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Buy Local, Sell to the World

Yard Sales & Estate Sales

Instructors: Nathan Bailey & Jeffrey Clark

0:00:01 Nathan: All right. You're about to enter the yard sale and estate sale zone. One of the 
easiest money making techniques I've ever done and one of the most profitable as well. Probably, I 
think...

0:00:17 Jeffrey Clark: One of the most fun.

0:00:18 Nathan: Yeah, one of the most fun.

0:00:19 JC: It's so much fun.

0:00:20 Nathan: You know what, in Buy Local, Sell To The World, I'd say this strategy right here 
is why I initially designed and set up this course, Buy Local, Sell To The World. Because it's so easy
and there's so much money hiding in plain sight that we're gonna show you how to get it here today.
I'm with the man, the myth, the legend, the Sourcer's Apprentice, Jeffrey Clark. What's going on, 
man? 

0:00:42 JC: What's happening, Nathan? My world is great today.

0:00:45 Nathan: Awesome, man. Been out yard selling? 

0:00:48 JC: I have. [chuckle] I enjoy it so much. It's so much fun.

0:00:53 Nathan: It's great and being an entrepreneur can be a lonely thing. And if you're getting out
doing yard sales and estate sales and you're meeting people and you're... Kind of breaks that up for 
you as an entrepreneur with this strategy although...

0:01:06 JC: Yeah, it's great. You get the relationship with people, too. It's so much cool. It's so 
much fun.

0:01:11 Nathan: And these people that you're interacting with, Jeff, they just don't know the value 
of their stuff. That's why I do yard sales and estate sales, and I'm a picker. That's what that's it 
called, is a picker. I'll go out and pick you. And people just don't know what the value of their stuff 
is. And how I got into this and really realized that I was going to be great at this, is my dad owned a 
pawn shop when I was very young and people would bring things in and I'd see him sell stuff. And 
that's where I figured out, "Oh, that's an antique that's worth money." Or, "These guitars are worth 
money, or the equipment or... " Just different things that I'm into now and things that are collectible 
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and re-sellable that are worth oodles and oodles of money. But just because you don't know what 
those items are, don't worry. This business is the easiest barrier of entry and learning curve to any 
business model, I think, taught out there on how to sell online. It's probably...

0:02:08 JC: I agree. I agree so much. And you got to think why are people doing yard and estate 
sales is because they need space. They want to get rid of the stuff. You say they don't know the 
value of their stuff. That's true. But they value the empty space more than they value their stuff. 
They just want to get rid of the stuff so you're helping them. You're helping them clean out their 
attic or their basement or whatever.

0:02:31 Nathan: Yup. It's easy because you don't have to be intimidated about dealing with people 
that are doing yard sales because they're amateur. The average person will maybe do one or two 
yard sales in their whole life unless they get addicted to doing it. [chuckle] But it is the lowest 
hanging fruit of any niche out there. Easiest to find things. Sometimes I go out and I just can't find 
great stuff, but that happens maybe one out of 10 times. I'm always finding stuff. And why I say it's 
the lowest hanging fruit is you're gonna find stuff with good margins. With good ROI just because 
people don't know the value of their stuff. I can't tell you how many times I offer a dollar for 
something and people go, "Okay." And I turn around and sell it for 50. That's not a needle in a 
haystack.

0:03:20 JC: Oh, all the time. No, that's all the time. [chuckle] That's every week, man.

0:03:23 Nathan: Yeah. It is the lowest hanging fruit. It's fun, too. I look at myself as I'm the pirate 
of the yard sale seas and I'm hunting for buried treasure.

0:03:39 JC: Yeah, and part of what's so much fun about it is you never know what you're going to 
find. It's like a surprise every single sale you go to.

0:03:46 Nathan: And if you love history, it's also a history lesson, isn't it? 

0:03:49 JC: Yes. Yeah. Yeah, especially if you get into some of the vintage stuff. Oh, some of that 
stuff is so cool.

0:03:56 Nathan: Yup. But with yard sales and estate sales, if you've looked at our book module 
where we train you on how to focus in and hone in on selling books... Books are so readily available
in your area.

0:04:08 JC: That's the first place I go, Nathan.

0:04:10 Nathan: Yeah, when you go to a yard sale...

0:04:10 JC: When I go to a yard sale, that's the first thing I go to.

0:04:13 Nathan: This technique will really boost your book selling business. You want to get three,
4,000, 5,000 books at Amazon where you're making a hundred bucks a day average on work that 
you did three months ago. So books, vintage collectibles, and this is something, this is where you 
get good at this. This is where you start researching things and go, "Wow, I had no idea that a 
Fisher-Price record player, if it has all five records is gonna sell... "
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[laughter]

0:04:39 JC: I just got one of those. I just bought one of those two weeks ago. [chuckle]

0:04:43 Nathan: And you're like, "Wow. I'll buy that every time I see it." And I see those...

0:04:46 JC: Exactly. The Atari's...

0:04:48 Nathan: These vintage...

0:04:51 JC: N64 games. Oh my god.

0:04:52 Nathan: Yeah. Anything from home decor. We're going to go deep into vintage collectibles
here, but also the brand new stuff. Stuff that's still in its packaging that they bought it, thinking, "I'm
going to use that." That old door knob that they had in new packaging that they thought they needed
to put on. "Oh, but we fixed the other one so just put that in the drawer." And then they're like, "Oh, 
we can sell that at our yard sale for a dollar."

0:05:15 JC: Kitchen items. Electronics. All kinds of stuff.

0:05:18 Nathan: Oh yeah.

0:05:19 JC: Cleaning supplies.

0:05:21 Nathan: Electronics too, and dead tech. What dead tech is, is stuff that is old or broken. 
That is just technology and electronics that either don't work or are outdated and that someone will 
buy for parts and pieces.

0:05:36 JC: Yeah. And what's great about that, Nathan, is because people will look at something 
like an old... Like a reel-to-reel player. When was the last time they made reel-to-reels? 30 years 
ago? 35 years ago? So people are going to look at that and think, "Wow, this is totally worthless." 
And dude, I pick up reel-to-reel players for $2 or $3 at estate sales and yard sales.

0:05:56 Nathan: Yup. Yup. Old film projectors and different things that are really weird, artsy, 
retro, old technology stuff, stuff that would be home decor to someone, right? One man's junk is 
another man's treasure.

0:06:09 JC: Mm-hmm. Exactly.

0:06:09 Nathan: Another man's treasure, but my favorite stuff to get is the stuff that I get for free 
'cause at these yard sales, once again, these people they know it's going away. If you don't but it 
today they're just gonna take it to DI anyway, right? 

0:06:22 JC: Yup. That's right.

0:06:23 Nathan: So there are situations where you know, "Hey listen... " Where it gets later in the 
day 11:00, 11:30 looks like things are winding down. "If you don't sell all those books, what are you
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gonna do with them?"

0:06:37 JC: Yeah.

0:06:38 Nathan: "If you need me to take those to the thrift store or something for you I'd be happy 
to do it."

0:06:44 JC: Sure, sure.

0:06:46 Nathan: You know what's funny about that is even if they're not sellable, they're still 
donatable, which gives you a tax deduction from the thrift store.

0:06:53 JC: That's true, that's true. And it's not just books man; people are giving away all kinds of 
stuff. Just this afternoon I got a free horse saddle. I researched the name but I mean horse saddles, 
even junk, sell for 20-25 bucks, you know? 

0:07:09 Nathan: For a decent horse saddle the minimum would be about 100.

0:07:12 JC: Yeah, if it's a good name, man it could be a couple hundred dollars.

0:07:15 Nathan: It's funny too, is even if it isn't a good name and you list it for a hundred it puts a 
higher perceived value even though it might be worth 25 bucks, you end up selling it for a hundred. 
If not, you just drop the price incrementally as you go every week until it sells. But I've had 
happen...

0:07:30 JC: That's true, part of it is your presentation man. You take good pictures and write up a 
good description, you'd be surprised what you can get for stuff.

0:07:36 Nathan: Yup. So moving on here. Now, there are two different types of sales that we go 
out and we're hunting and we're tapping into. The yard sell, which like we said they are two 
different things, so understanding the mindset of a person having a sale, is it a yard sale versus an 
estate sale. What can the differences be? So with the yard sale we're looking at someone who's 
doing spring cleaning, they're doing out with the old in with the new, trying to get space like you 
said. Maybe they're moving, so they're gonna do a big yard sale. Or maybe they have distressed 
finances to where, "Man, we are broke we're not gonna be able to make our bills this month. We 
need to do a yard sale and sell some stuff off," right? 

0:08:17 JC: Right, right.

0:08:18 Nathan: So if someone is in distress I'm not wanting to take advantage of them, but it...

0:08:21 JC: Exactly.

0:08:22 Nathan: Definitely gives you the upper hand to kind of think about and find out the yard 
sale, and the why. An estate sale, or an estate auction which is also referred to, is when someone 
usually dies. Where they're moving into a rest home or a divorce or even a bankruptcy. See, there 
are estate auction companies or estate sale companies that will manage your whole estate sale, and 
there are people that do it for bankruptcies as well.
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0:08:52 JC: Right.

0:08:52 Nathan: When a business files bankruptcy all their computers and servers and office 
furniture and equipment, those are sometimes auctioned off generally. But like with the estate sale, 
it might be that mom passed away and we're moving dad into a rest home and none of the kids want
any of this stuff. I can't tell you how many times I've benefited from that, or people that are moving 
they gotta get their... This couple that I met, we bought a GI Joe setup in a locker box from them for
unbelievably cheap, but his wife was like, "We're moving to Florida. He can't keep this stuff, he's 
gotta let it go." And you know for original GI Joe, I'm like, "Okay I'll give you five bucks for it," 
with all the locker box and everything, all the accessories.

0:09:40 JC: Oh wow.

0:09:40 Nathan: And he was like, "Oh I know it's worth a lot more than that." And his wife was 
like, "Deal!" [laughter]

0:09:47 JC: Wow. Yeah.

0:09:47 Nathan: And we parted him out literally his arms, his head, his body, all the different, the 
helmet, the scuba tanks, the locker box itself and we made I think well over a 150 bucks on all that 
stuff.

0:10:01 JC: Wow, that's awesome. I just bought a collection of vintage Barbies still in boxes from a
friend of a friend who's downsizing her home and just needed to get rid of her stuff. So I paid her 
$300 for like 30 Barbies, and the first one I sold, sold for 165 bucks.

