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Buy Local, Sell to the World

Introduction

Instructors: Nathan Bailey & Jeffrey Clark

00:00 Nathan Bailey: Hey, everybody, welcome to the Buy Local, Sell To The World course. This 
is going to teach you some very good techniques. These techniques all work. This is a real business.
We're gonna teach you how to find products to sell, hiding in plain sight, right there in your area. 
So, without further ado, let's get right into it. Now, I'm here with my good friend Jeff Clark. Jeff, 
how you doing, man? 

00:30 Jeff Clark: Doing great, Nathan. How are you today? 

00:32 NB: I'm doing awesome, man. I'm excited to share this stuff with you guys. And let me really
quickly give you my background, and I'll have Jeff give you his background in this business. My 
name's Nathan Bailey. I oversee the entire coaching program for Jim Cockrum and Skip McGrath as
well. And I'll tell you, we've been doing this for a long time, over 13 years now. But I've been doing
this business... I've been selling stuff online on the internet. I built my first website in 1995, started 
selling on eBay in 1998. And in the very beginning, I thought, "Oh, hey, this is what I'm gonna do. 
I'm gonna go and buy digital cameras from China, and send them over in a container, and that's 
what I'm gonna do." And I thought, "Oh, man. Going to yard sales and stuff, oh, man, that is totally 
not for me."

01:21 NB: And boy, was I wrong about that. In fact, buying digital cameras turned out to be a huge 
flop. Half of 'em arrived 'dead on arrival.' I lost money, and wasted time, and I thought that would 
be the path of least resistance. I thought it was low-hanging fruit. Not to say that there isn't 
opportunities buying from China and other wholesalers outside, but really, the opportunities are 
hiding in plain sight right in your area. I started doing this stuff a long time ago and I had a really 
good idea of the value of certain things, 'cause my dad owned a pawn shop when I was a kid. So I 
understood the value of certain antiques, and vintage and collectible items, of musical instruments, 
and guitars, and just different things that people would bring into the shop.

02:11 NB: You had no clue that it was actually worth money. And that's the biggest reason why this 
stuff works, is because people just do not know what their stuff is worth. And this stuff is out there 
hiding in plain sight, right in your area. So I started going after doing yard selling and estate selling 
aggressively. My wife and I, now, we love it. It's probably the highest profitable opportunity, but 
going to yard sales and estate sales is not the only Buy Local, Sell To The World strategy. We're 
gonna be teaching a lot. We'll get into what we're gonna be teaching here, but I've been doing this 
for almost two decades now and I just have an absolute blast at it. But not only that, going out and 
finding things, but what we're gonna show you... And I've developed techniques on how to get 
products that you can sell for very high margins, and profits coming to you. So, without further ado,
Jeff, tell us your background and some of the things that you're doing as well.
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03:11 JC: Well, my name is Jeff Clark and I run the Sourcer's Apprentice Group. Like Nathan, I not
only enjoy doing this business, but I love teaching it too, and I have so much fun with it. I've been 
selling online, eBay, Craigslist, and Amazon, since 2006. At that time, I was working at a factory 
building RVs and I happened to walk by an area where we had a bunch of surplus parts, just sitting 
on a shelf. And I looked at those, and I thought, "Huh, I bet I could sell those on eBay." I started a 
little side business, just while I was still working at the factory there, just buying stuff off the shelf 
and selling it on eBay.

03:54 JC: And that first year, I made five figures just selling stuff on eBay part-time. That really 
sparked the hunger in me to become a sourcer, and to find stuff in my area, and sell it to the world. 
And I've sold all kinds of crazy things, Nate. I've, honestly, sold real estate on Craigslist. I've sold 
empty cardboard toilet paper tubes on eBay. I'm not lying. It's insane, but I have so much fun with 
this. And to give you a little background about me, I'm a dad of seven and I live in a very rural 
community, less than 5,000 people in my town. And I am surrounded by cornfields, and Amish 
farms. I live in Northern Indiana. And I am amazed at the volume of stuff, quality stuff, that I find 
every single week, Nate. It's crazy. When we say 'Buy Local, Sell To The World,' you're not 
kidding, man. The opportunities are there and it's so much fun. [chuckle] I'm having more fun doing
this, than I have with anything I've ever done.

05:05 NB: It's a blast. There's nothing like, for instance, I bought the other day... I went into a thrift 
store and didn't really find much, but as I was walking out, I'm thinking, "I'd better good check that 
glass case again." I bought a pen, didn't know anything about it, no marking. I just had this weird 
intuition. I opened it and I said, "Gosh, this looks like a Montblanc pen. It looks expensive and this 
looks like gold." I bought it for two dollars.

05:28 JC: Wow.

05:30 NB: Did a complete listing search. The minimum that this pen's selling for is $350. And so...

