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Book Selling

Instructors: Nathan Bailey & Jeffrey Clark

0:00:01 Nathan Bailey: Hello everyone. Welcome to the next installment of "Buy Local, Sell To 
The World." I've got my main man Jeffrey Clark here, and today we're going to show you a rock-
solid business model that everyone that sells on Amazon or eBay or online should learn. I think it's 
the probably the lowest of the low-hanging fruit. I think it's where all beginners should start, should 
build a foundation, should build a business book-selling, and always keep that business going. We're
gonna talk a little bit about how you do this business long term. So, let's dive right in. How are you 
doing, Jeff? 

0:00:40 Jeffrey Clark: Awesome, Nathan. How are you doing? 

0:00:42 NB: I'm doing good, man. This is a fun training. I love book-selling. A lot of people will 
look at book-selling like it's not really sexy and glamorous, but really? Book-selling, I would say, 
and you'll probably agree with me, has the highest margin of just about any product that you can 
sell, the highest return on investment and time, right? 

0:01:04 JC: Oh man, I agree with you so much, everything you said about it. It's the easiest model 
to get into, it's the easiest thing to keep going, it's the easiest thing to outsource, and it is so crazy, 
crazy profitable. I agree, everyone should have at least part of their businesses doing books.

0:01:23 NB: Yeah, I'm not usually making under a 500% ROI on books.

0:01:29 JC: Absolutely.

0:01:30 NB: So, let me start out with this. This is a foundational technique, even if you're someone 
that has moved right past the beginner basics with selling online, I feel that this is a technique that 
you can apply to your business, that you can always have this as a stream of income. And that's 
really what this business is all about, multiple streams of income. This is building out legs 
underneath your business table. If you only have one leg under your business table, I see so many 
people coming into the business going, "Oh, I'm gonna start out doing private label," and it's very, 
very difficult. What if somebody comes in and 10 other sellers go, "Oh, I'm gonna sell that exact 
same product and I'm gonna sell it for way cheaper, and gosh, if I only make 10% ROI, I'm happy." 
And really, then there's no meat on the bones and you don't have anything to fall back on. You don't 
have those multiple streams of income and multiple legs under your business table, so that if one leg
gets kicked out, that business is still standing up and we can always replace that leg. Right? 

0:02:27 JC: Absolutely. Absolutely, man. And that's something I teach people all the time, is to 
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diversify as much as possible, have as many different streams as you can going. And man, if books 
are not one of the legs of your table, it really, really should be.

0:02:43 NB: Yeah, because it's always gonna be there, it's always gonna be, and that leads me to the
inventory in abundance. There are books everywhere, and they're not going away, but over time 
you're gonna notice, and we've seen this trend, where things are happening where you're seeing 
more digital books and downloadable books, but books are highly collectible.

0:03:04 JC: Absolutely.

0:03:05 NB: They're highly sought-after. Amazon in fact started their whole business on books. 
Books was really the core of Amazon, and I still feel it is. There's always over 10 million books at 
any given time on Amazon. But around in your local area, I'd say out of any product to find locally 
in your area, books is the easiest. Wouldn't you agree, Jeff? 

0:03:31 JC: Oh, no question. Man, I can't go anywhere, like a garage sale or auction or anything, I 
can't go anywhere without seeing books. And I keep hearing, every few years, something happens 
like when Amazon introduced Kindle. Okay, everybody said, "Oh my gosh, it's the death of paper 
books. Everything is gonna go digital." Well, no. Books don't die. You're right, man. They're always
going to be there, and they always have been there.

0:04:01 NB: Yeah, I'll tell you this. Books, people just don't know what they're worth.

0:04:07 JC: Yeah.

0:04:08 NB: They just don't know what they're worth.

0:04:09 JC: [laughter] That's so true.

0:04:09 NB: So aside from being an abundance of inventory out there, books everywhere. Go to 
your thrift store, go to your used bookstore, go to your local... I don't know, we're gonna talk about 
all these places you can go right now, today, and find books that you can resell for not just a little bit
of money, a lot of money. I mean, there are books that I've found that I've bought for 50 cents that I 
sold for 80, 100, 200 bucks. Literally making thousands of...

0:04:32 JC: I've done that so many times, man. [laughter]

0:04:34 NB: There are many needles in these haystacks, aren't there? 

0:04:37 JC: So crazy.

0:04:38 NB: And it makes this business extremely low risk. Imagine buying something anywhere 
from a dollar to three dollars, and every time you sell these items, they have to meet certain criteria, 
and we'll go through the numbers and that criteria with you, but it's such a low risk. Dollar, three 
dollars to make a five, 10, 15, $20 return every time? 

0:04:58 JC: Sure.
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0:05:00 NB: It's so low risk.

0:05:00 JC: Yeah. If you know what you're looking for, man, those titles are everywhere. Just this 
morning, I went to a couple of garage sales, didn't spend a whole lot of time. But I bought a set, and
we'll talk about it later on today. I bought a set for a $1.50, and I'll list it for $65.

0:05:15 NB: All day long. And like I said, [chuckle] there's many, many needles in that haystack.

0:05:19 JC: You got it.

0:05:20 NB: Now, Jeff, one thing too about this is, this is a long-term, sustainable, and scalable 
business. And what I mean when we talk about long-term, sustainable, scalable business, I'm sure 
you've probably heard that term before. If not, what it means to me is I will not get involved in a 
business model, in selling online or any business for that matter, that isn't a long-term business. I'm 
not looking to jump in for the trend and for the next couple years to make a ton of money on this 
and then it's gonna go away. I'm not interested in a business like that. I'm interested in something 
that I can do for a long time and slowly and steadily grow and scale that business, right? And grow 
it, but make it sustainable, and what I mean by sustainable is it's passive.

0:06:03 NB: It means that I don't have to be there in the day to day operations of that business for it
run and for it to continue to make me money. I can actually leverage other people's time, energy, 
resources, and be a leader in my business; not work in my business, but work on my business, and 
continue to build infrastructure and grow. It's something you can build a team around and have 
other people doing the work, and we'll talk about that as well here. And on that note, if you're going 
to start doing this business, say you get a team, you know. I know you do a lot of stuff on your own,
but my wife and I, we love to go out and treasure hunt together. We're always finding books, and I'll
be honest, my wife is actually better at this stuff than I am in some respects.

0:06:52 JC: Right.

0:06:52 NB: She loves books. But it was so easy for her to teach me, and I'll tell you I'm not the 
quickest study, I'm not the sharpest knife in the shelf there, so it's easy to learn this. It's easy to 
apply this business and, like I said, it's easy to outsource the work that needs to be done, eventually 
to grow a long-term sustainable and scalable business.

0:07:18 JC: Absolutely. It really is. And you can scale the outsourcing too, so that if you enjoy... I 
mean, there are several different steps to book-selling, and you can just outsource this piece and 
then this piece and then this piece however you want to. If there's a part of it, let's say, that you 
absolutely love going to library sales, that's your thing. Okay, so go ahead and do library sales and 
outsource the rest of it. Right? Or if you love doing then listing, then do the listing, outsource 
everything else to somebody else. And that whole, I love the way you talk about not getting into 
short-term ideas, because those things, those short term flash in the pan business models, there's no 
value to those. But something like this, you are providing so much value to the marketplace. You're 
finding great books that somebody out there, across the country or across the world, is waiting for 
and salivating to find. And here you are taking it from wherever you found it, and you're getting a 
great book in someone's hands that's gonna love it. What could be better, really? [laughter]

0:08:30 NB: Absolutely. It's all about helping people and service, and we'll talk more about that as 
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we move in to this, because if you find something that helps somebody else, trust me, the money 
will follow.

0:08:42 JC: Mm-hmm.

0:08:42 NB: Now, what kind of books are we looking for, Jeff? When you go out, what is the ideal?
If we could find anything we want, what's the best books? Let's start building out that criteria for 
everyone listening to this on what we're looking for.

0:09:00 JC: Okay, so the first thing that catches my eye is nonfiction books, because those are the 
ones that bring in the big money. And it's really funny. When I tell people that I sell books online, 
the first thing they say is, "Oh, wow. Well, I've got a bunch of John Grisham novels," or whatever. 
Or, "I've got the Oprah Book Club titles," or whatever. It's those super popular things that the 
market is so saturated with them that you really can't make any money on them. So what I look for 
is nonfiction stuff, and particularly if it's a narrow subject, okay, like military history is huge, or if 
it's some scientific studies or certain type of cookbooks. Cookbooks are great, and there are certain 
type of cookbooks that do well versus others, and we'll talk about that a little later. But I look for for
those narrow type of subject interests. Those are usually the ones that'll bring some big dollar. Yeah,
the first thing I look for is nonfiction books, and that's the first place I go when I see a table.

0:10:04 NB: So not Harry Potter, not Stephen King.

0:10:07 JC: Oh my gosh. Not Twilight, not Hunger Games.

0:10:09 NB: Yeah. These books are often what we call penny books, and we'll tell you what those 
are here in a second. But yes, we want nonfiction, hardback usually. I do sell paperback stuff, but 
people really like hardback books, dust jackets. Recently, I bought a Civil War collection from a 
gentleman who was going into a rest home. His family was estate selling out or planning the estate 
sale, and they were looking around and they saw an ad that I was running for cash paid for your 
books on Craigslist.

0:10:43 JC: Nice.

0:10:43 NB: And this Civil War collection, I mean, I picked it up for $550. And I feel that, over the 
next 12 months... Because I'm not gonna sell all 500 of these books, right? 

0:10:58 JC: Sure, sure.

0:11:00 NB: But I'll probably make back easily $5,000 easy.

0:11:03 JC: I love it.

0:11:04 NB: On these books. And the work's already done. Went and picked them up, listed, 
labeled, shipped. And lots of them, the great thing is he took great care of his books and they all had
dust jackets on them that were in great condition. The corners, you wanna look at the corners of the 
books, the edges, that they aren't rounded or damaged. We want good condition books, like-new and
new. And I always find brand-new books that have never been read, spines never been cracked, 
they're in plastic wrapping and stuff, that are brand-new that sell really, really well. But if we find 

Page 4 of 42



BuyLocalSelltotheWorld.com

books that are in used condition, there's also an acceptable condition that you can list a book. 
There's a grading system of new, like-new, like-new very good, used, acceptable.

0:11:48 JC: Affects the price that you list them for.

0:11:49 NB: Yeah, and it affects the price of which you list it for. You have to really compare apples
to apples when you're doing your research on a book, which we'll talk about how you do here, but if
I get a book that's like new, I might downgrade it to like new, very good condition and in the 
condition notes say, "I probably should make this book a new book, sell it as brand-new." But I'm 
selling it as used and in like-new condition, good, very good condition, because I want to exceed 
your expectations.

0:12:23 JC: Right, right. That is a very good point, because what you're doing there is you're 
providing extra value then to your buyer. Man, I do the exact same thing. And I can't tell you how 
many times I've received feedback that said, "Wow, this book was in better condition than 
described. I'm so thrilled." I'd so much rather hear that than have somebody say, "Hey, this said like-
new, but I don't think it's like-new and I'm disappointed."

0:12:47 NB: Yep. Always under-promise and over-deliver. Now, what we're looking for in books in 
terms of sales rank. And I want everybody to know this. Sales rank is dubious, especially on books. 
It changes.

0:12:58 JC: Yeah. It's really fluid.

0:13:00 NB: Every day. Every 20 minutes it can change. Every hour it can change. The book 
populator in sales rank, it's something I learned recently from Jim Cockrum, who was number two 
at the time we had this conversation in the marketing category of books with the "Silent Sales 
Machine" book. Number two, over a lot of the big marketing authors and experts right now. And 
from his metrics that he was seeing, it's not even really sales that drives sales ranks. It's actually 
clicks, it's views. How much is that item actually viewed on Amazon, versus actually how many 
times is it sold? That tells you how dubious sales rank is.

0:13:44 NB: In terms of watching that sales rank, you want to look at the sales rank history and 
make sure for certain it's acceptable. If has at least a one million sales rank based on a historical 
Keepa chart, what I mean is it could go up and down, up and down, but at least it always averages a 
million. And that's usually the maximum that I would buy a book if it were a million sales rank. I 
would really shoot for 500,000 sales rank or lower, that's really ideal. But, I mean, there are times 
that we will buy books over a million. And Jeff, I've noticed you're really good at this. You find 
those books that they may be 1.5 or even 2.5 million, but the reason is because they're rare books 
that never get sold on Amazon because they're rare and hard to find or for various other reasons. 
How is that? What is that phenomenon all about? 

0:14:39 JC: Most of the time when I do that, it's a pre-ISBN book. And what I mean by that is there
was a system put in place in the 70s called ISBN, which is International Standard Book Number. 
And you have probably seen it. If you've got a book, you look at the back of it; there's probably a 
barcode, and the barcode has a number next to it. Or if it's old enough, if it's pre-barcode like in the 
70s or in early 80s, it might just have the ISBN number printed on the back of the book, or it could 
also be on the information page, right before the title page where it has the publishing information, 
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it will have the ISBN number there. So you can use that number to look those books up on Amazon.
You can type that number in or scan the barcode if you've got a scanner thing.

0:15:28 JC: But frequently, if a book is old enough that it does not have an ISBN number, a lot of 
sellers will just pass those by. I know some sellers that do seven, eight figures in books a year, and 
they don't even deal in any pre-ISBN books. They just set them out for the junk sale or whatever. 
And man, I love pre-ISBN books. First of all, because it is more time-consuming. It's more difficult 
to do because you don't have a number to type in. You have to type in the title and maybe the 
author's name, and then you have to make sure you have the right edition, and there's a lot of time 
that goes into it. But a lot of those older titles are really sought after by collectors. And some of 
those bring huge, huge money. We're going to see some of those later on in the course today.

0:16:22 NB: Yeah, man. There's just so many angles to this business that we're gonna be teaching 
you. Now, this first module that we're gonna be teaching is just the beginner basics. You may 
already know that. If you are already have been doing books and been doing books for a while, 
you'll pick up a few good golden nuggets from this. But we're doing an advanced book module for 
this as well. There are some advanced techniques with textbooks, and how to run ads for books in a 
way where you can make this a real viable business. I know people that only sell books. That's what
they do and they have a big warehouse. And they're not even penny booksellers. They sell books. 
They have a retail store and they sell on Amazon, and they're making 10, 20, 30,000 a month just 
off of books. But on my end, if I can't make at least $5 profit, net profit, on a book minimum, it's 
not a deal.