0:10:20 Nathan: Absolutely, it's there. The money is there and people just, they don't... They're in a
situation that you have to understand to be able to put yourself in the best position for finding deals 
and negotiating deals.

0:10:35 JC: Exactly.

0:10:36 Nathan: The third thing I've got here, and we're gonna actually do a whole module training
on this, there are auctions that you can look for, and these auctions, auction houses are everywhere. 
Google your area for estate and auction houses or estate and auction sales, look on Craigslist look in
the newspaper. Google it because even if it's a hundred miles away from where you live, it would 
make sense to go up there when they're doing an auction, get there early and scan everything and 
research everything that's being put up for sale. Make a list of what it's selling for so you have it 
available. And sit there and just sit in a chair and rake in the dough.

0:11:15 JC: Yeah, I'm glad we're doing a separate module on auctions because auctions require a 
little different mindset and there's a whole different skillset that goes with it, so I really wanna get 
into that.

0:11:24 Nathan: A little more advanced, a little more advanced.

0:11:26 JC: A little more advanced, yup, exactly.
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0:11:28 Nathan: So understanding what you're finding and where you're finding it is extremely 
important in this business. Now, let's just go through, let's get the basics out of the way, okay. This 
is real simple stuff, it's very common sense, but this first thing I think is the most important thing 
that you have to have to do this business successfully. You have to have the right attitude.

0:11:53 JC: Absolutely.

0:11:55 Nathan: See, you may not be...

0:11:56 JC: You got to have the right mindset.

0:11:57 Nathan: You may not be inspired by, "Oh, yard selling. Wow, I'm gonna go out and 
rummage through people's tchotchkes and make a few hundred bucks."

0:12:04 JC: Not very glamorous, is it? [chuckle]

0:12:06 Nathan: But I'm just telling you, I know people that they're not ashamed to say, "I 
dumpster dive."

0:12:10 JC: That's right. [laughter]

0:12:11 Nathan: 'Cause, I could tell you this. When I first got into this business, selling online. 
Back in 1998, I built an eBay account, my thought in my mind was I'm gonna go out and I'm gonna 
buy a container of digital cameras. I found this friend of mine who has a thing in Taipei, Taiwan that
he's hooked up to and it was one of the first generation digital cameras, when digital cameras just 
first came out and were starting to get hot. And I could tell you that it's way harder to go and order a
container of product, bring it here, hope that you don't get... I mean, we had about 50% dead on 
arrival on the first batch.

0:12:54 JC: Really? Wow.

0:12:55 Nathan: And we lost our shirts. And you know what's funny is I went out and suddenly I 
went, "Gosh!" You know what's weird is, in the very beginning I thought, I would never wanna go 
do yard sales and estate sales. I'd rather just order a container of product. And boy, did I find out the
hard way that no... This is... You're trying to avoid that path of least resistance type of thing, and 
you know what? Just do it. And here's the thing. Don't drive around going, "Oh I'm not gonna find 
anything." If you do, you're done right there. You won't find anything. I drive around with this 
renewed vigor and enthusiasm for every yard sale I show up to with, "I'm gonna buy something at 
this yard sale." And even if I don't find anything worth value, I'm gonna buy something stupid just 
to buy something so I'm buying stuff. Having that attitude of... Your attitude will reflect your 
altitude in this business and we become what we think about.

0:13:49 JC: That is so true. That is so true. And I like what we said earlier about that when we go 
yard sale-ing, that we're helping these people clean stuff out. If you go from yard sale to yard sale, 
with a mindset of, "I'm here to help you." Man, things are gonna come together for you. If you go 
there with a smile on your face and you're talking to people and greeting with them and you're 
thinking in your mind, "I'm here to help you," then they're going to... They're gonna give you deals. 
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I've had people say, "Oh you like those old video games? Well I've got a bunch more inside. You 
wanna look at those too?" They would have never said that to me if I were to walk up grumping and
snarling at them, right? 

0:14:25 Nathan: Yeah, well my theory is this. If you make them laugh, that's the first ice breaker 
that tells you whether or not you can even break the ice with them. I walk up to a yard sale and I'll 
go, "Are you guys having fun yet?" And they look at you like, "Oh, I've been up since 6:00 AM 
pulling stuff out of the box and putting price labels on it. What are you talking about?" And I said, 
"Listen, I gotta tell you. Out of everyone's junk, your junk is probably the best I've ever seen."

0:14:55 JC: That's awesome.

[laughter]

0:14:58 Nathan: This is the best... I'll buy it all right now. And I go, "Just kidding."

0:15:02 JC: Right, that's good. That's good. Yesterday, when I went garage selling, it was in mid 
90s, so every yard sale I went to, I opened up with, "You know how you could make this the most 
successful yard sale ever? If you were selling blocks of ice." And that got them laughing right away.

0:15:18 Nathan: Yeah, oh anything... And that's the thing is once you become their friend and they 
like you...

0:15:23 JC: Exactly.

0:15:26 Nathan: That's the key. We'll talk more about that, but early bird gets the worm. Now 
here's the thing, is my attitude was, used to be, when I used to be the 9 to 5 work week guy, take 
Fridays and, "Okay, I'm the weekend guy now." Saturday, Sunday. You know what, I use to think, 
"Oh man. I would hate to have to wake up early on a Saturday." We all like to sleep in on a Saturday
a little bit, right? No. That's the day that I wake up the earliest. I sleep in every other day. But Friday
mornings and Saturday sometimes, you know what I'm saying? 'Cause I'm out the door at 7:00 AM-
ish. Never later than that because you gotta get to the good stuff first. That's one of the key things to
this business. So plan on working from about 7:00 AM till 11:00. Make that your schedule, write it 
in your schedule. Make a business journal and say, "I'm gonna go out yard selling and I'm gonna 
make it a point to get up early enough to get out there and find the good deals." And write that down
in your business journal. But have that attitude. Now, also you have to plan. You think that this is, 
"Oh, I'll just wake up and go out and find yard sales." No. You have to build a system for your yard 
selling. You have to have all of your... "Okay my plan is to have my cellphones charged or a spare 
battery back up. Or make sure to remember my car charger for my phone." Have your list of yard 
sales that you've found and we're gonna show you how to make a map.

0:16:52 Nathan: But if you don't plan this out, those who fail to plan, plan to fail. If we plan 
properly, that four hours that we're gonna spend on a Saturday morning to go out and find deals is 
gonna be so worth it. You're gonna get a huge ROI on your time and you're gonna have fun doing it.
Another thing, too, besides making a map, we're gonna help you map out your route so that you can
be the most efficient. "Okay, I'm gonna be here first thing in the morning 'cause this looks like the 
best yard sale happening right now. I'm gonna hit that when they open and then I'm gonna swing 
back around and hit this one." We'll show you how to make that map, but also have a budget in 
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mind. That's why this is such a good business for beginners 'cause you could go out literally with 20
bucks and turn that 20 bucks into $200 with this business. And that... Yeah, it's a great way to start 
building cash flow, build belief in your business, all while doing it very low risk. I mean, you're not 
taking a huge risk here with this stuff. And that's the key is, I never take risks. I never sell things 
that I don't know all the numbers. I sometimes make gut decisions, and I do make bad buying 
decisions from time to time.

0:18:00 JC: Sure.

0:18:00 Nathan: But I never do thinks if there's no data. I do it off of a criteria and very specific 
data, but with money, have a budget, have... For me personally I'll usually take $1,000 cash on me, 
and then I'll also have readily available another $2,000 in a PayPal account. If they have PayPal I'll, 
"Hey, can I pay you for that in PayPal? I'd love to buy this two clock radio that you've got that 
does... It doesn't work? Okay, wow, this two clock radio is just so cool though. I'd give you five 
bucks." "Oh, well we'd need at least 25 for that. That's an antique." You act like they punched you in
the stomach. "Is that the best you can do?" "Well, okay, can I pay you with PayPal on that, so it 
doesn't tie up your liquid capital?" You know what I'm saying. PayPal them. Keep your cash and if 
they could take PayPal, boom, you can do it right on your cell phone to them and they'll be grateful.
They'll be like "Oh wait, cool." But always have cash. Always be prepared to spend. If you're not 
yet of the mindset of, "I'm just gonna go out and look," and, "Hey, let me go run and get some 
money and I'll come back and pay you." That does not work. Be prepared.

0:19:15 JC: Nope, it's a waste of time.

0:19:16 Nathan: Now, let's get on to the stuff that is a little more advanced and technical to yard 
selling. Now, finding the yard sales and estate sales. What you're doing is you're building a treasure 
hunter's map. That's what you're doing. And so, there are several systems and techniques. Jeff, talk 
to me about your approach to, there's a Gsaler.com, estate sales, Facebook yard sale groups, 
Craigslist, newspapers, just driving around following the signs, and then I'm gonna talk about 
targeting more affluent areas. But start with these site apps and tools online that can help you find 
valuable treasure.

0:20:02 JC: Right, okay. So that first one, Gsaler.com is short for garage saler, and I think we've 
got that in the next slide don't we? 

0:20:10 Nathan: Yeah, there's another slide here. Let's go and take a look at it right here.

0:20:15 JC: Here we go. Okay, so what this does is there's the site, which you can look at at home 
planning your route, but there's also an app you can get for your phone, which will pop up and 
connect with your phone's GPS and show you garage sales in your area. So, this one is around my 
zip code, and so I'll look at this and then if you hover over or click on those little red flags each one 
of those is a sale, and it'll pop up with the description that the people running the sale have written, 
and a lot of times they'll include photos too. So you can actually see items. So I'll pick, I'll have like 
a two-tiered system when I go garage selling, I'll have my superstar sales that I wanna make 
absolutely sure I get to, and then a second tier of other sales that would be nice if I have time to get 
to. And then I'll make my map that way just using this.

0:21:09 Nathan: Yeah. I do the same thing. In fact, using this, this is a great tool, but also just 
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going on Craigslist, too, and handwriting on a sheet of paper a map. But let's talk about 
estatesales.net. This is another tool, specifically...

0:21:29 JC: Right. And this is pretty similar... It's pretty similar to Garage Saler; it just shows you 
estate sales in your area. And they usually get pretty specific because these are ones that, most of 
the time these are professional estate sale companies, okay? Once in a while it's going to be mom 
died, and so it's the kids selling off her stuff in her house. But most of these on here are professional
companies so they'll have really good write ups and really good photos and you can do some real in 
depth research and find some good deals.

