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Canmore Synopsis 
The first quarter of 2009 is complete and I feel that most people are thankful to have made it through this 'era' and most are 
hopeful that the worst economically is behind us, time will tell.  Our listing inventory seems to have hit the peak and not rising 
any more from the high we saw in August 08 as we are floating from about 400 to 460 active listings.  The Q1 number of 
sales is down considerably (just over 50% less sales than in Q1 of 2008 and 25% of the sales that occurs through the record 
braking Q1 and Q2 of 2007)   We are continuing to get a stronger and stronger sense that the market is starting to gain some 
momentum, there is a heart beat.  Most of the offers that we are seeing these days however tend to be on the properties that 
are aggressively priced or buyers are making offers building in their risk tolerance for potential future price softening.  This 
strategy may be successful in certain circumstances (motivated seller) but many sellers are patient and will not give their 
home away as they expect things will be better in the future for them.   It continues to be a great time to buy until sentiment 
changes more positively when we will see the many buyers who are sitting on the sidelines right now get back into the 
market.  The hints of optimism we have now will need to be stronger for it to effect our market through!  Other markets are 
seeing stronger sales and as many of our buyers are coming from other markets, maybe selling something in another 
market, the strength in their home market will help here as well.  Buyers will want to take advantage of the present superb 
mortgage rates, (5 year money at 3.89%today), great selection of product and some softer prices.  
The 1st half of April is showing stronger numbers then any of the previous 5 months as we are seeing firm and conditional 
sales already equal to the firm sales in March only half way into April.  
We have just completed a move of our office over to the brand new Royal LePage Centre at 710 10th Street.  We are now 
just finishing up some final pieces of the puzzle and we will be completely settled shortly, please do stop by when you are 
downtown, we would love to give a tour, maybe wait until the end of the month as we hope to have the new sidewalk in buy 
then weather permitting.  
As always, we are never too busy for your referrals.  Thanks for continuing to think of us as your Real Estate Team for 
Canmore / Banff. 

   
Includes all listings in Canmore, Harvie Heights, Lac Des Arcs and Exshaw 

Residential Mortgage Rates* 
Effective April 7th, 2009* 

 Term 6 Month 1 Year 2 Year 3 Year 4 Year 5 Year 7 Year 10 Year Variable 
Rate 

Prime 
Rate Posted Rates* 5.05% 5.00% 4.80% 4.95% 5.15% 5.45% 6.90% 7.05% 

Best Rates* 4.90% 3.19% 3.49% 3.79% 3.89% 3.85% 4.89% 5.25% 3.30% 2.50% 
*Interest Rates are provided for information purposes only and are subject to change at any time without notice. The products listed above are available only in Canada to 
Canadian residents. Rates shown are for single family residential properties only and are subject to meeting all lenders credit granting criteria. Rates shown above may be specific 
to the sender and some conditions may apply E&OE
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Note: Where no line connects, there were no sales for that type of property for that month 

 
Includes all listings in Canmore, Harvie Heights, Lac Des Arcs and Exshaw 

Note: Where no line connects, there were no sales for that type of property for that month 

 
Includes all listings in Canmore, Harvie Heights, Lac Des Arcs and Exshaw 

Average price and median price information can be useful in establishing trends over time, but does not indicate actual prices in areas with widely divergent properties or 
differentials between geographical areas.  Please call Brad or Drew with any specific information about your property or properties you are interested in. 



 

 
www.BradHawker.com 

 Top 10 home-buyer turn-offs 
By Martha Uniacke Breen (http://www.styleathome.com)  
 
Learn how to avoid making your home a turn-off when you're looking to sell. In many cities across Canada, the real estate 
market has cooled noticeably from the heady days of a year ago. There is a growing inventory of houses on the market, and 
buyers are much choosier than ever before. If you're planning to sell, it's important that you put your very best foot forward, 
if you want to sell quickly and at a decent price. Toronto real estate agent Matt Dawson of Chestnut Park Real Estate has 
seen some amazing blunders by sellers. Here's his take on some of the biggest buyer turn-offs, many of which could be 
avoided -- or at least mitigated-- with a little care and forethought. 
 
1 Wacky paint colours 
Some buyers can overlook strange decor choices and picture the house painted white or in tasteful neutrals, but many can't. 
Furthermore, colour can have a strong effect on mood, both positively and negatively. Don't take the chance.  
 
2 Dirt 
A house for sale should be as near to spotless as you can make it. Particularly in kitchens and bathrooms, grimy grout, 
stained countertops, dishes in the sink and crunchy floors are definite turn-offs. Do at least a light cleaning before every 
showing and a more thorough clean each weekend before the open house. 
 
3 Odd (or oppressive) smells 
If you smoke, at least take it outside while the house is up for sale. In fact, any noticeable odours, whether pets, lingering 
cooking smells or even heavy perfume, can turn away a potential buyer. Use fabric refresher on upholstery and air 
fresheners or room scents where needed, but use a light hand. 
 