[laughter]

05:37 NB: It's so fun. No, but see, that's the minimum. The maximum is about $3,000.

05:38 JC: That's great. Wow.

05:43 NB: For a pen.

[laughter]

05:44 NB: I've bought guitars for $100 and sold 'em for $3,000.

05:45 JC: That's great.

05:47 NB: When you do that, your first time when that happens, oh, man, it is insane. It really 
motivates you to go out there and find those opportunities hiding in plain sight. We're very capable 
of teaching you this.
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06:00 JC: Excellent.

06:02 NB: I'll tell you right now, we've spent a lot of time with this. We've got some great 
information that we're gonna share here. Let's go in and talk about what... The type of techniques 
that we're gonna be covering in this course. And you might be thinking, "Gosh, are these techniques
for me or not?" Well, yes, they are. They're for everybody, from beginners, to people that are 
absolutely advanced. And I'll tell you why, because maybe you're thinking, "Gosh, well, I couldn't 
see myself going out, and going and rummaging through people's junk in the yard sales, and estate 
sales, and everything." Just that's not the only thing we're gonna be teaching, but I thought the same 
way too, and now, I have a team. I have a team of people doing Buy Local, Sell To The World 
strategies for me and we're gonna show you how to do that, but the different components that we're 
gonna be teaching, one of the key things is, yeah, we are gonna talk about picking yard sales, and 
estate sales, and auctions, because if you're brand new to this business, this is a great way to get 
started, because it's very low risk, and it's very high reward, and it's good to start developing an eye 
for certain things that you're gonna be finding at these yard sales and estate sales, things that I find 
that we make boat loads of money on.

07:08 JC: Right. And the great thing about this, Nate, is yard sales, estate sales, and auctions, 
they're everywhere. They happen all the time. It's not like you can exhaust the opportunity, even by 
getting a team together and sending a team out, you cannot exhaust the opportunity. There's always 
another yard sale. There's always another auction.

07:30 NB: Yeah. It's never going away. This is a long... And the only techniques that we're gonna be
teaching in this course are long-term, sustainable things, that are... This is a real business. Okay? It's
not just a hobby type of a technique. You can make real significant income doing this. When we go 
out doing yard sales...

07:48 JC: Yeah, and it's no flash in the pan either.

07:51 NB: No.

07:53 JC: There are so many courses, that come up and say, "Oh, we've got the hottest new idea," 
and it's only valid for a year or two. But this, this is evergreen.

08:01 NB: And when I go out on a Saturday with my wife, doing yard sales and estate sales, we 
make an average of about $600 to $1,000 every time, because we are aggressive. And we're gonna 
teach you how to get aggressive, and turn it into a real business model, that you can make serious 
money with it. The baby boomers are all starting to pass away now, and there's tons of vintage 
collectibles, books, electronics, dead tech. There's a hundred different things to look for, that you're 
gonna find and make money. Most times, when I go out... We have a huge Denali XL that we go out
with... It always comes back full, always, if you know what you're doing.

08:43 NB: Now, another thing we're gonna be teaching, is retail arbitrage, and thrifting as well. 
Retail arbitrage is probably one of my favorite Buy Local, Sell To The World techniques, because 
every area has a sweet spot, when you dial it in, and you figure it out, and you learn. There was a 
deal we found at Home Depot, Water Genies. What it is, is it's a watering can that you hook up to 
your hose, and we found this at Home Depot. And we didn't just buy the 12 that were at the one 
Home Depot that we found, we bought all 12 of those, but we went to four other Home Depots in 
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our area and cleaned 'em out.

09:19 JC: Nice.

09:19 NB: We had over 40 of 'em, and we threw 'em all up on Amazon, and sent 'em all in to 
Amazon. And we're talking top 1% sales rank which means top 1% of sellers on Amazon.

09:31 JC: These things go fast. [chuckle]

09:32 NB: We sold 17 of 'em in one day and Amazon bought out the rest of our stock from us. They
sent us an e-mail, "We'd like to buy out the rest of your stock for what you're selling it for," and then
they increased the price like 15 bucks per unit [chuckle] on us.

09:45 JC: Wow, nice.

09:46 NB: But retail arbitrage, you can find things hiding in plain sight, not just at retail stores, but 
I'm telling you, thrift stores. I guarantee you, I can walk in any thrift store in America, and within 15
to 20 minutes, or 30 minutes, walk out with a profit every time, without a doubt.

10:03 JC: Yep, absolutely.

10:04 NB: Every time. We're gonna be teaching you how to do that. Another great technique that 
we're gonna teach that is a good Buy Local, Sell To The World technique, is finding local 
wholesalers and local businesses that have products, that are absolutely clueless about selling their 
product on Amazon. I'd say, when I started doing it, I'd say 95% of the people, that I would find 
their products and get exclusive wholesale agreements with them to sell exclusively on eBay, at 
first, and then it evolved into Amazon. They were absolutely clueless about selling stuff online and 
you can find some great wholesale sources in your area, if you know how to look for them and you 
know what to say to them.

