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R
eal estate has attracted in-

vestors for hundreds of 

years because of its unique 

characteristics. Real estate hous-

es everything within our country, 

businesses, retail stores, govern-

ment, and families … everything 

has a connection to real estate. But 

real estate is not fail proof; there 

are inherent risks. That is why the 

wealthiest individuals in the world 

have a comprehensive plan that 

consists of other financial prod-

ucts and strategies that help mit-

igate these risks and add to their 

overall growth of wealth.

Insight into where you would find 

comprehensive plans being im-

plemented is in the public sector. 

Banks and corporations have sev-

eral different streams of cash flow 

ranging from their core business 

strategies (both domestic and in-

ternational) to joint ventures, in-

vestments (stocks, bonds, etc), 

and real estate holdings (indus-

trial, commercial, and residential). 

However, banks and corporations 

have experienced the negative 

side of risk lately with the eco-

nomic downturn, which illustrates 

why diversification is necessary 

and important.

Because banks and corporations 

have realized it is important to be 

properly protected and well round-

ed, there is a diversification method 

that has become increasingly com-

mon among these billion/trillion dol-

lar companies in recent years which 

provides significant benefits to the 

bottom-line of banks and corpora-

tions and has proven itself profitable 

even in these difficult times. These 

public fortune 100 and 500 com-

panies hold a large portion of their 

liquid capital in one of the oldest fi-

nancial products in our country. For 

example, between 2008 and 2009 

Wells Fargo increased this unique 

asset from $5B to $20B. General 

Electric was the first to implement 

such a strategy and Wal-Mart is just 

one example of a company that has 

since followed suit.

This unique asset has some very 

valuable and useful traits desired 

by not just companies but indi-

viduals as well. These attributes 

are: Liquidity, Safety, Rate of Re-

turn & Tax Benefits.

This unique asset class is perma-

nent life insurance! Permanent 

life insurance is one of the most 

misunderstood financial products 

LIQUIDITY

THE KEY
ATTRIBUTES:

SAFETY

RATE OF RETURN

TAX BENEFITS



and has sparked the attention of 

the pop culture financial media on 

both positive and negative sides, 

but the fact remains that corpo-

rations and banks value this asset 

enough that they hold tens of bil-

lions of dollars of it. It is also im-

portant to note that with banks, 

FDIC regulates a cap on the 

amount of insurance they are al-

lowed to hold. Therefore, holding 

might even be more (if permitted).

Banks and Corporations have rec-

ognized that life insurance is not 

necessarily death insurance but 

truly life insurance, implying they 

know how to use life insurance 

for its various and lucrative living 

benefits. This is clearly not how 

insurance is typically presented, 

taught and sold, especially to the 

public, which is why there is such 

a disconnect and confusion on the 

topic. Learning how to use this 

product as banks and corporations 

do will provide similar and even 

enhanced benefits than those re-

ceived by banks and corporations.

Let’s go into further detail about 

these ideal financial attributes (li-

quidity, safety, rate of return and 

tax benefits and why they have 

attracted banks, corporations and 

wealthy individuals.

LIQUIDITY

Banks and corporations purchase 

such large quantities of perma-

nent life insurance that every 

dollar that is paid as premium is 

available for use as cash value. A 

permanent life insurance product 

can be modified so that individu-

als can access all of the premiums 

that have been paid into the poli-

cy as cash value.

This cash value is 100% liquid for 

use by the policy owner. This type 

of policy passes to the individual 

the same benefits that have at-

tracted banks and corporations. 

Without this special modification, 

permanent life insurance policies 

can take up to 15-16 years be-

fore all of the paid premiums are 

available as cash value. This fact 

contributes to the negative per-

ception of insurance as a viable 

savings vehicle and often is con-

sidered very expensive. We have 

found that there are only a few 

qualified individuals in the coun-

try that know how to properly use 

this modification which enhances 

cash value. In real estate, just like 

any other business, it is important 

to have liquidity of capital.

Pay a financing institution an interest rate (%) to use their 

money. (Example: Using a credit card to go on vacation. The 

vacatioin ends up costing us more because of the interest we 

pay back to the bank)

OR we purchase something with cash and lose the interest 

rate (%) we might have earned. This is also reffered to as 

opportunity cost. (Example: Paying cash for a car. We have 

lost the earning power of that cash if we had invested it).

WHEN IT COMES TO THE UTILIZATION 
OF OUR MONEY, WE EITHER:



to participate in the rewards of a 

strong market, but also to miti-

gate the risk you are exposed to in 

a down market.

RATE OF RETURN

One of the least known attributes 

of permanent life insurance is the 

ability to earn a rate of return on 

the cash value you have accumu-

lated. Participating permanent life 

insurance is a specialized product 

and offers a guaranteed cash value. 

This guaranteed cash value and its 

increase is controlled by the policy 

owner with the added benefit of a 

dividend. Mutual insurance compa-

nies are not owned by sharehold-

ers but by the actual policy owners 

and at the end of the year, profits 

from the insurance company are 

redistributed back to you, the pol-

icyholder. Since these unique pol-

icies continue to earn dividends 

while at the same time retain their 

liquidity, permanent life insurance 

is a product that provides consis-

tent and guaranteed growth.