0:17:08 NB: So while I'm going through and scanning books with a barcode scanner, and we're 
going to have another training here as well that teaches you how to use these tools and scanners, 
and how to get the data that you need to know that you're making good buying decisions when 
you're finding good books out there. But these are very simple basic parameters or criteria of what 
we expect. If I can't make at least five bucks on a book, it's not really worth my time. Even though 
the books are already in Amazon's catalog, all you have to do is click add product, add the ISBN or 
scan the barcode on the back of the book if you have a barcode scanner hooked up to your computer
USB. The photography is already there on Amazon. It's already in the catalog, the description. You 
don't have to do any of that stuff. Put it in there, add your price, and move on. It's very easy. It's 
very quick to list books and very easy to list, pack, ship, label, and we are gonna talk a little bit 
about that too here, but we want to get into the meat of this, the really good stuff.

0:18:07 JC: Now before we move on too much, Nathan, I want to say something here. The 
numbers you've got here, I think, are fantastic. I think it's great launching point, particularly for new
sellers. The one point I want to make is you can adapt this business to your personality, to the way 
you want to run your business. And I say that because I know extremely successful booksellers who
won't touch a book over 100,000 rank. I know other extremely successful booksellers who will get 
any book under five million rank, but that's how they have adapted their business. But the numbers 
you've got here, I think, are great.

0:18:47 NB: Yeah, I think it's a good format to follow, because there are so many different types of 
books. There are so many different types of books so, you know, it's like all the different categories 
on Amazon and stuff you can sell. It has a different sales rank in that category. What's the top one 
percent of that category? Whereas books, at any given time, there's over 10 to 12 million books on 
Amazon at any given time, so the top ten percentile of books would be, you know, one million or so
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or under. Right? But I mean, I would really shoot for the top half a percent because there's just so 
many books, but each niche of books has its own kind of criteria for sales rank and what you should
make per book. Like for instance, Bibles. I looked for big huge Bibles at yard sales, estate sales, 
thrift stores, auction houses, the storage unit guys. I get in touch with all of them that are buying 
storage at auctions, and if they find books, call me, I'll buy them all. There's all kinds of different 
techniques, but you've gotta find what's right for you.

0:19:46 JC: Right, exactly. I wanted to point that out, because I don't want somebody looking at 
these numbers and thinking, "Oh, this is a hard and a fast rule. I can never, ever, ever buy a book 
over a million sales rank." No, there's no cookie cutter formula here. I mean, these numbers are 
fantastic to start out with, but you need to find what's right for you in your business. You may 
become a seller that doesn't buy anything over 100,000, or you may become a seller that buys 
everything under five million. It's just however you want to adapt your business.

0:20:17 NB: Yeah, and the real art is finding out why the sales rank is what it is.

0:20:21 JC: Yeah. There you go.

0:20:23 NB: Like right now, books on Prince, who just passed away here, anything Prince is gonna 
go crazy. I just checked. I've got Purple Rain, the vinyl record. We're gonna talk about vinyl records 
too. But I'll tell you, you know that thing has shot up like you wouldn't believe for the original vinyl
record in VGG condition. It's crazy, so you gotta watch trends. There's different reasons why these 
sales ranks are changing, and the art of this is to understand why. Why is this book up to a million, 
but it sells for $85 to $90 every time it's listed? 

0:20:56 JC: It's rare. [chuckle]

0:20:57 NB: Rare. It's very hard to find. And when it gets listed, it gets snapped up and it doesn't 
come around for another couple months, right? 

0:21:03 JC: That's right.

0:21:03 NB: So there are a lot of reasons. Finding out why is the key. Now if we go in a little bit 
deeper in books to look for, right, let's look at some of those categories that we talk about. History 
books, I love history. It's probably my favorite subject.

0:21:16 JC: Wow, me too.

0:21:16 NB: Before I dropped out of high school, history was by far my favorite subject that I aced.
It's funny, you know, when I was younger I wasn't focused on school. I wanted to be an 
entrepreneur at a very young age. I literally dropped out of high school and went to night school to 
graduate really fast, just to get out of it so I could go to work. That's what I wanted to do, I wanted 
to go to work. I knew what I wanted to do. I wanted to be a recording engineer. I was going to go 
study with Marie Osmond and all kinds of neat stuff, but I still loved, always loved history and 
collected books. Because my dad owned a pawn shop, right? And so people would bring in stuff 
and we knew what was valuable in the books in the different categories. To me, I've had great luck 
with history, historical books, books on presidents, Abraham Lincoln, books on just sociology and 
World War II biographies, biographical history, love it. What have you had the best luck with? 
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0:22:21 JC: Oh man, history is a great niche. I mean, all of these niches here are great. And the one
thing I want to say is... Again, this is not a hard and fast "Write these down, this is the only things 
that will sell." Because you will find books in any subject that will sell. I mean, the reason Nathan 
and I have put this chart together is because these are categories that have high percentage of good 
books to find, you know? If you see a table, like if you go to a book sale and you see a table full of 
history books, man, hit that table first, because you're going to find a high percentage of winners 
there. In history, I would say... You mentioned military history earlier; you were talking somebody 
had a Civil War collection. I think military history is one of the best categories ever. I hit an estate 
sale a block from my house a year ago, and walked out of there with just boxes and boxes of books 
from this guy. And you know, bought them for a dollar apiece and they're selling for 30, 40, 50, 60, 
$70 bucks, a lot of them. I mean, history is huge.

0:23:32 NB: I love it. And not only that, I've always had great luck with textbooks. And you always
want to watch for textbook season, because that's when it gets really good, but you'll find that it gets
really competitive. So each of these niches and different types of books, to everything there's an 
upside and a downside, and you really have to kind of know about it. The more you understand 
history books and that demographic and that type of audience, or the audience that's gonna buy a 
cook book, and really catering to what that audience is after, and then you develop an eye for these 
different things.

0:24:07 NB: Religious is another thing that I've done well with. I live in Utah, so there's a couple 
Mormons here, [chuckle] great people, they're awesome people and they're very well-studied. But at
yard sales and estate sales, I go into the really affluent areas here and they have no idea what their 
books are worth. And I've bought some vintage collectible Mormon books, Book of Mormons, that 
were unbelievable, that I sold to private collectors for over $500. But what's funny is I'll by these 
LDS books and I will... 'Cause Amazon is not the only place that you can sell them. You can sell 
them on eBay too, these highly collectible books. But I'd get them up, collect them all up here in 
Utah and get all these Mormon books, a lot of Mormon authors, and then end up sending those 
books to Pennsylvania or Indiana. That's where the Amazon book warehouses are, that you send in 
for the FBA, and then they would sell really quickly and come right back here to Utah.

0:25:09 JC: [chuckle] That's crazy.

0:25:10 NB: I got smart about it and started offering these books on Craigslist locally, and give 
them a couple weeks, and if they don't sell then send them in to Amazon. But your area is going to 
yield a sweet spot.

0:25:23 JC: Yes, absolutely.

0:25:23 NB: Every area is going to have a different thing.

0:25:26 JC: Right. I live about a half hour away from Notre Dame University. So when I go to yard
sales, I see a lot of Catholic books. And I can't tell you how many, just like you're talking about 
vintage Mormon books, I picked up so many 50, 60 year old Catholic books at yard sales that have 
sold for huge money.

0:25:43 NB: Yep, and Bibles. The bigger the Bible, the older the Bible, the more money it's worth. 
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I'm not kidding you people collect Bibles. It's the weirdest thing ever. And you find really cool, 
leather-bound, just works of art that you don't even want to sell. That's the hardest part about "Buy 
Local, Sell to the World" strategy is you end up...

0:26:07 JC: You find so much cool stuff. [chuckle]

0:26:10 NB: Right now, I'm just letting go of all my Super Nintendo and Sega Genesis and old 
Atari, 'cause you find this stuff all over yard sales and estates sales.

0:26:20 JC: I know it.

0:26:20 NB: But books are always there as you go along and find these other vintage, collectible, 
nichey type of things things that you can find right there in your local area. But books are by far in 
abundance, and to understand these different categories of books, like for instance we talk about 
complete sets. I bought, and I usually would never by paperback fiction books, but I bought a whole
set of Louis L'Amour country-western books, it was the complete set.

0:26:49 JC: Nice.

0:26:49 NB: And the guy was like, "I know this is valuable," but it wasn't in that great of condition.
The pages were yellowed out and the books were beat up, and the condition wasn't that great, but it 
was a complete set.

0:27:00 JC: Nice.

0:27:00 NB: I offered him $100 and he took it, so that one sold for $600.

0:27:05 JC: Nice.

0:27:06 NB: I mean it's like, and I sold it as a whole set. I sell encyclopedias on eBay as a whole 
set. Like that Louis L'Amour set, that went on eBay. That didn't go on Amazon. That went on eBay, 
because the real collectors of stuff like that are gonna be on eBay, where just your general people 
that like books, that will buy books, that wanna use their Prime account, will be on Amazon. And to 
know where the buyers are and what books to look for is really, really important. Niche interests 
too, really weird oddity type of books on like... And we're gonna be showing you some examples 
here. I bought a book on how to build a fiberglass boat from the 70s. I'm like "Oh wow, this looks 
cool." It piqued my interest, scanned it. This sells for 80 bucks every time. It's like...

0:27:50 JC: [chuckle] I know.

0:27:52 NB: A three thousand sales rate. What is going on? And it just happened to be that time of 
year that people were repairing and fixing and building fiberglass boats.

0:28:01 JC: Very cool.

0:28:02 NB: Let's move on here. When we're talking about books to look for, we've touched on 
nonfiction, but what type of fiction books are we looking for, if we are gonna buy and sell fiction? 
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0:28:18 JC: Usually when I go to... If I see a fiction section, I'll glance over it right away, and the 
main thing that I look for is a vintage dust jacket. You can kind of tell, with the style lettering and 
the style of art, the age of the book, right? So if I see a real vintage looking dust jacket on it, I'll 
check the book and see if it's a first edition, see if it's a well-known author or something, and I've 
done pretty well with some of those vintage fiction books. Other than that, I also look at... Well, we 
were just talking complete sets. Sometimes you'll find those box sets in the slip case. Just last week,
I was at a garage sale and I bought a set of five... No, I'm sorry, six books, and they were just 
published last year, it was Minecraft stories. Okay, somebody wrote a bunch of fan-fiction stories 
around Minecraft, and it was in a nice little box set and everything. And it's sitting there for five 
bucks at the garage sale, rank on Amazon was crazy low, like under 30,000, and it sells for 30 
bucks. So that's usually the kind of stuff I look for.

0:29:29 NB: And box sets, like I've mentioned with the Louis L'Amour set, that stuff, even though 
it wasn't in a box and it's fiction, it sells really well on eBay for the collectors. Lion, the Witch, and 
the Wardrobe.

0:29:44 JC: Yes.

0:29:45 NB: Tolkien, that stuff tends to be very popular. But it is very, very common, but you can 
find a first edition or a special edition set. Sometimes you get the Harry Potter books in a special 
edition set.

0:30:00 JC: One key, really, is to just to think like a collector. Another book I picked up last week 
was just a mass market paperback of Jaws, but it came out when the movie came out. And there 
were millions of those things printed. But I bought it for 25 cents and it sells for $15. Just because 
people, you know, remember the movie. Maybe they were a teenager or something when it came 
out, and they remember that little book. So even the little mass market paperbacks, most of them 
don't do well, but if you're thinking like a collector, you're gonna pass by all the... Who is it, 
Collins? I can't think of her name. Jackie Collins? 

0:30:36 NB: Yeah.

0:30:37 JC: You know, there's a zillion of those things. Walk by those, but look for the collector 
type stuff. Okay. I bought another paperback on Gilligan's Island, okay? So a lot of that old 
nostalgic stuff, that stuff can sometimes be valuable.

0:30:51 NB: Kid's, children's books fall into that category, as well as...

0:30:53 JC: Oh, dude. Children's books are awesome.

0:30:56 NB: Yeah. Children's books fall into that category, as well as your old vintage, anything 
that was off of a popular movie or inspires nostalgia. Nostalgia sells. Always remember that, when 
you're out in your area picking around and you see something. It's how you develop an eye for 
things. If it's nostalgic to you, it's probably nostalgic to somebody else. And the fact that, I mean, 
the weirdest things ever will sell online, and the weirder the better and the more profitable. Audio 
books, also great, great, great seller.

0:31:27 NB: You know, one of the companies I used to work for, they're called Nightingale Conant 
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Publishing. They publish all of the personal development stuff from like Zig Ziglar and Jim Rohn, 
Anthony Robins, and a few people that I've worked for like Stephen Covey and Dan Kennedy and 
Jay Abraham. Some of these really marketing greats. My favorite by far is like Earl Nightingale. So 
for a while there, I was so addicted to it that I would buy the stuff right directly from Nightingale 
Conant at their cost, which was like 10% of what it sells for. And then after I got done viewing it, 
I'd turn around and resell it online. And I couldn't believe how quickly and how well that stuff sells. 
So personal development, audio books, you know, and stuff that you see that... I see a lot at thrift 
stores like, you know, the real estate training program. It was a book of [0:32:16] ____ someone 
bought off an infomercial. Carleton Sheets, or sometimes stuff like that.

0:32:21 JC: Dave Ramsey? 

0:32:22 NB: Yeah. You find stuff that is maybe vintage or nostalgic or self help, that you see it, and 
it's there for $2 sitting on a thrift store shelf. But brand-new that was a $250 to $300 course that 
someone now today would pay $50 for.

0:32:39 JC: Absolutely. Absolutely. And on the subject of audio books, even audio fiction does 
really well. There's been a lot of library sales I've gone to where they have a stack of books on CD. 
You know, it's a six CD set or a four CD set or a 10 CD set or whatever. And I can't tell you how 
many times, Nathan, I've picked those up for $1 or $2 a piece, and a lot of those sell for 30, $40. 
And again, you have to scan them, because a lot of the titles are really long tail, long rank, high rank
and won't sell very well. But man, the ones that are good rank, they sell for good money.

