Appraisal Report of Machinery & Equipment
September 13, 2017
Mr./Ms. Client
Vice President
Example Bank
Per your request, we respectfully provide an appraisal report for certain machinery and
equipment items located at Example Company, Inc, N First Street N., Seattle, WA 98004.
This report has been prepared in compliance with the Uniform Standards of Professional
Appraisal Practice. Fee Simple Interest has been reported on the machinery and equipment.
We are reporting Rounded Fair Market Value - Removal and Rounded Orderly Liquidation
Value as of the effective date of September 13, 2017. Use of this report signifies your
acceptance of Limiting Conditions contained in the report and the limitations outlined in the
Engagement Agreement.
A summary of all information collected indicates that as of this date:
• The Rounded Estimated Fair Market Value - Removal of all assets contained in this
report would be
$546,800
• The Rounded Estimated Orderly Liquidation Value of all assets contained in this
report would be
$342,900
Please see page 29 (2 Page Insert) of this report for a detailed piece-by-piece breakdown of
values.
Respectfully submitted,
Asset Management Associates

John Vervaeke
John Vervaeke, Certified Machinery & Equipment Appraiser (CMEA)
Asset Management Associates
Sammamish, WA
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General Information

An appraisal is a type of investigation into the law of probabilities with respect to valuation.
Through the appraiser's experience, training, and integrity, we are able to project the activities of
buyers and sellers in the marketplace into an estimation of value. In reaching a conclusion,
comparison of assets usually involves adjustments due to the individuality and uniqueness of
each asset. Transactions are often influenced by sentiment, bias, specific needs, politics,
familiarity, lack of understanding, and other conditions not considered by the impartial
appraiser. The appraiser cannot lend credence to these possible factors lest he misrepresent the
very reason for his profession.
An appraisal cannot be guaranteed, nor can it always be proven. The opinion of value can,
however, be substantiated and final opinion is the result of a thorough professional analysis of a
vast quantity of data. An appraisal must not be considered absolute but should be used as a basis
of negotiations between concerned parties, whatever their interests.
The valuation process, as followed in the preparation of this report, is an orderly procedure for
arriving at an estimate of value. By following this procedure, the appraiser begins with a
preliminary study of the problem involved and defines the basis from which the appraisal is to
be made. A program is then initiated for the accumulation, analysis, and observation of data.
The data called for in the preliminary study is then gathered, classified, and analyzed.
In assignments to estimate Rounded Fair Market Value - Removal and Rounded Orderly
Liquidation Value, the ultimate goal of the valuation process is a supported conclusion that
reflects the appraiser's study of all influences on the value of the assets being appraised.
Therefore, the appraiser studies the assets from various applicable viewpoints.
Various approaches are interrelated, and each involves the gathering and analysis of sales,
activity, and value data in relation to the assets being appraised. From the analysis, the appraiser
derives separate indications of value for the assets being appraised. One or more approaches
may be used, depending on their applicability to the particular appraisal assignment.
To complete the valuation process, the appraiser integrates the information drawn from the
market research and analysis of data and from the application of appraisal techniques to form a
conclusion. This conclusion may be an estimate of value or a range in which the value may fall.
An effective integration depends on an appraiser's skill, experience, and judgment.
With the preceding in mind, the reader's attention is invited to the appraisal report and various
exhibits which point out the facts and reasoning leading to the final estimate of value.
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Summary of Salient Facts

Identity of Client

Bank

Intended User(s)

Bank and anyone they authorize

Intended Use

Banking & Collateral

Property Interest Appraised

Fee Simple

Sales History of Appraised
Item(s)

Unknown

Physical and Economic
Property Characteristics
Relative to the Assignment

The items discussed in this report are currently utilized in the
particular industry as described in the industry report located in
the Addenda section. The individual items are described via
basic nomenclature.

Class of Property

Metal Fabrication

Current Use of Property

Metal Fabrication

Use of Property When
Appraised

Metal Fabrication

Effective Date of Appraisal

September 13, 2017

Date Report Written

September 13, 2017

Date of Inspection

August 31, 2017

Type of Value

Fair Market Value - Removal

Final Rounded Estimate of
Value

$546,800

Type of Value

Orderly Liquidation Value

Final Rounded Estimate of
Value

$342,900
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Scope of Work

The appraiser has been asked to provide an appraisal effective September 13, 2017 of certain
machinery/equipment items located at Example Co, Inc, N 1st Street N, Seattle, WA 98004.
It has been requested that fee simple interest be reported as an estimation of the Rounded Fair
Market Value - Removal and Rounded Orderly Liquidation Value. The types of value reported
have been determined by the appraiser, upon engagement by the client, to be appropriate to the
client's needs.
This report is identified as a Report that is intended to comply with the reporting requirements
as defined under Standards Rule 8-2 (a) of the Uniform Standards of Professional Appraisal
Practice (USPAP) for an Appraisal Report. As such, it presents only summary discussions of
the data, reasoning, and analyses that are used in the processes to develop the Appraiser's
Opinion of Value. Supporting documentation that is not provided with the report concerning
data, reasoning and analyses is retained in the appraiser's file. The depth of discussion
contained in this report is specific to the needs of the client and for the intended use stated
within this report. Not all specific requirements are applicable to every assignment. In this
assignment, not all data involving subject sales, offerings, options and listing was obtainable and
verifiable, although the appraiser has made every effort to gather the data by direct contact with
the various sources through telephone or e-mail. If this detailed data is not included or
addressed, the data is considered to be irrelevant. Due to the large number of subject properties
oftentimes appraised in a machinery/equipment appraisal, the report is the most commonly used
report form. Reports are accepted on a daily basis by the courts, taxing authorities, lenders,
business owners, accountants, and other users of appraisal services.
The Income Approach would be purely hypothetical in this assignment. The Cost Approach
and the Market Data Approach have been utilized for the final value estimate of each item or
category with heavy emphasis on the Market Data Approach when possible. The appraiser,
when implementing the market data approach, has endeavored to find "sold comparables." That
is to say, they are similar items that have actually transferred in ownership. These comparable
sales provide the best and most reliable information. However, if actual historical sales
information is not available, the appraiser will oftentimes look to the current market of similar
items currently for sale. This information can be useful in estimating value. In this report, a
search has been made for "sold" items and items currently "for sale".
The appraiser has gathered data on the subject items from as many sources as practical,
including but not limited to the original equipment manufacturer (if possible), dealers and
brokers of like equipment, published catalogs, and guides of similar equipment as well as the
Internet. Upon gathering data regarding new and similar models with characteristics of the
subject equipment, the writer has then analyzed the data in an effort to estimate value.
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After conversations with various industry professionals, including the above-mentioned sources,
the appraiser endeavored to arrive at a value estimate for the subject equipment. After a value
was established, this written report was then formulated to set forth the findings and conclusions
of the appraiser. An extreme effort was made to comply with the Uniform Standards of
Professional Appraisal Practice in providing the final written report.
This is a report estimating value based on reported conditions. If it is the client's desire to
verify the physical condition and/or needed repairs of the machinery/equipment, which is the
subject of this report, the client should consult a qualified mechanic/technician. To determine
actual mechanical condition is outside of the appraiser's expertise and the scope of this
assignment.
This assignment has called for only the larger, more expensive items owned by the client to be
appraised. It is understood that oftentimes there also exist smaller, less expensive
ancillary/support items that "support" the larger items. These items, too, obviously have value
but do not in and of themselves merit the time and expense of an individual valuation.
Therefore, it is agreed by the client's use of this report, that if these types of items are mentioned
in this report, they will be added under a separate section(s) as opposed to the larger capital
items and the appraiser will only apply the Cost Approach (less depreciation) to value. The
Market Data Approach will not be applied to the smaller, less significant items, due to time and
cost factors required in researching smaller items. These items typically include smaller hand
tools, furniture, fixtures, shelving, electronic items, i.e., computers, calculators, copiers,
telephone systems, etc., and other less expensive items which are considered to "support" the
items, which are the focus of this report. Industry depreciation standards have been applied
with little, if any, individual description. Lot pricing is employed with these types of items.
Further, the request to the writer as to the type of report needed was implemented. That is to
say, the equipment may be valued in place, in use, and as part of a going concern entity; in
place, not in use; in place to be removed; not in place, etc. Many types of equipment items are
labor intensive in their millwright, installation, or removal.
This evaluation sets forth the findings and conclusions of the writer, and is based upon an
investigation of conditions affecting value, and is subject to the Statement of Limiting
Conditions and Definitions. Without reading the Statement of Limiting Conditions and
Definitions, the report cannot be fully understood.
The scope of this assignment as explained above has been requested and/or agreed to by the
client along with the conditions as stated in the Engagement Agreement.

