
HOW TO WRITE AN 
EBOOK FOR PROFIT

Cartess Ross | www.SourceCodeToFreedom.com



An Accidental E-Book Turns Into Millions!

Before we start, I thought I’d share my story … It’s quite interesting, because my 
million dollar e-course was never planned … It just happened on accident.

If you don’t know, my first business online started back in 1999 when I was selling 
Christian themed t-shirts. I primarily targeted churches for fundraisers, and Christian 
bookstores.

We became very successful fairly quickly; not much competition back in those days and 
search engines were easy to manipulate to rank high.



Fast forward a few years later, and web video was all the rage. YouTube was starting to 
make a name for itself and everyone was saying how video would change everything.

One random evening, I went to Best Buy to purchase a video camera so I could put 
some stuff online. I didn’t know what to record, so I walked around the house looking 
for anything.

I made my way into the basement and saw my heat press machine sitting there (this is a 
machine we used to press designs onto t-shirts). I figured this would be easy to talk 
about.

So I turned on my machine, propped the camera onto the tripod, hooked up my 
microphone, and started running my mouth.



A day or two after posting the video, I received an e-mail from YouTube saying 
someone posted a comment. When I logged into YouTube, I saw a question and saw 
that I had a couple subscribers.

I immediately answered the question, and then I got another question. Then another 
question. And another and another.

This continued on for a couple weeks and then I finally decided to put up a simple 
webpage and call it TshirtRiches.com

So now when people asked me questions on YouTube, I simply answered it and referred 
them back to the website to sign-up to receive free information on how to start a t-shirt 
business with a t-shirt heat press machine.



Slowly, traffic to my website started to increase. I started adding more videos to 
YouTube and more and more people continued to ask questions.

I continued to push them to my website to sign-up for the free ‘how-to’ info. While I 
was building up an e-mail list of people who signed up for the free info, I started to 
write an eBook based on the questions everyone was asking me.

I can’t remember how long it took me to write that eBook, but it likely happened over 
24-hours (once I started writing, it all flowed out of me).

I finally posted the eBook on the website and sent an e-mail to everyone on my list 
about my eBook on starting a t-shirt business. It included the vendors I used to purchase 
wholesale supplies, blank t-shirts, equipment, etc.



One year, I decided it was time to take all of my businesses a little more seriously (I was 
bad with filing taxes on-time, so I really didn’t know how much I was earning from 
each niche businesses I had). 

As I started to review TshirtRiches, I noticed some months I’d earn $1,500 - $2,000 per 
month, while other months brought in $5,000 - $6,000 per month.

When I saw that, I realized I had a money maker. I knew it was making money, just 
didn’t realize it was earning that much. I rationalized that if it was making that kind of 
money with very little attention, how much more could it make if I made it my primary 
focus…

That’s why I love this business model so much. Even though I paid practically no 
attention to this side niche business, it still made me money. 



With digital products like eBooks, online courses, etc., you create them one time, but … 
you get paid from those efforts over and over again for years.

Once I decided to make TshirtRiches a primary focus, I converted the eBook into an 
actual video course (I simply pulled the topics from the eBook and made videos). 
Videos have a much higher perceived value than an eBook.

Instead of hawking off eBooks for $77 or $157 bucks, I could easily sell my online 
video course for $379 (I sold it for as much as $495 but found $379 to be the sweet spot 
after years of testing).

When I made that switch, that’s when things took off… I eventually created another 
add-on course that sold for $895.00. This was sold to the folks who purchased my prior 
courses. You too can do this!



Why Should You
Write an eBook?



Because it’s easy. It’s easy to create and it can be done over the course of a weekend, 
assuming you’re willing to sit down and put in the work.

Another BIG reason to write an eBook is to position yourself as an expert. Using an 
eBook to educate potential customers is a great way to establish yourself as an 
authority on a particular subject matter. 

One reason I like eBooks is because it doesn’t cost you any additional money to sell 
just one or ten-thousand. It’s digital. You can sell as many as you like.

