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Just a bit about me:
•
•
•
•
•

8 Years Brick and Mortar- Mercantile
1 year Mall Development- Simon
15 Years Theme Park- Disney
5 Years TV Shopping- HSN
1 Year Angel Investments-SLC
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Not all investors are “Wonderful”

What is an Angel Investor?
An Angel Investor (also known as a business angel, angel funder, private
investor or seed investor) is an affluent individual who provides capital for a
business (typically a start-up, new to market, smaller business) in exchange for
a convertible debt or equity ownership. Typically when an investment is given,
the business provides an evaluation and based on the company’s evaluation,
an equity offer is made in exchange for cash.
Convertible Debt- Basically a “loan” to the start-up and instead of a return in the
form of principal plus interest, the investor would receive equity in the company.
For a convertible debt (or note) you do not have to pre-determine the evaluation
of a company-because maybe it is too new-and you can “wait and see” what sales
are like before making that determination.
VC (Venture Capitalist)- A private equity investor that provides capital to
companies exhibiting high growth potential in exchange for an equity stake.
Typically, the business is evaluated at or under $5M. A VC is less hands on
compared to that of an Angel Investor.

What does an Angel Investor look for in
an Entrepreneur?
• An amazing, dedicated, hard working individual
• An incredible product
• Fills a void in the market or fills a white space
• Has NEVER been seen before-really?
• Solves a problem OR
• Has been newly “re-imagined”
• Can be sold at retail-customers will buy it if given the chance
• COG, Margins, Sourcing/Manufacturing, Retail-all line up
• Can be disruptive OR competitive
• A well thought out business plan
• Low debt
• Few (if no) investors
• Exit strategy

What do I need to prepare to talk with
an Angel Investor?
First, you might ask, how do I EVEN find one???
• Network
• Look close to home
• Use the Internet
• Attend Events
• Ask your bank
• Fundraising advisors
• SCORE
Once you find one, BE PREPARED!!
• Make sure you have your business plan written out
• Ensure you have a “working prototype” or actual sample of your product
• Communicate your BENEFITS (NOT your features)
• KNOW your numbers: COG, Wholesale, Retail, “Landed costs”, annual revenue,
expenses, labor costs, rent, utilities-create an accurate P&L
• KNOW who your competitors are and WHY are you different
• KNOW your audience/demographic
• KNOW what you are asking for/what you want/need
• KNOW what your claims are and that they CAN BE substantiated
• KNOW your “exit” strategy ideal

Angel Investing: True or False
There are many myths about Angel investing. Here are just a few:
• Angel Investors and VC are basically the same
• Angel Investors all have a pact and stick together
• Angel Investors want to run your company
• Angel Investors give less money than VCs
• Angel Investors are typically your family and friends
• Angel Investors are typically extremely wealthy
• Angel Investors have all the power
• Using and Angel Investor for equity is my only option with them:
• Factoring
• Line of Credit
• Royalty
• Licensing
• Service based opportunities
There are many truths about Angel Investing. Here are a few good ones:
• Anyone can be an Angel Investor if they have money to give you in exchange for
some equity in your company
• Angel Investors are typically people (known or not) that just want to “help”
• Angel Investors have money and know they might be taking a risk-therefore they do
not expect repayment

Angel Investing: Pros and Cons
Every Entrepreneur should weigh the pros and cons on everything they do that involves
money-from manufacturing, packaging, getting a broker and even finding an investor.
You’ve worked hard to be an Entrepreneur, put the ball in YOUR court.
• Always get multiple estimates on business expenses
• Always take time to think through decisions-never make them on the spot (Remember, Shark
Tank is STILL just good TV)
• Always talk to your mentor (if you don’t have one, GET ONE!)
• Never be afraid to ask questions-it is YOUR business after-all
• Never make a decision out of desperation-remember where there is a will there is a way

•
•
•
•

AI are a great resource to have and typically have
excellent business knowledge
If you need cash to continue, get an AI
AIs are usually well connected and you benefit
AIs are willing to take a risk.

•
•
•
•

You will need to give up some company equity
The bar might get set too high to achieve
There might be “strings attached”
You aren’t in “full” control

Commonly Asked Questions
• How much equity does an Angel Investor typically take?
• How involved is an Angel Investor in the “day to day” operations?
• What happens if I want out of the agreement? What do I do?
• Are Angel Investors “secretive”-like will I know who mine is?
• Will and Angel Investor help me run my company?
• Do I have to take all of their advise? What if I disagree?
• How can I show him/her my product?

Additional Questions?
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