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Item 7.01 Regulation FD Disclosure.

As previously announced, Titan Machinery Inc. (the "Company”) will host an Investor Day event on December 12, 2017 in New York City ("Investor Day”). The event is
expected to be webcast live starting at 9:30 a.m. Eastern time via a link posted in the Investor Relations section of the Company’s website at www.titanmachinery.com.

A copy of the Investor Day presentation is attached hereto as Exhibit 9.1 and is incorporated herein by reference. The Investor Day presentation materials will also be available
on the Investor Relations section of the Company’s website at www.titanmachinery.com.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits.
Exhibit No. Description

99.1 Investor Day Presentation dated December 12, 2017


http://www.irpass.com/profiles/investor/titanmachinerynasdaqinve.htm

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.

TITAN MACHINERY INC.
Date: December 12, 2017 By /s/ Mark Kalvoda
Mark Kalvoda

Chief Financial Officer
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Agenda
* Our Growth Journey — David Meyer, CEO

* Our Execution Model — BJ Knutson, COO

* Our CX Advantage — Jeff Bowman, CXO

* Qur Financial Foundation — Mark Kalvoda, CFO

i
.'H-,r. = .

TITAN
MACHINER

Power & Precision to Grow

“‘




- This presentation cont
tatements oontain rng\'t

nf.:h;g@aue Securities Litiga
r&glﬂnh include statements regarding Agriculture Construction mgtignal segment py
of cost-cutting measures i
3 prn]ec]iuns regarcllng
ons, and the expecte
@hﬂadﬁ'nen"s actual

¢ ngnd'lers.liiiqgs;a substantial di ¥ : i 313
Ities integrating acquired stores, industry supply levels, fluctuating agricultus constr ! wnﬁ&?}ﬁﬁﬁh
plemented performance es, the uncertainty and fl 1 r Hfﬁ]bm
nternational operations, gove al agriculture sa nal fluct J ns, dis pmon n,recewmg le -
ntur\f fnanclng, the success of our inventory effo ]
.be’diriﬁtah Machinery’s filings with the Securi > I
{ its business in a highl 'nnm anging en\r]rohment ﬂiccnrdmgw, new risk factars may arise. It is nat ible
mﬁl such risk factors, nor : of all such risk factors on Titan Machin ess or the extent to which any
ation of factors, may cause results to d 3 ment. Except as requi
chinery dlscla,l ms any obligation t update su i i sults of revisi any of the forward-looking
1 d herein to reflect future events or developments. Any forward- -locking stateme us in. ntation is based only on
1 vavanahle d speaks only as of the date on-which it is made. We underta ; to pi ly update any =
atement, whetherwrltten or oral, that mav be made from time to time, whether b

Non-GAAP Hnaﬁmfpsiﬁes
Within this presentation, the Company nﬁf;e&] 5
~ The sted n eSsUres are provided so thgl: i I that managem es the belief that it

nvestment mmmumtﬂhp pe y 2 rfgrrﬁa 3 ! being Wd'
on of this additional informatio oz , <

_ ?;;::.,,ﬁdw*_

TIT.
MACHINERY

Powitr & Precision to'Grow
.




TITAN
= MACHINERY

i ]

e

TITAN David Meyer
MACHINERY Chairman & CEO

Power & Precision to Grow




Serving Customers Who Feed & Build Our World
* Population growth driven by developing countries
* Continued urbanization and infrastructure build-out

* Growing middle class with demand for improved diet

TITAN
m’ 1950 1960 1970 1980 19590 2000 2o 2020
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THE GLOBAL AGRICULTURAL PRODUCTIVITY (GAP) INDEX™

Productivity Imperative ...

