whether you have no life insurance, 
or you haven’t reviewed your policy in a 
while, it is always a good idea to be aware 
of your options and be prepared. 

About 40% of Americans have no life 
insurance. LIMRA, an insurance industry 
group analyzing insurance trends in the 
U.S., recently found that among men and 
women, ownership of life insurance 
policies has hit its lowest level since 2004. 
LIMRA’s study shows 39% of men without 
even term life coverage, and 43% of 
women in the same boat.1  

Alarmingly, the population of married 
men aged 35-54 who had life insurance 
dropped more than 10% from 2004-10. 
Men who fall into this age bracket are 
usually in or near their peak earning 
years, and about half of them are fathers.1 

Another alarming finding from the 
survey: a third of new parents admit they 
have insufficient life insurance coverage, 
yet only about 40% try to rectify that 
problem within two years of the birth of 
their first child.1 
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It’s Time to Review Your Life Insurance  

Any family, anywhere, any time. Watch a 
life insurance commercial, and you’re 
likely to see a young or maturing family. 
However, this is hardly the only context 
in which life insurance matters.  

*It can be a vital part of a financial 
strategy for empty-nesters who want to 
retire to a comfortable lifestyle.  

*A buy-sell agreement funded with life 
insurance can allow a surviving business 
owner to buy the company interest of a 
deceased owner at a previously 
established price. Key-person insurance 
can aid a business if a core employee 
passes away. (It is possible for a business 
to fund a buy-sell agreement and key-
person insurance with pre-tax dollars, 
making these moves truly tax-efficient.)  

There are numerous options when it 
comes to life insurance: whole life, 
term, and variable to name a few.  But 
what are the differences? How do you 
choose?  The differences between 
policy types can be significant.  So, 
which is right for you?  There are 
many factors to contemplate when 
deciding what type of life insurance 
will best suit your needs. If you haven’t 
reviewed your insurance lately, or 
don’t think you need life insurance, 
consider the following potential life 
factors:  

*You are married and your spouse 
depends on your income 

*You have children 

*You have an aging parent or disabled 
relative who depends on you for 
support 

*Your retirement savings and pension 
won't be enough for your spouse to 
live on 

*You have a large estate and expect 
your heirs will owe estate taxes 

*You own a business, especially if you 
have a partner 

*You have a substantial joint financial 
obligation such as a personal loan for 
which another person would be legally 
responsible after your death 
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If your circumstances match with any 
of the items above, or you anticipate 
a change, you may have a need for 
life insurance, or to update your 
current coverage.     

Life insurance is a way to protect 
your loved ones financially after 
you die. In each of these cases, the 
proceeds from a life insurance policy 
can help them manage financially as 
they adjust to life without your 
income. The proceeds can also be 
used to meet funeral and other final 
expenses, which can run into 
thousands of dollars. 

Permanent life insurance offers a 
death benefit plus the opportunity to 
build cash value over time. There are 
even tax perks in such coverage: not 
only are the death benefits from the 
policy received tax-free, but the cash 
value has the opportunity to grow 
tax-deferred during your lifetime, 
and any loans taken against the 
policy’s cash value aren’t subject to 
federal income tax as they aren’t 
considered cash distributions.2  

Underinsured? Uninsured? If certain 
life events have caused you to think 
about insuring yourself, check in with 
an insurance professional before 
September ends. It represents the 
right thing to do for you, your spouse 
and your family. 

It’s Time to Review Your Life Insurance  
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A way to help you as you plan to build wealth. There are cash-rich life insurance 
policies with tax-advantaged savings features that offer you the potential to earn 
interest based on the gains of an equity index. Others permit you to direct a 
percentage of your premiums to investment sub-accounts which may generate tax-
free earnings. These policies can be useful when it comes to business continuation 
and employee benefits, retirement planning, education planning and estate planning.  

Are you adequately insured? Are you using life insurance smartly? Life insurance is 
like the Swiss Army knife of estate planning: there are so many ways you can use it as 
you plan to pursue your goals. Whether you simply need to insure yourself or need 
to protect your estate through sophisticated planning, it’s time to think about life 
insurance – and all the ways it can potentially help you financially.  

