
WHCLE NO. 27
	 Paper Money 	 PAGE 87

What Happens to Your Collections When You Die?
By George W. Killian

Dear Wife. Heirs or Executor :

The following information has been prepared to as-
sist you in the handling of my estate and particularly
with the disposition of my collections. As you know, I
have been a collector for many years. My collections
include stamps, coins, currency and various related items.
You know that these collections have given me much
pleasure over the years. Now, although my heirs are
not interested in continuing or preserving the collections,
it is my desire that they obtain the maximum benefit
from the disposal of the collections.

It is very unlikely that anyone other than myself has
any idea of the extent or value of my collections. And
any figure I might put here could be obsolete by the
time these notes are read. However, the value, from a
collector's viewpoint, is probably much greater than you
might have guessed. The collector's value surely repre-
sents several thousands of dollars, and as such my col-
lections represent a substantial portion of my estate. The
most important advice is that you should not dispose
of my collections without expert, trusted counsel. A
first step in securing such counsel is probably to contact
any collector friends of yours or mine and/or the officers
of any local clubs. However, these collections can do
strange things to honest people. Do not tempt anyone
by leaving him alone with the collections.

Before I go into further detail you must know where
my collections are kept. The bulk of my collections are
in a safe deposit box at the   bank.
In addition portions of the collections may be in my
home safe. The combination to open the home safe will
be found in an envelope in the safe deposit box. The
safe, or safe deposit box, may include additional or
more up-to-date notes relating to my collections.

Since the safe deposit box was registered in my name
no access to it will be allowed until certain formal mat-
ters pertaining to my death and will have been satisfied.
Then the box may be opened, but a state tax official and
possibly others will have to be present to get an inventory
of the contents for tax purposes. You will probably not
be allowed to remove the collections until an official ap-
praisal has been made. That is, the collections form a
part of my estate and an inheritance tax based on the
value of the collections on the date of my death will
probably be required. It is now important that you
recognize two conflicting interests. The inheritance tax
will be reduced if the appraisal figure is low. BUT if
a subsequent sale is made a capital gains tax may be
due if the collection is sold for more than the appraisal
value. You, as executor, the attorney and the appraiser
should discuss this matter and determine if a high or low
appraisal is most desirable. This is not illegal, but of
course, the figure must finally be one that the appraiser
can attest is reasonable. It is a little like bargaining
for a new car. You can get several different prices, all
of which are reasonable, and yet very different. The

appraiser can set several different values, all of which
are reasonable.

Now about the appraiser. I believe it will be your duty
to hire one. He must have sufficient qualifications so
that the state will accept his sworn statement of value.
You must pick the appraiser with care. He may very
likely be a collector—it is very doubtful that you will
find an appraiser of such material who makes a profession
of appraising. The appraiser must be an expert, and you
must trust him. His fee should either he fixed or based
upon time—not tied to the value of the collections. It
is quite possible that you will not be able to get a single
appraiser to work on the entire collection. That is, you
may need separate stamp, coin and currency experts. I
can not stress enough that care must be taken to select
a competent and honest appraiser. But you should also
avoid tempting him by leaving him alone with the col-
lections.

The appraiser will have to provide a sworn statement
of his qualifications and a statement of the value of the
collections. In addition he should give you an oral in-
dication of the sum for which he believes the collections
might be sold. The collections should not be sold to
the appraiser without either getting a separate appraisal
or receiving competitive bids. Appraisal value and ulti-
mate sales price may differ, with the sales price expected
to be larger.

You may wonder why all this concern over appraisal,
value, bids, taxes, sales, protection and honesty. If you
added up the face value of my coins you might find it
comes to, oh say, $300. But the retail value can easily
be $6,000. A single one-cent piece may retail at well
over $100. Now don't assume they all do! Another
cent, looks newer and better to you, may be worth well
under $1. Without expert guidance you might accept
a small fraction of the true value for the collections.

You should know that price and condition are very
closely related. Coins, currency and stamps are graded.
In grading vocabulary there is no such term as "poor,"
"fair" or "worn." The lowest grade is "good." (This
is about like toothpaste, which has no "small" size; only
an economy size.) The difference in value of a coin,
stamp or piece of currency from one grade to the next
may change by a factor of two or more. Coins, stamps
and currency may be damaged quite easily. Therefore,
you are cautioned not to handle the items. Leave them
in their respective albums. Expert grading is essential
if you are to obtain the maximum amount the collection
will bring. Of course, there can be an honest difference
of opinion concerning the grade of any individual item.