0:33:13 NB: Yep. And that's what it comes down to. Selling for good money. If it's a penny book, 
and you see this all the time on Amazon. This is why we say, you know, "Yeah, look at fiction, but 
it's not where we're looking." We're looking for the nonfiction books that are high sales rank, good 
sales rank. Because penny books, you'll find that most fiction books are being sold for one penny. 
You look on Amazon, wow, this book is up for a penny. How do people make any money selling 
those penny books? I'm gonna let you explain that, Jeff, and then I'm gonna give my explanation of 
it.

0:33:42 JC: Right. Well, the way the penny sellers work is they charge a penny for the book and 
then they charge $3.99 for shipping. So you're paying $4 for the book, but then they send it media 
mail, which is, I don't even remember what it is. It's $2 and change. So they end up making, you 
know, $1 a book or $1.50 a book. I don't know how it works.

0:34:04 NB: Well, it's actually more than that.

0:34:06 JC: Is it, really? 

0:34:06 NB: It's more than that because they have discount rates 'cause these penny book sellers 
ship so much.

0:34:10 JC: Oh right, because of the volume thing.

0:34:10 NB: They get this great discount shipping rate. They get a great bulk discount shipping 
rate. So their cost, I've heard some penny books say as low as $1. I had one guy that I met at the 
ASD product trade show in Las Vegas, that that's what he did, he was a penny book seller. He was 
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telling me all about it. He made like $400,000 a year doing it.

0:34:29 JC: Holy cow. [laughter]

0:34:31 NB: So these are people you never want to compete with, ever.

0:34:34 JC: Absolutely. Absolutely. Yeah, especially if you're getting started, you know. These 
people have warehouses and they have teams of employees. And, you know, they sell thousands of 
books a day.

0:34:44 NB: They buy them by them buy the truck load.

0:34:46 JC: Yeah. Exactly. Exactly. And one point that I wanna make is if you're selling FBA 
versus merchant fulfilled, then the FBA version of penny book is a $4 price point. Right? Because 
with FBA, people don't pay the shipping. But it's the same thing, you know. If you're going through 
and looking at those prime prices, FBA prices and you see $4, $4, $4, those are your penny books, 
and those are the ones you can't compete against.

0:35:13 NB: And that's why I say $5 profit on a book. Anything less, really... I mean, there's some 
people I know that they only make $3 or $4 on a book as their minimum. But you gotta look at it 
this way. If I'm gonna go out and find, and my wife and I over about a year and a half's period of 
time were able to amass about 4,500 books that we sent into Amazon. We were making $80 to $90 a
day average, just residual on work we had already done. Right? And we found that... And this was 
back when the long term storage thing went a year instead of six months. Amazon's changed it. 
Anything that sits there longer than six months, Amazon is gonna charge you a long term storage 
fee or they're going to have you do a removal order and pay to have it shipped back to you. So not 
only did you pay to ship it there at about 50 cents a pound, it depends, about 35 to 50 cents a pound,
depending on how close you are to the warehouses. And it's one of those things where it can add up,
that long term storage fee and having all those books shipped back to you if you make bad buying 
decisions, which you will. You are going to make bad buying decisions on books.

0:36:21 JC: Absolutely.

0:36:21 NB: It's going to happen.

0:36:22 JC: Everybody does.

0:36:23 NB: Everybody does it, but you learn and you move on. Don't dwell on it.

0:36:27 JC: Absolutely.

0:36:27 NB: But it's one of those things where you get 4,000 books, and at the end of the year, 
whoa, we still got a thousand books there. Right? And when you look at the cost of having to ship a 
thousand books back, it actually makes more sense to have Amazon actually destroy them, recycle 
them, destroy them, get rid of them. Right? That's why we want to be very careful about what we 
send in and our criteria. We don't want to compete against other penny book sellers on stuff. We see 
other FBA sellers, well, the lowest FBA seller on it is $12 or $13 and I can still make a five dollar 
profit on that. Yeah, but it's going to take you a year and a half to sell that book, and sometimes 
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selling on the long tail can be very profitable. The most profitable margins and ROIs come from 
long tail based products, products you know that it's not a matter of if it's going to sell but when. 
But it's an art to figure that out, and books is probably the best go wide and not deep strategy that 
we can teach you.

0:37:28 JC: Wow. Man, you hit on something so important right there, and I really want to dwell 
on that for just a few minutes before we move on. Okay, so the first thing that I sold on Amazon 
was a case full of books. Okay, and I sent them in and I sat there and stared at my account waiting 
for a sale, and nothing happened. And I started sweating bullets thinking that I'd made the biggest, 
the worst decision of my life, right? When you buy things to send into Amazon, whether it's books 
or whatever, but since we're talking books, let's talk books. You send stuff in, and the sales, they 
come immediately but they also come over time. You talked about buying that big Civil War set last
year, and you said that over the course of a year we'll sell those. That's really important to keep in 
mind, when you buy something for $500 and you send it in, you can't expect to see a $500 net profit
within the next week right? 

0:38:29 JC: You're going to see continual sales coming in. So yes, when I'm looking at books, if 
I've got a five dollar profit to be made, I want that to turn over pretty quickly. I don't want it to sit in
the warehouse for a long time. But if I do see a book that has a potential of a $50 or a $100 sale, 
personally, I'm willing to go a little higher on my rank and I'm willing to wait a little longer for that 
sale. I've had some books that go two years before they sell, and a lot of people don't do that. They'll
say, "Oh my gosh, I can't wait two years for a sale." Well, but consider this. I paid a dollar for that 
book two years ago and today it sold for $75. What bank can I go to and deposit a dollar and two 
years later withdraw $75, unless I'm holding a gun in my hand? I can't do that, right? [laughter] 
Again, that's not worth it for five bucks, but for $75, sure.

0:39:31 NB: Yeah, exactly. You made a good profit because you were able to hold out. And even 
the long term storage fees that you paid on that, you still made several thousand percent.

0:39:44 JC: You know it. You know it.

0:39:46 NB: You show me a product that I could make a 1000% ROI, I am in.

[laughter]

0:39:49 NB: I am in like Flynn. Books is what it is. I just can't tell you any other niche than books 
on that right there. There's nothing else like it. So that's why it's such a good beginner basic strategy 
for someone to start, because you will not fail. It's hard to fail, and it's low risk and it's easy to learn.
Let's go in and let's start looking at some examples, Jeff. You talked about those Catholic books that
you get there because you're so close to Notre Dame. Tell us about some of these books that you've 
bought and sold.

0:40:21 JC: Oh man. These were amazing. This one on the right here, the Guide to Catholic 
Sisterhoods in the United Sates, I was really kind of scratching my head over this 'cause this was 
published in 1959. So I'm thinking, okay, this is a guidebook with listing out Catholic sisterhoods 
from 1959. This is 2014, I think, is when I bought it. And I'm thinking, there's probably not too 
many nuns that are still alive now that were in a sisterhood in 1959, or family members, right? The 
target market for this book has got to be really super small, but I put it up on eBay, cross-listed on 
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Amazon, and it sold within just a couple of months for $50. So somebody out there, I don't know if 
they were related to a nun at that time or whatever or wanted to find their aunt whoever in the book,
but for whatever reason this appealed to somebody.

0:41:16 JC: And you talk about really narrow, narrow interest, that's it. The one on the left is 
interesting, because The Works of Josephus is very common. You can go to Barnes & Noble and 
you can find two or three different editions of The Works of Josephus and it's the same stuff that's 
printed here. But this one here, this book was published in 1899, and it's got that really beautiful 
artwork on the cover and the gold-embossed title there and everything. And you see that blue mark 
on the spine there? That's the actual library mark, so this was in the library. This is a library book. 
And of course I disclosed that in the listing, but for crying out loud, it sold for $175. You just can't 
beat that.

0:42:01 NB: And it's not like a needle in a haystack either. This is not the only one that that's 
happened. I'm the same way. And you know what's funny, though, is that it's not uncommon to buy 
a book for 25 cents and sell it like that, but I'll tell you what, it feels like it is. Every time, you're 
like, "Look at this. I can't even believe it. It's awesome."

0:42:20 JC: I'm still amazed at it. It happens so often, but I still kinda slap my forehead. [laughter]

0:42:24 NB: Yep. It's just people do not know the true value of books that they own. It's really 
interesting stuff. Let's move on here. Here's another example of a scientific category book, Methods
of Theoretical Physics Part One.

0:42:39 JC: Yeah. This was crazy, man. I actually bought this from a local college that was having 
a library sale, and I got a whole bunch of books from them, a quarter apiece. And some of these 
old... You know, we were talking about textbooks, and I guess essentially this is a textbook, but it's 
not a current textbook because this was published in... I don't even remember, 1953 or something. 
But something about this, and this was pretty long tail, but something about this, either the 
information is evergreen, or maybe it's the author. I've had other books similar to this by people like
Richard Feynman or James Watson, the Watson and Crick that discovered DNA, all that kind of 
stuff. If you find an author that's recognizable, man, sometimes these prices will just be crazy. Look 
at that, $132 for this thing.

0:43:35 NB: That's crazy, yeah. And then you could see at the time where you grab the example of 
it, it was... The buy box was $97.28.

0:43:43 JC: Right.

0:43:44 NB: Right? In that really good condition. And that shows you how prices ebb and flow, 
sales ranks ebb and flow, and to look at the sales history, utilizing tools that we're gonna talk about 
in a module that talks about all of the tools you can use for free, and all of the tools that are paid 
tools to do the research, to figure out the back story on these books. Moving forward here. Well, 
looking at history. This is one right here, Lost in the Taiga.

0:44:20 JC: Lost in the Taiga. Yes. Okay, this is one of those examples of being in the right place at
the right time. I had found this book at a library sale and sent it in. And about a month later, this 
family that was in the book was actually in the news. I don't remember if... I don't remember the 
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details. Either they found the family, or one of the people died or something. But they were in the 
news, and immediately this book sold. So cool.

0:44:53 NB: Yeah, Jeff. I'll tell you, this book right here... When you find a book like this and you 
scan it, and it comes up on your app and you're like, "Ding ding ding ding ding ding ding!" Winner. 
Big money. It's hard to kind of contain yourself, and you've got other people standing around you 
there, maybe in a thrift store or at a yard sale. Especially at a yard sale, because if you get all 
excited about something and the person running that yard sale sees it, they're gonna go, "Oh, wait a 
minute. I wanna hold on to that."

0:45:21 JC: Exactly. [laughter] You gotta kinda bite your tongue and keep your head down, don't 
make eye contact.

0:45:27 NB: History, once again, though. The German Generals Talk, bought for 25 cents, sold for 
$155.

0:45:38 JC: Again, look at the date. It's a 1948 book, so it was written right after World War II, 
right? 

0:45:45 NB: Thousands in percentages of ROI there.

0:45:47 JC: Dude, the vintage copy, man. $155. Beautiful.

0:45:51 NB: Yep. And after you do this for a while, you're gonna develop an eye for it. Now here's 
one, this is an example of how-to, how-to stuff. Explain to everybody what a how-to book is.

0:46:04 JC: Okay. So, a how-to book is basically telling you how to do something. You know, you 
find woodworking books or automotive books, how to repair your own car, or knitting, crocheting. 
Sold a lot of sewing type books for big money. Gardening books. I mean, there's so many things. 
And the interesting thing is, within each category of how-to, there are celebrities, right? So you'll 
have, for instance, hunting. My son is a huge hunter, okay? So if you find any books that are written
by Fred Bear, he's like the biggest name in bow hunting, and he's got several different books. You 
can find some of those, they'll go for $100 or more. There was one book that I bought that was a 
hunter... What was his name? Elmer something. He was just talking about his hunts, right? And 
explaining how he went on safari and what weapons he used and all that kind of stuff. And that sold
for like $200.

0:47:17 JC: So this book right here, Tailoring Suits. I was at an estate sale about a half mile from 
my house. And the reason I say that, you heard me say a block from my house earlier and I'm 
saying a half mile from my house now, because I want to really emphasize that books are 
everywhere. I don't live in a book Mecca. I live in a small town of 4,500 people and we're 
surrounded by corn fields and Amish farms, and yet I find stuff like this all the time. So I'm at an 
estate sale, half mile away from my house, and there was a room that had some sewing patterns and 
some quilting kits and all kinds of different stuff, and I'm kind of looking through those, and there 
was a small box that had maybe 10 books in it.

0:48:05 JC: And this was one of them, okay? Now the person that wrote this, Clarence Poulin, he 
apparently is a celebrity in the tailoring niche. Now I did a little research because this really had me 

Page 15 of 42



BuyLocalSelltotheWorld.com

curious, how this book could be so valuable. If you look at... I actually went and found a 
professional tailoring group, like the International Tailoring Society or whatever. They've only got 
100 members in the United States, so you're talking super, super narrow niche. But this particular 
guy here, and this book was written in 1958 I think, or '55, something like that, but again the 
information in it is evergreen. This guy, Clarence Poulin, is a superstar suit tailor, and so anyone 
who has any interest in tailoring suits is going to recognize his name and they're willing to pay huge
bucks. I sold this book to somebody in Hong Kong and they paid $287 for it.

0:49:13 NB: Buy local, sell to the world, my friends.

0:49:16 JC: Sell to the world.

0:49:18 NB: Buy local, sell to the world.

0:49:18 JC: That's how it works.

0:49:20 NB: It is foundational for your business and, like I said, you may feel silly about going to 
yard sales and finding these things, or just thrift stores. When I first started on eBay in 1998, you 
know what I was thinking? I was thinking, I'm never gonna go rummage through people's junk. I'm 
never gonna go do that. Those people are crazy. Let me just tell you something. I thought, I'm gonna
get a container of digital cameras. I did that, that didn't work out so well. Half of them were dead on
arrival, and you can't just market your way out of one product, but if you've got 100 different things 
that you're selling... And books, this is the beauty of books. A book like this can sit at Amazon for 
six months and you don't get paid, or have to pay Amazon a storage fee. If you only have one of one
item there, there is no additional storage fee that you're paying Amazon's warehousing fees on one 
item. So you could have... I'd rather have 500 different books than 500 of a top sales ranked product
that I know I'd sell.

0:50:20 JC: No question. No question.