 
This material was prepared by MarketingPro, Inc., and does not necessarily represent the views of the presenting party, nor 
their affiliates. This information has been derived from sources believed to be accurate. Please note - investing involves risk, and 
past performance is no guarantee of future results. The publisher is not engaged in rendering legal, accounting or other 
professional services. If assistance is needed, the reader is advised to engage the services of a competent professional. This 
information should not be construed as investment, tax or legal advice and may not be relied on for the purpose of avoiding any 
Federal tax penalty. This is neither a solicitation nor recommendation to purchase or sell any investment or insurance product 
or service, and should not be relied upon as such. All indices are unmanaged and are not illustrative of any particular 
investment.  

Citations. 

1 - limra.com/Posts/PR/Industry_Trends_Blog/LIMRA__Life_Insurance_Findings_and_Father%E2%80%99s_Day.aspx [4/14] 

2 - newyorklife.com/products/tax-advantages-permanent-life-insurance [4/14] 

 

It’s Time to Review Your Life Insurance  
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Saving Your Elderly Parents from Financial Fraud 
 

Talk to them about their money  

(and those who could take it away).  

Elders are financially defrauded daily 
in this country. Just a tiny percentage 
of these crimes are made public. In fact, 
the National Adult Protective Services 
Association (NAPSA) estimates that only 
1 in 44 cases of elder financial abuse are 
reported. A recent NAPSA study found 
that 11% of seniors had been financially 
“abused, neglected or exploited” within 
the past year.1        

Friends, family & caregivers 
perpetrate much of this financial 
abuse. They commit 90% of it, NAPSA 
estimates. Major damage may result to 
an elder’s finances and physical and 
mental health: victims of elder financial 
exploitation are four times more likely 
to go into a nursing home than their 
peers, and nearly 10% of the victims end 
up relying on Medicaid.1 

Frauds range from big scams to little 
schemes. You likely know about the 
common ones: the grandparent scam 
(“Grandpa, I’m in jail in _____ and I 
need $___ to make bail”), the utility 
company scam (one criminal keeps the 
elder busy in the yard as the other 
burglarizes their home), the lottery 
scam (a huge prize awaits, the elder 
need only pay a few thousand upfront 
to take care of associated taxes). Others 

are subtler: home health aides 
severely overcharging an elder for 
their services, relatives or caregivers 
using a financial power of attorney to 
draw down an elder’s bank or 
investment accounts. 

Talking about all this may help to 
prevent it. Perhaps the best way to 
introduce the topic is by referring to 
what happened to someone else – a 
story coming up on the news or in the 
paper, an article online. AARP’s Fraud 
Watch Network emails a monthly 
newsletter highlighting common 
scams; it also maintains a map 
showing per-state occurrences of such 
crimes.2 

A 2014 Allianz Life survey discovered 
something very encouraging. Seniors 
who have talked about the issue of 
financial exploitation with others 
seem less likely to succumb to it, 
especially seniors who have talked 
about such risks in the company of a 
financial professional.2 
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  The insurer asked more than 2,000 
Americans about their awareness of 
financial fraud – men and women 
aged 65+, and select family members 
and friends aged 40-64. It found that 
97% of seniors who talked about 
finances with a hired professional 
were likely to check their monthly 
credit and financial statements, while 
only 84% of those who talked about 
their finances with no one were likely 
to do so. It also found that 93% of 
seniors who communicated with a 
hired professional were likely to 
refrain from signing a financial 
document they could not fully 
understand; that was true for just 82% 
of seniors who had never addressed 
financial topics in the company of 
professionals, friends or family.2 

Another pair of examples: 85% of 
elders who discussed personal 
finances consistently shredded or 
destroyed sensitive financial 
paperwork while just 69% of those who 
refrained from such discussion did. 
Thirty-seven percent of seniors who 
talked about their finances with a 
professional were also more likely to 

have a co-signer for their bank 
accounts, as opposed to 14% of those 
who were handling their personal 
finances solo.2 

