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Item 7.01                                            Regulation FD Disclosure.
 
As previously announced, Titan Machinery Inc. (the "Company”) will host an Investor Day event on December 12, 2017 in New York City ("Investor Day”). The event is
expected to be webcast live starting at 9:30 a.m. Eastern time via a link posted in the Investor Relations section of the Company’s website at www.titanmachinery.com.

A copy of the Investor Day presentation is attached hereto as Exhibit 99.1 and is incorporated herein by reference. The Investor Day presentation materials will also be available
on the Investor Relations section of the Company’s website at www.titanmachinery.com.

Item 9.01                                            Financial Statements and Exhibits.
  
(d)   Exhibits.

 Exhibit No.  Description
 99.1  Investor Day Presentation dated December 12, 2017

http://www.irpass.com/profiles/investor/titanmachinerynasdaqinve.htm
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Investor Day Presentation dated December 12, 2017



Ti t an M achi ner y I nves t or  Day ​ Decem ber  12,  2017​ ​



 

Agenda ​ •  Our  Gr owt h J our ney – Davi d M eyer ,  CEO​ •  Our  Execut i on M odel  – BJ  Knut s on,  COO​ •  Our  CX Advant age  – J e f f  Bowm an,  CXO​ •  Our  Fi nanc i a l  Founda t i on – M ar k Kal voda ,  CFO​ 2​ ​



 

Lega l  Di s c l a i m er s ​ For war d- Looki ng St a t em ent s ​ Thi s  pr es ent a t i on cont a i ns  " f or war d- l ooki ng s t a t em ent s ”  wi t hi n t he  m eani ng of  t he  f eder a l  s ecur i t i e s  l aws .  St a t em ent s  about  our  be l i e f s  and expec t a t i ons  and ​ s t a t em ent s  cont a i ni ng t he  wor ds  " m ay, ”  " coul d, ”  " woul d, ”  " s houl d, ”  " be l i eve , ”  " expec t , ”  " ant i c i pa t e , ”  " pl an, ”  " es t i m at e , ”  " t a r ge t , ”  " pr oj ec t , ”  " i nt end”  and ​ s i m i l a r  expr es s i ons  m ay cons t i t ut e  f or war d- l ooki ng s t a t em ent s .  Except  f or  hi s t or i ca l  i nf or m at i on cont a i ned her e i n,  t he  s t a t em ent s  i n t hi s  pr es ent a t i on a r e  ​ f or war d- l ooki ng and m ade  pur s uant  t o t he  s a f e  har bor  pr ovi s i ons  of  t he  Pr i va t e  Secur i t i e s  Li t i ga t i on Ref or m  Act  of  1995.  For war d- l ooki ng s t a t em ent s  m ade  ​ he r e i n,  whi ch i nc l ude  s t a t em ent s  r egar di ng Agr i cul t ur e ,  Cons t r uc t i on and I nt e r na t i ona l  s egm ent  per f or m ance  expec t a t i ons ,  i nvent or y l eve l s ,  agr i cul t ur a l  and ​ m acr o- econom i c  t r ends ,  e f f ec t s  of  cos t - cut t i ng m eas ur es  and r ea l i gnm ent  i ni t i a t i ves ,  r ent a l  f l ee t  s i ze ,  t he  ba l ance  s hee t  e f f ec t s  of  our  cas h f l ow f r om  ​ oper a t i ons ,  m ode l i ng
as s um pt i ons ,  pr oj ec t i ons  r egar di ng agr i cul t ur a l  pr oduc t i on l egi s l a t i on and changes  t o t ax pol i cy,  and i ncom e,  gr owt h,  oper a t i ng expens e ,  ​ cas h f l ow,  and pr of i t abi l i t y expec t a t i ons ,  and t he  expec t ed r es ul t s  of  oper a t i ons  f or  t he  f i s ca l  year  endi ng J anuar y 31,  2017,  i nvol ve  known and unknown r i s ks  ​ and uncer t a i nt i es  t ha t  m ay caus e  Ti t an M achi ner y’ s  ac t ua l  r es ul t s  i n cur r ent  or  f ut ur e  per i ods  t o di f f e r  m at e r i a l l y f r om  f or ecas t ed r es ul t s .  The  Com pany’ s  r i s ks  ​ and uncer t a i nt i es  i nc l ude ,  am ong ot her  t hi ngs ,  a  s ubs t ant i a l  dependence  on a  s i ngl e  di s t r i but or ,  t he  cont i nued ava i l abi l i t y of  or gani c  gr owt h and acqui s i t i on ​ oppor t uni t i es ,  pot ent i a l  di f f i cul t i es  i nt egr a t i ng acqui r ed s t or es ,  i ndus t r y s uppl y l eve l s ,  f l uc t ua t i ng agr i cul t ur e  and cons t r uc t i on i ndus t r y econom i c  condi t i ons ,  ​ t he  s ucces s  of  r ecent l y i m pl em ent ed per f or m ance  i m pr ovem ent  i ni t i a t i ves ,  t he  uncer t a i nt y and f l uc t ua t i ng condi t i ons  i n t he  capi t a l  and c r edi t  m ar ke t s ,  ​ di f f i cul t i es  i n conduc t i ng i nt e r na t i ona l  oper a t i ons ,  gover nm ent a l  agr i cul t ur e

