
Initial Voice Mail Script for Wholesale Mailing 

Hello, and thanks for calling.  My  name is [your name].

As I mentioned on the postcard I mailed to you... I did some research at the public records 
office and found out you do not live at the property... and was just wondering if you have 
ever thought about selling it.

If you have thought about selling... I will make it very easy for you to do business with me 
by offering you a few things that no other buyer will.

First... I will buy your property ‘as-is’ and will pay you all cash for it.

Secondly... I will save you thousands of dollars when you sell your property... because I 
will pay ALL of your closing costs for you.  Normally, when you sell... you are responsible 
for paying the closing costs.  But with us, we pay the closing costs for you.  Also, since 
there will be no Realtor involved, there will not be any real estate commissions to pay.  
This, too, can save you thousands of dollars.  

Third, if you have tenants at the property, I can buy the property with them still living 
there, so you won’t have to worry about them moving out.

And finally, if the property needs some repairs... that’s OK, too.  Most of the properties I 
buy are in need of repairs or updating.  We’ll make the repairs after we buy the property 
from you.  

Also, we’ll close at the Title Company in your area, so you can feel comfortable that 
everything is being done right.  And, we can close whenever you want.

If you are serious about selling, you will not find a more serious buyer than me.  Again, I 
will pay you all cash... I will pay all of your closing costs... and we can close whenever 
you want.

In just a moment, you will automatically be connected to one of my friendly operators 
who will gather some additional information about your property.  I will review this 
information and then contact you by phone to make you a cash offer.  Please stay on the 
line... an operator will assist you right now...



Seller Information Questions for PATLive
(For 1-xxx-xxx-xxxx)

Thank you for calling [your name]’s office.

1. May I please have the extension number next to the 800 number you just called?
2. May I have your name pleas?
3. What is the address of the property you are interested in selling?  City?  State?  Zip?
4. What is your daytime phone number?
5. Evening Number?
6. Cell phone number?
7. What is the best time and phone number to call you at?
8. What is your physical mailing address?

Thank you.  Now I need to obtain some basic information about the property...

9.  How many bedrooms does it have?
10.Number of baths?
11. Is the house brick or wood frame?
12.Does the house need any repairs?
13.How much do you think it would cost to fix it up... just a ballpark?
14.Do you have tenants at the property?
15. If the property is vacant, could someone live there now?
16.How long have you owned the property?
17.How much do you owe on the property?
18.Will you sell the property for what you owe?
19.Why are you selling?
20.When would you like to sell?
21.How much are you asking for the property?

(If they say they don’t know, ask them, “can you give me just a ballpark figure?”)
22. If Mr(s). [your last name] can pay you all cash, close quickly, and buy the property as-

is, what is the LEAST you will take?
23. Is that the best that you can do?
24.Any other comments about the property?

Thank you for calling.  Mr(s). [your last name] will review this information and will contact 
you if he’s interested in moving forward.