10:50 JC: Exactly.

10:51 NB: And not only that, but I do a lot of consignment selling. In fact, you did a pretty decent 
consignment deal. What was it that you sold the other day, Jeff? 

11:02 JC: Just a couple days ago, I sold a large front loader backhoe. Sold it for $20,000 on 
Craigslist and I pocketed 5%. And honestly, from start to finish, my total time investiture was 
probably two-and-a-half, three hours. So $1,000, that's not too bad, and we can teach you with how 
to do that. It's so easy.

11:24 NB: Knowing how to sell online can be, just in and of itself, profitable. You could be in a 
position where you don't have inventory products, money to go out and buy a ton of inventory, but 
there are always consignment selling opportunities. One of the things that I love about being a 
coach and working as a coach, is to show people that have very little to no money how to go out 
there. I know, in this course, we'll even teach you how to literally make money out of thin air, find 
inventories and products for free. How often do you have people just give you stuff that you sell 
and make a profit on? 
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12:02 JC: Oh, my gosh, all the time. [chuckle] I've made thousands this year from free product. It's 
insane.

12:08 NB: Yeah, we'll show you how to find it, where to find it. One example, I'll get on 
Freecycle.org and I will ask for things like baby formula, adult diapers, home schooling books, 
different things like that, that people will literally give me for free. They leave it out on their front 
porch for me, and I stop by, and pick it up, and turn it into cashflow. Now, one of the other things 
that this course is really gonna teach you, is how to research these items, how to research on the fly 
while you're out finding things. How do we get all the data that we need, to know that what we're 
buying is gonna be profitable? We've got some really neat techniques that we're gonna share with 
you there and we're gonna show you all of the tools involved. There are a lot of free tools that you 
can use, that are excellent tools, and then there's some paid tools that really are excellent, and they 
speed up the process of knowing exactly what you're buying. How well does it sell? What is it 
gonna sell for? Who is your competition? What are they doing? How are they doing it? So that you 
can imitate their efforts, to get the same results.

13:19 JC: Yeah, and the great thing about these tools, Nate, is you tend to learn a lot and absorb 
what's going on. When you're first starting out, you're using tools all the time, the whole time you're
out. But after a while, you get seasoned to it, and you get an idea of what to look for, and so now, 
the tools become just a helper, rather than a constant guide that you're referring to. You get really 
good at being able to eyeball things and say, "Oh, I wanna check this out, but I don't need to check 
that out." And it really speeds up your process.

13:51 NB: You do develop an eye for certain things, but I'll tell you, having the research and the 
data, to know exactly what you're doing...

13:58 JC: Oh, it's essential... [chuckle]

14:01 NB: And exactly what you're gonna be making, so that your time is best spent, it's crucial to 
have this information. And I'll tell you, armed and empowered with what we're gonna be teaching 
you in this course, if you get aggressive, you can make six figures. I've taught many people to make
six figures and more using these techniques, and it's not just yard selling that we're gonna be 
teaching you. This is just a quick summation of this, but there are literally specific products we're 
gonna teach you to look for, and advertise for, and find in your area, to have those products coming 
to you, you going to them, and buying locally in your area, and selling right to the world.

14:38 JC: Exactly. And we're gonna have a couple of extra modules too, showing specific products 
that we look for.

14:45 NB: Yeah, absolutely. We're gonna teach you everything we know. This is not gonna be just a
quick run through of things. We're going to be very thorough. One of the things I wanna talk about 
are the pros and the cons to this business. We wanna show you, here's exactly what you're getting 
involved with, here is the good, and the bad, and the ugly. It's not Christmas morning every day, you
know what I'm saying? There's adversity in every business. In fact, that's how you know you're in 
business. Now, the pros to this business, though, are much higher margins of profit, better ROI, 
better return on investment, and returns on your time. For instance, with books. Books is one of the 
modules we're gonna be teaching. There are some times where I'll make 5,000% ROI on a book.
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15:33 JC: Oh, my gosh, yes.

15:33 NB: When you show me where you can find products, that you can make that type of a return
and...

15:40 JC: This morning, Nate... This morning, I sold a set of books, that I honestly bought for $1, 
two months ago, and I sold it for a 175 bucks this morning.

15:49 NB: Yeah, these deals are not just needles in the haystack...

15:54 JC: No.

15:55 NB: It's almost like a haystack of needles.

[laughter]

15:57 JC: It really is.

