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INTRODUCTION
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 When it comes to securing funding for your next

venture, a grant might be the best way to get the

support you need. Governments and private

organizations of all sizes provide funding for

entrepreneurs and forward thinkers that want to

take their ideas to the next level.

INTRODUCTION
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Ron Flavin
FINDING A GRANT THAT WILL HELP
YOUR SUCCESS IS THE EASY PART.

 The hard part is making your grant proposal stand out from those of your competitors.

That’s because your proposal is going to be one of hundreds, if not thousands, that will be

meticulously scrutinized by a team of reviewers. The task is far from impossible though

and by fine-tuning your strategy, you can increase the chance that your proposal will be

the one that’s selected. 
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BREAKING DOWN
GOVERNMENT GRANTS



According to the US Office of Management and Budget (OMB), last year the federal

government allocated an estimated $524 billion in grants to support a broad variety of

programs including community development, education, transportation, environmental

protection, economic development and many others. Federal government grants are

awarded in 21 categories administered by 26 different agencies that publish more than

1,000 different grant opportunities each year. Grants differ from loans in that unlike a

loan, grant funds do not have to be paid back. And with access to capital being so tight

these days, grants are a hot topic among cash-strapped entrepreneurs looking to start or

expand a business.

The perception is that Federal grants for businesses are a ‘pot of gold’ waiting to be had.

Unfortunately, perception is not reality. In fact, of that $500 billion ‘pot of gold’ just

slightly more than five percent (about $26 billion) was awarded directly to for-profit

companies, the rest of the funds were awarded to states, local governments,

governmental agencies, nonprofit organizations, universities, schools and school districts

to carry out activities for the public good.

BREAKING DOWN GOVERNMENT GRANTS
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When the Federal government does provide grants directly to small businesses, the

majority of them are awarded to support research and development activities—mostly

related to technology, energy, healthcare, public safety and criminal justice, among others.

Despite what some slick, unscrupulous marketers would have you believe, none of the

$26 billion was awarded to start a business and none of the funds were awarded to pay off

business debts. Governmental agencies don't just give away 'free' money without any

strings. Government grants always come with strings attached and require a great deal of

responsibility and accountability.

And contrary to what promoters say, the Federal government doesn’t have billions of

dollars in grants set aside just for women, minorities, single fathers or anyone else who

wants to start a business or pay off debts. Just to be clear on this, I’ll say it again,

Anybody who tells you otherwise is lying to you. It’s that simple and it doesn’t matter

where you saw the ad or how official it looked—the answer is always the same.
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THE UNITED STATES FEDERAL GOVERNMENT DOES NOT GIVE AWAY
GRANTS TO START A BUSINESS OR PAY OFF DEBTS—AND IT’S THE

SAME WHETHER YOU’RE A MAN, WOMAN OR MINORITY.



There are a host of programs that assist minority, women, Veteran, and disabled

entrepreneurs and business owners but they provide advisory and technical assistance

services—not capital for individuals to start businesses. There are also many programs

across the US that offer incentives for small businesses to relocate or expand in severely

economically distressed communities. However, most of these incentives come in the

form of tax breaks and subsidies—not direct financial assistance or grants.

Also, grants cannot be obtained just by ‘asking for them’ or ‘sending a letter’ as is often

said by certain loud-mouthed television marketers. To get a grant you need to prepare

and submit an often times very complicated proposal. In addition, there is a tremendous

amount of competition for grant funds and most proposals that are submitted do not get

funded. For instance, the National Science Foundation receives about 40,000 grant

proposals every year and only funds about 1,000 of them. By some estimates, in some of

the most competitive grant programs as few as 3% of all proposals submitted will get

funded. Winning a grant award requires a lot of hard work and preparation.

I don’t tell you any of this to dash your hopes or disappoint you—I just want to start off

by setting the record straight and doing my best to make certain you don’t have any false

expectations about business grants.
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Now that we’ve got that out of the way, let’s talk about the grants that are available to

small businesses—after all, $26 billion is a significant amount of cash. As I said early on,

most Federal grants awarded directly to small businesses are provided for the purpose

of carrying out very specific research and development activities relating to areas of

interest to the various funding agencies managing the grant programs.

Grant programs are administered not only by the federal government but by state and

local governments and governmental agencies as well. While it’s true that the Federal

government only awards about $26 billion in grants directly to for-profit businesses, it

also awards billions of dollars in other grants to state and local governments and

governmental agencies to support business activities across the country. Many of these

agencies also make grants available directly to for-profit small businesses.

