
Come celebrate the Holiday Sea-
son with us at the Portland City 
Grill, December 7, 2004.  You 
will enjoy an elegant dinner and 
the most spectacular views in 
P o r t l a n d .    
Watch for 
the invita-
tion in the 
mail,  mid-
November.  

The Quarterly Profit is being 
written to give our clients a 
better understanding of Ston-
eRidge Wealth Management’s 
goals, activities, and ser-
vices.  Our clients 
continually ask us 
about StoneRidge’s 
involvement in the 
Portland/Vancouver 
region.  What are 
the scheduled events for the 
coming quarter?  How will 
our continuing educational 
programs be implemented in 
2005?  When will our clients 
be able to attend a workshop 
on Tax Credits or Reits?  I 
hope you enjoy The Quarterly 
Profit.  We’ll try to balance the 
financial detail of the Strategic 

Corner with something 
delightful from the Rec-
ipe section. Amy Treat 
will provide ongoing ad-
ministrative counsel from 

h e r  P r a c t i c e 
Manager’s sec-
t i o n .  T e l l  u s 
about your spe-
cial travels and 
retirement en-

deavors.  Let us know if 
you’ve found a hideaway 
in Barcelona, or a de-
lightful theater in Ber-
lin.  Remember, Ston-
eRidge Wealth Manage-
ment’s job is to help pro-
tect your retirement as-
sets and to grow them 

carefully.  Your job is to cre-
ate the most rewarding and 
enjoyable retirement lifestyle 
possible! 
Van Mason CFP®, CLU, MBA 
President/LPL Registered 
Principal 

What To Look For…   

New Office in the Lloyd Center 
We opened our Lloyd Center office on September 1, 
2004.  This beautiful office is our third in the greater 
Portland/Vancouver region, and is centrally located 
to serve our Eastside, Downtown, and close-in South-
west clients.  It is in the heart of the Lloyd district and 
offers easy access and free parking.  We are excited 
to provide this new meeting loca-
tion to our clients. The address is 
700 NE Multnomah, Suite 256, 
Portland, Oregon.  Van will ro-
tate between the three locations: 
Beaverton, Lloyd Center, and 
Vancouver to hold quarterly 
meetings with our clients.  Ad-
ministrative and staff support 
continues from the Beaverton 
office. 
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Special points of interest: 

●  What To Look For 

●  Portland City Grill 

●  New Office 

●  May We Help 

●  Strategic Corner 

● Practice Management 

●  Recipe Of The Season 

Our clients often ask if we will help their friends 
and family with the same planning and invest-
ment services that we provide to them.  We wel-
come the opportunity to meet with those individu-
als who you feel might benefit from our expertise. 
Is there someone who would like to receive this 
quarterly newsletter? Please feel free to contact 
Amy Treat with the names and addresses of 
friends and family members you are concerned 
about. She will have a special introductory packet 
sent to them immediately, and arrange a confi-
dential and complementary consultation in one of 
our three offices. 

May We Help? 

Portland City Grill 

It’s what we learn after 

we know it all that 

counts. 

-A.C. Carlson 



Recipe of the Season 

VOLUME 1,  ISSUE 1  

Harvest Pumpkin Cake Roll 
1 Cup solid pack pumpkin 

1/4 cup sugar 

1 egg 

1 teas. Cinnamon 

1/4  teas. ground ginger 

1/4 teaspoon salt 

1/4 ground nutmeg 

1 package angel food cake mix 

3/4 cup powdered sugar 

1 cup thawed light frozen whipped top-
ping 

Pecans grated (optional) 

Preheat oven to 350 degrees. Cut an 18-
inch long piece of parchment paper. Place 
into bottom and up sides of cookie sheet. 
Spray lightly with vegetable oil. Whisk 
together, pumpkin, sugar, egg, 1/2 tea-
spoon cinnamon, ginger, salt and nutmeg. 
Add 1/2 teaspoon cinnamon to cake mix 
and prepare according to package direc-
tions. Gently fold 2 cups cake batter into 
pumpkin mixture.  Spread pumpkin mix-
ture evenly over the parchment paper.  