7

Degree to Which the Property is Inspected or Identified
An onsite visit was conducted to view the equipment on August 31, 2017. A visual inspection
was made to verify that the equipment exists and is working. The equipment was observed and
is assumed to be in good working order, though a detailed mechanical inspection was not made.
Overall, the equipment visually appears to be in Good Condition.
Extent of Research Into Physical or Economic Factors That Could Affect Property
The appraiser has had a number of conversations with manufacturers and suppliers of the
subject items. Subject items or has researched their websites. The appraiser has not had access to
the profit and loss statements or tax returns of Example Co, Inc. It is assumed the business is
profitable and the machinery/equipment, which is the subject of this report, will remain in place
and in use well into the future. While the national and global economies are in a recession
according to many as of this writing, it is nevertheless the assumption of the writer that the
business will continue in a profitable way.
The purpose of this report is not to comment on profit or loss of the subject business, and if
there is concern in those areas, the reader or user of this report should conduct further studies.
Extent of Data Research
The appraiser, in conversations with all listed sources, described to the best of his ability the
characteristics of the subject equipment. It is understood equipment items may be
purchased/sold with a variety of peripheral attachments, support items, and other amenities,
which could affect value. It is not always possible to know of such factors that may or may not
exist. Therefore, it is assumed the subject equipment does in fact have basic qualities needed
for operation and would have an expected amount of peripheral amenities associated with the
subject item.
All information provided the appraiser is believed to be accurate but not warranted or
guaranteed.
Type and Extent of Analysis Applied in Arriving at Opinions or Conclusions
Conversations were held with manufacturers and dealers providing similar machinery and
equipment items. After conversations with manufacturers, dealers, and industry professionals,
the appraiser formulated an opinion as to values and market conditions.
Depth of Onsite Inspection
The appraiser viewed the machinery and equipment, which is the subject of this report, unless
otherwise noted. The equipment was verified to be in place and working or capable of
working, although a detailed mechanical inspection was not made. The equipment appears to
be in an overall Good Condition and was photographed when possible.
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Appropriate Market or Market Level
The most appropriate market or market level would be for this equipment to be utilized as part
of a going concern business operation. Obviously, all machinery and equipment items are best
utilized with their income producing capabilities functioning.
Intended User(s)
The intended users of this report are Bank and anyone they authorize.
Confidentiality and Privacy
The appraiser will maintain the conformity and privacy of customer information obtained in the
course of this assignment in compliance with USPAP and Regulation Practices, Title V of
Gramm, Leach, Bliley Financial Modernization Act.
We do not sell information about our client to others. We protect the security and confidential
information about the client. We share information outside of our company only when
necessary to administer products or services we provide when we have your permission, or
when required or permitted by law.
Overall Condition of Equipment
It is understood the subject equipment is in Good Condition except as noted, and used on a daily
basis. Appearance is Good Condition unless otherwise noted.
Intended Use
It is understood this report is to be used for this purpose and no other:
Banking & Collateral.
Property Interest Appraised
It is understood that the property interest appraised is in Fee Simple Interest.
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Statement of Limiting Conditions - Tangible Assets

1. All facts and data set forth in this report are true and correct to the best of the appraiser's
knowledge.
2. The fee for this report is not contingent upon the values reported. There have been no
guarantees associated with this fee and no liability can be intimated or assumed in any
manner.
3. Since this report has been purchased by the addressee, it is assumed by the appraiser that
it is to be used by the addressee in determination of value at that point in time. Use of
this report by others should be done so with the understanding that no risk or guarantees
have been purchased by the owner of the report nor through the fee paid to the appraiser.
The appraiser reserves the right to recall all copies of this report to correct any omission
or error.
4. Physical condition in most instances has been determined by observation or indication by
others. Any unknown conditions existing at the time of inspection could alter the value.
No responsibility is assumed for latent defects of any nature whatsoever which may
affect value, nor for any expertise required to disclose such conditions.
5. No consideration has been given to liens or encumbrances, which may be against the
property.
6. No investigation of legal fee or title to the property has been made and the claim to the
property has been assumed to be valid.
7. Neither the appraiser nor any officer or employee of the appraiser's company has any
financial interest in the property appraised, unless specifically noted.
8. No additional values or appraisals have been made in regard to such intangibles as
patents, rights to manufacture, trademarks, goodwill, going concern value, etc.
9. This report has been prepared in conformity with the Principles of Good Practice and
Code of Ethics of NEBB Institute.
10. Other limitations, if any, are clearly defined and individually set out at that point related
to the subject.
11. Neither all nor any part of the contents of this report, or copy thereof, shall be reproduced
for any purpose other than stated in the report, nor shall it be made available to the
media, another appraiser or anyone else without the written consent of the appraiser.
12. For all appraisals subject to satisfactory completion, repairs, or alterations, this report and
value conclusions are contingent upon completion of the improvements in a workmanlike
manner.
13. Information, estimates and opinions furnished the appraiser and contained in this report
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were obtained from sources considered reliable and believed to be true and correct;
however, no responsibility for the accuracy of such items furnished to the appraiser can
be assumed by the appraiser. No liability or responsibility is expressed for results from
actions taken by anyone as a result of this report. Further, there is no accountability,
obligation, or liability to any third party.
14. Matters of legal nature or tax consequences have not necessarily been considered in this
report. The reader should consult a competent attorney or CPA for information and
opinions in those areas.
15. In many instances, the appraiser is given information regarding machinery and
equipment concerning repairs, accessories, condition, etc., which may or may not be
verifiable by the appraiser for a variety of reasons. In such cases, the appraiser must rely
on information provided him in searching for comparative data. The appraiser disclaims
any responsibility if given erroneous information by any party.
16. Machinery and equipment appraisers are called on for price evaluation and verification
for equipment from many different fields of business. It is impossible for any appraiser
to be an authority in every field of machinery/equipment. Therefore, the appraiser has
endeavored to use basic sound, accepted methodologies in any assignment (i.e., Cost
New Less Depreciation and Market Data Approaches). Conversations with those
dealing daily in a specific field were conducted, and all final evaluations are founded on
prudence and best effort on the part of the appraiser. "Conclusion of opinion of value"
is arrived at from years of experience in the sale and appraisal of machinery, equipment,
businesses, and commercial properties. The final form of this report is made possible by
omitting many details used in estimating, yet not considered essential to the report.
17. The appraiser has endeavored to use due diligence in all market comparisons. If
possible, three comparisons of similar items sold usually provide substance for final
value determination. However, at times it is not possible to find any direct sales
comparisons that have actually sold. In these cases, the appraiser has relied heavily on
comments and testimony from sources considered reliable (dealers, auctioneers,
manufacturers, wholesaler, etc.) in arriving at the final value estimate.
18. The writer has based his opinion on certain assumptions that have been presented to him.
If these basic assumptions should change for any reason, the final valuation could quite
likely change. The appraiser reserves the right to make any adjustments considered
necessary as additional or more reliable data becomes available.
19. If the request has been for the writer to accept values given by the principals, i.e., hard
assets, fixtures, equipment, inventory, etc., then the assignment becomes hypothetical in
nature unless the writer has specifically certified the values of such assets in the report.
20. Nomenclature and identification of tangible assets are assumed by the writer to be
accurate, but no guarantee is made in this regard.
21. An appraisal is an estimate of value. When the amount is considered a reasonable and
proper value under the concept of a definition, then it is applied. For this reason, the
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value is, in many cases, a rounded number. As stated in Engineering Valuation and
Depreciation, a textbook published by Iowa State University Press of Ames, Iowa, "All
values are of the nature of forecast of events and are subject to the uncertainties of all
prophecies."
22. In most cases, equipment is itemized, although certain areas require a group estimate, in
which case the listings are shown in the quantity column as "lot." This is usually
applied in nominal value areas that require general descriptions for applications
elsewhere, or in areas where difficulty of access for total description would have required
additional time not justified by the items being valued.
23. It is assumed that all equipment has standard features commensurate with its normal
operation. For instance, machine tools would include but not be limited to: belt guards,
foot pedals, magnetic or standard starters, switch-gear, safety equipment, wiring, piping
and controls, electrical, pneumatic or hydraulic systems, or other peripheral items
considered standard for operating the indicated model or type of equipment. This type
of detailed listing is not described for each machine due to repetition, time, cost, and
description length within the listing. An attempt is made, however, to indicate any nonstandard features at an appropriate point within the study.
24. The valuation concept used in this report is one chosen by the client and should not be
considered a recommendation by the appraiser as to what might result in any later
application of the concept. Concept probability and/or feasibility are beyond the scope
of the appraisal. The user of the report is to determine the probability of occurrence.
The appraisal is purchased in order to allow an opinion of value under any assumed set of
circumstances, as requested and mutually agreed upon by the client and the appraiser.
25. Description of items made a part of this report is believed correct. Any errors or
omissions were unintentional and should not affect the value assignment. Description is
made with the attempt of allowing reasonable identification although it may not allow
specific item identification in all cases unless company number tagging is utilized.
Examples of this would be in such areas as cabinets, shelving, file cabinets, various hand
tools, and unserialized equipment or equipment without justification for serial number
search due to associated value and/or time consideration. In some cases, identification
numbers cannot be found.
26. In some cases, an appraiser may indicate that certain equipment was observed in
operation. This qualification is applicable only to specific pieces of equipment and
should not be construed that other equipment was not operable or under operation at the
time of inspection. This note could become extremely important in the future but is
considered more of note "in passing" at the time of the on-site evaluation.
27. The subject equipment may or may not conform to OSHA standards (Occupational
Safety & Health Administration). The sole responsibility for conforming rests with the
owner of the subject equipment and may not necessarily affect the final estimate of value
reported herein.
28. Any controversy arising out of or relating to this report shall be settled by arbitration in
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accordance with the rules, then in effect, of the American Arbitration Association. In the
unlikely event that differences concerning our services or fees should arise, that are not
resolved by mutual agreement, our liability for this engagement will be limited to a return
of the fees we have received for this engagement.
29. Since the conclusions by the appraiser are based upon judgments, isolation of any single
element as the sole basis of comparison to the whole appraisal may be inaccurate.
30. As stated, this is a report estimating value based on "reported" condition. If it is the
client's desire to verify physical condition and/or needed repair of the items, which are
the subject of this report, the client should consult a qualified mechanic/technician. To
determine actual mechanical condition is outside of the appraiser's expertise and the
scope of this assignment. If the condition of the equipment is other than as reported to
the appraiser, the estimated value could be unreliable. The appraiser reserves the right
to change the value estimate if additional information comes forward as to condition or
other factors, which could affect value.
31. This is an Appraisal Report. Additional information may be necessary and will be
provided to qualified requests by the writer.
32. It should be noted that the term "certified," or "certified appraisal" as used in this report
refers to certification and testing from various recognized appraisal and consulting
societies, organizations, or institutes.
33. This report is not to be used for insurance purposes unless specifically stated to do so.
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Definitions of Condition