0:50:22 NB: Going wide versus deep. But then again, it's okay to go deep, right? Because if I found
20 of these, I'd buy them all, absolutely. And if it took two years to sell them, I'd just keep 
replenishing it into Amazon when it needed to, you know, as a three month supply. I'd send in a 
three month supply every three months. But we're just trying to illustrate and show you examples 
that these are not needles in haystacks. Look at this one. Biography book, Lee Harvey Oswald. 
Right? 

0:50:51 JC: This was so cool. This was so cool. This is a biography written by Lee Harvey 
Oswald's brother. And it was written in 1967, and of course I had to read this before I sold it, before 
I sent it in, because it was so fascinating to get that intimate insight into Lee Harvey Oswald's 
character. But it didn't take long to sell, and again this is one I bought at a garage sale maybe a half 
hour from my house, paid a dollar, and man, it sold. I think it took maybe two months to sell, but so 
what? 

0:51:22 NB: $199 in the buy box. And you sold it for $150.

0:51:26 JC: Yes. Yeah, look at that, the price has gone up since I sold it. So if you bought that book
today, you could sell it for $200.
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0:51:35 NB: Just nuts.

0:51:37 JC: It is nuts.

0:51:38 NB: Biographies are always ones you want to look at. Some of them aren't gonna be 
winners, but a lot of them are.

0:51:44 JC: Let me say a word about biographies here. Biographies are great as long as the person 
is really interesting. Because you can go, you can find a bunch of biographies out there right now, 
pop biographies on, you know, who? Probably Justin Bieber or Rihanna or whatever. You can find 
biographies of them, but they're still young, they're alive, and they sing. That's about it. But classic 
biographies, vintage biographies, and particularly something like this, somebody who's really close 
to the situation. Here's what I found. Even old biographies, like you can find a bunch of biographies
about John F. Kennedy, and a lot of those are penny books because they were written by 
professional writers, not by someone with a personal knowledge. A book like this is totally 
different. This was written by the dude's brother, okay? That is an intimate knowledge, if someone 
was actually there, you know. Let's say you found a history of the Hindenburg, and it was written by
someone who knows how to write, that's great. All they did was research the information and write, 
and it may be a good book. But if you had a book about the Hindenburg from someone who stood 
there and watched the thing burn, that is going to gather a lot of interest and that will sell for a lot 
more money.

0:53:07 NB: Absolutely. Like Abraham Lincoln, people love. They collect Abraham Lincoln, and 
I've seen many, many a judges and political types on the Republican side, that they have an absolute
ridiculous collection of all Abraham Lincoln books. It's nuts. And they will pay top dollar for it. So I
like biography. Biography's a good deal.

0:53:36 JC: Biographies are great.

0:53:37 NB: Art. Art is another good niche. A lot of artists out there, and a lot of these art books. 
For instance, I had a coffee table book, and that's what that looks like what you have right there, the 
Constable oil sketches. These are large size books, they're like for a coffee table, or where you'd sit 
down at maybe a doctor's office or somewhere really nice, and they would have this big, huge book 
on... I bought a book on Native American Indians and the blanket patterns that they made, and just a
history on Native. But the art of it, weaving, Native American weaving. Coffee table, really, just a 
book of all art in it, of all these really cool blankets. $300 is what that book sold for, and I bought it 
for $20. I bought it for $20 at a yard sale. The lady's like... I scanned it, and she didn't have it 
marked. I'm like, "Hey, I wanna buy this book from you." She's like, "Isn't that a great book?" We 
talked about it, and she gave me a little story and she was really nice. And I'm like, "I'll tell you 
what, I'll give you a couple bucks for it." She was like, "I need about $25 for that book." And I 
scanned it, and I went, "Would you do $20?" and just tried to hold in my excitement.

0:54:54 JC: Yeah. [laughter]

0:54:55 NB: And she was like, "Well, I don't know," and then I ended up bundling it with 
something else. I said, "Well, I'll tell you what. If I buy this other item here that I'm really actually 
more interested in, that's pretty much worthless, but I'll give you five bucks for that, how about $20 
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for the book?" And she went, "Okay." [chuckle]

0:55:10 JC: Yeah.

0:55:11 NB: You distract them with something else you make them think you want. Maybe crack a 
joke about it like, "Oh my gosh, this old Pepsi glass," that's worth nothing, "I have to have this. I'll 
give you $500 right now." And they laugh and you just say, "I'm just kidding. Throw that in for... " 
And just do something stupid like that, and then after that you break the ice, and every other book 
that you find or other item they're just gonna, "Nah, you can just have that." I've literally said, 
"Well, we're looking to just pack everything up. It's 11:00 AM and we're just done with this. You 
can just have everything." And that's the way it works.

0:55:49 JC: Absolutely.

0:55:50 NB: Now, niche interest, right? Here's another needle in the haystack.

0:55:56 JC: Niche interest can be anything, literally anything, just whatever people have a personal
passion about.

0:56:03 NB: The history of parallelograms.

[laughter]

0:56:07 JC: Yeah, exactly. Somebody out there cares about parallelograms a lot more than you do. 
[laughter] And somebody will buy that book.

0:56:19 NB: There's some expensive nichey stuff like books on yarn. There's thousands of different
variations of this stuff.

0:56:29 JC: Absolutely.

0:56:29 NB: Aviation, motorcycles, Harley-Davidson. Right? Anything, man. [chuckle] Anything.

0:56:36 JC: Look at this, Furniture of the 1950s. All it is is pictures. I mean, it's some beautiful 
furniture. But somebody's got a passion about furniture, they're willing to pay $75 for this. I had one
book, one of the first books I sold on Amazon, was a book I picked up for 25 cents, and it was one 
of those big coffee table books like you're talking about. And it was a pictorial history of New 
Orleans, and so, yeah, it's got all these beautiful photographs of New Orleans, right? And I priced it 
at... I was brand-new to Amazon, so I'm thinking, "I don't want to price this too high. Nobody will 
buy it." So I priced it at $25.

0:57:13 JC: And about a month later, I'm looking through my meager inventory and I saw that 
book sitting there for $25, and something told me that I had it priced too low. And so, just for kicks, 
I jacked the price up to $75, and it sold in two days. And the person wrote to me after they bought it
and said, "Oh my gosh, this book is so beautiful. Thank you so much." And I realized that low price 
is not what everyone is looking for. You've got to price your items to agree with the buyer. Nobody 
would buy that New Orleans book for $25, because it was not a $25 book. In their minds it was a 
$75 book, and at $25 there's gotta be something wrong with it.
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0:58:01 NB: And they were thinking there's gotta be something wrong with it. What's wrong with 
it? 

0:58:05 JC: [laughter] Exactly! 

0:58:05 NB: I can tell you, raising your price sometimes can fix that. Nothing's selling, nothing's 
moving, why is it, why don't I have anything selling? Try raising your price for a week. I bet you'll 
sell some stuff, and then drop it back down to where it needs to be. But this niche interest stuff, I'm 
telling you...

0:58:23 JC: It's so huge.

0:58:24 NB: It's so huge.

0:58:28 JC: Honestly, it can be just anything.

0:58:29 NB: Like this right here, Ride Atlas, a Harley-Davidson book.

0:58:35 JC: Yeah, this was insane. You talk about making friendships, making relationships, I have 
a great relationship with my local library because, when I first started, I went in there and started 
buying books off of their rack. And it's gotten to the point where the library calls me before they put
books out on their rack, and they say, "Hey, we pulled a bunch. You wanna come go through them 
before we set them out for the public?" So I go in the back room. I get invited into the back room, to
go through their books before they put them out for anybody else. So one of the librarians said to 
me, she said, "Hey, I've got this book that my ex left behind when he left, and I was just gonna toss 
it in Goodwill. But I thought you like books, you sell books, so maybe you can do something with 
it." So you see the buy cost there is free. This book was free to me, and I threw it up on Amazon and
sold it in about four months for $125. So I went and got a gift certificate for a local pizza parlor and 
gave it to that librarian and I said, "Thank you so much." [laughter] I bought dinner for her and her 
kids.

0:59:44 NB: You can see the ebb and flow here because look there's 34 right now at $39 on this, so 
when a book like this runs out, you can watch those those gaps when it runs out and fall right into 
the buy box. And somebody out there that's a collector, or somebody that's buying a gift for 
somebody else who doesn't know, goes "Oh, that's a nice gift. That $125 book is gonna be 
awesome." But they don't pay attention to what the sales history of it or what they could get it for. 
They go check multiple marketplaces to find a cheaper price. They're just using their prime account 
and buying a gift for somebody. And you never know when you're going to run into that scenario 
that where someone is gonna buy from you, and you'll never probably understand why, but if you 
can, that's golden. That's where the opportunity lies, is to not know how to sell a book online, but 
why it sells.

1:00:31 JC: Absolutely. Yup. People love that Prime account. This is probably the best example. 
You were talking aviation books? This thing is crazy. This is the world's fastest jet, and it's a whole 
book full of the pilots talking about flying it and photos of this thing. I could not believe it when I 
scanned this thing. The rank, I think, at this time I scanned it was around 800,000, and the prices... 
You can see even the price now. The lowest price there is $320. And I got this at an estate sale with 
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some other history books, and it took maybe six months and sold for $450.

1:01:15 NB: That's crazy. You know, we have example after example here. Cookbooks. This is the 
whole Time-Life Foods of the World set. Series of all 24 and if you have all 24, oh boy. Get ready. I 
like to put these on eBay and run a bid auction. Start them at 99 cents and let them go. And whoever
wants them the most, 'cause you know it's gonna to sell, you absolutely know it's hot, and people 
are gonna look at it. And historically, in those scenarios, you get people fighting and getting into a 
bidding war over them because it's a complete set. And I know people that will pay that price, that 
$300, just for the one they're missing.

1:01:55 JC: Sure. Right, right. Okay, now let me give you a little strategy here. Because when I 
bought this set, I got it at a garage sale and I paid $13 for the set, and it was missing a book. So 
what I did is I went on to Amazon and I found the one missing book on Amazon for $4.50. For $13 
for all but one, and then $4.50 for the other one. And then, because I now had a complete set, now 
I'm able to sell it for $275.

1:02:26 NB: That's smart book-selling right there. See, you're figuring out not how it sells but why 
it sells.

1:02:33 JC: Exactly.

1:02:34 NB: You know, there's science, there's art to this, and that's what I love about it. It's because
it's like you're a treasure hunter. You're following the signs, and you start developing an eye for 
buried treasure. And the next thing you know, pirate's booty. Now, Betty Crocker's cookbook here. I
mean, name-brand.

1:02:51 JC: Yeah, I don't wanna pass this one up. This particular book... I don't normally say this is 
a... Be on the lookout for this one book, but I'm going to say it for this one. The pie front picture on 
the Betty Crocker cookbook. There's a 1969 edition, there's a 1972 edition that had the same cover. 
And this sucker sells every single time. I think I've sold it four times already, and I always sell it for 
anywhere from 30 to 50 some bucks. This particular one went for $52.75, and it sells every time. 
And the rank is insane. The rank is always around 80-90,000. It's fantastic.

1:03:32 JC: Usually... The reason I say that is because, usually when I talk to people about 
cookbooks, I tell them to look for, again, the narrow niche stuff. Maybe a certain style of cooking or
maybe a certain ethnicity, like a Korean cookbook or Italian cookbook or Texas barbecue, or 
whatever. Those are usually the books that will sell well, okay? The really common ones like 
Rachel Ray and Martha Stewart, those are your penny books. But those narrow niche ones of this is 
how to do a good southern barbecue or jambalaya" or something, those are the ones that will bring 
15, $20 every time. But this particular book right here, the pie front? This sucker is a great seller.

1:04:17 NB: Absolutely. Cookbooks do very well in general, but some of them... I mean, you're 
gonna find some winners, you're gonna find some losers. But if you don't scan, you never know. So 
you just gotta scan, scan, scan.

1:04:27 JC: That's right. You gotta keep scanning.

1:04:29 NB: Now box-sets, going back to box-sets. We talked about this Sherlock Holmes, the 
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Heirloom Collection.

1:04:35 JC: Yeah, this was so beautiful. And you notice it's a real recent one, 2012. I was at a kind 
of artsy little bookstore, used bookstore on the coast of Lake Michigan. And prices were generally 
pretty high, so I didn't expect to find a lot. But I did find a few gems, found some vintage stuff. And 
this was sitting out on a tray and it was $60, and something told me to just check it out. And the 
rank was pretty decent and it only took like a month to sell, and you see what I turned it over for. It 
sold for $227.

1:05:15 NB: That's crazy.

1:05:17 JC: It is crazy.

1:05:18 NB: It's on and on. Now, let's talk a little bit more about first editions.

1:05:21 JC: Sure.

1:05:22 NB: This Hemingway. [laughter] I love stuff like this.

1:05:27 JC: I know. This really caught my eye. And again, this is what I'm talking about. Look at 
the dust jacket. It's got the vintage type of colors and font and everything. There's just something 
about that that says, "This is a vintage book." So I was at a library sale and I had plenty of time, so I
was looking through everything. I even took a little bit of time in the fiction section, and I actually 
saw two copies of this right here, the first edition of The Old Man and the Sea. So I bought both of 
them for 25 cents, and I sold both of them for $52 each.

1:06:03 NB: It's nuts. It's... I mean, first editions? 

1:06:04 JC: Library copies.

1:06:05 NB: Yeah, library copies. And you got to realize, too, why do you find these books? 
Because the library copies from the publishing houses get new replacement books, because after a 
book has been there for six months, it's been read, it's been banged around, and the librarian... You 
know what? I'll bet the librarian saw that there was this scratch or this crease in the dust jacket and 
they went, "Ah, we need a new one."

1:06:27 JC: [chuckle] Yeah, we need a new one.

1:06:29 NB: Right? And then they put this into the library sale right here. And I can just tell you, 
the book doesn't read any different in the condition that it's in.

1:06:37 JC: Absolutely.

1:06:38 NB: And the collector doesn't think really that much of it. They want the best quality that 
can get, but hey, they'll get what they want when they want it and we will never understand our 
buyers' minds. We'll think we know how they think, but that's the biggest mistake as an online seller
or marketer is to think you know what your audience is thinking. Now, to know your audience is a 
little bit different, but it's gold when you can discover out why that did what it did, and because it 
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was a first edition, and because... And the more you learn about books and book-selling, the more 
adept you're gonna be coming at this and the more money you'll be able to make with the strategy. 
Now, textbooks...

