
D I S C L A I M E R  O F  L I A B I L I T Y  A N D  W A R R A N T Y

This publication describes the author’s opinions regarding the subject matter herein. The author and publisher are not 
rendering advice or services pertaining to specific individuals or situations. For specific advice, or if expert assistance is 
required, the services of a qualified professional should be obtained.

The author and publisher assume no responsibility whatsoever for the use of the information in this publication or for de-
cisions made or actions taken based, in whole or in part, on the information in this publication. The author and publisher 
make no warranties, express or implied, regarding the information. Without limiting the foregoing, the author and publisher 
specifically disclaim and will not be responsible for any liability, loss, or risk incurred directly, indirectly or incidentally as a 
consequence of the use or misuse of any advice or information presented herein. Use this publication and information with 
good judgment and do the best you can in your particular situation.

You agree to indemnify and hold the author and publisher, and their respective officers, directors, agents, employees, 
contractors and suppliers, harmless from any claim or demand, including reasonable attorneys’ fees, related to your use or 
misuse of this publication or the information contained therein. You further agree that you will cooperate fully in the defense 
of any such claims.

Notice: As the purchaser of this electronic document you are permitted to store it and print it for your own personal use only. 
Otherwise, no part of this publication may be reproduced, stored in a retrieval system or transmitted in any form or by any 
means, electronic, mechanical, photocopying, recording, or otherwise without the prior written permission of the copyright 
owner and publisher. It is illegal to make a copy of all or part of this publication for someone else, even if you do not charge 
for the copy. If you have purchased this book from anywhere other than SelfReplenishingFoodFarm.com, including 
eBay, please report it to Michael@SelfReplenishingFoodFarm.com immediately.

Those who have received or purchased the guide are neither authorized nor permitted to transmit copies of this guide to 
anyone without written permission. Giving away copies to people who haven’t paid for them is illegal under international 
copyright laws and will submit you to possible legal action. Therefore, the utilization of this file is limited to personal use only.

By using, viewing, and interacting with this guide or the SelfReplenishingFoodFarm.com website, you agree to all terms 
of engagement, thus assuming complete responsibility for your own actions.

The authors and publishers will not be held liable or claim accountability for any loss or injuries. Use, view, and interact with 
these resources at your own risk.

All products from SelfReplenishingFoodFarm.com and its related companies are strictly for informational purposes only. 
While all attempts have been made to verify the accuracy of information provided on our website and within the publications, 
neither the authors nor the publishers are responsible for assuming liability for possible inaccuracies.

The authors and publishers disclaim any responsibility for the inaccuracy of the content, including but not limited to errors or 
omissions. Loss of property, injury to self or others, and even death could occur as a direct or indirect consequence of the 
use and application of any content found herein.

C O P Y R I G H T 

 T E R M S  A N D  D I S C L A I M E R



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

recession 
survival 
how to profit 
from an 
economic 
recession! 

 
 
 
 
 
 
 
 
 
 
 
 
 
 



Table of Contents 
 
Introduction ............................................................................................................................. 3 
 
Part 1: Why You Shouldn’t Worry About Economic Recessions ................................... 4 
 

The Year of Jubilee ........................................................................................................... 5 
 
The Difference between Letting Yourself Thrive… .......................................................... 7 
 

Real Estate ......................................................................................................................... 7 
 

What to Look for When You’re Buying Real Estate ...............................................10 
 

Stock Market Investments ..............................................................................................12 
 
Part 2: And Just Getting By ...............................................................................................16 
 

Recession Proofing Your Job ........................................................................................16 
 

Just in Case… ..................................................................................................................17 
 

Network..........................................................................................................................17 
 

Be Visible ......................................................................................................................18 
 

Offer Suggestions on Ways to Save the Company Money ...................................18 
 

Keep Your Skills Up to Date .......................................................................................19 
 

Keep Looking ................................................................................................................20 
 

If You Do Get Laid Off ....................................................................................................21 
 

Keeping Your Business Floating Until the Flood Waters are Gone ........................22 
 

How Low Can You Go? ..............................................................................................23 
 

Keep Your Business Macro ........................................................................................24 
 

Open Yourself Up to the Possibility of an International Market ............................26 
 
Part 3: A Virtual Treasure Trove-The Other Hidden Benefits of Recession ..............28 
 

Riding in Style has Never Been So Easy ....................................................................28 
 

You can Find Anything Secondhand-Cheap ...............................................................29 
 
The Bottom Line ..................................................................................................................30 
 
 
 
 
 
 

introduction 
 



 
There’s no doubt about it: The economic recession that’s raging across the United States 
courtesy of an absurd number of layoffs, massive quantities of homeowners defaulting on 
their mortgages, an inflation rate that far overpowers current adjustments to incomes and 
the resulting decrease in consumer spending has hit everyone hard. As Americans 
struggle to pay their bills and put enough away to ensure their retirement, companies 
from coast to coast are taking a major hit in profits. 
 
Somehow purchasing a new Ferrari just doesn’t look as appealing when you consider 
the impact that expense is going to have on your retirement account. 
 
The bad news is that this trend doesn’t show any immediate signs of coming to an 
end, particularly as gas prices continue to soar. The good news is that an economic 
recession is not always a bad thing! In fact, if you are a savvy investor and business 
owner an economic recession can actually help you. Why? Because there are certain 
things that happen during a recession that, if used correctly, can help you ensure your 
security and the security of your family for many years to come. 
 
It seems as though every time you turn on the news there’s another story about a 
plant that’s closing, another company that’s outsourcing their labor and laying off 
their employees and a rapidly growing line of people standing in the unemployment 
office. What they don’t tell you about is the hundreds of people behind the scenes 
who are benefitting from this economic recession. Why should they? Good news 
doesn’t make good news! 
 
I firmly believe if we’re going to have our lives and our futures tossed like a boat in a 
storm courtesy of an economic recession, every man, woman and child has the right to 
know how to secure that future through the opportunities that are staring them right in 
the face. That’s what this book is going to do! As individuals we can’t change a single 
thing that’s going on “out there”. What we can do is change the way we look at it and 
learn to seek out the hidden jewels of opportunity that make economic recessions a gold 
mine for the savvy investor. 
 
Let’s get started, shall we? 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
part 1: why you shouldn t worry about 
economic recessions 



 
 
If there’s one thing that can be said to symbolize today’s society, it is the expectation of 
instant gratification. We want what we want, and we want it now. We have cars that 
drive over two hundred miles per hour, jets that break the sound barrier and rockets that 
go into outer space. We are constantly expanding our horizons, stretching our 
capabilities beyond the bounds of human comprehension, and pushing into unknown 
territory with each breath we take. 
 
It’s never occurred to us that we’re not intended to do most of the things we do in the 
name of progress. If you had asked our ancestors two hundred years ago if we would 
ever go into space, they would have told you that if God had intended for us to fly he’d 
have given us wings. Yet here we are. We’ve accomplished the impossible, and rather 
than being satisfied with that we push ourselves harder to accomplish the impossible 
faster and more spectacularly than ever before. 
 
Fast food, microwaves, mail order videos and payday loans have encouraged us to 
think as far ahead as the next forty eight hours when it comes to our goals and 
expectations. We’re lured, tempted and taunted by promises of overnight riches on the 
Internet with almost no work at all, and we’ve long since lost our appreciation for the 
toil and frustration of hard labor in favor of replaced those outdated methods of getting 
things done with updated technology that can accomplish the same thing in half the 
amount of time. 
 