Remember that regardless of the source of the grant, there still is never a free ride.

Government money always comes with strings attached. Business grants are always

awarded for specific purposes and you must comply with all requirements or you may

find yourself in trouble with the law. 

7



The overwhelming majority of grants awarded directly to small

businesses are for the purpose of carrying out specific research

projects. But government grants support other activities as well.

Other than not offering grants to start-up a new business, pay for

general operating expenses or pay down debt, local, state and Federal

grants support an incredible variety of projects that are initiated by or

directly benefit small businesses. Next I will show you examples of the

different types of projects eligible for grant funding.

5 TYPES OF PROJECTS ELIGIBLE
FOR FUNDING ASSISTANCE
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If your small business is engaged in scientific research and development (R&D), you may qualify for

federal grants under the Small Business Innovation Research (SBIR) and the Small Business Technology

Transfer (STTR) programs. In particular, this is where the Federal government directs the majority of

grant funds available to small businesses. In particular, the Federal government funds R&D projects

that are aligned to interests and priorities of the funding agency. These funding programs are ideal for

small businesses interesting in researching and developing technologies, approaches or strategies.

1. RESEARCH AND DEVELOPMENT (R&D)
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These grant funds support projects that provide services directly to the target population (e.g.,

health care services, education or training, etc.). These funds are a good choice for businesses

that provide services to organizations, agencies, governments and specific populations.

2. DIRECT SERVICES 

3. PILOT OR DEMONSTRATION PROJECTS

Some funding agencies are interested in supporting pilot projects that demonstrate new or

innovative approaches to solving problems. Small businesses that want to further develop

novel ideas often find these funding programs to be a match for the activities for which they

are seeking grant funds.
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The Federal government invests a significant amount of money supporting the development or

commercialization of innovative technologies. These technologies can be related to a broad

range of topics including health care delivery, education, distance learning, electronic medical

records (EMR), energy conservation, development of renewable energy sources, law

enforcement or public safety, homeland security, and others. These funding programs are

ideally suited to small businesses that have developed new technologies.

4. TECHNOLOGY DEVELOPMENT OR
COMMERCIALIZATION PROJECTS

Some funding programs support activities that build the capacity of governmental agencies,

schools or universities, healthcare organizations, law enforcement or public safety agencies or

community-based organizations. Funding programs that support capacity-building activities

are good choices for service providers and consultants.

5. CAPACITY BUILDING



Taking a closer look at the Small Business Technology Transfer (STTR)

Program and the Small Business Innovative Research (SBIR) Program.

OVERVIEW OF TWO FEDERAL GRANTS
AVAILABLE TO SMALL BUSINESSES
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The United States Small Business Administration (SBA) administers the Small Business Innovation

Research (SBIR) Program and the Small Business Technology Transfer (STTR) Program. Through

these two competitive programs, the Federal government ensures that the nation's small, high-tech,

innovative businesses are a significant part of the government's research and development efforts.

SBIRs and STTRs are designed to foster innovation and research while supporting small businesses.

The ultimate goal of these programs is to help small businesses develop products that can be

commercialized. Approximately $2 billion is awarded to United States small businesses each year

through these two grant programs. The two programs were developed out of the government’s

recognition that smaller firms are a great source of new innovation but that most of these firms often

struggle for funding, especially for funds to pursue research and development projects.

Both the SBIR and STTR program share common traits. First, both programs are only available to for-

profit, small businesses located in the United States and that physically perform their research and

development activities in the United States. In addition, both SBIR and STTR are applied for and

funded in phases – Phase I is feasibility, Phase II allows further development and Phase III is

commercialization. SBIR and STTR are set up as two unique programs, and there are some key

differences between them. The main difference between the two is that the STTR program has a

requirement that the project include a non-profit research institution as a research program

collaborator, whereas the SBIR program does not.
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CLICK HERE TO LEARN MORE ABOUT THE
SBIR AND STTR GRANT PROGRAMS 

https://www.sbir.gov/
https://www.sbir.gov/


In addition to the SBIR and STTR programs, there are other federal

grants that accept applications from for-profit companies as well, but

you’ll have to do some digging to find them.

