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SCRIPTS FOR INVITING Via Texts & Calls 

HOW TO INVITE:  The LESS you say, the better the results. 
Asking your contacts to take a look at a project involving launching a couple new smart phone 
apps is the way to go.  If you, instead, start talking about LegalShield or IDShield, your 
contacts will too often make a snap decision that they are not interested.  The GOAL is to 
have someone experience a COMPLETE presentation.  They don’t need to go “google” 
anything before their presentation. So be smart about this, and follow the proven system. 
 
TEXT INVITES 
 
1)  Hey Pam!! What are you doing Wednesday Jan 29th at 7pm ET!!! Can you get free 
by phone??  

Just take that FIRST step above. Send that above message to 100 people within 24 hours or 
less... If you don't complete that first step, the rest of these steps don't even matter. We have 
helped countless people earn their first $500-$1000 quicker by sending that simple message 
to 100 people within 24 hours or less. Don't complicate this simple step. Do it right now and 
be our next success story! 

(Responding). How to reply only AFTER your prospect responds. Those who reply will usually 
fall into one of 3 categories: 
 
“I'm available... What's up?”  

Reply: 
Awesome! Thank you for responding! I'm working on something HUGE and I need your 
support... Too much to get into now, but I'm hosting a live webinar Wed Jan 29th @7pm ET. 
Join 5 mins early & use this link: https://zoom.us/j/_________. Password: ______ . Choose 
“device audio” once you're in so you can hear. Can I count on you to be there? 

“I'm not available... What's up?” Reply: 

Thank you for responding! I'm working on something HUGE and I need your support... Too 
much to get into now, but when will you be available by phone for about 20 mins? 
(Schedule a time for them to watch one of live zoom presentations on 
LegalShieldCalendar.com. Another option is the 22min PBO video) 

2)  Text Script in 6 parts relating to the Covid-19 issue: 

Hey what’s up _________ 

(Wait for response) 

How are  things going for you with this Carona Craze ? 

https://zoom.us/j/_________
http://LegalShieldCalendar.com


Page  of 2 5

(Wait for response) 

I totally understand . Got a question? What are you doing _______  at ______ET!!! Can you 
get free by phone?? - _______ 

( if they say yes ) 

Ok perfect. A friend of mine is having a private watch party to share details about a helpful 
smartphone app that is helping many through this COVID 19 crisis personal and financial. 
With it only being about 20 minutes I didn’t want to leave anybody out with it being such a 
good concept. Spaces are limited but If I sent you a private link to hop on would you ? 

( wait for response) 

Ok sending link now . Hop on 5 minutes early just in case the line gets packed. Also you will 
need to Download the free app called zoom cloud meeting on your phone through your App 
Store . This will allow you to see. Here is the link ____________ 

Lastly when you hop on you are going to see the option to join with internet audio. Make sure 
you select that or else you will not be able to hear. I have a few more to touch base with but 
we will connect later after it’s over.  

(If they ask what is it about - your response:) 

Again In a nutshell , there are smartphone apps available that will change the way we use our 
smart phone that provide solutions to the issues many have been dealing with plus add 
compensation to those who get the word out . You will get all the details on the call plus a free 
download afterwards. 

3)  Text Invite Suggestions from LegalShield Top Leaders: 

Hey, XX, I’ve got just a minute - I’m involved in an exciting project with the former VP of 
Microsoft, Jeff Bell who launched HALO and XBOX. We are working to launch a couple new 
smart phone apps, and I wanted you to hear about it. If I invited you to a special invitation only 
webinar, would you hop on? 
 
Hey, XX, As you know I’m always looking to elevate my game in the entrepreneurial world. 
Well I’ve just added an additional project to my portfolio and I would love to help as many 
people as possible win big with me. If I invited you to a special invitation only webinar, would 
you join?  I really want you to see this 20 min overview. Shoot me a thumbs up if you want the 
info. 
 
Hey XX, Hope your 2020 is going great so far! Just sending a quick note to share my 
excitement about this year. I will be focusing my efforts on creating full-time income streams 
on a part-time basis. If I get you a spot to jump in on a private Zoom webinar TODAY, will you 
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move around your schedule to be on? 

VERBAL PHONE INVITES 
 
The number one rule in approaching and inviting people to look at LegalShield is to 
invite, without “telling” or “explaining.”  History in LegalShield has proven that the less we 
say, the more we make. Until they can get the whole presentation, no presentation. Hold back 
please and just invite. No mini explanations or presentations. 

1)  The Simplest Proven Warm Market Script - Used by LegalShield’s Late Great Top 
Earner, Dave Savula: 
 
 - “I’ve got something really important to show you (or to share with you).” 

- “It’ll only take about 15 minutes.” 

- “You may or may not be interested.” (taking pressure off them immediately) 

You can say those 3 sentences in any order and it works. 