TAX BENEFITS

It is said that “nothing is certain but

death and taxes”, however, with re-

gards to permanent life insurance 

that isn’t exactly true. The rate of 

return that you receive from the 

cash value and any subsequent 

dividend payments is accumulat-

ed on a tax-deferred basis, and if 

done correctly can be tax free!

THE BANKING CONCEPT

I imagine you are starting to rec-

ognize that the oldest of financial 

products has 100% application in 

today’s modern world. The power 

Having a vehicle that has ideal li-

quidity, safety, rate of return and 

tax benefits is almost unheard of. 

Liquidity is just one of the rea-

sons why banks, corporations 

and wealthy individuals are pur-

chasing this type of permanent 

life insurance. Let’s explore the 

other benefits.

SAFETY

Protecting money is always im-

portant, whether it be from 

thieves or market forces that 

work negatively against you. As 

we have seen in the last couple of 

years it is very hard to get out of 

the way of a falling market, in fact 

in can be darn near impossible. 

For this reason, permanent life 

insurance offers safety for your 

money that trumps even the safe-

ty of a law firm’s trust account. 

This is accomplished because the 

insurance industry is much more 

stringent in terms of regulation 

and self regulation than even the 

banking industry.

You also find added safety within 

permanent insurance because the 

cash value that you are building 

up is not directly invested in the 

stock market, which allows you 

•Death benefit circumvents

probate

•Cash value and death benefit

protected from creditors

•Ability to financially leverage

both the cash value and the

death benefit

•Pension maximization

•Smooth estate transfer

•The Family Banking Concept

•Supplemental or sole

retirement vehicle

•Ideal charitable vehicle

•And many other benefits

ADDITIONAL
BENEFITS:



behind this unique vehicle comes 

when individuals learn how to 

leverage all of the characteristics 

we have discussed thus far which 

is clearly the case with banks and 

corporations. Remember there is 

no such thing as a risky investment 

only a risky investor. What sepa-

rates the risk is the level of educa-

tion held by the investor. Liquidity, 

safety, rate of return, and tax ben-

efit/consequence measurements 

are how to effectively analyze an 

investment and subsequent finan-

cial plan. The ideal financial prod-

uct is one that possesses the best 

of these characteristics. As you 

learn to implement our proprietary 

insurance model, we will educate 

you how to utilize cash value sim-

ilar to a bank, that you own and 

control. Not only will you have im-

plemented the vehicle of choice 

used by banks but you will have 

adopted their principles in the uti-

lization of cash value. The analysis 

above illustrates why the banking 

model works so well.

The long term consequences of 

paying interest to banks can be 

catastrophic and has led millions

to bankruptcy. However, the inter-

est rate (%) that could have been 

earned on cash used for buying 

cars, vacations, furniture, home re-

models etc, amounts to hundreds 

of thousands of dollars and some-

times millions for the average fam-

ily. The families we work with have 

spent (or would have spent) up-

wards of $1,000,000 while raising 

their children to pay for the previ-

ously mentioned expenses.

Our model teaches you how to 

avoid having to use credit cards 

or bank loans to make purchases. 

More powerfully, we teach you how 

to recoup the entire lost opportu-

nity cost associated with having to 

spend money rather than invest it. 

This amount of savings alone could 

result in millions back in your pock-

et over the course of your lifetime!

MAXIMIZING YOUR POTENTIAL

Real Estate Investors are always 

in need of capital and that capi-

tal carries the same costs. Either 

REAL  ESTATE’S SEVEN
MAIN CHARACTERISTICS:

1. Mortgage payments

2. The property itself

3. Potential appreciation

4. Depreciation (if its inves-

ment real estate there are

tax advantages)

5. Cash flow

6. Disposition

7. Leverage

LIFE INSURANCE’S SEVEN 
MAIN CHARACTERISTICS:

1. Premium Payments (which,

like mortgage payments, are

only benefited by inflation)

2. Cash value

3. Death benefit

4. Waiver of premium

5. An increasing death benefit

6. Paid-up addition capability

7. Leverage



the capital is borrowed from a 

bank that charges you interest, or 

the capital is spent in cash which 

loses the money’s additional earn-

ing potential. What if you could 

solve both of these problems? We 

will show you how. Additionally, 

we will show you how cash val-

ue  serves as a valuable reserve to  

store profits while it earns addi-

tional interest. 

Successful investors, like Dolf De 

Roos, have said that permanent 

life insurance with high cash val-

ue is the ideal vehicle for real es-

tate investors because it is the 

most similar financial product to 

real estate. Both real estate and 

permanent life insurance have 

characteristics that enable them  

to supporteach other fully. Our 

clients use their real estate to 

pay for their life insurance and 

then use their life insurance to 

help them buy more real estate 

as well as support the real estate 

they already own. This is exactly 

what banks and corporations 

do every day.

SCHEDULE FREE CONSULTATION

No-obligation 30-minute consultation

WWW.PARADIGMLIFE.NET 1-855-233-4954 INFO@PARADIGMLIFE.NET


