
DIMENSIONALITY 8: RAGNAROK #1      David Mills       Dec. 6, 2017 

 

 
(Plays intro music: “The Immigrant Song” by Led Zeppelin) 
 
David: Hey, everybody. We’ll start with a bang here with a demonstration that will be 

fun and eye opening. We have some 
great GIFs here. People are still 

streaming in. I’ll remind them of 
what the question is in a 
moment, but you can get started 
on it. Not everything depends on 
this, but it could be fun and an 
interesting way to start.  
 
Suppose that there was a rare 
disease and it doesn’t affect too 
many people; but let’s say it 
affects one out of ten thousand 
people. Your friend feels nervous 
for whatever reason about having 
the disease, and so he goes to get 
a test done.  
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The test is 99% accurate, meaning that only 1% of the time it reports false positives. It 
never reports false negatives, where it doesn’t tell you that you have the disease if you 
don’t have it. It will never tell someone who doesn’t have the disease that they do have 
it. It’s 99% accurate with false positives, meaning it will only report a false positive if you 
don’t have the disease, and only tell you that you do 1% of the time. Your friend takes 
the test and it comes back positive. What would you say to your friend or feel for them? 
 
(Reads aloud some of the answers in the Facebook thread of webinar comments) 
Bryce Live your last moments the best way you can. 
William You're in the 1% 
 
David: Do you mean re-framing it, Bill? It’s actually one out of 10,000 get the disease. 
Oh, you would tell them that maybe they’re in the 1% of people who don’t have the 
disease, but think they do. Is that what you’re saying, that maybe they’ll be in the 1%? 
Okay, great. Answer this question for yourself. Try to get a sense of it and it’ll help with 
the demonstration. 
 
Mike B. Avoid doctors to stay well... 
 
David: The disease is a fatal one. It’s a bad disease, not a trivial one. There’s no cure and 
they’re probably going to be toast. 
 
If anyone is just coming on, we’re doing a demonstration to kick things off that I think 
will be pretty impactful. Mike Long, did you find this impactful when I went through the 
full demonstration with you?  
 
Michael Long Yeah, shocking 
 
David: Great! So it affects one in 10,000 people. Your friend is worried for whatever 
reason that they might have it, even though they have no symptoms. So they go and 
take the test that’s 99% accurate. The test never reports that you have the disease if 
you don’t, and it will only say you do have the disease 1% of the time. It’s 99% accurate 
with false positives. Your friend’s test, unfortunately, comes back positive, so what do 
you say to your friend? 
 
Bryce Crowd fund for a cure. 
David F. You've got a real good chance that you DON'T have it. 
Dave M. Sounds like a dice roll. 
Jamie Take the test again. 
Joshua Fletcher I think I'd recommend getting tested again. Those false positives aren't 
something to mess around with. 
 
David: Let’s stipulate that taking the test again won’t matter. But let’s say they do take 
another test, and there’s only one other test. Re-taking it won’t help because it’ll just 
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say the same thing, let’s say. They take another test that’s 99% accurate. There’s only 
one other test. Obviously, if there were five tests, you’d take all five, but let’s say there 
are only two tests. There is another independent test that doesn’t overlap with the 
previous one. It’s 99% accurate. Presumably, you’d tell them you to take that, too. Any 
doctor would. They take it and it comes back positive.  
 
Sulaiman Can u trust the measurement? 
 
David: Yes, you can trust it be 99% accurate. Within the parameters I’ve set, yes, you 
can trust it.  
 
Andrew Live life to the fullest with the time they have left. 
Dave M. I would say it sounds irrelevant. 
Julie Make sure NOT to ask any doctors 'how long have I got?' - as an astounding 
number of people die on time, when directed to by people they trust!! 
Robert "You've got a real good chance that you DON'T have it." 
 
David: Now, Robert and David, did you across this before? Or did you do the math? 
 
David F. I did the math years ago... 
 
David: Right, you did the math. Exactly.  
 
Robert Just guessing. 
 
David: Robert said, “Just guessing.” Great. And David did the math. So a lot of you 
answered this for yourselves.  
 
Jimmy Tell your friend that you're with them no matter what. 
Dave M. It’s oddly relevant; have thought about this a lot. 

 
David: Oh, interesting, yes. 

 
James Say “Well, this is not 
my final home anyway & 
heaven awaits.... you win and 
beat me to Paradise.” 
 
David: So let’s stop answering. 
The math is right here for us. 
Let’s do it together.  
 
So if the disease affects one 
in ten thousand people, then 
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out of a million people, 100 people have the disease, how many people will test false 
positive in 1% of a million? It is 99% accurate, and 1% of a million is how many? It’s 
10,000.  
 
So 10,000 people out of a million will receive the result that your friend got of a false 
positive within the parameters I 
gave. Just with the math – there’s 
no evidence here necessary, 
there’s no philosophy of life 
necessary. It doesn’t matter what 
we think of doctors or the 
afterlife, right? The fact is and the 
logic clearly shows that 10,000 
people will get false positives.   
 
So what are the chances that 
your friend has the disease? – 
100 out of 10,100. There are 
10,100 people who test positive 
for the disease and 100 of them 
have it. Nobody tests positive that 
doesn’t have it. 10,000 people test positive, but they don’t have it, which is 1% of a 
million. We’re using one million as an example; I could have chosen any number, but I’m 
illustrating it as 1% out of a million. If we did ten million, it would be 101,000.  
 
So your friend actually had a slightly less than 1% chance of having the disease. If he 
took the test a second time, and it came out positive, he’d have about a 50/50 chance, 
because there would be about a hundred new false positives out of the 10,000, and 
then 100 would test positive. It would be about 100 out of 200, or something like that. 
So there you go.  
 
It felt to your intuition like it was a 99% chance. 99% felt really, really close to perfect, 
or absolute or 100%, when in fact, it left your friend with a less than 1% chance of 
having the disease. And by the way, doctors get this question wrong just the same as 
the normal population, and I think possibly even more. This illustration doesn’t prove a 
lot all by itself. Who is shocked by that? -- And shocked by how your intuition could be 
so far off? A 1% chance, not 99%.  
 
Now what if the test was perfect? What if the test was 100%? Then what would be the 
chance if your friend were sick if it came out positive? – 100%, right? If it’s 100%, it’s a 
whole different realm and we don’t even have to ask how common it is in the 
population; that’s irrelevant. If it’s a perfect test in both directions, meaning no false 
negatives and no false positives, then if you take it and you’re positive, then you’ve got 
it. But if it’s 99%, as in this case, then one out of 10,000 is a reasonable parameter, right.  
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This demonstration is a good one because there are others that are so shocking that 
people do not even believe it after they hear it, like the famous Monty Hall problem 
with revealing the doors. If you’ve heard of that one, you might not even be convinced 
of the real solution. [Explanation: https://en.wikipedia.org/wiki/Monty_Hall_problem] 
What’s also interesting is that the people who know about this still don’t translate it far 
enough. They don’t figure out the rest of life. With this question about the test for the 
disease, people’s intuition is that they have about a 99% chance that they have the 
disease when, in fact, it’s a 1% chance.  
 
Matt The delta between 99% and 100% can be small or huge in some cases. It is 
ambiguous unless you know the sample set. Context matters and your 10k example is 
the key. 
 
David: That’s correct. The thing is that the context matters. 10K turns out to be the key. 
But what really matters is that this isn’t a small thing. Our minds can marginalize it, but 
there’s also something I’ve been aware of for years, where people feel sure about all 
kinds of stuff. In America, half the country feels sure that the other half is crazy when it 
comes to politics, for example. So half of them are wrong. And then there are different 
things that are logically false, and I’ve talked about it plenty over the years. But this is an 
interesting example, because it can help an individual person feel it in a specific way. 
 
I’m not basing this webinar on this demonstration. It ultimately doesn’t matter what 
your answer was, but it’s a fun way to start as people come on, and it can be kind of 
mind-blowing for you. It can be something that can jog you out of thinking that 99% is 
similar to 100%. The thing is, it isn’t that people thought that 99% was or wasn’t similar 
to 100%, it’s that your intuition was so far off about a type of probabilistic decision 
that depending on who you are, you may or may not have noticed that there’s 
something going on in the world constantly with people and the attempt to minimize or 
marginalize it. Something is going on with us. We need to figure it out. It’s like the game 
is rigged. People are just perfectly fine with losing. It can be explained – you can read a 
great book called, “Inevitable Illusions” or I can go back over it at the end. 
 
Sulaiman I m not clear on the problem statement; Can you please write the problem 
statement. 

Geert I don’t really understand the example :( 
 
David: It’s not critical to understand this example for the rest of the webinar to make 
sense, so don’t worry. One thing that’s not weird to people normally, but when I point it 
out, some people realize it’s weird, and some people still don’t. But if you get it, then 
you realize something bizarre is going on. People are totally content with losing; even 
people who teach about winning. Overall, they’re perfectly happy in life with the idea 
of just making the world better and then they die. It doesn’t even occur to people to win 
or ask what the win is. They just think, “Oh, if I can make the world a better place, that’s 
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nifty.” In other words, people don’t often look at the disjunction, which is similar to the 
opposite.  
 
If there is massive suffering, death, disease and unhappiness around the world when 
you die, do you call that a win? — Or do you call that a loss? I call that a clear loss with 
no question. It’s a 100% loss. I failed if there’s massive suffering around the world and 
disease. There’s happiness, sure, there’s good stuff, but am I content with that? That’s 
good enough? – No. That’s obviously a loss. I’m here to win. That’s the first thing I said 
in my first talk in 2013 at OMG Live. A win for me is everyone is good and that we get rid 
of badness.  
 
People could say, “My intuition within a split second is that that’s too hard. We can’t 
do it.” People don’t normally think of it that way, but why? You know that within a 
split second that it’s too hard and you can’t do it? God rigged the whole thing to fail? No 
matter what, you can’t win – that’s how God rigged the world? Or God is causing a 
bunch of suffering and messing with us for a while, and then at any time God can wave 
the magic wand and have heaven or hell? – But it all doesn’t add up; none of it adds up. 
 
Nearly everyone in America will either affirm macroevolution or heaven or hell, right? 
But ask someone who believes in the standard idea of heaven or hell, “What happens 
to an infant who dies?” There’s no answer that could possibly make any sense. Because 
if they say that an infant goes to heaven, which is what they say at funeral services, then 
what happens? At what point does an infant grow up and have a chance of going to hell 
forever, according to people’s beliefs, where God literally tortures them forever with no 
hope of escape? When they’re 10? When they’re 7? When they’re 3? Is there a 
moment? There must be, right, because if they’re definitely going to heaven when they 
die at two days old, then there has to be some point when they’re not.  
 
There has to be an absolute qualitative shift, apparently and logically, in people’s belief 
system where all of a sudden the person is going to hell unless they do something about 
it. That’s an extraordinary thing to believe. Even if you do believe that, then presumably 
we should kill infants before they have a chance of going to hell. Why would you let 
them get past the point where they would go to heaven or hell? There are a number of 
other problems; I can keep going. But again, their simple logic doesn’t add up. I’m a 
Christian, but the absolute has to win out, and that’s a big part of the puzzle that I have 
to get into.  
 
Alan There are lots of good examples of this using "Bayes Theorem." 
 
David: Right, there are good examples, exactly, Alan. We don’t have to get too caught 
up in the example again, but for a lot of you, I think it impacted you.  
 
Matt This webinar is already starting off wonderfully. That question was a great way to 
re-calibrate mindset. Love it. 
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David: Thank you, I appreciate that, Matt.  
 
Joshua Fletcher That heaven and hell for infants got my parents riled up... 
 
David: Of course, yes, I realize it’ll piss a lot of people off with me saying that. -- Or 
maybe not. Maybe it will open their eyes. So when we think about it, what needs to 
happen in those cases or with macroevolution? The idea of macroevolution is that 
using the following algorithm, we got the diversity of life. I’ll use a couple of examples 
quickly to continue to open things up. The first example is the heaven and hell thing. I 
realize you might not fully buy into it one way or the other, or even object to me 
bringing it up, but if you do, let’s think about that – why would there be an objection?  
 
There has to be some absolute. There has to be somewhere that we can all talk. There 
has to be some place where we can go thought-wise where it overrules and has 
absolute power over the B.S. and over opinions and thinking about it. If there’s not, 
there’s no hope and we lose. If we can’t talk about the heaven and hell thing and have 
some way to arbitrate it to figure it out, including maybe that we just don’t know, and if 
I can’t point those things out, then there’s nowhere we can go. We can’t talk; we’d just 
have to be violent with each other basically, and we just lose. We automatically lose. 
 
I’m not interested in losing. I’m only interested in winning, meaning that everyone 
wins and everyone is well off. Then if I go for a subset or simpler task, it’s the same 
thing. I’m interested in winning; I’m not interested in losing. The way I mean that, it 
really works, as you’ll see. But overall, I’m not interested in losing. I’m not here to lose. 
If you’re here to lose, then you’re mistaken. It’s not even correct; it’s not a valid opinion. 
In other words, someone will be saying to me, “No, I disagree. I actually want to die and 
have there be suffering. That’s great – I want there to be all kinds of suffering still after I 
die. I want people to be in hell; that’s what I want.” 
 
If there is a hell, then God better end my existence or I’m going to be trying to get 
everybody out of there. I don’t care what the situation is, I’m going for the win for 
everyone and I’m going to keep doing that until I win, period, unless I’m annihilated 
somehow. But that’s the only way to stop that. What else am I going to do? – Go for a 
loss? It just doesn’t make any sense, right? And it’s entirely plausible once we stop 
assuming that it isn’t and once we look at it that way, as I’ll get to. 
 
To give another quick example, macroevolution is the idea that diversity in life comes 
through mutations in DNA, which leads to different proteins being made by the time it’s 
translated with RNA. Then there’s a second thing -- natural selection, which basically 
means that whoever produces more grandkids will have their genes passed on and 
there will be more of that organism and proportionally less of the ones that don’t have 
that mutation. So it’s the idea that chance and necessity, natural selection and mutation 
is what’s going on. Macroevolution is the idea that you have no DNA, no organisms and 
no reproduction, and then by applying the algorithm, DNA, mutation and natural 



8   DIMENSIONALITY 8: RAGNAROK #1  
 
selection to a situation where there is no DNA and no reproduction, like the original 
earth, then you get the diversity of life. Plus, you get something like bacteria evolving 
into trees. Do trees have more grandkids than bacteria? – No. So just with a simple look 
at it, it doesn’t add up. It’s a simple algorithm; it’s an understandable algorithm and it 
does not lead to the effects that we see. Again, it’s a simple look. You can delve into it 
more deeply. Of course, I’m not necessarily proving anything to somebody who isn’t 
able to understand what I’m saying fully or doesn’t explore the issue.  
 
But it should start to make us wonder how these massive mistakes are made. The 
other thing is that if you take either one of these things I just brought up and you ask 
anybody who believes in either one, what’s fascinating is the type of answer you’ll get. 
Basically, it’s a headache. It’s just like the percentage calculation with the medical test. 
What’s fascinating is that our intuition didn’t say to us, “Well, I don’t know the 
answer. Let’s do the math.” The math wasn’t that hard. We did it in a minute. But our 
intuition didn’t say that; it just made us think that the person has approximately a 99% 
chance of having a disease. It didn’t tell us to take one minute and do the math and be 
sure. That’s what is particularly interesting. 
 