1:07:12 JC: Absolutely.

1:07:13 NB: When you really wanna start making bank, and you start going, "Okay, listen, all these
books that I'm getting that I'm making $5 and $10 of profit are great. I'm gonna do that all day long.
But how do I get after the books where I can make $50 every time I sell a book? Well, textbooks is 
the way to do that.

1:07:28 JC: It really is. It really is. You can find textbooks fairly often at yard sales, you know, 
because somebody goes through the school year and they just don't need the book anymore, so what
are they gonna do with it? They can turn it into their college library and get a little bit of green for 
it, but a lot of times, they just sell it at yard sales. And you can pick them up usually pretty 
inexpensively. A lot of times they're $5, $10 maybe, you know, for $100 books. But if it's a book 
that's gonna be used again the next year, somebody out there is gonna buy it. This one, I could not 
believe. The buy cost on this was 50 cents, and it did not take long to sell, you know, $150.

1:08:12 NB: Yep. College textbooks, there's a huge market for them on many marketplaces that 
we're gonna talk about here, and show you these marketplaces where you can sell books outside of 
Amazon as well. There's a whole multichannel program we'll talk about in a more advanced book 
training that we're gonna do here for young people that want to get into advanced book selling, but 
as far as textbooks, who you're competing with are those stores. There are people that start 
businesses where they buy textbooks back from colleges. In every college town, there'll be one, and 
they usually are like the pawn shop of textbooks. "Oh yeah, we'll give you 50% of what you paid 
for it."

1:08:48 NB: Last semester you paid $200 for your book for your biology class, right? Your 
astronomy class, right? Now you don't need that book and you're gonna trade your books back to us,
get half of what you paid for those books originally, and we're gonna go out and sell them to the 
new people coming in as used. Instead of them buying it for $200 new, we'll sell it to them for $175,
but we'll only buy it from you for $50 or something, or $75." You know, and that's who you're 
competing with, so if you... One of the things I do is I go into the book section on Craigslist, and I'll
run an ad, and we'll talk a little bit more about this. I run an ad that says, "Cash paid for your 
textbooks. Top dollar paid." So what I do is, I actually have the database and access to the database 
of what these book buyers, these textbook buyers will pay for the book, and I'll pay $5, $10 more if 
I have to.

1:09:39 JC: Mm-hmm.

1:09:39 NB: I'll say, "Listen, go check them out. Listen, if you want to shop between me and them, 
go find out, get a quote from them, 'cause they'll send you a quote or an email. Forward that email 
over to me, and I'll match it, maybe pay you $5 or $10 more per book."

1:09:54 JC: Wow. That's a great strategy.

1:09:56 NB: So yeah, it's highly competitive though. I mean, textbooks is. You know, and a lot of 
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younger people here that are going to college now, they know about Amazon. But you could even 
find a textbook that is still the same curriculum that's 15... You talk about these evergreen books, 
like algebra books and scientific methods and different things like that. You know, it's still the same 
book but it just gets reissued year after year after year, and so people need that book and they would
rather pay $50 instead of $150 and buy it on Amazon, used.

1:10:31 JC: Right. Exactly.

1:10:32 NB: Now, where exactly are we gonna go to find books? We talked a little bit about that, 
but let's dig down deep and get real specific. Now we talk about library book sales, right? This is a 
great place to go if you're brand-new to this business and you just got a scanner and you want to test
your scanner out. There's an organization for each library in each area called Friends of the Library, 
okay? And you can go in and talk to your local librarian and ask about, "Hey, when do you do your 
library book sales?" And they'll probably say, "Oh, we did our library book sale last week, but 
there's still a bunch more books over there that you can go through if you want." And they'll direct 
you right to it. But being part of the Friends of the Library of your area, they'll notify you when 
they're gonna have these library book sales. And you'll want to be there right when they open, when 
they're gonna do the sale. And don't be discouraged, but guess what? There's gonna be 10, 15 other 
scanners that are booksellers in your area probably there too, scanning the books up. And I've seen 
some awfully rude people. I've been at thrift stores scanning with other book scanners and literally 
had them steal books right out of my cart.

1:11:42 JC: That's crazy.

1:11:43 NB: And like, "Hey, stop. You just stole that out of my cart. Somebody stop that person." 
And they're like, "Nope, I'm not. I'm buying them. I had these. Too bad." It gets crazy. You'll see a 
little bit of that at library book sales too, but don't get discouraged, because it's okay. There's an 
abundance. If you're one of these people thinking, "Oh, there's just too much competition." That's 
good for me, because I'm gonna work that, because I am the competition. When people ask me that, 
"Don't you think there's just so much competition in books? How do you compete with all these 
other big sellers?" I look back at them and I say, "I am that competition." They should be scared of 
me, right? 

1:12:16 JC: Absolutely. There is so much abundance out there. I'm glad you used that word, 
because that is so true. And I've seen the same thing. I've been to some library sales, or I've actually 
seen sellers take a blanket and throw it over a table so that nobody else can look at the books, and 
then they go through them one by one. That is crazy. If that's your mindset, your stress level is so 
high you're gonna be dead in a couple of years from a heart attack. That's stupid. Don't do that to 
yourself. I have the attitude. When I go to a sale, whether it's a library sale or an estate sale or 
anywhere, anytime I'm out sourcing, I have the attitude that I want to be the friendliest guy in the 
room. Okay? I go to a library sale, I smile at people, chat up the librarians.

1:13:09 JC: I've actually been at library sales where I've had like a lady look at my cart and say, 
"Oh, that book is so nice. I bet my daughter would like that." I've pulled it out of my own cart and 
given it to her. Because what am I gonna make? I'm gonna make $10 on that book, or I can put a 
smile on this lady's face and make her daughter happy. Okay? And by being that person, by being 
that person, that has opened up so many doors to me. I can't tell you how many times, Nathan, 
where librarians, because I chatted them up and because I've been the nicest guy in the room, 
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they've invited me back to go through their basement where they have more books that they didn't 
put out for the sale. They invited me because I'm not the guy who's throwing a blanket over the 
table and pushing people out of my way and stealing books out of other people's carts. That guy's 
not gonna get invited anywhere except out the door, right? [chuckle]

1:14:01 NB: Love is the most powerful force in the universe.

1:14:05 JC: Dude, it's so good.

1:14:05 NB: By far. And if you love what you do and you express that in what you do, and you can 
literally, with a positive attitude and the right mindset, literally change your environment around 
you and change people.

1:14:18 JC: Absolutely.

1:14:19 NB: And it's fun if you get in that mindset. And that's the thing is, you know, I get these 
people, "I've been out looking for books and I didn't find anything." I coached thousands of people. 
Couldn't find anything. And they weren't looking with the right attitude. Or they thought, "Oh, I'm 
not gonna find anything." Your attitude will reflect your altitude, and you will find things if you 
have the attitude of gratitude and expectancy and that this is going to work and I'm going to do well 
with it and I'm gonna find books and let's go. When you walk into a thrift store, it's weird how if I 
will, I impose my will on this, I always find books. And I'll go out scanning with my wife, and my 
wife, she's like, "You're the luckiest. I've never seen anything like it. You're the luckiest." But my 
wife is pretty darned, she's just lucky as I am, but she's always envious though. But it's like we find 
stuff that you would not believe that we turn, we bought it for pennies on the dollar and sell for 
thousands of dollars and you wouldn't even realize in a million years that that sells. What? 

1:15:22 JC: That's right.

1:15:23 NB: That old GI Joe that was from the 1960s with the locker box and every single one of 
its accessories, except for the head's torn off of the GI Joe. He's broke, he's gotta broken arm, I 
literally sold every piece of that GI Joe guy pulled apart to someone else. And each individual... The
scuba gear, the lock box, all the old GI Joe accessories, the gun, the first aid kit, all the stuff that 
goes with that. Each individual item. I think I bought that and some Leica camera lenses and we 
ended up selling everything for right around $3,500.

1:16:00 JC: That's sweet.

1:16:00 NB: Turned $50 into $3,500. You can do that in a way with books, especially at like thrift 
stores. Thrift stores, they don't know. You have to watch out.

1:16:09 JC: Before you go to thrift stores, I wanna say one thing about Friends of the Library. Not 
every library has a Friends of the Library, but that is so great. I talk about developing relationship 
by getting into that group. It doesn't cost much. They usually charge $15, $20, something to become
a friend of the library. But frequently, when they do their book sales, they'll have a day before the 
book sale, or a couple of hours before, where they invite Friends of the Library in. So you can be 
there early with no other competition by being part of the Friends of the Library, and a lot of 
libraries will do that.
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1:16:47 NB: Think about how many libraries are within a one hour radius of where you live.

1:16:52 JC: Oh my gosh. A couple dozen. [chuckle]

1:16:56 NB: If you can't make money doing that, this business may not be for you. It's probably the
easiest way to make money. Look at it this way. Thrift stores. They're usually two to three bucks a 
book, where I'm at here in Utah.

1:17:08 JC: A lot of times, yeah.

1:17:09 NB: The only one that I've ever seen that scans books and sells on Amazon before you get 
a crack at scanning the books is Goodwill. So some Goodwills do, and there's way to find out. Go in
there two to three times a week for a couple of weeks. Scan books. If you're not finding very 
profitable books or very few, you're dealing with a Goodwill that's probably selling them on 
Amazon, and then maybe you wanna ask, "Hey, do you guys sell these books on Amazon because I 
don't wanna be here scanning books if it's gonna be total waste of time. Help me out here." And 
they'll go, "Yeah, we do." But like every other store, like Salvation Army, every other major thrift 
store out there does not. And they put them out there and they put them out there daily, and you can 
find out by talking to the workers, "Hey, what time do you usually bring out books?" And you can 
be there right when they're bringing out new books. Every day, they bring out new books. I know 
people that go to the thrift store every day and scan books and make $300 to $500 a week, and that's
all they do for a living, and they're there every day from Monday through Friday for two or three 
hours a day.

1:18:15 JC: Right.

1:18:16 NB: You know, and that's all they do for a living.

1:18:20 JC: Great source.

1:18:21 NB: So think about this. I bet there's someone out there that you know that would be 
willing to do this stuff for you. If it's not your cup of tea to go to thrift stores and estate sales, do this
for a little while, but teach someone else to do it for you. Always be doing the things in your 
business that only you can do. To teach someone how to go out to these thrift stores and scan books 
and say, "Listen, I am going to fund this entire business. I'm gonna show you business. Here, look at
my account. I've been selling books for two to three months." Because you wanna show them, hey, 
that you're having success. "Look, I've got results." So they come aboard, right? But having them 
hit those thrift stores like that every other day, right? And even if that one person that you showed 
how to do this is only doing 100 to 200 books a week, right? And they're working at it part-time, 
maybe, I don't know, 10, 15 hours a week at the most, right? I mean, 100 books, think about that. 
That's $500 a week if you're making $5 per book and they're meeting that criteria, so that's a couple 
thousand dollars a month. Compound that by three people out there hitting thrift stores, estate sales, 
yard sales, auction houses, used book stores, and doing advertising as well.

1:19:34 JC: Yeah. [chuckle]

1:19:35 NB: Advertising on Craigslist. Cash paid for your books. We're gonna talk a lot more about

Page 25 of 42



BuyLocalSelltotheWorld.com

that strategy, but advertising for books. Cash paid and, getting nichey, cash paid for children's 
books.

1:19:49 JC: There you go.

1:19:49 NB: Because what happens when children move out and move on? Parents usually get rid 
of that stuff, or they keep it around for grandkids. But eventually, that Dr. Seuss collection's gotta go
somewhere, and I hope it comes to me.

1:20:01 JC: Right.

1:20:03 NB: Right? So you can get real nichey with this stuff, but you're gonna find all of that at 
these places, estate sales. Think about it this way. An estate sale usually happens when someone is 
either going into a rest home. The family members are, you know, the mom or the dad dies or their 
parents pass away or whatever the case may be, they're gonna do a whole estate sale, because none 
of that stuff is needed. Along the way of books, you're gonna find things like old vintage stuff, like 
crazy.

1:20:31 JC: Oh my gosh.

1:20:31 NB: But there's always books at estate sales.

1:20:36 JC: Absolutely. And I love estate sales over yard sales because, at a yard sale, someone 
went through their attic and they found all the old books that they don't want to keep. Okay, so what
you're getting at the yard sale is the castoffs. Now, that doesn't mean there's nothing of value. 
There's a lot of value at yard sales, huge value. But at an estate sale, you're not just getting the stuff 
they don't want. You're getting everything that that person had, okay? Now, yes, if it's like a parent 
that died, then the kids might say, "Oh, you know, I want a few things that Dad had." But, man. You 
can find like, well, like I was talking about last year, that guy died a block away from me and he 
had a huge military history collection, or whatever their interest was. Again, it's that narrow niche 
interest, but you can just find goldmines at estate sales. I love going to those.

1:21:36 NB: Yeah, and you have to get there early. And we're gonna do a whole training on how we
approach yard sales and estate sales, because it's like books. It is a fine art. A book I would tell 
everybody to read, if you're interacting with other people in this business... I see a lot of online 
sellers and Amazon sellers that are lonely because they chose the path of, "I'm just gonna do a 
bunch of wholesale," and sell, and you don't get out of your house very often. You're just a one man 
show. So that's why I love going out with yard sales. I have fun with it. I mess with people. I mean, 
I'll teach you this art of walking up and making people like you, because you read the book, Dale 
Carnegie's How To Win Friends and Influence People.

1:22:17 JC: Yep, that's a great book.

1:22:19 NB: You know, I'll tell you what. If people, if you're making them laugh, if you're kind of a
funny person. You know, I was always the class clown. I'll tell you.

1:22:27 JC: Me too. [laughter]
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1:22:27 NB: If you make people laugh, if you can make people laugh, they're listening to you, and 
they wanna do business with you, because people do business with people that they like.

1:22:37 JC: Dude, that's why you and I get along so well, because we were both class clowns.

