
Third graders learn real life economics lesson – and more 

 
A lesson in economics turned into a factory manufacturing trail mix and doubled as a community service 

project. 

Third grade teachers Heather Grady and Sara Saddler decided to teach their students about wants and 

needs, goods and services and the law of supply and demand. They developed a business plan to 
manufacture trail mix and sell it at two ballgames at Neosho County Community College. 

Jack Fickel said he liked the idea. 

“I was happy because I’d never worked before. I thought it was going to be fun,” the third grader said. 
In the classroom the students learned about supply and demand and discussed what people might be 

willing to pay for a bag of trail mix at a ballgame. 

“I found out if the demand is high then the price goes up and if the demand is low the price goes down,” 
Fickel said. 

The next step was to meet with someone from the bank about getting a loan for $100 to start their 

business. Once the loan was approved, they talked about how to market their business. 

“We need to advertise. We need to make posters,” Saddler told her students. “We want these to be really 
nice so people know what we’re doing.” 

As they started outlining their design in pencil, Saddler showed her students images of cereal boxes and 

ice cream and pointed out how the size of the lettering or image emphasized what the company wanted 
the buyer to see. 

“What do they do to attract attention?” she asked. “What do we really want people to know?” 

Selling trail mix was most important, one third grader said. That the money is going to Autism Hope for 
Families, said another. 

In addition to putting up their posters, the students talked about adding information to the school’s 

morning announcements and doing a videotape and posting it on Facebook. 

“We’re going to advertise three different ways,” Saddler said. Why is that important? On Facebook, who 
will see it?” 

“Mom and dad. Grandparents,” the students shouted. 

“The more you advertise and the different ways you advertise help you reach many kinds of people,” 
Saddler said. 

Production began. 

“We scooped a cup of fruit loops, pretzels and marshmallows (into a baggie) and then went to a station 

that had chocolate chips and raisins and then we sealed the bags,” Jacelyn Cameren said. “The last step 
was adding thank you labels.” 

Sales went so well at the first ballgame that they had to make more for the next night.  

“I thought it was going to be hard because we had to make the trail mix and then sell it,” said third grader 
ElizaBeth Emery. “I learned that if we work together we can get it done.” 

“Starting a business is hard,” Madison Harding said. But it was worth it, “because we got to raise money 

to help Autism Hope for Families.” 
The students earned enough money to pay the bank back for the loan, purchase a bench for the new 

Adaptive Playground at Katy Park and donate to Autism Hope for Families. 

“I learned that working together always works,” Cameren said.  
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