0:22:04 Nathan: So estate sales, there are also other apps and sites. If you go out and you search 
yard sale... There's Yard Seller, but you search yard sale, garage sale in the apps and you're gonna 
find new ones coming out even after this training that you can share with us in the groups on 
Facebook and whatnot. They're coming out every day and if you pay attention you can find things 
before other people do. That's the whole name of this game.

0:22:30 JC: Can I say one more thing about estate sales before we move on? When you click on 
these little dots here it's gonna show you a description. It's gonna show you photos, but it will also 
show you the days that the estate sale is running and that's really important. Most of the time estate 
sales will go like Thursday, Friday, Saturday, or maybe Friday, Saturday, Sunday or something like 
that. A lot of times there'll be two or three day estate sales. Now, this is why that's so important. 
Earlier, Nathan, you said the early bird gets the worm and that's so true with yard sales. With estate 
sales I have two different strategies that I use. If I'm pulling up the estate sale ad here and I see 
specific items that really catch my eye that I want to be there for, then, yeah, I'm gonna show up on 
the first day and I'm gonna show up the minute that they open and I'm gonna see what they've got.

0:23:21 JC: But if I'm just going, like if it says, "We've got a bunch of books," then I may not 
necessarily go the first day, I may wait till the last day. And the reason for that is the estate sale 
companies will usually discount their prices. A lot of them will do full price on Thursday, then 
maybe 25% off on Friday and then 50% off on Saturday. Some companies, when you go on 
Saturday, they don't even have a price. A lot of them that I've been to will just say, "Okay, you tell 
us what you wanna pay for it." So I've gone to some estate sales on the last day and just made huge 
piles of stuff that at full price would be $100 or more and I've said, "Okay, how about 10 bucks?" 
And they said, "Deal". Because they have to deal with this stuff once the sale is over and they don't 
wanna hold this stuff to the dump or to Goodwill or whatever. So that's two different strategies that 
I use on estate sales.

0:24:20 Nathan: Yeah. It's key. It's instrumental to know when you're gonna get stuff for free, when
you're looking at stuff that's been picked over or when people are... I'll tell you when they need to 
ask you, "What are you willing to pay for it?" Say, "I don't know. What's the best you can do?" 
[laughter] That's what I say. Whoever says that number first sometimes is the loser and say, "Let me
check and see." And I look at my phone. Now, let's go back to this real quick here. Facebook, if you
look up in your area, type your city in. This is a Buy Local, Sell To The World technique: Type your
city in or your state or your area, your county and type in a keyword. So with Facebook you'd go in 
there and you type in your city and then 'yard sale', or 'garage sale' and then you'll find...

0:25:15 JC: Or 'for sale'.
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0:25:17 Nathan: Or 'for sale'. You'll find the Facebook for sale groups that are local in your area 
where their items are being posted on Facebook, and we're gonna show you how to use those both 
ways because you could sell stuff on that stuff, and buy stuff and make good money, and as well as 
Craigslist.

0:25:32 JC: I do both. [laughter] I do both.

0:25:34 Nathan: Yeah. Craigslist, I mean, I'll tell you this. You go to the garage sale section in 
Craigslist and you just narrow it down to your area, your zip, and just copy and paste the addresses 
of yard sales that are happening into a Word doc off of Craigslist, into a Word doc on your 
computer. And just start building a list and we'll show you what to do that list once you get it ready. 
We'll show you how to create a route of, "Okay, this one will be on the way to this one," and you'd 
make a full circle around, right? Of all the different yard sales that your wrote down or copied their 
addresses. Now, another thing too is to look at newspapers and classified ads in your area for yard 
sales and estate sales and estate auctions as well.

0:26:27 JC: Yeah. That is a great technique because for those of us that do so much online, we 
think, "Oh my gosh, who reads the newspaper anymore?" Right? Well, the people that still read 
newspapers are people that don't do very much online, so if you find a sale that's listed in a 
newspaper, it's probably somebody who doesn't do a lot on eBay or Amazon and they really, really 
don't know what their stuff is worth. So sometimes those sales that you find in physical newspapers 
will have some of the best deals.

0:26:58 Nathan: Yep, yep. So keep your eyes peeled, and then not only that. When I'm at a yard 
selling, I'm always seeing signs for other people's yard sales and they will park a car and put a huge 
sign on the back window with this and their address. And we're like, "Is that one on our list? No, it's
not. Let's go hit that one real quick."

0:27:18 JC: Let's add it. That's right.

0:27:19 Nathan: Follow the signs. They're there. You may be driving around and say, "Okay, our 
next one's here," and then all a sudden you see a yard sale sign. It will happen, take a look. I even 
find a estate sales signs, unadvertised estate sales. Here's the rule of thumb from now on in your 
life, if you're serious about this business model, don't ever drive by a yard sale. Don't do it. Not 
worth it, trust me. I've driven by too many to know. It's not worth it. Go to every yard sale you 
possibly can that you can see no matter what. Don't be biased. You never know when you're gonna 
run into just gold mine, jackpot. Now, also what I like to do is I like to target more affluent areas. 
Like the Outsiders, there's the west side of town and then there's the east side, where all the rich 
[0:28:13] ____.

0:28:14 JC: The upper crust.

[chuckle]

0:28:17 Nathan: So those people care the least about because, you know what, they're usually 
mostly doing? Is they're saying out with the old in with the new, right? 

0:28:24 JC: Sure. It's like at the beginning you said that some people do yard sales because they're 
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short on cash. Well, that's not happening in these affluent neighborhoods. They just want to get rid 
of stuff so you will find some of the best deals in those neighborhoods.

0:28:37 Nathan: Well, sometimes those people they made a lot of money real quick and then they 
lost it all. Now they're foreclosing on their home and all their stuff's gotta go. So you've got to really
look at the people that have the nicer stuff though. Because that's what we're shooting for. The 
people that would probably be the ones to have antiques, collectibles, vintage. Stuff that they don't 
have a clue and they just want it gone and you can get it for cheap. I try to target more affluent 
areas.

0:29:03 JC: Yeah. You're gonna find more of the vintage stuff, but you're also gonna find more of 
your new in-package stuff that you can flip on Amazon. Because a lot of times those affluent 
neighborhoods they'll buy a new appliance and then set it aside and never use it and then say, "Oh 
my gosh, let's just get rid of that thing."

0:29:17 Nathan: Yeah. It's one of those things where a person that is well to do, and this is my only
point. If you're somebody listening to this and go, "Hey, well, I live in a mobile home park." Well, 
this is one of the ways that you can actually use that as a diversion and go out there and take 
advantage and find things and come up and be whoever you want to be in that regard. But the 
reality is this: You gotta go where the money is. That's it. That's all there is to it and that will give 
you the competitive advantage because this business is competitive you will find other people doing
the same thing that you're doing, guaranteed.

0:30:00 JC: Sure. Sure.

0:30:02 Nathan: You have to be very aware of what's going on. Now, looking at this again, using 
the apps, using the tools. There are other tools that you're gonna need. You're going to need a smart 
phone.

0:30:16 JC: Mm-hmm.

0:30:16 Nathan: Right. You're going to need access to the internet 'cause there are tools, there are 
other tools that we can use that are scanning apps and even apps that show you the data on eBay of 
what something's sold for, how many times it sold, different things like that. But just by doing a 
completed listing search on your smartphone which is really, really simple. You download the 
official eBay app. And it'll let you search for items and refine your research.

0:30:47 JC: Mm-hmm.

0:30:48 Nathan: To what's sold and what was completed. So we can see back last 90 days or so of 
that product and how many times it's sold and who sold it and what did it actually sell for versus 
what you see it being listed for on Amazon. That's important.

0:31:01 JC: Right.

0:31:02 Nathan: It doesn't matter what it's listed for, it's what did it sell for, what does it have a 
history of selling for, and who are the ones that sold it for the most and why, right? 
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0:31:11 JC: Right.

0:31:11 Nathan: You need to be able to figure that out on the fly while you're out there at these 
yard sales and estate sales. So having a smart phone that has tools, like ScanPower.

0:31:22 JC: That's good. Mm-hmm.

0:31:23 Nathan: Profit Bandit or Terapeak. Terapeak is specifically for eBay, I think. They do have
an Amazon app but eBay is what they're the best at. They collect all the data of all sales and you can
go back and see who the sellers were and what they did and how they did it, but also having a GPS 
either on your phone or even having an in-car system to see where you're at, to see where your next 
place is gonna be on the map, right? 

0:31:47 JC: That's good.

0:31:47 Nathan: Where you're gonna need to go and what I do is I have my wife, she is my co-
pilot. So she is managing that aspect of where do you go.

0:31:58 JC: That's good.

0:32:00 Nathan: 'Cause when you're driving around around the heat of this moment, "Where we do
we go? What's next, left, way, what are we lost? What's going on?"

0:32:06 JC: Yeah.

0:32:06 Nathan: You're gonna be driving down streets you've never been down before, right? 

0:32:09 JC: Right. [chuckle]

0:32:10 Nathan: GPS is a great idea for sure.

0:32:13 JC: Definitely.

0:32:14 Nathan: And if you have a map where you've literally... Even if you just have things 
written down on a sheet of paper, right? You can punch those things in your GPS. And what I do is I
actually MapQuest all of those addresses and put a pin in each address, right? 

0:32:29 JC: Mm-hmm.

0:32:30 Nathan: So, that I can literally make a route, right? So, that's another tool, you're gonna 
have to have something where you gonna have a map either print it out off of MapQuest, have it 
loaded into your GPS as you go, where you're gonna, each one you do it in order. Which one's next, 
which one's next, and really try to be efficient. That way instead of going out and hitting five to ten 
yard sales, you can go to 25.

0:32:51 JC: Yep.

0:32:52 Nathan: To 30.
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0:32:52 JC: That's good. That's good.

0:32:53 Nathan: In a four hour stretch. Trust me I hit more than that sometimes but...

0:32:57 JC: Yep. Maximize your time. That's good.

0:33:00 Nathan: I'm out there hitting it, Jeff, in my big old Yukon GMC Denali.

0:33:05 JC: Oh, nice. [laughter]

0:33:07 Nathan: Forward, I can put a lot in that thing and then I can put stuff on top of it too but...

