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Our mission is to serve our clients, in an atmosphere of trust, to help grow and preserve their wealth.  We provide personal attention and comprehensive 

strategies, striving to enable our clients to live and retire with stability. Alltrust Financial Management serves clients seeking comprehensive financial 

guidance, with a team approach, in a manner that continuously exceeds our clients' expectations. We are a recognized and respected financial 

management firm delivering trusted, personal attention. 

 
 
WHY YOUR BRAIN WANTS TO MAKE YOU BROKE, AND WHAT TO DO ABOUT IT (SOURCE: MARKETWATCH.COM) 

Despite good intentions, we’ve all made money decisions that come back to bite us—from mindlessly binge-
shopping on Amazon to selling off stocks when prices fall and locking in losses. 
 
“Money is an extremely emotional subject,” says Frank Murtha, Ph.D., co-founder of MarketPsych. “It tends to 
create subconscious biases that we don’t realize creep into the decision-making process and steer us away from 
what’s rational.” 
Identifying those unhealthy mind-sets is the first step to overcoming them. Here are six common ones—and how 
to keep them from sabotaging your finances. 
 
1. Mental accounting 
A dollar is a dollar, right? But sometimes, we treat money as though it’s not all equal—like blowing a tax refund or 
bonus because it feels like free money. 
To counteract this tendency, set parameters ahead of time so you know exactly where your dollars will go and 
don’t overindulge. For example, if you know you’ve got a bonus coming, make a rule that you can spend, say, 25%, 
and invest the rest. “You still get the reward, but not at the cost of your better judgment,” Murtha says. 
Then tell your spouse or a trusted friend about your plan. “It’s easy to let yourself off the hook,” Murtha says. “But 
involving a second person will help hold you accountable.” 
 
2. Hindsight bias 
Maybe you passed up the chance to buy Facebook stock, even though you had a hunch the company would be big. 
Or maybe you sensed your company’s financial troubles months before layoffs started, but didn’t look for other 
gigs. Now, you’re kicking yourself, thinking you knew it all along, but failed to act. 
“Hindsight bias is the phenomenon in which a past event seem to be more prominent [or predictable] than it 
appeared at the time,” Murtha says. “It can lead you to engage in risky behavior to make up for action not taken.” 
If you’re filled with regret, you might buy into reckless investment opportunities or overreact to shifts in the 
market. 
Inoculate yourself by jotting down pros and cons before making any big money moves. Not only will it help ensure 
a logical analysis, but you can look back at your decision-making process later, if remorse creeps in, and give 
yourself credit for doing the best you could based on the info at hand. 
 
3. Short-term framing 
“Live in the now” is great when you’re doing yoga or hanging out with your friends or family. But leaning into your 
brain’s wiring for short-term pleasure can wreck your financial life. 
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“The key to competing against the strong pull of your present emotions and motivating yourself to save is to feel it 
in your heart, not just your head,” Murtha says. “You need to go beyond simply visualizing your goals, and allow 
yourself to form an emotional attachment to them.” 
Murtha suggests a technique he calls the mental slideshow. “Create a vivid slideshow of what you want your life to 
be like,” Murtha says. “Let that seep into your soul and have some staying power.” 
 
4. Ostrich effect 
It’s no surprise that many of us would rather bury our heads in the sand than deal with stressors like overdue bills, 
debt and filing taxes. “Recoiling from uncomfortable financial information is a coping mechanism,” says Certified 
Financial Planner Richard Kahler, president of Kahler Financial Group. “The majority of people are wired to flee 
from difficult emotions.” 
While we know that ignoring problems only makes them worse, Kahler explains that this flight instinct is 
embedded deep in our limbic system (the most primal part of our brain), meaning it’s hard to change. 
Your best bet for breaking free is to acknowledge your ostrichlike tendencies, and consider seeking expert 
intervention—or enlisting a friend as an accountability partner—to help you devise a plan to attack the issue head-
on. 
 
5. Anchoring 
You nailed a job interview, but the employer lowballs you. Don’t fall prey to “anchoring,” when you undersell 
yourself in negotiations because you’re influenced by the initial offer. 
“Anchoring happens because we might be hesitant to argue with an authority figure, like the hiring manager,” 
Kahler says. “Low self-esteem can also play a part—we begin to question our value.” What’s more, if you’re 
underpaid at your current job, that can shape how you (and others) assess your worth. In fact, this effect can be so 
strong that some states have banned managers from asking about previous compensation. 
The fix? Know your market value so you can make a fact-based case for the salary you want. And remember the 
first offer is a starting point. 
 
6. Decision fatigue 
Maybe you click on Instagram ads while scrolling before bed, splurge on $14 cocktails after work or overbuy at the 
grocery store on your way home. Chances are, you’re experiencing the effects of decision fatigue. 
According to research, the more choices you face, the harder it becomes to make reasonable economic judgments. 
Turns out, decision-making is like a muscle: Just like you run slower and sloppier at the end of a long treadmill 
session, your ability to make wise decisions depletes after making a series of small choices (white or gray shirt?). 
When you have a major decision on the horizon, tackle it in the morning, when you’re sharpest. And to protect 
yourself from impulse buys, eliminate as many inconsequential choices as you can. Wear a work “uniform,” take 
the same route to the office every day and don’t agonize over what to cook for dinner. 
 
