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I call it The Gift of Clarity Exercise - because this script allows you to give them 
something incredibly valuable: the CLARITY about the hidden roots of their 
biggest, most painful problems. In just a few minutes, you’ll be able to shine a 
light on something powerful that’s been hidden from them until now...and the 
AHA! moment you’ll give them will be something they’ll never forget. 

In those few minutes, you’ll open their eyes to something they’d been blind to 
before: one of the root causes behind why they’ve been stuck and unable to fully 
live their best life. For this example, we’ll use a process that addresses one of the 
most universal issues out there - something that nearly everyonestruggles with at 
some level: MONEY - and all the deeper issues that go with it. 

Using this script, you’ll be able to bring their awareness to how much their 
money-related blocks have been costing them... the thousands of dollars they’ve 
likely lost over the course of their career, the freedom they’ve longed for that 
continues to elude them, the time they’ve spent doing what they have to do vs. 
doing what really matters - 
like spending time with loved ones or using their gifts to make a difference in 
the world. And even more compelling, you’ll shed light on what it’s going to 
CONTINUE to cost them if they don’t find a way to clear those blocks.

Most people go their entire lives without this kind of clarity! And over the years I’ve 
discovered that most people are STARVING for clarity - and that when you give 
it to them - even though you haven’t helped them solve the problem yet - they 
immediately value its importance and begin to see its potential to change their life 
dramatically. 

INSTRUCTIONS FOR COACHES:
How to do the Gift of Clarity Exercise with a Client
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This is why CLARITY is the FIRST result we must deliver. 

This is so important!  Even if you haven’t solved the problem yet, they will FEEL 
like you’ve given them an amazing result... a powerful result - in advance - that 
they will immediately be captivated by, grateful for and that will get them feeling 
excited and confident in your ability to help them reach the next level. 

And because you’re already a natural helper, you’ll find this process to be 
surprisingly easy - once you know the right steps. 

The great thing about this process is that it leverages your natural desire to help 
without getting you stuck in the Help and Hope model... because rather than 
demonstrating your modality or giving it away for free, it allows you to expose the 
bigger picture - and to START the relationship with the END RESULT in mind.

This is the game changing piece that most people are missing - and it can be 
used to accelerate the results of any modality or healing or mindset approach 
that you may have already learned. It gives both you and your client a sense 
of confidence and mastery at what you do - and sets a clear path to the goal - 
including the results they’ll achieve along the way. 

And one last hint that will help make this successful for you: This process is 
just ONE example of over a dozen that I teach - and is designed specifically for 
people who struggle with earning enough income, marketing themselves, and 
feeling fully confident.

So, it’s best to practice on someone who resonates with those things - 
because they’ll be much more likely be curious about - and moved by the 
process.

Remember, part of earning a consistent income - and always feeling confident 
about what you do - is focusing on helping people who have the problems that 
you’re great at solving... Those are the people you will never need to sell to! They 
already want what you have they’re eagerly waiting - and willing to pay for - a 
solution. 
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So here is the set up to practice this with someone.  Ask a client or a colleague 
if they have trouble earning well, charging their worth and maybe even doubt 
themselves or their value when it comes to charging more.  If so, ask them if they 
would be interested in finding out exactly what keeps them stuck, the true roots 
of the problem.

Set up a time to do this over the phone so that you can be prepared with this 
script in front of you,  any notes you make for yourself and so that you can take 
copious notes on what they say during the process.   

Next before the appointment, email them a copy of the Handout 3 – The Gift of 
Clarity Exercise and tell them you will use this during the conversation.

So here’s how I would begin:
So you’re not earning as much as you want, and you struggle with marketing 
yourself and sometimes self-doubt about your value and whether or not you can 
charge more. Let’s do a quick little process and see what’s at the root of that!  
Because this will give you clarity about exactly what is stopping you from earning 
more and really standing more fully in your confidence and marketing yourself 
from that place. “
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So just for a minute I want you to close your eyes because and ask you to 
visualize or imagine something in it just works better if your eyes are closed. So 
want you to imagine that you are can see in your mind’s eye a movie screen that 
is playing a movie of you.  So just imagine what it would be like if your imagination 
could just ...paint the picture of you appearing on that movie screen.   

So just see yourself, or imagine you can... see yourself there.   

Just see that image of you, and now notices that you are standing on a stage in 
front of an audience are 100 people.  Most of the audience are people who are all 
perfect potential customers or clients for you and also mixed in the audience are 
your colleagues, your parents even if they passed on the comeback for this, and 
there’s also some friends from high school and teachers and maybe people used 
to work with in past jobs and old bosses!   