0:33:13 JC: That's great.

0:33:14 Nathan: I go out, and I fill that thing up all, sometimes all the way and then have to come 
back and drop stuff off to go back out.

0:33:22 JC: Yep. It's easy to do, isn't it? Well, I've got big...

0:33:24 Nathan: Well when you buy an antique sewing machine that you can flip for a $500 profit.

[chuckle]

0:33:29 JC: Right.

0:33:30 Nathan: You've gotta have room. You can't be just driving around in a two-seater.

0:33:34 JC: Yes, Right.

0:33:35 Nathan: Don't go out in your Porsche.

0:33:37 JC: Yeah. I've got a big a soccer mom mini van. All the seats fold down; I can fit all kinds 
of stuff in there.

0:33:42 Nathan: Yep. So, the bigger the better I'll tell you, but you don't wanna look too obvious.

0:33:49 JC: Right.

0:33:50 Nathan: You don't wanna too obvious that, hey, have a sign on your vehicle that says 
professional yard seller.

[chuckle]

0:33:56 JC: Right.

0:33:57 Nathan: People can see that and they don't wanna deal with you. "Oh you're one of those 
guys, huh?" And then they won't initiate with you.
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0:34:03 JC: In that case maybe... Exactly. In that case maybe a soccer mom minivan with some rust
on the side is a better thing to have 'cause it just makes me look like an average family guy.

0:34:12 Nathan: Yeah. Oh and I don't dress up I looked like the guy that comes from the trailer 
park.

0:34:15 JC: Oh yeah. I wear t-shirts and... [laughter] I don't look flashy.

0:34:20 Nathan: I don't look like a well-to-do person.

0:34:22 JC: Nope.

0:34:23 Nathan: I take my kids with me but...

0:34:24 JC: Yep.

0:34:25 Nathan: And they're looking at toys and stuff and I learn a lot from my kids about what's 
hot and what they want and what will sell actually in the toy category. But one of the things I'm 
always finding though, Jeff, is books. Books and books and books.

0:34:39 JC: All the time.

0:34:41 Nathan: So, I'm prepared...

0:34:41 JC: All the time.

0:34:42 Nathan: The tools I have, is I literally have the fold down file boxes that you can buy from
OfficeMax or Office Depot, that fold up and they're real sturdy. And so you can fit a bunch of books
in them and what's cool is you can stack those neatly in your vehicle rather than having books 
flying everywhere as you're driving around to the next yard sale, right? 

0:35:03 JC: Right.

0:35:04 Nathan: And it helps you conserve space, 'cause you're gonna find books. That's one of my
recommendations, and then also lots of cash broken down into exact change. So 20s...

0:35:15 JC: When you're making your map the bank should be your first spot that you go to. 
[laughter] The ATM...

0:35:20 Nathan: I have that the night before.

0:35:24 JC: Prepare the night before, right.

0:35:25 Nathan: You know what, I have rolls of quarters. I keep a ton of change.

0:35:28 JC: Good.

Page 14 of 33



BuyLocalSelltotheWorld.com

0:35:29 Nathan: In our ashtray in the car and I have ones, at least ten ones.

0:35:37 JC: Good.

0:35:38 Nathan: Five fives. What you can afford. I mean you don't have to go out there, I mean I 
never really go out there with less than 500 cash, 'cause I'm gonna spend it. I'm gonna buy stuff, I'm
gonna make money with it, right? 

0:35:49 JC: Right.

0:35:51 Nathan: But I also have PayPal as well. Money available in PayPal to make purchases as 
well, but have...

0:35:57 JC: Yeah.

0:35:58 Nathan: Try to have the exact change.

0:36:00 JC: Yeah, what's great about having the exact change, Nathan, is then you're not standing 
there waiting for those people to make change with you because like we said, your time is money 
and you want to hit as many sales as you can. So if you're buying $13.50 then give them exactly 
$13.50 and take your stuff and go. Go hit the next sale.

0:36:21 Nathan: How many times do you offer a quarter for something when they have it marked 
to dollar and buy it and turnaround and flip it for like $20? 

0:36:27 JC: Oh, all the time. All the time.

0:36:31 Nathan: It's stuff like, having that quarter right there, right? 

0:36:34 JC: Yep.

0:36:34 Nathan: Having that quarter and just being able to go, "Boom. Yeah, here you go."

0:36:37 JC: Sure.

0:36:38 Nathan: Try it. Try giving a ridiculous low ball offer, and it's weird. Sometimes you are 
rejected but then you go, "Okay, well what's the best you can do?"

0:36:47 JC: Right.

0:36:48 Nathan: So there's negotiating techniques and we'll go into that. But here's what to look 
for, anything new in package and you talk a lot about this. I've seen a lot of it myself. I find brand 
new books still sealed in plastic. Toys, brand new that they never even... Christmas stuff, hardware, 
home, kitchen stuff.

0:37:15 JC: Home products, baby products, all kinds of stuff.

0:37:20 Nathan: So we're gonna take a look at an example, Jeff. Tell us about this? 
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0:37:24 JC: Okay, this? I wanted to show this because I actually got this at one of the very first 
garage sales when I first started doing this model, and I couldn't believe what I was seeing. This is 
an electric pot stirrer; you plug it in and it sits and stirs the pot for you so you can go do something 
else. So you don't have to stand there and stir it yourself. I picked it up for $1 at a garage sale and it 
sold a week later for $72. A pot stirrer, how crazy is that? 

0:37:55 Nathan: That's insane and I've never even seen one of those. This is the first time.

0:38:00 JC: I know, I haven't seen one since. [chuckle]

0:38:05 Nathan: They must be rare.

0:38:07 JC: I guess.

0:38:07 Nathan: And then they may even be collectible. But vintage stuff, too.

0:38:14 JC: Yeah. Vintage is fantastic because... Now, when I'm looking at vintage things I'm 
looking at anything that just looks old. Okay, if it looks old I'm gonna research it or just pick it up. 
This is a series of seven pop-up books that were done in the early '60s, '61, '62, '63, and they're done
by apparently a really famous Hungarian artist. And I actually got these books for free and, I'm not 
lying to you, I sold them for $500 as a set.

0:38:51 Nathan: Man. I would have a hard time selling that stuff.

0:38:54 JC: Oh, they're so beautiful.

0:38:56 Nathan: I run into that because I do collect stuff. When I find stuff that's way cool I can't 
sell it because I know it's only gonna go up in value when it's vintage and collectible, and retro.

0:39:06 JC: Yeah.

0:39:06 Nathan: And this is really something I've developed an eye for. You don't just go out there 
and automatically know what is vintage, rare, antique and collectible. You learn. It's a process, it's 
not an event. And so with vintage and collectibles, Jeff, you find a ton of different categories of 
these types of products. When you talk about the vinyl we have a whole module on selling vinyl 
and LP records as well you should check out. But this vintage stuff, the reason why we can get it for
so cheap is because that person that has it that came from the '70s when these really cool bell 
bottoms that you're buying that they don't realize are worth money. Or that chandelier, the old 
chandelier that they pulled down that was a fixture and they put up more modern stuff. One of the 
things I've found is with decor, what's in style right now is a very industrial modern look, kind of 
like Sundance. There's a big ski resort here and they have a lot of cast iron things and old cast iron 
tools and if it looks old, and cast iron they think, "Oh, that old thing is not worth anything." I'm just 
telling you there was a scale, we found a scale out of a storage unit. This guy who had a... He was 
doing basically a yard sale out of his storage unit, which isn't allowed by the way, but it was so 
rusty and just like rickety. He told us, "That's an old scale. I don't know how much." When I looked 
at it and I got online...
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0:40:35 JC: The [0:40:35] ____ scale you were talking about? [0:40:37] ____.

0:40:37 Nathan: Like I'm talking from the Roman Empire.

0:40:41 JC: Oh my gosh. Are you serious? 

0:40:44 Nathan: $3,000 man.

[laughter]

0:40:46 JC: Holy cow.

0:40:51 Nathan: We put it up on eBay and we pulled it down. We got inquiries from about 20 
different people on that one. We had no clue. The people told us what we had.

0:41:02 JC: Wow, yep.

0:41:04 Nathan: So vintage collectible is probably for me been the most profitable thing that I've 
found at yard sales and estate sales.

0:41:12 JC: Oh, no question. The cool thing is, now as you've been talking about vintage and 
collectible I've heard you mention books and vinyl albums and clothes and home decor and a 
Roman antique. You're talking any category, vintage and collectible could be toys. It could be health
and beauty products, it could be clothes, it could be literally anything.

0:41:35 Nathan: The bizarre, the weird and bizarre.

0:41:37 JC: Yeah, the weirder the better.

0:41:40 Nathan: We'll talk more about it. We'll talk more about it. Now also, we're looking for 
themed or licensed stuff.

0:41:47 JC: Right.

0:41:48 S?: Tell us about your way. Look, this one right here.

0:41:51 JC: Yeah, right. There we go. When I say themed and licensed stuff I'm talking about 
things that are like old characters, either cartoon or TV or movie or book characters or whatever, 
and then they license the use of that character on products, so there's Mickey Mouse, there's all 
kinds of... There's Mickey Mouse waffle makers...

0:42:13 Nathan: Thomas the Train.

0:42:14 JC: And there's toys and, yeah, Thomas the Train. This one here is Power Rangers. Now, 
this is from, what? '92, '93, something like that. And I picked this up at a garage sale. The lady 
didn't want it anymore, it obviously had belonged to her kids 20 years ago, and so I bought this for a
dollar and sold it for $35 on eBay. Because somebody who is now 30 years old remembers Power 
Rangers from when they were a kid and this really meant something to them.
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0:42:45 Nathan: Yeah. Nostalgia really, really sells well.

0:42:48 JC: Nostalgia sells great.

0:42:52 Nathan: So, looking at this also from perspective, one of my favorite things, once again 
books, review our book selling training; we won't go into that anymore. But electronics, dead tech, 
video games, Ataris, ColecoVision, all kinds of stuff. The odd, the bizarre... And when we talk 
about strange weird stuff... Yeah.

0:43:14 JC: Let's go to that stuff.

0:43:16 Nathan: Here. Oh, lava lamp.