16:00 NB: These deals are everywhere, and they're way higher margin, and they're way lower risk, 
just like that pen I was telling you about that I found. It was actually here, on the fourth of July, my 
wife and I thought, "Hey, let's go hit the thrift store real quick." And that was the only thing I 
bought. But for the 20 minutes that we were there... It was a $2 purchase, 'cause everything was 
50% off... The minimum I'll make on that pen, I've probably spent more time researching it, than I 
did actually picking it.

16:28 JC: Right. [laughter] I believe it.

16:32 NB: To turn $2 into over a $300 profit, that's what this business beholds, if you learn it and 
get good at it. Now, another good thing is, it's way low risk. If you think about that, two bucks to 
make three, I mean, you show me an opportunity where you can do that and sign me up. But this is 
low risk stuff, so even if you're an advanced seller, if you're building a team... And that's usually the 
progression of this business, is you go out, and you start learning things, you start learning how to 
do the business, and then you find yourself, "I'm doing all this myself. I'm doing all the packing, 
listing, shipping," and your time is your most valuable asset.

17:08 NB: And so you start learning, "Wow, I've got to bring in some help to do this stuff." Because
your time's, obviously, gonna be worth more than eight or nine bucks an hour, which you could be 
paying someone else to pack, list, ship, and do those things, and do some team building. If you have
somebody out there that's actually doing this business with you, and they're buying things in a 
certain niche, or whatever, some of this stuff, like books, for instance, if you have them out there 
hunting books... I've got a person working for me that goes out and they run my book business for 
me. 100%, I split the profit with 'em. But, if they make a mistake on buying these books and they, 
"Oh, I blew 10 bucks. I bought three or four bad books." It's low risk. You're not gonna lose your 
shirt at doing this stuff. It's very difficult to lose money at these techniques.

17:54 JC: Absolutely. Because you're making several 100%, usually over 1,000%, on some of the 
other books that you bought. So what's the $10? It's a minor risk. Though I wanna say something 
too, about... You were talking about training people to help you, not only because of the things that 
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you're doing, but because the opportunity is so huge, because there's so much inventory around you,
that you start to get overwhelmed [laughter] at all the opportunity around you, that you don't have 
time to handle, and that's when you start bringing people in.

18:30 NB: Well, absolutely. I had to, because what we found ourselves doing, is going out and 
finding all this stuff, that was great stuff, and then you take it, and after the day of picking, you 
come back, and you done unload everything, and my wife and I, rather than, "Okay, let's get this 
stuff listed," [chuckle] we'd be like, "Okay, let's just put that... "

18:51 JC: "Let's go out to dinner." [laughter]

18:52 NB: "In storage." And stuff would start to stack up, and we'd be like, "Oh, man, we gotta get 
on it."

[laughter]

18:57 NB: And that's when I said, "No. No, no, no, no. Let's bring someone in to help us list this 
stuff. Let's get someone else listing, packing, shipping, doing that." Jim Cockrum taught me, 
"Nathan, if you're touching boxing tape... " He called me out on it one day, "If you're touching 
boxing tape, man, you are totally not being effective with your time and you should never be... I 
don't wanna hear about you touching boxing tape." I had to kind of keep it a secret from him for a 
while, that I was still doing it.

19:24 JC: Right. [laughter]

19:26 NB: But this stuff is easy to learn and teach. It's easy to learn and it's easy to teach someone 
else to work with you in this business. And you don't have to build a team, if you don't want to, to 
do this stuff. But once you do and you get things running, that's when you start seeing your business
grow exponentially and that's when you start having real fun with this. 'Cause if you go out, and 
you're doing in your business the things that you really enjoy, and what I really enjoy is picking 
things and finding things. My dad owned a pawn shop when I was a kid, so I have an eye for this 
stuff and I love history. I've learned a lot about history, because of this business. I had no idea what 
agate marbles were until I bought a box of 'em for two bucks and sold 'em for $250.

[chuckle]

20:22 JC: Yeah, that's right.

20:22 NB: They were from the early 1900s. I was like, "What? What are these? What did they do?" 
And you start researching it, and you find out cool things about history, about cast iron products, 
and vintage, and collectibles, and antiques, and that's where I fell love with this business, is...

20:41 JC: Absolutely. And the fascinating thing is, you mentioned earlier about baby boomers 
getting rid of their stuff. Well, it's not just the baby boomer generation, you know, like you 
mentioned, the beginning part of the century, you find stuff from all over and it's not only... 
Sometimes it's people being nostalgic about their childhood, and by that I mean, even as young as 
20-year-olds, will say, "Oh, my gosh, I remember this when I was a kid." The item's only 10 years 
old, right, but still, you can flip it for a profit, because somebody's nostalgic about it. It's amazing.
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21:16 NB: Yep. The fun is definitely in the hunt. It's almost like you're a pirate...