2)  Using Go Pro’s inviting training (page 46-): 
Hey, ______________, how’s everything going? I’ve got just a minute - I want you to 
know I’m involved in an exciting project - helping to launch a couple new smart phone 
apps, and it’s really important that you know about it.   
OR 
Hey, ______________, how’s everything going?  Do you remember 
___________(problem)? …when you told me you hated your job? …when you told me 
you wanted to travel more, get a new car, etc.? Were you serious or were you just 
kidding around? (They’ll almost always say they were serious.) Great! I think I’ve found 
a solution!  
 
Then use the “If I —— would you ——?” phrase.  If I send you a video link, would you take 
a look at it? 
or 
If I invited you to a (get-together at my house, a luncheon, a seminar presentation), would you 
attend? 
or 
If I invited you to a special invitation-only webinar / zoom / conference call, would you join 
me? 

Then get a time commitment.   
Great, when do you think you could watch the video? 
or  
So can you attend the special get-together on _____________ at ____________?  Great! 
or 
So can you be on the webinar/conference/zoom/call at ___________________?  Great! 
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Then re-confirm their answer and schedule your call back. 
So you can watch the video at  ________, right? 
Great - So if I call you at ______ (a few min. after they watch it), you’ll have watched it for 
sure right? 
or  
So you will be on the webinar/conference call at ______, right?   
Great - So if I call you at ______ (a few minutes after the webinar/conference call), you’ll have 
watched/listened to the webinar/conference call, right? 
or 
So you’ll attend the get-together on ________ at ______, right? 

Now thank them and get off the phone. 
 
3)  Being Transparent Script: 
This script has worked over and over. You’ll quickly see why it’s powerful.  

“You know, XX, I’ve been really dissatisfied with my work schedule / my income / my job 
situation for quite a while.” OR “You know, I’m ____ yrs. old and I honestly thought I would be 
much further ahead by now, but I’m not, and I came to the realization that if I didn’t change 
something, nothing would change.”  
 
“So I’ve been looking for months now for a way to change things – for a way to get some of 
my time back and earn really good money.  XX, I THINK I have found it. I really want you to 
check it out. It may or may not be for you, but I cannot leave you out of this. I’m working with 
some very wealthy individuals who are showing me the way.  
 
All I want you to do is - (join me for lunch, or come over to my house on (date), meet me at 
restaurant/coffee shop, check out a website, review a video, join me on a zoom/call, etc.)” “It 
would mean the world to me and my family if you would. Can I count on you?” 
 
4)  Inviting Someone You Look Up To: 

“Hi, XX. This is ___________. Do you have time for a quick question? What are you doing 
this _____________ afternoon/evening? I know you know a lot about business and I truly 
value your opinion. 
I have a guy/gal coming over to show me a new business project that sounds like a lot of 
money can be made. OR 
I have an online zoom meeting set up that explains a new business project that sounds like a 
lot of money can be made. 
It would mean the world to me if you would join me. I really value your opinion and trust that 
your insight will be helpful to me.  Can I get your help and input?  Can you be there for me?   

IF SOMEONE ASKS YOU “WHAT’S THIS ABOUT?” 

GOOD RESPONSES: I just want you to see it the way I saw it.    
And/or give credibility to the project: The project is led up by Jeff Bell, who was formerly a 
Vice President at Microsoft.  In fact, he launched Halo and XBox. So please, (watch/listen/
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attend) - so you’ll see exactly why this is so exciting.   
If they ask the name of the company, it’s fine to say LegalShield as long as you share this 
credibility.  
 
OPTIONAL COMPELLING PHRASES: 
It would mean the world to me (and my family) if you’d check this out. I would really like your 
opinion. Can I count on you? I so appreciate you supporting me. You’ll be doing me a huge 
favor to…  You may or may not be personally interested & that’s ok.  
 
RESOURCE FOR MORE INVITING TRAINING: page 46 in Go Pro by Eric Worre 
 
WEBINAR/VIDEO resources are found in your ProspectbyLegalShield app and in Resources 
in LSEngage.com.  CONSULT YOUR TRAINER for which videos/webinars to use, as these 
get updated regularly. 

NEXT your Follow Up Call is critical.  Get with your leader/trainer to learn the 3-way Call 
System.  To make every one of your invitations WORK and be EFFECTIVE, the 3-way 
call is ESSENTIAL.  For real. 

HOW ARE YOU DOING WITH YOUR INVITING? 

After you invite your first few, ask yourself if you are feeling good about how you are doing. If 
it’s not going like you want, please feel comfortable calling your upline support for some 
additional coaching. We ALL want coaching to help us get better quicker. Every successful LS 
Associate went through these beginning “out of our comfort zone” activities. So reach out to 
them. If your immediate upline is not ready to coach you on this, reach up to the leader/
Executive above them. This is expected and what makes the whole system work.  

http://LSEngage.com