We live in a now society, which is why economic recessions are so difficult for us to 
accept. If we have a limited amount of capital coming and going, and a limited amount 
of growth happening in industries all across the world, we can’t accomplish our goals in 
a short amount of time. We might even have to set those goals aside in favor of meeting 
our short term needs, such as keeping food on the table, or the long term, like building 
our retirement savings. Without booming enterprise we can’t live the American dream 
and start our own business, because we need to provide our family with the security that 
the daily grind provides-and with millions of people across the country getting laid off 
every day, we’re just happy to have a job. 
 
What many people fail to understand is that economic recession is simply a normal part 
of the regular cycle of the business world. Although some recessions are more dramatic 
than others, the bottom line is that economic recessions happen regularly. If we didn’t 
have economic recessions from time to time to the business world would be in trouble. 
Economic recessions: 
 

• Cull out businesses that aren’t going to survive the long haul. If you look 
at any guide to surviving an economic recession they’ll tell you that the 
most important thing to do is to either work for or run a company that’s 
going to continue to thrive even in the face of economic recession. Apple, 
IBM and Microsoft aren’t going   
anywhere, no matter how ugly the recession gets.  



Companies that provide basic needs like electric and food will always be in 
demand, because they have a product that is always going to have a need. 

 
• Wipe scams off the market. When economic recessions first begin they 

provide an atmosphere for get-rich-scams to thrive because people are 
desperate to break free of the sharp constrictions on their income that the 
recession and the accompanying consequences, as the recession drags on 
people are going to be too busy pumping their income into legitimate 
businesses trying to keep their heads above water to keep these frauds afloat. 
Sooner or later they’re going to have to get a real job.  

 
• Force the government to tighten the strings on its budget. It’s one thing to be 

able to spend exorbitantly when taxpayers can afford the inflation that goes 
along with it, but when taxpayers have to start counting their pennies the 
government has to tighten its belt right along with them and start funneling 
the funds that it has coming in into productive programs that are going to do 
more than suck resources.  

 
• Drive down prices. Without economic recessions there would be nothing 

driving down the price of goods and services, and our inflation would be even 
more ridiculous than it already is. When goods aren’t selling, companies have 
to drive their prices down to make them more appealing or they will 
completely lose their investment-and they hate doing that.  

 
Throughout history there have been many, many instances of economic recession. 
Think about the Great Depression back in the ‘30s. For two years in the early ‘80s there 
was a recession, and  
July 1990-March 1991 and November 2001-November 2002 were classified as 
economic recessions as well. Some of these periods inspired a tighter pinch on 
the pocketbooks of American citizens than others, but they happened. 
 
After each of these recessions came periods of economic growth that allowed 
companies to get back on their feet and the economy to start flowing again as families 
had more money to spend. Economic recessions are nothing new. It’s how we deal with 
them that determine the effect they’re going to have on our economy. 
 
 
 
the year of jubilee 
 
Did you know that economic recession is actually ordered in the Bible? Every 49 years 
the people of Israel were ordered to celebrate a year of Jubilee, where the land would lie 
fallow and all property would be returned to its original owner. This year and the 
following year there would be no new crops, so the people were required to prepare. 
Imagine: Every 50 years they Israelites knew there was going to be an economic 
recession. 



  
If you could predict when an economic recession would occur, what would you do? 
Would you just step back and allow it to happen, or do you think that you would take 
steps to prepare yourself and your company to weather the storm? Do you think you 
might even study the trends and find a way to make that economic recession work for 
you?  
 
 
Maybe store away a little bit extra during those forty nine years so that you could see to 
the people who didn’t have the foresight to put away what they needed to get by those 
two years of famine? 
 
That’s what we’re going to be discussing in the next couple of sections. What you need 
to do to help yourself ride out a recession without losing everything you’ve worked so 
hard for, and what you can do to make this recession work for you. Remember, recession 
is nothing new. Men and women have been surviving recessions for as long as there has 
been an economy to recede. 
 
The question is, what are you going to do about it? 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
the difference between letting yourself thrive  
 
 
When people think about an economic recession the first thought that comes to mind 
is, “What am I going to do?” Their primary concern is for how they are going to be 
able to meet their financial obligations with the economy slipping steadily away. 
 
That’s a legitimate concern, and one that symbolizes a sense of responsibility. 
Unfortunately, there are some ugly side effects to economic recessions. Companies have 
to trim the fat in order to ride out the fact that consumers are plugging less and less 
money into their business, and usually that fat comes in the form of non-essential 
personnel. In other words, if you aren’t on their list of most needed people your job will 



be the first to go when they’re looking for a way to cut back. 
 
They can always replace you when things start picking back up. 
 
You wouldn’t be human if you weren’t a little concerned with how you’re going to pay 
your bills in the face of an economic recession. The good news is that if you know the 
steps to take to protect your job and your company you can minimize the damage when it 
all hits the fan. As a matter of fact, with a little bit of effort and some savvy investing that 
would put the rookies on Wall Street to shame you can do much more than minimize the 
damage. 
 
You can make the recession work for you. 
 
 
real estate 
 
Considering the fact that it was real estate that started the ball rolling toward economic 
disaster in the first place, it’s rather ironic that it is in real estate that investors really have 
the opportunity to capitalize on economic recession and turn what could be a potentially 
devastating economic downturn into a major opportunity for profit. Why? Because real 
estate is one of the major assets whose value is plummeting in the face of a never ending 
stream of foreclosures and bankruptcies, and it is real estate whose value is guaranteed to 
go up when the recession is over. 
 
Think about it. Will there ever come a time when real estate isn’t a desperately needed 
asset?  
Absolutely not! People are always going to need places to live and places to work, and 
because of that there will always be a need for real estate. That’s why a huge percentage 
of entrepreneurs are jumping on board the real estate bandwagon to grow wealth and 
increase their net worth. It’s one of the only markets out there that’s guaranteed to never 
become obsolete! 
 
A major contributor to the current economic crises and the fact that major players like 
Freddie Mac and Fannie Mae are going under is the huge number of people defaulting 
on their mortgages. When the concept of interest only loans and other special programs 
designed to help those individuals who otherwise would never qualify for any type of 
mortgage purchase a home            
first came out everyone thought it was a great idea-and in many ways it was. It placed 
the power to purchase property in the hands of people who otherwise wouldn’t have the 
ability to do it, and it sent banks into raptures as more and more people came to them for 
assistance in buying or refinancing their first home. 
 
Then reality struck. The bottom line is that many of these homeowners weren’t able to 
get a mortgage in the first place because they didn’t have the means to repay it, and 
while for some people the programs worked like they were supposed to (interest only 



loans for first time homebuyers still trying to find their niche in the workplace, for 
example, who later became responsible citizens and were able to shoulder the 
increased burden of their mortgage payment when the time came to begin making 
payments on the principle) others just found themselves going farther and farther into 
debt. 
 
Skip ahead six months to a year, and suddenly a huge percentage of these homeowners 
are defaulting on their loans. Banks are foreclosing left and right, and they’re struggling 
to get rid of these properties as quickly as possible to get them off their records. Each 
property goes to a foreclosure auction, where it sells for less than it would have outright 
at fair market value, and the bank barely reclaims its investment. 
 
Fast forward a little farther, and suddenly huge quantities of people are out of jobs as 
the economy continues to slide. You have a huge pool of homeowners whose income, 
once strong and steady courtesy of major manufacturers and/or the United States 
government, is now no longer sufficient to meet their financial obligations. They can’t 
pay their mortgages that they took out when their resources were more than sufficient to 
meet their needs, and the bank has to foreclose on those properties as well. 
 