And you’re standing on that stage and you are suddenly holding up a sign with 
your prices on it, but since you haven’t been earning enough you’ve raised your 
prices by 50%.  

So you’re holding up the sign and you’re declaring loudly, this is how much I 
charge and I totally deserve it!  I’m totally worth it! I am really awesome at what I 
do!

Just see that scene. 

Now, what just happened in that picture? Zoom in on the you on that stage in 
that movie.  What is he/she feeling?  What is he/she feeling like, inside her body? 
What are you feeling in your body right now watching this movie?

START OF SCRIPT
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Most people report that they feel some level of anxiety or stress along with a 
feeling of embarrassment or even shame. Kind of like who I think I am? Just sit 
now for a second and go inside and really notice that feeling or emotion as it is 
coming up through your nervous system.   

Just for a second, notice where you feel it and how strong it is.  If there were 2 
main feelings going on in you right now, what would they be.  And it’s okay to 
guess, so if you are not sure, what would you guess they would be? 

And notice when you feel anxiety or some type of the stress response, or 
embarrassment or shame, it means that what you did and said on that stage 
somehow broke a rule a rule that you learned you were never supposed to break.

So when you just declared your value and how deserving you are and how great 
you are what you do... what rule did you break? What rule that came from you 
family, did you just break? You have known this your whole life but maybe never 
really thought about it, but just let it come to you...what rule did you just break? 

And now I want you to really tune into the audience.  So just imagine you can 
zoom in and look at how they are looking at you.  What do you see in the 
reactions of people?  What are they doing and how are they looking at you?    

Are people cheering for you? Often what I hear is a mix.  For example, there may 
be a few positive people, but... Are some people looking at you skeptically? Are 
some people saying “Who Do You Think You Are??”

Do you see doubt on their faces?  Like they want you to “prove it”.  Do any of 
them look angry? or worse...are some of them laughing at you? Or..turning their 
back to you.   

On the other hand some people will report that they feel as though they have 
disempowered people by “tooting their own horn” and they feel guilty about that.
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Okay, new question....As you declared I really deserve it,  I’m great at what I do... 
did you hear a dialogue of self-doubt in your head? If so what did it say? This 
is usually something that just pops in your head automatically that you say to 
yourself. It usually sounds like an inner skeptic or inner critic and it can be quite 
hard on you. It’s important to really hear what that automatic self-talk is.   

Okay, take breathe an open your eyes because now we want to capture all of 
this! Please take the handout I gave you and let’s write these things down.   

First, following the handout, please write down: (note: this is exactly from their 
handout)

What were the strongest 2 emotions or feelings you felt in your 
body during the exercise?   _____________________________ and 
_______________________.

If you had to rate the intensity of those feelings/emotions on a scale of 
1-10, how strong would they be?(if 10 is the highest) _____ and ______.

What was the most prominent negative reaction you saw in the 
audience? (fill in the blank) 

When you declared your prices and how deserving you were, did you 
hear any inner self-talk react to that in a critical or skeptical way?  What 
exactly did it say? (fill in the blank) 

What rule did you break on that stage that you have vowed (likely 
from a young age) never to break...because if you did there would be 
consequences? (client fill in the blank) 

1

2

3

4

5
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Note:  These are the keys to what has been going on just below the surface, 
automatically both in your nervous system and thinking, that stops you from 
earning more money, from marketing yourself with enthusiasm and from really 
allowing yourself to feel the confidence you deserve to feel. 

So what you just wrote down is the key to what has been going on just below 
the surface, or unconsciously that stops you from earning more money, from 
marketing yourself with enthusiasm and from really allowing yourself to feel the 
confidence you deserve to feel. 

So let’s put it all together so you can see the connection.

Complete the connections by filling in these CLARITY sentences with these three 
sets of answers. 

When I think about charging more for the value of my work: 

My nervous system is wired to flood with these emotions ________  and 
___________.  

I have an unconscious expectation that people will react in this way:   
(fill in the blank)

I immediately and automatically start to say this to myself over and over. 
(fill in the blank)

Okay, at this point you might be saying to yourself, “Wow, no wonder I struggle 
with this!  I get it!”

Does it make sense to you now why you avoid charging your worth raising your 
prices, marketing yourself boldly and even allowing yourself to feel your inner 
confidence?

1

2

3
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And do you see how that rule you vowed never to break stops in your tracks? Not 
only when it comes to earning more but most likely in a lot of places in your life. 

