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 Are We There Yet?
I am excited to share this summer issue of the Bridger 
Journey with you!  Since it’s the time of year when 
you are probably busy thinking about vacations 
and keeping the kids entertained, don’t forget to 
think about your financial plan. Life doesn’t move 
in a straight line so it’s important to evaluate and 
consider minor adjustments along the way. Let us 
know how we can help. We are happy to do so! 

As always, our mission 
for the newsletter is to 
provide you with:

 » Timely information 
related to the markets

 » Relevant educational 
information to help 
improve your financial 
life

 » Inside perspective 
of the happenings at 
Bridger

If you have any sugguestions on topics you’d like to 
hear about, let us know!  From all of us at Bridger, 
we hope that you have a safe and enjoyable 
summer.

All my best, 

 It addresses a significant financial risk.

If you buy a home and you have no life insurance, 
there is a financial risk. It may not be immediately 
evident, but it must be acknowledged – and it 
should be addressed.
    
What if you die, and your spouse or partner is left 
to pay off the mortgage alone? This possibility 
may seem remote, and it may be hard for you 
to contemplate. It deserves consideration 
regardless. 
  
Imagine your loved one having to handle that 15-
year or 30-year debt by themselves. (Or the debt 
on an adjustable-rate loan or jumbo mortgage.) 
Additionally, how would that heavy financial 
burden come to impact your children’s lives? 
These tragedies do occur and do bring these 
kinds of emotional and financial challenges. A life 
insurance payout may provide some help for a 
homeowner in the event of such a crisis.

When you buy life insurance, the coverage amount 
should reflect your mortgage debt.

Continued on page 3
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Team Spotlight
Jackie Bauer, Administrative Assistant

Favorite part about working for Bridger:
Aside from the opportunity to learn a new facet of 
the finance industry, my favorite part is working 
in a team environment wherein we truly do work 
together to achieve collective goals. 

Hobbies/Pastimes: 
Spending time with my family and friends, 
travelling, hiking and fashion

Something unique about you: 
I went to boarding school for all 4 years of high school.

The current rally in the US stock market is now in its 
9th year and appears to be on track to become the 
longest in history. Since its official start on March 
9, 2009, the current US stock rally has returned a 
whopping 302% from the market’s low at the end of 
the Great Financial Crisis.  Since then it has grown, 
uninterrupted by a decline of 20% or more (i.e., the 
definition of a bear market). The prospect of break-
ing the longevity record is a double-edged sword for 
investors who are grateful for the rewards provided, 
but anxious about what they can look forward to in 
such an old rally.

While there is no question this rally is old, it seems 
in surprisingly good health. Economic growth appears 
to be strong (Atlanta Fed forecasted 3.8% GDP growth 
for Q2), corporate earnings continue to grow and 
even though interest rates have been rising, credit 
availability is still easy. The longevity of the current 
economic expansion may be explained by its slow 
rate of growth relative to other periods of economic 
expansion. More importantly, tax cuts, increased fed-
eral spending, and accommodative monetary policy 
have helped sustain the current cycle, which means 
this rally will not necessarily act its age.

Inflation appears to be on the rise. The Fed’s pre-
ferred measure of inflation (which excludes 
energy and food) finally hit its 2% target for the first 
time in almost 6 years, and rising prices here and 
abroad have central banks either in tightening mode 
(U.S.) or non-easing mode (Europe).  Given the pos-
itive earnings surprises, it would be fair to wonder 
why the market results have not been stronger for 

2018. One answer may be that 
the focus of analysts and inves-
tors recently has been on trade 
policy and the 
potential im-
pact of tariffs 
on the global 
economy. 

Given the potential for change 
in inflationary expectations, 
global trade policies, the pac-
ing of interest rate hikes and 
the rate of growth in corporate 
earnings, it behooves investors 
now - as ever - to diversify 
and to hold some core fixed 
income, bond alternatives, 
managed futures and tactical limit-loss strategies in 
addition to their core equity allocation.
All data as of June 30, 2018, unless otherwise noted. 

