
 

apply direct: www.myrichuncle.com
or call 1-888-myrichuncle

Before you apply for a student loan
you should know the truth about financial aid offices. They’re supposed to help you choose the best 
lenders, but in reality, they may steer you towards Lenders that benefit them, not you. Unless you 
check for yourself, how do you know you’re getting the best loan? 

How can you be sure? 

You need to know that going through your financial aid office may cost you a 
premium. The only way to be sure you’re getting the best rate is to go direct. 
It’s your loan, it’s your choice, and it matters now.

Dear Students and Parents:
You need to know that MyrichUncle IS THE FIRST STUDENT LOAN COMPANY TO CUT THE FEDERAL LOAN RATE BY UP TO 2%.

You need to know THIS now, because our loans CAN save you thousands of dollars. your school MAY not tell 
you. They MAY not know, so we’re telling everyone. 

You need to know that you can choose YOUR OWN LENDER. TO GET THE BEST RATES, Apply direct with us and cut 
out the middleman. Your school WILL CERTIFY THE LOAN by law.

 It’s your loan. It’s your choice. It matters now.
Dear schools and financial aid offices:
We now cut up to 2% off the government’s fixed RATE on PLUS loans, and 1.25% on Stafford loans. WE OFFER THIS RATE CUT AT 
REPAYMENT, AND We are the first student loan company IN 41 YEARS to do this. FOR PRIVATE LOANS, We built our own approval system 
to treat students fairly. We CAN save your students thousands of dollars. We want to make sure you know this, because FOR 
STUDENTS GETTING A LOAN, THE MOST IMPORTANT CONSIDERATION IS PRICE. IT’S THEIR LOAN, IT’S THEIR CHOICE, AND IT MATTERS NOW.
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     “Are you a qualified financial planner?”
Most Financial Aid Administrators are not qualified financial planners. Furthermore, They have no right to dictate 
which lender you choose, no matter whether it’s a private or federal loan. You can apply direct through myrichuncle, get 
better rates, and your school will certify the loan BY LAW.

     “Can you guarantee me the lowest rates and fees, 
      and the best benefits?”
Probably not, because they’d need to research every lender and every loan, constantly. They just don’t have the time or 
resources for that. Instead, they may pick lenders that make the process easier For them.

     “Do you participate in a revenue sharing program 
       with any lenders?”
Revenue sharing is also known as “kickbacks”. In this scheme, the lender pays the school for directing you to its loan 
program. Sometimes, a percentage of your loan balance is paid back to the school. You, the student, bear the cost of this, 
and you may be getting a bad rate. Even if the school claims to use the kickback for good purposes, why squeeze you?

     “Do you have a memo of understanding with any  
      lenders on your list?”
A lender and the Financial Aid Office may have a memorandum of understanding or other legal agreement. If they do, ask 
for a copy. Such agreements may designate that lender to be the exclusive provider of loans.

     “WHAT WAS YOUR LENDER selection process?”
A Financial Aid Office may have a closed process by which it selects the lenders it works with. They will refuse to work 
with other lenders no matter how competitive their rates or benefits.

     “Do you accept inducements from any lenders 
      on your list?”
Also known as “payola”. Make sure that none of the administrators or counselors have received any gifts, expense paid 
trips, etc. from lenders. Sometimes these expenses are covered in exchange for participating in an advisory panel.

     “Do any of your lenders provide override or 
      opportunity pools?”
This is an arrangement made between the Financial Aid Office and a lender that benefits both parties, at the expense of 
students. In exchange for a certain number of Federal loans – for example, from ten students - a lender promises to 
“override” its decision to reject one student whose credit history normally would not qualify him for a loan. This student 
is instead approved, which means he can go to school, so the school profits. Obviously the lender profits as well. This 
practice is illegal. Furthermore, the initial 10 students are not guaranteed the best rates or borrower benefits.

      “Do you participate in a school as lender program?”
Also known as a “vanity loan”. The Financial Aid Office offers a loan to their students under the school’s own name. The 
brand familiarity creates a natural affinity and students flock to the product. Behind the scenes, the school simply farms 
out the loan to an actual lender. None of this is made clear to the student. The lender, as you might expect by now, pays the 
school a “referral fee”. Guess who ends up paying that fee in the end?

     “Do you have personal relationships with any 
      of your lenders?”
We believe that the decision to work with a lender or not should be based on the merits of the product, not the warmth 
of a sales rep’s handshake.

CUT THIS OUT AND TAKE IT WITH
 YOU!
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Do not apply through your financial aid office until you’ve asked them these questions.