Very Good (VG)
This term describes an item of equipment in excellent condition capable of being used to its
fully specified utilization for its designated purpose without being modified and not requiring
any repairs or abnormal maintenance at the time of inspection or within the foreseeable future.
Good Condition (GC)
This term describes those items of equipment which have been modified or repaired and are
being used at or near their fully specified utilization but the effects of age and/or utilization
indicate that some minor repairs may have to be made or that the item may have to be used to
some slightly lesser degree than its fully specified utilization in the foreseeable future.
Fair Condition (FC)
This term describes those items of equipment which are being used at some point below their
fully specified utilization because of the effects of age and/or application and which require
general repairs and some replacement of minor elements in the foreseeable future to raise their
level of utilization to or near their original specifications.
Poor Condition (PC)
This term is used to describe those items of equipment, which can only be used at some point
well below their fully specified utilization, and it is not possible to realize full capability in their
current condition without extensive repairs and/or replacement of major elements in the very
near future.
Scrap Condition (X)
This term is used to describe those items of equipment which are no longer serviceable and
which cannot be utilized to any practical degree regardless of the extent of the repairs or
modifications to which they may be subjected. This condition applies to items of equipment
which have been used for 100% of their useful life or which are 100% technologically or
functionally obsolescent.
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Fair Market Value - Removal Definition

Fair Market Value - Removal is the estimated amount, expressed in terms of money, that may
reasonably be expected for an item of property in an exchange between a willing buyer and a
willing seller, with equity to both, neither under any compulsion to buy or sell and both fully
aware of all relevant facts, considering removal of the property to another location, as of a
specific date.
As defined by Valuing Machinery and Equipment: The Fundamentals of Appraising Machinery
& Technical Assets, Third Edition, by the American Society of Appraisers.
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Orderly Liquidation Value Definition

Orderly Liquidation Value is the estimated gross amount, expressed in terms of money, that
could be typically realized from a liquidation sale, given a reasonable period of time to find a
purchaser (or purchasers), with the seller being compelled to sell on an as-is, where-is basis, as
of a specific date.
As defined by Valuing Machinery and Equipment: The Fundamentals of Appraising Machinery
& Technical Assets, Third Edition, by the American Society of Appraisers.
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Machinery and Equipment Definitions

The following values are defined in the publication Valuing Machinery and Equipment: The
Fundamentals of Appraising Machinery & Technical Assets, Second Edition, by the American
Society of Appraisers.
1. Fair Market Value is the estimated amount, expressed in terms of money (cash or
financing terms equivalent to cash), that may reasonably be expected for a property in an
exchange between a willing buyer and a willing seller, with equity to both, neither under
any compulsion to buy or sell, and both fully aware of all relevant facts, as of a specific
date.
2. Fair Market Value - Removal is the estimated amount, expressed in terms of money,
that may reasonably be expected for an item of property in an exchange between a
willing buyer and a willing seller, with equity to both, neither under any compulsion to
buy or sell and both fully aware of all relevant facts, considering removal of the property
to another location, as of a specific date.
3. Fair Market value in Continued Use is the estimated amount, expressed in terms of
money, that may reasonably be expected for a property in an exchange between a willing
buyer and a willing seller, with equity to both, neither under any compulsion to buy or
sell, and both fully aware of all relevant facts, including installation, as of a specific date
and assuming that the business earnings support the value reported. This amount includes
all normal direct and indirect costs, such as installation and other assemblage costs to
make the property fully operational.
4. Fair Market Value - Installed is the estimated amount, expressed in terms of money
that may reasonably be expected for an installed property in an exchange between a
willing buyer and a willing seller, with equity to both, neither under any compulsion to
buy or sell, and both fully aware of all relevant facts, including installation, as of a
specific date. This amount includes all normal direct and indirect costs, such as
installation and other assemblage costs, necessary to make the property fully operational.
5. Fair Value is the price that would be received to sell an asset or paid to transfer a
liability in an orderly transaction between market participants at the measurement date.
Source: FASB 2006 (Used by accountants to determine a net exit value.)
6. Orderly Liquidation Value is the estimated gross amount, expressed in terms of money,
that could be typically realized from a liquidation sale, given a reasonable period of time
to find a purchaser (or purchasers), with the seller being compelled to sell on an "as is,"
"where is" basis, as of a specific date.
7. Forced Liquidation Value is the estimated gross amount, expressed in terms of money,
that could typically be realized from a properly advertised and conducted public auction,
with the seller being compelled to sell with a sense of immediacy on an as-is , where-is
basis, as of a specific date.
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8. Liquidation Value in Place is the estimated gross amount, expressed in terms of money
that could typically be realized from a failed facility assuming that the entire facility
would be sold intact with a limited time to complete the sale, as of a specific date.
9. Salvage Value is the estimated amount, expressed in terms of money that may be
expected for the whole property or a component of the whole property that is retired from
service for possible use elsewhere, as of a specific date.
10. Scrap Value is the estimated amount, expressed in terms of money that could be realized
for the property if it were sold for its material content, not for a productive use, as of a
specific date.
11. Insurance Cost New is the replacement or reproduction cost new as defined in the
insurance policy less the cost new of the items specifically excluded in the policy, as of a
specific date.
12. Insurable Value Depreciated is the insurance replacement or reproduction cost new less
accrued depreciation considered for insurance purposes, as defined in the insurance
policy or other agreements, as of a specific date.
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Methods of Valuation
Appraisal methods employed in arriving at the final conclusion as to value on all of the
equipment in this section include the Cost Approach Analysis and the Market Data Approach
Analysis. At times, the Income Approach Analysis is used. However, on equipment of this
type, it would be deemed unadvisable, as it is the result of a purely hypothetical value.
Cost Approach Analysis
The Cost Approach Analysis is defined as a "method in which the value of a property is derived
by estimating the replacement cost of the improvements and deducting therefrom the estimated
depreciation." There are three primary forms of depreciation: physical, functional and
economic. Physical depreciation is often curable and may involve cosmetic appearance (but, in
fact, could go deeper). Functional depreciation means that the machinery has had a loss in
productivity due to wear and tear. Economic depreciation (sometimes referred to as External
Depreciation) occurs outside of the subject property which results in a loss of value. In
determining depreciation, the appraiser has used his judgment and prudence in determining the
depreciation factor which could be a combination of all three forms described in total.
Experience with this type of equipment has proven the use of a formula, which is as follows:
Remaining Life
Fair Market Value =

X Cost New
Normal Life
This formula again has proven to be effective on numerous occasions.
------------------------

The Market Data Approach
This approach is an appraisal technique in which the market value estimate is predicated upon
prices being paid in actual market transactions and current listings, the former fixing the lower
limit of value in a static or advancing market and fixing the higher limit of value in a declining
market; and the latter fixing the higher limit in any market. It is a process of correlation and
analysis of similar recently sold properties. The reliability of this technique is dependent upon:
1. The degree of comparability of each property with the property under appraisal;
2. The time of the sale;
3. The verification of the sale data;
4. The absence of unusual conditions affecting the sale.
The Income Approach
The Income Approach to value is used only when solid data involving income and expenses for
a particular item can be established. It is considered hypothetical in most situations involving
machinery and equipment, and though while considered, has not been applied in the final value
estimate.