Important Information
This commentary was prepared by Jerry Chafkin (Chief Investment 
Officer, AssetMark, Inc.) and does not necessarily present the views 
of the presenting party, nor their affiliates. This is for informational 
purposes only, is not a solicitation, and should not be considered in-
vestment or tax advice. This information has been drawn from sources 
believed to be reliable, but its accuracy is not guaranteed, and is 
subject to change.  
Investing involves risk, including the possible loss of principal.  Past 
performance does not guarantee future results.  

Source: FactSet; reflects cumulative price return for S&P 500 index 
(total return is 389%, including dividends)
  Source: Bureau of Economic Analysis (Federal Reserve Bank of St. 
Louis, FRED database) 

Market Update Q3 2018 Bridger Events!

Congratulations
to Liz Carlson on passing the 
Series 7!  The Series 7 is an exam and 
license that entitles the holder to 
sell all types of securities products 
with the exception of commodities 
and futures.  This is a major step 
in LIz’s journey to becoming a 
licensed financial advisor, and 
we are so proud to support her!
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You will need enough coverage to help your spouse, 
partner, or heirs deal with the outstanding home loan 
balance, should you pass away prematurely.1,2 
 
Term life insurance may meet the need. If you are the 
typical homeowner, you will stay in your current home for 
about ten years. (Back in 2006, the average homeowner 
tenure was just six years.) As you may move up, move to 
another region with different home values, or even rent 
in the future, a term policy that lets you renew or modify 
coverage could suffice.1
  
On the other hand, permanent life insurance may be 
more suitable. The reality is that inflation decreases the 
value of term life coverage over time. Suppose you buy a 
20-year term policy offering $250,000 of coverage today. 
At just 4% annual inflation, that coverage will be worth 
56% less in 2038 – and your home may be worth much 
more in 2038 than it is now.2
  
Moreover, the cost of term life insurance rises as you age. 
A term life policy is cheap when you are young, but if you 
want a new one after your initial term policy sunsets, you 
may find the premiums dramatically more expensive. In 
contrast, premiums on a permanent (whole) life policy 
are locked in, effectively becoming more manageable 

as time goes by. You may want permanent life for other 
financial reasons as well, reasons that have nothing to do 
with your home. A permanent life policy has the potential 
to accumulate cash value in the future; a term life policy 
does not.2
 
A homeowner should carefully consider life insurance 
coverage options. If you lack coverage today, talk to a 
qualified insurance professional about your options, so 
that you can insure yourself for tomorrow.
         
This material was prepared by MarketingPro, Inc., and does not 
necessarily represent the views of the presenting party, nor their 
affiliates. This information has been derived from sources believed to 
be accurate. Please note - investing involves risk, and past performance 
is no guarantee of future results. The publisher is not engaged in 
rendering legal, accounting or other professional services. If assistance 
is needed, the reader is advised to engage the services of a competent 
professional. This information should not be construed as investment, tax 
or legal advice and may not be relied on for the purpose of avoiding any 
Federal tax penalty. This is neither a solicitation nor recommendation 
to purchase or sell any investment or insurance product or service, and 
should not be relied upon as such. All indices are unmanaged and are 
not illustrative of any particular investment.
A5RM-Jul20    
Citations.
1 - themortgagereports.com/26307/homebuyer-tenure-how-long-are-
people-staying-in-their-houses [3/17/17]
2 - entrepreneur.com/article/310731 [3/22/18]

Why Life Insurance Matters for New Homeowners
Continued from Page 1



* * * * * *
Registered Representative of, and Securities and Investment Advisory Services offered through Hornor, Townsend & Kent, Inc. (HTK), Registered Invest-
ment Advisor, Member FINRA/SIPC. 130 Springside Drive Suite 100 Akron, OH 44333. 330-668-9065. Bridger Financial Group is independent of HTK. 
HTK is a wholly owned subsidiary of Penn Mutual. HTK does not offer tax or legal advice. CA insurance license number G29689 (M. Colusci); 0G21714 
(D. Colusci).
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On the Horizon
Aug 2 – Damon Colusci’s birthday
September – Life Insurance Awareness Month 
Sept 3 – Labor Day (Office Closed) 
Sept 22 – Gateway Clipper Client Appreciation
Oct 14 – 20 Estate Planning Awareness Week 
Nov 22-23 – Thanksgiving (Office Closed)
Nov 24 – Small Business Saturday 


