
• High cash position, strong balance sheet, access to additional 
financing 

• Flexible vertical integration model & product portfolio strategy 

• Strong customer and supplier base in German & US markets 

• Robust R&D results in better innovation & higher efficiency    
product portfolio 

• Global  market leader in UMG based e-Modules 

• The ingot and wafer plant to be expanded from 120 - 150 MW to 
250 MW and the cell plant to be expanded from 270 MW to 420 
MW, pending a decision about end market demand. 

• Supply contracts successfully renegotiated with pricing that       
reflects the current market 

• Completed in July a public offering of 3.5 million shares for net     
proceeds of $112.7 million 

• Further diversify geographic presence, customer base, and      
product mix into key markets in Germany, Spain and the US, as 
well as emerging  markets  opportunities in China, Italy, Czech 
Republic and Korea 

• Enhance innovation and efficiency through R&D with focus on 
near commercialization technologies such as solar grade silicon 
products and other cell and module technologies 

• Build recognition of brand by selling to residential & commercial 
market oriented tier-one distributors and solar farm project            
developers/installers, as well as reputation with OEM/Private Label 
customers as a quality, cost effective solution 

ABOUT CANADIAN SOLAR INC. 

Canadian Solar produces various solar modules, ranging from 5W to 300W using 
both poly-crystalline and mono-crystalline solar cells. The solar cells, typically 180
-200 micron thick, are tested and electronically matched prior to interconnection. 
The encapsulation between high-transmission special tempered glass, EVA layers 
and UV/weather/dielectric resistance backsheet guarantees the module’s excel-
lent durability under harsh outdoor conditions. The module's self-supporting  
anodized aluminum frame is designed to allow easy mounting and carrying. The  
distance between the edge of the frame and the cell circuitry is optimized to  
ensure both weatherproof sealing and the maximum reduction of module size. 

4Q08 & FY08 Highlights & Outlook 

• 4Q08 net revenues of $73.0 million, compared to 4Q07 revenue of 
$127.5 million and 3Q08 revenue of  $252.4 million 

• 4Q08 shipments were approximately 19.6 MW compared to 3Q08 
shipments of 47.1 MW 

• FY08 net revenues of 709.2 million, an increase of 134% over FY07 
net revenues of $302.8 million 

• FY08 shipments were approximately 167.5 MW, an increase of 
100% over FY07 shipments of 83.4 MW 

• E-Module average conversion efficiency improved to 14.7%  

• Current cash position of approximately $136 million 

• FY09 revenue is expected to be in the range of $600 - $800 million, 
with shipments of 300 -  350 MW, long term margins of 13 - 15% 

Operating Strategy 

Business Advantages  
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Solid Revenue  

(In millions) 

 
As of Dec 

2008 
As of Dec 

2007 

 

Cash and cash equivalents   115.7 37.7  

Accounts recievables, net  50.7 58.6  

Inventories  92.7 70.9  

Total Assets  569.8 284.5  

Short term borrowing  99.9 40.4  

Long term debt  56.2 17.9  

Convertible notes  1 75  

Total shareholder equity  331.5 126.3  

*Indicated quarterly figures represent unaudited financial information, and are            
subject to change subsequent to external review.   

Canadian Solar Inc. is a vertically-integrated manufacturer of silicon, ingots, wafers, cells, solar modules (panels) and custom-designed solar 
power applications. Canadian Solar delivers solar power products of uncompromising quality to customers worldwide. Canadian Solar’s world 
class team of professionals works closely with our customers to provide them with solutions for all their solar needs. Canadian Solar was 
founded in Canada in 2001 and was successfully listed on NASDAQ Exchange (symbol: CSIQ) in November 2006. To date, Canadian Solar has 
successfully established seven wholly-owned manufacturing subsidiaries in China, with a total combined facility space of close to 156,000 
square meters and a module capacity of over 600MW. The total revenue for 2008 is $709 million, a 134% growth in revenue over 2007. 
Canadian Solar has become one of the major players in the solar industry.  For more information, please visit http://www.canadian-solar.com. 