0:43:18 JC: The weird stuff, the odd stuff... Okay, so lava lamps usually sell pretty well on eBay, 
you can sell them for $15, $20, $30. But I grabbed this one for $3 from a yard sale and I noticed 
that it's kind of in the shape of a rocket ship, right? So that's how I presented it on eBay. "Super rare 
rocket ship lava lamp," and this sucker sold for $92.

0:43:44 Nathan: That's amazing.

0:43:45 JC: Just 'cause it's weird. [laughter]

0:43:48 Nathan: You know what? And I could never ever possibly know everything about 
everything and you never know when you're gonna find something that's just gonna surprise the 
heck out of you. Any kind of oddity, anything that's very strange and even homemade weird, unique
stuff. But quack medicine, I have developed an eye for quack medicine. I've seen it a lot where it's 
like old snake oil. You know how they talk about the old snake oil salesman for the... Back in the 
olden days, old medicine bottles and old quack... Like old dental products and not only that but 
devices.

0:44:28 JC: Right. And even sometimes just the advertisements for old quack medicine will flip 
well.

0:44:33 Nathan: Stuff that you don't even realize like the old tube transistor clock radio that has the
retro '70s, '60s, '50s, '40s.

0:44:45 JC: Anything with Bakelite on it. Those old colors, sometimes just the colors catch my 
eye. 'Cause in the '70s, they were using a lot of avocado and earth tones and beige and stuff like 
that. Then you go back to the '50s and you see the pastels, the soft pink and the baby blue and stuff 
like that. Those old colors always catch my eye.

0:45:07 Nathan: Yep. But you know, whether it could be clothing, it could be decor... Steampunk. 
Steampunk is a really huge trend right now. When I talk about an industrial look, well, the old laser 
guns that you would get as old toys and stuff like that. And gears, gears out of watches and people 
making...

0:45:27 JC: Lots of gears and cogs, yep.
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0:45:30 Nathan: Making old steampunk gothic type of stuff like that.

0:45:37 JC: Pistons and rods and natural wood mixed with polished brass. Oh, steampunk is so 
cool. [chuckle]

0:45:43 Nathan: Yep. And just anything industrial looking will sell as well. People don't realize, 
"Oh I just pulled out that wrought iron fence that's been there for 100 years." That wrought iron 
fence is worth so much money you have no idea... Barn wood, old dying barn wood, people buy it 
like crazy for big bucks. So you never know.

0:46:05 JC: Or vintage chrome stuff. In the '50s there was a lot of chrome used.

0:46:10 Nathan: Yep. So based on old retro stuff like video games, this is one of the items I 
actually run ads for. We're gonna do a training on how to run ads in your area to find items that are 
profitable to turn around and flip. But old Ataris, the games, the accessories, the cords, the cables, 
the paddles, it all sells well individually. Atari games are great. Right now I have a big old box of 
Super NES games, Super Nintendo Entertainment System. And they sell for about $20 a piece now. 
And those are [0:46:51] ____.

0:46:52 JC: Yeah, I sell a bunch of those. Those are awesome.

0:46:53 Nathan: But I run ads for cash paid for your old video gaming consoles, Atari. Call to find 
out now. More. And they call and we... If you've got an Atari, I'll give you $25 and then I'll try to 
sell it for $125. And then the games and accessories and parts and pieces will all add up. But I even 
got to the place where on Super Nintendo or just the original Nintendo I can rebuild the whole 
thing. So if I find one and it's broken I can figure out what's wrong and order the part on eBay for it 
and fix it and then sell something I bought for $5 for $150.

0:47:29 JC: That's cool. And that's a really valuable thing there. If you're somebody that has a skill 
with electronics or anything, or whatever. You can buy broken stuff and fix it up and resell it. I 
wanna say one more thing about video games here. Not just these consoles, but also those little 
handheld games. Man, I find those at garage sales all the time for 25-50 cents. Yeah, Coleco and... 
What's the other? Radica is another one, Namco is another one, Mattel... Yeah. Those little handheld
games, man, those sell so well.

0:48:01 Nathan: They do, they sell well. And Legos, too. When you're looking at video games 
there's all kinds of toys. That's why it's cool to bring your kids along. You use your kids as a 
distraction. [chuckle]

0:48:11 JC: Right. [chuckle] Yeah.

0:48:12 Nathan: And then you can kind of really, bam bam bam, you know what I mean? Even 
Xbox games, even modern stuff. It doesn't have to be vintage, but the vintage video game stuff sells
incredibly well. Buy it up when you get it. You can research it, but you really don't need to, just buy
it.

0:48:31 JC: Wii is really hot as we're making this recording here and I find a lot of Wii games at 
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garage sales and those sell pretty well.

0:48:39 Nathan: Oh yeah. I buy all the parts, anything that'd have anything to do with it and be 
able to identify it. Now, this right here is a guitar that I bought and this is kind of my forte, this is 
my niche. I'm the local pawn shop for just musical instruments. I run ads for them, "Cash paid for 
your guitars," stuff... But this one I found at a yard sale. It's a 1957 Magnatone Mark IV. Probably 
never heard of...

0:49:00 JC: That is gorgeous.

0:49:01 Nathan: What's cool about it is they're not in business anymore, but they were the biggest 
competitor to Fender when the electric guitar came on the scene. And this thing was supposed to be 
hailed as better than the Fender and everything. And this sold in the department store for right 
around, anywhere from 80 to 100 bucks. Now, I bought it at a yard sale for $125, okay? 

0:49:28 JC: Wow, it's beautiful.

0:49:28 Nathan: From an old man, and I sold it on eBay for $3,300. It sold in less than 24 hours 
and when I was talking to this guy I didn't even have the heart to negotiate with him. When I looked
it up, "I'll give you 125 bucks for that." Usually I would have said, "I'll give you 80." [chuckle] You 
know? I said, "I'll give you 125 bucks for that, no problem." I would have felt bad about doing that 
and he said, "Oh yeah, you could have it, boy," and I sat down and played it 'cause I'm a guitar 
player, he's like, "Boy, I'm glad it's going into the right hands." He said it sat in his closet for 35 
years.

0:50:01 JC: That is amazing.

0:50:02 Nathan: And so, when I got it home and I started playing it I fell in love with it, but my 
wife, I was like, " [0:50:09] ____, I don't think I can sell this. I'm keeping this guitar in my 
collection." And my wife's like, "No, you're selling that guitar or we're getting divorced." [laughter] 
So I sold it, but one of these days I might pick another one up because they don't make them like 
they used to. But any musical instruments, any musical instruments you see, guitar pedals, anything,
the piano stuff like that; take a look at it, take a second look and maybe even a triple look at it. Now,
another thing, electronics and dead tech. You talk about these broken video games consoles that are 
easy to fix. It's usually, 90% of the time, one piece where the game cartridge fits into the game 
module. That just either needs to be cleaned or replaced. This right here, this is a motherboard for a 
Macintosh, an iMac G5, and it's $24 here and $1.

0:51:13 JC: Mm-hmm. Yeah, dead tech is huge and I wanna clarify, you mentioned it earlier, but I 
just wanna clarify for everybody; dead tech, yes, it can mean that you're getting broken electronics 
but the term 'dead tech' can also mean technology that's not used anymore and not manufactured 
anymore. Like VCRs or...

0:51:37 Nathan: Electronic typewriter sets.

0:51:38 JC: Cassette, 8-track players. I sell a lot of 8-track players.

0:51:42 Nathan: Car stereos.
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0:51:43 JC: I find a lot of this stuff and I'm sure you do too, Nathan, at garage sales because people
are, when they're cleaning out their closets or their garage or whatever, they find this old car 8-track
player and they're like, "Oh my gosh, nobody's made 8-tracks for 30 years, this is worthless." So I'm
picking these things up for a dollar or two dollars and I sell these players for 30, 40, 50 bucks, a lot 
of them. I just sold, Nathan listen, this is crazy, just last week I sold a machine that cleans and 
inspects video cassettes. So we're talking VHS format, and it goes through a whole professional 
cleaning thing and looks for errors in the tape.

0:52:28 Nathan: Was it new in package? Was it new in package? 

0:52:31 JC: No, it was not new in package. It's huge.

0:52:33 Nathan: It could be worth even more money if it is.

0:52:35 JC: I understand, but this had been used by a local library. I got it for free and I sold it last 
week for $750.

0:52:44 Nathan: That's nuts! 

0:52:45 JC: To a dude in Amsterdam.

0:52:46 Nathan: Oh the old, like Cinderella VHS still in plastic, look it up what it sells for, it's 
ridiculous. It's absolutely...

0:52:57 JC: And, as you're doing this, if you see anything that's Betamax, grab that because the 
Betamax crowd, they are so crazy loyal to their brand, and Betamax stuff will always sell much 
higher than VHS.

0:53:12 Nathan: Yup, this dead technology. Now, also stuff that is just like this... I look at this, I'm 
like, "I don't even know what that is. What could that be?" But it has a designer name on it.

0:53:25 JC: Right. This is a terrible picture and I apologize for giving such a bad picture, but this is
another item that I picked up for free and I didn't even know what it was when I grabbed it, okay? I 
just grabbed it because it looked like some cool old heart heavy metal thing. I did some research on 
the image and I found out that it's a hand film splicer. You're running 16 millimeter film or eight 
millimeter film, you go through it, it cuts it and splices it and all that kind of stuff. That's great. So I 
research film splicers on eBay and they're going for 15, 20, 25 bucks so I thought, "Well that's cool, 
I'll be able to flip this for $20." When I turned it over, and I apologize I don't have a picture of this, 
but on the underside, there was a little plaque that was riveted on that said, "Designed by Leo 
Katutso, made in Italy." So before I listed it, I researched the name Leo Katutso. And you know 
what this ended up selling for, Nathan? Not $20, this sold for $275 because it had that man's name 
on it.

0:54:24 Nathan: It doesn't surprise me. I've bought cameras and camera lenses and this type of 
equipment that has a designer brand name on it. And there was someone who is like for instance, 
camera lenses, Carl Zeiss, right? I found Leica camera lenses at a yard sale that we bought for $50 
and sold for $3,000, over $3,000.
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0:54:48 JC: Wow. And see that's that the great thing. You don't need to be an expert in film splicers.
Obviously... I didn't even know what the heck this was when I grabbed it, okay? You don't need to 
be an expert in camera lenses but if you see a name written on it research that name.

