
Marilyn Suey
CERTIFIED FINANCIAL PLANNERTM

Accredited Investment Fiduciary®

Office: 925.219.0080 | Mobile: 925.336.6611
marilyn.suey@diamondgroupwealthadvisors.com

www.diamondgroupwealthadvisors.com

F r i d a y  |  M a r c h  2 5 ,  2 0 2 2



Marilyn is a nationally recognized Financial 
Educator, Author, Speaker, and Wealth 
Manager. She has a deep passion for supporting 
her clients who are business owners, executives 
and health care professionals to build their 
businesses, as well as to design their Personal 
Prosperity Blueprint™ that can help guide them 
on the road toward financial independence.

Marilyn Suey is a registered representative with, and securities offered through LPL Financial, 
Member FINRA/SIPC. Investment advice offered through Strategic Wealth Advisors Group, LLC, a registered 
investment advisor. Strategic Wealth Advisors Group, LLC. and The Diamond Group Wealth Advisors are 
separate entities from LPL Financial. CA Insurance License #0E01981



Mission & Vision

The Diamond Group is an independent wealth management firm that 

empowers its clients to design and define their ideal lifestyles starting 

today, for tomorrow and for life. We follow a disciplined planning system, 

“Your Prosperity BlueprintTM Process”, that enables our clients to design 

their customized plan which will guide them as they travel on the road 

toward financial independence.

Our clients understand that their wealth is more than their money. 

Working with us, using our Prosperity BlueprintTM Process, we 

collaborate and support our clients to take care of their families, and the 

people and causes they care about deeply.

Your Prosperity BlueprintTM includes your overall plan, a wealth 

accumulation strategy and tactics; wealth protection strategy and tactics 

and a wealth preservation strategy and tactics that serve you and your 

family. We collaborate with you every step of your journey to keep you on 

the road toward financial independence.



Finance & 
Market 
Updates



https://www.google.com/finance/quote/.INX:INDEXSP?sa=X&ved=2ahUKEwiXtZvBipn2AhWunWoFHXLnCWkQ3ecFegQ
IGBAc



https://www.google.com/finance/quote/.DJI:INDEXDJX?window=YTD



2022 - Back to Basics
Fundamentals of Business

➢ Business revenue – total available market (TAM)
➢ # 1, 2, 3 or 4 in your category / market sector

• I.e. – Auto industry
• High fliers/Growth stocks are ok, however 

understand your risks!  If they don’t have the 
following . . 

➢ Cash flow, earnings and healthy balance sheet are some 
Key Factors

➢ This could be called “ our grandparents’ market! “
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Disclaimer

The information presented does not constitute legal advice nor 

does communication with the presenter create any 

attorney/client relationship.*  This material is intended to provide 

information of a general nature.  Please do not rely on any of this 

information in making decisions about estate planning or related 

matters without consulting with an experienced attorney at law 

(and appropriate tax and financial professionals).

* An attorney/client relationship with the presenter is only formed upon execution of a written attorney/client 

fee agreement.

Robert Silverman, R. Silverman Law Group and The Diamond Group Wealth Advisors are not affiliated 

with LPL Financial. The financial consultants at The Diamond Group Wealth Advisors are registered 

representative with, and securities offered through LPL Financial, Member FINRA/SIPC. Investment 

advice offered through Strategic Wealth Advisors Group, LLC, a registered investment advisor. Strategic 

Wealth Advisors Group, LLC. and The Diamond Group Wealth Advisors are separate entities from LPL 

Financial. Marilyn Suey CA Insurance License #0E01981. Ora Citron CA Insurance License #0D87132.

https://www.finra.org/


Scope Of My Law Practice

• Estate Planning – creating new plans, and reviewing/updating existing 
plans

• Advanced Planning – estate tax mitigation

• Trust Administration

• Probate – all CA counties

• Real Estate – primarily: 
• Deal structuring

• Forming LLCs for investment properties



Core Estate Planning

1. Titling Assets Optimally

2. Establishing Comprehensive Estate Planning Documents and Keeping Them Up-To-Date

3. Ensuring Optimal Beneficiaries (Primary and Alternate) are Designated and On File with 
Custodians for all Retirement Plans & Life Insurance Policies

4. Avoiding or Reducing Taxes When Feasible

5. Managing Property Tax costs in view of Proposition 19 enactment

6. Buying and Maintaining Appropriate Insurance

7. Obtaining Limited Liability Protection By Forming, Operating A Business Entity (e.g. Corp. or 
LLC) for Investment Real Estate and/or Your Business



Core Estate Planning

Four (4) Core Documents:

Durable Power of Attorney: Nominate a trusted person to handle your financial affairs if you become 
unable. Avoid a court Conservatorship. 