[laughter]

1:22:43 NB: Jeff, Jeff and I are kindred brothers. I'll tell you, Jeff, the first time I met you, and 
we're gonna talk... If you watched the intro, you probably heard the story about how we met Jeff, 
how Jeff came into our group and that we met him, and it's been an amazing journey getting to 
know you, and how I met you at CES in Dallas, Texas, at the CES2 event. Just mindboggling, and 
I'll tell you, we do see eye-to-eye because we actually do this stuff. This isn't canned information we
learned from somebody else. This is our experience. I mean, I would have never gone to yard sales 
when I first started this business, but now it's like my favorite thing to do. I mean, I sell a lot of 
different stuff, but I love selling vintage collectible, because it's historical stuff or nostalgic. But 
there's nothing like walking up to somebody and I'll get out of my big Denali XL, and I even take 
my kids with me. They don't think I'm a professional yard seller that makes a living at doing this 
stuff. They think I'm just a family guy. I walk up and I go, "Wow, out of all the junk I've ever seen 
in my life, your junk is by far the best junk ever."

1:23:57 JC: [laughter] I love that.

1:23:58 NB: I'll buy it all right now. And they just, it hits them in a weird place 'cause people like 
weird. They do. They like weird. Weird YouTube video scrolls over Facebook, and you're gonna 
stop and watch it every time. It's like magnets to our brains. People connect with that in a weird way
and it catches them off guard, and it makes it not feel like, "I have to do this silly yard sale." That's 
the approach with books. When you see books, don't go, "Oh, oh my gosh, you've got books," and 
go right over and do that. But when you see them, you look at them and you go, "Oh wow, these 
books. Would you be interested in selling all of them?" And ask them that and then let them stew on
it for a minute. Let them stew on it. If I were to buy all of these, think about what would you sell 
them for.

1:24:53 NB: And then the first person to throw out a number loses. Most times these books will 
already be marked, but sometimes they're not, right? And if you know what they are and you can 
see that, wow, 30% of what is on this table is something that I would buy and sell, right? Buying the
whole lot of all of it and getting it all out of their hair, they want it gone. I'll take them all. I show up
at yard sales at 7:30 in the morning and they're just setting up going, "Oh, you're 30 minutes early." 
"Oh, well I was in the area. I just saw you guys were setting up. Are those books? Oh, that's a whole
box?" And you look at the top 10 or 15 and go, "Okay, I know I can at least make 50 bucks on what 
is here." Tell you what, I'll give you 20 bucks for all the books in that big box right there.

1:25:35 JC: Exactly.

1:25:35 NB: Okay, take it and go. They're in the heat of the moment. It's like the first sale of the 
day for them and they're like, oh the day hasn't worn them down. Early bird gets the worm, and you 
don't wanna be annoying though, but at the same time, I kinda have a hard time not being. It's just 
kinda who I am. But as far as yard sales and garage sales, and like fundraiser sales and stuff like 
that...
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1:26:00 JC: Yup. Church rummage sales. Those are great.

1:26:05 NB: There's something addictive about it.

1:26:07 JC: I know. I love going to church rummage sales, because a lot of times you've got older 
people that give all this vintage stuff, not just books but vintage stuff, and you can find some great 
stuff.

1:26:21 NB: And they got 14 and 15 year olds running it going, "Okay."

1:26:25 JC: Exactly, exactly. [laughter] They have no clue.

1:26:26 NB: That's why this business is so profitable. People absolutely do not have a clue of what 
they have is worth. And books is by far the number one item when we talk about not knowing what 
things are worth or what their real values is. It's the number one thing by far.

1:26:44 JC: It sure is.

1:26:45 NB: So going to auctions, there are auctions. There are many auction houses in your area. 
And a lot of times, auctioneers and estate auctioneers, right? They're people who do estate sales for 
a family. They're a company that says, "Hey, we can either take your all your stuff and do it here at 
our auction, or we can auction it live right out of your house and we'll advertise and run the whole 
thing for you." Those are the guys to get to know. Those are the guys you wanna make a business 
card for.

1:27:10 JC: Oh, yes. That's a huge [1:27:11] ____ there, and we could talk more about that later. 
Auctions are great, and when I go to auctions, I do the same thing you were talking about. Because 
at auctions, usually, they don't auction individual books. Okay, we'd be there for four days if they 
auctioned every individual book. Almost every time at auctions, what they have are they have big 
boxes, or big bins or crates, that are full of books. Okay? And they'll auction them a box at a time or
a crate at the time. So I'll do the same thing you were talking about. I'll look over a crate or a box 
and I'll evaluate. I may scan a couple of titles, but I'll evaluate how much I can make off of that 
crate, and you'd be amazed at the paltry amounts that books sell for at auctions. It's like everybody's
there for the collectible glassware, and no one is there for the books. I can buy huge banana boxes 
full of books for a dollar apiece usually. It's insane.

1:28:12 NB: Oh, yeah. And here's the thing too. These auctioneers in the storage unit auctions, the 
people that go to the storage unit auctions, those books are heavy. Their job is to move that stuff out
of there and take it where it needs to go so they can profit on it. They hate books. They don't even 
want to deal with books. They look at books as a waste of time, because they're big, heavy, bulky, 
and they're just going to have to take them down to the thrift store.

1:28:38 JC: Or the recycler or something, yeah.

1:28:39 NB: So what I do is I say, "Listen, I'll buy your books. Just give me a buzz real quick and 
I'll come down and take a look at what you have and give you a good price on them." Right? Some 
books I'll even pay a buck a book for, so let me know what you have. Either make a list for me and 
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email it to me. Give me the ISBN, the author, and the title, and I'll shoot you back an offer. But 
these auctions, you leave your business card with them, you start compiling a list of people at these 
auctions that you learn about, right? 

1:29:17 NB: Not only that. There some places here that will be in the advanced training. We talk 
about going to school districts. Always have overages and gaylords of textbooks that they have in 
over stockage that they'll just, "Yeah, we'll sell that, okay." That's another good one to find books. 
Used bookstores. I have a couple of used bookstores that I've built consignment relationships with. 
And not only that, but when I go out and buy, like someone calls me and say, "Hey, I've got 500 
books. Come buy my mom's collection. We're moving her into a rest home. None of the kids want 
it." And I go out there and just end up buying the whole thing because, rather than going through 
and scanning everything, my time is more valuable. I can see that I'm gonna make, and I'm always 
gonna give that crazy ridiculous low ball offer. Right? And let's say, out of those 500 books, only 
150 of those books are actually sellable, that meet my criteria on Amazon, that it's under 500,000 
sales rank, I can make five dollars profit per book, makes sense to buy it for a buck a book, right? 

1:30:19 JC: Sure.

1:30:20 NB: Type of stuff. Now with used bookstores, the ones that I won't send into Amazon, a lot
of times they're fiction and stuff that sells. Your Jackie Collins, Steven King, Goosebumps, Harry 
Potter, Twilight. They'll buy those books, but what they do is they give you trade-in credit. So I'll go
and scan out... And believe it or not, used bookstore owners are absolutely clueless about selling on 
Amazon.

1:30:46 JC: Yes, they are.

1:30:47 NB: I'd say that only one out of ten bookstores out there knows how to sell books on 
Amazon and sends books in. You know what I'm saying? So you can go into these bookstores and 
find nonfiction books that are highly valuable that don't sell well at all for them, but the fiction stuff 
you can trade for it does sell. And not only that, a note about these books that we can't send into 
Amazon that we're not going to make money on, that just are penny books or just don't meet our 
criteria, you can get tax deductions because you're donating those to a Goodwill or a thrift store, a 
Salvation Army or a Savers. So the 150 books that I got out of the 500 that I just bought, I'm gonna 
sell on Amazon, I'm gonna make a profit, I'm gonna owe money in taxes, right? Oh, wait. But the 
300 books, the 350 books that I donate to the thrift store offset the taxes that I would've had to pay 
on the profit of those books.

1:31:40 JC: Absolutely. That is a great, great strategy. And you know, that is a really good example 
of just what we were talking about. I mean, the whole title of this course is "Buy Local, Sell to the 
World," right? So you go into a used bookstore, and who is their market? Their market is the 
neighborhood, okay, the city that they're in. So they may have a lot of those narrow niche nonfiction
books on, let's say, they've got something on the Pacific Railway. Well, I live in northern Indiana. 
Now it's cool to look at pictures of trains, but nobody here in northern Indiana has an emotional 
investment in the Pacific Railway, okay? Now if I was out in Idaho or Washington or Oregon or 
somewhere, then yeah, you're probably going to find a lot of people who say, "Oh, my grandfather 
worked on the Pacific Railway," or whatever.

1:32:35 NB: Utah. I'm telling you, it's crazy stuff here.
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[overlapping conversation]

1:32:40 NB: Just a calendar. I was selling Pacific Railway calendars that I was getting from my 
buddies that worked for Pacific.

1:32:45 JC: Really? 

1:32:46 NB: And they sell like you would not believe. There are train collectors, and not only that, 
the model train people go nuts for this stuff. But there you go, once again, very niche stuff where, 
that small area that you're in, people aren't looking for that stuff but someone out there is.

1:33:00 JC: Exactly, yeah. So the used bookstore can't use that book, so they're trying to move it 
for 50 cents. Well, I'm happy to take it off their hands for 50 cents because my customer is the 
whole world. So when I put it on Amazon, then people in Utah, Washington, Oregon and Idaho all 
get to see it and someone out there is gonna pay $50 for it.

1:33:20 NB: On Amazon, the fourth most visited website in the United States, the fourth most 
popular.

1:33:25 JC: Exactly. [laughter]

1:33:26 NB: That's where all they buyers are going. That's why selling on Amazon is so much 
better than trying to build a website and try to start from there and sell off a website.

1:33:33 JC: No doubt.

1:33:33 NB: Because Amazon is where the traffic's already going. So, books should be a spoke in 
your Amazon selling marketing wheel. We're gonna talk more about the marketing wheel as well. 
Now, as far as the used bookstores go, you can sell on consignment too. So go in there, if they're 
clueless, say, "I think you have a lot of books here that would sell very quickly on Amazon. And 
what I do, for 30% of that sale, is I sell it on Amazon for you so that when it sells, we sell it directly 
over your account, and when it sells, you just pay me out 30%."

1:34:06 JC: Mm-hmm, that's great.

1:34:07 NB: Commission, right? And so that's another thing is, think about this. If you are cash 
poor, but you've got energy, you've got time, and you got some elbow grease and are willing to 
work hard, you can literally start this business and make money out of literally thin air. No money 
out of pocket, and go make money on this business. Now, here's another little tip or trick that I'm 
going to add in right here when you're advertising. Let's say we go to advertise on Craigslist, cash 
paid for your books. Yeah, you can get books that way, and people are gonna wanna, yeah, maybe 
they do look up the book and they call you and see what you'd pay for them, and 85% of the people 
are gonna say, "No thanks." But the 15% that do say, "Okay," that's going to make it all worth it, 
because that Craigslist ad is free. But look at it this way. With running ads for books or running ads 
for anything, you can get real niche specific and try to advertise for very specific books so it doesn't
take up your time.
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1:35:08 NB: But I advertise on a site, and here's a really cool tip, I advertise on a site called 
Freecycle, Freecycle.org, Freecycle dot O-R-G. And what this is is a site of basically Yahoo Groups 
all over the country, all over the world really, that there's an administrator to the group and people 
are in that group. And what they believe in is, rather than throwing something away into the landfill,
if you think somebody would want it, you know, one man's junk is another man's treasure, offer it 
up here for free and if you need things for free that would be commonly put up on the site, come in 
and ask for it. So it's like a classified board, that's free, of people saying, "My kids are grown out of 
all these clothes. I've got Baby Gap, Oshkosh. If your kids need clothes, I've got 3T to 4T, and this 
stuff right here. And if you want it, just respond to this, and I'll leave it out on my front porch, and 
you can come pick it up," right? 

1:36:05 NB: Well, with books, I ask for books, but I ask for very specific nichey books, 
homeschool books. Now I'm not smart like Jim Cockrum and Jeff Clark here, who both homeschool
their children with great success. If you've met their children, they're very intelligent. Now, 
homeschooling has become a huge trend. The gal, Rae Perry, that organizes and is the event 
coordinator for our CES event that we do every year, she has a whole program that teaches you how
to do it that's just superb. And this is a very new, up-and-coming, growing, trending marketplace, 
homeschooling books. On Freecycle, I ask for homeschool books. People say, "Oh, my kids, I just 
got my kids through K-6, and I've got all the whole series and they're all in excellent shape, my K-6 
series of homeschool materials," right? Do you know how much that's worth on Amazon? And you 
know what? They're offering them to me just because I put an ad up there on Freecycle that they 
saw, and they want to give me their books for free because they don't want to throw them away into 
the landfill, because they're no good now, right? 

1:37:21 JC: Right.

1:37:21 NB: So, it's just amazing to get things for free, and ask for books for free, making money 
literally out of thin air. You've heard that it takes money to earn money. It does, but guess what? I 
can do it without it. I can do it without it.

1:37:32 JC: Absolutely. [laughter]

1:37:33 NB: When you know things, because knowledge is power. Money is great, you know. 
That's why wisdom is way more valuable than money, always.

1:37:43 JC: Absolutely. Absolutely.

1:37:44 NB: All the time. Not just some of the time, all the time.

1:37:47 JC: And your recommendation is worth so much. You know, part of it is just getting your 
name out there as the guy that buys books. Okay, I talked a little bit before about developing a 
relationship with my local librarians, but I also had... We're going to talk about business cards here 
in a little bit. I also had some business cards printed up, and so I pass those out at auctions and 
whatever. And I'm always showing up at the yard sales here in town. And again, it's a small town, 
right? 4,500 people. But I have people that call me or that see me in the grocery store and say, "Hey,
you do books, don't you?" I had somebody a just a couple of months ago, their mom went to the 
retirement home and they were cleaning out her house, and they said, "Hey, we've got several crates
of old books. Do you want them? We'll just give them to you." And so, yeah, part of it is just getting
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your name out there as, "Hey, I'm the book guy," right? "I'm the guy that takes books." And you're 
right, Nathan, you can get so much stuff for free. It's crazy.

