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MarineMax Locations Earn Top Honors at 2026 Sea Ray Dealer Meeting
OLDSMAR, FL (April 28, 2026)— MarineMax, the nation’s largest recreational boat and yacht retailer,
today announced that numerous company locations earned prestigious recognition at the 2026 Sea
Ray Dealer Meeting, underscoring MarineMax’s continued commitment to delivering an exceptional

boating experience to customers across the country.

MarineMax locations were honored in three award categories: Unrivaled Support, Market Leader,
and Overall Excellence, spanning all regions of the United States.

Unrivaled Support, the following MarineMax locations were recognized for their dedication to
customer service and support:

Northeast: MarineMax Kent Island, MarineMax Norwalk, MarineMax Somers Point, and MarineMax
Westbrook

Central: MarineMax Excelsior, MarineMax Lake Ozark, MarineMax Nisswa, and MarineMax Rogers

Mid-Atlantic: MarineMax Charleston, MarineMax Greenville, MarineMax Lake Norman, and
MarineMax Savannah

Southeast: MarineMax Fort Walton Beach, MarineMax Jacksonville, MarineMax Jupiter, MarineMax
Lake Lanier, MarineMax Naples, MarineMax Ocean Reef, MarineMax Orlando, MarineMax Pensacola,
MarineMax Sarasota, MarineMax St. Petersburg, MarineMax Venice, and MarineMax Wrightsville
Beach

Market Leader, recognized for their outstanding sales performance and market presence:

Northeast: MarineMax Boston, MarineMax Brick, MarineMax Danvers, MarineMax Huntington,
MarineMax Norwalk, MarineMax Somers Point, and MarineMax Westbrook

Central: MarineMax Excelsior, MarineMax Nisswa, and MarineMax Rogers
Mid-Atlantic: MarineMax Lake Wylie

Southeast: MarineMax Clearwater, MarineMax Cocoa, MarineMax Fort Myers, MarineMax Jupiter,
MarineMax Miami, MarineMax Palm Beach, MarineMax Panama City, MarineMax Pensacola,
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MarineMax Pompano, MarineMax Sarasota, MarineMax St. Petersburg, MarineMax Stuart,
MarineMax Venice, and MarineMax Wrightsville Beach

Overall Excellence, the highest tier of recognition, was awarded to locations demonstrating
exceptional performance across all aspects:

MarineMax Excelsior, MarineMax Lake Lanier, MarineMax Lake Norman, MarineMax Nisswa,
MarineMax Venice, and MarineMax Wrightsville Beach

"We are incredibly proud of the teams at each of these locations," said Kyle Langbehn, President of
Retail Operations at MarineMax. "This recognition from Sea Ray is a direct reflection of the passion
and dedication our people bring to work every day. From sales to service to the overall customer
experience, these locations are setting the standard."

ABOUT MARINEMAX

As the world’s largest recreational boat and yacht retailer, marina operator and superyacht services
company, MarineMax (NYSE: HZO) is United by Water®. We have over 120 locations worldwide,
including over 70 dealerships and over 65 marina and storage facilities. Our integrated business
includes IGY Marinas, which operates luxury marinas in yachting and sport fishing destinations
around the world; Fraser Yachts Group and Northrop & Johnson, leading superyacht brokerage and
luxury yacht services companies; Cruisers Yachts, one of the world’s premier manufacturers of
premium sport yachts, motor yachts, and Aviara luxury dayboats; and Intrepid Powerboats, a premier
manufacturer of powerboats. To enhance and simplify the customer experience, we provide
financing and insurance services as well as leading digital technology products that connect boaters
to a network of preferred marinas, dealers, and marine professionals through Boatyard and Boatzon.
In addition, we operate MarineMax Vacations in Tortola, British Virgin Islands, which offers our
charter vacation guests the luxury boating adventures of a lifetime. Land comprises 29% of the
earth’s surface. We're focused on the other 71%. Learn more at www.marinemax.com.
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