[laughter]

21:22 NB: Out there on the Buy Local, Sell To The World seas and you're hunting for buried 
treasure.

[laughter]

21:29 NB: And the great thing about that is, is it's there. It's not just in this. It's there.

21:33 JC: It really is.

21:36 NB: There's money hiding in plain sight everywhere. If you have the right mindset, and you 
know what you're doing, you're going to have fun and make money doing this. This is a real 
business. Now, the cons, the downside. It's gonna take time to do this business and it's gonna be 
work. Like me, waking up at 7:00 AM or 6:30 AM on a Saturday to get everything loaded up, and 
ready to go, and everything in place in our map, and everything, of all the yard sales that we're 
gonna go to, and all that stuff. And waking up on a Saturday morning, at first, it was like, "Ugh." 
But I can tell you, I live for it now. I live for it. It's fun and it's not the primary technique that I do in
my business, it's just one thing, but I think it's one of the techniques I enjoy the most. But I can tell 
you this, it is work.

22:27 JC: It really is.

22:28 NB: It's not gonna... You get what you paid for and I can tell you this, it's better work, 
because you have freedom and control, but it is work.

22:36 JC: That's right.

22:37 NB: This is not a lazy person's business. This is not for a person that just wants to stay at 
home and do something only from their home, which you can do with this business. There are some
techniques that we'll teach you, that you can do completely from home, but the reality is, is yeah, 
it's gonna take time and it's gonna be work, but the time will be effective and the work will pay off. 
Now...

23:00 JC: Absolutely. And I love what you said earlier about mindset, because the main thing about
this business is a mindset. It's not like there's a cookie-cutter formula, where we can say, "Okay, 
follow these steps, and do these things every single time, and look for these items every single 
time." You don't know what you're gonna find. You go out to yard sales, or auctions, or even retail, 
you go into a retail store, and do an arbitrage, you don't know what you're going to find, but if you 
have the right mindset, so what you said earlier, that is so key. You have the right mindset, you will 
be able to make profit every single time you go out.

23:36 NB: Yep, and you can't let these cons hurt your mindset, or... Okay, I could tell you this, that 
we become what we think about. If we think about, "Gosh, I'm not gonna find anything at this yard 
sale," or, "This doesn't work for me, or that, or the other... "
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[chuckle]

23:54 NB: Yeah, if you think you can or you think you can't, you're probably right and you can't let 
it get into your head. You have to think, "I'm gonna find something and I'm gonna find something 
awesome," just like the other day, finding that designer pen in that glass case at a thrift store, that 
because the ink was out on it... It's a ceramic roller ball pen, very, very expensive... It has a German 
insert to refill, six bucks for three of 'em on eBay, bought it. But because it didn't work, the person 
thought, "Oh, this pen's worthless." Not the case, but see, am I gonna go out and find that same 
deal, over, and over, and over, and over, and over? No, it's not really a... You're not gonna find 
replenishables. It's always nice to say, "Okay, I found this wholesaler. I'm gonna buy a three month 
supply." And then it sells out, and you could just keep going back to the well. Now, books are 
replenishable. There are some things that are replenishable, but this is something that you're just 
gonna... This week, you found this stuff. This week, you got that stuff. It is consistent, but that's one
downside to it, is there are certain things that are replenishable and certain things that are not.

25:03 NB: Now, the size of your area as well, if you're in a really small town, you definitely are 
gonna still be able to do this business, but the size of your area can be a factor. But you really have 
to find the sweet spot and I guarantee you, I don't care how big or small your area is, there's always 
a sweet spot, whether it's doing retail arbitrage, whether it's auctions, whether it's the antique shop 
that's on the old lonely road not too far away from you, where the guy's like, "Oh, yeah. Well, the 
stuff I've got out... " This is what happened to me. This guy, right here in my area, he owned an old 
flour mill, and he turned it into an antique shop, and I went in there. And I'd always go in there, and 
try to pick him, and he'd be like, "Oh, I know I've got that marked that, but I marked it wrong. I'm 
gonna raise the price on you, 'cause I know you're a big eBay seller and all this stuff."

[laughter]

25:51 NB: He messed with me a bunch, and then we got to talking, and he said, "Well, the stuff 
here in the antique shop is good stuff. I don't think you'll really find anything in here that I'll have 
you pick, but I've got this warehouse over here that you may wanna take a look at." And when he let
me in that warehouse, the gold mine of silver, and silver trays, and stuff that I found, that was 
vintage, collectible, chandeliers... That's what got me into the chandelier business... But the stuff 
that he opened up, I literally, came home so dirty that day...