After your hired appraiser tells you what the collec-
tions should bring in a sale, you may take the collection
to a dealer to sell it. Again you should not leave it with
the prospective purchaser, who may be either a dealer
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or a collector, for him to consider. Make an appoint-
ment for him to examine it. If he is unwilling to do
this, he may be trying to cheat you and even switch
items. Talk to the appraiser for advice.

Do not be concerned about any unfavorable or adverse
comments the purchaser may make concerning any spe-
cific items. Concern yourself only with his total offer.
Do not sell part of the collection without the advice of
the appraiser. Of course, certain parts may break up quite
naturally. The most obvious is the separation between

stamps, coins and currency. But within the coins you
may find that one dealer is interested in only, say, the
Lincoln cents, while another wants only the silver dollars.
Such a division (with the advice and consent of the
appraiser) is quite acceptable. But do not get down to
selling individual coins, stamps or pieces of currency
from a group if it can be helped.

You may have heard of some collectors who left their
collections in such a manner as to conceal them from
their estate in order to avoid taxes. I have deliberately
chosen not to attempt to save my heirs the taxes, not
alone because such action is illegal, but also in the sin-
cere belief that if you will follow these general instruc-
tions the net result will be that you, as my heirs, will
realize many hundreds or even a few thousands of dollars
more when the collections are sold. More specifically, to
deal and negotiate with a reputable dealer will be much
easier with the collection as a formal part of an estate.
That is, reputable dealers will pay an honest price, but
they must be very careful about buying stolen property
and may refuse to do business with an agent who wants to
sell for cash and/or who cannot show legal title to the col-
lections. Secret collections that are handled outside the
estate must often be sold to the less scrupulous dealer who
may take full advantage of the situation and pay a lesser
price. Accordingly, I urge you not to attempt to save
the few tax dollars as it would probably result in being
"penny wise and pound foolish."

There is an alternate method of selling a collection and
accumulation such as mine and that is to have it made
part of an auction. Many of the finest and largest col-
lections have been sold through an auction house. Briefly,
it is done in the following manner : The auction house
takes the collection, catalogs it, and publishes a catalog
which is distributed to hundreds or thousands of col-
lectors. The catalog usually includes material from
several collections. Collectors who receive the catalog
mail in "bids" on the items of interest to them. On a
fixed date the bidding is closed and the auction house
sells each lot to the highest bidder. The auction house
charges a fixed percentage for its work and service.

If the auction house technique is used, it is important
to select a house which distributes many catalogs. The
advice and counsel of the appraiser and /or a trusted
friend in selecting an appropriate auction house will be
important.

I am sure that as my executor and with the advice of
counsel assisting you in the disposition of my estate you
will be keeping records of all estate matters. Of course,
this should include a record of all matters and costs con-
cerning the appraisal, taxing and disposition of the
collections.

Finally, a few personal comments. These papers are
not a part of my formal will, a copy of which is in
either my safe deposit box or my home safe and the
original of which is on file in the office of the attorney
who drew my will at my direction. His name is:

  Esq. Although he
drew the will and has possession of the original, there is
no obligation on you to employ him as your attorney in
settling my estate. I hope that conditions and circum-
stances will not have made my will obsolete and that
there will be no difficulty in distributing my estate in the
manner I have directed in the will.

I found much pleasure in forming my collections. A
pleasure that non-collectors think borders on insanity or
at least mental instability. It is my conviction that the
hobby taught many virtues, certainly including thrift,
neatness and education. While I would recommend the
hobby to all. I would caution that it must not be an end
unto itself. Each collector should live a fully balanced
life and must not deprive his family members of his
fellowship in favor of devotion to his hobby or any other
cause. Indeed, if this, or any other hobby or interest.
causes a man to fail in his duty to give proper leadership
and instruction to his family he has been a failure as a
man. I pray that my heirs will not feel that I have erred
in this respect. I collected for the joy I found in the
hobby, not to try to leave a valuable inheritance, but if
the collections bring a substantial return I hope that with
the portions allocated to my various heirs they will be
able to find some particular lasting pleasure. Perhaps
it will help with a dream home, or provide memories
of an exotic vacation or help further their education. But
above all it is my earnest and sincere prayer that some-
how, in some way, each heir will use the funds not only
to find lasting pleasure but to make themselves better
people and more responsible citizens in this choice land.

NEW It OOK
The Society of Paper Money Collectors

is pleased to announce the publication of

"Florida Obsolete Notes
and Scrip"

by HARLEY L. FREEMAN.
This is a hard covered book of 103 large pages, profusely
illustrated.

PRICE TO SPMC MEMBERS $4.00

OTHERS $4.75 POSTPAID

Send remittances payable to the Society to:

J. ROY PENNELL, JR.
BOX 3005, ANDERSON, SOUTH CAROLINA 29621
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