I have a very in-depth knowledge of evolution, and what’s interesting about both the 
things I just told you is that each and every time I’d ask the professors in school (and 
those were the major classes I took, so I had plenty of opportunities to talk with people) 
it was fascinating because their answers weren’t answers. They wouldn’t even try to 
answer. It wasn’t like they gave an answer that wasn’t all that good and I disagreed with 
it. They just had no answer. You ask a professor how you can start with no DNA and 
conditions that will destroy DNA, and no reproduction, and you can read the schemes. 
The schemes are beyond ridiculous; they’re exactly against the scientific laws and 
knowingly against them. They try to come up with explanations, but there are no 
explanations. Ask them. Try this yourself. And try the same with the heaven or hell 
question, and you’re just going to get, “Um, uh, duh. Ask your pastor or any pastor.”  
 
Dave K. Where did Charles Manson go? Where did Pol Pot go? Where is the gunman, 
Stephen Paddock? Where are Adam Lanza and Lenin? How do they win? What about 
the shooter in Texas last month? Finally, what did Jesus mean when he said, "Their fire 
is not quenched and their worm does not die?" Or did he not say it? 
 
David: Where are they going to go? You see, Dave, you don’t need to answer that 
directly because there is clear area and there’s grey area. The clear has to fully win out, 
which we’ll see. If absolutes can’t win out over grey area type of questions like, “Charles 
Manson’s really bad. Shouldn’t he be tortured forever?” Well, first of all, no. No one 
should be tortured forever. I guarantee you that through logic you can figure out that 
God’s not going to torture someone forever. The only point of keeping someone alive 
would be what? Do you think God doesn’t want to win? A win is clear. A win is that 
everyone has goodness. Yes, there is free will, but at the point where Charles Manson is 
tortured forever, he no longer has free will.  
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But the absolute has to win out. The absolute is that clearly in our world, once you have 
children and babies, and babies die, now you have to affirm something. You’re having to 
say, “A baby goes to hell (or heaven) forever.” It doesn’t even make sense for Charles 
Manson to go to hell forever. You can bring up grey area type things, but when you can 
show something in a simple, absolute way, then we’re not used to that. We don’t 
typically have the neurology for it. Our minds aren’t set up so that an absolute can win 
out. But we can get there and we need to get there. 
 
When I did the math for this probability example for the medical test then that needed 
to win out instantly. And it can win out with the caveat that if someone shows how the 
logic is wrong, then okay. But no amount of evidence or grey area objections or 
questions can overrule the math or the certainty. Jesus says that “The fire is not 
quenched and their worm does not die.”1 Then Jesus scolded his disciples when he said, 
“Beware of the yeast of the Pharisees,”2 but they were literally worried about the bread. 
In that case, Jesus was being metaphorical, and he said, “What are you thinking?” Other 
things were even more of a direct contradiction. When people asked him about the 
Sabbath, he pointed out how David fed himself on the Sabbath and picked some grain. 
There is example after example where absolutes win out, of course, over something 
that was vague or a metaphor.  
 
Jennifer The responses are usually attacks on your intelligence, integrity, etc., rather 
than an answer to the question or even an "I don't know." "Get back in line or you'll be 
kicked out of the in-group." 
 
David: Right, Jennifer, or treated as a headache. Or you can ask your pastor why 
extortion is treated as fine, but that everyone agrees that prostitution or something that 
is sexually immoral according to Christianity is treated like it’s just obviously wrong and 
no one has to even discuss it, but extortion is treated like it’s no problem in the 
universe. That’s bizarre. It’s just weird. 
 
The main issue here is that if you bring these questions up, what’s fascinating is that 
you’re not going to get the answer. If someone thinks they have the answer to these 
things, you’re going to find that the answers are not there. You don’t have to believe me 
about any of this, I’m just setting the stage here. And you never have to believe me; I 
say, “Stick with me,” but you don’t have to believe me. I’m not going to make a grey 
area case, which is my point here. 
 
But I’m giving you a sense that something’s wrong in a way that is odd and deep. 
Normally when people think, “Oh, there’s something wrong with the world,” they mean 
that when people do bad things. But there’s something else that’s very different that I 
came to realize, which is the question, “Why does nobody realize about these major 

                                                        
1 Mark 9:48 Jesus is quoting the prophet Isaiah (Isa. 66:24) 
2 Mark 8:15 



10   DIMENSIONALITY 8: RAGNAROK #1  
 
things?” When I figured out how to prove that God exists in an absolute way, some 
people cared, but a lot of people didn’t initially care, and don’t. Pastors never care. Of 
course, some might, but I’ve never met one. It’s an extraordinary thing. 
 
When I learned how to read faster, to choose a simpler, more mundane example, I 
could read four times faster with better comprehension and understood how that 
worked, no educator cared, either in college at the University of Virginia, nor at my high 
school where I grew up. It was very eye opening. It’s not that they’re bad, but there’s a 
system for keeping things mediocre. It’s not a conspiracy; it’s just in people’s heads. 
There’s imperviousness to winning, as I said.  
 
Why is winning not a common idea? – Like really winning and having everything be 
good? Why does that not occur to people? One of the major things that kicked things off 
for me was when I was lying in bed one night at 16, and thought that what doesn’t add 
up are the following two things: Christians believe that choosing to have a relationship 
with God is of paramount importance; but they also believe that you can’t know that 
God exists. I’m a Christian to this day, but that doesn’t add up; it doesn’t make sense. If 
that’s the case, the one of those two that made sense was choosing to have a 
relationship with God is extremely important or of paramount importance.  
 
So I thought, “Okay, if I take that as a premise, then what that leads to actually, is the 
conclusion that there must be a way to know that God exists and the basic nature of 
God.” How could it make any sense that we couldn’t know something, period? – And 
apparently, we couldn’t even know which is more probable. If you can know what’s 
more probable, at least that’s something significant. But the idea is that we couldn’t 
know. I thought, “Well, it seems very plausible that we can know,” and yet, that wasn’t 
something on people’s minds at all. And again, if I’d bring it up, I’d completely run into a 
wall with everyone.  
 
How could that be? Shouldn’t we at least try to figure out the question of “How can we 
know?” And an answer to that led me to realize that there was a question meta to that, 
which is, “How do we know something is true in general? What’s the methodology?” 
People weren’t asking that, but every question leads to that. I’ve talked about this in the 
past. Every question leads to the question, “How do we know what’s true?” and “How 
do we seek understanding? How does understanding work? And how do we achieve 
goals? How does the mind work?”  
 
If you say you love your child, then doesn’t it follow that you want to understand your 
child? Doesn’t it follow you’d want to understand how minds work and how they’re set 
up by default? And also understand how the world works? And understand how to win? 
Do you want your child to lose? If your child dies and there are all kinds of suffering, 
then your child lost, right? How about wanting your child to achieve goals or achieve 
happiness? 
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My premise here is that every question leads to the same place, and yet, no one is 
getting to that place. So how is this happening? I ask them and watch them give up right 
in front of my face over and over, one hundred percent of the time. I’m not talking 
about you guys when I’m talking about this, but in general, people just give up. I never 
see anyone reach that point, and whenever I bring it up, they always give up.  
 
Now it’s not that the problem is that people are bad, or sin, or of this political party or 
that, or whatever, but there’s a deeper problem. I talked about it in the first “Alchemy” 
webinar, and the way I phrased it then was that there was a “defense against the 
defense” for helplessness in a bad or unhelpful way. Not only were people not getting to 
the place where every question should lead to; but when you bring it up, there is some 
defense keeping them from pursuing it. They keep getting back to something. 
 
Now let’s look at it from a different angle of goal achievement. As people go after 
goals, there are all kinds of obvious problems. Everyone does it in roughly the same way 
if you look at it in general; but it’s the same even if you look at people who should be 
very good with going after goals, even before you get to the self-help gurus or 
psychiatrists.  
 
Do you know how you figure that big sports stars, if they’re men, are going to have 
attractive wives? It’s funny, but you basically tend to assume that, right? So what I 
figured was that psychiatrists must want the same thing because they understand how 
the mind works. If you understand how the mind works, then one of the first things I 
figured that most guys would do is to use that knowledge, not to trick people, but to get 
an attractive spouse, right? I’m not suggesting this, and I’m not saying it’s better to be 
attractive or not. I’m simply saying that they’d use the same logic we apply to sports 
stars, but they didn’t. So then I thought they must not really know what they’re doing, 
because the fact is that’s what a lot of people want. Not everyone, but it’s what a lot of 
people want.  
 
So it would be weird if you saw a good-looking sports star, and if out of a hundred of 
them, every single one of them had someone you considered to be a much less 
attractive spouse than them, or very unattractive, you would probably feel like that is 
odd. I’m not saying you should, and I’m not encouraging it. I’m not making a value 
judgment about attractiveness, but you have to agree, I presume, that you would find it 
odd, right? And if they didn’t, you’d feel that something’s going on, like “That’s weird. 
There must be something about playing ball that keeps people from pursuing and 
figuring out how to get an attractive spouse” if that’s what they want. But again, 
because enough of the population does want that, then something else must be 
blocking it. But with psychiatrists, then I figured they must not really know how the 
mind works, and I think I’m probably right about that. They know some stuff, but…. 
 
Mary David, what do you think of the Stanley Miller experiment of 1953? 
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David: Oh, that’s a cool question about the Stanley Miller experiment where he 
produced a few amino acids out of the early conditions. The first thing Stanley Miller did 
was to produce a bunch of tar. Then he changed the conditions to something that 
probably wasn’t like the earth and produced mostly tar again with a few amino acids 
that were stuck to the bottom, mostly glycine, which is the simplest one, which is just 
the hydrogen on the end that’s complicated. He also produced a mixture of right-
handed and left-handed amino acids and you could only use left-handed amino acids for 
life. Trying to repeat the conditions that he did about the early earth, basically ten times 
over, he corroborated the obvious science that you simply do not get a functioning 
organism in the prebiotic soup. It’s so ridiculously against the known laws of 
biochemistry that it’s just ridiculous thing after ridiculous thing.  
 
Julie I know so many psychologists who have kids with hang-ups, are overweight 
themselves, drink too much, etc. That, to me, suggested there was something wrong... 
 
David: Right, exactly. Of course, I could have used those examples and it probably would 
have gone over better, but practically speaking, they are all a relevant indication that 
something is up. I like the ones that you point out as well very much. But really, it was all 
that, but there was a way that it was kind of poignant for me. Again, there were 
problems, and there was a way that you couldn’t solve them. The experts, the 
authorities weren’t interested in fixing them. I went back and took epistemology, 
which is one of the three main branches of academic philosophy. Epistemology is the 
question about, “How do we know what’s true or what is knowledge?”  
 
Michel G. People are lazy...Thinking straight is not in many people's DNA. I mean, 
"questioning" things is not common from most people. 
 
David: Even an answer like that, which is what I call marginalization, is not enough. 
You couldn’t explain it just through saying, “Oh, people are lazy, and if I’m not lazy, then 
I won’t fall into that.” What I was trying to say is that when people go after goals, 
including myself, there are all sorts of issues where we get frustrated and upset, or we 
achieve it and we’re not happy after we achieve it. Or sometimes, we achieve it and 
even if it works out sometimes pretty well, it’s predictable that we’re going to go 
through some amount of anguish as we achieve the goal, then we’re going to achieve 
the goal and it’s not going to be that great anyway, and then we’re still going to have 
stress. Life is going to predictably have more lameness than I would want, which is zero, 
and by far.  
 
People weren’t really working on it, and if I would bring up the idea of working on it, it 
wouldn’t go anywhere. They weren’t interested in fixing major holes in people’s 
philosophies, either. But again, goal achievement, happiness for myself, all of it, 
everywhere you looked, the default process was basically not rigged for a win. Again, 
on top of that, people would dismiss that whole thing, like, “Oh, it’s alright. We’ll just 
go to heaven later,” or “People suck,” or “It’s all these people’s fault.” Someone might 
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do something that’s their fault and it might be nice to have them stop doing it, but it 
wouldn’t get rid of the problem so it wouldn’t be a win.  
 
Amanda Is this an SEO webinar? Did I jump on he wrong thread? 
 
David: No, it’s not an SEO webinar, it’s me teaching my training, Amanda, which is about 
success and how to achieve goals and so forth. I’m giving you the big answer to the big 
question for the first time in the history of the world. So with some of that background, 
something is going on, and I’ve been working on it for a long time. For those of you who 
have heard some of my training, there are a lot of things I’ve figured out.  
 
But there’s one overall question: “How do we achieve goals?” If you could simply 
answer with a full enough and complete answer, “How do I get the answers to 
questions? How do I answer questions successfully?” then think what you could do! — 
Basically everything. You could answer the overall question about winning. You could 
answer, “How do I make $10,000 a month? How to make a hundred million dollars? 
How to be happy for the rest of your life? How to make everyone else happy? How to 
have a great romantic relationship with somebody or with the person you’re already 
with – how to make it even better?”  
 
You could basically do anything that was already possible if you could simply answer 
one question, which is, “How do I get the answers to questions?” which is interesting 
and which means that that’s at least one angle on a central question. “How do I make 
optimal decisions? How do I be happy?” “How does the mind work?” would probably be 
a major part of it. “How does the achievement process work?” It’s all basically one 
question, logically related, if you look at it. So it’s that question I’m working on that I 
address primarily in my training. 
 
Mike B: This is better than 100 TF backlink... 
 
David: Thanks, Mike, I appreciate that. 
 
Pat Totally understand about wanting to understand so your kids win, and selection for 

good looking partners, it makes total sense � 
 
David: Pat likes framing it in terms of kids. You’llbe able to use what I talk about for any 
mundane thing, don’t worry. I achieve lots of mundane goals. That’s why I got you 
guys...well, I got it for myself, but I did it for the block. You can believe me or not, but I 
got my Rolls Royce and thought, “Well, maybe this will help some people.” Just to 
listen, not to believe me, but just to listen, and when I talk about deep things or surface 
things or whatever, it amounts to the same thing. We could also ask, “Why aren’t 
psychiatrists all driving Rolls Royce’s?” They get paid a certain amount. Wait a second! 
They get paid a certain amount, so why can’t they all start their own business and make 
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a hundred million dollars? If you understand how the mind works, then you should be 
able to make a massive amount with sales or with a business where you set things up 
for your employees in a great way, right? If you really understood, you should be able to 
set up an amazing business. So it doesn’t matter what psychiatrists are allegedly paid.  
 

Bryn Getting a Rolls Royce…taking one for the team  
 
David: Exactly! -- Taking one for the team. But what you’re going to see is the actual 
correct process, which I’ll be explicit about in this webinar, for achieving goals. You’ll 
see also how it looks like you’re not doing much, and after so long of looking like I 
wasn’t doing much and succeeding, but having people report back to me that I must not 
be doing much, or that I didn’t do it after I did it, or that it wasn’t really me that I 
decided to get a Rolls Royce. I thought that was nice, at least for myself.  
 
Matt H: In my personal opinion, the information David provides may be worth more 
than any of the SEO training, which is, of course, wonderful. 
Joshua Fletcher: Matt, I would agree with that absolutely. 
Mike B. Like getting your mind ranked on the first page of life... 
Ernie: I also agree!! 
 