The real estate market is plunged into chaos, property values are falling rapidly in an 
attempt to stem the tide of destruction sweeping from coast to coast, and clever 
investors are rubbing their hands together in glee. 
 
During an economic recession homebuyers simply aren’t buying homes. They’re 
pumping their money into other things. This inspires desperate homeowners to put their 
homes on the market for far less than they’re actually worth in an attempt to make a sale 
that will be adequate to allow them to pay off the bank and be free of the mortgage 
default hanging over their head. 
 
Enter the real estate investor. They soothingly placate the homeowner, assuring them that 
of course they’re there to put everything to right. They contact the bank to let them know 
that they will be purchasing the property so that the bank can halt any legal foreclosure 
proceedings they may have initiated, and then they pay the happy homeowner and send 
them on their way, holding the deed to the property. 
 
This process is repeated over and over again every day during an economic recession, 
particularly once that recession has begun to have a positive (or negative, depending on 
how you 
want to look at it) effect on the value of the housing market. It’s not at all unusual for 
a clever investor to find a homeowner who has built up some equity in their home and 
who will gladly sell it for a fraction of the cost it would go for on the open market. 
 
In dollars and cents, it means that it’s not at all unheard of for an investor to purchase a 
$350,000 home for under $200,000 during an economic recession. The value of the 
property has fallen so far and the homeowner is so far behind on their financial 
obligations that they are willing to let the property go for a song just to dodge the stigma 



of bankruptcy or foreclosure that would otherwise be lingering over their heads. 
 
After the investor has the property in his hands he has a choice. He can either choose to 
turn right around and sell it to a rehabber or private homeowner. He can hold on to it, 
rehab it himself and rent it out (since affordable rental property will be highly in demand 
in the face of the rapidly failing housing market, with hundreds of families ousted from 
their homes and left to find another place to live), or simply sit and hold on to it. 
 
As an investor during an economic recession it’s vitally important that you understand 
the basic framework of a recession. THE RECESSION IS NOT GOING TO LAST 
FOREVER! Sooner or later the economy is going to start getting back to normal, and 
when it does the value on your investment is going to rise back up. That $200,000 home 
is suddenly going to sell for $350,000 again-more if it happens to be in an area that sees 
a tremendous boom as a result of the ending depression. 
 
That means that if you can afford to do it, the best thing you can do at this point is play a 
waiting game. You know the value of your property is only going to rise, and if you 
rehab it while you’re waiting you can watch the value rise even more. Let’s take that 
$350,000 house and use it for an example again. Let’s assume for a moment that the 
house is sitting on a lightly wooded lot with a big backyard an easy commute away from 
a major, booming industrial area. 
 
Let’s also assume that the industrial area saw a major boom as a result of the ending 
recession, and that because of that boom property values in the area were jerked back up. 
That house that was worth $350,000 and sold for $200,000 is suddenly worth $400,000; 
however, while they were waiting for the end of the recession the homeowner also took 
the opportunity to rehab the property, doing some landscaping, adding a pool and a spa 
room and installing all new plumbing and appliances. 
 
Suddenly that property that the investor bought for $200,000 and invested $40,000 to fix 
up is worth over $500,000. Even with the additional $40,000 investment for the 
rehabilitation the real estate purchaser is going to walk away with a tidy $100,000 in 
their pocket-more than many executives make in two years, and all because they were 
clever enough to take advantage of an opportunity when one presented itself on the back 
of an economic recession.        
If you’re looking for a way to take advantage of the recession and you have the time and 
the money to do it, I strongly recommend real estate. The good thing about real estate is 
that if you know the ins and outs of the business you can enjoy a return from this career 
whether you choose to think in the short term or the long term-although, for the sake of 
this book, I’m going to encourage you to put at least a little bit of thought into the long 
term. 
 
Remember, long term when you’re talking about an economic recession isn’t the same 
as when you’re talking about the long term anywhere else. A recession usually lasts 



less than a year. A year’s worth of stockpiling for a lifetime’s worth of profit. 
Hmmm… 
 
what to look for when you re buying real estate 
 
When you’re going shopping for real estate in the middle of an economic recession you 
can pretty much guarantee that whatever you purchase, you’re going to be able to make a 
profit. There are certain parts of the country that take a little longer to be affected when a 
recession strikes, but sooner or later every place is going to start to feel the pinch-which 
means you can basically stick a pin in the map when you’re trying to decide where you 
want to make your investment. 
 
Of course, just because you can make a profit just about anywhere doesn’t mean that 
you shouldn’t take measures to maximize that profit. If you were sitting in the middle 
of a giant room of sweets that were yours for the taking absolutely free, would you go 
for the Godiva chocolate or the M&Ms? When you have the choice between a property 
that you’re going to make a minimal investment on and a property that you will make 
an incredible profit on when the economy starts rising up again, go for the property 
that’s going to bring you the best return! 
 
Where are you going to find the best deals? Urban properties and homes in the suburbs 
of these urban areas are always more highly in demand than those that require a 
lengthy commute to get to life’s essentials. Homes in the suburbs of Washington, D.C. 
are going to sell for a greater profit (and much more quickly) than a home in a small 
town like Rexville, NY. (Don’t worry if you’ve never heard of it-most of the rest of 
the world hasn’t either!) 
 
When you first begin investing it’s usually recommended that you pick a property close 
to home, where you know the neighborhood, the general ambiance and, most 
importantly, what sells! If you choose to do your own rehab this is particularly 
important, as there are many areas in the country that are particularly prized for their 
historical value and which will bring a much lower return on your investment if they’ve 
been stripped and decked out in the latest style than if they’d been carefully restored. An 
experienced rehabber will know this. A beginning investor will not. 
 
Other factors you may want to take into consideration before closing the deal are: 
 

• The quality of the neighborhood. Unfortunately, all urban areas have their slums. 
An area with a high crime rate, a wide-spread amount of graffiti and property 
damage, regular drug activity and daily visits from the police is going to be 
much less desirable to a prospective buyer than a home situation in a nicer part 
of town, where they can safely allow their children to step out the front door 
without having to worry that they won’t come home.  

  
• The condition of the house. There have been many, many investors that have 

plunged right in to the world of real estate and rehabilitation and bought a 



handyman’s special only to discover that by the time they got done paying for 
the repairs to the property the profit margin was considerably less than what 
they were hoping for-and what they would have made investing in a property 
that needed a little less work.  

 
Before you commit to buying a property, take the time to have the home 
inspected carefully. Certain factors, such as a leaky roof, faulty foundation, 
termites and extensive mold, are going to be both difficult and expensive to fix. 
Unless you can quite literally get the property for a song, justifying the amount 
of time and expense you’re going to put into the restoration project, it may be 
best to allow that one to pass you by.  

 
• What you plan to do with it afterwards. This is probably the biggest factor when it 

comes to real estate investing, because what you plan to do with the property after 
you purchase it makes all the difference when you’re determining what types of 
properties are suitable and what are not. If you’re planning on rehabilitating a 
property, then reselling it as a single family residence, purchasing a small ranch 
house on the edge of the city may be a perfectly profitable proposition.   
You’ll likely be able to sell the property for more than you paid for it and justify 
the investment.  