This is your aha moment!  you have just mapped the true roots of why you 
continue to struggle with not earning enough not feeling confidence and even 
feeling shame or guilt’s or doubt about how valuable or worthy you truly are.  This 
is the answer to the question you may have wondered 1000 times why do I hold 
myself back? Why do I get in my own way when am I going to finally feel like I’ve 
arrived confidence with the ability to make a big difference in the world. 

Now I’d like to ask you a question but this is going to be a difficult question and it 
is to complete the next part of the handout for this process.   

The reason why I want to ask it is because it’s incredibly important for you to see 
this very clearly.

Leave space for the client to confirm their aha moments and what they mean 
and don’t rush on to next part.  Instead hold the space and presence for their 
aha moments and the implications of them to really become solid.  This helps 
the client HOLD ONTO and remember them clearly after your meeting and helps 
them explain to someone else the impact and value of the session! 

Note to Coach:
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As you look at the things that you wrote down on this paper which are stopping 
you, the true blocks, I want you to answer this question, even if you need to just 
take a guess: 

How much has this cost you...let’s say... in the last five or even 10 years of your 
life?

How much of the cost you in terms of income in earning?  So take a guess now 
and write that down. 

Secondly, have there been other costs to you personally? How much has it 
cost you in terms of your confidence in your happiness? Has it cost you Really 
standing fully in your power? 

It’s important to have clarity about how much this is costing you, even though it’s 
not fun to look at and I’ll tell you why in a minute. But take a second now to think 
about that and write it down.   

And finally, if you’re finding the cost has been great how much will it continue to 
cost you in the next year or 3 years if it stays in place? 

I know that this is not fun to think about or look, and I’m really making you sit with 
it at but the reality is that this has been costing you a lot more than you may have 
realized.  

And from the bottom of my heart I want you to see this so that you can be ON it! 
So that you can see things that have not been clear as we go about day to day 
life.   

I really want to give you this clarity so that you can make a truly informed 
empowered decision about whether or not you want to continue to carry this old 
baggage. Does that make sense?
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Note to Coach:
Again, leave space here for client to process this...it’s a lot to see and process!

Now, on the bright side, once we are clear about what we don’t want, we can 
start to have a new type of clarity ...about what we do want and a new energy 
“vibe”!  

So, here is my last question for this process: 

If these issues and the hidden roots of them were to be cleared away, what would 
be possible for you?   

Could you imagine that maybe your confidence would increase by 50%? Or 
maybe even double? What would that do to your ability and your willingness to 
charge your worth or market yourself with enthusiasm? 

What would it feel like to walk around in that version of you? The version of you 
that no longer operates this way that no longer has these automatic unconscious 
reactions in programming. 

Because part of the clarity I also want to give you is the clarity of what is really 
possible for you when these things are uncovered, brought into the light and 
then simply cleared away. It’s possible for you to step into the confident powerful 
person you want to be, truly creating your life on purpose.   

And from that place what could you be earning? What would your life look like? 
What kind of balance would you have what fulfilling things would you be doing 
instead of worrying because there’s not enough coming in. Would you take that 
vacation with your family that you’ve always wanted to take? 
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So here are the questions I want you to take a minute and complete on the 
handout: (note: this is exactly from their handout)

If all of these issues were gone, and I had full confidence and pure enthusiasm 
instead...so many things I really want would be possible for me!

I would finally feel like: (fill in the blank) 

My business and monthly income would look like this: (fill in the blank) 

I would have more freedom to spend time doing this: (fill in the blank) 

The truth is when we shine the light on the hidden roots of the things that are 
holding us back, blocking us, stopping us from living our greatness and burning 
what we’re meant to earn, we stand in an incredible opportunity to change, to 
shift....to clear what is holding us back and step into our most powerful place! 
And when we do that... anything is possible. Anything! 

As a matter of fact, you can take another second now to look at the section 
you filled in above and allow yourself to feel how much you really do want those 
things.   

At this point, you might be saying to yourself, YES, I REALLY DO WANT THAT! 
and feel an energy charge inside connected to that.   

That is the powerful rising energy that comes with the Gift of Clarity.  The energy 
of change, determination and growth...the energy you need to move to your next 
level!   

At the same time you might hear some limiting beliefs pop into you head about 
how possible ..or impossible...those goals are.  And that is okay...that is another 
aha moment!   

Okay, wow, take a breathe...that is A LOT!  
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Note to Coach:
Congratulations on taking someone through the process!  That took prep and 
courage and that is AWESOME!   So here you finish the conversation thanking 
them for taking this time with you and asking how they felt and what they thought 
the value was.  Now, if this is an active client of yours, you will be extremely clear 
about where to focus your work with them and so won’t they!  If it is a friend or 
colleague, be prepared for more questions about what you do.




