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Intro.

Not all homeowners have the time or resources to 
invest in big renovations that take weeks, or even 
months, to complete. Use these 6 steps to make 
the biggest impact on the value of your home at 
the lowest cost and effort. 



One.

Start with the front door.

This is the first up-close experience potential buyers will 
have with your home. Paint it and buy a new doorknob. 
Add a brass house number and mailbox that project quality 
and character. It’s a small investment to make your best first 
impression.



Two.

Create space. 

This doesn’t have to mean knocking out walls or adding 
extensions. You can create space in your home by adding 
mirrors to a narrow hallway, arranging furniture to open up 
your living area, and making sure window areas are unob-
structed. Opt for light, neutral colours and avoid clutter. 



Three.

Focus on the kitchen.

If you choose to focus on any room in your home, make it 
the kitchen. Aim for a consistent look when updating ap-
pliances and fixtures. Make sure there is a clean, spacious 
and central work surface. A new kitchen can add 5-6% 
onto the value of a home. 



Four.

Paint everywhere. 

Inside and out. Nothing can improve the appearance of 
your home as quickly and efficiently as a fresh coat of 
paint. The cost of painting your home may be anywhere 
between $200-$1500, but could add up to $8,000 to the 
selling price.



Five.

Go green. 

Environmentally-friendly home features are a top selling 
point in the current market. They show that your home 
is up-to-date, and they promise ongoing savings on 
energy and water costs. Easy ways to “green” up your 
home are energy-efficient kitchen appliances, installing 
water-saving showerheads and faucets, and replacing 
incandescent light bulbs with CFL bulbs. 



Six.

Plant a tree. 

It’s never too late. Even smaller trees can add to the val-
ue of a property in some areas. In the long term, a large 
and attractive tree can add up to $20,000 to the selling 
price. 



Additional
Tips.

Choose your target audience
Decide on who your most likely buyer will be. If it’s young professionals, 
present your spare room as a home office or workspace. If its young families, 
make it a playroom. 

Don’t outgrow your street 
Buyers shopping in a $200,000 neighbourhood won’t be looking for a 
home worth $400,000 in renovations. Gauge the average value of property 
in your area and stay within that range. 

Furniture is low priority
New furniture may look nice but it doesn’t add any value to what buyers 
will get. 

Keep bedrooms simple
Clean, simple, and uncluttered is the way to go with bedrooms. A few soft 
furnishings and lots of light will do. Buyers want a blank canvas to project 
their own ideas.  

Look out for DIY indicators
Unprofessional touch-ups are a big turn off for home buyers. Stray paint, 
duct tape, and uneven tiling are small details that can make a big difference. 
They bring up thoughts like “If they didn’t spring for a professional painter, 
what kinds of plumbing or heating issues might I run into?” Eliminate any 
indicators of DIY renovations.



Contact.

Thanks for reading.
For advice on buying or selling a home in the Seattle area, 
contact me anytime at:  

jeff@capstoneventuresinc.com
or call 425-463-8813.
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