INVESTMENT HIGHLIGHTS 

SOLAR MODULES 

Balance Sheet  Summary 

$millions 



MARKET OPPORTUNITY 

Contact Information 

Investor Relations: 
Alex Taylor, Director, Investor Relations 

Tel: +1-905-530-2334 
Fax: +1-905-530-2001 
ir@canadian-solar.com 
 

The Ruth Group 

Joseph Villalta / Lauren Milner 

Tel: 646-536-7003 / 7026 

Fax: 646-536-7100 

jvillalta / lmilner@theruthgroup.com 

 
Dr. Shawn (Xiaohua) Qu-  Chairman, President & Chief Executive Officer 

Arthur Chien– Chief Financial Officer and Director 

Gregory Spanoudakis-  President of European Operations 

Robert Patterson-  President of Americas  

Bencheng Li– Vice President, Business Development 

Corporate Headquarters: 
No. 199 Lu Shan Road 
Suzhou New District 
Suzhou, Jiangsu 215011 
China 
 
Tel: +86 512 6690 8088 
www.canadian-solar.com 

In 2007, the world PV market increased to 2,826 MW from 
1,744 MW in 2006, a growth of 62% over the year, compared 
to 19% growth in the previous year. Annual growth has now 
averaged a    compounded rate of just over 47% since 2003. 
Market incentive   programs for grid-connected PV systems 
remain the main driver for this growth. Cumulative global PV 
installations reached 9.8 GW, representing 41% growth over 
cumulative installations at the end of 2006. The Solarbuzz has 
developed key scenarios to illustrate global solar demand: 
 
In the Balanced Energy scenario, the world PV market is pro-
jected to reach 6.2 GW in 2012, with growth limited by restric-
tions to the incentives provided in the key market of Germany. 
In this scenario, there is a knock-off effect on policy in the rest 
of Europe, together with Japan showing little growth in the 
absence of any significant new market stimulus. 
 
The Green World Scenario sees a higher level of installations       
resulting from growth led by new and growing market incentive 
programs for grid-connected PV. As a consequence, market 
installations reach 9.9 GW in 2012, and the price of decline is 
slowed due to higher demand. 
 
The most aggressive price decline path, seen in the Production 
Led scenario, leads to market installations reaching 15.9 GW 
in 2012, led by strong growth in the U.S. and, later that period, 
in Southern Europe. Robust Growth is a function of economi-
cally self-sustaining distributed generation of grid-connect 
market niches following      rapid declines in customer pricing.   
Source:  Solarbuzz, March 2008 

November 21, 2008 - Canadian Solar reported financial information for the third 
quarter 2008. Net revenues for the quarter were $252.4 million, compared to net 
revenues of $97.4 million for the third quarter of 2007 and $212.6 million for the 
second quarter of 2008. Net income for the quarter on a GAAP basis was $11.1     
million, or $0.31 per diluted share, compared to $0.5 million, or $0.02 per diluted 
share, for the third quarter of 2007 and $10.5 million, or $0.36 per diluted share, 
for the second quarter of 2008. The non-GAAP net income for the quarter was 
$0.41 per diluted share and excludes stock based compensation. 
 
October 9, 2008 - Canadian Solar announced that it has signed a sales contract 
with Systaic AG of Germany. Systaic will purchase 60 MW of regular solar  mod-
ules for delivery in 2009. Systaic has been a customer of Canadian Solar’s  since 
the beginning of 2008. 
 
October 6, 2008 - Canadian Solar announced that it has signed two sales con-
tracts with Iliotec Solar GmbH and Iliotec Solar International. Through these two         
contracts, Iliotec will purchase from Canadian Solar 28MW of solar modules and 
obtain the option for another 20MW for delivery in 2009, with module prices fixed 
for the first six months. 
 

 

 

Recent Press Releases 

Analyst Coverage 

Barclays Capital - Vishal Shah 
Canaccord Adams - Jed Dorscheimer 
Collins Stewart - Dan Ries 
Deutsche Bank - Steve O’Rourke 
Lazard - Sanjay Shrestha 

Exchange: NASDAQ 
Ticker: CSIQ 
Price: USD $5.98 (as of 3/31/09) 
Shares Out: 35.69 Mil (Approximately) 

Aim to diversify customer base and increase global market share

North America Europe Asia

Actively participating in dealer 
educationprograms��

Investing in R&D to further 
improve product quality��

Initiating advertising campaign 
in targetmarkets��

Establishing dedicated technical 
support team��

Our Global 
Footprint

Our 
Initiatives

Stock Information 

Building a Global Platform 

2008 2009 2010 2011 2006 2007 

Solarbuzz  World Market Demand by Scenario 2006-2011 (MW)
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Macquerie - Kelly Dougherty 
Nomura - Shailesh Jaitly 
Oppenheimer - Sam Dubinsky 
Piper Jaffray - Jesse Pichel 

Executive Management 