 
On the other hand, if you’re planning on renting the property out you’re going to 
want to investigate the current rental rates of the neighborhood before you’ll be 
able to determine the success of the investment with any degree of accuracy. 
There are some areas where income based housing drives the average rental price 
of the neighborhood down, which is good news for renters but could result in 
major inconvenience for the investor who has paid hundreds of thousands of 
dollars for a property that they are only going to be able to rent for a couple 
hundred dollars a month.  

 
The moral of our story? Take the time to carefully consider your options and do your 
homework before closing the deal, no matter how appealing that deal may be. 
 
Of course, if you’ve been investing in real estate for the past ten years none of this is 
news to you! Experienced investors who are familiar with things like market trends 
and identifying weaknesses in potential properties will find the buffet of low priced 
real estate spread out before them a tempting proposition, and reaching beyond their 
immediate demographic boundaries may offer a new wealth of possibilities for 
tremendous profit gain. 
 
Just remember that investing during a recession is a slightly different proposition than 
investing when the economy is booming. You’re going to hear me say this over and over 
again, because it can’t be emphasized enough-when you’re investing in real estate during 
a recession you’re investing in the long term. Many of today’s real estate investors have 
made their fortune in the market by taking advantage of today’s “Now, now, now!” 
mindset and investing in and disposing of real estate in a very brief amount of time. 



When the economy is strong it’s not at all unusual for an experienced investor to be able 
to purchase and flip a property within the space of a week-experienced rehabbers in a 
month of less. Any property that you invest in during a recession may remain in your 
possession for several months before you are able to realize a maximum return, because 
the whole point of investing during a recession is to purchase an asset at the lowest price 
possible and sell it when the economy goes back up.               
It’s rare for the experienced investor to find themselves in this situation, but it’s entirely 
possible to spread yourself too thin when the temptation of pages upon pages of available 
property was just too much to resist. Suddenly they’re responsible not only for the 
amount they’ve paid for the initial investment to purchase the property in the first place, 
but for the taxes, rehabilitation and maintenance required to keep it maintained and 
prepare it for sale. 
 
Try to limit yourself with a realistic expectation of what you can afford in the long term. 
If as the recession continues you find you have more than enough capital in hand to pick 
up a couple more properties you always have that option, but disposing of a property 
you can no longer afford during a recession can be more difficult than taking a 
submarine and going diving for Atlantis-which is the reason that investing in real estate 
during a recession is so lucrative to begin with. 
 
 
stock market investments 
 
As businesses begin to lose money and booming, raging profits give way to something 
a little more on par with their daily expenses the door to successfully investing in the 
market swings wide open and invites you in. The principles of investing in the stock 
market during a recession are remarkably similar to the principles of investing in real 
estate. When you invest in the stock market during a recession you have the 
opportunity to take advantage of a company’s poor fortune. 
 
How? When companies are making money hand over fist the value of the company goes 
through the roof, and as the value of the company rises so too does the value of its stock. 
So when a company is riding high the price of the stock is going to be high as well. Shift 
the situation a bit, however, and the story changes. 
 
Take mortgage giant Fannie Mae. In the month of July 2008 alone the value of its stock 
fell from $16 and change to a little over $8 a share. By September of that same year the 
share price was under a dollar courtesy of the sheer quantity of its borrowers that had 
defaulted on their loans. 
 
Fannie Mae is only one of many companies who suffered a similar fate during the last 
recession.  
It’s situations like these that present stock holders willing to think in the long term with 



a golden opportunity to make a profit. If they can purchase the shares when they are 
low, as in Fannie Mae’s case, less than 1/16 their value, they can sit back, fold their 
hands and wait for the recession to end. When the recession has ended they can sell their 
shares for a tidy profit, sit back and pat themselves on the back for a job well done. 
 
That doesn’t mean you should go out, find a company that’s failing and throw your life 
savings into their stock. That’s a recipe for disaster that many investors have fallen into 
over the years! This is a golden opportunity that definitely shouldn’t be allowed to pass 
you by, but there are a few things you should watch out for. 
 

1) First and foremost, when you’re choosing a company to invest in it’s essential 
that you choose one that’s going to weather the storm of the recession and 
bounce back when the  

  
time comes. If you sink your savings into a company and it goes under as a result of the 
recession you’re going to be no better off than you were before. To determine whether or 
not a company will survive to see a bright new future rather than being culled out when 
the recession separates the wheat from the chaff, answer the following questions: 
 

• How long have they been in business? Companies that have been in business for 
many years are unlikely to go under because of a simple recession-in fact, they’ve 
likely weathered many of them in their time. A company that’s already proven 
their staying power is an excellent choice of investment, and should definitely be 
given first consideration.  

 
• What do they do? Although companies that specialize tend to be movers and 

shakers when the economy is normal, if they are unable to expand and “macro” 
themselves (a topic we’ll talk about in greater detail in just a bit) to adjust to the 
changing economy they’re going to go under. If a company has not been able to 
expand and diversify, and if it doesn’t offer a product that people are guaranteed 
to need day after day and therefore are pretty much guaranteed to keep coming 
back for, it’s at a high risk for going under during the recession and should be 
given a wide berth.  

 
• Is their industry stable? Historically, there are certain industries that tend to fare 

better in a recession than others, and these should be given firm consideration 
when you’re expanding your portfolio. Utility stocks (telephone, electric, gas), 
food and “escapes” such as cigarettes, alcohol and gambling have a history of 
tremendous success when it comes to riding out a recession because these are 
the industries that most consumers deem necessities and will continue pumping 
their money into.  

 
• Is it a necessity? The industries listed above are stable choices during a recession 

because they are deemed to be necessities; however, if there is one industry that 
you can be sure is not going to go anywhere in the face of any kind of recession, 



it is the healthcare and pharmaceutical industry. Regardless of what the economy 
looks like, people are going to get sick and they’re going to need their medication 
to recover. This is a strong, stable choice for your portfolio, and it’s one that you 
can count on to bring in a steady, if not always remarkable, return.  

 
• What about gold? Gold isn’t going anywhere. If you’re looking for a safe, solid 

and low risk investment during a recession period, gold is an excellent choice. 
There is very little chance that the value of gold is going to depreciate rapidly, and 
it’s definitely not going anywhere.  

 
 

   



 
• Successful investing isn’t always just a matter of knowing what to invest in. Many 

times, it’s also a matter of knowing what not to invest in. There are certain 
industries that often bring about good returns when the stock market is high, but 
who are extremely risky during times of recession. Can you guess which 
industries those are? Right. Any industry that specializes in luxury services is 
going to take a hit when conscientious investors start counting their pennies, and 
as a result so are their stockholders. Good industries to avoid include airlines, 
luxury resorts, restaurants (unless they have been around for a while) and, of 
course, financial and lending institutions (who are likely to go under as their 
borrowers slip further and further into debt).  

 
• If you aren’t familiar with the process of investing the best thing you could do 

for yourself to ensure the continued growth and success of your investments is 
find a skilled financial counselor and/or investment broker to work with. Ideally, 
they’ll be able to look at a company’s past history and their current place on the 
market and let you know whether or not they are a good choice for investment. 
Choose your broker with care, however; the last thing you want is to see your 
hard work and cautious planning fall apart because your broker was overly 
ambitious and pushed you into an investment that was doomed to failure from 
the very beginning.  

 
2) Diversify. Regardless of how established a company is, there’s no way to positively 

predict how they are going to react in the event of a recession. Your mother always told 
you not to put all of your eggs in a single basket, and she was absolutely right. If you can 
spread your investments around a bit through several companies in a variety of 
industries you will stand a better chance of being able to profit from this recession. Even 
if the bottom falls out of one and it goes under as a result of the poor economy you will 
have the others to fall back on and ensure that you are never left holding absolutely 
nothing at the end of the day.  