4 Unkempt exterior 
Curb appeal makes a very strong impression on a potential buyer, and so does lack of it. Make sure the landscaping is 
trimmed and the lawn mowed; plant a few annuals or cover your flowerbeds with a neat layer of mulch, staying away from 
the bright red colour and opting for the natural coloured mulch. If the front porch needs painting, paint it. Also, keep the 
outside of your home as tidy as the interior: remove kids' toys from the backyard, and keep the porch steps swept. 
 
5 Too many pets 
It's hard to believe that not everybody loves Fluffy, Fifi, and Rover as much as you do, but they don't. A dog that comes 
barking fiercely to the door as soon as you ring the bell, or worse, a whole pack of them, is unnerving. One cat sleeping 
quietly in a chair might be fine; a noisy (and possibly smelly) menagerie isn't. Try to find temporary homes for your friends, 
at least while the house is being shown.  
6 Wrong-headed renovations This is on a slightly different scale than the other points mentioned here, but should be 
considered at the time of renovation if possible. A toilet off the kitchen; an open-concept reno that creates a vast, empty 
space; or an oddly configured hallway or room is viewed by a buyer as money they'll have to spend to put things right. Try to 
modify your alterations to make them more universal, or better still, avoid wacky renovations in the first place. 
 
7 Dark and dingy interiors 
You can't do much about the building two feet beyond your side windows, but you can do a lot to brighten the inside of your 
house. White or light walls and woodwork is a classic brightener; if you can afford to add windows, they're a good 
investment in a dark house. Adding more lighting, whether by wiring overhead lights or just installing more lamps, works too. 
At the very least, keep your windows clean, to let in as much natural light as possible. 
8 Horrid basements 
Again, this may or may not be under your control, but a dank, dingy basement, especially if the ceiling is very low, can be 
off-putting. If you have the option, painting the cement floor or installing low-cost carpeting can help cheer it up a little. Also, 
clear out all the junk, right to the walls, so that buyers can see how much space there is -- even if it's only for their own junk. 
9 Dirty appliances 
Even if the house is generally clean, don't discount the possibility that people will be looking inside the appliances. Keep 
your fridge clear of old take-out containers and aging leftovers -- what my mother used to call "furry friends" -- and use the 
self-clean mode on your oven. 
10 Swimming pool 
It's perhaps unfair to include a pool as a buyer turn-off, since for some people it's a major attraction. But financially, pools 
rarely make back the money spent on them and can sometimes even lower a home's value. Almost certainly, a pool will cut 
down the number of potential buyers interested in the house. 
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Thank you for dealing with the Brad Hawker Real Estate Team, please advise us if you wish change the frequency of the delivery. 
Your choices are monthly, quarterly or yearly before Christmas. This brochure is not intended to breach any existing agency agreement. 

 

 

 
 
 
 

 
Irreverent, but proud! Silly purveyors of humorous songs, the Arrogant Worms return to the Banff Centre with their 
popular and sometimes surprising folk comedy act. Join the trio of merry music makers as they satirize a multitude of 
musical styles and poke fun at assorted aspects of Canadian life. Tickets are Adults $22 Senior and Students $20 
child $17 family of 4(max 2 adults) $62 and Playbill special $15. Tickets are available at ticketmaster online. Show 
starts at 7:30pm in the Eric Harvie Theatre. From more information on the Arrogant Worms please visit their website 
at www.arrogant-worms.com  
 

 
Due to popular demand the GLITTER AND GLAM GALA is for woman only! This event is for us ladies to get gussied 
up and celebrate being healthy, getting healthy and staying healthy!”8 out of 9 women will have healthy breasts for a 
lifetime!” Support the women that have endured breast cancer and women finding methods of prevention. The event 
will be held at the Silvertip Golf Resort in Canmore and the doors open at 7:30pm. There will be music by The Fates 
and DJ Russ, silent auction full of fabulous items and belly dancing and tarot card readings. Get tickets while they 
last, limited to 300 women. Tickets are $50.00 and can be purchased thru the Mary Tidlund Charitable Foundation or 
contact Marvie at 403-609-5563. Please visit www.pinkandgreenribbon.com for more information. 
 

 
Come out and cheer for the ladies as they gear up for either 6 km run/walk or 12km run. Over 1000 women from 
across Canada come and enter the race. For more information on the event please go to www.rmswomenrun.com. 
Race starts at 11am. 
2008 Testimonials  
"Wow, I just wanted to give you a big pat on the back for a well organized and run (no pun intended) race today! You have 
definitely started something and put the bar pretty high for yourselves for next year. Everyone was so friendly, positive and the 
course was well marked. I thought that the goody bags were awesome and the food was the best I have ever had at a post run 
event. I can’t wait to see the registration for this event open up for next year, I’m sure you will sell it out the first day when word of 
mouth (and you know how women talk!) gets around."  
 

www.BradHawker.com 
Phone: (403) 678-7557 

Fax: (403) 678-2206 
Toll Free: 1-877-818-7557 

 