Advance Health Care Directive: Nominate a trusted person to handle your health care matters per your 
wishes if you become incapacitated.

Will - State who is to supervise your estate matters (Executor) and who will inherit your assets; and 
nominate a guardian for minor children.

Living Trust (aka Revocable Trust) - Largely a “Will substitute”.  Typically, a Trust:  does much more than a 
Will; affairs are settled faster; administration is more efficient; private rather than public process; court
probate proceeding is avoided; administration fees, costs are typically much less.

NOTE:  You should seriously consider establishing a Living Trust as your “cornerstone” document if 
you: own a home; have > $150K in assets; and/or want to exercise more control (than a simple 
Will) for the protection of your loved ones



What is Advanced Planning?

Planning that enables affluent families to legally and tax-
efficiently transfer assets to loved ones (and/or charities) during 
life and/or on one’s passing.

NOTE:  Advanced planning must be coordinated with core estate 
planning, particularly as to the structure and provisions of one’s 
Revocable Living Trust.



Who Needs Advanced 
Planning?
Those who have any reasonable 
likelihood of having estates that 
are subject to Federal Estate Tax 
upon their death.

How should that be 
determined?
First, let’s explore the basic Federal Gift & 
Estate Tax rules    



Federal Gift & Estate Tax Basics

1) Each taxpayer has a unified gift tax 
exemption and estate tax exemption 
of $12,060,000, which amount is 
indexed annually for inflation.  This 
means one can give away during 
one’s life and/or on one’s death up to 
this amount without paying any gift 
tax or estate tax (“transfer tax”).

2)  There are some exceptions under 
which one can give away assets without 
using any exemption: 

a) “Annual exclusion” gifts -up to $16K 
per donee per yr.

b) “Ed/Med” gifts.



Federal Gift & Estate Tax Basics

3) Once a person gives away 
more than the exemption, 
transfer tax is due at the flat 
rate of 40%!

4) Different and complex rules 
apply for non-U.S. Citizens.

5) The current law “sunsets” at 
end of 2025, so if no new 
legislation enacted, on Jan. 1, 
2026, exemption < 50% = $6 Mil 
+



Advanced Planning Concepts & Considerations

• Federal Estate Tax is due within 9 months of death and requires liquidity (may require sale of business or real 
estate assets).

• This is an “extra” federal tax (aside from income/capital gains tax).

• It’s crucial to factor in income tax issues (particularly with trend toward income tax increases) when 
engaging in advanced planning.

• Many factors help determine whether advanced planning is desirable or necessary – and if so, how much to 
give; what assets to give; and what strategy(ies) to use.  Factors, among others, may include: age; net worth; 
income; health; loved ones and their situation; philosophy; type of assets; spending habits and plans; 
potential long-term health care expenses.

• Charitable gifts are 100% gift tax and estate tax exempt.  

NOTE: a number of interesting “split interest” (partly benefiting the taxpayer and partially benefitting a charity) vehicles, 
such as a Charitable Remainder Trust, are available; however, due to time constraints, won’t be covered during today’s 
presentation.



Key Strategy # 1

Irrevocable Life Insurance Trust (ILIT)

This vehicle enables one to purchase a 
life insurance policy that, by virtue of it 
being owned by the ILIT, a specialized 
type of irrevocable trust, is outside of 
one’s taxable estate (i.e. the death 
benefit is not included as an estate asset, 
so will not, itself, trigger any estate tax 
liability).

This is a relatively simple strategy and 
can partially or fully provide for liquidity 
and a source of payment of estate tax so 
that loved ones inherit a larger net 
portion of estate. 



ILIT Story
Mr. & Mrs. A, in their mid-70’s, with two grown 
daughters, have net assets of $21 Million, mostly 
comprised of real estate.

• Rather than gifting properties that appreciate well and generate robust 
income, they are exploring a “second-to-die policy of $2-5 Million.  It’s 
simple; won’t affect their real estate holdings; and can potentially solve all 
or nearly all their potential estate tax liability.

