Building Your Awareness of Target Markets
Reflection


	Identifying and selecting the “right” target markets are critical aspects to your success as an advisor. When you successfully develop a target market, you will be able to grow your business with increased efficiency. Marketing research tells us that people make their financial decisions with those they know and trust most, and will likely refer your services to their family, friends and social colleagues.

	Consider the target markets that may interest you.



	Questions
	Answers

	What target market would you like to engage?
	

	What opportunities are available to engage target markets?
	

	What barriers may you encounter and how can you overcome those barriers?
	

	
	

	
	




	Possible Actions to Consider
	· Determine the target market(s) you will focus on.


Action plan notes:
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