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T FIRST TIME I SOLD MY FRACTIONAL CURRENCY COLLEC-
tion was in 1976. I had been collecting since 1965, when my grandpa gave

me my first note, a Crawford (Fr. 1381). Grandpa said it was Bob Hope's dad! I
took it to three coins stores to find out it was William H. Crawford, who served as
both Secretary of the Treasury and Secretary of War.

From 1971-1984 I managed the Coin Place in St. Louis and from 1974-75,
my dad's auto parts store. My dad let me "go!" My hair was long and I refused to
get it cut. I was making a living playing professional foosball (table soccer). Yes,
there was professional foosball competitio, and I was making $200 to $500 per
week at it. The money was not always steady, so I made up my mind to sell frac-
tional currency via mail order and at coin shows, too.

There was already someone (Len & Jean Glazer) doing it, so I knew it
would work. In May of 1976, I sent out my first price list containing 99 notes.
Some of the notes were; Fr. 1268 in VF ($25); Fr. 1312 in VF ($30) and a Fr. 1253
in Gem New ($70). I was now in the business of selling fractional currency.
That same year, I sold a Gem New Fr. 1331 to Don Kelly for $35, and a New Fr.
1331 to Carlson Chambliss for $30. At the first International Paper Money Show
in Memphis in June 1977, I sold six fractional currency vignettes from the Rothert
sale to Len Glazer for $200; an original pack of Fr. 1381 notes in New to Harry
Forman for $650; a Fr. 1246 that I did not know had an inverted "S" to Mike
Marchioni, as well as many other notes.

I sold fractional via mail for the next two years, then returned to work in my
dad's auto parts store. Since I then had a full time job, I started collecting frac-
tional currency again. Prices went crazy in 1981 when investors and not collectors
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took over the market and peaked in 1986. My dad sold his auto parts store and I
moved west to Sacramento, CA and got yet another job managing an auto parts
store there. In 1991, I got a call from an old customer who tracked me down. He
knew I had saved a lot of wide margin Grant/Sherman notes and made me a great
offer for them. I needed the money, so I sold them.

Once again, I started selling fractional at the expense of my collection! I
started setting up at coin shows and joined the Fractional Currency Collectors
Board. In 1993, I put out my second mail order list. There was not a lot of inter-
est in fractional in the 1990s except when there was a big collection sold, includ-
ing Alan May in 1992, Herman Halpern in 1993, Wayne Leichty in 1994, Martin
Gengerke in 1995, and finally the Milt Friedberg sale in January 1997. With the
sale of Milt's amazing collection, a lot of interest in fractional began. So, I decided
to do my first full-page ad in Bank Note Reporter. I was able to sell most of the
notes in the ad.

In September 1997, things changed at work, so I quit. I had just moved
into a new house, had two house payments and no job. Luckily, I was also selling
large size currency. With the sales of two more major fractional collections, Dr.
Wally Lees's (1999) and Mike Marchioni's (2000), interest in fractionals began to
skyrocket. Now the problem was finding quality material to sell. I sent out my
first real catalog in 2000. I listed 123 different notes, many rare and scarce. I was
able to sell 75% of the notes in the catalog.

More new collectors are coming to the conclusion that fractional currency is
till a bargain when you compare the rarity to the price, especially if you compare
them to large size. The Fr. 1296 is a great example. With only 12 known, in gem
it has sold for $4,200. Had this rarity and condition been a large size note, it
could easily have surpassed $100,000. The fractional currency market is very
strong, the best ever. Many new collectors are getting the fractional bug. More
and more dealers are stocking fractionals as well. Fractional is truly on the crest
of a wave!
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