19

Reasoning that Supports the Analysis, Opinions and Conclusions
In an effort to provide Cost Less Depreciation Analysis, the appraiser has used, when possible,
the actual manufacturer (or dealers) of the subject equipment. At times, new replacement
models are offered when the subject model is no longer being made. When this condition
exists, the appraiser endeavors to correlate and adjust for various factors involved. If the actual
manufacturer of the equipment is not available or cannot be reached for any reason, then dealers
or distributors are contacted when possible for verification of similar items with similar utility.
Sometimes the manufacturer, distributors, and dealers can provide information for the Market
Data Approach as well, since they are oftentimes aware of equipment on the used market, even
selling similar equipment at times. A search is also made of similar items in the general market
place that have sold and are presently offered for sale. Unless specifically stated, the Income
Approach has not been applied in this assignment for reasons mentioned above.
Sources Contacted
The following sources were contacted in this assignment:
*
*
*
*
*
*
*
*
*
*
*
*
*
*

Pape Material Handling
Kelley Blue Book
Equipment Trader
Machinio
Tractor House
Printer Stop
Airflow Systems, Inc
Big A's Place, LLC
Miller Electric Mfg
Timesavers Inc
Boge Air
Chicago Dreis & Krump
Roper Whitney
Blue Valley Machine & Mfg

*
*
*
*
*
*
*
*
*
*
*
*
*
*

NADA Guides
Hiniker
Machinery Trader
John Deere
Hewlett Packard
Ritchie Bros
Bid on Equipment
Equipment Hub
MegaFab
Hydmech
G & P Machinery Corp
Jet Tools
Dassault Systemes SolidWorks
Wheeler Machinery

