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01.  OUR COM PANY

 

 

W e s e l ec t  and acqui r e  SaaS B2B com pani es  i n Br az i l  and La t i n Am er i ca  W e a r e  a  l i qui di t y s ol ut i on f or  s t a r t ups  and a  va l ue  i nves t i ng a l t e r na t i ve  f or  our  i nves t or s  4 Nuvi ni :  An Ecos ys t em  of  Pr of i t abl e  SaaS B2B Com pani es

 

 



I NTRODUCTI ON W HAT W E DO W e i nves t  i n m ul t i  -  s ec t or  B 2 B SaaS com pani es ,  he l p t hem  s ca l e  and gr ow,  and r e i nves t  t he i r  pr of i t s  i nt o new va l ue  -  acc r e t i ve  acqui s i t i ons  — a  pr oven m ode l  us ed by gl oba l  pl ayer s  l i ke  CSU,  Vi t ec ,  and Roper  .  W HO ARE OUR TARGETS Ni che  -  l eadi ng SaaS com pani es  wi t h es t abl i s hed bus i nes s  m ode l s ,  s t r ong cas h f l ow,  and s i gni f i cant  gr owt h pot ent i a l  .  W HY ARE W E DI FFERENT W e acces s  under  -  t a r ge t ed com pani es  and depl oy capi t a l  e f f i c i ent l y t hr ough a  s pec i a l i zed,  l ong -  t e r m  -  f ocus ed t eam  .  5

 

 

OUR COM PANI ES 6 KEY FI NANCI AL HI GHLI GHTS +22, 400 CUSTOM ERS R$ 193 M M  NET REVENUES 2024A 13. 8 %  ORGANI C GROW TH 2024A 62. 1 %  GROSS PROFI T M ARGI N 024A R$ 51. 0 M M  ADJ USTED EBI TDA 2024A 26. 4%  ADJ USTED EBI TDA M ARGI N 2024A Di s cover  t he  i nnova t i ve  SaaS com pani es  i n our  por t f ol i o,  each s ol vi ng uni que  cha l l enges  ac r os s  La t i n Am er i ca  .

 

 



02.  I NVESTM ENT THESI S

 

 

1 2 3 4 5 Si zeabl e  TAM  i n a  f as t  -  gr owi ng and f r agm ent edm ar ke t  Pos i t i oned as  an M & A pl a t f or m  i n t he  SaaS s egm ent ,  wi t h r api d and e f f i c i ent  capi t a l  a l l oca t i on capabi l i t i e s  M ul t i  -  ve r t i ca l  por t f ol i o a l r eady i n pl ace  and a  r eady -  t o -  s ca l e  pl a t f or m  s uppor t ed by s ol i d va l ue  c r ea t i on s t r a t egy Seas oned m anagem ent  t eam  and s t r ong gover nance  s t andar ds  t o s uppor t  i nves t ed com pani es  Robus t  and t angi bl e  M & A pi pe l i ne  a l r eady m et i cul ous l y m apped t o ens ur e  i nor gani c  gr owt h 8 I NVESTM ENT THESI S

 

 



03.  LATAM  &  BRAZI LI AN SAAS M ARKET

 

 

Nuvi ni  Oper a t es  i n a  Si zeabl e  M ar ke t  ( 2)  Br az i l  Annua l  I T Spend La t i n Am er i ca  Annua l  I T Spend ( 3)  25 US$ 21. 4 bn 20 9 0 0 5 15 US$ 9. 2 bn 10 THE SAAS M ARKET HAS A SI ZABLE TAM  ( 1)  ,  AND NUVI NI  ADDRESSES I TS M AI N I NEFFI CI ENCI ES Sol vi ng Rea l  Day -  t o -  Day Pr obl em s  wi t h Long -  t e r m  Sol ut i ons  10 Sour ces :  ABES,  FGV,  St a t i s t a  Res ear ch Depar t m ent ,  Gar t ner ,  I DC | Not es :  ( 1)  TAM  s t ands  f or  Tot a l  Addr es s abl e  M ar ke t ;  ( 2)  Nuvi ni  cur r ent l y oper a t es  i n Br az i l  and i nt ends  t o expand i nt o La t i n Am er i ca ;  ( 3)  La t i n Am er i ca  cons i s t s  of  Sout h Am er i ca ,  Cent r a l  Am er i ca ,  M exi co,  and t he  Car i bbean i s l ands

 

 