[laughter]

26:27 NB: That I had to just throw away my clothes. They were done. I found oil cans, I found old 
vintage tools, and just stuff you wouldn't believe, but this is in a very small town in Utah, in 
American Fork, Utah, where I live. And you just gotta find those sweet spots, but if you're in a very 
small town, you may have to travel to the next town over, and the next town over, and make a trip, 
and plan that out once or twice a week. But if you're in a big area, you wanna hone in on some of 
the affluent areas, where people are just giving stuff away, [chuckle] that they want it gone, they 
don't care. A dollar? No problem, take it.

27:16 NB: Now, another thing, too, about this businesses, is the scalability of it. You can bring in 
help, you do all kinds of stuff, but there's only gonna be so much in your area that you can go after. 
Although, it just depends upon how quick you are to learn these techniques and how good you are 
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with your people skills, that bring other people to work with you, but the scalability of this business 
takes time. It takes a lot of time to build it up and grow it. I'd say that over the last eight to 10 years,
I've really been focusing on bringing other people into my business, and leveraging other people's 
time to help me scale this business and grow it, and it's been work, and it's taken a lot of time. It is 
scalable, but it's not as scalable as something like finding wholesale sources or even more advanced 
techniques like private label opportunities, where you could take a product from zero to selling 100 
of those items a day, and doing a million dollars of sales on that particular product and growing. 
Those are some of the cons here, but I would definitely say that the pros definitely outweigh the 
cons on this business.

28:30 NB: Oh, no question. And as you're talking about things like scalability, one reason that the 
scalability takes so much time, is that again, you're teaching concepts, so that if you have somebody
coming on with you, you don't have a spreadsheet of, "Okay, these are the exact steps you take to do
this business." You have to share the mindset that you learned with them, especially, if they're going
out sourcing for you. They need to know what type of products to look for and how you source. 
And one other thing that I wanna mention, Nate, and you really touched on it, is when you were 
talking about that guy with the antique shop and the warehouse. That is a great technique and that 
can help you overcome living in a small area, the technique of building relationships, and we'll talk 
a little bit more about that later in the course.

29:21 NB: Oh, absolutely. I would have never had that opportunity, if I hadn't told him what I was 
doing. I'm pretty open about it, "Yeah, I sell on eBay and Amazon." I don't tell everybody that, in 
these techniques, but sometimes it makes sense, because they go, "Oh, really, you do? Because I 
have this huge lot over here that I wasn't doing anything with, and I don't even know what I'm 
gonna to do with it, and I was thinking about selling online, but I don't know anything about it. 
Could you help me out?" There's opportunities everywhere; you just have to be in the right time, in 
the right place, in the right mindset.

29:51 JC: Absolutely.

29:52 NB: Now, to sum this up, why do this technique? Why do I do it? I do a lot of different things
outside of this technique, but this one, I know it's always gonna be there for me. And I look at my 
business as a table. I have multiple legs under my table, if one leg gets kicked out, I have all these 
other legs still holding up my table, and that's what you want with this business, is multiple streams 
of income. But one of the key reasons why I do it and why I know it'll always be there, is it's low-
hanging fruit. It's very low-hanging fruit, from retail arbitrage, to the wholesale, to book selling, to 
yard sales, estate sales. It's right there in your area. It's stuff that you're going to find, if you follow 
the map and the directions of this course. You're going to find these deals, you're going to make 
sales, and you're going to make money; otherwise, contact us and we'll give you your money back, 
no question, if it didn't benefit you, it didn't help you. The last thing we'd ever wanna do with this 
course is waste your time and have you spin your wheels, but I can tell you this, that I doubt there 
will be anybody that will take us up on that.

30:57 NB: But it's low-hanging fruit. Going out and doing these more advanced techniques, that 
everybody is like, "Oh, wow. Man, I'm gonna go out and do that. I'm gonna do private label, 
because it looks sexy and attractive," when the reality... Books, book selling, you think of that 
librarian and they're boring...
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[chuckle]

31:15 NB: No... You know what? It's not sexy, but I can tell you that the money, when you start 
making money... My wife and I got to a place where we had 4,000 books at Amazon at one point 
and we were making about 80 to 90 bucks a day average on it, residually, on work that was already 
done, that we already did, and it was easy, easy, easy, easy, easy, low-hanging fruit.

31:41 NB: Another thing, too, going back to, it's a low budget technique that we're gonna be 
teaching you. Now, some of it, you could put money into it and make good money. There's one 
technique, that, also we're gonna share with you in this course. I've got coaching clients that we 
teach this business and I have clients out there making $10,000 and $20,000 a month, on one 
specific technique that we're gonna go over and talk about. But to start it, that one technique, 
probably they started out with maybe a couple of hundred bucks. In fact, someone that I think a lot 
of people listening to this course know very well, someone that I coached, I'm not gonna name 
names, started out with $200 to start their business and they bankrolled it into $40,000-50,000 a 
month in sales, cashflow. They do $20,000 a month in sales on one technique that I taught them and
they started with 200 bucks, so you could start this out on a very low budget, with very little out of 
pocket expense to get going. Anybody can do it. In fact, there are things you can get for free and 
we'll show you that too, but it's also very low risk, but very high reward. Jeff, think about it, some 
of these picks that you're finding, that when you find them, and then you very quickly do the 
research on your smartphone there, and you can see, "Oh, wow, I just picked up something that I'm 
gonna make a couple of hundred bucks on." Describe that feeling.

