
Seller Call Sheet
Date:  ________________  MLS Value: _______________  Tax Value: _____________

Low comps: _________________  Offered: ____________  Accepted: _____________

Notes:  _______________________________________________________________

Name: _______________________  Address:  ________________________________

Hi, my name is [your name].  I recently mailed you a postcard expressing an interest  to 
purchase your property at _____________.  I’m calling to talk with you about the house 
and to see if it qualifies. 

# of bedrooms:  ______  # of baths: _____  Square footage:  _________  

Brick or wood? ________  Year built:  __________

Does the house need any repairs (and cost)?  _______________________________

Tenants at the property? _____  How much are they paying? _______  

Lease or month-to-month? __________  Rent Current? ___________

How much do you owe on the property? _____________  

Will you sell the property for what you owe?  _______

Why are you selling?  ___________________________________________________

How quickly do you want to sell?  ___________________________________________

What is your asking price for the property?  _____________________

If we can pay you all cash, close quickly, and buy the property as-is, what is the least 

you will take? ______________

Is that the best you can do?  ______  How long have you owned the property? _______

Any other comments about the property? _____________________________________

What kind of roof is it? (metal, shingle, tile) ________ How old is the roof? __________

When was the last time the kitchen was updated?  _____________________________



Bathroom updated?  __________

Have you had any offers on the house? ___________

Why did you turn them down? ______________

Let me tell you a little bit about what we do...  We buy approximately 8 to 10 houses 
each month in the [your city] area.  There are numerous benefits of selling your property 
to us... the biggest one is.. we will save you money.  We will buy your property as-is... (if 
you listed it with a Realtor, they’d want you to fix it up)... we pay you all cash (so you 
don’t have to depend on someone getting approved for bank financing)... we pay all 
your closing costs (this alone can save you thousands of dollars)... we can close 
wherever you want... There will be no Realtor involved... (so there are no Real Estate 
commissions to pay... no appointments to set... and you don’t have to worry about 
showing the property.)  We will simply write you a check, and you’ll be done with it.  (If 
you have tenants, you don’t have to worry about them moving out... or coordinating with 
a Realtor to show the house.)

Of course, when we buy a house, we’ll then have to pay all the holding costs, the taxes, 
insurance, upkeep, pay rehab and repair costs, mow the law, etc.  Then we’ll have to 
advertise it to sell it, we’ll have to show it, and this could all take 6 to 9 months (or 
longer) to sell.  

Now, our offer is based on several factors such as... the rehab work and repair costs 
we’ll have to make... the prices of other properties we have recently bought in the 
area... what other properties are selling for in the area based on the MLS comps we 
have... the condition of the Real Estate market right now, etc.

I realize that you’re asking $____________ for the property and based on everything 
you know, that may seem like a fair price to you.  So perhaps you know something that I 
don’t know, but based on all the research we’ve done on your property, it seems to me 
we should be looking closer to $____________.  We can write you a check for 
$__________.
Is that something you can live with?  (No.)  How close can you come to that price?

If you make the decision to sell to me today... in the next 30 days, this (name problem) 
will be a distant memory. 
I am looking at one other house in your area and although I like yours better, the other 
one makes more sense.  

What would it take for us to do business today?  If you really want to sell this house, I’m 
your guy.