HOW TO SEARCH FOR OTHER FEDERAL
GRANT OPPORTUNITIES AVAILABLE TO

SMALL BUSINESS
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The best place to search for federal grants for businesses is Grants.gov, which is the central point for

finding grant and cooperative agreement opportunities available from the federal government. The

site simplifies the grants management process while creating a centralized, online process for grant

seekers to find and apply for more than 1,000 different grant programs from the 26 federal grant-

making agencies. 100% of all grant opportunities offered by all 26 federal grant-making agencies as

well as cooperative agreement opportunities and other federal commissions are available through

grants.gov. For the federal government, grants.gov streamlines the process of awarding more than

$500 billion annually to state and local governments, academia, not-for-profits and other

organizations.

Step 1: Point your browser to http://www.grants.gov/

Step 2: Click the “Browse eligibilities” tab on the home page

Step 3: Use the search refinement boxes on the left to narrow your search results

Step 4: To learn more about programs of interest to you, click on the highlighted Funding

Opportunity Announcement link
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HERE IS HOW TO FIND GRANT OPPORTUNITIES
FOR BUSINESSES ON GRANTS.GOV:

https://www.sbir.gov/


It's easy to stay on top of new grant opportunities. Next I'll show you how

to receive regular updates about any and all new grant opportunities.

STAYING ON TOP OF NEW
GRANT OPPORTUNITIES

15



If you want to stay informed about new grant opportunities as they are posted, simply click on the

“Manage Subscriptions” tab at the top of the Grants.gov homepage (upper right-hand corner). 

Select the options that best suit your needs and you will receive regular updates about new grant

opportunities. 
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HERE YOU WILL SEE THE FOLLOWING OPTIONS:

RSS Feed (you will need your favorite RSS feed reader): This gives you updates in real-time

All Grant Notices: Choose this option and you will receive an email (usually daily) listing all new

grant notices posted that day. While this can be handy, it can also be overwhelming because of the

opportunities you receive will not be open to small business applicants

Notices Based on Advanced Criteria: Choose this option to receive notifications only about grant

opportunities that are of interest to you. There are a number of filters you can apply (e.g., Eligible

Applicants, Category, etc.)

Notices Based on Funding Opportunity Number: Choose this option and you will only receive

notifications about a specific funding opportunity number that is of interest to you

https://www.sbir.gov/


If you do find a grant opportunity that looks like it’s a fit for your

business, you can download the guidelines and begin the process of

developing your proposal. However, before you can apply for

government grants, you’ll need to make sure you have the following

taken care of before the deadline.

GOVERNMENT GRANT
CHECKLIST
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BEFORE YOU CAN APPLY FOR GOVERNMENT GRANTS, YOU’LL
NEED TO MAKE SURE YOU HAVE THE FOLLOWING TAKEN CARE OF
BEFORE THE DEADLINE:

Obtain your Federal Taxpayer Identification Number (TIN): Your business

can apply for a TIN at www.irs.gov

Obtain a DUNS number for your company: You can obtain your DUNS

number for free by visiting https://fedgov.dnb.com/webform

Register your business in Sam.gov: This is a requirement before any

business can receive money from the federal government. Be sure to start

the process right away because it can take up to two weeks

Register your business at Grants.gov: You will need to finalize your

Sam.gov registration before you can finalize your registration on Grants.gov



Ready to apply for a government grant? Here are my personal tips

for helping you increase your chances of winning a federal grant for

your business.

THE TOP 13 WAYS TO INCREASE
YOUR GRANT SUCCESS RATE
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Before we get into the specifics of building a grant proposal that will wow your

reviewers and win your business the funding it needs to get started, I would like to

remind everyone that sometimes the best way to start is to go see what’s out there.

When you do, you’ll realize quickly that there are tons of amazing opportunities for

entrepreneurs and business people just like you. It’s easy to fall into the trap of

believing that your idea isn’t good enough, or that there’s no way the stars could

align to give your idea or initiative the help it needs to get going.

If there’s anything that I can teach you, or that I want to teach you, it’s that there is a

route to success for you through grant funding. It may take a lot of work and you

may get knocked down a few time before you’re finally able to stand up, but trust

me, you will get there eventually.

So go check out the grants available from your state or local government. Find out

what’s out there and begin preparing your proposal based off of the following tips. I

guarantee you that just seeing how much opportunity there is will get your gears

spinning and help you to believe in yourself more than you ever thought possible.