pol i c i es ,  s eas ona l  f l uc t ua t i ons ,  c l i m at e  condi t i ons ,  di s r upt i on i n r ece i vi ng am pl e  ​ i nvent or y f i nanc i ng,  t he  s ucces s  of  our  i nvent or y e f f or t s  and i ncr eas ed com pet i t i on i n t he  geogr aphi c  a r eas  s e r ved.  Thes e  and ot her  r i s ks  a r e  m or e  f ul l y ​ des c r i bed i n Ti t an M achi ner y’ s  f i l i ngs  wi t h t he  Secur i t i e s  and Exchange  Com m i s s i on,  i nc l udi ng t he  Com pany’ s  m os t  r ecent l y f i l ed Annua l  Repor t  on For m  10- K.  ​ Ti t an M achi ner y conduc t s  i t s  bus i nes s  i n a  hi ghl y com pet i t i ve  and r api dl y changi ng envi r onm ent .  Accor di ngl y,  new r i s k f ac t or s  m ay a r i s e .  I t  i s  not  pos s i bl e  f or  ​ m anagem ent  t o pr edi c t  a l l  s uch r i s k f ac t or s ,  nor  t o as s es s  t he  i m pac t  of  a l l  s uch r i s k f ac t or s  on Ti t an M achi ner y’ s  bus i nes s  or  t he  ext ent  t o whi ch any i ndi vi dua l  ​ r i s k f ac t or ,  or  com bi na t i on of  f ac t or s ,  m ay caus e  r es ul t s  t o di f f e r  m at e r i a l l y f r om  t hos e  cont a i ned i n any f or war d- l ooki ng s t a t em ent .  Except  as  r equi r ed by ​ appl i cabl e  l aw,  Ti t an M achi ner y di s c l a i m s  any obl i ga t i on t o upda t e  s uch f ac t or s  or  t o publ i c l y announce  r es ul t s  of  r evi s i ons  t o any
of  t he  f or war d- l ooki ng ​ s t a t em ent s  cont a i ned her e i n t o r e f l ec t  f ut ur e  event s  or  deve l opm ent s .  Any f or war d- l ooki ng s t a t em ent  m ade  by us  i n t hi s  pr es ent a t i on i s  bas ed onl y on ​ i nf or m at i on cur r ent l y ava i l abl e  t o us  and s peaks  onl y as  of  t he  da t e  on whi ch i t  i s  m ade .  W e under t ake  no obl i ga t i on t o publ i c l y upda t e  any ​ f or war d- l ooki ng s t a t em ent ,  whe t her  wr i t t en or  or a l ,  t ha t  m ay be  m ade  f r om  t i m e  t o t i m e ,  whe t her  as  a  r es ul t  of  new i nf or m at i on,  ​ f ut ur e  deve l opm ent s  or  ot her wi s e . ​ Non- GAAP Fi nanc i a l  M eas ur es  ​ W i t hi n t hi s  pr es ent a t i on,  t he  Com pany m akes  r e f e r ence  t o ce r t a i n adj us t ed f i nanc i a l  m eas ur es ,  whi ch have  di r ec t l y com par abl e  GAAP f i nanc i a l  m eas ur es .  ​ Thes e  adj us t ed m eas ur es  a r e  pr ovi ded s o t ha t  i nves t or s  have  t he  s am e f i nanc i a l  da t a  t ha t  m anagem ent  us es  wi t h t he  be l i e f  t ha t  i t ​ wi l l  a s s i s t  t he  i nves t m ent  com m uni t y i n pr oper l y as s es s i ng t he  under l yi ng per f or m ance  of  t he  Com pany f or  t he  per i ods  be i ng r epor t ed.  ​ The  pr es ent a t i on of  t hi s  addi t i ona l  i nf or m at i on i s  not  m eant  t o be  cons i der ed a

