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I play three important roles in your life when you’re buying a home.

I’m your consultant/advisor, I am your negotiator and I am the overseer of all of your transactional details.

As your consultant, when you hire me we have two mutual agreements. 
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Agreement #1 We mutually agree, that you will allow me to get paid by a seller so that you don't have to pay me. 
Agreement #2 We mutually agree, that I work in your best interests and not the seller. 

Your best interest is helping you find the home that best fits you’re price your terms and doing this in a time period that works best for you and gets it done in a way that minimizes stress when dealing with high levels of complexity.

Another way of saying that is, you are hiring me, to protect your interests, your money, your time, your energy while we help you get into your next home.

So if getting the home you want, and if doing it in a time period that fits for you is what you want, and if getting this all done with as little stress as possible is what you want, then, you hire me, as you consultant, so that I can begin to ask you a few thought provoking questions that a typical salesperson would never take the risk in asking, that way, we can agree on what is really important to you. Then, I’ll craft it, your very specific strategic plan, to make sure you get it.

My second role is, I am your negotiator, and, as you negotiator, I’ll treat your hard earned money like it is mine and the time will come to save you, and make you money and I’ll be like your pit bull, protecting your interests. 

You’ll likely hear yourself say to yourself, “_____’s negotiating skills alone are reason enough to refer him to all the people we care about who want to buy a home.

The third role is, I am your transaction manager. Think about this. As your transactional manger, you’re hiring me to handle 100 to 150 phone calls, hundreds of text messages and emails, you're hiring me to lead and organize the 43 different people from 14 different industries that will get actively involved in the coming days, weeks and months. Buying your next home now requires 40 to 50 signatures and initials and you’re hiring me to make sure that every “i” is dotted and every “t” is crossed. My role is to protect you from making a costly mistake and, if that is what you want, then you can now relax, because all of these phone calls, all these emails, all these text messages, all these people and all these signatures are all my responsibility. I have it handled. You can count on me. I got your back, because it my role as your transactional manger.