33:04 JC: Oh, my gosh, it's... [chuckle] You honestly... I like your description of a pirate. I almost 
think of it as a chess game, because I'm a chess player and I'm out there looking at the whole board 
in front of me, like I'm at a yard sale or something, I'm looking at the whole board and which piece 
is going to work to my advantage? And so then I'm scanning over everything, and yeah, you find 
those $1 items that you're gonna make a couple of hundred bucks on. That happens all the time. 
[laughter] It's crazy.

33:37 NB: It's addictive and once you feel that the first time... My wife and I, in the Buy Local, Sell
to the World One course, and we'll probably include those videos and whatnot in this course, but my
wife and I we went out and found Leica camera lenses that we bought for 50 bucks, and the guy 
was like, "Well, I'm retiring and we're moving to Florida." And his wife was pressuring him just to, 
"Get rid of all your stuff, just sell it." We offered him 50 bucks and he went, "Well, I know I paid a 
lot more than that for these camera lenses... " And these are the Rolls-Royce of 35mm camera 
lenses... [chuckle] When we took 'em into the camera shop to have 'em appraised, the guy was like, 
"I can't believe you're bringing these in. Where did you find these? What... " The guy had served an 
LDS mission in Europe, and this is the camera equipment that he used when he did it, and they were
vintage, the highest end Carl Zeiss lenses that you can possibly have for 35mm, and the guy was 
like, "Yeah, this one right here's worth about $1,500. This one's worth $800... "

[laughter]

34:43 NB: "And this one's worth about that. What are you gonna do with these? I'll buy these from 
you right now. I'll give you 1,000 bucks. You bought this for $50. I'll give you $1,000... "

[laughter]
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34:52 NB: We sold it on eBay for about $3,500...

34:55 JC: Sweet.

34:56 NB: That we bought for $50. And once that happens to you, you're out there chasing that 
feeling over, and over, and over, and it's one of the best feelings in the world, that feeling when 
something great happens to you and you just go, "Yes!"

35:11 JC: You think, "I've got to do this again." When I first started doing yard sales, the very first 
yard sale I went to, I found a new, in box, electric pot stirrer, and bought it for $1, and it sold 
immediately for 72 bucks, and I was so hooked. [chuckle]

35:29 NB: Yeah, it's fun and that addiction, it basically will have a snowballing effect in your 
business, 'cause these techniques, if you're new to this business... And this course is also for people 
that are advanced sellers as well. I have people that come to us for the coaching that are making 10 
and 20 grand a month profit with their business, but they're stuck at that plateau, where their 
business is not continuing to grow. And what I've been good at recognizing is, "Okay, when you get 
stuck at a certain plateau," 'cause I've been there before, I've been doing this business for over 20 
years now and you get stuck at that plateau, what you need to figure out is, "What needs to change 
in your business, to be able to continue to grow to hit the next plateau?"

36:14 NB: And I usually go back to these foundational principles, and they were like, "Book 
selling? I don't know. What are you talking about? Book selling, I'm not interested in that."

[chuckle]

36:24 NB: And I say, "Well, this guy over here, he has a website and he has a book and courses on 
book selling. But in his business, he's making about 200 grand a year and all he's doing is selling 
books." Could you imagine learning it, bringing someone else into your business, teaching them 
how to run that side of your business? Hey, there's an extra stream of income that's in your business,
that will continue to grow your business, and it's something that's not gonna take up your time. It's 
gonna be pretty hands-off. This stuff is foundational. It's stuff that will prepare you for the more 
advanced techniques, if you're new. And if you're advanced, it's those things that you may have 
overlooked when you first got started in this business, that you can swing back around, and get 
those streams of incomes going, and throw a few more legs under your business table, and reap the 
benefits. But not only that, provide an opportunity for someone else to make money. See, what we 
are in this business, we are all leaders. We are all CEOs of our business and leaders create leaders, 
okay? 

37:23 JC: Right.

37:24 NB: And you think about that person that lives in your area, that you know, that maybe she's 
a single mom, and she doesn't make much money, and she's struggling. "Hey, I've got an 
opportunity for you, an idea. I think I can help you out, if you can help me out." My next door 
neighbor now works for me. She's doing great. She's had some health problems and hasn't been able
to maintain a job, but she's extremely intelligent and she is quick at doing work, a hard worker, and 
I put her to work. So you could put people to work. You can change the environment in your area 
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and change the world for the better for people around you, and create positive results, while 
building that foundation.

