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If retirement is one of your goals this year, then we’ve likely had a dis-
cussion about your financial readiness...although, it’s just as important 
to consider your emotional readiness.  Here’s what I’ve learned from cli-
ents that have successfully made the transition.  

Over the years, I’ve had the privilege of 
helping my clients navigate toward a fi-
nancially secure retirement.  Retirement 
is a major shift in lifestyle and I’ve asked 
clients about how they made the change.  
Here’s what I learned:   

1. What’s the most difficult thing 
about NOT going to work everyday? 

For some clients, retirement means hav-
ing to find a new purpose.  Your days can 
quickly become mundane if you don’t 
have a plan.  Clients tell me that the lei-
sure aspect of retirement can wear-off 
pretty quickly.  Rather than relying on 
their spouse or friends, they simply had 
to look within to find a new passion.   

If you already have a recreational pur-
suit, then retirement will give you more 
time for it!  If not...consider things you 
never had time to discover.  Make a list 
and prioritize it.  Take it upon yourself to 
approach what’s on the list!   

For some clients, leaving the workforce 
contributed to a loss of self-identity.  The 
professional achievements, relationships 
and financial rewards that come with 
career are difficult to leave behind.   

Involvement in your community, church 
(or other organization) offers a contin-
ued sense of achievement.  It can help 

you create and maintain 
relationships while contrib-
uting your time and talent.    

Technology can be your 
friend in retirement.  Stay-
ing in touch with former 
colleagues and friends has 
never been easier with 
email or other on-line tools.  
In fact, retirees are among 
the most active on-line us-
ers!   
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With all of the recent market vola-
tility, its easy to understand how 

enthusiasm would be hampered for new investors wanting 
to “jump into the pool”. 

Americans are living longer and there is a significant oppor-
tunity cost for waiting to get started with a financial plan.  
With life expectancy rising, it’s more important than ever to 
plan for future living expenses during retirement.  The good 
news is that time and the potential for compounding returns 
can be on your side. 

Investing in the capital markets offers the potential for mon-
ey to grow through dividends, interest, and capital gains dis-
tributions.  By reinvesting these earnings, you can generate 
additional earnings.  This process of compounding returns is 
a cornerstone for generating long term growth. 

Let’s compare a few scenarios: 

Starting Investment Age 45 

Annual Investment  $15,000 

Retirement Age  65 

Annualized Return  6% 

Ending Balance  $551,784 

 

By comparison, if you began investing later in life, the scenario 
could be: 

Starting Investment Age 55 

Annual Investment  $15,000 

Retirement Age  65 

Annualized Return  6% 

Ending Balance  $197,712 

 

Now, let’s look at another scenario where 
you get started earlier allowing the pow-
er of compounding to take effect: 

Starting Investment Age 30 

Annual Investment  $15,000 

Retirement Age  65 

Annualized Return  6% 

Ending Balance  $1.67M 

 

The sooner you begin, the greater effect 
compounding returns may have on your 
investment.  The key is to set your an-
nual investment goal and develop a plan 
to reach your target.   

Below are some steps you can take to 
build your nest egg: 

 Track your monthly income and ex-
penses  

 Determine what portion of your in-
come can be invested  

 Invest any tax refunds you receive 
each year 

 Invest your annual bonus rather 
than spending it 

At GenWealth, we perform “retirement 
readiness” calculations for clients at our 
Annual Review.  If you would like to have 
a scenario customized for you, please call 
our office. 

Braden Schipke, Paraplanner 

As we approach the new year, many of us will resolve to improve something or 
take on an entirely new habit.  For those who haven’t yet embraced a financial 
plan...the cost of procrastination may be surprising. 

“The most powerful force in the universe is compound interest” 
—Albert Einstein 
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The Cost of Waiting 

This is a hypothetical illustration and is not representative of any specific secu-
rity or investment.  None of the return calculations are guaranteed.  Invest-
ments in securities may result in the loss of principal.  This  illustration assumes 
a fixed 6% rate of return, whereas securities will fluctuate. 
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A Noble Journey... 

Milestones 
 

Daniel Errico, the son of our long-time cli-
ents Bob and Corinne Errico, has been on 
an interesting journey.  A noble one in 
fact… 

A former engineer and investment banker, 
Dan left behind these less-than-creative 
pursuits to publish a children’s book called 
“The Journey of the Noble Gnarble” (Emerald 
Book Company).  Just after its’ online re-
lease, the book shot to the top of Barnes & 
Noble’s list of kids e-books and is now 
available in traditional print.  