Another reason is you only have to create it once; but you get to sell it over and over 
and over again.

Another reason is because you can repurpose the content to be sold on other platforms 
like Kindle (making you a ‘published’ author), and you can convert the content into 
an online course and charge more money for essentially the same content. A course 
has a higher perceived value than that of an eBook.



What Should You Write 
About in an eBook?



In my experience, I suggest you write on topics or subject matter you’re familiar with. 
People will ask questions and it’ll serve you best to know the answers to the questions 
they’re asking.

Oftentimes, people will write on hobbies they have an interest in. For example, my 
cousin is extremely good with planting gardens. As she posts videos of her garden on 
Facebook, people regularly ask her questions about the amazing results she tends to 
get.

She could easily take all of the questions she’s answered over the last few months and 
write it up and create an eBook on ‘Secrets to Growing an Organic Garden in Your 
Backyard’.

The same people whose been following her videos and asking questions, are great 
candidates for purchasing her eBook. They want to know about gardening and this is a 
great opportunity for my cousin to build a huge tribe.



Do people ask for your advice or opinion on a specific subject matter? Have you come 
up with a unique way of doing something?

Have you mastered a particular way of selling or making cold calls to book 
appointments? 

What about a particular skillset? What are you good at? Do you find yourself showing 
or teaching people how to do something?

Have you trained horses or any other animals? Have you figured out a unique way to 
punish your kids that get results?

Do you travel? Have you figured out a way to upgrade your seats to first class without 
paying? 

These are all things you can write about.

The key here is to write about something you know about, or something you have a 
strong interest in.



Perhaps you’ve been following the real estate trends in the city or area you live in. 
Outsiders would be interested in knowing what you know.

In my opinion, with any topic you write about, there will be a small herd of people 
that share your same enthusiasm for the subject matter.

Also, another great place to find ideas
to write about would be the magazine
rack at your local bookstore or grocery
store (many have magazine racks).

In this example, if you were into cast-
iron cooking, you could pull ideas from
this magazine (there are millions of
people who live and die by ‘cast-iron’
cooking. This could be turned into a
course (assuming you’re into this stuff).



Writing the
eBook



For me, writing about the t-shirt business was very easy. I knew practically 
everything there was to know about the topic. We lived it for years. 

I simply sat down and started writing what I thought people would want to know. I 
went back and reviewed comments people left on my YouTube channel, I went to 
web forums about the t-shirt business and jotted notes on what people were asking.

I had no structure … I just wrote. But, I don’t recommend that. 

Here are a few recommended steps:

1. Choose a topic and layout the topics you wish to write about. Once you’ve 
identified your topic, head over to Amazon.com. In this example, let’s say you want 
to write about being a landlord. Go to Amazon.com and search for,



‘How to Be a Landlord’. Click on the book cover and 
it’ll usually open up and let you browse through the 
first few pages. 

Continue until you come to the ‘table of contents’ 
section. Once there, you’ll see different sections of the 
book outlined.

These are ideas of topics you can talk about in the 
eBook. In fact, pick just one topic from the table of 
contents and write exclusively about that. The eBook 
can be given away as a free report to establish your 
authority, while eventually up-selling them the entire 
eBook. (on the right, you’ll see the table of contents I 
found on Amazon about ‘land lording’. This could be 
a course).



Now that you have the table of contents (search a variety of books because some 
may have different topics than the others), jot down the order in which you wish the 
topics to flow in.

And start writing… (Remember, I just want you to get started). Don’t worry about 
editing yet, just write. You can edit later. 

Also, have fun. Put your sense of humor into your writing. Let your personality 
shine through. People are buying YOU. So be yourself.

2. Dedicate a specific time of day you’ll write. If you don’t do this, chances are great 
you won’t finish. Even if you only have 30 minutes a day to write, that’s fine. Select 
the time and the days of the week and stick to it. Make sure you’re not distracted 
(honestly, I find myself to be more productive in public … like at the library or 
bookstore (I’m not a Starbucks fan .. I don’t drink coffee, lol).