David: I appreciate that. And of course, I designed OMG, and do I get you both? Yes. Do 
I believe in SEO training? Yes. I have lots of people sharing you, great people, and they 
get a tremendously nice percentage of OMG profit, and so forth. So I believe in the 
surface, the deep, and it’s all there, as you’ll see. So let us go to the slides and see if 
there’s anything further on this.  
 
I’ve been working on this for 25 years. By the rules people were playing by, you could 
not win. People didn’t seem to be 
paying attention, and they didn’t 
seem to want to win, as I said. 
Even when I would bring it to 
people’s attention, their 
responses didn’t really make 
sense. People have big problems 
with goal achievement from start 
to finish… and the given answers 
didn’t add up. Again, just saying 
that people are lazy doesn’t help 
me enough, because I also want 
to help myself. I want to succeed 
myself with whatever I need to, 
and I want to win myself.  
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Another thing is that if I’m looking to win, including making sure that other people 
win, then in a sense, that’s for me, and until that happens, I can’t be dismissing things. I 
need to be figuring out how to make it happen. It’s one of the things that boggles my 
mind about people who want various things to happen. People that say, “Well, I want 
everyone to have health care,” why does it never occur to such people to go do it? Just 
pay for it all for everybody. And if you can’t, then shut up about wanting people to have 
health care and work on it. But of course, things could be off limits, right? – That’s why 
we need to understand things like violating property right, of course. I didn’t mean to 
talk about property rights, but just the idea of, “Why not just do it?” People say, “Well, I 
can’t.” Well, how do you know that? Go take care of it if you want something taken 
care of, or work on it and do something smaller. If it’s too big, then stop talking about it 
and find something different to work on.  
 
But again, why don’t people just do it themselves if they want something done? If 
women get paid so little, then start a business and pay them 100%, or make a massive 
profit because you’re paying them 87% and they’re apparently happy with it, right? And 
all your costs are lower than other businesses and you can outcompete anybody 
apparently, if it’s true. But again, if you want to solve it, just make a business, or make 
enough businesses to hire every woman, and pay each of them 100% the same as men 
get. Why don’t people think that way? It only makes sense, right? If there’s a problem, 
just go solve it. Or don’t. But violence doesn’t make any sense, right?  
 
Let me ask you this for a little bit of participation. You don’t have to type in the box or 
anything, but just to get your mind working a bit instead of a monologue. When you 
want something, like $10,000 a month, what do you do? How do you start? How do 

you feel when you’re starting? Or 
think of something else, 
something you currently want 
right now. Maybe it’s to bounce 
back in your business, maybe 
take it to the next level, or 
maybe there’s a relationship 
situation with kids or romantic, 
or a friend or colleague that’s on 
your mind that’s particularly 
strong, or maybe it has to do 
with health and exercise, or 
maybe it’s some hobby.  
Think about something that you 

haven’t achieved that you want 
to achieve that’s a priority for you now. What do you do? If you’re in OMG and it’s 
about money, you look for a source or someone to help, that’s one thing. But 
presumably, your full problem solving or goal achieving mechanism is not to get 
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someone to help you do it. That might be part of it, but then what? You’ve got OMG’s 
help, and what do you do? Do you look for instructions to follow?  
 
What’s your process? Is it following a recipe? What does the journey look like? Do you 
feel stressed, worried, frustrated, happy, excited? When you hit 10K a month is that 
going to be a win? Or is it not going to be a win for you? If it’s not a win, why aren’t you 
going for the win, by the way? Is it a stepping-stone? – Well, to what? -- So go for the 
win and then you can do stepping-stones, or semi-soft locks as I talked about before. It’s 
not the exact same thing as a stepping-stone, but somewhat similar. 
 
How are your emotions while you’re going after your goal? How do you feel right now? 
Do you feel like you’ve already won? – That it’s absolutely inevitable that you’re going 
to achieve? Do you think that’s a state of mind or do you think it comes from something 
else? Does it have to be a type of fake certainty if you feel absolutely certain, where you 
make your mind feel it through some kind of mechanism? Is that fooling yourself a bit? 
Is there a different way to gain it?  
 
In “Think and Grow Rich” he says, “Thoughts are things.” That’s the first chapter. Are 
thoughts things? I don’t disagree, but 
what does that mean if you’re going 
after goal achievement? Does it take 
place fully in your mind? Is it 
something that you identify with your 
body that you do there? Are you 
confused between how much goal 
achievement takes place in your mind 
versus taking place externally in the 
environment, or what you have to do 
versus what you have to plan and 
think about? What do you all think? If 
you want to type anything in, feel free.  
 
Adriaan Trying out different things, lots of frustration. Fear, doubt with short moments 

of success  
Michel G. I plan. 
Sulaiman I start with asking the question, "How do I make 10k the most efficiently?" 
 
David: Great. So maybe you write that on paper, or maybe ask it in your head, and then 
think about how the process continues and so forth.  
 
Another thing that didn’t add up for me was when some people talk about success and 
they say, “You can achieve anything you want,” and they don’t seem to be going after 
winning in terms of taking care of everything in the world. That’s weird, because it 
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implies that they don’t know how to achieve anything, or they simply don’t care about 
all the people who would suffer after they are apparently done with their success that 
leaves out so much. You’ll hear back that those same people are retiring at work, or 
they get angry or frustrated and so forth. Am I saying that anger and frustration means 
you’re a failure? -- No, but something’s going on.  
 
If you’re frustrated, what does that mean logically? For a moment you might feel like 
you can’t achieve what you want to do, or that it’s harder than you thought. I don’t 
know, but there’s something there. I don’t want to feel frustrated, so there’s something 
I don’t understand if I don’t want to feel frustrated and I do. And who knows? – That 
something that I don’t understand might be a huge breakthrough. Maybe life can be a 
hundred times easier, and maybe that frustration is just a red flag and if I pull on that 
string long enough, I could figure out something that I had no idea was possible.  
 
Alan Imagine the end and work backwards. Take stock of resources available. 
 
David: All right, but then we run into this issue: if I ask, “I want to make ten million 
dollars; how does that look? – Okay, I have a business and maybe I sold it. I had 
employees.” This is a good exercise, by the way. Imagine how it might look, and then 
think, “Well, how did I get there?” That will get you to ask questions, and at some 
point, you’re not going to have all the knowledge necessary, right? You’re probably not 
going to be able to walk through the entire process in your mind where you know every 
single detail that will definitely work that will get you to, let’s say, selling your business 
for ten million bucks. So that means you have some questions and some things you 
don’t know. When you don’t know, what do you do at that point? You probably look for 
some sources, maybe get a course, or try things out. Realistically, though, I think people 
get frustrated, they have doubts, or they’re less effective than they can be.  
 
There’s a person I’ve known who has a really great marriage and family and he’s great 
at making money and a great person, and yet, he’s run into a lot of stress and 
unhappiness over the time that I’ve known him. So it’s strange. This person would 
assume, and I think he does, that he mostly knows the same as I do about success. But 
then, they’ve been really stressed out and frustrated at times over the last year. Well, 
that’s odd, right? I would think that maybe they do know, and that maybe what I do 
know could make that much of a difference.  
 
But people actually don’t generalize their success, which is another clue or thing that’s 
odd. Successful people are often not that successful in other areas of their lives. You 
have Harvey Weinstein look like he was on top of the world; he was doing great with 
women and doing great with money overall. He had a wife, but then it all came crashing 
down for him. I don’t mean that every successful person is going to have a huge crash 
and all; I’m not saying that. But again, something’s missing. 
 



18   DIMENSIONALITY 8: RAGNAROK #1  
 

Robert Start applying the Law of Attraction/Think & Grow Rich methods  
 
David: Right. And that was something I wondered about for awhile. “What is the real 
goal achievement process like? What’s a good way to represent it very accurately so 
that we have it start to finish?” I was wondering, “Do I use a metaphor like attraction?” 
Imagine that you’re a magnet and you’re pulling what you want into existence? Do we 
use a distance metaphor where we’re getting to a goal where maybe we’re breaking 
bottlenecks? Bottlenecks don’t fit that well into the magnet model, but they’re 
important. On the other hand, the magnet model has a lot going for it because you can 
feel like you’re calm, but somehow it wasn’t a unifying principle that kept working. 
 
Julie I haven't got this nailed yet - but I know that everything I have achieved that I 
wanted I just decided I was going to get. Even if they were outrageously ambitious given 
the situation. I saw myself waking up in the house I wanted, etc. I don't have a plan 
clearly articulated - I just had the first step or two and set off!! 
 
David: Yes, you got to a certain point, right? Let me ask all of you this. There’s another 
thing that goes on, and this is one of the issues that people who apply “Think and Grow 
Rich” feel guilty about, which is, “How come he has all these stories about people 
succeeding, but then I sometimes succeed, but in other places, I don’t.” There are 
some places where you get to a real feeling of certainty that you’re going to get it, and 
you get to a decision point, which he captures well in “Think and Grow Rich,” this 
definiteness and certainty in importance, and then you’re going to achieve it.  
 
But for those of you who felt that about things, and it’s really been powerful, haven’t 
there been areas in your life (and I feel this, too, just so you know) where you can’t get 
there in the same way? You’ve gotten there with other things, and maybe you can get 
there with other areas, but you haven’t. It’s not like snapping your fingers or even 
doing a fair amount of effort, it still just doesn’t happen where you have this 
definiteness and certainty and absoluteness that you’ve had in some areas, but it 
doesn’t translate to some other ones? 
 
Pat Yes 
Robert Yep 
Alan Yes 
 
David: You’ve seen that pattern, right? I wanted a unifying principle that could 
translate into various areas that could go into health and wellness, relationships, and 
personal happiness. A lot of people can’t be alone with themselves. Or they basically 
have everything except being happy. Other people don’t have everything and they’re 
also not happy. Or people say they’re happy, but then, it’s like the healthcare thing 
where they say, “Oh, I want other people to have this, that, and the other thing.” So you 
want these people who are suffering to have this stuff, but you don’t have very much 
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money, and you’re happy; but wouldn’t it make even more sense if you were totally 
happy in some process where you’re also making the money to buy the things for those 
people, or to somehow help them? Maybe it’s not buying things. Maybe there’s 
something else you could figure out that would in some way get through to them and 
help them succeed on their own, whatever it might be. But a lot of people say they’re 
content, and report that they are, but they’re kind of shrinking and have to stay in a 
certain box. They’ve dumbed down their standards in a certain way. 
 
Michel G. Freedom in the mind is for me the ultimate Happiness. That means I do 
anything I want at all time. 
 
David: But Michael, wouldn’t we have to get everyone else to get rid of their bad? Could 
you be ultimately happy with other people suffering? I’m not just asking, I’m bringing 
these things up. I’m certainly similar to what you say, Michael, and I generally agree, but 
then what drives me at this point is that there’s got to be something we can figure out. 
Remember, there’s this intuition that maybe it would cost too much, or be too much 
effort to help everyone else.  
 
But what if there was something that was actually happy and effortless that could also 
help other people? If there were a button that gave us pleasure to push and it cured 
everyone’s diseases, wouldn’t you push it? Presumably, right? So if I point that out, 
what it proves is that if you’re not curing every disease, then you’re assuming that 
there’s not some easy, pleasurable way to get every disease cured. If you would push 
the button, then if there’s something that is logically the same as the button and you’re 
not doing it, you’re assuming that it doesn’t exist or it’s not there. What if the pursuit of 
it and the discovery of it, and how to do it and the doing of it were all pleasurable, and 
you could do it, and you could cure every disease? You don’t know that you can’t, and I 
think you could pretty much prove that you can, actually; quite the opposite, believe it 
or not. It’s like that 99% thing where I think our intuition is wildly off on that. I think 
that God has rigged things for us winning; not for us losing. 
 
Jeff I always wanted to ask how to effectively change my "norms." The only norms I 
know intimately are mine. 
 
David: Great, exactly! It’s difficult because what our mind does is that it goes out and 
creates norms out of our peer groups for various things, and then it gives us a feeling 
also of how superior we are, or how exactly hitting that norm or a little bit above or a 
little bit below is what motivates people. That’s where people’s goals come from 
essentially. Their goals are related to the norms that their mind picks up and motivates 
them for. 
 
Mike B. Government healthcare is the ultimate tyranny and violation of property rights. 
It's the logical result of extortion and taxation. 
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David: Right, exactly. Government is something I want radically changed, including 
people’s ideas about it. I agree with you, Mike, about that. 
 
With all these things, basically, there is stuff we want, including potentially for our 
kids or other people we care about. In order to help them, even if we have everything 
we want for ourselves, we would need to understand the mind, how to communicate, 
and what is blocking people. We need that, no matter what. If we care about anybody 
else beside ourselves, then there’s so much we need to understand. Do you see what 
I’ve been working on, and what we need the answer to? 
 
So again, if you love your kids, you need to know a lot. You need to know deeply how 
the world works, including how we consciously interact with the world, who we are, 
how our mind works, how to get through to people, etc. All of that is necessary if we 
love just one child or one other person.  
 
Eric Controlling my own mind is my first priority. 
 
David: Yes, a lot of people would confirm that they would want to control their mind 
more than they do, and the answer I’m going to give you will also be able to fully 
address that. I will spend more than one webinar, presumably at least one more where 
we discuss it and I’ll have some more thoughts. 
 
So we have a bit of an overview of how people navigate toward goals. Here’s an 
important thing to keep in mind. I had to figure out what I was doing. I had discovered 
something about going after goals and it was showing up again and again where I was 
achieving things in a certain way that was very effective, and I knew it was going to be 
effective, and I was also feeling good doing it and not getting frustrated or angry.  
 
There were a lot of certain things I knew, but I needed to get the unifying principle, or 
what was the overall way that we go about achievement. Remember that achievement 
and answering questions is like a magic wand that you can do anything that’s already 
possible. If you know how to have or achieve goals, then everything’s on the table; 
everything you want and everything for people you care about. So it’s a fundamental 
question. And if you’ve already answered it, then why haven’t you helped everyone else 
yet, right? 
 
Joshua Fletcher I've come to realize I actually know so very little compared to what I 
think I do know. After my mind "broke" in 2014, it's been some time working on building 
up what I do know foundationally. I took a definite step back to work on making sure I 
understand even what goal I'm working toward because I've achieved things that wound 
up empty so-to-speak. 
 
David: Excellent. Love to have you on these webinars, Fletch, and we’re in the house 
and we’re all good, because you’ll see. When we go after a goal, one of the things I’ve 
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recently discovered and shared is that our positive emotions are really all geared 
around progress. Hope, joy, and pleasure all have to do with the mind having some take 
on having hope of progress in the future. We have pleasure of something that our mind 
associates with progress, and when we’re doing it, it gives us a pleasure pop. Not 
necessarily the actual progress, but something to do with the concept of progress.  
 
Even when you eat a piece of cake and feel pleasure, it’s because your mind associates 
that with progress, literarily, and you can think how that would happen. It needs energy, 
sugar, and so forth, so it gives pleasure. Some of that may be hard-coded in to start 
with. With joy, it has maybe to do with progress for other people, or maybe with how 
you define it, as something to do with you as well. Maybe if something is a burst of 
perceived progress for yourself and other people as well, you may feel joy. If it’s going 
to be just for you, we might call that happiness. These words are commonly used in 
different ways, so I can’t say that this is what it means. There are different usages, but 
I’m giving you a sense of different angles.  
 