Have the conversation; have a look at 
Mom or Dad’s financial situation. It 
is only prudent to do so. The National 
Center on Elder Abuse says that the 
average financial fraud perpetrated 
on an elder siphons $30,000 out of 
his or her finances. Think about how 
devastating that is, especially for a 
poorer retiree; that may equal a year’s 
worth of medical expenses, a majority 
of an elder’s yearly income, or a 
double-digit percentage of his or her 
remaining retirement savings. Elders 
rich and poor need to be warned 
about such crimes.3 

This material was prepared by MarketingPro, Inc., and 
does not necessarily represent the views of the presenting 
party, nor their affiliates. This information has been 
derived from sources believed to be accurate. Please note 
- investing involves risk, and past performance is no 
guarantee of future results. The publisher is not engaged 
in rendering legal, accounting or other professional 
services. If assistance is needed, the reader is advised to 
engage the services of a competent professional. This 
information should not be construed as investment, tax 
or legal advice and may not be relied on for the purpose 
of avoiding any Federal tax penalty. This is neither a 
solicitation nor recommendation to purchase or sell any 
investment or insurance product or service, and should 
not be relied upon as such. All indices are unmanaged 
and are not illustrative of any particular investment.     

Citations. 

1 - napsa-now.org/policy-advocacy/exploitation/ [4/30/15] 

2 - allianzlife.com/about/news-and-events/news-
releases/preventing-elder-financial-abuse [4/20/15] 

3 - tinyurl.com/p4y6pa7 [4/20/15] 

 

Saving Your Elderly Parents from Financial Fraud 
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FINAL THOUGHTS 

As we approach the end of the 3rd quarter of 
2016, we hope that you have had a safe and fun 
summer!   
We are pleased Paul Smith has joined our firm 
and look forward to having an insurance 
specialist in the office to help with your simple to  

more complicated insurance needs.  We work closely 
with Pinnacle Insurance and Financial Services and their 
team of advance case design specialists to cover all your 
insurance needs.  Also, should you be shopping for your 
Medical Supplement policy, please give us a call, with the 
addition of Paul, we now offer several of top Medical 
Supplement policies as well! 
On behalf of the entire team, thank you for your 
continued trust and support.  We look forward to seeing 
you soon! 
      Office Hours: 
16807 East Palisades Blvd., Suite 103 
Fountain Hills, Arizona  85268 
Monday thru Thursdays 8am to 4pm 
Fridays    8am to 2pm 
Saturdays             By appointment only 
Local:    480-837-1736 
Toll Free:    888-837-1736 
Facsimile:    480-837-1735 
 
2016 Office Holidays 
Please make note of this year’s dates in which the New 
York Stock Exchange is going to be closed.  These dates 
also will apply to our office holiday schedule as well.  
Sep 5    Labor Day  Monday 
Nov 24   Thanksgiving Thursday 
Nov 25   (close at 1 ET) Friday 
Dec 23   Christmas Eve Observed 
Dec 26      Christmas Day Observed 

Evening with Friends 

We have had so much fun 
hosting EVENING WITH 
FRIENDS this summer! 
These events are our way of 
saying thank you to our 
relationships as well as an 
opportunity for individuals 
thinking of retaining our 
services to get to know us in 
a very personal and relaxed 
atmosphere. 
The events have been held at 
my home in Fountain Hills 
and in the upcoming 
months, we will also host the 
events at FireRock Country 
Club.  Keep your eye on our 
website for future dates as 
well as your email! 
____________________ 

If you would like to share 
your services with our 
friends, please give us a 
call!   Here are the phone 
numbers for those in this 
quarter’s Newsletter: 
Deluxe Nails and Spa:  
480-816-4036 
Craig C. Capirchio, CPA: 
480-837-5265 
Clear Choice Pools:  
602-303-6155 
Forever Flawless Medical 
Aesthetics and Laser:  
480-815-7112 