1:38:45 NB: Here's the thing with this. Now, Jeff, you have to have a unique selling proposition. 
Being a likable person is one thing, but let's say with your business cards or your whole thing is, "I 
give 10% of the proceeds or the profit of the books that you sell me, to the American Red Cross." 
And for me, my brother just passed away from a heart attack at age 45, right? And the American 
Heart Association is what I'm going, funding research for that. It's something that I really believe in 
now.

1:39:26 JC: Fantastic.

1:39:27 NB: And that can be your unique selling proposition.

1:39:30 JC: Sure.

1:39:31 NB: Right? 

1:39:32 JC: Sure. That's good. That's really good. I don't have a thing like that where I say I give 
part of the proceeds, but what I do is... When I'm at a sale, and if somebody, they see me scanning, 
and a lot of times they'll think that I'm one of those rude scanners that's just trying to... And I've 
even had people make some rude comments. "Well, I just think it's terrible that people make money 
off of this," or whatever. So I chat them up as, "This is how I feed my family." I've got seven kids, 
right? I talk about family and I don't put it in their face, but just in the course of regular 
conversation. Make a few jokes, smile and laugh and, "Yeah, well, you know, this is what puts food 
on my table. This is what keeps the lights on." And once they see that I'm just a guy running his 
business in order to take care of his family, that warms their heart a little bit. You know? And it's 
kind of the same thing. It's that selling proposition. I'm kind of selling myself, right? I'm the book 
guy, but I'm a guy who's taking care of his family. That's all I'm doing, just trying to be a good dad.

1:40:37 NB: That's exactly... You know, getting people to know you, and who you are and what 
you're all about, is key. Find that place where you're building an actual relationship, because 
relationships are the key of business.

1:40:49 JC: Sure is.

1:40:50 NB: And building it long term. Me and Jim Cockrum, we only do long term business 
relationships.

1:40:55 JC: Yup.

1:40:57 NB: That's how we work it.

1:40:58 JC: That's the only way to do it.

1:41:00 NB: Now, where can we sell these books, right? We've talked about what books to find and
what to look for. But, Amazon obviously... You know, 99% of what we sell is sold FBA, right? It's 
basically, you know, I'm not gonna store books here. I used to. I used to have book shelves and have
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everything set up and organized. I'd try to sell a merchant-fulfilled first so I could make more profit 
on them before sending them in FBA, if there were really good sales ranked books. 'Cause, whether 
they are FBA or not, they're going to sell, but they're just going to sell better if you send them all 
FBA. And that's the reason why this business model makes so much sense on Amazon. Amazon's 
charging, what, 35% of the sale in all fees accumulated to sell on their marketplace if you're selling 
FBA? Well then, I need a niche that I can make better than 100% ROI on, you know, what I'm 
selling. So, Amazon is the best place to do it. Selling it at fulfillment by Amazon, where we pack 
these up and ship them into Amazon and you're done.

1:42:00 NB: Think about this. Get the books, find the books, scan them, research them, make sure 
they're the right ones, sort them, separate them, put them into boxes, label them, list them, ship them
into Amazon, and you're done.

1:42:13 JC: Yeah. You never have to think about them again.

1:42:15 NB: You go on a mission, and it's sold.

1:42:15 JC: Sends you the money. [laughter]

1:42:19 NB: Exactly. So let's say you go on a mission. "Hey, for the next two to three weeks, I'm 
gonna go out and find as many books as I can," or for the rest of the summer while... I knew a 
school teacher that that's what they did, was in the summer they did book selling, but during the 
school year, they made this nice residual income off of all the books that they went out and 
collected over the whole summer that they loaded up their account with. So it's a long-term residual 
income business as well. We sell books everyday, but it could be a book that we listed three, four, 
five, six months ago. Now eBay, the type of books we sell at eBay, you can actually use Joe Lister 
to list your books on Amazon and then switch everything over to eBay.

1:42:57 NB: There is still a very big book following on eBay as well, and eBay is the seventh most 
visited website on the internet in the US. So it's definitely scaled back. It isn't what it once was, but 
eBay and Half.com, which is owned by eBay, are very popular book selling places. Now AbeBooks,
they're another big player in the book selling niche, in the book selling market. You can actually, if 
you go to BookFinder.com, BookFinder.com, you can actually look up a book there and it'll show 
you, "Hey, that book's being sold on eBay, Amazon, AbeBooks, Alibris," and all of the different 
sites that you can sell books on on Amazon multichannel. There are actually multichannel software 
platforms. There's one called Monsoon that, it's very expensive. They charge you like three or four 
grand just to set it up, but you list your one book into the Monsoon system and it lists it out onto all 
the major marketplaces.

1:44:01 JC: Wow, that's pretty cool.

1:44:05 NB: So these other book selling sites are definitely worth you taking a look at.

1:44:10 JC: Sure. I'm gonna go back to eBay just for a minute, if you don't mind.

1:44:13 NB: Sure.

1:44:15 JC: Most of my sales are Amazon, certainly, but eBay is a significant part of my business. 
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It should be a significant part of anybody's business. The main difference, and you kind of touched 
on it a little bit, but the main difference between Amazon.com and eBay is, Amazon strives to be the
world's marketplace. So they wanna be the Walmart of the world, the general store where you can 
come in and find stuff you're looking for. EBay is like the world's garage sale. So you've got rare 
titles and collectible stuff. If I have a first edition, I may send it in to Amazon, but I'm betting it's 
gonna sell on eBay. And I've got a great example. I should have loaded up a picture of this, but I got
a hold of a box full, vintage pop-up books, children's pop-up books. And they were really, really, 
super intricate pop-ups, just huge things.

1:45:12 JC: They stood 12 inches off the book, and had all kinds of little detail and moving parts, 
some of them, and everything. And these are all from the early 60s. So I did a little research on the 
artist and the artist was a Hungarian who did a bunch of artistic pop-up books in the early 60s. Well,
none of those titles are on Amazon, because Amazon's trying to be the marketplace for the world. 
So these rare things, if you do find them on Amazon, they're gonna have a rank of eight or nine or 
10 million. Okay, they're gonna be things that nobody has or nobody's buying. But what I did is, I 
took these... I had seven of these super large pop-ups and I bundled them together and put them on 
eBay with a lot of photos, and really talked up the rarity and the collectible and everything. And it 
took about three weeks, and I sold those for $500. Now that's something that would never happen 
on Amazon. So there's a specific market for eBay when it comes to books and...

1:46:14 NB: Collectibles.

1:46:15 JC: Rare titles and collectible stuff is it.

1:46:17 NB: So to expand on that, here's an example. I've had sports books that were autographed. 
I've got books from when we worked with Stephen Covey, that he would autograph to the whole 
team, and I've got autographed books of his. So what is an autographed book worth versus just a 
regular copy? It's worth a lot more, actually, if it's just a generic autograph copy. And I'll tell you 
this, that you cannot sell those books on Amazon. You have to actually be approved to sell 
collectible books like that on Amazon, because they can so easily be counterfeit and fakes. Right? 

1:47:04 NB: So that's something to take into consideration too, people who pay a lot more for that 
and a book like that could only be sold on eBay. Etsy as well. Vintage, collectible, handmade, old 
books that are leather-bound. That's one of the things too, guys. We repurpose books, and this I 
think is a good time to talk about repurposing books. There's a website called This Into That. I'll put 
a link in it, but it's... But this guy makes stuff out of books. He makes bookshelves out of books. He 
makes furniture out of books. He makes funny little quirky things out of books that are very artistic 
and sells them for a lot of money. One of the things I was making with books is I was making book 
safes, where you could put... We made one for a gun where your gun would fit into it, like a Glock 
9mm gun would fit in a book where the book was hollowed out. There's a way to hollow out a book 
and make a hollow secret stash book where you can stash money.

1:48:11 JC: [1:48:11] ____ together? 

1:48:14 NB: Yeah. I made one that was basically for an iPad. It was really big, so you could put 
your iPad inside of the book and hide the iPad inside of it. We've made them for just regular 
keepsake boxes and different things like that. So these books that you find that are penny books, 
that are big thick books, and I'll have some links below this training and a YouTube video on how to
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create your own book safe. If you look on eBay and you look at the completed listings, and you 
look up the key words book safe, or why don't we even take a look at that and do it here? Let's do 
this. Let's go to eBay.

1:49:01 JC: Real time research. This is exciting.

1:49:04 NB: And I'm gonna go secret book safe. Oh, look. Look at the secret book hidden safe. 
Always look at this right here, the suggested search. It'll tell you the rest of the story. But we're 
looking at it here. Here's the niche and there are custom books made for it that do that, and then 
you'll see that there are some homemade ones as well, these ones right here. And you know, what's 
funny is the homemade ones sell every bit as good. Let's go to sold listings and take a look at what's
going on here. So here's one right here, "Real paper book, locking book safe with key lock 
dictionary, secret hidden safe. $224.99." Wow, this niche, there's a lot of green. If the number's 
green here on eBay, when I do a sold listing or a completed listing search down here, it means the 
item ended in the result of a sale. This was today. This is what sold today.

1:50:02 JC: And look at the dates there too. You've got several for every single day, so they're 
selling constantly.

1:50:06 NB: There's one that's $50 right there that somebody built. Look, here's one for a gun. We 
found the gun safes were one of the more lucrative.

1:50:19 JC: Popular. Yeah.

1:50:21 NB: You look at this book and it's just an old book that's probably worthless, but look what 
they've done. They've hollowed it out, and this is really, really easy to do. You build a jig, you just 
glue the pages shut, and then you draw out your pattern, and you get an X-ACTO knife and just cut 
piece by piece by piece. I'm gonna give you a YouTube video below this to show you how to do it. 
But not everybody go run out there and start doing this all at once. Leave some money for us.

1:50:47 JC: [chuckle] Yeah, it's just one idea. It's just one idea.

1:50:49 NB: Leave money for us. And you know, just to show you and illustrate, look, it's all green.
It's all 100% sells ratio. Now these are not real high prices, but you can see the homemade ones are 
usually the ones selling for 20 some odd dollars. Look, there's another one. Hollow book safe. Look
at the way they've built this listing, and it's great what they're doing here. It really is great work. 
And think about this, it takes about 20 minutes to build one of these for $20. And then not only that 
but repurposing books. You're gonna find a lot of books that you're gonna take either down to a 
Goodwill, Savers, Salvation Army, and you're going to get a tax deduction on, or that you can be 
like this guy who's an incredible artist and [chuckle] he makes stuff. Stuff that's really funny 
actually, like this one right here, Ideal Husband, if we look at the image on it and we get a close up 
of it. This book here, he's made it into a clock. So he's drilled a hole through the book and he's put a 
clock in it and the the book here is called "An Ideal Husband," and then the next book is "That Man 
is You."

1:52:20 JC: "That Man is You." [chuckle]

1:52:22 NB: "How To Be Happy Though Human." And then "I See It Never."
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1:52:27 JC: Never. [chuckle] He's telling the whole story right there. [chuckle] That's cool.

1:52:31 NB: Okay. What does he sell it for? Oh, this one's only $240.

1:52:34 JC: Holy cow. For four books and a clock? That's amazing. [chuckle]

1:52:40 NB: You look at more of these and you look at... Here's a good one, "For Keys, Coats, and 
Whatnot." So you know, he makes all kinds of stuff, and these are out of the books' spines.

1:52:56 JC: Sure.

1:52:58 NB: Right? And not only that but look at the tables and the chairs that he builds. It's 
absolutely just off the charts cool, as cool as it gets. How would you like to have that in your library
room in your house? 

1:53:08 JC: Wow.

1:53:15 NB: It's just cool.

1:53:17 JC: That's really cool. I've seen other people make whole art pieces just by tearing out the 
pages of the books and then gluing them together in different ways. There's so many different ways 
to repurpose books.

1:53:29 NB: Yep, and it's cool. I mean, if you're an artistic person selling this stuff on Etsy, and not 
only that but books on craft, hobby, anything that's vintage, vintage collectible books on antiques 
and stuff. That stuff sells well on Etsy, and Etsy, that's what that site's for, is crafting, vintage, 
collectible type of products. Not really new and not really a book site per se, but if it's for that type 
of niche, that type of audience, Etsy's another great marketplace. So here, let's get back to this, and 
we'll go back into our full screen here and get back to the slide that we were in here. We'll probably 
have to edit this one too.

[chuckle]

1:54:16 NB: It's nice to have a guy that does all your editing work. All right. So, getting back to our
PowerPoint here. Etsy's good. Donating and/or selling the bulk castoffs. What I use is Craigslist. If I
buy a book lot that has 500 books and only a couple hundred of them are worth selling on Amazon, 
those other 300 books, oh yeah, I'll sell those. You bet. I'll start out and they ask, "Well, how much 
do you usually sell all your books for?" "Usually around a dollar, but gosh, I really wanna get rid of 
these. If you come and get them for 50 cents, I'll take it."

1:54:52 JC: Yup, yup.

1:54:53 NB: Come get them for 50 cents a book and they're yours.

1:54:56 JC: Very good.

1:54:58 NB: You know, and then other people come and do that heavy lifting for you. But donating 
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those books to Goodwill, Savers, get yourself a nice tax deduction. You're gonna need it if you take 
this business model seriously. I sell a lot local, too. I'm one of these people that I've taught my team 
that, when we get something, can we make more money selling it without having to pay fees to 
Amazon and eBay? Will it just sell? Is it a popular enough of a product that it will just sell local? 
Will it sell on Craigslist? I have another site called KSL.com, which is the news channel. It has a 
free classified site there. Selling books locally.

1:55:40 JC: Facebook groups, too.

1:55:41 NB: Facebook yard sale groups.

1:55:42 JC: Everyone's mom has a Facebook yard sale group, yep. It's a great place.

1:55:46 NB: So, selling them local as well. Sometimes I get really weird and those, like the coffee 
table books that are really weird, oblong, huge, big, or highly valuable. When something's really 
extremely valuable like that, you might be able to, if you're frugal like me, you could sell it locally. 
You know, you don't have to always sell to the world. You could just sell right to your little area 
there as well. You never know. And if you think about it, that extra 15% or 35% of the sale that 
you're making on those items, it adds up. It definitely adds up. So something to consider. If it's not 
your marketing style, if it's not your cup of tea, yeah. But try thinking in terms of being a big shot 
entrepreneur that only does the things in their business that they can do. So if you start out scanning 
stuff, it can get real tiring to scan everything, haul everything out of the vehicle, take it home, pack 
it, list it, ship it. If you're bringing those things home, hire your neighbor or something. You say, 
"Listen, you wanna make $8 or $9 bucks an hour? Come and list, label, package, and ship these 
books for me." Save yourself some time and focus your energies on what you're good at in your 
business.