3. Get obsessed with saving your files. I’m paranoid. I save the file every 15 
minutes. I’m scared my computer might shut off. In addition to that, I save
my documents in multiple places. I save in Google Drive, DropBox, my desktop, 
etc… You don’t have to be this paranoid, but hey, I’d rather be safe than sorry.

4. Choose a date you wish to be finished with the eBook. It’s important to know 
where the finish line is. Setting a goal date will help keep you on task.



Cleaning Up Your Writing 
with Editing



One you’re done, go back and read over your writing. Clean up mistakes, 
punctuations, typos, etc. Try to take out non-important stuff that don’t contribute to 
the topic.

Feel free to add to it if you feel certain areas need more explaining. 

I typically don’t go overboard with the editing. I’m not an English major. However, 
depending on the topic, I will hire an editor to proof it and make corrections on my 
behalf. Obviously, they can see things I can’t.

On a project like the one you’re reading, no professional editor needed. I’m just a 
simple guy who probably has a bunch of mistakes in this eBook. 

After nearly 20 years in this business, I can count on one hand, the number of folks 
who had something to say about my typos, errors and total destruction of the English 
language. People simply want the content.



Formatting
Your eBook!



As I’ve mentioned previously, I write everything out in Microsoft Word document 
files. There’s other free alternatives like Google Docs, OpenOffice.org, ThinkFree, 
NeoOffice (for Mac), etc.

Once I’m done writing and got my final proof back from the editor, I’ll find 
someone on Fiverr.com to format the eBook. I imagine it’s simple, but for about $5 
bucks, someone on Fivver will do it. Don’t get all caught up in trying to figure it out 
yourself. It’ll take too long and you still won’t get it right. Let the pros take care of it 
so you can look like a million bucks.

Someone will charge me $5 bucks to format it and layout it out. I’ll pay $5 bucks for 
them to setup the table of contents. I’ll pay $5 bucks for a nice eBook cover. And I’ll 
pay $5 bucks for them to jazz up the inside to make my eBook look real nice and 
pretty with graphics. Fivver is ‘da bomb’.

Also, if you decide you want to put this onto Amazon’s kindle, you can find 
someone who can set it all up for you for around $25-$45 dollars.



How Much to Charge for 
Your eBook?



Pricing your eBook will depend on your overall strategy and purpose. There may 
be a good reason to give the eBook away.

If you’re trying to build a tribe, and wish to establish your authority on a particular 
topic, giving it away might be best. It allows you to build a list of subscribers. It 
also gives you the opportunity to build trust. Once trust is established, it’s much 
easier to upsell them a higher priced eBook with more detailed information.

It’s much easier to upsell the readers of the eBook into higher priced courses, 
consulting and/or coaching.

I like to sell my eBooks directly from my website. I can get more money for the 
eBook than I would if I sold it on Amazon’s Kindle.

The best thing to do is see what others are charging. See what other



courses and products they’re selling. I’d even encourage you to purchase the 
competitions eBook so you can see how their ‘selling process’ works.

In addition, see what the competition is selling their eBooks and products for. 
Determine how many pages their eBook has. Look at their ‘packaging’ and 
compare it to how others’ packaging looks. Also, look at how many pages are in 
the competitors eBooks. All of this goes into the pricing of your eBook.

Pricing is beyond the scope of this simple eBook. My goal here is to simply teach 
you how to write an eBook.

But I’d suggest you charge a fair price for yourself. I like to hang around the $37 -
$77 range (depending on the content). 

I wouldn’t sell it too cheap without a specific reason or strategy.



Selling Your
eBook



There are a variety of ways to get distribution for your eBook (think Kindle and 
Barnes & Noble’s Nook). But my favorite method of selling your eBook is through 
your very own website.

I’ve mentioned this before, you can typically charge more money selling it 
yourself, versus selling through Kindle. Another disadvantage of Kindle and Nook 
is whenever you make a sale, you don’t get the contact details of the people who 
purchase your eBook.

