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Several financial adviser firms in the 
Volusia-Flagler area have reported 
an increase in business this past 

year, reflected in growth in assets under 
management.

Assets under management is the mar-
ket value of all the funds being managed 
by a financial institution for their cli-
ents, investors, partners and depositors.

“My practice has seen a marked in-
crease over the last 11 months,” said Dir-
inda R. Maddy, a certified financial plan-
ner who owns the Ameriprise Financial 
franchise office at 430 Oakridge Blvd., 
Suite 1, in Daytona Beach. “We ended 
2012 with $59.7 million of (assets under 
management). At the end of November 
2013, we are at $72.3 million — and that’s 
just my practice,” she said. “It’s been a 
good year.”

Maddy attributes the increase to a 
combination of growth in her clients’ 
investment portfolios as well as the addi-
tion of several new clients.

“I’ve acquired a lot of new clients from 
referrals,” she said.

She said her clients want to feel confi-
dent about being able to retire.

Maddy said the daily “noise” regard-
ing the constant ups and downs of the 
stock market can cause some investors 
to feel uneasy and uncertain regarding 
their financial future.

Assistance from a professional finan-
cial adviser can help ease investors’ 
concerns by helping them develop a 
personalized financial plan, she said.

“My client base has increased over 
the last 25-plus years that I have been 
in practice in Daytona Beach, however, 

due to the skepticism of our economy, 
my practice has grown exponentially 
over the last couple years,” Maddy said. 

Robbie Kennerson, an investment 
adviser who is president of R.L.K. Ad-
visory Group in Port Orange, said his 
private wealth management and estate 
planning firm has seen a steady increase 

in its assets under management, which 
currently total between $75 million and 
$80 million, up roughly 8 to 10 percent 
from a year ago.

“The stock market is at record highs 
right now,” he said, in explaining the 
increase in assets under management. 
While the firm has added several new 
clients in the past year, “when the mar-
ket is increasing like it has been, assets 
tend to rise,” he said. “The key word 
being ‘tend’ as it’s certainly not true of 
all stocks.”

Kennerson said his firm prides itself 
on being independently operated, which 
allows him to provide his clients with 
personalized service.

“We have much more control on re-
ducing the fees that the clients pay as op-
pose to the larger institutions,” he said.

Financial adviser Bill Kearney, 
executive officer of FirsTrust, a private 
wealth management firm in Daytona 

Beach, reported a slight decline in his 
firm’s assets under management this 
year, compared with a year ago, but not 
because of the performance of its clients’ 
investment portfolios.

The primary reason: deaths of some 
individual clients that had large invest-
ment holdings.

“The majority of our clients have been 
with us for a very long time,” he said, 
some dating back to when FirsTrust was 
formed in 1998.

“One of the ways we measure how 
well we are doing is by how many of our 
clients stay,” Kearney said. “More leave 
by passing away than dissatisfaction.

“In fact, there’s few that leave by the 
latter,” he said, adding, “Some have 
unrealistic expectations.”

The firm has added several new clients 
in the past year, including several fami-
lies, Kearney said.

David Holland, founder and CEO of 
Holland Financial in Ormond Beach, 
said this year has been one of his firm’s 
best ever.

Holland, a certified financial planner, 
said improvement in both the stock and 
real estate markets contributed to the 
increase in assets under management 
for his firm, not only in terms of growth 

in its investment portfolios, but also in 
attracting new clients.

“People sell their house up north, 
move here and look for a local adviser to 
handle their money and some homeown-
ers here are selling their homes with the 
improved market and have money to 
invest,” he said.

Holland said more baby boomers — 
those born between 1946 and 1964 — are 
reaching or approaching retirement, 
which also has been fueling an increase 
in clients seeking the help of profession-
al financial advisers.

Additionally, historic low interest 
rates for certificates of deposit, have also 
spurred many people to reevaluate their 
options in terms of what to do about 
saving for retirement.

Many stocks, in contrast to money 
in bank savings accounts, have been 
increasing in value by 20 to 30 percent, 
he said.

Holland said a number of signs are 
pointing towards continued growth in 
stocks, including the recovering econ-
omy, inflation remaining relatively 
low, and the Federal Reserve making 
it clear that it is not going to cut off its 
bond-buying program cold turkey.

“All of those factors could propel the 
stock market upward in 2014,” Holland 
said

Holland said Holland Financial is 
continually looking for ways to grow, 
including its recent introduction of 
tax-return preparation services.

“We’re looking at options to grow 
this part of our firm and we’ll certainly 
market these services, but we may move 
quicker through an acquisition or two,” 
he said. 
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Positive signs
Area firms report growth in assets under management

“People sell their house up north, move here and 
look for a local adviser to handle their money and 

some homeowners here are selling their homes with 
the improved market and have money to invest.”

David Holland, founder and CEO of Holland Financial
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