LATI N AM ERI CA SAAS M ARKET SI ZE BY COUNTRY ( 2024)  STATI STI CS Br az i l  dom i na t es  t he  m ar ke t  wi t h a  45 %  s har e ,  f ol l owed by M exi co (  20 %  ) ,  Col om bi a  (  12 %  ) ,  Ar gent i na  (  8 %  ) ,  and Chi l e  (  5 %  )  .  Br az i l  *RESOURCE:  GRAND VI EW  RESEARCH 11 M exi co Col om bi a  Ar gent i na  Chi l e  Ot her s  Br az i l  44. 9%  M exi co 20. 1%  Col om bi a  12. 1%  Ot her s  9. 8%  Ar gent i na  7. 9%  Chi l e  5. 1%  Lat i n Am er i can SaaS com pani es  wi t h pr oven bus i nes s  m ode l s  have  oppor t uni t i es  t o expand beyond t he  r egi on,  pa r t i cul a r l y t o Nor t h Am er i ca  and Eur ope  .  The  La t i n Am er i ca  s of t war e  m ar ke t  gener a t ed a  r evenue  of  USD 39, 963. 9 m i l l i on i n 2024 .  Appl i ca t i on Sof t war e  i s  t he  m os t  l uc r a t i ve  t ype  s egm ent  r egi s t e r i ng t he  f as t es t  gr owt h dur i ng t he  f or ecas t  pe r i od .

 

 

$0 2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030 $5 $10 $15 $20 $4. 00 $4. 60 $6. 70 $5. 90 $5. 20 $7. 70 $9. 00 $10. 00 $13. 00 $11. 40 $14. 80 $16. 80 $19. 00 *BRAZI L SOFTW ARE AS A SERVI CE ( SAAS)  M ARKET,  2018 -  2030 ( US$M )  Revenue  i n USD m i l l i on $9, 215. 9 M ar ke t  r evenue  i n 2024 STATI STI CS $18, 969. 3 M ar ke t  r evenue  i n 2030 12. 1%  ( CAGR f r om  2025 t o 2030)  *RESOURCE:  GRAND VI EW  RESEARCH 12

 

 



04.  NUVI NI  OVERVI EW  &  TRACK RECORD

 

 

STRONG PORTFOLI O OF M ULTI  -  VERTI CAL SAAS SOLUTI ONS ALREADY I N PLACE 14

 

 



CONSOLI DATED FI NANCI AL HI GHLI GHTS ( ACCOUNTI NG BASE)  15

 

 

NUVI NI ’ S 2024 SUM M ARY Revenue  Gr owt h Acr os s  Por t f ol i o:  I nc r eas ed cus t om er  r e t ent i on and a  gr owi ng c l i ent  bas e  cont r i but ed t o t he  doubl e  -  di gi t  r evenue  gr owt h.  I m pr oved Cos t  M anagem ent :  Sa l es  and m ar ke t i ng expens es  decr eas ed by 11. 6% ,  dem ons t r a t i ng gr ea t e r  e  ffi  c i ency i n cus t om er  acqui s i t i on.  Enhanced Cas h Fl ow:  TheCom pany’ s  s t r ong ne t  cas h f r om  oper a t i ons  of  R$38. 6 m i l l i on f ur t her  s ol i di fies  i t s  abi l i t y t o f und f ut ur e  gr owt h i ni t i a t i ves .  Technol ogy and Pr oduc t Enhancem ent s :  Cont i nued i nves t m ent s  i n AI  -  dr i ven s ol ut i ons  and pl a t f or m  i m pr ovem ent s ,  a i m ed a t  de l i ve r i ng enhanced va l ue  t o cus t om er s .  Oper a t i ng Pr ofit :  R$16. 5 m i l l i on,  a  s i zeabl e  i m pr ovem ent  com par ed t o a  l os s  of  R$( 189. 2)  m i l l i on dur i ng t he  f ul l  year  of  2023.  Adj us t ed EBI TDA:  s i gni ficant l y I ncr eas ed by R$13. 1 m i l l i on t o R$57. 4 m i l l i on or  30%  when com par ed t o R$44. 3 m i l l i on dur i ng t he  f ul l  year  of  2023.  Ne t  Revenue :  R$193. 3 m i l l i on,  an i nc r eas e  of
R$24. 3 m i l l i on,  or  14. 4% ,  com par ed t o R$169. 0 m i l l i on f or  t he  f ul l  year  of  2023,  dr i ven m ai nl y by an i nc r eas e  i n SaaS s ubs cr i pt i on r evenue ,  i nc r eas ed cus t om er  r e t ent i on and a  gr owi ng c l i ent  bas e .  Ne t  Cas h f r om  Oper a t i ng Act i vi t i es :  R$38. 6 m i l l i on,  f ur t her  r e i nf or c i ng t he  Com pany’ s  abi l i t y t o gener a t e  s t r ong cas h flow f r om  i t s  gr owi ng oper a t i ons .  Oper a t i ona l  and St r a t egi c  16 Fi nanc i a l  M eas ur es

 

 



Net  Revenue  Br eakdown ( i n t hous ands  of  Br az i l i an r ea i s )  SaaS pl a t f or m  s ubs cr i pt i o Dat a  ana l yt i cs  s e r vi ce  Se t  -  up and s e r vi ce  Ot her  r evenue  Tot a l  ne t  oper a t i ng r evenue  2024 175, 120 9, 588 7, 267 1, 307 193, 282 2023 147, 986 11, 944 8, 147 908 168, 985 Δ %  18%  -  20%  -  11%  44%  14%  NET REVENUE BREAKDOW N AND SAAS M ETRI CS 17