 
Like real estate, investing in stocks now opens the door to the possibility of tremendous 
profits down the road. You may not be able to enjoy the same $100,000 gain you would have 
had you chosen to invest in houses rather than stocks, but you will enjoy a comfortable profit 
that will help carry you through on into the new economy. 
 
Picture this. Let’s say that you decided to take advantage of Fannie Mae’s current position and 
bout 4,000 shares of stock. (For the record, this is not something I recommend; Fannie Mae is 
simply a hypothetical example for the purpose of this book). At a dollar each, you’d be able to 
acquire the stocks for under $4,000. 
 
Not a bad day’s work, all in all. You set the stocks aside and forget about them as the recession 
draws to a close. Somehow Fannie Mae has managed to weather the recession, and because of it  

   



 
your stocks rise in value back to their original price of $16 apiece. That means that the stocks 
you purchased during the recession, the ones that you paid less then a dollar for, are now worth 
sixteen times their original value. That means that instead of the $4,000 worth of stock you 
thought you had, you’re now sitting on $64,000 worth of stock. 
 
That’s a $60,000 gain. $60,000, a year’s worth of salary for part of America’s citizens (two 
years’ worth for many) to get you started in your new life, all because you had the good sense 
to invest in the stock market when the selling price was low and the stocks were being 
agreeable. You saw the opportunity and you took it, and now you’re going to reap the rewards.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

   



 
part 2: and just getting by 
 
 
There are many ways to use an economic recession to improve your future and reap a profit; 
however, most of these methods require you to take a long term view on the effects of the 
recession, and to sit back and allow the poor economy to roll right over you. That’s a great 
attitude to take if you have hundreds of thousands of dollars sitting in the bank and can afford to 
wait the economy out; however, if you’re like most of the rest of us you’re operating on a tight 
budget even when the economy is booming! 
 
If you’re barely getting by when the economy is good, how on earth are you going to manage to 
keep your head above water when recession is flooding businesses from coast to coast? It can 
be done, if you’re smart enough and savvy enough to look for the hidden opportunities hiding 
behind every misfortune. 
 
recession proofing your job 
 
The first thing you want to do is protect your job. As I mentioned earlier, it’s going to be the 
small start-up companies who haven’t firmly embedded themselves into society that will feel 
the ax the fastest when a recession comes around. When people stop spending money, they’re 
going to be among the first companies to stop receiving it because they simply haven’t had time 
to dig in their roots. 
 
If you work for a company that’s going to feel very little effects as a result of a recession you 
have very little to worry about. Regardless of what company you work for, however, now is a 
great time to start making yourself indispensible. It’s simple fact that the employees that are the 
first to go when a company starts making lay-offs are the ones who aren’t deemed to be 
important enough to stay-sort of like acceptable loss in a war zone. Those employees have to go 
in order for the company to thrive. 
 
Making yourself an indispensible part of your company is the first step toward recession 
proofing your job. Even companies that are cutting down on their staff are going to hesitate to 
get rid of individuals who are essential to their company’s daily operations. This would be an 
excellent time to consider volunteering to take on extra work or become more actively 
involved in long term projects or contracts. 
 
If you can, involve yourself in several projects your company is working on (obviously without 
stretching yourself so thin that you can no longer do your job to the best of your ability). The 
more pies you have your fingers in, the more hesitant management will be to let you go. In times 
of recession companies may be cutting back on their employees, but that doesn’t mean that 
they’re going to be able to cut back on the amount of work they have to do. It just means that that 
work is going to be re-delegated. If you’re already actively involved in several ongoing projects  

   



 
the company will find it much easier to simply accord you extra responsibilities on these 
projects than to attempt to bring a new man up to speed. 
 
A heads up-this is NOT the time to attempt to apply for a promotion or a transfer, however 
promising that transfer may be. The minute you accept this type of move you become the new 
man on the block, and immediately become more vulnerable when the time comes to go 
through and decide who will go and who will stay. Right before the string of layoffs in 2007 
due to the termination of numerous government contracts one well known government agency 
had just opened a new department and moved a large quantity of their oldest and most 
experienced employees on over. Despite the fact that many of these employees had put in more 
time with the company than the management they were working under, because their 
department was “new” they were among the first to lose their jobs when the company started 
laying off. 
 
Attitude counts-a LOT. A recent article published by Fortune magazine stated that when 
management is trying to decide who will stay and who will go, often attitude and the employee’s 
ability to boost morale is as strong a determining factor as their ability to do their job. When the 
going gets tough, the tough have to get going. Remember, companies trying to stay on top during 
a recession are going to have higher expectations of their employees than ever before. The only 
way these employees are going to be able to meet those expectations is if they are able to keep 
their morale high. 
 
An employee who drags that morale down is going to quickly find themselves looking for 
another job. 
 
 
just in case  
 
Hopefully the economic recession isn’t going to impact your job-but that doesn’t mean you 
shouldn’t take precautions. You don’t want to wait until you’re holding your pink slip in hand 
and wondering how you’re going to make next month’s mortgage payment to start looking 
around for another job, and you don’t want to wait until you need something from them to touch 
base with your old bosses and co-workers and your friends and acquaintances that might be able 
to offer you work when the going gets rough. 
 
network 
 
It’s all about networking. If you know anything about real estate you know “location, location, 
location” is every agent’s mantra. (Right after “Buy low and sell high”.) A piece of property 
that’s within easy walking distance to schools, grocery stores and public transportation is going 
to be far more desirable than one that is miles away from everything, no matter how beautiful 
the location.  

   



 
The same thing applies to you when the time comes for you to find a job. That house in the 
middle of everything is going to sell much more quickly, and you, in the middle of a huge 
network of friends and potential employers, are going to be able to find work much more 
rapidly.  
If you’ve kept in touch with your bosses and associates, both past and present, you’ll not only 
probably already know who’s hiring and who’s not, you may have the inside track when it 
comes to finding another job. 
 
If you wait to get in touch with them until you’ve been laid off, however, you’re going to find 
yourself struggling. They’re going to know that the only reason you’re contacting them is 
because you’re hoping to get a job, and they’re going to look at you unfavorably-not only 
because you’re willing to use your friends that way in the first place, but that you would be 
caught so unprepared. They’re going to be far more concerned with their own affairs at that 
point than they are about yours. 
 
be visible 
 
No matter how much you’ve been looking forward to spending the next three weeks onboard a  
Carnival cruise ship, when your company starts making budget cuts is absolutely, positively 
not the time to take an extended vacation. You can’t show someone how valuable you are if 
you’re not there! When they sit down to review employee records and someone asks, “Hey, 
where’s…?” and someone else answers, “Oh, he’s on vacation...”-well, you can imagine where 
that conversation is going to go. 
 
That doesn’t mean you have to deprive yourself of a well earned week away from the office. 
If you tend to take your vacations in bulk (disappearing for two to three weeks at a time) this 
is a fine opportunity to spread those vacations out a little-a week here, three or four days there 
will give you a break while still keeping you in the corporate eye. No one expects you to work 
yourself to death (and if they do, they’ll never admit it in public). You just don’t want to take 
that vacation at a time when taking a little break could turn into an extended one-as in, 
permanently. 
 