It’s certainly no secret that interest 
rates are rising.  And as we all 
know, when interest rates head 
north, the value of existing bonds 
and bond funds usually head south.  
There’s no mystery as to why this 
happens.  Let’s use the example of 
an investor who paid $10,000 for a 
bond offering 5% interest. Interest 
rates rise and new bond offerings 
may promise an interest 
rate of 6%.  Our investor is 
no longer happy with his 
5% bond; he wants a piece 
of that new 6% action!  So 
he offers to sell the bond 
t o  h i s  n e i g h b o r  f o r 
$10,000.  “No way”, says the 
neighbor.  “Why would I give you 
$10,000 for a 5% return, when I 
can invest my $10,000 on a new 
bond that pays 6%?  But hey, don’t 
go away mad.  I’ll give you $8,000 
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8625 SW Cascade Avenue, Ste 440, Beaverton, Oregon 97008 
503.352.0188 or 360.567.0784 

Van Mason, CFP®, CLU, MBA 

President/LPL Registered Principal 

StoneRidge Wealth Management 

Van.mason@ lpl.com 

Securities Offered through Linsco/Private Ledger (LPL), Member NASD/SIPC 
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for your 5% bond!”  The “market” 
value of the bond dropped because 
interest rates have risen, with new 
issues paying a higher interest rate.  
What to do?  Consider purchasing 
an alternative investment that pro-
vides a higher return than is avail-
able in the current bond market.  
Investigate the advantages of Reits 
[Real Estate Investment Trusts], or 

possibly equipment 
leasing.  But remem-
ber, each investment 
must be carefully re-
viewed for its relative 
risk, return, and li-
quidity constraints. 

And, each and every investment in 
your portfolio must be selected for 
its specific contribution to your 
overall investment goals.  We’ll 
talk about these and other options 
in our next quarterly meeting. 

What does a Practice Manager mean to 
you as a client? It should mean first 
class service!  The care you receive 
from our offices is of utmost impor-
tance to  our team. I want to ensure 
that our clients have a clear under-
standing of their statements and corre-
spondence, and that their questions  are 
answered in a timely manner.  
Quarterly  education sessions are a 
great learning  experience for every-
one.  Our education events for 2005 
will include Tax Credits, Reits, and Pro-
tected Equities. Watch for  more details 
in upcoming editions of The Quarterly 
Profit.   
Always feel free to contact me at any 
time with your questions and concerns. 

And for fun, please send me your  
travel  t ips and creat ive cooking 
thoughts to share in our next publica-
tion! 

 
Amy Treat, Practice Manager 

 

Practice Management 

Spoon remaining cake mix over pump-
kin mixture. Bake 30-35 minutes. Re-
move from oven and let cool. Sprinkle 
1/2 cup  powdered sugar over cake.  
Carefully, turn cake upside down on 
flat surface o cooling rack. Peel off 
parchment paper.  Start at the narrow 
end, roll up cake with the pumpkin side 
inside the roll. Cool 30 minutes. Sprin-
kle remaining powdered sugar. Slice for 
each service and garnish with whipped 
topping and grated pecans. 

Please submit your favorite recipes to 
Amy at the address below, for the  next 
Recipe of the season! 

For every obstacle there is 

a solution—over, under, 

around or through.  

—Dan Zadra 

When Bonds Head South! 

This is a hypothetical example and is not representative of any specific situation. Your results will vary. 

The opinions voiced in this material are for general information only and are not intended to provide specific advice or recommendations for any individual. 
To determine which investment(s) may be appropriate for you, consult your financial advisor prior to investing. All performance referenced is historical and is 
no guarantee of future results. All indices are unmanaged and cannot be invested into directly. 