• If or to the extent the ILIT won’t likely eliminate estate tax liability, they will 
likely either: a) establish a QPRT for gifting their home; or b) gift one or 
more of their investment properties into an IDGT.  

NOTE: Both QPRT & IDGT strategies will be outlined later.



Key Strategy # 2

Intentionally Defective Grantor Trust (IDGT)

This is an irrevocable trust under which one typically transfers (by gift or sale) assets –
typically with high growth potential and/or that generate a lot of income – such as 
privately held businesses & investment real estate..

A big benefit, other than simply removing the 
gifted asset(s) from one’s taxable estate, is that 
the donor pays the income tax generated from 
the gifted assets; therefore, effectively “gifting” 
more to loved ones without using up any gift tax 
exemption (paying income tax in this context is 
not deemed to be making a gift for transfer tax 
purposes).



IDGT Stories

Story 1:

Mr. & Mrs. B, a married couple in their 40’s with two minor children, whose net worth is $50 
Million, established a crypto currency-related business and a business that will own investment real 
estate; then, they gifted these start-up businesses to an IDGT for the benefit of their children, with 
proper distribution control during their children’s lives – to protect the funds from creditors, the 
kids’ future spouses and from themselves (perhaps making unwise decisions as younger adults).

• Mr. & Mrs. B hope and expect these assets will grow dramatically outside of their taxable estate.

• Since they are so young, their net worth is substantially higher than the current (let alone potentially lower) estate tax 
exemption) and they have high earning power, they will almost undoubtedly employ additional advanced planning 
strategies in the future.



IDGT Stories

Story 2:

Ms. D, an 87 y.o. widow, who has 3 mature adult children, has an estate of approx. $18 Million, with 
an inherited investment property being the most valuable asset (her 50% interest is worth $8 
Million as is her brother’s 50% interest).  She will establish IDGTs for each of 3 children and gift them 
each 10% (total 30%) and will retain 20%.

• She will not only remove from her taxable estate a significant portion of her assets, but: a) she will remove all future 
income and appreciation from her taxable estate; and b) she will be entitled to fractional, minority interest valuation 
discounts [explain]

• Since her kids are also very successful financially, we will use generation skipping tax planning (complex planning enabling 
the use, but not “ownership”, of gifted assets by children); therefore, these GST exempt assets will go to the grandkids 
upon the death of the kids without the kids’ estates being subject to transfer tax.



Key Strategy # 3
Qualified Personal Residence Trust (QPRT)

Enables tax-efficient transfer of one’s home and/or a second/vacation home (not 
investment property) into a QPRT - another type of specialized irrevocable trust - over a 
specified period of years (e.g. 7 or 10 years). During the term, the owner continues to 
own and live in/use the home. After the term expires, the donee (e.g. children) own 
the home and donor can stay in the property, but pays fair market rent to the donees
(or to trusts for their benefit).

.
• The gift uses dramatically less exemption than on the 

surface because when given, the donor is making a gift of 
a (discounted) future interest.

• Payment of rent, similar to IDGT payment of income tax, 
effectively enables gifting a substantial amount each yr. 
without using exemption.

Bonus: home doesn’t generate income; thus, donor can 
remove a valuable asset from his/her estate without losing 
investment income.



QPRT Story

• Ms. E, a 91 y.o. widow with 3 adult children, whose net worth is approx. 

$13 Million, has a home worth $4.5 Million, that she would like to gift into 

a QPRT.  

• Ms. E. would rather not give up income from her investment real estate or financial 
holdings, so we are establishing a QPRT with a three (3) year term.

• Assuming a 5% growth (appreciation) rate, calculations reflect that – assuming Ms. E 
lives out the 3 year term – the strategy will save her children more than $1 Million in 
transfer tax.



Key Strategy #4

• Qualifies for annual exclusion gifts even though the gift 
is not made outright; rather, distributions are 
controlled the way the donor wants.

• Generally, preferable to UTMA (custodial account) in 
which no matter what the donee’s situation is, on 
reaching 21 y.o. (in some cases up to 25 y.o.), donee
must receive full ownership of the funds.

Annual Exclusion (“Crummey”) Trusts

Relatively simple irrevocable trust into which annual exclusion gifts are typically 
made each year for a beneficiary – often  grandchild.