0:55:06 Nathan: It's all there right available to you on your smartphone. Google it, absolutely. 
Google it, take the time 'cause you never know when you'd be passing up a huge, huge jackpot, 
right? Eureka.

0:55:20 JC: Definitely.

0:55:21 Nathan: It just happens. Now, speaking of eureka, these guys are always looking for rusty 
gold. They're the American Pickers. You probably seen them on the History Channel. They have a 
business called Antique Archeology and this is what they do, this is how they find antiques to resell 
in their popular stores that they have in Iowa and Nashville.

0:55:42 JC: Such a fun show.

0:55:43 Nathan: This right here what looking at, is this is the flyer that they give to people, if 
you've ever seen the show they hand flyers to people saying, "This is what we're looking for." Well, 
here is that flyer and I'll make that a PDF for you to download on your end on this so that you can 
have a copy of it for yourself, but all of these things sell.

0:56:07 JC: That is a great, great list.

0:56:07 Nathan: Do your homework on this right here because I've bought and sold probably 
almost everything or something to do with everything on this list.

[laughter]

0:56:19 JC: I was just gonna say I'm looking at this list and I've bought and sold almost everything 
on this list.

0:56:23 Nathan: I've never bought windmill weights, I don't even know what they are.

0:56:25 JC: No, I don't even know what they look like.

[laughter]

0:56:28 Nathan: Right, folk art, BB guns, license plates, to old telephones. If it's the old telephone 
where you gotta stick your finger in it and turn it and then it rotates back, what is that called? 

0:56:41 JC: Even better if it's got the separate...

0:56:42 Nathan: A rotary phone? 

0:56:43 JC: Receiver, yeah.
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0:56:45 Nathan: So, those even old '60s phones. Red phones, red phones sell well. Old black 
phones.

0:56:52 JC: Colors, yes.

0:56:53 Nathan: Colors you'll notice. But Coke vending machine. Anything like old toys, tin toys, 
wind up, cast iron toys. Even brewery on your beer. I have beer cans that are cone top beer cans and
I don't even have a heart to sell them because they're from the 1930s and the 1940s, and they're 
worth about 30 to 40 bucks a piece, and I have at least a hundred of them.

0:57:23 JC: Yep, that's awesome.

0:57:24 Nathan: I just started collecting; I found this collection and was like, where they didn't 
know what it was and now it's decor in my man cave. Now, but it's worth a lot of money and if you 
know a little bit about something, like old movies posters for instance. Old movies or musical 
instruments you can take what you know about and become a picker.

0:57:46 JC: Sure.

0:57:47 Nathan: Anybody can be a picker.

0:57:47 JC: So not just movie posters but old music posters too.

0:57:52 Nathan: You would never believe the amount of stuff you don't know about out there. I 
found out real quick on sewing patterns, we bought $70 in sewing patterns, our cost for about 
$14,000 worth of sewing patterns that were totally unused, like Cabbage Patch Kids sewing patterns
and old vintage ones that some of them we sold for five bucks, some of them we sold for 30, some 
of... Unbelievable, and you can find these for like 10 cents a piece at yard sales, so anything and 
everything. Now, what to not to look for, Jeff, tell us about some of the things that we need to watch
out for while we're out picking.

0:58:33 JC: Right, well this is the same stuff that we've talked about in some of the other modules. 
You really want to watch for damaged or re-taped packaging. I say that because you can't sell 
damaged packaging on Amazon, but I want to emphasize the re-taped, because there has been a few
times just because you see something that's in a box at a yard sale, doesn't mean that it's brand new, 
okay? If that box is not taped, you open that thing up and make sure the item still is in the original 
plastic and everything inside because a lot of times people will use an item for years and years but 
they've still got the box in the attic, and then when they're ready to sell it, they'll put it back in the 
styrofoam and back in the box and you think you're buying a new item and it turns out it's got rust 
or something on it.

0:59:19 JC: But I've even had some... I remember one specific yard sale I went to, I bought a 
couple of humidifiers because the packaging was taped up, okay? I got it home and when I looked 
at the tape I realized that it was just Scotch tape at home, it wasn't factory tape and sure enough 
when I cut it open, the humidifier inside, was used. It had whatever that lime stuff is from the water 
and whatever.

0:59:45 Nathan: Hardened water, yeah.
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0:59:46 JC: Yeah, and the items were practically useless. So definitely watch for damaged and re-
taped packaging. Expired dates if you're selling on Amazon, again, you cannot sell stuff that's 
expired, whether it's grocery or house and beauty items or vitamins, that kind of stuff. Now, you can
get away with selling expired dates on eBay. I don't know that I'd sell too much expired grocery or 
vitamins on eBay. But like ink cartridges, man, I always grab ink cartridges when I see them at yard
sales because people are letting them go for 10 cents, 25 cents a piece and it doesn't matter how 
long that ink cartridge has been expired, you can sell it on eBay for anywhere from 7, 8 bucks, up to
15 or 20 some of them.

1:00:31 Nathan: Yep, I sell ink cartridges too. I know a guy that actually buys them back from you,
refills them and then sells the refills online.

1:00:38 JC: Oh yeah, there you go, that's another way to add value to it. Bad smells is another 
thing to look for. If people have been storing stuff in their basement and they get a little water in 
their basement, you could have some mildew or even some mold on stuff, definitely don't want to 
sell anything with mold. If it's got a mildew smell, there are some techniques you can use, 
personally I have an essential oil diffuser and so if I have stuff that I wanna get some smells out of, 
even pet smells or tobacco smoke smells, I'll put them in the room overnight with the essential oil 
diffuser and a lot of times that'll take smells away, but if it's too bad of a smell, I'll just pass it.

1:01:20 Nathan: That's a great tip, Jeff, that's a great tip.

1:01:22 JC: Yeah.

1:01:22 Nathan: 'Cause I find books. You wanna watch for books too because if they're in a house 
of somebody that's been a smoker, you open that book and just kinda flip through the pages; 
sometimes I'll find a $20 bill when I'm doing that.

[laughter]

1:01:38 Nathan: You will not believe how often I find money that someone had hidden in their 
book that they totally forgot about.

1:01:44 JC: That's true. [chuckle]

1:01:45 Nathan: But you smell it as you thumb through it and if it has that tobacco smoke, 
probably best to not because it's one of those things that where you're more apt to getting bad 
feedback for that kind of stuff.

1:01:58 JC: That's true. [1:02:00] ____ customer feedback.

1:02:00 Nathan: If I do find something that's valuable but it does have that, I always disclose it in 
the condition notes. I always downgrade it one step below what it really is.

1:02:08 JC: Definitely.

1:02:09 Nathan: Acceptable condition, instead of good, you know what I'm saying? 
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1:02:13 JC: Yep.

1:02:14 Nathan: And then large items, too. Another thing is you don't think what it's gonna... Okay,
so if I'm gonna ship something that's really long, how are you gonna ship it? 

1:02:27 JC: Right, yeah.

1:02:27 Nathan: Hack some boxes up and make your own box and go to all that work and time? 
But not only that, but if an item is easily broken during the shipping process, if there is moving 
parts, that's what I look for generally, is small items that are light-ship, that are gonna be easy to... 
Just think in your mind, "Do I have a box for that? To ship it in?" With my collection of boxes, it's 
nuts. I've got every box size you could possibly imagine. Just part of being prepared for what you 
need to do in the business. But large items, and I'm not saying that this is an absolute "no no" 'cause 
I sell large items locally, I'll buy them. I've bought fridges. I've bought fridges, big fridges where I 
had to go and get the moving dolly and the trailer and come pick it up, but I bought that fridge for 
50 bucks and sold it for 250, 300, flipped it within a matter of days.

1:03:21 JC: Great. That's great.

1:03:22 Nathan: But if you're gonna be selling that stuff online, if it's difficult to ship or it's easily 
broken during the shipping process, you may wanna reconsider or just re-strategize how you're 
gonna flip that product.

1:03:34 JC: Yes, re-strategize, that's what I was just about to say. I was gonna give a caveat here, 
what you can do if you have something that's too difficult to ship or too large or too heavy or 
whatever, you can... Yes of course you can sell it locally on Craigslist, on Facebook groups or 
whatever but you can also put it up on eBay with the local pick-up only designation. I have a 1949 
Magnavox TV that I found at a garage sale two weeks ago and tomorrow, I'm gonna meet a guy 
about a half an hour away from me who's buying it from me and I had sold this on eBay with a local
pick-up only.

1:04:11 Nathan: Yeah, that's great.

1:04:13 JC: Yeah.

1:04:13 Nathan: That's great, local pick-up only. Now, negotiation. This is an important section 
here because if you don't have negotiation skills, you're afraid to negotiate with people, or if you 
think of yourself as, "Oh I'm not really that type of a person," or "I could never be a salesperson," or
something like that, but the reality is negotiation is really a fun little game, it's an art.

1:04:35 JC: Sure, sure.

1:04:36 Nathan: It's an art. Human nature is so amazing. If you're a student of human nature and 
love to study human nature, negotiation is a really neat thing to learn. And when I get into 
something with somebody where I'm trying to get it for the best possible price that I can, first thing 
is I don't say the first price. I don't throw out a price, "I'll give you this much for that," first, right? 
Usually I like to tell them what they think they should get for it. Or what they want and a lot of 
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times it's way less than they should sell it for and you don't really have to negotiate. But if it comes 
down to the point where you have to negotiate 'cause a lot of times you say, "I'll give you a buck," 
and they right away, "Okay." And they don't even think about it, they just do it and there is no 
negotiation. But there are times where they're like, "I don't know, you know," and they wanna play 
that game with you, right? 

1:05:30 JC: Yeah.

1:05:31 Nathan: And this is how I respond to them, this is exactly what I say, verbatim. I say, "I 
hate to negotiate." And I kinda get the laugh and I go, "I'm sure you do too. But what's the best that 
you can do on this here? What's the best that you can do with me?"

1:05:46 JC: Yeah, that's good.

1:05:47 Nathan: And they go, "Well, I'll do this," and then they throw out a number. I make them 
throw out a number. And then I come back and when they throw that number out, I act like they 
punched me in the stomach, "Oh!"