The flip side of progress is feeling stuck, which means that you can trace every single 
negative emotion to being stuck. So that is a huge deal to figure that out. Like, wow! -- 
There’s a recipe for positive feelings. You can call it emotions or feelings, but it’s truly 
positive; it’s good stuff, right? Something goes on when there’s something to do with 
progress that we want: happiness, joy, pleasure, and hope. It comes down to a certain 
take on progress. Our negative emotions have to do with being stuck. Fear is when our 
mind goes up to a certain incident or a potential future event that it associates with pain 
or being stuck or stoppage of progress, and your mind gets stuck right there. The thing 
it’s afraid of has something to do with a lack of progress or negative progress, plus it 
gets stuck in carrying out the situation in your mind theoretically. It gets stuck right 
there. I explained that in my “No Fear” video a couple years ago.  
 
Frustration is the same thing. There’s a certain idea that the mind will have about goals 
and expectations about the ease and the route to a goal and what has to be done. Then 
if there is something unforeseen that makes us feel stuck or messes with our progress, 
or it’s negative progress and we get stuck or go backwards, then we feel frustrated. If 
we feel that it’s because of a person intentionally doing it or through neglect, then we’ll 
feel anger. If we feel like the person is ourselves, then we feel angry at ourselves. Dread 
is feeling like there’s going to be a negative progress situation coming or looming.  
 
I discovered that amazing, unifying principle about progress, which is a huge part of 
the puzzle that we need to take into account and that we need to understand. Are there 
any thoughts or questions about the progress point? Do you find that impactful? You 
might have heard me talk about it before, but it’s potentially amazing, especially if 
you’re working on this problem in the first place. Maybe if you’re not wondering about 
goal achievement, questioning and answering, knowledge, understanding and progress 
in general, it might not be very interesting, but if we all are, then it’s pretty huge to 
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realize that with our mind, it all revolves around progress in some way. So the answer 
has to do with something about progress. 
 

Pat Very Impactful :) 
Matt Definitely impactful. 
Maheer yes most of my recent frustration is when I get stuck and progress seems 
farther away 
 
David: Now let’s also point out that if we associate something with progress that ends 
up not being helpful, then we’re caught in a bind, right? Or a lot of us sometimes feel 
like we’re driving with the accelerator and the brake at the same time. If we have mixed 
feelings about progress or what causes progress or what’s negative about progress, or if 
what we think is progress isn’t, then that leads to a bunch of problems down the road. If 
something would be progress, but we don’t feel like it’s progress and we don’t want to 
do it, that’s a problem with motivation, and then we’ll say, “I lack motivation. Why am I 
procrastinating?”  
 
Sulaiman The robot analogy on a local peak has helped me a lot. 
 
David: Yes, I talked about the local peak illustration before. So if there is a unified 
answer, a real answer to “How do we achieve? How do we be happy?” and the basic 
question of “How do we proceed when we want something? How do we know what to 
want?” Or, “How do we know what our goals should be and how to achieve them?” is 
another way to phrase the bottom line question that could be used to rank websites, as 
well as be happy overall and save the world, then it applies to everything, and I think 
I’ve shown that. I haven’t proven it, but I’ve demonstrated it. You don’t prove 
something by being successful in that way, but you can demonstrate it. 
 
So whatever the answer is to that question of “What should my goals be and how do I 
achieve them?” which we can use to do anything for ourselves or people we love, then 
it’s going to need to clear up issues regarding progress. Let me put it this way also: 
Regarding a particular goal that you have, what if it did constitute real progress, like you 
really would be better off if you achieve it, and what if how you and your mind 
represented progress, or what you perceived to be progress, what if it matched actual 
progress? Then if what you were trying to achieve were possible, you would get to it, 
and you would feel happy doing it, right?  
 
So part or all of the answer would have to do with the question, “How do we set up 
the context, and how do we understand goal achievement in a way that sets us up from 
the start and takes us to the finish, where we’re representing progress properly?” 
Maybe we already do that, but it’s pretty clear that people do not represent progress 
properly or else they wouldn’t run into problems. We wouldn’t get frustrated, actually, 
if we rightly represented the way to make progress.  
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The thing that we’re frustrated about is we’re making negative progress compared to 
a fantasy. The negative progress never happened. You might say, “But sure it did. 
Something set me back.” Compared to what? – A fictitious fantasy of the future? So 
there’s no actual lack of progress, necessarily. Our overall context for understanding the 
world in goals was off.  
 
What if there’s a way to always make progress no matter what’s going on? Then that’s 
incredible, right? We wouldn’t ever feel stuck. We would make progress and we’d feel 
positive emotions and not negative emotions, plus we’d achieve what we’re trying to 
achieve. Once anything is on the table, we can go after what we really want, rather than 
another thing that’s going on, which is clearly that people dumb down their goals, 
which are vague to begin with, plus they’re also based on standards and norms that are 
way too related to the people around us. Let me ask you this out of curiosity: Would 
you go after a few different things if you could pleasurably and happily achieve with 
about the same effort something much better? Would you change your goals? Maybe I 
phrased that like a tautology, but I’m curious.  
 
Julie Hell, yeah! 
Jeff Of course 
Andrew Yes 
Alan Logically yes - but really - not sure. 
Bryce Si 
Dave K. Absolutely 
Ernesto Yes 
Matt Mind blown already. 
Trudye The goal may stay the same, but the measures of attaining the goal can change. 
 
David: Right! So think about that. Your goals themselves that you have are actually 
dependent upon the presumed limitations of your process. So the process is affecting 
the goals you go after as well. Sometimes you don’t do things or go after something 
because maybe you feel it would be hard, or “Maybe I’ll fail.” Sometimes a guru will ask, 
“What would you do if you were not afraid to fail?” but realistically, the problem with 
people’s process is that it’s baked in that you’ve got to be afraid to fail. The process 
itself has the potential for failure baked in, so if you can fail, now we’re not at 100% 
anymore, we’re at the 99%, although it’s not 99%. Here’s the thing: what if you have a 
99% chance to succeed, but over and over and over again, if there’s a hundred points at 
which you could fail, then any one of them could take you out? – Then you’ll actually 
predictably fail, right? The way that odds work, and it probably becomes likely after 
much less. That is what happens in reality when you go into something without total 
certainty. It’s like driving with the brakes on where something’s going to get you. 
 
It’s just like if something is not a priority. Have you ever dated someone where they 
had a different priority besides you, like school or work or something? Somehow, you 
get so much less, even if you’re supposedly the second priority. My wife and I had to 
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find a way around this, and we did. Before we had a child, the idea was that even after 
we had a child, our relationship and our marriage and me would still be her first priority 
and the child would be second. But that’s not actually realistic. We looked at it wrongly. 
We should have had boundaries in which one was a priority at one time, and the other 
was a priority at a different time. That was a massive breakthrough when we realized 
that because it was really tough, relatively speaking, although we’ve always had a 
tremendously good relationship, but relative to how it could have been and how it was 
before, and how it’s been since. 
 
The child was her top priority out of necessity, but that priority was always there, 
always having trouble feeding, having trouble burping, having trouble sleeping when she 
would need to sleep and she would never get enough sleep. It took over. Even though I 
was a huge priority to her, second only to the child meant to be first, and any time I was 
spending with her, I was on the clock or she could hear if Chance was asleep or if he 
would wake up when he was an infant. The minute something is not a full priority, all of 
a sudden, something is going to get us constantly, like death by a thousand cuts when 
trying to achieve a goal. “Okay, it’s a priority, but my family wants me to go out to 
dinner.” I’ve talked before about having boundaries, but it’s interesting what 99% can 
do. So you see these issues that are coming up.  
 
So the answer has to involve, “How do we represent progress in goal achievement?” 
In some sense, it’s got to involve that. Again, I’ve been working on this for a while. Do 
we think of it like attractors? How do we tell what’s progress and what isn’t? But 
realistically, he didn’t have it fully and neither do other people. Maybe there is 
someone, but they’re not getting to me. I don’t read every book or listen to every 
webinar that anyone might have, but generally, a lot of us read various books and we 
hear from various gurus, and at some point people may be getting close, but there are 
all these pieces of the puzzle and people just don’t have any of them, generally 
speaking. They have a whole lot of things they observe that are helpful, that are 
correlated with success and happiness and can help us in certain ways, but I’ve 
mentioned a bunch of things here, like you are not your brain on top of everything else. 
That’s out there, too. Some people say that phrase, but not very commonly, and even 
when they say it, they don’t typically mean what I mean.  
 
But there are a bunch of pieces to the puzzle that are all critical and I generally don’t 
see people with any of those pieces, or if they do have one, they don’t have the others. 
And they don’t seem to be looking. They tend to be satisfied because their mind is doing 
the same thing of understanding goal achievement. They’re trying to be better. The 
minute we’re trying to be better or if we say, “I want to be the best in something,” what 
does that mean? – We need to compare with other people and then we can be satisfied 
if they are bad at something. That was another way of representing what I was running 
into as I was looking at the world and seeing what was going on years ago, and starting 
to think, “Wait, something’s not adding up that I think needs to add up.” 
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People were universally very bad at certain things and certain types of thinking, which 
was creating a norm for everyone else, so it was like crabs in a barrel.  
 
Robert My goals are already sooo big. The people around me would think I'm crazy for 

sure if they knew what my goals are  
 
David: Well, I don’t think I would. Oh, and by the way, you were really excited about this 
webinar, and you’re on them, so that’s helping you, right? By really going for bigger 
wins, at least it’s not keeping you complacent. But the answer can’t just be to make 
your goals bigger and bigger. “Oh, I’ll go for a hundred million dollars instead of ten 
million,” and all these things you can observe that are not working for people totally. 
People will say that and then get frustrated and angry because they won’t actually be 
achieving it. It might be helpful, but it’s not the answer. 
 
Who is seeing that the answer has to involve something to do with how we represent 
progress? I’ve talked about this in the past, but I’m going to give you something 
significant that I think will be more bridging. In the past I’ve said the understanding line, 
and this has guided me and it’s been massively helpful and it’s correct, but what I’ll say 
today will shed much more light on it and crystalize it.  
 
Is measuring progress by understanding? Unfortunately, that can have different 
meanings and be a bit vague, and a lot of what I’ve been trying to do is understand it 
more clearly for myself, and then how to bridge it and figure out what other people are 
doing, including doing wrong. Not lazy people, but universally, there are certain 
heuristics or ways of operating that people do.  
 
Alan Understanding Line has been helpful for me. Ready for more… 
 
David: Exactly. And what I’ll show you now will enhance that significantly, and I think it 
really gets to the heart of the matter today. The understanding line has universally 
been very helpful for people to take seriously. If I measure progress by understanding, 
then I’m less frustrated and have more persistence, right? And then there are all sorts of 
things that are pretty clearly correlated with success in some way, but that also don’t 
fully work in both ways. Our theory that I give you and the answer should take them 
into account, but also show why they don’t sometimes fully work by themselves. 
Persistence is a big one, and also desire, belief, and faith. All of those things should be 
explained by what I’m talking about, and also lead to those things. But we can recognize 
that even Napoleon Hill, who helped so many people and did an amazing job with his 
science, his interviewing, reporting, and with his thinking, wasn’t that rich. You see 
these things all over the place where even the top people who have great stuff, there’s 
a way that it’s not fully adding up. 
 
Luca Should we go after the understanding line of the understanding line? 
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David: Absolutely. You should try to understand about understanding as a priority, 
essentially.  
 
Maheer When I asked a person who has made over 150 million in his lifetime what he 
meant when he said during a seminar that one of his deepest regrets was not setting big 
enough goals, he ridiculed me for being so stupid. Lol 
 
David: I guess he figures that if he just stated a bigger number that he would have hit a 
bigger number, I don’t know. The number I was trying to hit at first was just several 
thousand a month. I exceeded that, but if I’d just said a bigger number, it wouldn’t have 
necessarily helped; although one thing that was really different was what I realized 
about three million. When you go for a win, if you name your own win, how is that a 
win? There are so many ways to misinterpret winning and going for the win. Another 
thing that’s part of the puzzle is that goals should reveal themselves. A win should 
reveal itself as to what the win is. How can it be a win if you decide what the win is, and 
then hit it? You might think, “Wait, David, isn’t that what winning is?” No. If I decide 
what a win is, and then I hit it and feel happy, that isn’t it. 
 
Some people sometimes suggest that the secret to success is that you dumb down 
your standards. Even Tony Robbins has said that while also saying the opposite. He 
talked about one guy in his “Unlimited Power” Series back in the day with the cassettes, 
and said, “As long as I’m not six feet under, it’s a good day.” So you set your standards 
really low and you feel happy. Well, that can’t be the answer. But in one sense, progress 
does need to be effortless. It needs to be unblockable and effortless in a certain way, 
but not by dumbing down what is a win.  
 
And you can’t just say what your goals are; you need to discover them. What only 
makes sense for a goal? Something that’s actually going to lead to goodness and 
something that’s actually going to be a building block or a final win. People talk about 
achieving your goals and you feel good for about five minutes, then you’ve got to set 
another one and go after that one. What the hell? That’s not a win! That’s a rat race. 
That’s a treadmill. A win means I’m sipping martinis by the pool.  
 
The reason I want to win so everyone’s happy is that I want to get that over with. I’m 
not doing that to prove something. I’m not interested in doing it for it’s own sake. Sorry, 
I am interested in doing it for its own sake in the sense that I want to do it so it’s done. 
Like this webinar – I’m not doing this webinar to feel good. I’m doing this webinar to win 
and as part of winning for you and for everyone. But I want to win because I want to 
enjoy the win. I want to have won. 
 
The way people have twisted and screwed up goal process, they talk about enjoying 
the process, “Oh, it’s about the process.” That’s not a winning mentality the way I mean 
it. Yes, you want to have the process be effortless and enjoyable because that helps you 
win, but it’s about having already won and enjoying the win. If you can’t just sit there 
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indefinitely and benefit from and enjoy your win, then how is that a win? I want to 
spend eternity enjoying the win. I’m not in a rush, either, but I’m not interested in 
going after the win -- I just want to already win. I don’t want to do this webinar, I want 
to win for you guys and so I do it as part of that. I enjoy it and I’m happy to do it as part 
of the win, but it doesn’t juice me independently.  
 
I don’t win for the sake of winning. People who say that, it’s only because they’re doing 
the wrong thing, like trying to get feedback that they’re doing well, to like themselves 
and to meet standards. That’s the wrong thing. What I need to show you and am about 
to show you is in contrast to this feedback. There is a time and a place for the feedback 
process, but not as confirmation that you’re good enough, that you’re a good guy or gal 
or woman, or that you’re smart. What normally drives people is they say, “Oh, I do it for 
its own sake. I do it for the sake of achievement. I want to climb Mount Everest to show 
that I can.” There’s a way that that’s inherently wrong. 
 
At the point when you could come up with your own goals, yes, of course you should 
make them as easy as possible. If you make them harder it’s because you’re trying to 
pat yourself on the back. It’s a rat race you can’t win. You’re just trying to prove that 
you’re good enough, smart enough, and so forth, by climbing Mount Everest or making 
a certain amount of money, and you can never do that. You can’t get to certainty 
through that alleged type of proof. 
 