Remember, the average recession in the United States only lasts eleven months. Giving up 
your extended vacation for a single year is a small price to pay for keeping your job…and your 
paycheck…and your 401K…and your health insurance…You get the picture. You can always 
enjoy that month in Aruba next year. 
 
offer suggestions on ways to save the company money 
 
In the middle of a recession even companies that have historically been very employee oriented 
are going to have to shift their focus from creating a great place to work to creating a way to trim 
the fat off of their budget while continuing to remain competitive in the marketplace and lure in  

   



 
consumers who would otherwise prefer to spend their money elsewhere. This is going to be their 
top priority! 
 
Because saving money while still continuing to make money is going to be a vital part of the 
company’s continued existence (and because it can be so difficult to do in an economy that 
thrives on the idea that you have to spend money to make money) an employee that can help 
them achieve that goal is going to instantly become one of the company’s greatest assets. 
You don’t dispose of assets that are generating a tangible return in the middle of a recession.  
Employees that can help a company move forward while at the same time preserving their 
bottom line are going to be worth their weight in gold in the eyes of the corporate bigwigs, 
and you can guarantee that these individuals are not going to be the ones standing in the 
unemployment line! 
 
Can’t come up with any clever suggestions to help your company cut its costs? Here’s 
some ideas to get you started: 
 

• Trim the fat on the office supplies. You’d be amazed at what the average office spends in 
pencils, paper and folders a month!  

 
• Find a way to go through and lower production costs without losing quality.  

 
• If you can discover a way to decrease the cost of transporting your products you will 

instantly become your office’s golden child! The increase in the cost of oil (and 
subsequently gasoline) has spurred an almost ludicrous increase in the cost of 
transporting goods, which in turn has forced companies to raise the price of their goods, 
which in turn is leading to the loss of business in the recessed economy as customers 
complain about the increase in the price of goods and take their business elsewhere.  

 
• New employee perks. Companies that don’t offer their employees any perks whatsoever 

usually don’t have employees for very long. Even the most unconcerned companies 
generally host a Christmas party or other annual event for the people that keep the 
wheels of their company turning, as well as a steady stream of incentives throughout the 
year to keep morale high and encourage greater productivity. If you can think of a steady 
stream of employee (and client) perks that will require the company to part with less 
money out of pocket you will be well on your way to establishing yourself as an 
invaluable member of your company’s team.  

 
keep your skills up to date 
 
It doesn’t matter what industry you happen to be in, sweeping changes in supply, demand and 
technology are going to require you to stay up to date with what’s happening in the field. If 
you’ve simply coasted along up until this point, grandfathering your way along while your co-  

   



 
workers went back to school, attended certification classes and furthered their education, 
you’re going to find yourself in a sticky situation in the middle of a recession. 
 
When preparing to weather a recession companies are going to consider the long term outlook 
for their company rather than the short term, which means that their priority when considering 
which employees are going to go and which ones are going to stay is finding high quality 
workers that are going to be able to help the company keep pushing forward in changing times. 
 
This is one of those times when that insignificant little piece of paper helps. 
 
Unless you have worked extensively with the technologies or programs that your company 
specializes in and know it inside, outside and backwards without the benefit of taking a class 
or two to show you how to do it, you’re going to find yourself pushed out of the way in favor 
of a younger employee who has taken the time to expand their horizons. 
 
Education counts. If you haven’t already, take this opportunity to see what kind of 
tuition reimbursement your company offers and what certifications are available in your 
field. 
 

there is no possible way taking this step will hurt 
you! 

 
Ideally, furthering your education will make your boss see what a valuable asset you are to your 

company and keep your job secure during these trying times; however, if your company still 
decides to let you go these certifications are going to look great on a resume when you go to find 
another job. Companies love ambitious, motivated employees as much as they love well 
educated, experienced ones, and by taking the initiative and obtaining these certifications without 
any nudging from your boss you’ll be proving yourself to be both. 
 
keep looking 
 
Walking around advertising the fact that you’re looking for another job never endears you to 
employers, but covertly doing so in the face of an economic recession and a possible lay-off is 
just good sense. By continuing to job hunt even though you already have a job you’ll be 
accomplishing several things: 
 

• First and foremost, you’ll be able to keep a weather eye on what’s coming available on 
the market-and with whom. Although you don’t want to be the new kid on the block 
when companies are looking to start cutting their payroll, if a favorable position 
becomes available with a company that stands a very good chance of weathering a 
recession while your company is almost guaranteed to cut your job in the next eight to 
twelve weeks, you’d be a fool not to snatch at the opportunity.   

 
 
 

   



 
It might mean taking a little bit of a chance, but the bottom line is that by doing so 
you’ll also be setting yourself up to be gainfully employed while your co-workers 
are standing in the unemployment line. 

 
 

• Secondly, you’ll be preparing yourself for change. If you’ve ever seen the 
children’s video Kung Fu Panda you’ll remember the infamous words of the 
immortal Master Oogway-“There is no good news or bad news. There is 
only news.” The determining factor in whether news is viewed as good or 
bad is precisely that-how you view it.  

 
If you look at a recession and a possible layoff as a stimulus for change (change 
that you can be prepared for if you make the effort) then you will have no 
problem when it comes time to say goodbye to the old and hello to the new. On 
the other hand, if you’re still rooted in the thought that the world is going to come 
to an end if you lose your job and have to go hunting for another one you’re going 
to find yourself mired in confusion and misery when you’re handed that pink slip-
a mucky place that is going to hold on to you until the consequences become all 
too obvious.  

 
 
 
 
 
if you do get laid off 
 
“When one door closes, another opens; but we often look so long and so regretfully upon the 
closed door that we do not see the one which has opened for us.” 
 
Alexander Graham Bell 
 
It started off as a regular morning. You got up, had your daily fix of caffeinated Columbian 
goodness, wolfed down a bagel sandwich from Dunkin Donuts on the road and strolled into 
your office with your briefcase in one hand and cell phone in the other-only to have the boss 
come by and tell you (without nearly enough regret) that you’ve been laid off and you only have 
two weeks to find another job. 
 
Unfortunately, hundreds of people are going to find themselves in this position as the economy 
continues to take a downturn. No matter how normal it may be, an economic recession is going 
to take a toll on its residents. At this point, you’re going to have two options. You can choose to 
flip your lid, like Milton in the movie Office Space, clinging desperately to your belief that the 
company could never really let you go because they can’t possibly function without you. Or 
you can choose to sadly pack up your stapler, your calculator and your top secret stash of 
Werther’s Originals that you’ve been hiding in your desk since last Christmas and move on. 
 

   



 
Studies show that Generation X and Y’ers entering today’s workplace have a far better chance 
of riding out an economic recession without suffering a major blow to their self esteem or their 
financial security than the baby boomers. Why? Because the thought of spending their entire 
adult lives working for the same company never occurred to them. They expect to switch jobs 
several times in their careers, hopping from opportunity to opportunity as it presented itself, and 
are more likely to look at a layoff as an opportunity to round out their resume in other areas than 
their older co-workers. 
 
This is who you want to be. You want to be that employee that looks at that pink slip and thinks,  
“Hmmm, maybe I’ll finally get the chance to try my hand at teaching college/coaching 
soccer/writing the next great American novel/etc.” No, the next year might not help you make 
great strides toward who you want to be when you grow up. Yes, you might find yourself living 
hand to mouth for a couple of months while you adapt to a new lifestyle and wait for the chance 
to slip back into the industry you intend to call your own. 
 