#1 GET A LAY OF THE LAND
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If you’re one of those people that have never missed an assignment in school and

don’t know what it’s like to show up late for a meeting or interview, you have

permission to move on to the next tip.

For everyone else, let’s take a quick second to remind ourselves what we’ve been

told for years and what we know to be true: deadlines matter. That goes double for

grants, and there’s no better way to demonstrate your competence and

trustworthiness than by submitting a thoughtful, high-quality proposal on time.

It’s more than just turning your proposal in on time though; reviewers know what

rushed, last minute work looks like. Turning in a proposal covered in the stench of

an all-nighter is not going to impress them. In fact, it will probably do the opposite.

That’s because grants are specifically designed to give hard-working, organized, and

thoughtful people the support and help they need to make the jump to the next

level. It only makes you look amateurish and unprepared if you can’t meet deadlines

and deliver on the things you say you will. 

#2 BEAT THE DEADLINE, DON’T LET IT BEAT YOU
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TIME HAS A FUNNY WAY OF PASSING. DON'T LET FEAR OF THE
TICKING CLOCK GET IN THE WAY OF YOUR AMAZING IDEA.



I’ll give you a little fair warning about the rest of this eBook. A lot of it is going to discuss the

stylistic, cosmetic differences between grants that succeed and grants that fail. And while all of

those things are crucial to the success of your grant proposal, let’s remember what’s at the heart

of your search: the need to get your budget funded

 You’re asking for money to launch a business and a central component of your grant is the

budget that you show to your reader/reviewer. A lot of folks tend to think that if their writing is

the best, if their argument is logical and clear, and if they use the right paper stock to print their

grant, they’re going to succeed. That’s true only to a point and no matter how eloquent and

convincing you may be, you’re not going to get anywhere if your budget doesn’t make sense.

One of the easiest ways you can ensure that your budget is the best it can be is by building it

from the bottom up, not the top down.

What I mean by that is that your budget should reflect the cost of only the things you need. If a

grant is for $5,000 and you only need $3,500 to make things happen, put that in your budget.

Don’t, excuse me, DON’T add unnecessary expenses to your proposal just to maximize the

award you receive. Reviewers are trained to spot these excesses and there’s no quicker way to

drive a stake through the heart of your proposal than by making it look like you’re keeping your

hand out after you’ve received what you actually need. 

#3 IT’S ALL IN THE BUDGET
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For just a second, let’s remember a very important lesson from each one of our

formative years. That would be that following the directions, nothing more nothing

less, is often a big part of success.

Everygrantproposalthatyousubmitforreviewwillrequireyoutofollowaspecific set of

directions. Even one error, slip, or deviation from those directions will earn your

proposal a one-way ticket to the wastebasket.

Remember, you’re competing for these funds and the person reviewing your proposal

is also reviewing lots of others. Like most people, those folks would love to have less

work as opposed to more. Any chance to lighten their load will be taken, you can

count on it. Ditching your proposal because you didn’t meet all of the basic

requirements is a guilt-free way for them to do just that.

The goal here is to make yourself come across as prepared and professional. There

are easy aspects of that requirement and hard ones. The hard ones are showing why

your business or your idea is worthy of funding. The easy ones are dotting the I’s and

crossing the T’s. If you’re going to fail, fail because your idea is not worthy. You can

always refine your plan and come back when it’s the best it can be. 

#4 DO WHAT THEY TELL YOU
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This is simple. Get to the point. Remember that your reviewer is going to

read a lot more than just your proposal. Tell them about yourself quickly,

and cut every piece of fluff from your proposal that you can. Your reviewer

will respect your brevity and will be thankful that you didn’t try to wow

them with your mastery of the written word. After all, if you want to be a

novelist, you’re already in the wrong business. 

#5 SAY ONLY WHAT YOU NEED TO, NOTHING MORE
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Especially if you’re writing a proposal for a scientific endeavor, you’re going to have to include a lot of

statistics and figures in your proposal. This is a double-edged sword, but if you want to make the most

of empirical data, it pays to take a few minutes and think carefully about the idea of authority.

We humans love to learn new things and discover new ways of solving problems. However, we

absolutely hate to be force-fed that information by people who don’t know what they’re talking about

or rely on false information to make their case. In other words, new information and ideas should only

come from the people who have the authority to give them. This is where that double-edged sword

comes into play.