+ 2X output by 2050 . Y Sl

—— Projected Rats of TFP Growth
[Low-ingome Countrios)

* Productivity growth/gap | - <~ o
- - % / REQUIRED CURRENT CURRENT
* Mechanize & modernize Pl AT | e
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* Growing scale of farms 388352528888
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The Growing Role of Our Dealership

Purchase — An expanding set of machine & purchase options
Operation — Real-time machine control & data-driven optimization
Support — Increasingly complex components, systems & controls

Performance — Partnership for farm & jobsite profitability & growth
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Our Strong Partnershlp with CNH Industrlal

* Product innovation legacy and ongoing focus

* Global manufacturer with local field support

» Strong Ag and Construction brands |
* A shared commitment to customer success and growth




Key Advantages of Our Public Structure

* Capital — Access & Permanence

* Management — Talent & Continuity
ession — Stability & Longevity




Operating Income

Titan Growth Milestones .
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Ongoing Success Builton:
* Commitment to CUSTOMERS
» Strength of OUR TEAM |
* Focus on GROWTH

Excellence

L~ 01 Integrity
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Our Business Model: Delivering and Capturing
~ Create Sustainable Growth

* Customer
o Markets
o Solutions
o Experience

* Team
o Process & Resources
o People
o Partners

* Growth

o Profitability

o Market Share

o Stakeholder Returns

TITAN

MACHINERY
Power & Precision to _Grow
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Internatlonal footprint of 20
stores in Eastern Europe

Management depth,
expertise & systems to
| support growth
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Agriculture Segment
Growth Drivers

* Long-term economic factors

® Long-term growth in net farm
income |

= Improving diets in developing
markets i
* Compelling ROI for equipment |
purchases

* Titan’s scale supports market q
share growth

= New technologies require
sophisticated dealer support

= Capacity & capability leveraged

across extensive network of stores

* Dealer consolidation continues

TITAN
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Average Annual Net Farm Income 1980-20200)
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Large Equipment Dealer Groups by Brand in
North Americal?

1522 Bl Total Stores

Stores in Groups = 4
1132 1160 PS5
650
139 l 223

AGCO

lohn Deere Kubota

Would you consider
selling your dealership
in the next 3-5 years?




Construction Segment Crude Oil Production — January 2017
Growth Drivers |

* Energy industry in Titan footprint: Qil -
(ND 2M9), natural gas, coal ‘

* Construction activity in residential,
commercial and infrastructure ’ -

* Equipment used in Ag applications

B 550010« 18,200
B 350010< 15800 B -

Walue is nol available

* Leverage of Rental business
operating within retail stores

» Machine control systems potential to U.S. Construction Spending

maximize production

AZ CO

TITAN et
MACHINERY . ! Source: FMI Canstruction Qutlook, Q1 2017,
Power & Precision to Grow ) v e Figures represent spending in current US Dollars.
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Eastern European Growth

Leveraging Our Core Capabilities

Climate, soils, and crops similar to Titan NA footprint

Titan can provide NA machine technology to region

* Progressively higher level of product support required 2
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“Every one of these macﬁpgi;
tractors, have precision ag equi
particularly the combines and tk
‘can’t run anything without ther

- “Sooner or later, you're going to
break down or have downtime,
and it's all up to the dealer to get
things going as quick as they can.”

- -
- Wi e S

“I talk to other ~— - \
farmers about —
the service they

"
-

[ “Constantly keeping in

= touch is the biggest

. thing. Make sure you ~ B “..the machines are becoming more complex and

~__ stay in touch to our more things that, as a farmer, I’'m unable to fix,
needs and don’t just give . because everything is electronic and computer
lip service. Be proactive.” & controlled.”
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Store Consolidation

* Store Consolidation is a long-term trend in our Industry

* Leverage state-of-the-art service facilities, service technicians,
parts availability, precision farming and other expertise across
an area instead of relying on a single store

* Increased field service coverage, added parts drop locations,

and provided other incentives to retain customers
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Expert Team Operating Structure

| ‘ ‘ * Leveraging more experienced management with functional expertise
ﬂ ‘ across our footprint and industries
Ll

| * Centralizing key support functions to achieve better efficiency and arii
| consistency

il * Freeing up local store team to focus more on customer-facing sales and
| support activities and delivering a premium customer experience

* Our team is working together across functions and locations like never
before to serve customers and improve our execution
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Strong Partners That Perform for Our Customers