The point is, one way or another this too shall pass. Sooner or later the economy is going to kick 
back up, and you’ll be able to get on with the plans you had when you first took that job you 
were so worried about losing. The question is, how do you intend to spend that time in 
between? Do you want to spend it constantly sweating and worrying about how the recession is 
going to affect your financial situation? Or do you want to be able to grab the opportunity 
presented to you with both hands and say “Not a single second of a single minute of a single 
hour of a single day passed be by that I wasn’t looking for that open door!” 
 
keeping your business floating until the flood waters 
are gone 
 
If you’re the owner of a business you’re going to have a much more personal view of the effects 
of the economic recession, because it’s going to be your profit margin that’s beginning to show a 
loss. It’s times like these when many business owners find themselves wishing that they could 
go back to the days of being a mere employee, because then all they had to worry about was 
whether or not they were going to keep their job-not whether or not their investment was about 
to come crashing down around their heads and leave them in debt and bankrupt. 
 
The good news is that if you’re a business owner facing the inevitability of an economic 
recession you’re in a unique position to take advantage of it. An economic recession can be the 
savvy business owner’s best friend if you know how to use the opportunities that only present 
themselves in times of hardship like these. If you’re prepared to take the steps you need to take 
in order to make those opportunities a reality then you’re in a perfect opportunity to ensure 
that when all those other businesses out there are floundering yours continues to thrive.  
 
 
 
 

   



how low can you go? 
 
The first thing you have to remember is that an economic recession happens for a reason, and 
that reason is that people are trying to hold on to their money like they’re afraid the next Great 
Depression is waiting right around the corner for them. You’re not going to be able to pry that 
money out of your customers and clients with clever marketing strategies. They’re far too clever 
for that (or so they would like you to think). 
 
If you can’t get money out of them the old fashioned way, how are you going to keep your 
business afloat? By doing what businessmen and women have been doing for centuries to 
make sure that they stay on the top of their game. You’re going to undercut your competition! 
 
Think of it this way. If you only had fifty dollars in your pocket and you needed to buy a new 
lamp from your home, where would you be more likely to go to purchase that lamp? To an 
expensive retailer that specializes in high quality lamps and might have something that was only 
a little scratched or chipped for fifty dollars or your local Wal-Mart, where you can purchase a 
perfectly fine lamp for half that amount that will be more than serviceable until you have the 
money to buy something high quality that will last? 
 
If you’re looking at this and wondering why anyone would pass up the opportunity to get a once 
in a lifetime deal on a decent lamp you obviously haven’t looked at Wal-Mart’s financial reports 
lately. There’s a reason that Wal-Mart is one of the top retailers in the country, and it’s not 
because it offers high quality, one of a kind items. It’s because it offers mediocre, generic but 
necessary items cheap. 
 
Stores like Wal-Mart thrive in times of economic recession like this because even those shoppers 
who turned their nose up at the idea of shopping someplace so completely lacking in designer 
brand labels will view things a little differently when their budget doesn’t allow for them to 
continue living the lavish lifestyle to which they’ve grown accustomed. They are thrust into a 
position where they will dominate the retail market because they are able to offer a wide variety 
of the basic and not so basic necessities of daily living (like living room lamps) at a price 
dramatically lower than that of their competitors. 
 
You want to take a page out of Wal-Mart’s book. During an economic recession people are 
looking for ways they can save money, even if it means accepting slightly inferior quality 
products and services. If you can offer them top of the line products and services for a 
lower price than your competition, you will have done three things: 
 

1) Ensured that you have a steady stream of profit coming in at a time when most businesses 
are losing money. If you can convince these customers that you deserve to have their 
business you’ll be able to keep money flowing steadily into your pocket-and you better 
believe they’re going to tell their money-conscious friends.   

 
   



 
2) Stolen them away from your competition. Loyalty is a beautiful thing in the business 

world. As a general rule, when consumers find a provider or supplier that they are happy 
with they will continue to do business with them to continue enjoying that same smooth 
relationship…even if it means they have to spend a little extra.  

 
An economic recession takes loyalty like that and throws it out the window, because 
when you get down to it most people are far more worried about the state of their own 
pocketbook than they are about whether or not a company they happen to do business 
with stays in business. If you can offer your goods and services at a lower price than your 
competition you can rest assured that you’re going to be enjoying their business for a 
long time to come.  

 
3) You’ve cemented your future. As I mentioned above, consumers develop an incredible 

sense of loyalty for the providers of their goods and services when the experience has 
been good. By stepping in and offering them a great deal you’ve laid the foundation for 
building a fantastic relationship with your customers, and while you continue to offer 
them that same great deal you’re guaranteeing that even when the economy picks back 
up you’ll keep their business and their loyalty.  

 
 
Regardless of how dirty or underhanded it may feel, take the time to shop around and see what 
your competition is charging-then deliberately undercut them. Remember, all’s fair in love and 
war, and when it comes to helping your business through an economic recession it’s definitely 
a war. 
 
keep your business macro 
 
The number one thing that the shift to e-commerce has taught us is that with the huge amount of 
competition we face out on the market, if we want to have a chance at succeeding we need to 
specialize. Tackling a large niche is simply too risky, and you’re going to be facing so much 
competition that your consumers are going to walk away long before they know what you have 
to offer in favor of someone who clearly is going to be able to give them what they want. 
 
An economic recession is the exception to the rule. During an economic recession people’s 
primary motivation is going to be to save as much money as humanly possible, and while that 
recession is gradually weeding its way through your competition you want to be able to step 
in and pick up as many of the pieces as possible. 
 
What am I talking about? Let’s say that your business specializes in providing transportation 
services between the Greyhound station and the local universities of a major city. Good work if 
you can get it! Then an economic recession hits, and people are beginning to find it more  

   



 
economical to either walk or hop public transportation as opposed to maintaining and parking a 
car or calling a taxi. 
 
Suddenly you’re faced with a dilemma. There are literally hundreds of people every day 
leaving the Greyhound station for parts unknown in the city, and every one of those people 
needs a ride because they refuse to waste their precious money on private transportation. 
They’re not all college students, however, and they’re not going to be dependably heading 
between one university or another. 
 
What do you do? Do you simply allow this opportunity to pass you by, or do you expand 
your horizons a little? 
 
This is an excellent example of how an economic recession can help a business by subsequently 
driving to it a client base that it might not otherwise have had. There’s very little chance that 
any of these people would have been interested in hopping a ride to the local university unless 
they were headed someplace nearby, but if you were willing to spread your wings a little bit and 
provide transportation to various points throughout the city rather than simply the universities 
you could potentially open the door to quadrupling your profit margin. 
 
Your business will grow because it will become more macro, less specialized and more 
generalized in a nod to the need of the people around you. This is in direct opposition to what 
you’ve been told regarding the development of businesses in today’s economy, but guess 
what? 
 

A changing economy = A changing business 
 
If your business is going to survive this recession without lifelong consequences it can only do so 
if it is willing to change and adapt. Do you remember when we mentioned earlier about the need 
to become more diverse and put your fingers in more pies in your company in order to recession 
proof your job? Just because the quantity of providers decreases during a recession doesn’t mean 
that the need for the services go away. 
 
In making your business more generalized you’re only doing on a corporate schedule what others 
have done on a private one-you’re generalizing and putting your fingers in more pies. A 
corporate accountant will stretch out to encompass the company’s investments and serve as a 
personal financial counselor to the CEO to help the company take advantage of the opportunities 
offered by the stock market in light of the recession. A shuttle bus driver will extend their 
services to shuttle passengers all around the city. 
 