s ubs t i t ut e  f or ,  or  s uper i or  t o,  m eas ur es  pr epar ed i n accor dance  ​ wi t h GAAP.  I nves t or s  a r e  encour aged t o r evi ew t he  r econc i l i a t i ons  of  adj us t ed f i nanc i a l  m eas ur es  us ed i n t hi s  pr es ent a t i on t o t he i r  m os t  di r ec t l y com par abl e  ​ GAAP f i nanc i a l  m eas ur es  as  pr ovi ded wi t h t he  Non- GAAP Reconc i l i a t i on Tabl es  pr ovi ded i n t hi s  pr es ent a t i on.  ​ I ndus t r y I nf or m at i on​ I nf or m at i on r egar di ng m ar ke t  and i ndus t r y s t a t i s t i cs  cont a i ned i n t hi s  pr es ent a t i on i s  bas ed on i nf or m at i on ava i l abl e  t o us  t ha t ​ we  be l i eve  i s  accur a t e .  ​ 3 ​ ​



 

Davi d M eyer ​ Cha i r m an &  CEO​ 4​ ​



 

Ser vi ng Cus t om er s  W ho Feed &  Bui l d Our  W or l d​ •  Popul a t i on gr owt h dr i ven by deve l opi ng count r i es  ​ •  Cont i nued ur bani za t i on and i nf r as t r uc t ur e  bui l d- out ​ •  Gr owi ng m i ddl e  c l as s  wi t h dem and f or  i m pr oved di e t ​ 5 ​ ​



 

Pr oduc t i vi t y I m per a t i ve ​ •  2X out put  by 2050​ •  Pr oduc t i vi t y gr owt h/ gap ​ •  M echani ze  &  m oder ni ze ​ •  Gr owi ng s ca l e  of  f a r m s ​ Sour ce :  Gl oba l  Har ves t  I ni t i a t i ve ,  2016 GAP Repor t  ​ 6 ​ ​



 

The  Gr owi ng Rol e  of  Our  Dea l e r s hi p​ •  Pur chas e  – An expandi ng s e t  of  m achi ne  &  pur chas e  opt i ons ​ •  Oper a t i on – Rea l - t i m e  m achi ne  cont r ol  &  da t a - dr i ven opt i m i za t i on ​ •  Suppor t  – I ncr eas i ngl y com pl ex com ponent s ,  s ys t em s  &  cont r ol s ​ •  Per f or m ance  – Par t ner s hi p f or  f a r m  &  j obs i t e  pr of i t abi l i t y &  gr owt h​ 7 ​ ​



 

Our  St r ong Par t ner s hi p wi t h CNH I ndus t r i a l ​ •  Pr oduc t  i nnova t i on l egacy and ongoi ng f ocus ​ •  Gl oba l  m anuf ac t ur e r  wi t h l oca l  f i e l d s uppor t ​ •  St r ong Ag and Cons t r uc t i on br ands ​ •  A s har ed com m i t m ent  t o cus t om er  s ucces s  and gr owt h ​ 8 ​ ​



 

Key Advant ages  of  Our  Publ i c  St r uc t ur e ​ •  Capi t a l  – Acces s  &  Per m anence ​ •  M anagem ent  – Ta l ent  &  Cont i nui t y​ •  Succes s i on – St abi l i t y &  Longevi t y​ 9 ​ ​



 

1980 Today2000 2002- 2003 2007 2009 2011 2013​ I ndus t r y Leader s hi p​ 1s t  Cons t r uc t i on St or es  1​ s t  I nt e r na t i ona l  St or es ​ $1B Revenue  $2B RevenueI PO:  TI TNI ncor por a t ed​ 1989​ 1s t  Acqui s i t i on​ Capi t a l i za t i on​ 95 St or es ​ Cons ol i da t i on Gr owt h I m pr ovem ent ​ E& Y Ent r epr eneur  of  ​ Year  &  VC Awar ds ​ Ti t an Gr owt h M i l es t ones ​ 10​ ​



 

Ongoi ng Succes s  Bui l t  on: ​ •  Com m i t m ent  t o CUSTOM ERS​ •  St r engt h of  OUR TEAM ​ •  Focus  on GROW TH​ 11​ ​



 

BJ  Knut s on​ Chi e f  Oper a t i ng Of f i ce r ​ 12​ ​



 

