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www.sheilayaccino.com203 - 555 - 8987

house for sale

ARE YOU SELLING YOUR HOME?
GET MY FREE GUIDE

First impressions count. So if your home isn’t look-
ing its best, you could fail to get the best price for it. 

Request the free report “Great Ideas for Quick, Easy 
Fixes That Will Help Your Home Sell.”

Just call me at 203-555-8987 and I’ll send it right 
out to you.

The Yaccino Report
April 2018
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12 Mcnabb Avenue  Perfect home 
for fi rst-time buyers. 2 beds, 1.5 
baths. Newly renovated kitch-
en. Large, level yard. Garage. 
Well-landscaped. Location close to 
highway and local stores. This one 
will go quickly. Contact me today. 
$249,950

GREAT STARTER HOME

HOME FOR SALE

1250 Pine Court  This two-year 
old home is presented beautiful-
ly throughout. High-end kitchen 
appliances, quartz countertops, 5 
beds, 4 baths. Large, landscaped 
gardens. 3-car garage. Situated in 
popular Highview neighborhood, 
close to schools and hospital. Con-
tact me today for a viewing of this 
ideal family home. $649,000

IDEAL FOR A FAMILY

HOME FOR SALE

Real Estate Market April 2018

Elliottville

Homes Sold

Median Price

Days
on Market

Price Trend

30

$389k

20

Up 2%

Based on Elliotville Real Estate Board statistics

ELLIOTTVILLE REAL MARKET WATCH

Detached
2 bedroom
3 bedroom
4 bedroom

Townhome
2 bedroom
3 bedroom

Appartment
2 bedroom
3 bedroom

Total

4
18
6

18
6

18
6

30

Sold

449,000
599,000
624,900

123,456
123,456

160,550
220,225

389,000

Avg Price

499,950
624,950
949,900

324,450
419,000

190,499
298,000

458,000

High Price

4
18
6

22
12

38
42

20

Days on
market

For detailed information please visit www.sheilayaccino.com



Is Remodeling Worth the 
Eff ort for Resale?
At some point during the chaos of every remodel, one question 
is asked. “Is it worth it?” Is it worth the upheaval? Is it worth the 
cost? Most important, is it worth the eff ort when it comes time to 
sell?

The answer: it depends. It depends on where you live and 
what you choose to remodel. For example, the West Coast 
sees a higher return than does the Mid-Atlantic, according 
to CNBC.

With regard to specifi c projects, the 2018 cost-vs.-value report from 
Remodeling Magazine shows that smaller upgrades vs. larger remodels 
get you the most bang for your buck.

According to the report, those who remodel on a massive scale should 
expect a return of 56%. This is less than the steady return of 64% over 
the past two years.

Why the drop? Craig Webb, editor of Remodeling Magazine, believes 
it is because some real estate professionals suspect their local market 
may be reaching its peak. He explains, “Consequently, spending a lot of 
money does not automatically mean your house will just ride the esca-
lator up and be worth a lot more.”

So, if you are planning a remodel in 2018, the rule of thumb is to keep it 
simple. Forgo a major kitchen overhaul for a simple upgrade that could 
recoup you 81.10% vs. 53.50%. Instead of building that addition to the 
master suite (ROI 48.3%), consider something with more curb appeal, 
such as a new garage door (ROI 98.3%), manufactured stone veneer 
(ROI 97.10%), or a wood deck (ROI 83%). 

When asking yourself if all the eff ort is worth it, keep your real estate 
agent in mind. This professional knows your market inside and out and 
can best advise you about whether your potential remodel will achieve 
the return you desire. Seek his or her input before starting your next 
project.

PLACE FOR AD
OR PUZZLE

TO FIND OUT HOW MUCH YOUR HOME IS WORTH

Sheila Yaccino
Sales representative
D: 203-555-8987
O: 203-555-7900
sheila@sheilayaccino.com
www.sheilayaccino.com

Contact

Should I be present when 
buyers view my home?

Choosing a new home is an 
emotional process. You want 
buyers to feel as comfortable 
as possible when they view 
your home. This is why you 
should not be present when 
the realtor shows them your 
property. 

When the owner is present, 
buyers often feel like intruders 
and feel rushed to leave. 

They also don’t feel free to ask 
questions or express concerns. 
You may be tempted to remain 
home in an eff ort to answer 
questions or provide informa-
tion, but buyers are typically 
more comfortable obtain-
ing information indirectly 
through their realtor. 

Your presence also inhibits 
honest feedback, which can be 
crucial for future showings. If 
something specifi c is turning 
buyers off , you want to know 
about it.

For best results, vacate the 
premises during all showings 
of your house. This gives buy-
ers the freedom to explore and 
enjoy, so they are more likely 
to fall in love with your home.

Ask the Agent: 

This Month’s Question
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