You’ve probably taken the time to amass a whole lot of data and statistics regarding your business or

your plan. Those numbers seem to be tattooed to the inside of your brain and as such, it can be

tempting to throw them around as if they’re universal truths that everyone understands.

While it makes you look good to know everything that you’re talking about, you’ll drain all of your

authority in a heartbeat if you start throwing around figures that aren’t cited. To avoid that problem,

make sure you cite everything. In fact, be overly cautious when it comes to citations. If there’s even a

question as to whether or not you should include a citation, that’s a good indicator that you should.

Cite it all and remember that the more you provide, the more thoughtful and reasoned your proposal

will look. That means a higher likelihood that your reviewer will trust you as a source of authority and

be willing to give you the help you need to take the next step.

#6 TELL THEM WHERE YOU GOT YOUR INFORMATION
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Humans are really pretty simple creatures when you get right down to it. The fact is

that most challenges scare us. For plenty of smart people, there’s nothing more

daunting than staring down a huge chunk of text.

Getting around this is pretty simple and all you have to really do is rely on the power of

the paragraph. Break your proposal up into small, bite-size chunks. This will make the

entire document easy to digest by your readers. That’s going to help them understand

what you’re saying, and it’s going to give them the sense that they’re reading a proposal,

not a book report.

Getting this done will take you a little bit longer but it will pay off huge in the long run.

All you’re going to have to do is continually re-read your document, over and over again.

Pretty soon you’ll start to get a feel for your own writing and the way that your ideas

logically flow from one to the other. As that picture becomes more and more clear,

you’ll see tons of great places to separate ideas and break up your text.

Instead of one giant paragraph, you’ll have a bunch of smaller ones, each containing a

neat, logical progression of your argument. The more of those that you can string

together, the better your overall document will read and the greater the chance that

you’ll walk away from the writing process with a killer proposal. 

#7 BREAK UP THE TEXT IN YOUR PROPOSAL

26



I wanted to give you a little time to digest some other information before I got back to

the budget. Like I said before, everything about your grant is tied to your budget. This

time, let’s talk about the importance of showing how your budget directly relates to

your idea or your proposal.

It’s a given that everything in your budget should go towards helping you build a

product, create a service, or otherwise accomplish your goals. But how does a reviewer

know the difference between an item that will do that and one that won’t?

The thing is, your reviewer isn’t always going to be able to readily decipher why

something is necessary and how it’s going to help you get things done. So tell them

exactly what everything will do, and how it will help. Do not ever assume that your

reader will be able to connect the dots on their own. Spell it out as simply as possible,

and make sure they know what’s what.

The truth here is that you really can’t be too thorough in explaining yourself. You don’t

need to write one hundred pages to describe why you need something. If you think

there’s even a chance that your reviewer will question why you need something though,

go back and clear things up for them. 

#8 BACK TO THE BUDGET
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If you recall hearing those words spoken by your high school math teacher, the same

logic applies to your budget. When delivering a projected cost, show exactly how you

got there, and include the mathematical breakdown for every cost in your forecast.

Just like the teacher that taught you algebra knew that a neat answer with no dirty

work probably meant something fishy was afoot, the person reviewing your proposal is

going to smell trouble when you tell them that you need $1,000 to hire a graphic

designer. Instead, tell them that you’ll need the money to hire a designer for 20 hours of

work, valued at $50 an hour.

That kind of attention to detail demonstrates that you know a lot more than just that

you will need a graphic designer. It shows that you have done at least some preliminary

research into hiring one, and have a good idea of what it will take. Showing someone

exactly how you will spend money, not simply telling them that you’d like to, really is

the key to your budget.

Like everything else in life, the costs in your budget are the result of a very real set of

circumstances and considerations. Failing to illustrate those circumstances is going to

get you in hot water, and make it difficult for any reviewer to justify granting the funds

you claim to need.

#9 SHOW YOUR WORK, NOT JUST YOUR ANSWER
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When it comes to building your budget, you will have to divide up your costs based on

the category under which each falls. For example, there is a category for supply costs

and even for personnel if you plan to hire an employee.

These categories exist for a number of organizational reasons and failing to adhere to

them is a big red flag for reviewers. Failing to keep track of each cost in the category for

which it belongs shows that you were careless in preparing your proposal and worse

yet, you’re not interested or concerned with following directions.