The story is about a “gnarble”, a fictional 
sea creature dreaming about life above wa-
ter.  Using creative rhyme and vibrant illus-
trations, the book will captivate young chil-
dren. 

Dan is an avid supporter of access to books 
for all children.  He is the creator  
of FreeChildrenStories.com, a site created 
to tell stories to children who may not be 
able to afford traditional books.   

To learn more about Daniel Errico, please 
visit:  noblegnarble.com. 

Giving Back 
In 2011, we happily shared our time, talent and 

resources with those in need. 

Bowling 4 Dollars 

It was a night of bowling, pizza and 

beer! Braden organized Team Gen-

Wealth for an annual bowl-a-thon to 

support Family Service of Morris 

County.  Together, we raised $1,200 dollars for services for 

families and children including grief counseling and financial 

literacy.  We had a lot of fun...but decided that we should 

keep our day jobs...rather than taking our bowling team on 

the professional circuit! 

If you light a lamp for somebody, it will also 
brighten your path.   ~Buddhist saying 

Coats, Coats, Coats! 
The GenWealth office in Maplewood served as a collection 

site for the Annual Jersey Cares Coat Drive.  We collected 

over 120 coats for men, women and children!   

We truly appreciate everyone’s effort to clean out their clos-

ets and donate coats.  In fact, we had some very special cli-

ents who didn’t have old coats hanging around, so they pur-

chased NEW coats to offer and drove them to us from Penn-

sylvania! 

It was wonderful to see the bin over flowing by the end of 

the collection period.  All coats will go to those in New Jer-

sey who need a warm coat this winter.  Many Thanks To 

All! 



Financial planning services provided 
by The GenWealth Group, a Regis-
tered Investment Advisor. Securities 
offered through LPL Financial. Mem-
ber FINRA & SIPC.  
 
The LPL Financial registered repre-
sentatives associated with this news-
letter may only discuss and/or trans-
act securities business with residents 
of the following states: Arizona (AZ), 
Connecticut (CT), Delaware (DE), 
Florida (FL), Georgia (GA), Massachu-
setts (MA), New Hampshire (NH), 
New Jersey (NJ), New York (NY), 
North Carolina (NC), Ohio (OH), 
Pennsylvania (PA), Washington 
(WA). 
We are licensed to sell insurance 
products in the following states:  New 
Jersey (NJ), New York (NY), North 
Carolina (NC). 

Retirement…(continued from page 1) 

According to a study by The Center for the Digital Future (released in con-
junction with AARP in June, 2011), the frequency of on-line use for Ameri-
cans (age 50+) can be compared to users who are in their teens!  Try getting 
on-line if you’re not already there.  If you don’t have a home computer, 
check out your local library for computer use. 

2. How will retirement impact your relationship with your 
spouse/partner/loved ones? 

Once retired, a sudden increase in “togetherness” could be a welcome 
change.  However, it may also feel like an intrusion on your personal space.  
While working and/or traveling for business, we cultivate a certain level of 
independence.  We become accustomed to doing things at our own pace 
during the work day.   

Now with more time at home, we may find the “honeymoon” wearing off.  
Clients tell me that setting ground-rules here is most effective.  Discuss 
when you’ll spend time together and express your wishes for having time to 
yourself to spend with friends or to take part in sport, hobbies or other per-
sonal activities.  Like any new routine, it will take time to work out the 
kinks.  Be open and talk about it to avoid conflicts and resentment. 

3. Who should retire first ?   

As a couple, do you want to retire simultaneously?  Who will go first?  Cli-
ents tell me it works best if you can possibly retire at different times.  This 
gives one party a chance to “settle in” to the new routine and may even offer 
a greater perspective about life around the house! 

Even the most well-prepared clients can find themselves ill-equipped to 
handle the emotional changes of retirement.  You are entering a new phase 
of life, that while very different from your working years, can still be very 
rewarding.   

Talking about these issues proactively with your family, friends (and of 
course us, at The GenWealth Group) can go a long way in preparing you for 
the retirement you’ve worked so long to enjoy. 
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We invite you to learn 
how GenWealth can help 
you grow and preserve 
the wealth you’ve worked 
hard to accumulate.   
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