Our  Bus i nes s  M odel :  De l i ver i ng and Capt ur i ng Val ue  t o ​ Cr ea t e  Sus t a i nabl e  Gr owt h​ •  Cus t om er ​ o M ar ke t s ​ o Sol ut i ons ​ o Exper i ence ​ •  Team ​ o Pr oces s  &  Res our ces ​ o Peopl e ​ o Par t ner s ​ •  Gr owt h​ o Pr of i t abi l i t y​ o M ar ke t  Shar e ​ o St akehol der  Re t ur ns ​ 13​ ​



 

12% ​ 61% ​ 27% ​ 66% ​ 19% ​ 10% ​ 5% ​ Equi pm ent ​ Cons t r uc t i on​ Agr i cul t ur e ​ Pa r t s ​ Se r vi ce ​ Rent a l ​ FY17 Revenue ​ by Segm ent ​ FY17 Revenue ​ by Sour ce ​ I nt e r na t i ona l ​ Ter r i t or y Snaps hot ​ •  Cont i guous  ne t wor k of  75 ​ NA s t or es : ​ �  Hi ghl y pr oduc t i ve  f a r m i ng ​ r egi on​ � Vas t  cons t r uc t i on f oot pr i nt  ​ f r om  Canada  t o M exi co ​ •  I nt e r na t i ona l  f oot pr i nt  of  20 ​ s t or es  i n Eas t e r n Eur ope ​ •  M anagem ent  dept h,  ​ exper t i s e  &  s ys t em s  t o ​ s uppor t  gr owt h​ •  Exper t  Team  m odel  t ha t  ​ s uppor t s  s ca l e  &  cus t om er  ​ f ocus ​ 14​ ​



 

Agr i cul t ur e  Segm ent  ​ Gr owt h Dr i ver s ​ •  Long- t e r m  econom i c  f ac t or s ​ �  Long- t e r m  gr owt h i n ne t  f a r m  ​ i ncom e ​ �  I m pr ovi ng di e t s  i n deve l opi ng ​ m ar ke t s ​ •  Com pel l i ng ROI  f or  equi pm ent  ​ pur chas es ​ •  Ti t an’ s  s ca l e  s uppor t s  m ar ke t  ​ s ha r e  gr owt h​ �  New t echnol ogi es  r equi r e  ​ s ophi s t i ca t ed dea l e r  s uppor t ​ �  Capac i t y &  capabi l i t y l ever aged ​ ac r os s  ext ens i ve  ne t wor k of  s t or es ​ •  Dea l e r  cons ol i da t i on cont i nues  W oul d you cons i der  ​ s e l l i ng your  dea l e r s hi p ​ i n t he  next  3- 5 year s ? ​ Yes ​ 46% ​ M aybe ​ 28% ​ No​ 26% ​ 1825​ 1522​ 1100​ 650573​ 1132​ 139 222​ 0 ​ 500​ 1000​ 1500​ 2000​ CNH/ NH J ohn Deer e  Kubot a  AGCO​ Tot a l  St or es ​ St or es  i n Gr oups  > 4​ Aver age  Annua l  Net  Far m  I ncom e 1980- 2020( 1) ​ Lar ge  Equi pm ent  Dea l e r  Gr oups  by Br and i n ​ Nor t h Am er i ca ( 2) ​ Ag Dea l e r  I ndus t r y St udy( 3) ​ 15​ ​



 

Cons t r uc t i on Segm ent  ​ Gr owt h Dr i ver s ​ •  Ener gy i ndus t r y i n Ti t an f oot pr i nt :  Oi l  ​ ( ND 2nd) ,  na t ur a l  gas ,  coa l ​ •  Cons t r uc t i on ac t i vi t y i n r es i dent i a l ,  ​ com m er c i a l  and i nf r as t r uc t ur e ​ •  Equi pm ent  us ed i n Ag appl i ca t i ons ​ •  Lever age  of  Rent a l  bus i nes s  ​ oper a t i ng wi t hi n r e t a i l  s t or es ​ •  M achi ne  cont r ol  s ys t em s  pot ent i a l  t o ​ m axi m i ze  pr oduc t i on​ Sour ce :  U. S.  Ener gy I nf or m at i on Adm i ni s t r a t i on​ Cr ude  Oi l  Pr oduc t i on – J anuar y 2017​ Sour ce :  FM I  Cons t r uc t i on Out l ook,  Q1 2017.  ​ Fi gur es  r epr es ent  s pendi ng i n cur r ent  US Dol l a r s . ​ Res i dent i a l  Non- Res i dent i a l  Non- bui l di ng St r uc t ur es ​ 0 ​ 200​ 400​ 600​ 800​ 1000​ 1200​ 1400​ 1600​ U. S.  Cons t r uc t i on Spendi ng​ 0 ​ 100​ 200​ 300​ 400​ 500​ 600​ 700​ 800​ 900​ 1000​ 1100​ AZ CO I A M N M T NE NM  ND SD W I  W Y​ 2017 For ecas t  $3. 9B​ 2018 For ecas t  $4. 1B​ Rent a l  M ar ke t  For ecas t ​ CE &  I ndus t r i a l  Equi pm ent ​ 16​ ​