It’s all about becoming more macro and reaching out to markets that have previously been 
closed to you but which are now open due to a renewed need for the services you have to offer. 
The work is still there. The consumers are still there. The need is still there. The difference is 
that now you’re going to be the one to ride in and scoop it up.  

   



 
If you have any experience in investing you know that the key to successful investing is to 
maximize your profit margin (your ratio of cost to sale) as much as possible. In other words, 
you want to buy low and sell high! 
 
An economic recession provides you with a unique opportunity to do that, but you have to be a 
savvy enough investor to know what to do with yourself when you’re finished. One of the many 
downsides to an economic recession is that it inevitably causes the value of people’s assets to 
drop dramatically. Houses that were worth hundreds of thousands of dollars the year before will 
be lucky to sell for six figures. Stock prices will be down fifty five percent. 
 
This provides investors with the golden opportunity they’ve been looking for. As the 
recession drives the prices on these investments down lower than they’d ever go under normal 
circumstances investors are given the chance to swoop in like a knight in shining armor, scoop 
up these investments and then-wait. 
 
The biggest boon when it comes to economic recessions and business is that although it may 
take a few months (or years), sooner or later the economy is going to rebound. When that 
happens the value of all of those assets that weren’t worth anything during the recession is going 
to increase as well. At that point you’re going to be sitting on a gold mine! 
 
open yourself up to the possibility of an international 
market 
 
Prior to the advent and mass popularity of the Internet, engaging in international commerce 
was a huge and difficult proposition that required you to be able to vastly undercut their 
domestic suppliers, provide your own means of communication and transport of your product, 
and most importantly, develop the right network of contacts to open doors to an industry 
community that will allow you to justify the investment of exporting your goods and services 
overseas. 
 
And, of course, because the American economy placed such a high value on the U.S. dollar you 
had to convince these companies that they were justified in paying a higher price for your 
services than they would if they simple worked within their own borders-or at least their own 
continent. 
 
There have been several events that have changed this, and which have made opening your 
doors to an international community not just a desirable move but a necessary one. First and 
foremost, the Internet has connected companies all around the globe into a single network of 
industry providers. Once upon a time it was inconceivable that a company in the United States 
would be able to write a computer program for a company in Beijing and have it in their hands 
by suppertime. The Internet has made that possible, and made operating in an international 
community more lucrative and cost efficient than ever before.  

   



 
Unfortunately, the recessed economy in the U.S. has caused the relative value of the dollar 
to drop dramatically. Believe it or not, when you’re considering opening your doors to the 
international community this is actually going to work in your favor! 
 
A large part of the reason for the huge quantity of layoffs in the United States since the 
beginning of the recession is that U.S. companies have discovered a cheap labor base in 
companies overseas with a weaker economy. a company choosing to outsource its customer 
service support to the Philippines, for example, will pay those workers less than half of the 
minimum wage required by the U.S. government-and realistically, how many Americans are 
going to be willing to put in the time and effort required to succeed in corporate America 
for minimum wage in the first place? 
 
These employees don’t have to be paid vacation, or insurance, or retirement, or any of the other 
“perks” that companies are offering American workers in order to ensure their loyalty and 
services rather than losing them to another company that’s willing to provide them with that.  
Because of it companies are able to cut the costs of their payroll dramatically. When the 
company is already suffering from a reduction in profits due to an economic recession, saving 
those expenditures looks pretty good on their bottom line. 
 
You can make that same principle work for you. With the value of the dollar falling there is no 
longer such a dramatic difference between our pay rates and the rest of the world-and if you can 
take that reduced dollar value and combine it with the ability to offer your customers and clients 
a great deal on your goods and services you can place yourself in a position not just to be able 
to justify your services, but to give your clients a reason to prefer them. 
 
Top quality work at a bargain price!  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

   



part 3: a virtual treasure trove-the other hidden 
benefits of recession 
 
 
Economic recessions are a vital part of the economy, and they can play a huge role in helping 
you and your company look forward to a bright new future. These aren’t the only benefits of a 
recession though! Now that the heavy-duty stuff is out of the way, let’s take a second to look at 
some of the lighter benefits of a recession-the little day to day perks that will help you get 
through until the investment of your time and your money and your willingness to take the 
long term view pay off and you’re able to enjoy everything that recession has to offer. 
 
riding in style has never been so easy 
 
In Part I we talked about how the real estate market responded to recession, and how the 
freefalling values of the housing market presented investors with real promise. The good news 
is that stocks and houses aren’t the only things that tend to freefall in value when a recession 
happens! 
 
If you’ve been holding out on buying that convertible or SUV of your dreams, now is the time to 
do it. Along with houses, cars are selling for pennies on the dollar what you would have paid for 
them before the recession. This is especially true of luxury vehicles, vehicles with poor gas 
mileage or other cars that simply aren’t considered to be high quality commuting vehicles. 
These vehicles are so unpopular that they’re sitting around on lots right now gathering dust and 
waiting for someone to come take them home. 
 
Someone like you, perhaps? 
 
I’ll bet you never actually imagined that an economic recession could help you fulfill your 
dreams, did you? That’s just another of the hidden benefits of recession that no one talks about 
because they’re so busy hemming and hawing over the downsides. The simple fact of the matter 
is that an economic recession starts driving the prices back down of everything whose prices 
have been going up in the last few years in the face of an economic boom-and if you happened to 
take into consideration the fact that the price of gas is driving people to purchase small, 
functional commuting vehicles rather than luxury models or SUV gas guzzlers you find yourself 
with another golden opportunity staring you right in the face. 
 
For example, a used car lot somewhere out west recently posted on its website the SUVs that 
had been sitting on their lots for an extended period of time. These SUVs had originally sold for 
$25,000 (ish). They were now on sale for under $16,000 and still gathering dust. You can only 
imagine what they will eventually sell for as the economy continues to fall. Imagine being able 
to purchase an SUV that once upon a time would have sunk you far into debt for less than 50% 
of their original value. 
 

   



How can you argue with that? 
 
 
you can find anything secondhand-cheap 
 
When people are trying to save money rather than spend it they’re also trying to earn it, which 
means that secondhand sales abound. (Coincidentally, an economic recession is also a great time 
to be a pawnbroker.) If you’re looking for something, chances are good that somewhere out there 
someone is selling it. That encompasses everything from socks to hardware to little red wagons 
and back again. This is a prime time to take advantage of the number of secondhand 
opportunities that are going to be available and do some things that you’ve been putting off for a 
while now. 
 
What can you find secondhand? Virtually everything. Somehow, no matter how odd an object is 
there is inevitably someone somewhere who considered it to be an equally good investment, and 
now with an economic recession staring them in the face the need to get rid of the objects in 
question is almost overwhelming. That means that regardless of what you’re looking for, 
between the multitude of Goodwill, Salvation Army and consignment shops that about from 
coast to coast, it is bound to exist somewhere. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

   



 
the bottom line 
 
 
The bottom line is that when it comes to surviving-no, thriving-in the midst of an economic 
recession, it all comes down to thinking in the long term. You’re going to have to have the 
courage to take a chance where most people would tell you no chance should be taken and leave 
behind the expectations of instant gratification that plague so many people in today’s society 
and instead grab on to the opportunities presented courtesy of the economic recession with both 
hands. 
 
If you can have the courage to reach out and make those investments in the first place, and if you 
can have the patience and the perseverance to ride out the recession and eventually enjoy all of 
the benefits that the end of a recession inevitably brings, then you have what it takes to 
overcome the recession and survive, thrive and walk away with your pride, your bank account 
and your retirement fund firmly intact.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

   
 