Results of Analysis of Subject Sales, Offers, Options and Listings
Details are maintained in the appraiser's files.
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Additional Considerations
Title of Appraised Equipment
It is understood the items listed in this report are owned and belong to Example Co, Inc, 500 N
1st Street North, Seattle, WA 98004. The writer makes no guarantee, however, concerning
ownership or clear title.
Measurable Marketplace
There are distinct levels of trade and each may have its own market value. The writer is under
the opinion that other companies similar to Example Co, Inc, who provide similar products and
services, would be the most appropriate market.
Market Conditions
Economics Conditions – Second Quarter - 2017
The U.S. economy—as indicated by GDP—grew at an annual rate of 2.6% in the second quarter of 2017,
which is faster than the 1.2% revised rate reported for the first quarter of 2017. The growth from the
current quarter is due to an increase in consumer spending, which comprises about 70% of the economy.
Imports, however, which are subtracted in the calculation of GDP, increased. The quarter ended with the
economy in the third longest economic expansion in U.S. history. The first quarter's revisions came as
the Commerce Department released its annual revisions of the past two years' worth of GDP data. It
showed that growth averaged a 2.2% pace from 2014 to 2016, up from 2.1%. Total government spending
grew 0.7% in the second quarter, following a decline last quarter. Private fixed investment, which
includes residential and business spending, increased 2.2%. This marks the fifth consecutive quarter of
increases. The trade deficit lessened in the second quarter, as the deficit decreased from a revised $46.4
billion in May to $43.6 billion in June. The goods deficit decreased $2.1 billion in June, to $65.2 billion,
while the services surplus increased $0.6 billion, to $21.6 billion.
The Conference Board reported the Leading Economic Index increased 0.6% in June. This increase is the
sixth consecutive month of gains, bringing the index to a record high of 127.8. The index saw broadbased gains, led by a large contribution from housing permits. The June report points toward continued
growth in the economy and perhaps moderate improvement in the U.S. GDP growth in the second half of
the year.
Job growth rebounded in June as employment rose by 222,000, which is the second largest monthly gain
in 2017. It also continues the streak for job gains, which is now at a record 81 consecutive months. In
addition, April and May figures were revised upward, showing job growth was better than originally
stated. Job growth has averaged over 193,000 jobs per month over the past three months, well above the
80,000-jobs-a-month pace the White House Council of Economic Advisers believes is needed to
maintain a low and stable unemployment rate. The unemployment rate dropped 0.1 percentage point in
June, to 4.4%. The labor-force participation rate improved 0.1 percentage point, to 62.8%.
Wage growth had stagnated for years following the financial recession of 2008. However, 2016 saw a
return in wage growth not seen in the years since the recession, with the trend continuing modestly
through 2017. Average hourly earnings for all private-sector employees increased four cents in June, to
$26.25. Real average hourly earnings, seasonally adjusted from June 2016 to June 2017, increased 2.5%.
In the second quarter, the Federal Open Market Committee met twice. In the first meeting, the FOMC
voted to keep the federal funds rate between 0.75% and 1.00%. In its second meeting, the FOMC voted
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to raise the target range for the federal funds rate to between 1.00% and 1.25%, citing realized and
expected labor market conditions and inflation as the reasons for the increase, both signals that the
economy is poised for more robust growth. This was the fourth increase in the federal funds rate since
the 2008 financial crisis. With the most recent rate hike, the FOMC also detailed its balance sheet plan to
shrink by gradually rolling off a fixed amount of assets monthly. The initial cap will be set at $10 billion
a month, with $6 billion from Treasuries and $4 billion from mortgage-backed securities. The caps will
increase every three months, with an additional $6 billion from Treasuries and $4 billion from mortgagebacked securities, until they reach a cap of $30 billion and $20 billion, respectively. The exact timing of
when the process will begin this year has not been released, nor has, specifically, how large the portfolio
will be when the process is completed.
The Consumer Confidence Index increased 1.3 points in June, ending two consecutive months of
declines. The index was at 118.9, up from a revised reading of 117.6 in May. The improved reading
suggests consumers anticipate the economy will continue to expand in the months ahead, but they do not
see the pace of growth accelerating. The Consumer Sentiment Index decreased 2.0 points in June, to 95.1
points, a seven-month low for the survey. The consumer sentiment survey posted its highest six-month
average in the first half of 2017 since the second half of 2000, as it rides on the strength of the personal
financial situation of consumers. This month's decline, however, may be a sign that consumers' attitudes
may have begun to sour as the bipartisan divide has kept any legislation from passing Congress.
The services sector grew at a faster pace in June, for the 90th consecutive month. The ISM reported that
its Non-Manufacturing Index (NMI) increased 0.5 percentage point, to 57.4%. The majority of survey
respondents' comments were positive concerning business conditions and the overall economy, meaning
that business owners are cautiously optimistic for conditions in 2017. The component of this index that
measures business activity increased 0.1 percentage point and remained at a level indicating growth in
business activity for the 95th consecutive month, while the component for new orders declined by 2.8
percentage points, and also indicates growth for the 95th consecutive month.
U.S. stock indexes reported mostly positive results in June, as four of the five major indexes reported
gains. The Nasdaq Composite was the only index to decline, falling from an all-time high recorded in
May. The index was off 0.9% for the month. The small-cap-focused Russell 2000 posted the largest
increase, with gains of 3.5%, followed by the Dow Jones Industrial Average, which posted a gain of
1.7%. The S&P MidCap 400 rose 1.6%, and the S&P 500 rose 0.6%. Volatility, as measured by the
Chicago Board Options Exchange Volatility Index, was near historical lows for the month, as the index
averaged 10.5 during the month.
For most of the quarter, the yield on the benchmark 10-year U.S. Treasury bond remained steady but
dipped toward the end of the quarter. At the start of the quarter, the 10-year Treasury yield hit 2.35%.
However, following the rate hike by the Fed, the 10-year Treasury yield closed the quarter down, at
2.31%. Following the Fed's decision to raise interest rates another 25 basis points, it signaled that there
may be only one additional hike in 2017.
The Bureau of Economic Analysis (BEA) reported that the nation's economy—as indicated by GDP—
grew at an annual rate of 2.6% in the second quarter of 2017. GDP growth for the second quarter
represents an increase from the revised figure of 1.2% growth the economy experienced in the first
quarter of 2017 and is much closer to the prediction of 3.0% to 4.0% growth as boasted by President
Trump. Major revisions were also made to quarterly GDP figures dating back to the first quarter of 2014.
The first-quarter results reflected positive contributions from personal consumption expenditures,
nonresidential fixed investments, exports, and federal government spending that were offset by negative
contributions from private residential fixed investment, and state and local government spending.
Imports, which are a subtraction from GDP, increased.
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Final sales of domestic product rose in the second quarter, increasing at a rate of 2.6%, slightly less than
the rate of 2.7% in the first quarter. Final sales of domestic product are GDP minus the influence of
private inventory investment, which tends to be volatile from quarter to quarter. Final sales to domestic
purchasers, or GDP excluding trade and inventories, rose at a rate of 2.4% in the second quarter, the
same rate in the first quarter.
At the end of the second quarter, the U.S. economy recorded its 96th consecutive month of growth since
the great recession, which is the third longest period of economic expansion. Much of the second-quarter
GDP growth was buoyed by investment from sectors such as information technology and oil and gas,
which has been reinvesting in new infrastructure as global oil prices recover from previous lows. In
addition, investments, which have been sluggish the past couple of years, have shown signs of a rebound,
which is promising for future growth. Overall, the growth in investments, consumer spending, and
exports offset less spending by state and local governments, as well as lower investment in housing and
company inventories.
Consumer spending grew at a rate of 2.8% during the second quarter of 2017, rising from the revised first
quarter rate of 1.9%. In 2016, consumer spending grew at a revised rate of 2.7%. Consumer spending,
also referred to as “personal consumption,” accounts for approximately 70% of the U.S. GDP.
The second quarter's figures in consumer spending were aided by a steady job market and household
finances boosted by stock and home-equity gains. Disposable incomes, adjusted for inflation, posted the
best back-to-back quarters since the first half of 2015.
Total government spending increased at a rate of 0.7% in the second quarter of 2017, after declining at a
rate of 0.6% in the prior quarter. The second quarter rise in government spending added 0.12 percentage
point to the GDP rate. In 2016, government spending increased 0.8%.
Federal government spending increased at a rate of 2.3% in the second quarter, ending the streak of two
consecutive quarterly declines. Federal government spending added 0.15 percentage point to the secondquarter GDP rate. Overall, government spending has been an absentee player in GDP growth since 2010.
Businesses' inventory investments remained neutral to U.S. GDP in the second quarter of 2017, after
slicing off 1.46 percentage points from GDP in the first quarter.
The GDP report showed that America's trade deficit continued to lessen, as the second quarter continued
to see a substantial increase in exports and a decrease in imports. Exports grew at a rate of 4.1% in the
second quarter of 2017, after rising at a rate of 7.3% in the prior quarter. Exported goods increased at a
rate of 2.8% in the second quarter, after increasing at a rate of 10.8% in the first quarter. Exported
services increased at a rate of 6.5%.
Imports, which are subtracted in the calculation of GDP, advanced at a rate of 2.1% in the second quarter
after rising at a rate of 4.3% in the previous quarter. Imported goods moved up at a rate of 2.0% in the
second quarter, while imported services increased at a rate of 2.4%.
Federal government spending declined at a rate of 1.9% in the first quarter, the second consecutive
quarterly decline. Federal government spending subtracted 0.13 percentage point from the first-quarter
GDP rate. Overall, government spending has been an absentee player in GDP growth since 2010.
Net exports (the value of exports minus the value of imports) contributed 0.18 percentage point from the
second-quarter GDP, after adding 0.22 point in the prior quarter.
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According to the Bureau of Economic Analysis, the price index for gross domestic purchases rose 0.8%
in the second quarter of 2017, following an increase from 2.6% in the previous quarter. The price index
for gross domestic purchases measures prices U.S. residents pay for goods and services. The “core” (less
food and energy prices) personal consumption expenditures index increased 0.3% in the second quarter,
compared to a 2.2% increase in the prior quarter. The core personal consumption expenditures index
measures the prices consumers pay for goods and services without the volatility caused by movements in
food and energy prices to reveal underlying inflation trends.
Consumer prices were unchanged in June, after decreasing 0.1 percentage point in May. The Consumer
Price Index is up 1.6% over the past 12 months. CPI is a measure of a basket of products and services—
including housing, electricity, food, and transportation—and is used as a measure of inflation. CPI is
comprised of three main indexes: the food index, the energy index, and the all items less food and energy
index (also known as “Core CPI”). Core CPI is a measure of inflation that excludes volatile food and
energy costs.
The index for all items less food and energy continued to rise, adding 0.1% in June, and making the third
consecutive month of gains. The shelter index rose 0.2%, as the rent index increased 0.3%, and the index
for owners' equivalent rent advanced 0.3%. The index for lodging away from home fell 1.9% in June,
after rising in May. The index for motor vehicle insurance continued to rise, gaining 1.0% on the month,
and the education and personal care index rose 0.3%.
The Federal Open Market Committee (FOMC) met twice during the second quarter of 2017, issuing a
statement from each meeting. In the first meeting, the FOMC cited continued strength in the labor market
even as growth in economic activity slowed, coupled with inflation measurements near the 2.0% levels
as reasons to maintain the target range for the federal funds rate between 0.75% and 1.00%. The federal
funds rate is the interest rate at which a commercial bank lends immediately available funds in balances
at the Federal Reserve to another commercial bank. The FOMC establishes a target rate and expands or
contracts the money supply with the aim that the federal funds rate, a market rate, will approximate the
target rate.
In the second meeting during the second quarter, the FOMC raised interest rates, increasing the federal
funds rate to a range of 1.00% to 1.25%. Furthermore, based on the “dot plot” the FOMC released, it is
expected that one more rate hike will occur in 2017 that would raise rates to between 1.25% and 1.50%
by the end of 2017, with three additional rate hikes to follow in 2018. Following the rate hike, the FOMC
cited expectations that, with gradual adjustments in the stance of monetary policy, economic activity will
expand at a moderate pace, and labor market conditions will strengthen somewhat further. Inflation on a
12-month basis is expected to remain somewhat below 2% in the near term but to stabilize around the
committee's 2% objective over the medium term. Near-term risks to the economic outlook appear
roughly balanced, but the committee is monitoring inflation developments closely. The FOMC said that
it wishes to maintain an accommodative policy to support some further strengthening in labor market
conditions and a sustained return to 2% inflation. In making its decision to raise the federal funds rate,
the FOMC acknowledged that economic conditions would evolve in a manner that will warrant only
gradual increases in the federal funds rate. The federal funds rate is likely to remain below levels that are
expected to prevail in the longer run. However, the actual path of the federal funds rate will depend on
the economic outlook as informed by the incoming data.
Consumers' impressions of current economic situations soared in June to a near 16-year high. The
Conference Board's Present Situation Index surged 5.7 points, to 146.3, up from 140.6 in May. The index
measures consumers' confidence in the present and near-term future economy. Consumers' assessment of
current conditions held steady in June as the percentage saying business conditions are “good” increased
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from 29.8% to 30.8%, while those saying business conditions are “bad” declined from 13.9% to 12.7%.
Overall, consumers' assessment of the labor market remained positive as the percentage of consumers
stating jobs are “plentiful” rose from 30.0% to 32.8%, while those claiming jobs are “hard to get”
decreased slightly, from 18.3% to 18.0%.
Housing starts rebounded strongly in June, with privately owned housing starts at a seasonally adjusted
annual rate of 1,215,000 in June, up 8.3% from the previous month and up 2.1% over the past 12 months.
The construction of single-family homes increased 6.3% in June and is up 10.3% over the past 12
months. The construction of multifamily homes increased 15.4% in June but is down 10.7% over the past
year. The multifamily-home sector, which consists of buildings with five units or more, tends to be more
volatile than the single-family-home sector.
Building permit authorizations for privately owned housing units, considered a leading indicator of
demand for new homes, were at a seasonally adjusted rate of 1,254,000 in June. This is 7.4% above the
rate reported in the prior month and 5.1% above the rate from one year ago. Building permits for singlefamily housing units increased 4.1% in June and were up 9.2% from one year ago. Building permits for
multifamily housing units increased 14.6% in June but were down 2.4% from one year ago.
The U.S. Census Bureau reported that overall spending on construction was at a seasonally adjusted
annual rate of $1,205.8 billion in June. This figure was 1.3% below the revised May rate of $1,221.6
billion but 1.6% above the $1,186.4 billion rate from one year ago. Overall construction spending
amounted to $577.0 billion thus far in 2017, 4.8% above the $550.5 billion spent for the same period in
2016.
Spending on all private construction was at a seasonally adjusted annual rate of $940.7 billion in June,
below the May rate of $941.3 billion but 5.3% above the rate from one year ago. Private residential
construction spending was at a seasonally adjusted annual rate of $508.8 billion in June, 0.3% below the
rate of $510.2 billion in May, but 9.0% above the rate from one year ago. Private nonresidential
construction was at a seasonally adjusted annual rate of $697.0 billion in June, a 2.0% decline from the
May rate of $711.4 billion and 3.1% below the rate from a year ago.
The services sector grew for the 90th consecutive month following an increase of 0.5 percentage point in
the NMI in June. June's report brings the index to a reading of 57.4 points, which is above its 12-month
average of 56.0 points. The index showed continued growth in the month of June, with the majority of
respondents positive about business conditions and the overall economy. NMI measures the strength of
the services sector and is based on data compiled from purchasing and supply executives nationwide.
Consensus Economics Inc., publisher of Consensus Forecasts—USA, reports that the consensus of U.S.
forecasters believe that real GDP will increase at a seasonally adjusted annual rate of 2.4% in the third
quarter of 2017 and 2.2% in the fourth quarter of 2017. Every month, Consensus Economics surveys a
panel of 30 prominent U.S. economic and financial forecasters for their predictions on a range of
variables, including future growth, inflation, current account and budget balances, and interest rates. The
forecasters expect GDP to be 2.2% in 2017 and 2.4% in 2018.
They forecast that consumer spending will increase at a rate of 2.5% in the third quarter of 2017 and
2.4% in the fourth quarter of 2017. They expect consumer spending to increase 2.5% in 2017 and 2.5%
in 2018.
The forecasters believe unemployment will average 4.4% in the third quarter of 2017 and 4.3% in the
fourth quarter of 2017. They predict that unemployment will average 4.4% in 2017 and 4.3% in 2018.
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The forecasters believe that the three-month Treasury bill rate will be 1.1% at the end of the third quarter
of 2017 and 1.3% at the end of the fourth quarter of 2017. They predict the 10-year Treasury bond yield
will be 2.5% at the end of the third quarter of 2017 and 2.7% at the end of the fourth quarter of 2017.
####
“All [choose one] of the contents of the economic outlook section of this valuation report are quoted
from the Economic Outlook Update™ 2Q 2017 published by Business Valuation Resources, LLC, ©
2017, reprinted with permission. The editors and Business Valuation Resources, while considering the
contents to be accurate as of the date of publication of the EOU, take no responsibility for the
information contained therein. Relation of this information to this valuation engagement is the sole
responsibility of the author of this valuation report.”
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Estimated Exposure Time
Exposure time is the estimated length of time that the property interest being appraised would
have been offered on the market prior to the hypothetical consummation of a sale at market
value on the effective date of the appraisal. This is a retrospective opinion based on an analysis
of past events assuming a competitive and open market. The appraiser believes that if properly
exposed to the open market the subject item(s) would have sold in approximately 180 days.
Extraordinary Assumptions and/or Hypothetical Conditions
An Extraordinary Assumption is an assumption directly related to a specific assignment, as of
the effective date of the assignment results, which if found to be false could alter the appraiser's
opinions or conclusions. Extraordinary Assumptions presume as fact otherwise uncertain
information about physical, legal or economic characteristics of the subject property; or about
conditions external to the property, such as market conditions or trends; or about the integrity of
data used in an analysis.
A hypothetical condition is a condition, directly related to a specific assignment, which is
contrary to what is known by the appraiser to exist on the effective date of the assignment
results, but used for purposes of analysis. Hypothetical conditions are contrary to known facts
about physical, legal or economic characteristics of the subject property; or about conditions
external to the property, such as market conditions or trends; or about the integrity of data used
in an analysis.
1. It is believed there are no hidden defects which are not discernible from a visual
inspection and which could affect value.
2. Issues resulting from the above condition could affect the assignment results.
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Comments Regarding Capital Equipment