 

Eas t e r n Eur opean Gr owt h ​ Oppor t uni t i es ​ Lever agi ng Our  Cor e  Capabi l i t i e s ​ •  Cl i m at e ,  s oi l s ,  and c r ops  s i m i l a r  t o Ti t an NA f oot pr i nt ​ •  Ti t an can pr ovi de  NA m achi ne  t echnol ogy t o r egi on​ •  Pr ogr es s i ve l y hi gher  l eve l  of  pr oduc t  s uppor t  r equi r ed​ •  Cus t om er  need f or  pr ec i s i on t echnol ogy r api dl y i nc r eas i ng​ 17​ ​



 

" I  t a l k t o ot her  ​ f a r m er s  about  ​ t he  s e r vi ce  t hey ​ ge t . ”  ​ " …t he  m achi nes  a r e  becom i ng m or e  com pl ex and ​ m or e  t hi ngs  t ha t ,  a s  a  f a r m er ,  I ’ m  unabl e  t o f i x,  ​ becaus e  ever yt hi ng i s  e l ec t r oni c  and com put e r  ​ cont r ol l ed. ” ​ " Cons t ant l y keepi ng i n ​ t ouch i s  t he  bi gges t  ​ t hi ng.  M ake  s ur e  you ​ s t ay i n t ouch t o our  ​ needs  and don’ t  j us t  gi ve  ​ l i p s e r vi ce .  Be  pr oac t i ve . ”  ​ " Ever y one  of  t hes e  m achi nes  t oday,  even t he  ​ t r ac t or s ,  have  pr ec i s i on ag equi pm ent  on i t ,  but  ​ pa r t i cul a r l y t he  com bi nes  and t he  s pr ayer s ,  you ​ can’ t  r un anyt hi ng wi t hout  t hem . ” ​ " Sooner  or  l a t e r ,  you'r e  goi ng t o ​ br eak down or  have  downt i m e ,  ​ and i t 's  a l l  up t o t he  dea l e r  t o ge t  ​ t hi ngs  goi ng as  qui ck as  t hey can. ”  ​ 18​ ​



 

St or e  Cons ol i da t i on​ •  St or e  Cons ol i da t i on i s  a  l ong- t e r m  t r end i n our  I ndus t r y ​ •  Lever age  s t a t e - of - t he- a r t  s e r vi ce  f ac i l i t i e s ,  s e r vi ce  t echni c i ans ,  ​ pa r t s  ava i l abi l i t y,  pr ec i s i on f a r m i ng and ot her  exper t i s e  ac r os s  ​ an a r ea  i ns t ead of  r e l yi ng on a  s i ngl e  s t or e ​ •  I nc r eas ed f i e l d s e r vi ce  cover age ,  added par t s  dr op l oca t i ons ,  ​ and pr ovi ded ot her  i ncent i ves  t o r e t a i n cus t om er s ​ 19​ ​



 

Exper t  Team  Oper a t i ng St r uc t ur e ​ •  Lever agi ng m or e  exper i enced m anagem ent  wi t h f unc t i ona l  exper t i s e  ​ ac r os s  our  f oot pr i nt  and i ndus t r i es ​ •  Cent r a l i z i ng key s uppor t  f unc t i ons  t o achi eve  be t t e r  e f f i c i ency and ​ cons i s t ency​ •  Fr ee i ng up l oca l  s t or e  t eam  t o f ocus  m or e  on cus t om er - f ac i ng s a l es  and ​ s uppor t  ac t i vi t i e s  and de l i ver i ng a  pr em i um  cus t om er  exper i ence ​ •  Our  t eam  i s  wor ki ng t oge t her  ac r os s  f unc t i ons  and l oca t i ons  l i ke  never  ​ be f or e  t o s e r ve  cus t om er s  and i m pr ove  our  execut i on ​ 20​ ​



 

St r ong Par t ner s  Tha t  Per f or m  f or  Our  Cus t om er s ​ 21​ ​



 