38:04 NB: Now, multiple income streams. The key to, I think, selling online in general, is basically,
to get freedom and control. See, I think a lot of people that do this business, they want financial 
independence, really, is what a lot of people refer to it as. I just call it freedom and control. And that
can be, the definition can vary across the spectrum from, "Hey, if I made an extra 1,000 bucks a 
month, it's gonna give me more freedom and control," or, "I need to make $100,000 a year doing 
this business, that's what's gonna provide me my rendition of financial independence, and freedom, 
and control." But multiple streams of income, really is what provides that. A business that you can 
set up, build, and not just be stuck with one niche, and one product, and one system, that if that 
system breaks down or if it changes... You talked about this business being evergreen. I doubt it will
ever change in a negative direction. I think it'll only go in a more positive direction. One of the 
things that we have now, that we didn't have before, is Facebook yard sale groups.

39:19 NB: What's funny is, I'll go out and I'll buy things at yard sales, and come back, and then sell 
'em locally on Facebook yard sale groups. Or things that aren't gonna sell well online, but other 
people will buy locally. This business is always evolving, but there's always gonna be multiple 
income streams, and that's what we're gonna touch on in a lot of the modules. For instance, one of 
the modules we're teaching is on selling vinyl LPs and records. Tell us about what you've done 
there, Jeff.

39:50 JC: Oh, my gosh. The vinyl record resurgence is so huge right now. And this is... Right now 
is such a perfect opportunity to do it, because you've got the baby boomers, who are thinking, 
"Well, vinyl records went out in the '80s. I threw my vinyl record collection in the trash or whatever,
when CDs came out." They think that if they find vinyl records they're worthless, so you can pick 
'em up so cheaply at yard sales and auctions. But the resurgence in vinyl collecting, not only from 
older people like me, but also from millennials, who are discovering, "Hey, vinyl is really cool." 
[laughter]

40:33 NB: It sounds better.

40:34 JC: The sound quality is fantastic. Man, you talk about thousands of percents of margins, I 
make thousands of dollars on vinyl albums. And, yeah, we'll have a whole section on that coming 
up.

40:47 NB: There's an exact technique. That could be a stream of income for you. We're gonna show
you probably more techniques than you could probably apply yourself. In this course, we really 
wanna pack on the value and you're gonna be able to communicate with us while you're going 
through this course. In our Facebook groups, there is a Buy Local, Sell to the World Facebook 
group that you can get involved with, and there's also The Sourcer's Apprentice group, and Jeff is 
constantly putting videos of his finds in there and stuff, and there are things that you can look out 
for. And the proof is in the pudding. We're gonna show you the proof, but this one technique of, let's
say, vinyl records, we're gonna show you exactly what to do, exactly how to do it, the tools that 
you're gonna need, right down to the shipping materials that you're gonna need, the grading system 
on how to grade them, very, very specific strategies, not just, "Here's how you go out and do this, 
but here's exactly how you do it and why."
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41:44 NB: And the best way I can explain that is, is we all know how a car works. You put gas in it,
you turn the key, it turns on. You hit the gas pedal, you go. You hit the brake, you stop. We know 
how a car works, but most people don't know why it works, that an engine is based on combustion, 
where there's the stoichiometrics of oxygen to fuel ratio, and the spark plugs, and the cylinders, and 
how the transmission works. We're not just gonna show you how all this works, we're gonna show 
you why it works, so that you can take away from this not just a great knowledge, direction and 
tools, but some great streams of income that you can make money on long-term, build a business 
that you can provide for yourself and your family, for many, many, many years on this stuff. And 
some of these techniques and strategies is stuff that I do with my family, and it's being able to share 
this stuff with your friends, and your family, and enjoy it. And at first, they're gonna think you're 
crazy, but when they see the dollars coming through, [chuckle] they're gonna be like, "Whoa, I'm 
crazy for not doing this stuff."

42:49 JC: Exactly. [chuckle]

42:51 NB: So we're gonna have fun. I'm excited to share this stuff with you, because there is 
absolutely opportunity in abundance in these techniques and strategies.

43:02 JC: Yep, absolutely. I'm gonna have fun too. I'm really looking forward to this.

43:06 NB: Yep. So tell you what, without further ado, let's get into this course. This was our 
introduction, and I'm excited to go through, and teach you, and chat with you guys in the Facebook 
groups, and whatnot. We'll be providing links to that here below these videos. Once again, thanks a 
lot, Jeff. I really appreciate your time here and we're gonna have fun.

43:29 JC: Alright. Thanks, Nathan. Bye.
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