The appraiser has attempted to analyze all subject sales comparisons, offers, options, and
listings in accordance with USPAP Standards Rule 7-5. Data found was limited and in some
cases unobtainable. The appraiser has had conversations with dealers, manufacturers, brokers,
and others. The Internet has also been used, all in an effort to determine detail and
characteristics of the appraised item(s). Data that was found has been weighted in the final value
estimate or otherwise considered irrelevant.
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Piece By Piece Equipment Value Breakdown (See Next 2 Pages)
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Item Year

Make

Hours /
Mileage

Condition

FMV

OLV

N/A

Good

$20,000.00

$10,000.00

N/A

Good

$11,000.00
$250.00
$250.00
$2,000.00
$5,750.00
$34,500.00
$3,000.00
$750.00
$500.00
$1,750.00
$1,500.00
$1,500.00
$1,500.00
$1,500.00
$1,900.00
$1,900.00
$1,700.00
$1,700.00
$1,600.00
$1,700.00
$1,600.00
$2,500.00
$2,000.00

1

Various

Various

2

Various

Various

Description
Computers, Printers, Copiers, Servers, Telephones, Office Equipment (NonCapital Equipment on depreciation schedule)
Shop Support Items and Ancillary Equipment (Non-Capital Equipment on
Depreciation Schedule)

SERIAL/VIN#

3

2016

Hewlett Packard

Designjet 1050C Plus 36" Wide Format Plotter Model C6074B

SG17G13110

Good

4

2016

Hewlett Packard

Designjet 1050C Plus 36" Wide Format Plotter Model C6074B

SG6283310F

Good

5

1977

Grob

Model 4V-18 Bandsaw (240 Volt 3 Phase)

2763

Good

6

2000

Boschert

Model LB-12 Notching Machine

2840

Good

7

2000

AccurShear

Hydraulic Shear Model 837512

3848

Good

8

2002

Atlas Copco

Model GA45 Air Compressor

USA003895

Good

9

1973

WA Whitney

635-A CNC Fabricating Punch

635-085-27175

10

1993

Yale

GLC050 5,000lb Capacity Forklift - (GLC050DENUAE083, LPG)

N543244

11

1989

Miller

Syncrowave 350 Welder (Stock # 902976-01-1)

JK663396

Good

12

1992

Miller

Syncrowave 250 Welder (Stock # 902976)

KC294366

Good

13

1991

Miller

Syncrowave 250 Welder (Stock # 903056)

KB144044

Good

14

1992

Miller

Syncrowave 250 Welder (Stock # 903056)

KC279852

Good

15

1996

Miller

Syncrowave 250 Welder (Stock # 903056)

KG028438

Good

16

2000

Miller

Syncrowave 350 Welder (Stock #903056)

LA207549

Good

17

2001

Miller

Syncrowave 350 Welder (Stock # 903723)

LB274332

Good

18

2006

Miller

Syncrowave 250DX Welder (Stock # 907194-03-2)

LG1200586

Good

19

2001

Miller

Syncrowave 250DX Welder (Stock # 903726)

LB334295

Good

20

2000

Miller

Syncrowave 250 Welder (Stock # 903056)

LA295029

Good

21

2002

Miller

Syncrowave 250DX Welder (Stock # 903765)

LC0796603

Good

22

2000

Miller

Syncrowave 250 Welder (Stock # 903056)

LA253661

Good

23

2012

Miller

Syncrowave Dynasty 350 Welder (Stock # MC390186L)

MC390186L

Good

24

2010

Miller

Good

25

2004

Miller

Good

$5,000.00

$3,000.00

26

2014

Miller

Syncrowave 250DX Welder (Stock # 907194)
MA330213L
Axcess300 MIG Welder 208/230/400/460/575 Volt, With Power Source, Bench
Feeder, Bernard Q-Gun
LE485350
Axcess300 MIG Welder 208/230/400/460/575 Volt, With Power Source, Bench
Feeder, Bernard Q-Gun
ME335549U