So if certainty is a critical part of the puzzle, and it is, both certainty and importance – 
those two concepts are massively important, so whatever the answer is, it’s got to take 
those into account and it’s got to do it right. You can’t climb enough Mount Everests to 
be certain that you’re a good guy, or that you’re great and wonderful and dope and 
talented and special, because you’ll always need more proof.  
 
What do people normally do when they’re dating? They want proof, but it’s the kind of 
proof that can never be proof. They want the person to affirm that they like them 
through words or actions. They want positive feedback. Positive feedback can never 
give you certainty and it actually can give you less. What happens after she sleeps with 
you or tells you you’re awesome, or even marries you, or whatever? When someone 
who needs that feedback and looks to the world that way wakes up the next morning, 
they’re scared again and need the affirmation again. “Oh, do you still love me? Oh, 
what’s wrong today? You haven’t talked. Ooh, you seem like you’re in a mood.”  
 
If you’re in a relationship or whatever you’re creating, shouldn’t the win with the 
relationship not look like you need constant feedback that a person likes you? -- Or 
being intimate with you for that reason? Of course, you presumably want to be intimate 
in a romantic relationship because it’s nice, but not because you need it or you’re scared 
without it. So you see all these parts of what we need?  
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So I have come up with all sorts of imperfect, not-yet-complete answers. And when I 
look around, they’re also not hitting it in a certain way. What we need is a way to both 
reveal what to go after, and then what to do as we’re going after it in a way that we 
can tell that we’re making progress in a way that we actually are. So we need to both 
make progress and see and feel that progress in some way. But that’s not normally going 
on for people. The revealing of the goal itself and the achievement of it is nothing but 
seeing progress, knowing what to do, knowing that it’s the right thing to do, achieving it, 
and then continuing to make progress without feeling frustrated, afraid, angry, or 
feeling dread or stress. Whatever process is correct should be stress free, in a certain 
way it should be effortless, and it should be unstoppable. I’ve been searching for that, 
and here’s what it is.  
 
Here’s what you do, and I’ll need to explain this because there could be some meanings 
that aren’t exactly the same as what I intend in the usage of words. There is only one 
thing that you do, only one and nothing but this. And you do this until you win. This is 
how you make progress, and it will apply to planning, it will apply to acting, it will apply 
to how you deal with grey area and with black-and-white area, and so forth. It will take 
everything into account.  
 
Here’s how you achieve goals, and this will be effortless and happy. You do one thing 
and one thing only, and anything that is not doing this, you can leave out. There are a lot 
of those things that people normally do, and as we continue, both in this webinar and in 
the next one, you’ll see that it will all fit together. I’m going to show you how in “Think 
and Grow Rich” he gives you a whole list of examples of this, but this is the principle. At 
first I thought maybe the principle was certainty, but we’re going to get to certainty and 
importance next. They’re going to be the first two places you look. There’s a lot to this, 
but this will give us our framework, and then we’ll fill it in.  
 
Only remove failure conditions until you win. You don’t even necessarily ever need to 
get to certainty or proof; you might just win before you control everything – before you 

control your mind or 
whatever, you might just 
win. The way I achieve 
something big or little, the 
only thing I need to do is 
remove failure conditions. It 
could be a person who is a 
failure condition in some 
way or communicating 
failure conditions. And here 
are some places to look that 
are critical. I’ll get to 
certainty and importance in 
a second.  
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We need to pay attention to mental integration. One failure condition is the part of 
your mind that people 
sometimes call your 
intellect. It doesn’t matter 
what parts there are or 
how many, but clearly, the 
mind can be conflicted. 
You could want something 
in that part of your mind, 
so to speak, but you don’t 
feel it throughout your 
subconscious. Other times 
it can be integrated where 
you affirm it intellectually, 
but you also feel it. So 
that’s one failure condition 
this idea takes into account 
because the unifying 
principle of achievement, questions, answering, and everything else is the answer to the 
question. 
 
Remove failure conditions until you win – that’s the answer. I can point out some 
details so it makes more sense. Mental integration is one of them. In “Think and Grow 
Rich,” he talks about programming your subconscious, which he deals with multiple 
times in this chapter. If your subconscious is not on board, that’s a failure condition.  
 
A failure condition is not something that guarantees failure; it’s something that could 
lead to failure. You know that I’ve said that I never ask questions of people if there is a 
right and a wrong answer. If there’s a wrong answer, like if I ask my son, “Did you brush 
your teeth?” or to somebody who works with me, “Did you do this?” when you would 
hope they answer yes and not no. If there’s a right answer, then I tell them the right 
answer and say, “Hopefully, you did such-and-such; if you didn’t, then such-and-such.” 
You remove failure conditions, including from talking with other people, and that’s all 
you need to do. So you become a master at failure conditions.  
 
The first thing you do is apply it to the statement itself: “Remove failure conditions 
about understanding failure conditions.” You seek understanding about understanding. 
So understand this: Remove failure conditions to understanding this statement. That’s 
all you have to do in life fundamentally, is to remove failure conditions to understanding 
about removing failure conditions. Everything else will flow from there. We’re doing 
that now. I’m removing failure conditions from understanding this original statement. 
One would be not realizing that one of the failure conditions is mental integration. So 
this idea that I’m sharing with you takes into account dealing with your subconscious, 
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dealing with your mind intellectually, and dealing with messages that will get into your 
subconscious that can mess with achieving that particular goal.  
I did not say that in order to win you need to remove all failure conditions. I very 
specifically did not say that, did I? I did not say that you win once you remove all failure 
conditions. I very emphatically did not say that. What I’m saying is that you just go about 
removing failure conditions and do nothing else.  
 
Let’s suppose you want to meet the person of your dreams. – Then isn’t not getting out 
and meeting people, or not getting online and meeting people a failure condition? 
Again, a failure condition is not an absolute condition; it’s something that’s a predictable 
vector. This principle also helps me explain about vectors that you want in your favor. 
You want to get as many vectors in your favor as you can. I’ve been saying this, in a 
manner of speaking, throughout. It’s the same message from the beginning; however, I 
hadn’t realized to put it this specific way for myself or you before, and this is the way. 
This way it deals with everything else differently and it’s a new day because of that. If 
something is a vector against you, like a headwind, it’s not an absolute failure condition, 
but it’s something that contributes to failure. You don’t need to necessarily remove 
them all before you win. 
 
Furthermore, if you don’t know the relative importance or impact of different failure 
conditions, then that’s a failure condition, right? – Not judging importance correctly. 
So that’s baked into this.  The first things you need to look for besides mental 
integration have to do with certainty, things that go against certainty both sub-
consciously and neurologically, and intellectual certainty through logic. Things that go 
against certainty are potential failure conditions because if you feel absolutely certain 
about something, then clearly that’s a success condition. Clear that and get your mind in 
the optimal ongoing state to achieve something. You’re maximizing the achievement. 
 
We also want to think about our relationship with our mind. There’s a way that 
ultimately it all happens in our mind, because even when we take actions with our body, 
it starts with our mind. So things about certainty and progress are going to become 
super important, including ideas about absolutes. 
 
One of the huge things that you need to get familiar with is the wrong way, which is 
the default way, the normal way. One of the main things that locks people out of this 
and why people don’t realize this and why they operate differently is that people go 
after certainty via positive feedback. They’re looking to confirm. But the irony is that 
you can never prove something through confirmatory evidence. You can never have a 
woman tell you that you’re awesome enough for you to prove that you’re awesome. 
The more you hear it, the more scared you’re going to be about the person that doesn’t 
do it. The farther you get, the more afraid you get. Experts get more and more afraid of 
appearing wrong, and they get stupider and more in their own box. They know more 
about their box, but they’re more afraid. Anything they’re wrong about, they’re more 
hardened about. 
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When you understand, and you might already, about the way people normally try to 
confirm that they can do something, is that they come up with a goal, and the goal 
itself comes from norms, and it’s typically so they can feel better about achieving their 
own norms that their mind gets from their peers and from what seems normal. That’s 
where people’s standards typically come from.  
 
Then people try to progress, and they have a navigational model. Even a magnetic or 
attraction model of goal achievement is fine if it’s underneath this main concept, but it 
definitely can be misinterpreted where you’re trying to see progress in terms of growth. 
This is why growth is such a horrible, counter-productive mindset, even though there’s 
a whole book saying it’s the right way. Achievement through the normal process 
involves a lot of stress, frustration, misplaced happiness or pleasure, and the dumbing 
down of goals, and is where people need to see progress in a different way. What the 
mind needs to do is find a way to represent a linear measuring stick, or a navigational 
model where you might do some twists and turns but you’re always trying to close the 
distance to your goal in some way, or attract your goal and see it manifested more. Even 
with the attraction model, it amounts to the same type of thing where you’re trying to 
see progress in terms of the result seeming closer.  
 
That’s exactly wrong and that’s what’s blocking you and everybody – going after goals 
in a certain way where intuitively, it’s all about the goal seeming closer. It’s all about it 
seeming closer and closer and closer until you achieve it. That’s exactly wrong. That’s 
another failure condition and the wrong way to go about things, which took me so long 
to fully figure out how it worked otherwise.  
 
But instead, this is what I do, and it’s one of the proofs that I’m doing this correctly:  
What I do constantly looks wrong to other people because they don’t see me getting 
closer to a goal in a lot of cases. You want to fully and utterly disregard that; it’s 
irrelevant. You’re disregarding it. It’s not that you’re ignoring that whole way of looking 
at life, and of course, you’re not trying to get further from the goal. You are going to get 
closer faster in reality compared to the way the world actually unfolds by doing it this 
way. It will be maximally fast as well. 
 
Many people set deadlines in a lot of cases, but if a deadline reveals itself as a failure 
condition, then you try to eliminate it in some way or meet it. But if you set a deadline, 
why? – People try to fabricate certainty. Remember what I said in the “Apotheosis” 
webinar that had to do with fabricating certainty as the problem, which is true; it’s the 
main block to this. I hadn’t yet figured this out exactly, but it’s the main block.  
 
People are content with fabricating certainty. They call things knowing and they feel 
certain; that’s what the original demonstration was about. There’s a certain thing that 
most of you felt pretty certain about, and if you didn’t in that case, there are probably 
other things where you do in life. There are things we feel certain about, but they’re 
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simply not true. Our mind fabricates reality and fabricates certainty for us. What we 
need to do is get outside of that. It doesn’t need to fabricate certainty any more.  
 
A deep hidden assumption is this whole process of needing to make distance-type or a 
closer-manifestation type or a closing-the-distance type of progress. Once you try to 
do that, there are all these other conditions that are necessary, such as representing the 
goal as something and having an expectation of the route or the distance or what it 
takes to achieve that goal. You need to build up a bunch of future expectations, which 
become a norm, or what you think is normal for the future for achieving that goal, and 
try to get closer to the goal. But you have a sense of, “Am I getting closer fast enough?” 
That’s what people do. With what I’m showing you, all of that is gone and you ignore it 
fully. “Am I doing it fast enough?” – That’s a failure condition.  
 
Worrying about whether you’re achieving a goal fast enough is typically a failure 
condition. If you need to achieve it as fast as possible, then obviously you pour all 
available resources into, such as your time and so forth, which maxes out how fast 
you’re going to achieve it. You put all your resources into a goal and that’s all you need. 
So anything to do with how fast you need to do it has to do with importance. You don’t 
ever need to think in terms of how fast; you just think in terms of priority.  
 
Skipping down to importance, not having something as a priority is a potential failure 
condition. You can achieve all sorts of things without making it a total priority because 
there weren’t things that were a higher priority that would end up interfering. If you 
want to drive to Starbucks or achieve making some amount of money, or all kinds of 
things that may not be a total priority or a priority all the time, you might not be willing 
to do whatever it takes, but you might still achieve it. However, my main idea here takes 
that into account.  
 
I don’t say, “Remove all failure conditions” or “You win once you remove all failure 
conditions. I say, “Remove failure conditions until you win,” and you try to do that in 
terms of importance, which means that not knowing importance or not having a grasp 
on importance is going to be one of your main failure conditions. The other is confusion 
about certainty. 
 
Normally a part of people’s process is to look for sources for certainty. You no longer 
want to look to other sources for certainty, because you cannot get certainty from 
another source. You can get a feeling of certainty, but it literally implies that you can’t 
be certain. If you’re going to a false sense of certainty from any source, even God, 
because you have to interpret what God says. By the time God communicates to you, it 
goes through your mind, which unless it’s perfect and you know it, it’s a source of 
uncertainty.  
 
So any source has to be filtered or interact with your mind, and you get the result of 
your mind interacting with the source; and even if the source were perfect, most of the 
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sources that you look to are not God on top of that. “But David, shouldn’t we use 
sources?” Yes, but once we’re removing failure conditions then we use sources properly 
instead of improperly. Not having the help of someone who has done something similar 
previously would not be something in our favor; it could be a failure condition.  
 
However, relying in the wrong, almost manic over-certain way of needing the recipe 
that a source gives you to apply exactly to your situation, when your situation is 
different from theirs in some way, it may or may not be relevantly different. The recipe 
might just work for you, but it might not. But if you’re going around removing failure 
conditions, you’re no longer afraid of that. You can use recipes without relying on them 
in a counter-productive way. You’ll hear them say, “I need this to work,” but you don’t 
need anything to work. 
 
If your process is about removing failure conditions, nothing can stop you. Nobody can 
stop you from removing failure conditions. Obviously, you can only remove ones that 
are under your own control. If something is simply impossible for you to achieve, then 
it’s impossible. If it’s possible, then isn’t it true that if you remove failure conditions, you 
will achieve it? – Because one of the failure conditions is just not acting, not doing stuff. 
You won’t get planning paralysis. 
 
A failure to plan adequately could be a failure condition, so you work on removing 
that. You might ask, “Well, how do I know when I’m done planning?” You don’t have to. 
You just keep removing failure conditions. If you don’t know or if you think you might be 
done planning, and you’re not sure what the bottleneck is, then go try to achieve what 
you’re trying to achieve and it will give you a sense of the bottleneck. Was it the plan or 
was it something else?  
 
Bottlenecks are a subset or a related concept to importance. Generally, you have 
limited resources at any one time. In one day, you have 24 hours. Maybe you have an 
unlimited number of days ultimately, but in any one day you have 24 hours. So you are 
allocating resources and you will achieve your win more effectively and efficiently by 
directing those resources where they will have more of an impact.  
 
Another huge thing I’ve talked about with planning, and a big failure condition, is that 
intuitively your mind will determine importance with what I call “neurologically 
closer.” It’s big, it’s somebody right next to you acting like it’s important, it just 
happened. Think of some drama that happened in your life, either in the past or now. If 
it happened ten years ago, didn’t it feel more important then than it does now? But it 
actually had the same impact on your overall life then and now. Your ability to change 
things based on that situation might have been bigger back then so it might have made 
sense to attend to it.  
 



34   DIMENSIONALITY 8: RAGNAROK #1  
 
Neurological closeness is how recent something is, how much it is right in your face, or 

if someone calls you on your 
phone, but you could have 
turned it off or ignored it. 
Just because someone is 
calling you, it doesn’t make 
what they’re calling about 
necessarily more 
important, unless it’s more 
important to them in a way 
that does translate. 
Sometimes, when 
something is important to 
someone else, then that 
correctly means it’s more 
important to you, because 
you’re looking to get 

something from them or 
influence them, or you’re working with them in some way. 
 