Like so many aspects of preparing a great budget for your grant proposal, getting your

cost categories right is simple and takes only a slight but concerted effort. Make sure

you get the little things right though. Failing to get funding for your amazing idea or

business plan, all because you made an error in your proposal, is just a waste of all of

your hard work up to this point.

#10 EVERY COST IS A CATEGORY
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If the grant that you are applying for requires matching funds or a cost share program,

each of those items must be included in your budget. Each should also be itemized and

reflect accurate market values, just like every other item in your budget.

It’s important to understand that any donations of time, service, or items, reflects in-

kind matching. Depending on your grant and the agency administering the funds, you

may not be able to classify such donations as cost sharing or matching funds. Make sure

you’re clear about the distinctions of each of these types of partnerships before

pursuing them.

The important point here is that cost sharing and matching funds required in your

budget proposal demand attention to detail and a commitment on your part to know

about everything that’s going on in your budget. Be aware of every component of your

budget and you’ll have a much better chance of securing the funding you need.

#11 DO YOU HAVE A SOURCE FOR COST SHARING
OR MATCHING FUNDS?
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If you’re applying for grant funds from a state, local, or federal government agency,

make sure you are clear about the regulations concerning any consultants you hire, any

outside parties you partner with, or buy supplies from.

Your funds will be contingent on your use of a fair, open bidding system to select those

partners. Unless you’re interested in getting involved in what prosecutors and the

judicial system fondly call “corruption,” make absolutely certain that you select your

partners based only upon their ability to deliver the best service you need at the most

competitive price.

You wouldn’t be the first person who thought that you could get a leg up on the

competition by going outside the prescribed bidding process. While it can be tempting,

understand that this is exactly the type of thing that your reviewers are trained to look

for. Don’t get in trouble with bidding and your grant proposal will look that much better

in the long run.

#12 FOLLOW THE RULES, ALL OF THEM
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Finally, I just want to remind all of my readers that there’s no better way to fail in

winning a grant proposal than by not applying for any of them.

The more grants for which you apply, the better your odds of receiving one. If you’re

unsure if you qualify, or if your idea is really what they’re looking for, apply anyway.

Seriously, be unrelenting and apply for as many grants as you can. The more you ask,

and the more you put yourself out there, the greater your odds become of getting

funded.

#13 WHEN IN DOUBT, APPLY
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JUST APPLY



KEY TAKEAWAYS
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Start small in your budget and only ask for money you really need. 

Take advantage of the clarity that instructions provide and you'll
knock your grant proposal out of the park. 

Failing to back up your assertions will only cause problems. 

Use as many small, short paragraphs as possible to break up your
text. You’ll improve the flow and clarity of your proposal.

Many grants require you to obtain a source for matching funds.
Make sure you pay close attention to these requirements.

 Just like a puzzle, make sure you and your partners actually fit
and work together. Never select one for any illegal financial gain.



New entrepreneurs are often unsure of the steps they need to take

to get their business off the ground and question whether they have

the skills and experience to make their business a success. In fact,

more than half of new businesses fail each year. But that doesn't

have to be the case...

CREATING A FUNDABLE
BUSINESS PLAN
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CREATING A FUNDABLE BUSINESS PLAN
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11 units of 100% self-paced & mobile friendly

material 

Downloadable resources, templates, and guides

Animated videos

Real life stories and examples

LAUNCH, GROW, &
FUND YOUR BUSINESS 

The New Business Blueprint, is regularly $150.00, but I'm

offering you a 40% coupon code to enroll for only $90.00!

Step-by-step process to take a business

from idea to launch

Business Concept Validation worksheets

Private Group Discussion Forum and

access to my Private LinkedIn Group

Plus more!

Use this code at checkout: newbb40

Get instant access to the following:

CLICK HERE TO LEARN MORE & ENROLLCLICK HERE TO LEARN MORE & ENROLL
or visit http://learn.rflavin.com/blueprint/

You can follow all of my guidelines in this eBook, but unless you have a rock-solid business plan,

you'll never acquire funding and grow a successful business. That's why I created my latest eCourse,

The New Business Blueprint: An Entrepreneur's Guide to Success. Whether you're an experienced

entrepreneur or just someone with a great business idea, this is the only 100% self-paced online

course that will take you through all of the steps you need to take if you want to build, launch, and

fund your business. 

http://learn.rflavin.com/blueprint/
http://learn.rflavin.com/blueprint/
http://learn.rflavin.com/blueprint/
http://learn.rflavin.com/blueprint/