[laughter]

1:05:58 Nathan: And then I'm like, "You know what? That's good, I appreciate it, but that's the best
you can do? You can't do any better than that?" And then, they're like, "Well, okay. Three, then. $3."
Even I mean over few bucks, these dollars add up. And I'm like, "Okay, well I'll take your deal. I'll 
take that deal. You drive a hard bargain, but I only have one more question for you." And they go, 
"What?" And I say, "Is that the best you can do?" [laughter] And they laugh. And they laugh and 
they go, "Well, if you want me [1:06:30] ____," and I'm like, "I'm just kidding, I'm just kidding." 
'Cause you take them right to the edge of where they might get mad and then you say, "Oh, I'm just 
totally kidding." That's why...

1:06:38 JC: That's great because that is making it fun. I think the reason that so many people 
hesitate to negotiate is because they think that they are gonna make somebody mad. They think that 
they're gonna insult somebody or whatever, but if you approach it the right way and it goes back to 
having the right attitude. When you're going out to the yard sales, if you approach it the right way it 
can be fun for both of you. One yard sale I went to last year... Sometimes negotiation isn't 
necessarily, "What's the best price you can do?" But sometimes... Like I went to a yard sale last year
and they had 50 magazines; Hollywood gossip magazines, from the '40s and '50s. So we're talking 
Marilyn Monroe and Jane Mansfield and Elizabeth Taylor and some of these old. And that stuff, 
that's gold on eBay. So they were selling them for $1 a piece and I didn't wanna cherry pick them, I 
just said, "Hey, would you take $20 for all of these?" And they immediately said, "Yeah." So, I got 
50 vintage magazines and I sold those on eBay for $175.

1:07:52 Nathan: Yup. It's just, there's so much money hiding in plain sight and people, they're 
gonna hook you up if they like you. People do business with people they like. And that also applies 
to your customers that you're selling to. You have to make them like you. If you can add something 
quirky in your description that makes them giggle or laugh, or when you leave them feedback. 
Whenever I sell guitar stuff, it's usually to a guy. And you can tell by their name, obviously, on the 
order. But, I always leave feedback that, "This guy is the greatest eBay-er of all time and he's also 
not bad with the ladies, either." That's my feedback that I leave on there.
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[laughter]

1:08:33 JC: That's good. I like it.

1:08:34 Nathan: And that guy remembers me. He remembers me, and that's the thing that with 
these people, if you're a little bit charismatic with them or you're just nice and real pleasant. You 
gotta realize this, that you can literally change the world, your environment around you, with a 
positive attitude and a half smile on your face. Just walking around, look at how you affect people. 
The bigger your smile is, the bigger other people that you're walking by as you look them in the 
eyes, their smile's gonna be. It's infectious, it's contagious, make people like you. If you wanna get 
better at that, if you feel that's something where you could grow and a weakness that you wanna 
turn into one of your strengths, Dale Carnegie, "How to Win Friends and Influence People".

1:09:15 JC: Oh yeah, that's great. And not only are you changing your environment around you, 
but you're also opening up future opportunities for yourself. This garage sale that I bought that 1949
TV at, the lady took my business card because we got talking, 'cause I talk with everybody. And she
found out that I sell stuff on eBay and Amazon or whatever, and so she started talking about some 
other vintage things that she had. And she's gonna call me back with some other stuff that she had. 
And one of the items she has is a book written by Bugsy Moran, and I mean the gangster Bugsy 
Moran, but it was written in like 1919. Before he started as a gangster, he was writing books. And it 
was like a travel book, written by the gangster. [chuckle] Yeah, so I can't wait to see that.

1:10:07 Nathan: You have to remember they wanna get rid of this stuff, too. They don't want it. It's
cluttering up their life and they want it gone and they have no clue that there's an opportunity 
involved, and they're willing to pass on the benefit to you. There are times even when people know, 
"Oh yeah, well if you could sell that online and make a bunch of money, great. Hey, I like you. 
You're a good person. I appreciate you coming by and help me get rid of my personal tchotchkes." 
It's weird. It's a weird relationship you can develop, but always keep that in your mind to not be 
intimidated because they want this stuff gone. In their mind, they're going, "If I don't sell that, I'm 
just gonna take it to Goodwill and give it away." So, always negotiate, always let them call out the 
first number if you can. If not, just really quickly, if you could tell they're real busy or whatever, just
walk up with the item and say, "Hey, you got this marked this and I'd be willing to give you this for 
it." And go for it real quick.

1:11:06 Nathan: And then that can start the flow of things. Once you buy something and you start 
finding other things, you wanna use what I call The Bundle Distraction Technique. So, let's say I go 
to a yard sale and they've got something that maybe they're emotionally attached to. Maybe it's an 
estate sale where, "That was my dad's." Think about that for a minute. "That belonged to my father, 
so this is way more valuable to me than it is to you, but I've gotta get it gone." And you have to 
learn when this is happening, but you'll walk up and you'll start to negotiate on it. And then you'll 
quickly find out that that's one of those items that they're real touchy about or they're real emotional 
about or they have a specific attachment. And if you insult them by saying, "Oh yeah, you're trying 
to sell it for $100? I'll give you $10." They're gonna go, "Get out of here." But you're gonna look at 
it and you're gonna say, "Gosh, what's the best you can do on that?"

1:12:00 Nathan: And they're gonna throw out a number and you're gonna act like they punched 
you in the stomach but you're gonna smile and laugh and giggle all the way through it, and then 
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you're gonna look around at other stuff. And you're gonna be like, "Okay, okay that's your number, 
okay." And give them a minute to stew on it because in their brain they're going, "Oh, I'm gonna 
make a sale here. I'm gonna make a sale here. I'm gonna make a sale here." Because they're nervous
about it, it's a yard sale, it's their... You know what I'm saying, that's how people that are amateur 
about this sort of thing, they're gonna react. That's where... You have to have that confidence and 
then you look around and, "Oh, the Darth Vader mug over there." That they've got marked for two 
bucks, right? Go over there and say, "Okay, this Darth Vader mug, you got it marked at two bucks. 
I'll give you a dollar for that, but if you throw that other thing that you really want in for this." You 
want to distract them with the one thing to get the thing that you really want.

1:12:54 JC: Sure. That's good.

1:12:55 Nathan: It takes their focus off of it. But the key is that it's a good technique for breaking 
the ice with somebody who's a little bit stiff on their price and you're trying to make a profit here. If 
you can negotiate someone down $10, $15, $20 on something that's pretty much valuable that you 
could make an extra $10, $15, $20 just for spending an extra 30 seconds going, "I don't know, you 
know?"

1:13:21 JC: Right.

1:13:23 Nathan: And then looking around say and find something that's ridiculous even sometimes
[chuckle] and say...

1:13:30 JC: That's good.

1:13:30 Nathan: And then make it a joke, "Tell you what, but you gotta throw in this for that." 
Breaks up that feeling of negotiation with, "Okay, let's make a deal." And people like that, they 
respect it. You'll be able to negotiate deals better if you try to find the bundle distraction.

1:13:55 JC: I do something similar to that but what I'll do is I'll talk more about the items that I 
really don't want. I'll say something, "Oh my gosh. This is so cute, I just can't leave it sitting here. I 
have to take it home." Or you know, "Oh, I have to have this I can't afford not to buy this," or 
something like that, but that's kinda the same thing; that's a good technique.

1:14:17 Nathan: Another thing too is with that bundle distraction, you can actually get two really 
get great deals by trying to bundle things together, two, three, four things. I'll buy all of this. Like, 
for instance, books. If you see that there's some good titles I don't sit there and thumb through and 
scan everything at the yard sale unless they go, "No, we're not selling all of them. They're a dollar a 
piece." And that's it, you do a count and you can see that only about 25% of these books are books 
that I buy. Come back with, "I'll give you $25 for all of them and I'll take them. I'll get rid of them 
and you won't have to deal with them anymore."

1:14:49 JC: Right.

1:14:50 Nathan: And then if they say no then I'll find something else and ask, "Okay, I'll tell about,
how about this? All the books and this for $35?" And they go, "Okay." It's a really easy way to 
break down the deals and really monetize and be efficient and make money. Now...
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1:15:12 JC: Right. Because you're helping them focus on their goal; their goal is to have an empty 
garage. [chuckle]

1:15:19 Nathan: Yep. When we acquire these things and knowing what you're looking for is smart 
and knowing how to negotiate, knowing how to build a map of your area of yard sales that you're 
gonna hit that you've planned out but also while you're buying these items you need to really be 
thinking about where am I gonna sell this product. So, what are the items that you're getting that are
selling on FBA on Amazon because that's the most ideal place to sell something online because the 
work is done for you. You send it into Amazon and they handle everything for you, which is ideal.

1:15:50 JC: Right. It sure is and the platform also allows you to sell things for higher prices, so 
when I'm selling on Amazon FBA, that's where I'm concentrating all those new in-package items. 
The ones that aren't, they don't have damage packaging, it's not a used item, the only thing that I sell
FBA that's not new in-package would be books. I sell 99% of my books FBA. Records, I sell a lot 
of records on FBA. Also a lot of vintage board games. You have to check them and make sure that 
they're complete and there are ways to get the missing parts if you're missing parts, but I find a lot 
of vintage board games sell well on FBA too.

1:16:35 Nathan: Board games are awesome and you really have to go and look at the pieces and 
make sure all the pieces are there.

1:16:41 JC: Yup.

1:16:43 Nathan: But, I mean vintage board games... And not only that but like the 20th anniversary
edition or those... This last year I sold a bunch of Disney 60th anniversary stuff that we literally 
bought from the park at retail inside Disneyland in Anaheim, California. Bought from the park and 
bought at retail price and turned around and sold it for way more money on Amazon because people
can't make it to Disney to get what they want and they collect this stuff.

1:17:15 JC: Sure.

1:17:15 Nathan: So they gotta buy it and they'll pay that extra price because they can't get to 
Anaheim or Florida to do it. People will pay more on Amazon FBA, and obviously the books are 
gonna go FBA. I don't send any books or sell any books outside of FBA unless it's an odd shaped 
book or an extremely valuable book that I know is gonna sell merchant fulfilled regardless.

1:17:39 JC: Mm-hmm.

1:17:40 Nathan: Right? 

1:17:40 JC: Right.

1:17:41 Nathan: That way if it's collectible... Like on Amazon if you've got a book that is a 
collector, that's an autographed book let's say, right? You can't sell it on Amazon if you're not 
approved to sell in books collectible, right? So that one would go on eBay, so determining where 
you're gonna sell these items is smart and you have a lot of options. EBay is still a great option. I 
don't care what anybody says, I mean, it is not what it once was but I still sell on eBay everyday.
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1:18:08 JC: Oh, I do too. I sell a lot of stuff on eBay. And a lot of the rare books and things on 
Amazon FBA, I also have cross listed on eBay.