McCloskey, VESKSR  MacDon  Geriverorr

all i fakes!
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‘_Pgm;erfu!f:anﬂ_reliébté.‘eqt;liﬂmentgﬁ ;_'_.Z-;u - Strong brands, company, equipment, solutions...

with the most productive technology, Leading technology, precision, productivity...

supported by our dedicated and expert team, Unsurpassed commitment, expertise, teamwork...

helping customers simplify their work and grow. Best customer experience, simplicity, growth...
23




The Moments Multiplier

Customer Moments = Customer Experience = Brand Loyalty

Understanding Customers* & Multiplying Our Moments

® Priority Initiatives 4 =
= Success Factors Better — Connect and Perfect

] Perceived Barriers I " More — Integrate and Automate

* Buyer’s Journey * New - Inputs and Outcomes
= Decision Criteria

o g 14

*Spurce: Buyer Persona Institute




From Dirt to Decisions: Unearthing the Value

Trigger Detection Action Relationship
Transaction React Report Supplier
Interaction Monitor Prescribe Consultant
Operation Predict Decide Partner

TITAN
~ MACHINERY

Power & Precision to Grow
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Creating New Value Beyond the Iron
* B2B eCommerce — Predict & personalize with a 360° view
* Co-Equipment Management — Facilitate end-to-end process
* Expanded Precision Solutions — Optimize across all data streams

TITAN
L34 ¢ Farm/Jobsite Management — Integrated workflow, insights & tools

Power & Precision to Grow




TITAN
MACHINERY.
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Titan Moments: Bringing Titan’s power and precision to
customers in each moment to drive business growth

One Customer One Titan One Moment

Anticipate customer needs Leverage scale and Deliver proactive solutions
based on a data-driven view expertise across Titan’s that improve productivity
of transactions, interactions network to provide and profitability and

and operations premium support and CX simplify customer workflow
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Persistent Market Conditions ‘
Dampening Demand... |
Indexed Commodity Prices

* Agriculture — Low commodity .’
prices following record high ° i
equipment purchases

60

40

* Construction — Footprint al |
impacted by reduced oil
activity and Ag downturn

"ﬁ.fd' ]

Feb-16 Feb-17

Feb-14 Feb-15
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Revenues FY14 - FY1BE

(in billions)

52.2
$1.9
1.4
H

FY'l14 F'15 FY'le FY'L7 FY'IBE
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* International — Geopolitical
challenges in Ukraine

...Requires implementing
structural changes

TITAN
MACHINERY
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Operating Expenses Aligned
to Market Conditions

Operating Expense

! * Reduced by 28% or $80 ) 5300 80%
E million from FY14 to FY17 $250 5% |
* Restructuring optimizing o I I I 0% |

store coverage against costs g 65%

FY14 FY15 FY16 FY17 FyY18
(LT}

* All efforts focusing on
customer service

* Absorption rates ity i)

demonstrating
consistent improvement

B Operating Expenses == pAbsorption Rate'”

Quarterly Absorption Rates"

1Q 2Q 3Q 4Q

HFY14 FY15 mFY1le MFY17 EFY18




Inventory Reduction Resulting in Greater 4
Balance Sheet Efficiency

! TR - [ S Rae—— .
“,i 5B - Nearly 60% reduction in equipment inventory*

* Freeing up cash for alternative use

* Driving margin expansion and reduced carrying costs

* Near-term goal of ~2x turns with a path toward ~3x

B Used Inventory = New Inventory == |nventory Turns
25

Millions

TITAN w
MACHINERY FY18 |FY18 FY18

Power & Precision to Grow
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Utilizing Cash to Strengthen Our Balance Sheet

» S750M debt/liability reduction since FY14 driving significant
balance sheet improvement

* Positioned well to fund future capital needs

N Total Liabilities N Tangible Net Worth e Total Liabilities to Tangible Net Worth Ratio