As long as you judge by impact, and you need to get into the habit of that or it’s a 
failure condition all over the place in your life and you can totally screw anybody up just 
by messing with their sense of importance of things. Get them addicted to heroin and, 
in a sense, all that does is change their priorities and their sense of importance of things. 
And of course, it will just run their lives. So the more you mess up importance, it’s a 
predictable failure condition. It’s not always wrong; neurological closeness is not always 
wrong, but it’s not always right, either. 
 
Impact is the correct place to look. It doesn’t mean you’ll know the exact impact of 
every action or investment or issue that you have to deal with, but if you think about 
things in terms of impact, you’ll constantly be more accurate than just feeling it from 
neurological closeness. Your feelings will get more integrated correctly the more you 
look at importance in terms of impact; the more it will become wired up in your mind.  
 
You can never achieve certainty inside of a frame that you don’t have under control. If 
you don’t know your overall goal in life, you can’t really have a good sense of sub-goals. 
You would need to know all the factors in order to know that something was going to 
happen. That’s a bit vague or abstract. With ranking a website or getting a client, in 
either case for what you do on the page of the website or in the moment you would 
need to be aware that there are contextual factors to get right as well.  
 
It’s the same thing if you’re talking to a potential client; you can’t assume the frame is 
the same as what you assume it is in your mind in terms of what they want, what 
they’re thinking, what their impressions of you are, what they think of men or women, 
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people your age, people of your ethnicity, and so forth. All of those things are out there 
in the context, and both for certainty and importance (and I could have put context up 
here as well in certainty), and in order to get there you often need to pay attention to 
more than what is in front of your face. That may sound obvious, but it’s not because 
your mind is constantly trying to fabricate certainty out of the contents and the stuff 
that’s in the box. It’s very possible it will stop doing that as you give it a better option of 
seeing how to make progress in a different way.  
 
Your mind is trying to fabricate certainty in a false way. That’s what “fabricating” 
means. It’s trying to make certainty out of thin air, and it does that a lot by trying to put 
blinders on you about frames and context, or thinking about what words mean, or all 
sorts of things. If you want to control your mind, for example, in order to feel a sense of 
control, you might feel out of control at first. It’s the right thing to do, but you might feel 
out of control.  
 
If people start asking the big questions in life, what do they do? – They feel a sense of 
panic or being out of control, so their mind wants to shrink them. When I bring up these 
deep questions to people, they don’t want it. Why? – Because they’re getting their 
certainty in a wrong, fabricated and false way and they feel like it’s negative progress 
and they have negative emotions associated to looking at the context because that 
messes with their sense of certainty, which they feel is negative progress.  
 
Certainty feels like progress, and certainty, ironically, is progress, but you need to 
reframe what certainty means and stop trying to get certainty in the wrong way. 
Fabricated certainty is not progress. If it feels like progress, you’re screwed, and it feels 
like progress for virtually everybody. The way out of it is to change “progress” to 
“removing failure conditions” and to understand this more and more. It will dissolve 
these issues. The minute progress becomes the normal way, there are all sorts of 
cascading effects where your mind has to fabricate certainty about goals, certainty 
about progress, and especially certainty about frames, while ignoring context.  
 
Sometimes you have to start at the root, which will give you a wonderful feeling of 
confidence to get the outer frames and the context right. You’ll feel wonderful doing it 
because you’ll be removing failure conditions. You’ll be making real progress. But if you 
represent progress or goal achievement wrongly to begin with, then it won’t feel like 
progress, it’ll feel like negative progress.  
 
The worst thing ever is when the right progress feels like the wrong progress. Again, 
that was one of the anomalies that I was trying to figure out: “What the heck is going on 
with people?” When I address real progress with them, the deep issues are real progress 
and the most impactful process. Overall frames affect so much because there’s so much 
inside of them. I know I’m being a bit abstract here, but you can get a sense of what I’m 
saying. The bigger questions in life, the bigger frames, how the mind works, individual 
property rights – these explain and alleviate so much, so the impact is huge.  



36   DIMENSIONALITY 8: RAGNAROK #1  
 
So you remove a very impactful failure condition when you get the outer frames right 
and when you get the deep questions right. The reason some people won’t come on 
my webinars, or feel like, “Oh, are we making progress?” is because they feel like 
opening up those questions is negative progress and it scares them. We need to have 
an overall success philosophy that makes it good to open up and answer the big 
questions. We have to open them up to start with, and removing failure conditions is it. 
 
If your overall goal is in itself a failure, then how about that as a failure condition? So 
10K a month, is that a win? I don’t know – have you won? You could say, “Well, David, 
it’s a stepping stone.” Okay, if that reveals itself. One thing you could do is say, “Look, 
here’s how I’m going to do it. What I’m going to do, David, is I’m going to go after 10K a 
month and that’s going to help me see what it’s like at that point – what the bottlenecks 
are, how much I enjoy doing that. I think it will reveal a lot and that’s why I’m going to 
stipulate 10K a month.” That idea is totally good. However, remember that you still 
need to look for impact and importance. That doesn’t mean you’re done.  
 
What’s your motivation? A failure condition might be not having a clear motivation. If 
it’s a stepping-stone, doesn’t that mean you still need to be clear on what the win is? So 
even if you stipulate a stepping-stone, a failure condition is still the lack of motivation, 
clarity and certainty about that stepping-stone. How could you have certainty if you 
don’t know what the final goal is?  
 
Regarding money, it might be something like, “Well, I’d just like not to have money be 
messing with me. I don’t want other people’s priorities to become my priorities because 
of money,” let’s say. That might be a win regarding money, especially if you understand 
the win overall of getting rid of bad in the world, then doesn’t it make sense to not 
having other people’s priorities coming up over that overall win? 
 
We end up not treating the overall win as properly important or as a priority because 
of chasing after money, but one way or the other, we need to not chase after money. 
There might be a way to do that without hardly having any money and just being a 
vagrant in some way. I’m not condescending toward that; it might be fully an awesome 
way and it might be quicker and easier for some people, or you might figure out how to 
do it, and then share it with everyone and it’s easier for everyone, or nearly everyone. I 
don’t, however, have that figured out for me. It turned out that what I did was I made 
enough money. But it’s not just making money – pretty clearly, whatever amount of 
money you make, you can still have money be an issue where you still want more, which 
means you have to make other people’s priorities your own, essentially. -- Or at least 
priorities outside of the overall win.  
 
Somehow, money is messing with you, and the people who say it’s not, it basically is 
to some degree for most everyone I see. Even if you feel like money’s totally taken care 
of, but you’re constantly going to your job and you say, “I like my job inherently. That’s 
why I do it.” “Well, what if I didn’t pay you anything?” – you’d fully like your job just the 
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same? If not, then money is messing with you and it’s messing with your intuition about 
how much you really like your job. If you really like your job, but it’s taking up your time 
and it’s a priority over something that can have more impact on your own life or 
someone else’s, then you’re getting importance wrong.  
 
A failure condition has to do with judging impact wrongly. Is working at your job really 
the most impactful thing you could do for yourself and others for your own happiness if 
not for money? You see how I’m thinking this through with you? That would have to be 
the case if money is not messing with you. 
 
In order for money not to mess with you, part of it would also presumably be 
spending. You’d have to get a sense of your spending and figure out “What amount of 
money could I spend where money is neither an issue in either direction, where it’s not 
an issue because I’m living a lifestyle that I’m cool with?” Part of that is you look at it 
and maybe some parts of it that are expensive you could remove from your lifestyle.  
 
But for some things, realistically, it might be easier to make the money than to drop 
certain things. Think about it. Money is not infinitely hard to make, so you come up with 
a good number. For me, it was about three million, and I’ve talked about that before. 
And it all worked and happened. I hit it, I’ve won, and money is no longer a factor in my 
life. Now OMG is a factor because a lot of people are affected by it, and therefore, that’s 
a separate issue. I can testify that working on that was very motivating.  
 
When something that constitutes a real win reveals itself, and then stepping-stones 
are more clear, and I go out for the win. I’m only interested in winning, don’t you see? 
Winning! -- Not beating other people, not proving to myself I can win. That’s not a win. 
So I prove to myself that I can win sometimes – how is that a win?  
 
I’m interested in real wins that I can bank on, that I can enjoy either for plenty of time 
or the rest of my life or the rest of existence, whatever it might be. In order to do that, 
you have to imagine winning and enjoying it, not winning and racing off to the next 
thing. No wonder people don’t want to win! Their idea of winning is a loss; it’s crap. 
“Oh, I win, and then the next moment I’m stressed out and chasing after something 
else.” My idea of winning is you just win, and you’re sipping a martini by the pool.  
 
I wanted a marriage relationship where it was ongoing and wonderful without a 
negative sort of effort. There are actions I take, but actions can be effortless. Within any 
kind of realistic parameters, I’ve achieved that to a very different degree than people 
normally do, and I can enjoy the win. A lot of people who think they want to get 
married, they do get married but they haven’t won. Things are still screwed up and 
there’s a lot of effort and they’re afraid, and so forth. I envisioned something that was a 
win, or at least a realistically strong, constant positive in something that involves 
another person and myself. I don’t fully have all my ideas straight, but essentially, I win. 
And I still want the full win.  
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I’m not trying to change a near-win into a win by dumbing it down to the extent that 
something isn’t perfect, I still want it to be in an ongoing way, and then just to enjoy 
that. A win is something that you can see! Doesn’t that feel good? – To imagine a win is 
something you WIN! You just sit there and you’ve won, day after day that same exact 
win that you already got juices you. That’s how it can be, should be, and only makes 
sense; otherwise, it’s not a win.  
 
If your idea of winning itself is tainted, what an amazingly powerful failure condition it 
is if winning itself is not very motivating. And I think that’s the case for people. I’m fully 
certain and I feel a full sense of certainty and importance and motivation about winning 
overall. I have no doubt integrated that the world can be perfect and we can get rid of 
bad, none. It just happens to be integrated and it feels fully important to me. Maybe 
there’s a way in which it’s not fully integrated with the importance depending on how 
you interpret it; it’s a little hard to say. Maybe I could spend my time and figure out 
what could have a bit more impact. I really work on stuff that removes failure conditions 
for that; but again, it’s not about it appearing closer. Obviously, if I’ve come up with this 
stuff, then I’m working on the win, right? Cool! – I think that is good for today, actually.  
 
Julie The irony is that when in a fabulous relationship, the positive feedback flows 
effortlessly & is enjoyed - but not urgent or needed in any way... 
 
David: You’re right, Julie. That’s exactly right.  
 
Jayme The process should be effortless and stress free. LOVE IT! 
 
David: Love it, Jayme. 
 
Thierry Oh my god, David, this is major. Become a master at removing failure 
conditions, holy crap. All you have to do fundamentally in life is remove failure 
conditions to understand how to remove failure conditions? 
 
David: I told you that this was going to be the real deal; I wasn’t going to let you down, 
Ragnarok and all. This isn’t ending – I’ll do more webinars and we’ll talk about this same 
topic on the next webinar. 
 
Joshua Fletcher Not Lose Until You Win...! Hmmmm. 
 
David: Depending on how you meant this, you’re not going to lose. You automatically 
are not losing. By looking at it this way, you never lose unless you’re annihilated, in 
which case, you haven’t lost, either, you just got annihilated. If your “beingness” goes 
away, and I’m not saying that’s going to happen and I don’t think that happens, you’re 
just doing this and you can’t be stopped. You know when you start that you can’t be 
stopped in doing this, do you see?  
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You’re literally unstoppable from this moment on because all you do is remove failure 
conditions, including not understanding how to remove failure conditions from this 
moment on. Then you turn that to whatever goals you want to go after. Revealing the 
goals themselves is a goal and a question to be answered. So you remove failure 
conditions about removing failure conditions, and then you apply that to removing 
failure conditions about having the right goals, until you win regarding goals, and then 
you remove failure conditions for the wins you’re going after. It’s all you ever have to 
do; it’s full and it’s fun and effortless, and happy and effortless, and it can’t fail. It’s fully 
efficient and effective. It’s all the things that we want. 
 
Thierry A failure condition is like a vector. You want to get as many vectors in your favor 
as possible 
 
David: Including once you put importance in there, right? You want to get as many 
relatively strong vectors and remove as many relatively strong vectors at first. To the 
extent that you have limited resources on any particular day, then you want to have a 
sense of importance as one of your things.  
 
Robert Now I'm sure I'm on the right track! Thanks for explaining that, David. 
 
David: Absolutely. This is like a sixth sense moment. You’ll see this as a common thread 
through everything I’ve talked about since 2013. But, you’ll also see, or at least I see, 
that I didn’t have this kind of clarity until now. 
  
Michael Long http://selfmadesuccess.com/think-grow-rich-30-major.../ 
Think And Grow Rich: The 30 Major Causes Of Failure 
 
David: Oh, “Think and Grow Rich” – Going through it now is even more helpful because 
this is the central principle. Napoleon Hill’s central principle had to do with certainty and 
importance. If you combine those two, then that’s the central principle in his “Think and 
Grow Rich.” But what I just gave you is the organizing principle behind “Think and 
Grow Rich”, plus, you can see some of the limitations. Once in a while, he goes wrong 
with his thinking. He says that someone proved a principle by achieving something.  
 
But you don’t prove anything by demonstrating it. If I say, “If I have enough desire and 
certainty, then that will achieve my goal,” and then you achieve your goal, that doesn’t 
prove that desire and certainty can achieve that goal or any goal. One instance, or a 
thousand instances of positive feedback don’t prove something. It can’t eliminate 
uncertainty. Ironically, that process actually reinforces uncertainty because it’s an 
inherently flawed process that can’t get you to certainty. 
 
However, now that you have the framework, “Think and Grow Rich” gives you so 
many details you can use to remove failure conditions. He lists so many positive 
conditions that you want to have, so a failure condition can be a lack of desire or 
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persistence, looking at thoughts as things, having a mastermind, and so forth. So if it’s a 
positive thing, then a lack of his 12 or 13 principles would be a potential failure 
condition. By “failure condition” I mean a potential failure condition like a failure vector.  
 
Remember, you do not need to remove all your failure conditions in order to win. You 
just need to win in order to win, right? But you do that until you win. Then he actually 
lists 30 causes of failure, and that’s one of his chapters. You can look at that, which will 
give you even more hints on where to look for failure conditions. But then you need to 
think for yourself about relative impact of those various things.  
 
Evan So powerful. 
 
Joshua Fletcher Gratitude Interjection: "Thank You God that I am here tonight." Now 
back to curious and seeking to understand this... 
 
David: Awesome. Often it’s hard with these reveals to have it seem as good as it is, but 
it looks like this is hitting you guys. 
 
Michel G. Switching career orientation, like for SEO, can create a tight budget. It is 
probably the main failure condition for most in this group and it is a very hard one to 
remove. 
 
David: Ah, right. I agree, and so one of the things is getting your spending as low as 
possible for awhile when you’re trying to break through with success or switch 
careers, then spending can be one of the big things, because realistically, that’s where 
the leeway is often going to be. Really rein that back, I would say, for a lot of people if 
that’s a failure condition for you in your situation.  
 
But now we can talk about all these things in light of failure conditions. That’s going to 
provide the framework for me to explain all the rest of the things that I’ve talked about. 
So again, there’s so much now to mastery. Once you have the framework that opens a 
place and a hook for details, then that process is the mastery process. All of us now 
can go about mastering particular goals, particular aspects of life and this thing overall. 
We’ll master this idea together of removing failure conditions in the future.  
 