1:18:19 Nathan: Yep.

1:18:20 JC: And I have FBA fulfill it for me when it sells.

1:18:22 Nathan: You can use a program called JoeLister. At JoeLister.com to go to Amazon and 
sign up for this and then transfer the listings that you have on Amazon very quickly and easily over 
on to your eBay account.

1:18:37 JC: Yep.

1:18:38 Nathan: 29 bucks.

1:18:39 JC: Yep.

1:18:40 Nathan: And if you keep paying that monthly, it will automatically tell Amazon when you 
make an eBay sale to create a fulfillment order and ship that product to your eBay customer, and it's
automated.

1:18:54 JC: Yep.

1:18:55 Nathan: So, that's something that you may want to look into. If you're only selling on 
Amazon right now, get an eBay account going. I can't tell you how many times I see this with 
coaching clients where all they're doing is selling on Amazon and that's it.

1:19:06 JC: Oh, man. Yep, got to expand.

1:19:13 Nathan: Now, what else, Jeff? We got Craigslist here. Do you use Craigslist much? 

1:19:19 JC: I use Craigslist for stuff that I, that I really can't ship. For instance, I found a 
wheelbarrow at a yard sale that I just picked up for a couple bucks and I've had some interest in it. I 
haven't sold it yet, but I've got it listed for $50 on Craigslist and that's not just a random number, it's 
based on some research that I've done. So, it's usually big stuff. I sold an old pump organ on 
Craigslist last year that I got... I don't even remember how much I paid for it, but it was a 1885 
pump organ, really pretty with the curlicue woodwork and stuff on it, and it didn't work, okay? It 
was broken, so someone's gonna have to fix it up, but I sold that for $185 on Craigslist. Now, you 
can't ship a pump organ through the mail, right? Or through UPS. [chuckle]

1:20:14 Nathan: Buy local, sell local.

1:20:15 JC: So you gotta find something to... Yeah! Buy local, sell local. Exactly.

1:20:18 Nathan: Another aspect of this is, how to find things locally in your area that you can turn 
around and re-sell, but re-selling locally in your area, I mean, there might be a good flea market in 
your area and I don't actually... I just find somebody who's already has a booth there every week. 
They sell something similar to what I have and ask them, "Listen, if I brought some things down, 
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would you sell the stuff for me on consignment?"

1:20:42 JC: Sure.

1:20:42 Nathan: Right? So, flea markets... I mean on Craigslist, what I do is I advertise for 
products. I become the guy that buy in the video game section cash paid for video games. Highest 
dollar paid. Atari, Intellivision, Nintendo, Super Nintendo, Sega. You list all the games and then you
put your number and then people contact you and say, "Yeah, I've got an Atari, how much you give 
me?" "Oh, I give you 25 bucks." "Okay, that sounds... " "Well, what have you got? What other 
games? What other things you have with it?" Right? 

1:21:14 JC: Right, right. There you go. The accessories and stuff.

1:21:19 Nathan: So with Craigslist you can literally run ads anywhere, cash paid for your books, 
and Craigslist cash paid for your musical instruments, cash paid for your sporting or board games. 
So it's a buy local, sell local opportunity there, that a lot of people overlook. And you can hire VAs 
in the Philippines to actually put ads on Craigslist for you. And you could be like me, there's an item
that I advertised for, where I have somebody else to take the call and go pick it up, and list it, pack 
it, ship it, do everything and I give them 50% of the profit.

1:21:57 JC: Excellent. That's great.

1:21:58 Nathan: So, Etsy. Etsy is a good place for the vintage, collectible market as well, and 
crafting. If I would've known about Etsy what I know now I would have sold all of those sewing 
patterns there. That's where the market is, right? 

1:22:15 JC: Right, right.

1:22:16 Nathan: Make sewing patterns and sell them on Etsy. But as far as Facebook, there's a sale 
group there on facebook where you're gonna find your area. There is always like a facebook yard 
sale group or a for sale group, where you could turn around and re-sell stuff.

1:22:34 JC: Re-sell your stuff, yeah.

1:22:36 Nathan: And not just Facebook. You might have free classified, other free classified sites 
in your area too. Backpage and different things that... My state here has a news television channel 
where they have a free classified ads section...

1:22:54 JC: Cool.

1:22:55 Nathan: On their website and that's very very popular here, right? It's called ksl.com. And I
buy stuff out of that all the time. People list stuff, I give them a low ball offer. So you can actually 
go out yard selling right here on Craigslist, but it's also a good place to re-sell. Facebook, good 
place to re-sell, flea market booth, all these places are good. Anywhere you can creatively re-sell 
something. If there's a farmers market. If there's... Don't limit that. Even though selling on Amazon, 
eBay, would be the easiest way to go, but don't limit yourself to just that. That's the whole point of 
this, is to really open up things that can build a more rock solid foundation for your business.
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1:23:41 JC: That's good.

1:23:43 Nathan: Right? What's gonna keep you in business over the long term? Doing whatever it 
takes? Me too.

1:23:48 JC: Right.

1:23:51 Nathan: Now, selling items on Amazon. When you're talking about selling things for more 
money, Jeff, tell us about this.

1:23:56 JC: This is a great example. I found this about a month ago at a yard sale for five bucks 
and it's discontinued, but it's a very, very popular brand name and it sold within a week on Amazon 
for $72.

1:24:12 Nathan: Wow. There's just too much money hiding in plain sight and, you know, I'm not 
afraid with sharing this with anyone and everyone because human nature tells me that only so many
people are actually gonna be willing to do what the average person's not willing to do so that they 
can have what it takes the average person their entire life to achieve.

1:24:32 JC: That's right, and again, I'm not any expert on earphones. I don't know really anything 
about Skull Candy except it's a brand name for audio equipment, but I have the right tools, I had my
smartphone, I have my seller apps, and I knew how to scan, what to look for and, I was able to flip 
this for a whole lot of money.

1:24:53 Nathan: That's awesome. Now, here's a good eBay flip.

1:24:58 JC: This is a fantastic eBay flip, my gosh. This is... Okay, we talked about expired ink 
cartridges before, this is a gold mine because this is an expired ink cartridge, these all expired in 
2012, but it's packaged in these boxes with photo paper. So these I picked up at the yard sale for a 
$1 a piece, so this whole picture cost me $5 and I sold this within two weeks on eBay for $112 and 
after I shipped it, the lady wrote to me and said, "These are beautiful. If you have any more like 
this, let me know".

1:25:41 Nathan: Yeah it's just... You never know. You never know when you're sitting on buried 
treasure. So, with that being said, let's talk about Craigslist for a minute. With Craigslist, you have 
to realize that this is a world-wide site, there's stuff online, there's yard sales going on all over the 
world. If you start specializing in something, you can go to Craigslist and start advertising. Running
ads for things you buy so it's a good Buy Local, Sell To The World strategy, but using Craigslist as 
a... There are some downsides to it. I mean, having to meet somebody in person. You may not be 
cool with that, I am because I never meet people in a situation that's not a safe place.

1:26:35 Nathan: I always meet them in a public place and a safe place to do an exchange, but with 
Craigslist, it could be used a couple different ways where, a cash paid for your, I will pay cash for 
your books for an example, works very well. Put that in the book section and in the items wanted 
section. Word it a little differently, have two ads, have multiple Craigslist accounts where you can 
run an ad everyday. They only want you to run an ad every 48 hours, but if you have two accounts 
you can run one ad everyday, one back-to-back and keep your ad at the top, keep running that ad, 
keep re-listing that ad. So if you're turning around and you're reselling something on Craigslist it 
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makes sense to at least repost everything at once every 48 hours, but if you have two accounts you 
can list the same product over two accounts and repost your listing every single day.

1:27:33 JC: That's good.

1:27:35 Nathan: So with Craigslist, we sell a lot of stuff, I mean a lot of stuff that I sell on eBay 
that I have here that I do merchant fulfilled, I'll have my VA list it all on Craigslist for me, too, and 
my wife takes the phone calls on all that and a lot of times, we make people come all the way here 
to my house to get stuff. I won't even go meet them, I won't even have to go meet them, no. They 
want it bad enough that they'll come here to pick it up. But if I have to meet them, so be it, but it's 
always in a safe place. You know, police stations now have safe zones where you can meet 
somebody to do a Craigslist drop off or exchange.

1:28:14 JC: I think that's a brilliant idea.

1:28:16 Nathan: So we can buy local, we can sell to the world, we can sell local. There's a ton of 
opportunity; you just gotta go out there and be one of the people that's willing to do what the 
average person is not willing to do.

1:28:30 JC: That's right, man, get out there and, Jim Cochran likes to say, "Once you understand 
this mindset, you will see hundred dollar bills floating in the air." Man, when I go at yard saling, I 
pull up and I just see hundred dollar bills laying around everywhere.

1:28:46 Nathan: Yup, floating in the wind and we know what to do with them and we know how to
serve people and, all this helps people if you think about it, you're helping people. Someone out 
there that was looking for that weird vintage collectible thing that you found that you were able to 
turn a huge profit on, you helped them.

1:29:01 JC: Right. Right. You're not only helping the yard saler but you're also helping the buyer 
because they wanted that really cool vintage thing that you found and your neighbor just wanted to 
clean out their attic and you get to help both of them. You get to be the nicest guy in the room.

1:29:17 Nathan: Yeah. It's fun. It's fun stuff and if you have the right mindset you will make a ton 
of money doing this so if you have questions about it, hit us up in the Facebook groups, in the 
Sourcer's Apprentice, or in Buy Local, Sell To The World group and get the answers that you need 
to move forward on this. This is a real business. We do it and we're not too proud to say it either, I 
will rummage through your junk and I will pick it and I'll make money. [laughter] I will pick you, I 
will pick you and I will make money, and I will love every minute of it. It's fun. To me, its almost 
more of a hobby than it is actually work.

1:29:54 JC: It really is. I have a hard time reminding myself that I'm actually at work when I'm 
yard saling. It's so much fun.

1:30:01 Nathan: Yep. Well, listen. Let's get out there and do some more yard saling and have fun 
with it. We'll see you in the next module.
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