J e f f  Bowm an​ Chi e f  Exper i ence  Of f i ce r ​ 22​ ​



 

Power f ul  and r e l i abl e  equi pm ent , ​ wi t h t he  m os t  pr oduc t i ve  t echnol ogy, ​ s uppor t ed by our  dedi ca t ed and exper t  t eam , ​ he l pi ng cus t om er s  s i m pl i f y t he i r  wor k and gr ow. ​ St r ong br ands ,  com pany,  equi pm ent ,  s ol ut i ons … ​ Leadi ng t echnol ogy,  pr ec i s i on,  pr oduc t i vi t y… ​ Uns ur pas s ed com m i t m ent ,  exper t i s e ,  t eam wor k… ​ Bes t  cus t om er  exper i ence ,  s i m pl i c i t y,  gr owt h… ​ 23​ ​



 

The  M om ent s  M ul t i pl i e r ​ M ul t i pl yi ng Our  M om ent s ​ �  Bet t e r  – Connec t  and Per f ec t ​ �  M or e  – I nt egr a t e  and Aut om at e ​ �  New – I nput s  and Out com es ​ Cus t om er  M om ent s  �  Cus t om er  Exper i ence  �  Br and Loya l t y​ Under s t andi ng Cus t om er s *​ �  Pr i or i t y I ni t i a t i ves ​ �  Succes s  Fac t or s ​ �  Per ce i ved Bar r i e r s ​ �  Buyer ’ s  J our ney​ �  Dec i s i on Cr i t e r i a ​ *Sour ce :  Buyer  Per s ona  I ns t i t ut e ​ 24​ ​



 

Fr om  Di r t  t o Dec i s i ons :  Unear t hi ng t he  Val ue ​ Re l a t i ons hi p​ Suppl i e r ​ Cons ul t ant ​ Pa r t ner ​ Tr i gger ​ Tr ans ac t i on​ I nt e r ac t i on​ Oper a t i on​ De t ec t i on​ Reac t ​ M oni t or ​ Pr edi c t ​ Ac t i on​ Repor t ​ Pr es c r i be ​ Dec i de ​ 25​ ​



 

Cr ea t i ng New Val ue  Beyond t he  I r on​ •  B2B eCom m er ce  – Pr edi c t  &  per s ona l i ze  wi t h a  360°  vi ew​ •  Co- Equi pm ent  M anagem ent  – Fac i l i t a t e  end- t o- end pr oces s ​ •  Expanded Pr ec i s i on Sol ut i ons  – Opt i m i ze  ac r os s  a l l  da t a  s t r eam s ​ •  Far m / J obs i t e  M anagem ent  – I nt egr a t ed wor kf l ow,  i ns i ght s  &  t ool s ​ 26​ ​



 

Ti t l e ​ One  Cus t om er  One  Ti t an One  M om ent ​ Ant i c i pa t e  cus t om er  needs  ​ bas ed on a  da t a - dr i ven vi ew ​ of  t r ans ac t i ons ,  i nt e r ac t i ons  ​ and oper a t i ons  ​ De l i ver  pr oac t i ve  s ol ut i ons  ​ t ha t  i m pr ove  pr oduc t i vi t y ​ and pr of i t abi l i t y and ​ s i m pl i f y cus t om er  wor kf l ow ​ Lever age  s ca l e  and ​ exper t i s e  ac r os s  Ti t an’ s  ​ ne t wor k t o pr ovi de  ​ pr em i um  s uppor t  and CX​ Ti t an M om ent s :  Br i ngi ng Ti t an’ s  power  and pr ec i s i on t o ​ cus t om er s  i n each m om ent  t o dr i ve  bus i nes s  gr owt h​ 27​ ​



 

M ar k Kal voda ​ Chi e f  Fi nanc i a l  Of f i ce r ​ 28​ ​



 

Per s i s t ent  M ar ke t  Condi t i ons  ​ Dam peni ng Dem and… ​ •  Agr i cul t ur e  – Low com m odi t y ​ pr i ces  f ol l owi ng r ecor d hi gh ​ equi pm ent  pur chas es ​ •  Cons t r uc t i on – Foot pr i nt  ​ i m pac t ed by r educed oi l  ​ ac t i vi t y and Ag downt ur n​ •  I nt e r na t i ona l  – Geopol i t i ca l  ​ cha l l enges  i n Ukr a i ne ​ $2. 2 ​ $1. 9 ​ $1. 4 ​ $1. 2 $1. 2 ​ FY'14 FY'15 FY'16 FY'17 FY'18 E​ Revenues  FY14 -  FY18E​ ( i n bi l l i ons ) ​ …Requi r es  i m pl em ent i ng ​ s t r uc t ur a l  changes ​ 0 ​ 20​ 40​ 60​ 80​ 100​ 120​ Feb- 13 Feb- 14 Feb- 15 Feb- 16 Feb- 17​ I ndexed Com m odi t y Pr i ces ​ Cor n Soybean Oi l ​ 29​ ​



