
Bell Moore Group Inc. Review: Creating Value 

as a Way of Life 

Bell Moore Group believes in the importance of creating value in all aspects of life, and more so in its 

chosen field of providing third-party management, leasing, and brokerage and consulting services in 

the property operations sector.  

Taking something in its original state or condition and adding value to it requires talent and creativity, 

which Bell Moore has harnessed and developed for many years in its mission of helping its clients 

achieve the same kind of value the company has consistently provided. Since the company was 

established in 1991, the firm’s principals, Rianne Bell and Lynn Moore, have delivered excellent 

professional service to many clients, including Sentinel Pension in New York, MAB American Property 

REIT in Australia, Paul Mitchell Trust in Hawaii and Summit REIT in Canada. Likewise, Bell Moore Group 

has a long track record of helping Ambassador Mark Erwin in Charlotte and other top-quality 

companies. 

How does Bell Moore add value then, in comparison to other companies? The process involves 

assessing and accepting clients as to what they and where they are in relation to what their unique 

circumstances are and what they aspire to achieve. Taking a hands-on approach and client-centered 

strategy to property operations allows the Group to attain the clients’ objective, particularly in the 

areas of leasing and marketing, tenant retention and operating cost control. Other service firms get 

easily sidelined by their in-house developed systems or other concerns irrelevant to their client’s 

needs; thus, causing them to lose their focus on the essential issues and wasting valuable resources in 

the process.  

In short, Bell Moore’s aim is to keep a full-time and spot-on focus on their clients’ needs. Anything 

else, as mentioned, takes away value instead of adding to the clients’ property concerns. Many clients 

put their complete trust on Bell Moore to accomplish whatever is required to maximize benefits from 

the potential income derivable from the concerned properties. As such, from day one, the company 

sees to it that a meticulous assessment of the present value and the prospective value of any property 

is undertaken and determining as many alternatives as possible in reaching the said goal. Only then 

can values be accurately gauged and the relevant solutions can be developed to assure income 

growth before implementation.   

Yes, even in the initial assessment and planning stage, Bell Moore helps clients clearly measure the 

extent of their present holdings and their potential capability for high returns. Bell Moore is not only 

concerned with the technical and financial requirements of property operations but more so in 

creating value for their clients. And that is where Bell Moore has found its fundamental role and has 

also maintained its excellent service to add value to its own operations.        
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