Millions

~ MACHINERY ', .,
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* Improved Inventory Position

o Resulting in improved
equipment margins

o Lower floorplan/interest
expense

* Expense reductions

i o Structural reductions

- allow for operating
leverage when revenues
recover

PR R L N A

Rt

* Path toward improved EPS
exclusive of acquisitions

F Pq'.w:r'.f. Procision

3577 7

Foundation in Place for Improved Profitability

Assumptions

EPS $(0.15-0.25) $0.50 $2.00

*Exclusive of the charges associated with our restructuring activities in fiscal 2018,

Historical Equip Normal Market
Modellnx Margins & Current Conditions
Expense Structure

$1.5 Billion

$1.2 Billion

$1.2 Billion

(0.5)%

- Pre-Tax Margin
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Early Signs of Earnings Recovery

* Stabilizing revenues
* Improving equipment margins
¥« Reduction in operating and interest expense

——

o s el - o . e e

s Q3 Q3
(in millions of dollars, except per share) EY2018 | FY2017 Change

Total Revenue $330.3 $332.3 -0.6%

Gross Profit Margin 18.6% 17.6% +100 bps

Operating Expense Margin 15.2% 16.0% +80 bps

Floorplan & Other Interest Expense Margin | 1.2% 1.6% +40bps

Adjusted Diluted EPS) $0.20 | $(0.01) $+0.21

\\TITAN:.. .1
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Debt
Retirement

Continue de-levering
convertible debt and
floorplan payables

Capital Allocation

CAPEX and Working
Capital Flexibility

New & Existing
Dealerships

Opportunistic increases
in working capital needs

Strategic
M&A

Availability for selective
acquisitions and new
store openings




Titan Machinery is Well Positioned
for Future Growth

* Structural improvements drive greater
profitability at all levels of demand

* Continuous improvement efforts
enable future operating leverage as
revenues recover

* Balance sheet strength positions us e
for smart selective acquisitions, new T
store openings, and current footprint  Famhes e

Investments ATREN

*ﬁ_:\nﬂ
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* New Frontiers in Innovation
* Further Consolidation
* Expanded Service Opportunities
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Presentation Footnotes

| T
l [ e

(1) Absorption is calculated in a given period by dividing our gross profit from sales of parts, service and rental fleet activity (described as "Gross
Profit on Recurring Revenue” when used in reference to absorption discussions) for the period by the difference between (i) our operating expenses
(including interest on floorplan payable and rental fleet debt balances) and (i) our variable expense of sales commissions on equipment sales and
incentive compensation in the same period (such difference described as "Fixed Operating Expenses" when used in reference to Absorption
discussions).

(2) Adjusted Diluted EPS is a non-GAAP financial measure which has a directly comparable GAAP financial measure. The following slide provides
a reconciliation of this non-GAAP financial measure to the most directly comparable GAAP financial measure. This non-GAAP financial measure is
not meant to be considered a substitute for, or superior to, measures prepared in accordance with GAAP.

TITAN. = .-
“~MACHINERY
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Non-GAAP Reconciliation Tables (continued)

——— D e e————
Three Months Ended October 31,
2017 2016
Eamings (Loss) per Share - Diluted 3
s Eamings (Loss) per Share - Diluted s 011 $ 0.01 D
% Adjustments (1)
Impaiment 0.01 0.01
Gain on Repurchase of Senior Convertile Notes - (0.08)
Debt Issuance Cost Write-Off — 0.03
Gain on Insurance Recoveries — {0.03)
Total Pre-Tax Adjustments 0.12 {0.03)
Less: Tax Effect of Adjustments (2) 0.04 {0.01)
Plus: Income Tax Valuation Allowance 001 —
Total Non-GAAP Adjustments 0.08 {0.02)
Adjusted Eamings (Loss) per Share - Diluted s 020 § {0.01)

(1) Adjustments ane net of the impact of amounts attributabla to noncontrolling interests and allocated to participating securities.

12} The taut efect of adustmants was calculated using 2 35% tax rate for all U.S. retabed items. That rate was determined based on a 35% lederal statutory rate and no impact for stale tixkes Grven ouF valuabon alowancs against
stabe defesred tax assets, including nel operaling losses. Mo tax effect was recognized for foreign relaled items as all adpsimenis occurred in foreign junsdiclions thal have full valuation allowances on deferred tax assels.
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