 

Oper a t i ng Expens es  Al i gned ​ t o M ar ke t  Condi t i ons ​ •  Reduced by 28%  or  $80 ​ m i l l i on f r om  FY14 t o FY17​ •  Res t r uc t ur i ng opt i m i z i ng ​ s t or e  cover age  aga i ns t  cos t s ​ •  Al l  e f f or t s  f ocus i ng on ​ cus t om er  s e r vi ce ​ •  Abs or pt i on r a t es ​ dem ons t r a t i ng ​ cons i s t ent  i m pr ovem ent ​ 65% ​ 70% ​ 75% ​ 80% ​ $150​ $200​ $250​ $300​ FY14 FY15 FY16 FY17 FY18​ ( LTM ) ​ Oper a t i ng Expens e ​ Oper a t i ng Expens es  Abs or pt i on Ra t e ​ 40% ​ 50% ​ 60% ​ 70% ​ 80% ​ 90% ​ 100% ​ 1Q 2Q 3Q 4Q​ Quar t e r l y Abs or pt i on Ra t es ( 1) ​ FY14 FY15 FY16 FY17 FY18​ ( 1) ​ 30​ ​



 

•  Near l y 60%  r educ t i on i n equi pm ent  i nvent or y*​ •  Fr ee i ng up cas h f or  a l t e r na t i ve  us e ​ •  Dr i vi ng m ar gi n expans i on and r educed ca r r yi ng cos t s ​ •  Near - t e r m  goa l  of  ~2x t ur ns  wi t h a  pa t h t owar d ~3x​ *I nc l udes  am ount s  c l as s i f i ed ​ a s  He l d f or  Sa l e  as  of  1/ 31/ 15​ I nvent or y Reduc t i on Res ul t i ng i n Gr ea t e r  ​ Ba l ance  Shee t  Ef f i c i ency​ 31​ ​



 

Ut i l i z i ng Cas h t o St r engt hen Our  Ba l ance  Shee t ​ •  $750M  debt / l i abi l i t y r educ t i on s i nce  FY14 dr i vi ng s i gni f i cant  ​ ba l ance  s hee t  i m pr ovem ent ​ •  Pos i t i oned wel l  t o f und f ut ur e  capi t a l  needs ​ 32​ ​



 

•  I m pr oved I nvent or y Pos i t i on​ o Res ul t i ng i n i m pr oved ​ equi pm ent  m ar gi ns ​ o Lower  f l oor pl an/ i nt e r es t  ​ expens e ​ •  Expens e  r educ t i ons ​ o St r uc t ur a l  r educ t i ons  ​ a l l ow f or  oper a t i ng ​ l ever age  when r evenues  ​ r ecover ​ •  Pa t h t owar d i m pr oved EPS ​ exc l us i ve  of  acqui s i t i ons ​ TODAY FUTURE​ *​ *Exc l us i ve  of  t he  char ges  as s oc i a t ed wi t h our  r es t r uc t ur i ng ac t i vi t i e s  i n f i s ca l  2018. ​ * ​ Cur r ent ​ M ode l i ng ​ As s um pt i ons ​ Hi s t or i ca l  Equi p ​ M ar gi ns  &  Cur r ent  ​ Expens e  St r uc t ur e ​ Nor m al  M ar ke t  ​ Condi t i ons ​ $( 0. 15- 0. 25)  $0. 50 $2. 00​ ( 0. 5) % ​ 1. 5% ​ 5. 0% ​ $1. 2 Bi l l i on $1. 2 Bi l l i on $1. 5 Bi l l i on​ Founda t i on i n Pl ace  f or  I m pr oved Pr of i t abi l i t y​ 33​ ​



 