Having those contact details is very important because once you get a paying 
customer, it’s typically much easier to sell them additional products and services. 
As my mentor Dan Kennedy always say, a customer is a customer is a customer. 

It simply means they’ll buy and buy and buy from you so long as your products 
and services compliment each other, and continues to help them achieve their 
goals.



If you already have a website, you’ll want to create a dedicated page for your 
eBook. Nothing else should be on that page except content to sell the eBook. 

In many cases, I’ll get a new dot-com name for the eBook. That way, the content 
on that website is exclusively related to the subject matter.

For example, I wrote an eBook teaching handymen how to market and grow their 
business. I purchased the domain name, HandyManRiches.com.

I had a blog on that website with content and videos I created to help establish 
myself as an authority on the subject. Over time, I eventually ranked high on the 
search engines and got quite a bit of traffic.

I sold that eBook for as much as $77 and typically upsold $1,500 website design 
services to those who bought my eBook (I had a strategy). There are many ways to 
get a lot more money out of eBook sells than the initial $77.



You can purchase your dot-com name from websites like GoDaddy.com and 
Register.com. To see how to register a dot-com name, visit the following page on 
my website: www.SourceCodeToFreedom.com/domain

To collect payments from your website, you’re going to need some type of 
payment processor. Some of the most common payment processors are Stripe.com, 
PayPal.com and 2Checkout.com

Once you setup an account, you can go in and create a description for the product 
or service you’re selling and set pricing. Once you’ve done that, you can add a 
’buy now’ button directly on your website. 

When someone comes to your website and clicks the ‘buy button’ to make a 
purchase, the funds will generally drop into your bank account within 1-2 business 
days (each payment processor is different, make sure to check their terms). Many 
do not charge a monthly fee.



Before locking yourself into a 2-3 year contract with a typical merchant account 
provider (payment processor), sign-up for services like Paypal or Stripe first. 

This will give you an opportunity to test the viability of your business model. You 
don’t want to get  yourself locked into contract where you’ll be stuck if things 
don’t work out, or you quit to soon.

(Proceed to the next page for final tips and suggestions)



Final Thoughts
and Suggestions



The key to making this work is to simply do it. Most people will read everything I 
wrote and take no action. I hope that’s not you. Just pick a topic and just get 
started. I believe you’ll be pleasantly surprised at what’ll happen.

Have fun. Be yourself. If you don’t like the idea of writing, then shoot a video and 
record yourself. Or use the recorder on your cell phone and record yourself talking. 
Once complete, you could get someone to transcribe it and then clean it up a little 
book to make it readable.

Choose a topic you’re familiar with. Think about the skills you’ve acquired from 
your job. Would others like to learn that skill?

Consider your hobbies. One of my favorite hobbies was magic. I used to do 
birthday parties when I was younger. I eventually created a ’how to do magic 
tricks’ website about 9 years ago and built a subscriber list of 1 million people.



Also, make sure to spend time reading comments on various forums related to your 
subject matter. You’ll be able to find a variety of topics to write on based on what 
people are asking.

Don’t forget to include your copyright information. Make sure to include a brief 
section about yourself … Talk about who you are. Use photos of yourself or your 
family. This makes you more personable and relatable. 

And once again, take action. It works.

If you don’t believe it, I’d possibly be interested in buying your eBook. Depending 
on the topic, I may want it. Email me at: cartess@SourceCodeToFreedom.com

I’m serious. Shoot me an e-mail. Only contact me if you’re serious. I don’t want to 
have a long chat about what you might do, lol.



INTRODUCING … SOURCE CODE TO FREEDOM!

Discover how you can build a business model to support the dream life you want.

I’ve put together a step-by-step program that takes you through the process of building 
an online business model you create once, and get paid for it over and over again.

LESS  THAN  15  SPOTS  REMAIN
FOR  TOMMORROW’S  NEW  CLASS.  

CLICK  LINK  BELOW  TO  ENROLL  NOW!

www.SourceCodeToFreedom.com/training