 

 

RECONCI LI ATI ON OF NON -  GAAP FI NANCI AL M EASURES Sour ce :  NVNI  20 -  F f i l i ng 2025 18

 

 



Acces s  t o pr of i t abl e  SaaS com pani es  t ha t  VC/ PE f unds  have  not  hi s t or i ca l l y f ocus ed on Di ver s i f i ed por t f ol i o com pos ed of  cas h gener a t i ng and f as t  -  gr owi ng com pani es  19 W HY NUVI NI ?  VALUE PROPOSI TI ON FOR NUVI NI  I NVESTORS M ul t i  -  s egm ent  i nves t m ent  s t r a t egy wi t h f ocus  on f undam ent a l s

 

 

W HY NUVI NI ?  20 VALUE PROPOSI TI ON FOR SAAS B2B FOUNDERS Suppor t  t o de l i ve r  ( and exceed)  t he i r  bus i nes s  pl ans  Aut onom y t o f ounder s  who do not  pur s ue  t he  t r adi t i ona l  PE/ VC pa t h Li qui di t y f or  an i l l i qui d as s e t  wi t h ups i de  capt ur e  on ea r nout s  Oppor t uni t y t o gr ow t he  bus i nes s  wi t h M & A and par t i c i pa t e  i n a  t a l ent ed com m uni t y of  ent r epr eneur s

 

 



05.  PI PELI NE AND CLEARLY DEFI NED GROW TH I NI TI ATI VES

 

 

W ELL DEFI NED ACQUI SI TI ON CRI TERI A Tar ge t  Com pany Checkl i s t  Ant i c i pa t ed Acqui s i t i on St r uc t ur e  Acqui s i t i on of  m aj or i t y s t ake  a t  t he  t i m e  of  c l os i ng,  wi t h opt i on f or  100% ,  i n or der  t o a l i gn i nt e r es t  wi t h com pani es ' f ounder s .  Paym ent  can be  a  m i x,  be t ween cas h and/ or  s t ock No di s r upt i on of  cur r ent  oper a t i ons  pos t  acqui s i t i on 22

 

 



QUI CK AND EFFI CI ENT CAPI TAL ALLOCATI ON COM BI NED W I TH DI LI GENT M & A PROCESS 23

 

 

NUVI NI ’ S PLAYBOOK POST -  ACQUI SI TI ON Sour ce :  Nuvi ni  | Not e :  ( 1)  Cons i der s  t he  acqui s i t i on of  Ei ve  by Oncl i ck,  conc l uded i n Augus t ,  2022 24

 

 



06.  COM PS &  TEAM

 

 

NUVI NI  STANDS OUT AGAI NST I TS M AI N PEERS:  DEEP DI VE Nuvi ni  i s  s t i l l  i n t he  begi nni ng of  i t s  cons ol i da t i on s t r a t egy and pos i t i oned i n a  m ar ke t  wi t h hi gh gr owt h oppor t uni t i es ,  of f e r i ng s i gni f i cant  pot ent i a l  ups i de  i n t he  upcom i ng year s  Sour ces :  Nuvi ni ,  Com pani es  and Fac t s e t  ( 4Q2024)  | Not e :  ( 1)  Cons i der s  Adj us t ed EBI TDA M ar gi n;  ( 2)  Vi t ec ’ s  r es ul t  a r e  f r om  2023,  2024 da t a  i s  not  ava i l abl e .  26

 

 



W e ar e  a  s eas oned t eam  wi t h a  s t r ong t r ack r ecor d i n acqui r i ng and m anagi ng com pany por t f ol i os ,  e f f ec t i ve l y a l l oca t i ng capi t a l ,  and f os t e r i ng a  t hr i vi ng com m uni t y of  ent r epr eneur s

 

 

EXPERI ENCED M ANAGEM ENT TEAM  W I TH SOLI D TRACK -  RECORD I N THE I NDUSTRY Pi e r r e  Schur m ann Co -  Founder ,  CEO and Cha i r m an 30+ year s  exper i ence  as  f ounder  and i nves t or  of  t ech com pani es  +600 i nves t m ent s  i n B2B s t a r t ups  i n Br az i l  Pr evi ous l y CEO a t :  Lui z  Ant oni o Bus ne l l o Di r ec t or  20+ year s  of  ent r epr eneur s hi p exper i ence  and oper a t i ona l  exper i ence  Ent r epr eneur ,  t echnol ogi s t  and i nves t or  CoFounder  and Pr evi ous l y COO a t :  28 I nves t m ent  Com m i t t ee  M em ber s

 

 



Scot t  Kl os s ner  29 I nves t m ent  Com m i t t ee  M em ber s  SEASONED AND COM PLEM ENTARY BOARD OF DI RECTORS M ar ce l l o Gonça l ves  J oão Le i t e  M ar co Leone

 

 

THANK YOU Do you have  any ques t i ons ?  i r @ nuvi ni . co i r . nuvi ni . co

 