Ear l y Si gns  of  Ear ni ngs  Recover y​ •  St abi l i z i ng r evenues ​ •  I m pr ovi ng equi pm ent  m ar gi ns ​ •  Reduc t i on i n oper a t i ng and i nt e r es t  expens e  ​ ( i n m i l l i ons  of  dol l a r s ,  except  pe r  s har e ) ​ Q3 ​ FY2018​ Q3 ​ FY2017​ Change ​ Tot a l  Revenue  $330. 3 $332. 3 - 0. 6% ​ Gr os s  Pr of i t  M ar gi n 18. 6%  17. 6%  +100 bps ​ Oper a t i ng Expens e  M ar gi n 15. 2%  16. 0%  +80 bps ​ Fl oor pl an &  Ot her  I nt e r es t  Expens e  M ar gi n 1. 2%  1. 6%  +40bps ​ Adj us t ed Di l ut ed EPS( 2)  $0. 20 $( 0. 01)  $+0. 21​ 34​ ​



 

Capi t a l  Al l oca t i on​ Debt ​ Re t i r em ent ​ Cont i nue  de- l ever i ng ​ conver t i bl e  debt  and ​ f l oor pl an payabl es ​ CAPEX and W or ki ng ​ Capi t a l  Fl exi bi l i t y​ New &  Exi s t i ng ​ Dea l e r s hi ps ​ Oppor t uni s t i c  i nc r eas es  ​ i n wor ki ng capi t a l  needs ​ St r a t egi c  ​ M & A​ Ava i l abi l i t y f or  s e l ec t i ve  ​ acqui s i t i ons  and new ​ s t or e  openi ngs ​ 35​ ​



 

Ti t an M achi ner y i s  W el l  Pos i t i oned ​ f or  Fut ur e  Gr owt h​ •  St r uc t ur a l  i m pr ovem ent s  dr i ve  gr ea t e r  ​ pr of i t abi l i t y a t  a l l  l eve l s  of  dem and ​ •  Cont i nuous  i m pr ovem ent  e f f or t s  ​ enabl e  f ut ur e  oper a t i ng l ever age  as  ​ r evenues  r ecover ​ •  Ba l ance  s hee t  s t r engt h pos i t i ons  us  ​ f or  s m ar t  s e l ec t i ve  acqui s i t i ons ,  new ​ s t or e  openi ngs ,  and cur r ent  f oot pr i nt  ​ i nves t m ent s ​ 36​ ​



 

Our  Next  Ten Year s ​ •  New Fr ont i e r s  i n I nnova t i on​ •  Fur t her  Cons ol i da t i on​ •  Expanded Ser vi ce  Oppor t uni t i es ​ ​



 

Q& A​ ​



 

​ ​



 

Appendi x​ ​



 

Pr es ent a t i on Foot not es ​ _______________________________________​ ( 1)  Abs or pt i on i s  ca l cul a t ed i n a  gi ven per i od by di vi di ng our  gr os s  pr of i t  f r om  s a l es  of  pa r t s ,  s e r vi ce  and r ent a l  f l ee t  ac t i vi t y ( des cr i bed as  " Gr os s  ​ Pr of i t  on Recur r i ng Revenue"  when us ed i n r e f e r ence  t o abs or pt i on di s cus s i ons )  f or  t he  per i od by t he  di f f e r ence  be t ween ( i )  our  oper a t i ng expens es  ​ ( i nc l udi ng i nt e r es t  on f l oor pl an payabl e  and r ent a l  f l ee t  debt  ba l ances )  and ( i i )  our  var i abl e  expens e  of  s a l es  com m i s s i ons  on equi pm ent  s a l es  and ​ i ncent i ve  com pens a t i on i n t he  s am e per i od ( s uch di f f e r ence  des cr i bed as  " Fi xed Oper a t i ng Expens es "  when us ed i n r e f e r ence  t o Abs or pt i on ​ di s cus s i ons ) . ​ ( 2)  Adj us t ed Di l ut ed EPS i s  a  non- GAAP f i nanc i a l  m eas ur e  whi ch has  a  di r ec t l y com par abl e  GAAP f i nanc i a l  m eas ur e .  The  f ol l owi ng s l i de  pr ovi des  ​ a  r econc i l i a t i on of  t hi s  non- GAAP f i nanc i a l  m eas ur e  t o t he  m os t  di r ec t l y com par abl e  GAAP f i nanc i a l  m eas ur e .  Thi s  non- GAAP f i nanc i a l  m eas ur e  i s  ​ not  m eant  t o be  cons i der ed a  s ubs t i t ut e  f or ,  or  s uper i or  t o,
m eas ur es  pr epar ed i n accor dance  wi t h GAAP. ​ ​



 

Non- GAAP Reconc i l i a t i on Tabl es  ( cont i nued) ​ 42​ ​



 