AMAZON IS PRIME TERRITORY FOR DRUNK SHOPPERS (SOURCE: MARKETWATCH.COM) 
Women are slightly more likely to shop while drunk, but men spend more money on their drunk purchases, a 
survey found 
 
When it comes to drinking and shopping, Amazon is a top destination. 
 
Amazon is the No. 1 site people go to shop after imbibing, a new survey by tech and business newsletter The 
Hustle found. Shoppers spent an average of $444 per year on purchases they bought while they were drinking 
beer, wine or liquor, according to the survey of more than 2,000 alcohol-drinking adults. Of the purchases they 
made, 85% were from Amazon. The average age of respondents was 36, with an income of $92,000, more than 
twice the national average. Women were slightly more likely to shop drunk: 80% said they had done it, compared 
to 78% of men. But men spent more money than women on their drunken purchases: an average of $448 a year 
compared to $441.  
 
Amazon did not respond immediately to a request for comment, and neither did any of the other online retailers 
named in the survey.  

https://thehustle.co/drunk-shopping-survey?utm_source=sunday&utm_medium=email&utm_campaign=03%2F24%20-%20drunk%20shopping&utm_content=https%3A%2F%2Fthehustle.co%2Fdrunk-shopping-survey
https://thehustle.co/drunk-shopping-survey?utm_source=sunday&utm_medium=email&utm_campaign=03%2F24%20-%20drunk%20shopping&utm_content=https%3A%2F%2Fthehustle.co%2Fdrunk-shopping-survey
https://www.thebalancecareers.com/average-salary-information-for-us-workers-2060808
https://www.thebalancecareers.com/average-salary-information-for-us-workers-2060808


Drunk shoppers are also apparently bargain-conscious and looking for one-of-a-kind finds: 21% visit auction 
marketplace Ebay and 12% shop at the handmade-centric Etsy.  Some 9% pick Target; and 5% shop at Walmart , 
according to the survey. Clothing and shoes are among the most popular drunk purchases for shoppers online. 
 
Apparently drunk shopping reaches its peak after dinner time: Other research on the trend found that shopping 
while intoxicated is more common after 9 p.m. Retailers capitalize on that by advertising more sales when 
shoppers are likely to have had a few drinks. 
 
For consumers who want to avoid a financial hangover there’s even an app — DrnkPay — designed to stop people 
from overspending after they’ve been to a bar. And apps like Cold Turkey will block certain sites altogether. 
 
ACCOUNT VIEW 
You want information that’s up to the minute and easy to get, as fast as possible. We understand. That’s why we 
are pleased to offer you the digital convenience of Account View and e-Delivery—secure online access to your 
portfolio from any device, anytime, anywhere. For FREE!  
 
There are many benefits of Account View and e-Delivery, detailed below:  

• It provides accurate information about your investments—at your fingertips.  

• Secure online access and electronic delivery of statements help protect you from the possibility of mail fraud and 
identity theft.  

• It’s continually updated, unlike the traditional paper statement that’s outdated the moment it’s printed.  

• A simple interface allows easy navigation through accounts, positions, transactions and statements; and provides 
an intuitive, clear experience.  
 
So say goodbye to snail mail, clutter and outdated information. Sign up for Account View now, and elect e-
Delivery—it’s easy. Give us a call and we can set it up for you. 
 
WEEKLY UPDATES ARE AVAILABLE  
LPL Financial’s Weekly Market Commentary and Weekly Economic Commentary can be found on LPL Financial’s 
website (http://www.lplfinancial.com/learning_center/research/). 
 
OTHER UPDATES AVAILABLE FROM LPL RESEARCH DEPARTMENT 

- Daily market update: http://LPLresearch.com  
- YouTube Channel: http://www.youtube.com/lplresearch (which can also be found on our website) 
- Outlook 2018: Return of the Business Cycle video can be found on LPL Research YouTube channel. 

 
CLIENT CONNECT 
Are you anticipating an e-mail change? Let us know. We want to make sure you receive all of our e-mail 
communications. Send your new e-mail to melissa.arbisi@lpl.com  
 
If you have any input or comments about our newsletter, let us know. We love to hear from you!! 
 
Your referrals mean a great deal to our business. If you know of a friend or family member who might benefit from 
our service, please let us know. We will work hard to ensure that your referrals feel it was a wise investment of 
their time – and their future- to have met with us. 
 
Don’t keep us a secret!! Share this with your family and friends. 
 
Till next month, 
 
The Alltrust Team 
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https://www.marketwatch.com/story/costumes-for-cats-and-500-candy-canes-inside-americas-billion-dollar-drunk-shopping-habit-2018-03-06
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Securities offered through LPL Financial.  Member FINRA/SIPC 
The opinions voiced in this material are for general information only and are not intended to provide specific advice or 

recommendations for any individual. To determine which investment(s) may be appropriate for you, consult your financial 
advisor prior to investing.  

The information is being provided for general educational purposes only and is not intended to provide legal or tax advice. You 
should consult your own legal or tax advisor for guidance on regulatory compliance matters. Any examples provided are for 

informational purposes only and are not intended to be reflective of actual results and are not indicative of any particular client 
situation. 

 