$22,000.00
$1,000.00
$1,000.00
$3,000.00
$8,000.00
$44,000.00
$4,500.00
$1,500.00
$750.00
$3,200.00
$2,700.00
$2,700.00
$2,700.00
$2,700.00
$3,500.00
$3,500.00
$3,000.00
$3,000.00
$2,750.00
$3,000.00
$2,750.00
$4,500.00
$3,100.00

Good

Good

$5,200.00
$1,400.00
$1,900.00
$1,850.00

$3,250.00
$750.00
$900.00
$1,200.00

Good

$43,500.00

$35,000.00
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Unknown Oakley

Good
6,680

Good

Model 07 Straightliner

1974

Good

28

2004

Airflow Systems

Model PCH1-Bl Fume Collector

1015909

Good

29

2013

Pirate

30

2004

AccurPress

Portable Abrasive Blaster (6.5 CU FT, 150PSI at 350F)
210049
AccurPress Advantage Model 7606 (60 Ton) Press Brake with NEW (Feb 2017)
Control Head & AccurPress ETS3000 Touchscreen Controller
7917

Item Year
31
32

2004

Make
Mitsubishi

Unknown Blue Valley

Description

Hours /
Mileage

Condition

FMV

OLV

18,324

Good

$750.00
$14,500.00
$900.00
$5,000.00
$7,500.00
$15,000.00
$35,000.00
$4,500.00

$500.00
$9,000.00
$650.00
$3,000.00
$4,500.00
$10,500.00
$25,000.00
$2,500.00

Good

$3,750.00
$10,250.00
$2,500.00
$7,500.00

$2,500.00
$7,850.00
$1,200.00
$5,000.00

Q50-43092-00

Good

$8,700.00

$4,500.00

71928-12

Good

$4,500.00

$3,000.00

3,317

Good

130,000

Good

$150,000.00
$25,000.00
$2,500.00
$2,000.00
$35,000.00
$2,000.00
$2,250.00
$546,800.00

$85,000.00
$17,000.00
$1,500.00
$1,000.00
$20,000.00
$750.00
$1,500.00

SERIAL/VIN#

FGC45KC Forklift

AF87A00019

Flanger

?

Good

33

2014

John Deere

D105 Shop Mower (17.5Hp)

34

1994

Timesavers

Model 137-1HPM/75 Sander (20HP)

35

1997

Hydmech

S-20 Series II Model S655A Horizontal Band Saw

36

2001

Hydmech

V-18 Vertical Band Saw (Semi-Auto, 7.5Hp Motor, 2Hp Hydraulic Pump)

J0901969

Good

37

2000

AccurPress

Model 717512 - 175 Ton Press Brake

6148

Good

38

Unknown BridgePort

60
23638M

Good
Good
Good

39

2005

Anver

Series I Model F-7347-00-083 Vertical Mill (2Hp)
1-18-0171
Lift Vac Generator - Eight Pad Electric Powered Vacuum Lifter Model L200M886-4/44 with Generator # M150M
515908-2

40

2014

Boge

S 60-3 Air Compressor Model DP RA250-NA-EB

140009525

Good

41

2007

Roper Whitney

Model 3810 Roller (22 Gauge Steel)

10256-9-07

Good

42

Unknown Unknown

43

Unknown Ingersoll Rand

Good
Good
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2012

Trinco

45

2005

Mazak

Big Roller (Could not find Data Tag or make/model. Photo Only)
Model Q50-2NS100H15-114CK Hoist Crane (Lift Speed 18) (not currently
assembled, will attach to Lift VAC Generator)
Sand Blaster 60X48SL/PC Direct Pressure Blast Cabinet with DP850 Dust
Collector (30-120 PSI Range, 40 VAC 1 PH 60Hz
Super Turbo 4000 Watt X510 MkII High Tech Laser with wiring & Turbo for
Laser

46

2014

GMC

Sierra 1500 SLT Crew Cab

3GTU2VEC8EG492873

2012

Fein Grit

GIR Grinding / Notching Module Model GI 1502HUSA

1209053

Good

Drill Press Model JDP-125VS-3 (20" Variable Speed, 2Hp)

188600B

Good

300 Ton Hydraulic Press Brake Model 300-F-10

47
48
49

1980(appx) Jet
1968

Chicago

181859

H-1294

Good

50

Unknown G & P Machinery VS-500 Buffer Polisher (2 Head, 5Hp)

G-4862

Good

51

Unknown Hiniker

H000044

Good

S203T*5110 Snow Plow

TOTAL FMV
TOTAL OLV

$342,900.00

Final Value Summary and Reconciliation

Based on the information supplied to the appraiser, using due diligence and discussions with
individuals who sell new and used similar equipment, the appraiser has used a combination of
the Cost Less Depreciation Approach and the Market Data Approach for each capital equipment
item with a primary emphasis on the Market Data Approach when possible. If good, reliable,
market data did not exist or was unclear, the Cost Approach was implemented. All data used has
been retained in the appraiser's work file as required in a report.
For all items, the Cost Less Depreciation Approach was considered. However, the Market Data
Approach was weighted as being more appropriate in establishing value as significant
comparable data was available
The total estimated Rounded Fair Market Value - Removal (FMV-R), Rounded Orderly
Liquidation Value (OLV) for the subject items is as follows:
FMV-Removed

OLV

Capital Equipment Items

$546,800

$342,900

Rounded Total:

$546,800

$342,900
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Appraiser's Certificate

I certify to the best of my knowledge and belief:
1.
2.

The statements of fact contained in this report are true and correct.
The reported analyses, opinions, and conclusions are limited only by the reported assumptions
and limiting conditions, and are my personal, impartial and unbiased professional analyses,
opinions, and conclusions.
3. I have no present or prospective interest in the property that is the subject of this report, and I
have no personal interest with respect to the parties involved.
4. I have no bias with respect to the property that is the subject of this report or to the parties
involved with this assignment.
5. My engagement in this assignment was not contingent upon developing or reporting predetermined results.
6. My compensation for completing this assignment is not contingent upon the development or
reporting of a predetermined value or direction in value that favors the cause of the client, the
amount of the value opinion, the attainment of a stipulated result, or the occurrence of a
subsequent event directly related to the intended use of this appraisal.
7. My analyses, opinions, and conclusions were developed, and this report has been prepared, in
conformity with the Uniform Standards of Professional Appraisal Practice.
8. A licensed CMEA made a personal inspection of the property that is the subject of this report.
9. Nobody provided significant personal property appraisal assistance to the person signing this
certification.
10. Because of my training as an appraiser and my experience in numerous business transactions, I
am qualified to perform this assignment.
11. I have performed services, as an appraiser or in any other capacity, regarding the property that is
the subject of the work under review, within the three-year period immediately preceding
acceptance of this assignment.
Non-Discrimination
In arriving at the estimated reasonable value, the writer has not been improperly influenced in any
manner by the race, religion, or national origin of any person.
Certification and Re-Certification
John Vervaeke, CMEA, is in compliance with the NEBB Institute certification or re-certification
program.

John Vervaeke

September 13, 2017

John Vervaeke, CMEA

Date
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Appraiser's Qualifications

John Vervaeke, CMEA
John Vervaeke is a Certified Machinery and Equipment Appraiser (CMEA) and co-owner of
Asset Management Associates -- an equipment appraisal, recovery, and re-marketing company
that has been in business for over 30 years. John has completed Machinery and Equipment
Appraisals on a wide variety of types of equipment. John has over 14 years of experience in the
banking side of the industry as a loan officer, production manager, and director of sales.
John Vervaeke, CMEA has been awarded the CMEA designation (Certified
Machinery/Equipment Appraiser) by the NEBB Institute. CMEAs are located throughout the
United States and several foreign countries, and are used by banks, other lending institutions,
CPAs, attorneys, business buyers/sellers and others to provide needed financial information for
a variety of reasons.
Professional designations and work experience for John Vervaeke, CMEA, include: Over 15
Years of Experience in the Banking Industry, Washington State University, BS Kinesiology.