Sulaiman Your mind is constantly trying to fabricate certainty. Brilliant. 
 
David: And critical to get that. I’m so glad that hit you. It’s just critical. I talked about 
that in a webinar I really hyped as well, in “Crushing the Game: Apotheosis” several 
webinars back, and I made that available to you with a link. 
 
Matt With regard to certainty, Nassim Taleb called our inability as humans to predict 
the future as the black swan phenomenon. The Western World had always assumed, or 



David Mills    41 
 
"known" that all swans were white until a breed of black swans were discovered. What 
had been certain was suddenly uncertain but it was all based on uncertainty. 
 
David: I read his book. I didn’t read the Black Swan book, but I read a very cool book, his 
second book, “AntiFragile” – a great book, but yet again, a person who hasn’t taken it 
this far. The black swan phenomenon was about fabricated certainty based on having so 
many instances of one thing.  
 
Michael Long https://www.amazon.com/Antifragile-Things.../dp/0812979680 
 
The brain’s fundamental default mechanism has to do with, first, creating a sense of 
the world with imprinting along with a bit of stuff programmed in to start with, and then 
having a system of expectation, feedback and expectation failure where expectations 
about the world are confirmed as it goes about trying to confirm expectations. It 
marginalizes and deletes things that would disconfirm your expectations of the world, 
including outer frames. It makes you put blinders on and tries to get you to fabricate a 
reality and certainty based on that. That’s the default epistemology that people have. 
Even when people think they’re breaking out of it, all they’re doing is breaking out of a 
small box into a bigger box, but their overall life and thinking is still in a box. 
 
Douglas Can you give another example or two of identifying and removing failure 
conditions? 
 
David: I’ll try. I was pushing and pushing to get to this point, and it’s really going to be 
different for me now that I’ve gotten here, because this is a very different type of clarity 
with the framework now, and the unifying principle is there. It’s like the unifying 
principle that people look for in physics, but this is with the real question of the world. 
This provides the unifying principle. 
 
I’ve taught you a lot about the real way to know if something for sure is true. Truth has 
to do with matching and you’re looking to show the opposite and disprove the opposite. 
That’s not just one tool, that is the tool when it comes to understanding what’s true 
and having real certainty – it’s when the opposite cannot work. So we’ll take a look at 
“How do we know this is correct?” If we take a look at the opposite of this process, we’ll 
see what that looks like, and I’ll do more examples also over time.  
 
Joshua Fletcher My mind is already going to SEO and failure conditions, and the lack of 
traffic that is at an action threshold is a failure condition for so many businesses to get 
to the next level. This will integrate to OMG SEO training so well David!! 
 
David: A lack of traffic, right. We’re starting the mastery process now. We’re at the 
beginning of it together now. A lot of things will rapidly come together for people who 
have been listening to me for a while, and we’ll be covering more and more examples. 
This is in all my training – It has been about removing failure conditions. It’s how I did 
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OMG. I didn’t know how to describe it at the time, and I knew that it looks wrong to 
people because I don’t go for making progress look closer. The only way people typically 
look is, “How much money are we making this month?” or “We need growth.”  
 
Do you see how growth is not relevant? When do you need growth? – If not having 
growth is a failure condition, then you need growth. But fabricating the idea that growth 
is needed is a failure condition, meaning that if you have partners or just yourself, and 
you need to see more money every month, then that itself is a failure condition because 
you’re going to make decisions for that instead of removing failure conditions, you see? 
 
Again, needing to see progress in any way except removing failure conditions is in and 
of itself the major failure condition, because it fundamentally works against what you 
need to do, which is to remove failure conditions. Obviously, the actions and the 
decisions you make if you’re trying to just make more money next month are not the 
same decisions as you would make if you were trying to remove failure conditions.  
 
Real progress comes from removing failure conditions. Once you feel it, once 
understanding and removing failure conditions is integrated for you, you’ll feel that 
sense of happiness and progress. It starts with understanding, “What is a failure 
condition?” You’ll understand, you’ll remove them, and you’re getting juiced by exactly 
the right thing in life.  
 
Dave K. Is it relatively simple to identify and remove failure conditions? 
 
David: Here’s the thing – it’s literally effortless as soon as you flip a certain switch. I 
knew there had to be something that couldn’t be stopped and wouldn’t take effort that 
we could do as beings. Effort comes from what? – Conflict. It comes from overcoming 
friction. But there had to be something frictionless that we do as conscious beings, 
something where we can’t be stopped and where we won’t get tired. Our body can get 
tired, but there’s a way that it’s effortless. When you understand this and you 
understand you can’t be stopped, you’re not conflicted. Again, it’s like something that 
is on or off, so it’s simple in that sense. It might look complex.  
 
What I do to design OMG might look complicated, but understanding it from my point 
of view of removing failure conditions, it wasn’t a complicated process, it was super 
easy. Decisions are constantly easy for me and no one else knows this. That’s why no 
one else has been able to copy it. I’m not trying to keep it a secret – I’m doing this 
webinar, and it’s open. – But this is what is lacking with people trying to copy OMG.  
 
Again, it’s really just something crazy – OMG’s success has literally got to be 50 to 100 
times greater than any comparable type of business, or even incomparable type of 
business or anything or anyone trying to allegedly do something similar. But I didn’t do 
that by trying to be the best. The best would have been 20% better than the second guy. 
Think about it. If you swim 20% faster than the next fastest swimmer in the entire world, 
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then that’s nuts, right? That’s incredible. If you have 20% more money than the next 
richest guy in the entire world, then you have a massive amount of money. But by doing 
it this way, that’s how ridiculous this process is.  
 
I took something that many people have supposedly tried to do, which is to make a 
business that helps people make money. Schools and universities teach this, and not 
just online courses, about learning a skill or making money directly. If you compare OMG 
to a school or university, then it’s a different measure of success. Compare the amount 
of time it takes people in OMG compared to the results they get, and compared also to 
how it’s all independent of the circular licensing where you get a stamp that you 
graduated from college, and then businesses like that stamp and they hire you for a job.  
 
A good apples-to-apples comparison would be that schools have entrepreneurship 
classes. How many people go to university, then make and succeed in their own 
business? We’re back to 1% or less, just like the same number that most books and 
courses have in our general niche of making money online. It’s always 1% or that range. 
In OMG we can hardly say the percent. It approaches 100%, really. We saw Rebekah H. 
post the other day, and everyone we track who has been doing this and focusing on this 
and who sticks with us. Mike and I talk about this sometimes and we try, but can’t think 
of anyone who doesn’t succeed. Of course, people can drop the whole thing after a 
month or two or three, but otherwise, we don’t know of people who have been trying 
to succeed and didn’t. Steve W. posted that he’d been struggling for months and that he 
succeeded. There are a number of people who have struggled for a while, and then 
succeeded. But we don’t know of anyone who struggled for a while and kept going and 
has not succeeded. I remember Caroline M. and others who overtly said, “I’m struggling 
at this,” and then they succeeded.  
 
So we’re approaching almost 100% depending on how you measure it. I don’t know 
anyone who has been with us for a full year and has reported that they failed with our 
coaching. That could be the case, but I don’t know anyone. And certainly then, they 
keep going. One year to succeed as an entrepreneur is pretty darn short, and for sure no 
one for two years. If someone’s been doing this for two years and still not had success, 
you can let us know. It’s not like half, it’s nowhere near just half. It would be a couple of 
people here and there, if anything.  
 
So how do we go from 1% to 100%? -- This method. – That’s all I did in a sense; I just 
kept removing failure conditions. If you look at OMG and how it’s designed, it’s all 
designed around that. It’s not that it’s perfect, but remember, you don’t have to remove 
all failure conditions in order for people to win. A win in this case is when someone 
makes a decent income. Let’s say they make their tuition back and they’re making 
progress. Obviously, if someone can make $8,000 or $5,000 or whatever, they can keep 
going. Whatever a win might be, like a few thousand a month, or a thousand in a month 
in a way that they can keep going, is a win for people, as long as it doesn’t totally crash 
and stay crashed forever. 
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I didn’t have to remove all failure conditions, but it’s what I made my decisions 
around. There were a whole slew of decisions I made, some were critical, and they were 
different from what other people made. One of them is that we don’t come up with our 
tests that you have to pass, but that’s the normal way. That’s what certification is – it’s 
when there are any tests. The educated themselves come up with a test and then show 
you how to pass it.  
 
Mike B. Cancer is "growth." 
 
David: Right. Growth can be a bottleneck; it can be a failure condition.  
 
Mark Zuckerberg, I think correctly, was totally focused on growth and not on revenue 
and not on other metrics when he was growing Facebook, because for social media like 
he’s doing, then growth is massive. You need to be the biggest guy on the block, or 
maybe not even the biggest, but you need to have a massive number of users. People 
needed to have a number of people they already knew who were on Facebook back in 
the day for it to really get off the ground. So growth was incredibly important, and so in 
his case, he was totally right.  
 
Bezos of Amazon might be similar, where he needed to hit a critical mass of some sort. 
Then hitting that critical mass, which might take growth, might be critical.  So at other 
times, growth is not a failure condition, or going for the appearance of growth is not a 
failure condition. With something like Facebook, actual growth and the appearance of 
growth are pretty simple – you just look at actual active users, and that’s an in-your-face 
correct thing, where the appearance matches the reality pretty well with growth. 
 
Whereas for something like OMG Machines, it’s very different, where the things we 
might do that would cause us to do well in a number of ways financially and helping 
members are just not correlated with what’s going to make us money next month. We 
have to build something at least six months down the road. But there might be times 
that we need to revamp our teaching when things change a lot and we need to make 
sure that we have something that is helping people. I would stop our revenue and our 
coaching for a year if I needed to, if what we are teaching had to be revamped at some 
point. Of course, we revamp and update as we go, but I’m saying if it needed to be 
fundamentally redone, then I would do it. But I couldn’t do that if I were tracking 
monthly figures.  
 
David F. Beginning to see how the many pieces in the 90 some-odd hours of “Alchemy” 
fit together. Wow! 
 
David: That’s awesome, David, I’m really glad to hear that. 
 
Faith That is what I want - for decisions to be easy and effortless. 
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David: Absolutely, and this way you won’t have to fabricate certainty. You’ll come up 
with things to feel certain.  
 
Dave K. It was EARNINGS REPORTS!  
 
David: Ah, that’s great! Exactly – That’s the 
new terminology, where “receipts” are like 
proof. But just so you know, it was a good 
way that Mike Long uses to communicate 
about “50% for earnings reports, 50% for 
profit.” But it was actually a boundary. I 
needed to make money, but it was an 
absolute boundary to build OMG in a way 
that it was going to work for people whatever 
the product. So in essence, I did it 100% for 
money and 100% for it to work. They were both full boundaries, although we even see 
now when money is no longer an issue for me, I’m still here to help it work for people, 
so apparently the other was more of a boundary. Ultimately, I’ll leave it, but I want to 
leave a very good working situation for the rest of the people who carry on. I’ll still be 
around doing my stuff and you can follow that, but I might be a little more disassociated 
from OMG over time. I’ll make sure that it’s all working wonderfully for people.  
 
Faith This is a great way to bring it together. 
 
David: Thanks, Faith, I’m so glad.  
 
Mike B.Tax law drives the need for growth, which is so often counterproductive... 
 
David: True, right, exactly. And when it comes to taxes and extortion, that’s an absolute, 
and it’s what keeps people from going with what should absolutely win out. 
 
That is one of the failure conditions. If absolutes don’t win out for someone, then 
that’s a major failure condition. I’ll address that separately and specifically on another 
webinar since it’s a huge deal. It’s part of what I opened with, but I’ll bring it around. 
There are things we need to develop, and also I have talked about it in the past. I think 
this new unifying principle and framework will resonate with people, where the other 
things I talk about will make a very different type of sense now, and where they’ll really 
feel important and you’ll understand why I’m talking about them.  
 
Let’s take a look at what the opposite is of removing failure conditions. That would be 
ignoring failure conditions and having some other way to go after goals, which is 
realistically going to be the appearance of progress. You’re ignoring failure conditions 
unless they mess with the appearance of progress. Should we ignore failure conditions 
and just go for the appearance of progress and the feedback that we’re getting closer? 
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Or should we proactively go after failure conditions? Should we be frustrated, angry or 
stressed any time we feel like we’re not getting it as fast as we could?  
 
Remember, if we don’t measure this way, then we need to measure some other way. I 
don’t know this other way is an exact opposite, but practically, it’s the alternative, and I 
developed the alternative for a while so you could really see and feel it. There are a 
whole bunch of parameters that have to go together with needing the feeling that life is 
about feeling and seeing progress. Ironically, we still get to feel and see progress, and 
now we get to do it even better while it’s actual progress, because you can get to where 
you feel and see progress from removing failure conditions.  
 
We can see that by ignoring failure conditions that one of the things people would do 
is to adjust the goal themselves. I need to think about this, so it’ll be one of the things I 
think about before next week, which is “What really is the opposite?” I thought about it 
before, but it’s not coming out very clearly or glibly right now, so we’ll give it a week and 
we’ll take a look at it from the standpoint of the opposite. But even from a glance at it, 
we can start to see how it really doesn’t make sense to ignore failure conditions. 
Another thing I could say is to attend to failure conditions, and so the opposite is don’t 
attend to failure conditions.  
 
I guess someone could say, “Well, what if you looked at success conditions?” This is 
actually where I wanted to get. What if we said, “Let’s add success conditions” or 
“Attend to success conditions.” I’m not going to claim that’s exactly the opposite. We 
could make it so it is, I think, but I’m being careful with that. But practically speaking, 
this is very relevant to look at. What if we said, “Attend to success conditions” instead of 
“Attend to failure conditions”? That would mean we’re attending to things that are 
associated with success. There are a number of practical problems that come from that.  
 
The problem is if there are failure conditions that are going to lead to you necessarily 
failing unless you deal with them, then you can’t outweigh them with success 
conditions, which is the fundamental principle at work here. No amount of success 
conditions and no amount of pick-up lines and listening and great meals can get 
someone to go out with you if they are absolutely not for some reason. Maybe they’re 
married and happy and not even considering it, or they’re not of the sexual orientation 
where they would go out with you or have a romantic relationship with you. So if there’s 
a failure condition like that, it doesn’t matter how many success conditions you pile on. 
 
The basic principle at work here is that by default our mind thinks and operates as if 
success conditions can lead to success, and I’ve said this in different ways, such as the 
robot climbing the hill and getting stuck on a local peak, which is an example of how it’s 
set up for failure. It can’t reach a higher peak somewhere else because the overall 
conditions are for failure and it doesn’t matter how many successful steps it takes, it’s 
going to get stuck.  
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So success conditions could lead, but do not necessarily lead to success. They could, 
and this is when people succeed, if the overall frame that they’re ignoring is set up for 
success, then people can succeed, and that’s when they say they’ve “rediscovered” that 
the default success process works. You’re determined, you keep going, you have desire, 
you have faith, and you’re certain. You think it, your subconscious thinks it and all that 
stuff, and as long as your overall frame that you’re ignoring, or all the potential failure 
conditions that you’re ignoring are not there or not going to cause you to fail, then 
absolutely, yes.  
 
