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FFIINNAANNCCIIAALL  DDIISSCCOOVVEERRYY  QQUUEESSTTIIOONNNNAAIIRREE 

FFaammiillyy  IInnffoorrmmaattiioonn 

Name              Date of Birth 

Individual #1 

 Individual #2 

Child

1. Compensation

Client: Employer: Salary: Bonus/Commissions:

2. Assets:

List all bank accounts, real estate, cash holdings, CDs, IRAs, 401(k) and other retirement plan 
accounts, investment accounts, pensions, and 529s or college savings plans.

Name of Account: Owner: Value: Regular Contributions:

Child

Child



Ennea Wealth Solutions  
www.enneawealthsolutions.com  
info@enneaws.com Securities and advisory services 
1051 Perimeter Drive, Suite 1110, Schaumburg, IL 60173 offered through LPL Financial, a 
847 585-9800 registered investment advisor, 
Social Media: @Ennea Wealth Solutions Member FINRA/SIPC. 

3. Liabilities

List all mortgages, credit lines, student loans, credit card balances, and any other relevant debts.

Name of Account:   Owner:   Balance: Interest Rate/Payment:

Comments:

4. Risk Management

A. Estate Plan: Will(s)? Power(s) of Attorney? Trust(s)?  

B. Insurance: List all term and permanent life insurance, and disability insurance policies:

Policy: Insured: Coverage Amount: Premium: Term/Expiration: 

Comments:



5. Financial Planning Questionnaire

A. R-Factor: If you were meeting five years from today, looking back, what needs to happen for
you personally, professionally, and financially for you to be happy with your progress?

•

•

•

B. D.O.S.: List three (1) dangers that need to be identified and eliminated; (2) opportunities that
need to be focused on and captured; and (3) strengths that need to be reinforced.

•

•

•

C. Client Profile

• What does money mean to you?

• Describe your relationship with money growing up:

• What is your expected rate of return for your long-term investment portfolio?

• What are you looking for from a professional financial adviser?

• What do you hope to gain from the financial planning process?



Comments: 
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