32

Partial List of Businesses Appraised - The following is a partial list of the types of businesses
that have been appraised by CMEAs:
Accounting Practices
Architectural & Engineering Services
Advertising Agencies
Aerial Spraying Services
Airports
Appliance Sales & Repair
Art & Craft Supply Stores
Asphalt Plants/Sand Pits
Attorney's Practices
Auto Body Shops
Auto Dealerships
Auto Parts Stores
Auto Repair Garages
Bakeries
Banks
Beauty Shops
Bridal Shops
Building Product Supplies
Candy Shops
Catalog & Mail Order Houses
Chemical Manufacturers
Chemical Distributors
Clinics
Clubs/Taverns
Collection Agencies
Construction Companies
Convenience Stores
Cosmetic Stores
Country Clubs
Dairy Farms
Dental Practices
Distribution Companies
Dog Kennels
Donut Shops
Dry Cleaners
Electrical Contracting Services
Exercise Gyms
Fabric Stores
Fast Food Restaurants
Farms
Flower Shops
Food Processing Plants
Furniture Stores
Gasoline Stations
Gift Shops
Golf Courses
Grocery Stores
Hardware Stores
Hobby Shops

Hospitals
High Tech Manufacturing Companies
Historical Buildings
Hotels
Ice Cream Stores
Interior Decorating Shops
Insurance Agencies
Janitorial Companies
Ladies Retail Clothing
Liquor Stores
Lumber Yards
Machine Shops
Maid Service Franchises
Mall Specialty Shops
Manufacturing Companies
Medical Clinics
Millwork Shops
Motels
Moving and Storage Companies
National Franchises
Newspapers
Oil and Gas Refineries
One Hour Photo Stores
Photography Studios
Physicians Practices
Plumbing Contracting Services
Printing Companies
Radio/TV Repair Companies
Real Estate Sales Agencies
Recreational Vehicle Dealerships
Refuse Hauling Companies
Restaurants
Rock Quarries
Rodeo Stadiums
Sandwich Shops
Schools
Supper Clubs
Swimming Pool Builders
Travel Agencies
Trucking Companies
Veterinary Clinics
Video Rental & Sales Shops
Wallpaper Stores
Welding Shops
Well Drilling Companies
Well Servicing Companies
Wholesale Businesses
Woodworking Shops
Wrecker/Towing Services
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ADDENDA
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Additional Definitions and Terms from USPAP
Various terms are used throughout the appraisal report. The following are definitions of the
terms:
1. ADVOCACY - Representing the cause or interest of another, even if that cause or
interest does not necessarily coincide with one's own beliefs, opinions, conclusions, or
recommendations.
2. APPRAISAL - (noun) The act or process of developing an opinion of value; an opinion
of value. (Adjective) of or pertaining to appraising and related functions such as
appraisal practice or appraisal services.
3. APPRAISAL CONSULTING -The act or process of developing an analysis,
recommendation, or opinion to solve a problem, where an opinion of value is a
component of the analysis leading to the assignment results.
4. APPRAISAL FOUNDATION - The Appraisal Foundation incorporated as an Illinois not
for Profit Corporation on November 30, 1987.
5. APPRAISAL PRACTICE - Valuation services performed by an individual acting as an
appraiser, including but not limited to appraisal, appraisal review, or appraisal consulting.
6. APPRAISER - One who is expected to perform valuation services competently and in a
manner that is independent, impartial, and objective.
7. APPRAISER PEERS - Other appraisers who have expertise and competency in the same
or a similar type of assignment.
8. APPRECIATION - Increase in value due to increase in cost to reproduce, value over the
cost, or value at some specified earlier point in time brought about by greater demand,
improved economic conditions, increasing price levels, reversal of depreciating
environmental trends, improved transportation facilities, direction of community or area
growth, or other factors.
9. ASSIGNMENT - A valuation service provided as a consequence of an agreement
between an appraiser and a client.
10. ASSIGNMENT RESULTS - An appraiser's opinions and conclusions developed specific
to an assignment.
11. ASSUMPTION - that which is taken to be true.
12. BIAS - A preference or inclination that precluded an appraiser's impartiality,
independence, or objectivity in an assignment.
13. BUSINESS ENTERPRISE - An entity pursuing an economic activity.
14. CLIENT - The party or parties who engage an appraiser (by employment or contract) in a
specific assignment.
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15. CONFIDENTIAL INFORMATION - Information that is either: Identified by the client
as confidential when providing it to an appraiser and that is not available from any other
source; or
16. COST - The amount required to create, produce, or obtain a property
17. DEPRECIATION - A loss of utility and hence value from any cause. An effect caused
by physical deterioration and/or obsolescence.
18. ECONOMIC OBSOLESCENCE - Impairment of desirability of useful life arising from
factors external to the property, such as economic forces or environmental changes which
affect supply-demand relationships in the market. Loss in the use and value of a
property arising from the factors of economic obsolescence is to be distinguished from
loss in value from physical deterioration and functional obsolescence, both of which are
inherent in the property. Also referred to as Location or Environmental Obsolescence.
19. EXTRAORDINARY ASSUMPTION - an assumption, directly related to a specific
assignment, which, if found to be false, could alter the appraiser's opinion or conclusions.
20. FEASIBILITY ANALYSIS - A study of the cost-benefit relationship of an economic
endeavor.
21. FUNCTIONAL OBSOLESCENCE - Impairment of functional capacity or efficiency.
Functional obsolescence reflects the loss in value brought about by such factors as
overcapacity, inadequacy, and changes in the art that affect the property item itself or its
relation with other elements comprising a larger property. The inability of a structure to
perform adequately the function for which it is currently employed.
22. HIGHEST AND BEST USE - That reasonable and probable use that will support the
highest present value, as defined, as of the effective date of the appraisal.
23. HYPOTHETICAL CONDITION - That which is contrary to what exists but is supposed
for the purpose of analysis.
24. INTANGIBLE PROPERTY (INTANGIBLE ASSETS) - Nonphysical assets, including
but not limited to franchises, trademarks, patents, copyrights, goodwill, equities,
securities, and contracts as distinguished from physical assets such as facilities and
equipment.
25. INTENDED USE - The use or uses of an appraiser's reported appraisal, appraisal review,
or appraisal consulting assignment opinions and conclusions, as identified by the
appraiser based on communication with the client at the time of the assignment.
26. INTENDED USER - The client and any other party as identified, by name or type, as
users of the appraisal, appraisal review, or appraisal consulting report by the appraiser on
the basis of communication with the client at the time of the assignment.
27. JURISDICTIONAL EXCEPTION - An assignment condition that voids the force of a
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part or parts of USPAP, when compliance with part or parts of USPAP is contrary to law
or public policy applicable to the assignment.
28. MARKET PRICE - The amount actually paid, or to be paid, for a property in a particular
transaction differs from market value in that it is an accomplished or historic fact,
whereas market value is and remains an estimate until proven. Market price involves no
assumption of prudent conduct by the parties, absence of undue stimulus, or any other
condition basic to the market value concept.
29. MARKET VALUE - A type of value, stated as an opinion, that presumes the transfer of
property (i.e., a right of ownership or a bundle of such rights), as of a certain date, under
specific conditions set forth in the definition of the term identified by the appraiser as
applicable in an appraisal.
30. PERSONAL PROPERTY - Identifiable tangible objects that are considered by the
general public as being "personal" - for example, furnishings, artwork, antiques, gems
and jewelry, collectibles, machinery and equipment; all tangible property that is not
classified as real estate.
31. PRESENT VALUE - The current monetary value. It is the today's cash lump sum,
which represents the current value of the right to collect future payments. It is the
discounted value of aggregate future payments.
32. PRICE - The amount asked, offered, or paid for property.
33. REPORT - Any communication, written or oral, of an appraisal, appraisal review, or
appraisal consulting service that is transmitted to the client upon completion of an
assignment.
34. SCOPE OF WORK - The amount and type of information researched and the analysis
applied in an assignment. Scope of work includes, but is not limited to, the following:the
degree to which the property is inspected or identified;the extent of research into physical
or economic factors that could affect the property;the extent of data research;and the type
and extent of analysis applied to arrive at opinions or conclusions.
35. SIGNATURE - Personalized evidence indicating authentication of the work performed
by the appraiser and the acceptance of the responsibility for content, analyses, and
conclusions in the report.
36. SUPPLEMENTAL STANDARDS - Requirements issued by government agencies,
government sponsored enterprises, or other entities that establish public policy which add
to the purpose, intent and content of the requirements in USPAP, that have a material
effect on the development and reporting of assignment results.
37. VALUE - The monetary relationship between properties and those who buy, sell, or use
those properties.
38. VALUATION PROCESS - Services pertaining to aspects of property value.
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39. WORKFILE - Documentation necessary to support an appraiser's analysis, opinions, and
conclusions.
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PHOTOGRAPHS
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Computers, Office Equipment
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Chicago Press Brake:

Whitney Punch:

41

Grob Bandsaw:

Jet Drill Press:

42

Yale Forklift:

Hyd Mech Horizontal Band Saw:

43

2000 AccurPress Press Brake

44