When people think that the success condition thing particularly works, it is when 
there are not absolute failure conditions on them. There are just relative failure 
conditions, like things that make success much harder that are ignored, then people do 
all these success conditions to overcome them, and then they feel awesome. But 
actually, it all could have been so much easier because the whole way they’re stressed, 
and scared, but then they worked through it and got through it and they succeeded, and 
then they write the book on success.  
 
However, when people try to follow that same recipe, a lot of them will have failure 
conditions that are absolute on them unless they address certain frames that are not 
addressed in the recipe, and they wouldn’t realize to address if they are just determined 
and have belief. If the failure condition is that you don’t have enough belief 
subconsciously, and you’ve managed to program your subconscious, then you’ll “prove” 
that having more belief in your subconscious will cause you to succeed. However, in life 
and in reality, there are all sorts of failure conditions that don’t get addressed if you only 
focus on things that we associate with success. Furthermore, it’s often much more 
stressful, frustrating and upsetting than it needs to be, and less efficient.  
 
This is a fast and efficient way of achieving goals as well because you’re totally 
interested in success conditions and things that will accelerate you when you’re doing 
this, of course. I’m interested in things that will get me closer to my goal, obviously, in a 
real way, but a failure condition would be not realizing and not doing a success 
condition. So once we do it in terms of the opposite, like I did here with this disjunction 
or opposite frame of reference, then it all works, just like I’ve talk about with knowing 
and gaining true knowledge and absolute knowledge. With success, you have to back 
your way into it by focusing on removing failure conditions, which again, includes 
recognizing and doing success or accelerating conditions.  
 
Joshua Fletcher Well.... That opposite is pretty much exactly a description of how I've 
lived up to meeting you, David! Such a trap for confidence. No amount of strengths 
protect against a vulnerability. It's fraught with that potential eminent failure condition, 
whether met properly or only experienced in the mind.  
 
David: It’s everyone. It’s the overall default thing. Even success gurus preach it. That’s 
exactly right, Fletch. Or, you miss out on something that’s making your journey so 
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inefficient that it becomes not worth it for the return on investment. Sometimes it’s a 
vector against you that might not be an absolute failure condition ultimately, but you 
have to put so many resources into winning despite that failure condition that it would 
have been much more efficient to recognize that; to ask that difficult question.  
 
Joshua Fletcher Now I just need to beat it into my brain that "good enough" is a 
contradiction... 
 
David: “Good enough” is fine if it’s all you need to get over a threshold for the win; 
however, “good enough” is not fine if it’s a failure condition. So you need to 
understand whether “good enough” is fine in a particular instance. If you’re getting over 
a barrier or threshold, like if you’re a runner jumping over a hurdle, it’s good enough if 
you jump over the hurdle, in one sense. In another sense, you’ve achieved perfection at 
getting over a threshold. If you reframe “perfection” as “getting over a certain 
threshold that needs to be reached,” then that’s right. When you see the world in 
terms of thresholds, that takes care of both perfection and good enough.  
 
Winning is an example of seeing the world in terms of thresholds. You have to get over 
whatever the real threshold is that is both good enough and perfect. If something can 
be better than anyone has ever done before, but if you do that and you don’t get over 
the threshold you need to win, it still isn’t going to be enough, ironically. You could be 
the best in the world and not be good enough if it’s not getting you over the threshold 
that you need to get over.  
 
So don’t think in the relative terms of better or best, but think in terms of “What do I 
need to get over the threshold? What do I need to win?” Notice behind the scenes, 
Fletch, you don’t hear me saying, “I want to be the best! I want to be the best in our 
niche. I want to be the best in helping people succeed. I want to be the best in making 
money. I want us to be the best SEOs.” I don’t say “best, best, best,” right?  
 
For me it’s about winning; it’s not about being the best. You could be the best and lose, 
or you could not be the best and win, depending on the win at hand. Am I the most 
attractive guy in the world? – No, of course not, although if you said yes, then thank 
you. But it’s a completely ridiculous question and a ridiculous way of thinking about it. 
To win in terms of a romantic relationship, a lifelong love relationship or marriage, then 
you don’t need that at all. You don’t need to be the best. You need to exceed at 
different thresholds in some way with the person you’re creating a relationship with.  
 
Tim I have always learned by FAILING. I just do everything wrong until I get it right. 
 
David: Well, you don’t need to fail so much. People often say they learn from their 
mistakes, and I say, “Sure, learn from your mistakes, but you can learn twice as much if 
you focus on success.” Normally, we’re not culturally allowed to think about our success 
or to dissect it and figure it out. “What is it that caused that success so I can duplicate 
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it?” If you learn twice as much from success as you do from failure, you don’t need 
nearly as much failure. So think about that as well. You don’t really need to bring a lot of 
other people’s teachings into this framework. 
  
Dave K. In a way, this comes completely full circle for me when I had my best success 
while understanding removing or avoiding negative vectors. Fundamental. 
 
David: Absolutely, Dave. You’re going to be fine now. You’re going to crush it. This is it. 
Some of you are already in a place where it will make sense for you to make a 
hundred million dollars over the next few years. For many of you it won’t; but for some 
of you it will. So I’m looking for the nine figures earning reports. It’s not my only goal, of 
course, but a number of you can do it with this, depending on your overall situation in 
life and what works for you. 
 
Julie So enlightening to have this missing piece of the puzzle (from works such as “Think 
and Grow Rich”) revealed. Fantastic - I will need to watch again for sure! 
Andrew Woooooo! God bless. 
 
David: Great! All right, so we fulfilled it, which is something. I haven’t gone for the 
overall appearance of fulfilling for a while. Maybe by the end of “Alchemy” I did that in a 
certain sense that was very valuable, but I went really far with this webinar. I said I was 
going to give you the real principle that would unify things and it looks like you’re 
agreeing, which is exciting. 
 
Adriaan Thanks so much David! I am going to start applying this everywhere I can. 
Sulaiman David, can you make a distinction between removing failure conditions vs. 
removing bottlenecks 
 
David: Sure. A bottleneck is a subset of failure conditions, but remember, I didn’t say 
you have to remove all failure conditions, I said remove them until you win. So it’s 
going to come down to relative importance, and you keep removing failure conditions, 
including understanding bottlenecks and then removing them until you win. So again, 
it’s a subset and keep in mind that you don’t need to remove every failure condition, 
necessarily, in order to win. You just need to remove whatever you have to remove in 
order to win. And you know you did that by winning. 
 
Megan Thanks to David, I know my goal and I’m winning by applying LOI to understand 
what is important. So many breakthroughs! De-cluttering (including failure conditions!)  
 
David: Remember what I said in “Law of Implication” – Focus on what you know and 
keep building from there. That applies to this fully. That’s fully correct. It just didn’t 
bridge it enough for people, so I’ve been trying to explain and bridge that. This principle, 
especially as I develop it, I think you can already see how this is going to be able to be 
developed to where we need to go.  
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De-cluttering is an example of removing failure conditions, and I’ve talked about that 
plenty. And why? Now you can look at “Think and Grow Rich,” but you can also look at 
my own teachings and training and show how I’m constantly showing you how to 
remove failure conditions, including fundamentally about having the question of 
epistemology. That’s the overall frame, and if we can’t know anything absolutely then 
we’re screwed. So that’s an overall failure condition.  
 
Michael Long David specifically had me write "best" OUT of our OMG emails and such. 
Because it's such a poison. You won't for example hear me saying Greg Morrison or so 
and so is “the best.” 
 
David: Yes, exactly. “I’m the best” implies scarcity and limitation. And imitation is the 
best. We could say that OMG is a hundred times more successful than other supposed 
attempts at what we’re trying to do. That’s 10,000%, right? Isn’t 10,000% better? Not 
20% better than the best in the world, which would be amazing, but we’re like 10,000%.  
 

Joshua Fletcher OK, I try to do what you tell me David... 9 Figures.... :) 
Jayme Yes, I will do the same...9 figures sounds good to me. 
 
David: Yes, Jayme, you might be able to do it. For some of you, what you’re passionate 
about is something I want to develop for you as well soon. I’ve talked about perceived 
value and I’ve talked about being careful about trying to profit from your passion or 
what you value. This is going to be profound. What you want to look for is a differential 
in the perceived value to someone else and how cheaply you can make it or get it. If 
you’re passionate about something and you like it, then it’s cheap for you to make. If it’s 
a service, then it’s inexpensive in a certain way for you if you’re passionate about it. Do 
you see what I mean? 
 
I’m personally not passionate necessarily about something that people will pay me 
directly for. I’m passionate about these webinars and people will pay me what they’ll 
pay me, and I don’t want to put much of a roadblock in their way in this case. For a 
number of you, you’re going to naturally like something a lot that people will want to 
pay you for. Money is terrific! – It can really help with a lot of things. You can use money 
in ways that can improve stuff a lot, if you can make it as something that is cheap for 
you to produce or something you want to do anyway, and it doesn’t really mess with 
your priorities.  
 
Some of you are naturally going to fit into that category. Just like some of you are 
naturally physically strong, or some of you are naturally very good-looking. I realize that 
it’s relatively subjective, but somehow, being good-looking is objective to some degree. 
Some people have different talents, different strengths, and different things they’re 
lucky about in those ways. If you don’t like the word “lucky,” use something similar. So 
some number of you can hit the nine figures. With this method, whatever you could do, 
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you will do if it’s a good stepping-stone; not just could, but if it’s something that’s going 
to be good for the world and good for you to do. Maybe it’s potentially good and you 
could do it and see how it works out. Do it for a few years. Get to a hundred million and 
see how you like that. But I expect to get some nine figure earnings reports from some 
of you, because this is really the thing. – This is the unifying principle of the 
fundamental question. 
 
Jayme I hope it's ME!!! 100 million dollar digital agency!! Yes, yes!!! 
 
David: Jayme! (laughs) I love you, Jayme, you’re awesome! Okay, my money’s on Jayme. 
I would say it’s more likely than not that you’ll hit that at this point with what I’ve shown 
you and with you inherently who you are.  
 
Jayme I should change the statement from "I hope" to "I know" because there is NO 
failure in the equation!! 
 
David: Well, the only thing you might not know is whether it’s a goal that overall is going 
to make sense for you to go after. But for now, you can certainly stipulate it unless 
there’s some clear reason why it’s false. You can go for it unless you’re certain in a clear 
way, objectively so, that it’s not going to make sense. 
 
Dave K. I'm IN! 
 
David: You want that, Dave? All right, Dave, excellent. I’d love to see you do that. I think 
you can, for sure. I don’t know that people can. For goals like that, there are other 
factors in life, but I know that I’m very reasonably sure that a number of you would fit in 
that category. 
 
Bryce Thank you David. With everything I am doing with school and digital marketing, I 
have not been able to truly enjoy the fruits that you and all of the coaches have given to 
us. #OMG4LIFE 
 
David: Excellent. Yes, I know exactly. But you’re still building and you know exactly how 
you’re building and what makes sense and how it’s working. 
 
Lawrence Thank you, David. It's going to take a while for me to get this fully but I'm 
looking forward to it! 
 
David: Wonderful. Start with the framework, and then mastery comes from the 
details. We’ll master this together. This framework is going to set me up much better to 
help you all in a way that is clear and structured. You’re very welcome, everyone. You’re 
welcome, Jayme, Jason, Elizabeth, and Sulaiman. Okay, I will end the webinar, and I 
appreciate all the participation and comments. 
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Josh Super helpful and timely! Thank you David for sharing! 
Mike B. Thanks for your generosity in the time and effort... 
 
David: You’re very welcome, Josh and Mike. 
 
Dave K. I'll invest in Jayme, Inc.! 
 
David: That’s right! Buy stock in Jayme. That should at least get you ten million if you do 
that. If you sell stock, Jayme, I’m in, and you Dave. Jayme looks like a good investment. 
You’re very welcome, Evan and Faith, very much. 
 
Bryce Hey David what do you think about Bitcoin Just curious 
 
David: Well, investing basically comes down to gambling, and it’s not necessarily wrong 
to gamble, and there might be odds in your favor, but there’s a way that with money I 
want to eliminate risk. It’s not the three million; it’s what you do with the three million 
with something like annuities. Investing would just be an extra thing that might make 
you money, and the odds might be in favor of it going up from what it is now, but I it’s 
not something that jumps out at me to focus on.  
 
Mike B. $10 million no longer enough with OMG inflation... 
 
David: That’s great. Ten million would be great, too. You can give an earnings report; 
you can participate in webinars if you hit ten million. You’re very welcome Suzana and 
Bill and Jimmy. Thank you, everyone. You’re welcome N’kai and Bob and Ernesto. 
 
Julie THANK YOU! I've said it before & I'll say it again: I love you David Mills! 
 
David: You’re welcome, Julie. Thank you very much. I appreciate that very much. You’re 
welcome, Andrew, Zach, Diane and Kodi. 
 
Henry Very interesting webinar...ready to continue removing failure conditions. Makes 

so much sense! Ding ding ding! � 
 
David: Excellent, great! Do you see how you can see this type of progress? Removing 
failure conditions is visible, so you can enjoy it, and yet it’s correct. instead of seeing it in 
terms of closer in some way, or more manifested, or fully manifested. You get to feel it 
and enjoy it while you’re actually doing the right thing finally. And literally, it’s been 25 
years that I’ve been thinking about goals. I’ve had theories about attractors and this and 
that, and it has helped. There have been closer metaphors. I’ve done the “Results 
Formula Shortcut,” but never had this before, so finally. 
 
Paul Thank you David, just realized my idea of winning sucked. LOL, awesome webinar! 
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David: That’s great, Paul! My rant about winning sunk in. You’re welcome, Tim, Matt. I’ll 
keep these webinars open as I develop this series for all OMG Insiders.  
 
Michael Long David has been closing in on the unified theory for a long time now! 
 
David: Yes, and especially this year since I’ve been using the word “apotheosis” several 
months ago. I was quite close to it and I thought I was there in a certain way, but this is 
particularly bridged, I think.  
 
Rick Whole new way to interpret “Think & Grow Rich”! Thanks much, David! 
Robert Definitely worth it to stay up till 4:30am. Thanks again so much David! 
Absolutely loved it! 
 
David: You’re very welcome. Thanks so much for staying up, Robert. I love having your 
participation. It’s great having people on live for this, and your comments are great, 
because it will be great to have this particular thing go viral for people. I think this 
webinar can catch on, and who knows how many thousands or millions can see this?  I’ll 
get better with the bells and whistles, too, over time, but even just the way it was, I 
think it’s a terrific webinar. So your participation really helps with other people, too, in 
making it more viral, even just the comments. So thank you. I appreciate that very 
much. Thanks for all the nice comments and the feedback to help other people as well. 
All right, take care everyone, and I will see you next week. 
 

*   *   *   *   *   *   * 
[End of webinar] Facebook comments continue: 
 
David Mills Note that there is no such thing as a setback now as you see things in this 
way. It will take some time for us to all feel that totally and neurologically, but still, we 
are now on the path for that. 
 

Michael Long #BOOM 
Kodi #GetUsedToIt 
Robert That's exáctly why I said that know that I'm on the right path David! 

Like...EXÁCTLY! Other than that...lost for words...OMG... � 

Henry  � � .......unstoppable.......runaway train.. 
Jennifer This was huge. Thank you again David! 
Robert And I probably won't be able to sleep untill waaaay past 

4:30am... #MyHeadIsBuzzing is quite an understatement LOL! � 