1:57:00 JC: Exactly. That's working on your business instead of in your business.

1:57:04 NB: Yup. So now, we are going to do some advanced training, and we're gonna give you a 
little taste of what will be in that advanced training. We talk about running ads in Craigslist. We'll 
narrow down to the specifics of, what's your ad that you run? There are some specific different ads 
you can run for niche stuff, but also just running an ad everyday in Craigslist. You can't really run 
the same ad every day. They only allow you to do one ad every 48 hours. But you wanna keep your 
listing to the top, fresh, so you have to keep running those listings. So you have to hire a VA to do 
all that for you. So you have a VA that has a couple of different accounts, so that they can list your 
ad every 24 hours on Craigslist. We are going to talk about this more as a "Buy Local, Sell to the 
World" strategy, but for booksellers, I think if you really wanna take your business to a level where 
you can make $5000 to $10000 a month, seriously make some serious hundred six figures on this 
business model in and of it on itself, I definitely believe it can be done. I know people that are doing
it, but these are things that you're gonna have to do on an advanced level.

1:58:05 NB: You're gonna have to run ads on Craigslist. You're gonna have to run ads in the paper, 
"Cash paid for your books" in the Penny Savers. Put out bandit signs that say "Cash paid for your 
books." Those bandit sign, those are like the same signs you see staked in the ground that say "We 
buy houses" or "Invest my money" or whatever, these little bandit sign advertisements. Then you 
start also targeting and honing in on textbooks, and this is a little bit more advanced because we're 
talking about more money. Someone can call you up and have $500 worth of books that you're 
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gonna look to buy at $250 and turn around and resell and make $100 or $150 profit on it, at least, 
and you wanna make the right decisions on that. So the research is key on this. You always have to 
look at historical data, because right now, it might be before that semester and it's going into the fall
school session when all the kids go back to school, and during that time, it's textbook season and 
those books are going to sell for top dollar. Two months later, not so much.

1:59:18 JC: That's right.

1:59:19 NB: So there is a seasonal cycle to textbooks that you have to learn. In what seasonal cycle 
do those textbooks sell better? And you can use the tools that we're gonna lay out in this course here
to help you understand how to get the right data to know, and know what that textbook is for and 
what it pays for and who buys it and what does it sell for new in the college bookstore, where most 
of these book are purchased anyway, right? 

1:59:45 JC: Right.

1:59:46 NB: Not only that, but how can you hone in on book collections? How can we hone in 
more by the estate sales? Right, by the used bookstore people, right? 'Cause you can start finding 
out where they get their books. And a lot of times, it comes down to buying book collections. You 
have to realize that our baby boomers are starting to get old, and they're passing away slowly but 
surely, but this baby boomer generation way outnumbers generation X or my favorite millennial 
generation. The millennials are the ones that could benefit the most from this course and this 
strategy, 'cause we can all agree that those millennials need to buy some and read some books.

2:00:41 JC: [chuckle] Absolutely, yeah. Book collections can be great, not just people who are like 
estate sales or whatever, people that die, go to a retirement home or whatever. But even you can 
watch for things like lawyers or doctors that are retiring. A lot times, they will have a huge book 
collection, a medical library or a law library or something. And a lot of times, they don't wanna take
that stuff home with them out of the office. And the new lawyer or doctor coming in is going to 
have their own collection, their own stuff of newer books that's usually a younger person, and that's 
where you can find some of that vintage gold.

2:01:23 NB: Oh, yeah. I mean, not only that, but I know people that collect, get this, encyclopedias.
Encyclopedia sets, world books, old ones, new ones, religious collections, like I said, historical 
collections. People collect books. They build their own library, and there is just huge opportunity in 
identifying those opportunities, 'cause like, "Oh, I've gotta move, and I've gotta move into a smaller 
place now." I'm moving to Florida to retire [chuckle] and what do they do? They just start selling 
those things, like their book collections.

2:02:05 JC: Yeah. I wanna take 500 pounds of books with me to Florida, to my vacation home? 
No. [chuckle]

2:02:11 NB: And you have to be at the right time to get them.

2:02:14 JC: Absolutely.

2:02:15 NB: It requires that you do some of the more advanced stuff. If you wanna make six 
figures with this. You can make six figures with this one technique, although it should really be a 
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supplemental income technique. It's just one of the streams of income that you do, and as you grow 
this business, building a team around it is really crucial. I think building a team, my team of people, 
it kind of ebbs and flows. Sometimes they're on it, sometimes they're not on it, but it's not 
something that's like where, "Oh, it's mission critical that you have to show up to work today and be
totally reliable."

2:02:48 JC: Right.

2:02:48 NB: You don't have to have an employee. They don't have to be employees. They can be 
independent contractors that you have a business with them, and what you wanna do is make them 
sign a confidentiality agreement and a non-compete agreement, that they cannot compete with you 
for five years in this business. That they can't tell anybody about it or they're liable for $10,000 
damages. Even if it's your family member, to have a non-compete non-disclosure contract that kinda
of includes that kind of stuff. We can also provide a template, although we aren't qualified to give 
legal or tax advice or accounting advice, we'll give you kind of a non-compete non-disclosure 
agreement under this training.

2:03:34 JC: That's good.

2:03:35 NB: But when you bring people into this strategy, they have to see that the boat's afloat 
before they jump both feet in. So you can't just go, "Hey, I took this course on how to sell books. 
Tell you what, I'll have you learn it and you can just go out and do it and figure it out." No, because 
then you'll get held hostage. Then they don't have any belief that it really works. But if you've been 
doing it for two, three months, then you'll be able to by then show them real results that will make 
them go, "Wow. Yeah, I'd love to do this with you. I could definitely use an extra $500 a month." 
You say, what, maybe five hours a week to make an extra $500 a month? Yep.

2:04:12 JC: Yeah. They need to know they're joining a winning team.

2:04:15 NB: Yes. And so here's the cool thing about that is, if you find somebody that's loyal, that's 
good, that you trust, that's really bought into this business, they will train somebody else to do the 
dirty work. And then what you do is you make an agreement that I will fund everything, I will run 
the ads, I will pay for the books, you will have access to a petty cash account, that any time you go 
to a library book sale when you're about to walk to the cashier and you say, "Hey, I need about this 
much," I'll transfer that money into your PayPal account and you can use your PayPal Visa card to 
pay for it. You're not having to come... I just need someone to help me to do the work. I'll cover the 
cost of everything, but we split the profit of the business 50-50.

2:04:57 JC: Yep, that's good.

2:04:58 NB: So that's the model that I use, 'cause that way they're bought in, they're making 50%.

2:05:04 JC: Sure. Sure. That's a great thing. And there's one thing I wanna address about building a
team. I hear a lot of people talk about, when I say, "You really need to get somebody do this part for
you, do that for you, whatever," there's usually hesitation from people that say, "Oh, I don't want 
them to know what I'm doing." And yes, of course, you'd sign the non-compete agreement, but even
so people are still kind of reluctant to give away their secrets or whatever. But honestly, here's a 
secret. You talked about finding people that are loyal. This business model, as lucrative as it is, you 
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would be surprised at how few people actually want to do this, how few people actually want to put 
the work that's required into making this business work. I mean, there are so many people that I talk
to, even at a yard sale. People see me scanning, they're like, "Oh, you're one of those online sellers."

2:06:08 JC: Well yes, I am. "Well, you know, I tried selling a few things online and I just hated it. I 
sold on eBay for a while a couple of years ago and I just gave it up." And there's so many people 
that it doesn't fit their personality style or it doesn't fit their mindset of business. This requires a 
certain type of mindset. If you're the type of mindset that has to punch a clock every morning at 
eight and punch out again every night at five, maybe this isn't for you unless you want to hang a 
time clock next your computer while you're working on books, right? [chuckle]

2:06:48 NB: Yep. Nobody wants to punch a time clock, man. And I'll tell you this too. One of the 
reasons why people will say, "Well, you know, I'm gonna go out and just do this by myself and keep
doing it by myself and keep doing it myself." Then you get trapped in it and stuck in it, and you're 
doing everything by yourself, and it's a lonely place. Business is a team sport, and think about this. 
Anything you could pay someone eight or nine bucks an hour to do, packing, shipping you should 
be doing. Your time's worth it. If you're listening to this course, you're the caliber of person that 
your time's worth more than eight or nine bucks an hour, I promise you.

2:07:18 NB: And so, even if you're giving up that extra cash flow to them to help you build the 
business, the business will grow faster, it'll be more significant. And think about this. I have a 
stream of income sitting over here right now that we still make about $100 to $200 a day average on
our book business. I am 100% percent hands off, I've trained someone to do it that is training other 
people to do it the same way I showed them under the same thing. I don't have to manage those 
people. He takes all the phone calls coming in from the ads. He does everything to run the business 
for me. I don't touch anything, I'm completely hands off, and I make 50% of the business. And all I 
have to do is say, "Oh, you need money for that ad? Oh, you need money for those those books? 
Okay, no problem."

2:08:02 JC: [chuckle] Yeah, that's cool.

2:08:03 NB: It's putting yourself in first count. This is what I call this. Remember that. If you're 
taking notes, write that down. Keep yourself in first count. Like one of the ways you can do that, for
the first little while, is when you're running the ads, the ads come to you. So you know that that 
person you've got working for you isn't having people calling off of your ads that you're paying for 
and saying, "Oh yeah, I'll come and pick up those books," and then on the sly setting up a second 
account. And you know what I'm saying, and then siphoning some books off to the side or whatever.
You know what I'm saying? That way you can grow that, you can keep yourself in first count, and 
not give someone enough rope to hang them with. But I mean, you're gonna find that, when it 
comes down to it, when they see they can make money, they'll find that, wow, going out on my own
schedule around my own time frame just to find books is way better answering to this guy that I 
don't like, that I call him my boss and he calls me his employee, and he doesn't like me very well, 
and we're just not happy in that environment.

2:09:02 NB: You're gonna take someone that you find like that they're just gonna be like, "This is 
awesome. I hope I can quit my job in two weeks to do this. All I need to do... " You know, they're in 
a position where maybe it's a stay-at-home mom and she only needs to make $1,500 bucks a month 
on her end to supplement the income, and this is perfect for her because she could take the kids to 
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where she's gonna scan books, and they can run around do stuff or keep them in a stroller or 
whatever. This is a business that anybody can really go out there and do, anybody.

2:09:32 NB: Absolutely. Absolutely. And one of the best places, you know, if you're just getting 
started and you're a little nervous about hiring people, if you're lucky enough as I am to have a 
bunch of kids in your house, start with your kids, man. I pay my kids $10 an hour to label stuff and 
box stuff and ship stuff out for me. You know, that's the best place to start.

2:09:54 NB: Oh, yeah. And you don't have to be, like I said, I'm not the sharpest knife in the shelf, 
you know. I'm not the sharpest tool, man. But I can tell you this, this is the biggest secret on selling 
online that nobody knows. And the secret is that a 12-year-old could do it.

2:10:17 JC: That's right. [laughter]

2:10:19 NB: A 12-year-old could do this, and literally make as much as your single family making 
$50,000 income a year.

2:10:28 JC: Exactly.

2:10:29 NB: It doesn't... Give a monkey a brain, and not only can he sell books but he can probably
do many of these other techniques that we're gonna teach you. And that's what we want to touch on, 
is the content and training that is all doable today with very little to no cash, at no risk, low budget. I
mean even still, we're talking advanced, we're going to get a little into a little bit more advanced 
book sourcing techniques and get right down to specifics. But I think that books is... We've spent a 
lot of time on this training, and I think for good reason. Because this business could very well be the
cornerstone of your business, the foundation that you laid your business on. You don't want a 
foundation of sand. We want a nice rock solid foundation that we can grow and pillar and prop our 
business up on and that's not gonna sink; it's just gonna continue to grow. And I'm still doing book 
selling. I teach people in the very beginning when they're brand new to coaching how to do book 
selling. They go out and start generating cash flow and start going into more things that interest 
them, you know what I'm saying? And they always keep coming back to it. Wow, I quit doing 
books. Why did I do that? 

2:11:38 JC: Exactly.

2:11:40 NB: Selling books is a great niche. So if you've sold books before and you wanna to get 
back to it, I think there's a lot of good information here, but you know what? If you have questions 
about book selling or anything in this course, you can go to the Sorcerer's Apprentice Facebook 
group. This is Jeff's Facebook group, and we'll have a link to that below. And add yourself as a 
courtesy of purchasing this course. And then also, there is a Facebook group that is the "Buy Local, 
Sell to the World" Group. You've got people like Jim Cockrum hanging out there, Skip McGrath 
hanging out there, Jeff Clark, a lot of top pickers out there that can tell you, "Hey, what is this item, 
and what is it worth?" And they'll say, "Oh, that's what this item is and that's what it's worth." So we
encourage you to go in and ask lots of questions there in those Facebook groups, and that's a great 
way to interact and get questions to any of the things that we discuss in these trainings.

2:12:40 JC: Oh, yeah. There's a lot of smart people in those groups. Smarter than Nathan and I put 
together.
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2:12:44 NB: Oh, yeah. And I learn from them. I learn every day. Be a constant learner.

2:12:47 JC: I do too, man. [chuckle] I am learning all the time.

2:12:50 NB: That's the one good thing about this business that never gets old, is there's always 
something to learn. You can never completely and thoroughly master it.

2:12:57 JC: That's right.

2:12:57 NB: It's always changing, its always evolving. But one thing's for sure. Book selling will 
always be an opportunity. They will always be. This is a long term business.

2:13:04 JC: Huge, huge opportunity.

2:13:06 NB: So, Jeff, thank you for your time and your patience with me, and your insight. It's just 
so awesome to be a part of this with you. I'm absolutely honored.

2:13:17 JC: Me too, man. Thanks for doing this, Nathan. This has been a lot of fun, and I love 
working with you.

2:13:22 NB: All right, my friend, listen. Until next time. We'll see you guys soon.
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