
PERPETUAL WEALTH:
A DIFFERENT KIND OF RETIREMENT

Think of your financial life 
as climbing a mountain. The 

journey is not just about going 
up; you must also make a plan 

for going down
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n case you haven’t been paying 

attention: baby boomers run the 

world. The boomers make up 

35 percent of the American adult 

population; by 2015, they’ll be at a 

whopping 45 percent. More impor-

tantly: they’re the ones with all the 

money.

The fifty-five-and-over age 

group constitutes a massive 

slice of the U.S. consumer base, 

and their buying power is un-

precedented. The boomers out-

spend other generations by an 

estimated $400 billion each 

year on consumer goods and 

services, giving them more fi-

nancial power than any oth-

er group. The rise of the baby 

boomers has catalyzed endless 

speculation on how this group 

will shape the economy over 

the next twenty years, and the 

monetary transfer will be the 

greatest in history - making re-

tirement savings an immensely 

popular topic of conversation.

TODAY’S RETIREMENT FLAWS

Despite the global fixation on the 

baby boomers, most of their fi-

nancial plans are rife with flaws. 

The average boomer will live to 

be eighty-three, and many will 

spend more than thirty years in 

retirement. Add to this the rapid-

ly skyrocketing cost of healthcare, 

and you’ll see why the majority 

of boomers do not feel they have 

saved enough money to be ade-

quately prepared for retirement.

That’s where we come in.

When new clients come to Par-

adigm Life, they almost always 

have three main fears: running 

out of money, keeping up with 

healthcare costs, and maintain-

DISTRIBUTION PHASE

SUMMIT THIS WAY
Secure a high rate of return 

to reach the peak sooner.

A BETTER PATH
Perpetual Wealth can guarantee more 

for retirement and also mitigate the 
other two retirement fears
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ing their independence. The 

problem is that the majority of 

financial advisers and planners 

do not solve or address any of 

these issues. But the fact re-

mains that these three fears are 

a reality, and they color the de-

cisions of every baby boomer 

we meet. The only way we can 

help liberate our clients from 

these fears is to help them think 

differently about their finances.

CHANGING THE PERSPECTIVE

Think of your financial life as if you 

are climbing a mountain. The jour-

ney is not just about going up; as 

any climber knows, you must also 

make a plan for going down. The 

accumulation phase is akin to hik-

ing up the mountain, the peak of 

the mountain is retirement, and 

the hike down is your distribution 

phase. No matter who you are or 

how much money you’ve saved, 

there are two financial powers 

that affect how the accumulation 

and distribution phases play out 

- interest rates and rate of return,

and the defined contribution plan.

Interest rates and return-those

rates determine the amount of

money you’ll have when you reach

the peak. If you can secure a really

high rate of return, then you’ll be 

able to summit the peak A 

Better Path Perpetual Wealth can 

guarantee more for retirement 

and also mitigate the other two 

retirement fears. Perpetual 
Wealth: A Different Kind of 

Retirement Think of your 

financial life as climbing a 

moun-tain. The journey is not 

just about going up; you must 

also make a plan for going down 

sooner. When you summit the 

peak is crucial, be-cause the rate 

of return can (and does) vary 

drastically from year to year. The 

traditional financial ser-vices 

industry manages trillions of 

dollars. They want to continue 

managing as many of those 

tril-lions as they can, because the 

fees their managers charge are 

how they make their money. 

And your money, if you’re 

invested through 

traditional strategies, is a part of 

those trillions. So they use a spe-

cific set of mathematical equa-

tions to figure out the right com-

bination of stocks and bonds in 

your portfolio, with the right with-

drawal rates, resulting in a high 

probability that you will not run 

out of money.

HOW WALL STREET

CONFIGURES RETIREMENT

The Monte Carlo simulation, 

which is a very famous simulation 

pertaining to probability, is a fa-

vorite of Wall Street firms. Monte 

Carlo methods are a broad class 

of algorithms that repeat random 

sampling to obtain mathemat-

ical results. As a brief example, 

if a retiree has $1 million and he 

wants a 100 percent probability 
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of having money when he dies, 

he can take 3-4 percent of his re-

tirement savings out every year, 

or $30,000-$40,000. Here’s the 

thing you have to understand: 

when he dies, he doesn’t wind 

up with his principal. That origi-

nal $1 million is not sitting in an 

account somewhere. He winds up 

with one dollar—if that. If you’re 

looking for a 100 percent prob-

ability of winding up with one 

dollar, then choose a withdrawal 

rate of 4 percent. That’s the tradi-

tional solution! When you put it in 

those words, what baby boomer 

would be crazy enough to choose 

that strategy for their retirement? 

And yet, this is what Wall Street is 

asking you to do: gamble, Monte 

Carlo style, with your money.

QUALIFIED PLANS

Now for the defined contribu-

tion plan. Think of the two fi-

nancial powers (interest and 

return, and your qualified plan) 

like a teeter-totter. On one end 

is a sumo wrestler, your 401(k); 

at the other end is a toddler, the 

rate of return. The 401(k) is the 

most famous financial vehicle, 

perhaps because there’s poten-

tial for tremendous success— 

with tremendous risk attached. 

It is inexorably associated with 

interest rates, hence the seesaw 

example; 100 percent of the risk 

lies in that association.

A GUARANTEED SOLUTION

At Paradigm Life, we have a much 

different — and much better — 

answer. Our solution guarantees 

you’ll have significantly more than 

a dollar when you pass on, but our 

solution doesn’t stop there: our 

strategy also mitigates the other 

two fears (healthcare costs and 

independence). What we’ve found 

in working with our clients is that, 

once we’ve abolished the first 

fear—the pervasive fear of running 

out of money—the second and 

third fears also begin to dissolve. 

There are provisions built into our 

life insurance  plans  nbthat help 

accelerate some of the benefits of 

long-term care expenses. There 

are also ways to add riders that 

enhance those benefits, helping 

alleviate our clients’ concern over 

rising healthcare costs.
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PERPETUAL WEALTH

Paradigm Life created the Perp-

tual Wealth Concept to encom-

pass a very different idea of the 

future than what many of our 

clients were accustomed to. The 

Perpetual Wealth Concept en-

ables us to solve each client’s 

unique problems using proven 

and guaranteed methods. In-

stead of a retirement encum-

bered by fears, concerns, and un-

expected problems, we give 

our clients access to Perpetual 
Wealth—wealth that not only 

carries them comfortably 

through their latter years, but 

well into the next gen-

eration. Why not let Paradigm 

Life take a burden off your shoul-

ders? We look forward to speak-

ing with you about the financial 

matters that matter to you most.

SCHEDULE FREE CONSULTATION

No-obligation 30-minute consultation

WWW.PARADIGMLIFE.NET 1-855-233-4954 INFO@PARADIGMLIFE.NET