Annual Exclusion Trust Story

Ms. F., a 73 y.o. widow, has two grandchildren – one who is 1 y.o. and the 
other 3 y.o.  She has an estate of $9 Million and wants to make annual 
exclusion gifts every year to the grandkids – mostly to assist with their 
educational expenses.

• We established an Annual Exclusion Trust for each grandchild with distributions 
controlled the way Ms. F. wants: 

a) the trustee is to pay only for education until the grandchild is 
25 or has graduated from college, whichever occurs first; 

b) Thereafter, the trustee can distribute income and principal for the 
grandchild’s needs;

c) when the grandchild reaches 30, he/she receives 50% of the 
remaining principal; at 35, he/she receives the balance.



Upon Request
Please email or call me if you’d like any or all of the following – each 
complimentary (free of charge and without any obligation):

i) A free, introductory meeting;

ii) An informative monthly email newsletter; 

iii) A comprehensive estate planning primer;

iv) Answers to questions about any of the advanced planning strategies outlined.

Robert J. Silverman, Attorney at Law

R. Silverman Law Group

1910 Olympic Blvd., Suite 330

Walnut Creek, CA 94596

(925) 705-4474; rsilverman@rsilvermanlaw.com



Thank You!  

I appreciate the opportunity to present to you, and I 
hope you found it informative.

Questions and Answers

Robert J. Silverman, Attorney at Law

R. Silverman Law Group

1910 Olympic Blvd., Suite 330

Walnut Creek, CA 94596

(925) 705-4474; rsilverman@rsilvermanlaw.com
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Friday, April 22 @ 12 pm, PT with guest co-host

Brian Carlson, Regional VP, Jackson National

Are You Retirement Ready?

To register, scan the QR code or call 925-219-0080 or email francis.mejia-parra@diamondgroupwealthadvisors.com

Every 4th Friday of the month | 12 pm, Pacific

Next on ASK Marilyn 



We have built a team of strategic resources that we know are experienced 
professionals for our clients.  We work closely with a network of professionals who 

collaborate, provide guidance and education to build and design your Financial House.



Women & Investing
How to Take Control of Your Financial House

Get your FREE eBook today at www.diamondgroupwealthadvisors.com/e-books

5 Empowering Strategies for You

Women investors may face life events that make financial literacy and advanced strategizing especially 

important. Life changes like outliving a partner, divorce, and becoming a primary caregiver for a 

loved one, can all affect one's financial earning and investment potential.

It’s never too late to become an empowered and engaged investor. Adopt the mindset of a learner. Stay 

curious and keep having conversations whenever you can about wealth management. Take advantage of 

the resources available to you to learn everything you can.

Download this free eBook and let's have a conversation. I would be happy to hear your thoughts on this 

guide or any questions you may have on your finances.

Should you need help to get this free guide, call us at 925-219-0080

Get your 
FREE Guide!

Download Now!



Unlocking the Treasures to 

Financial Wellness

Knowledge is power, the power to build robust financial health. The 

more you know, the better. The financial world can be complex and 

confusing. Understanding where the opportunities lay and how to 

make your way through the muddle of money management may 

give you a distinctive edge.

Get your FREE eBook today at www.diamondgroupwealthadvisors.com/e-books

Should you need help to get this free guide, call us at 925-219-0080.

Download this free eBook and let's have a conversation. 

I would be happy to hear your thoughts on this guide or 

any questions you may have on your finances.

Get your 
FREE Guide!

Download Now!



https://www.diamondgroupwealthadvisors.com/
2022-key-financial-data

Download from our 
website!

Key Financial Data 2022



https://www.diamondgroupwealthadvisors.com/2022-key-financial-data



We meet you where you are 
and join you on your journey 
to financial independence.

Ask us for your free

Lifestyle Upgrade Assessment of 

your Financial House today!

YOUR FINANCIAL HOUSE

Marilyn Suey
CERTIFIED FINANCIAL PLANNERTM

Accredited Investment Fiduciary®
Office: 925.219.0080  | Mobile: 925.336.6611

marilyn.suey@diamondgroupwealthadvisors.com

www.diamondgroupwealthadvisors.com



Understand your Risk Tolerance.

Take the FREE Risk Assessment on our website.

Scan to get your 

Risk Profile

Go to: www.diamondgroupwealthadvisors.com


